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Federal  Building,  Chicago,  Illinois, 
Friday,  May  23, 1913, 10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner :  Edwin  P.  Grrosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jos- 
eph E.  Darling,  Esq.  2 

On  behalf  of  the  defendants :  Hon.  William  T>.  MoHugh, 
T.  J.  Dojde,  Esq.,  and  Victor  A.  Eemy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to- wit: 

Mr.  McHugh:  Counsel  for  the  defendants  now  deliv- 
ers to  counsel  for  the  Government  a  copy  of  the  list  of  deal- 
ers, with  lines  handled,  in  the  Fort  Wayne,  Indiana,  general 
agency  of  the  International  Harvester  Company. 

Counsel  for  the  defendants  now  delivers  to  counsel  for  n 
the  Government  copy  of  the  list  of  dealers,  with  lines  handled, 
in  the  Grand  Eapids,  Michigan,  general  agency  of  the  Inter- 
national Company. 


W.  C.  BEEGMAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Bergman,  you  are  in  business  in  Newton,  Iowa  I 

A.    Yes,  sir. 

Q.  Are  you  engaged  in  the  retail  implement  business  at 
Newton  ? 

A.     Yes,  sir. 

Q.  In  the  sale  of  farm  implements,  vehicles  and  twine, 
what  is  the  annual  volume  of  your  business! 

A.     About  $53,000. 

Q.  And  how  much  of  your  retail  implement  business  rep- 
resents what  you  do  with  the  International  Harvester  Com- 
pany, on  an  average? 

A.     About  25  per  cent. 


2  W.  C.  Bergman,  Direct  Examination. 

Q.     What  line  of  binders  do  you  handle? 

A.     We  handle  the  Deering  and  the  McCormick. 

Q.    What  line  of  mowers? 

A.    The  Emerson  and  the  Deering. 

Q.    And  what  line  of  sulky  hay  rakes'? 

A.     The  Emerson  and  the  McCormick. 

Q.  Your  business  in  the  retail  implement  line  is  hot  only 
at  Newton,  Iowa,  but  at  Metz,  Iowa?  '     " 

A.     Yes,  sir. 

Q.  And  the  figures  you  have  given  relate  to  the  business 
that  you  do  at  both  of  these  places? 

A.     Yes,  sir;  it  covers  both  points. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  And  do  you  handle  a  general  line  of  farm  implements 
made  by  other  companies  and  sold  in  competition  with  like 
implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.     Gasoline  engines  and  cream  separators — 

Q.  Yes,  but  I  meant  what  makes.  From  what  companies 
do  you  buy  the  goods  that  are  competitive  with  the  Inter- 
national goods? 

A.  Fairbanks,  Morse  &  Company;  we  sell  the  Fairbanks- 
Morse  and  the  International  engines. 

Q.     What  wagons  do  you  handle? 

A.    We  sell  the  Schuttler  and  the  Moline  wagons. 

Q.    And  what  manure  spreaders? 

A.     The  Bergman  and  the  John  Deere. 

Q.    What  cream  separators? 

A.     The  DeLaval  and  the  Blue  Bell. 

Q.    What  harrows? 

A.  In  drag  harrows,  the  John  Deere ;  in  discs,  the  Osborne 
and  the  Deere-Mansur  of  Moline. 

Q.     So  you  buy  of  various  manufacturers? 

A.     Yes,  sir. 

Q.  How  long  have  you  handled  the  Emerson  rake  and 
the  Emerson  mower? 

A.    About  15  years. 

Q.     Continuously  ? 

A.    Yes,  sir. 

Q.  And  how  long  have  you  handled  the  International  lines 
of  harvesting  machinery? 

A.    About  32  years. 


W.  C.  Bergman,  Direct  Examination.  3 

Q.     Continuously?   • 

A.    Yes,  sir. 

Q.  Of  course,  you  handled  the  International  line  since  it 
was  organized? 

A.    Yes. 

Q.  But  you  handled  the  McCormick  and  Deering  prior 
thereto? 

A.    Yes,  sir. 

Q.  Mr.  Bergman,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson 
rake  or  the  Emerson  mower? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  in 
their  other  lines  of  goods? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  quit  handling  the  Emerson 
rake  and  mower,  or  either  of  them,  or  unless  you  did  increase 
your  purchases  from  the  International,  by  buying  this  and 
that  or  the  other  of  their  other  implements,  what  would  the 
result  be? 

A.     We  should  discontinue  purchasing  from  them. 

Q.  Mr.  Bergman,  in  addition  to  being  engaged  in  the  retail 
implement  business,  are  yon  engaged  in  the  manufacture  and 
sale  of  any  farm  implements? 

A.     Yes,  sir. 

Q.    What? 

A.     Corn  shredders  and  gasoline  engines. 

Q.  How  long  have  you  been  engaged  in  the  manufacture 
and  sale  of  corn  shredders? 

A.    About  seven  years. 

Q.  What  is  the  name  of  the  company  that  does  that  busi- 
ness? 

A.     The  Maytag  Company. 

Q.  And  you  are  the  president  and  in  active  management 
of  that  company? 


4  W.  C.  Bergman,  Direct  Examination. 

A.     No,  sir,  merely  a  stockholder  and  director. 

Q.    A  stockholder  and  a  director? 

A.    I  was  formerly  president,  up  to  two  years  ago. 

Q.    Yon  were  president  up  to  two  years  ago? 

A.     Up  to  two  years  ago;  yes,  sir. 

Q.    And  of  course  were  in  active  touch  with  the  business? 

A.    Yes,  sir. 

Q.  And  since  that  time  have  been  in  touch  with  the  busi- 
ness? 

A.    Yes,  sir. 

Q.  Although  not  charged  individually  with  the  direct  re- 
sponsibility? 

A.    Yes,  sir. 

Q.  So  that  you  were  selling  the  corn  shredder  in  competi- 
tion with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  Throughout  what  territory  did  you  sell  those  com 
shredders  ? 

A.    We  covered  about  ten  states. 

Q.  What  did  you  find,  Mr.  Bergman,  as  to  whether  the 
field  was  open  in  competition  with  the  International  Har- 
vester Company,  in  the  sale  of  the  corn  shredder? 

A.    Will  you  ask  that  again? 

Q.    Whether  the  field  was  open  in  competition. 

A.     Oh,  certainly;  certainly. 

Q.  What  is  the  fact  as  to  whether  your  business  has  been 
growing  and  satisfactory? 

A.    Yes,  sir. 

Q.  You  have  sold  these  corn  shredders  to  the  retail  imple- 
ment dealers  throughout  these  states? 

A.    Yes,  sir. 

Q.  And  you  sold  those  corn  shredders  to  implement 
dealers  who  handled  International  Harvester  Company  har- 
vesting machinery  in  the  main,  did  you  not? 

A.    Yes,  sir. 

Q.  Tell  us  what  the  fact  is,  Mr.  Bergman,  as  to  whether 
the  fact  that  the  retail  dealers  were  handling  the  Interna- 
tional Company's  harvesting  machinery  was  an  impediment 
to  you  in  selling  them  your  corn  shredder. 

A.     It  was  not. 

Q.  How  long  have  you  been  engaged  in  the  manufacture 
of  gasoline  engines? 

A.     About  three  years,  actively. 

Q.    And  how  has  your  business  been  in  that? 
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A.     It  has  been  growing  continuously. 

Q.  And  that  is  likewise  in  competition  with  the  Interna- 
tional? 

A.    Yes,  sir. 
_  Q.    And  what  you  have  said  with  respect  to  the  competi- 
tion and  the   opportunities   in  competition   as   to   the   corn 
shredder  you  found  to  be  true  in  the  gasoline  engine  line? 

A.    Yes,  sir. 

Q.  How  do  you  find  the  competition  with  the  International 
Harvester  Company  to  be — ^normal  and  businesslike  and  fair? 

A.     Yes,  sir. 

Q.  How  much  territory  do  you  cover  in  the  sale  of  gasoline 
engines,  up  to  date? 

A.    About  ten  states. 

Q.  So,  you  have  been  in  touch  with  the  dealers  through- 
out ten  states  in  this  country,  in  a  general  way? 

A.    Yes,  sir. 

Q.    Did  you  do  any  canvassing  yourself  at  any  time  ? 

A.    More  or  less,  yes. 

Q.  More  or  less ;  so  that  you  have  been  out  over  the  terri- 
tory, too? 

A.    Yes,  sir. 

Q.  And  know  the  dealers  and  their  methods  of  doing  busi- 
ness? 

A.    Yes,  sir. 

,Q.  Now,  if  the  International  Harvester  Company  should 
attempt  to  coerce  these  dealers  and  should  impose  on  the 
dealers  the  condition  that  they  could  not  handle  their  harvest- 
ing machinery  unless  they  handled  the  line  of  International 
goods  all  down  their  long  line  exclusively,  what  would  be  the 
effect  of  that  on  the  business  of  the  International? 

Mr.  Grosvenor:  I  object  to  that  as  calling  for  the  conclu- 
sion of  the  witness  and  no  foundation  of  knowledge  having 
been  shown  on  the  part  of  the  witness. 

A.  It  would  be  very  disastrous  to  the  business  interests 
of  the  International. 

Q.  The  dealers  would  refuse  to  do  business  with  them 
under  that  condition? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Bergman,  does  the  International  hold  notes  of 
yourself  or  of  your  company? 
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A.  No,  sir. 

Q.  Any  notes  of  the  Newton  Implement  Company'? 

A.  No,  sir,  I  think  not. 

Q.  Are  you  positive  about  that? 

A.  Quite  positive.  If  they  are  holding  any  they  are  not 
due. 

Q.  I  did  not  ask  you  whether  they  are  holding  notes  over- 
due. I  say  do  they  hold  any  notes  of  your  company,  due  or 
not  duet 

A.  I  think  they  do — one  note  not  due. 

Q.  Then,  the  International  does  hold  a  note  of  your  com- 
pany? 

A.  Yes,  sir. 

Q.  When  was  that  note  given? 

A.  Last  December. 

Q.  How  much  is  it  for? 

A.  I  think  it  is  about  $1,400  or  $1,500. 

Q.  This  note  is  subject  to  a  discount  if  it  is  paid  on  time? 

A.  Yes,  sir. 

Q.  How  many  shredders  did  you  sell  last  year? 

A.  Shredders? 

Q.  Yes. 

A.  About  300. 

Q.  And  how  many  engines? 

A.  About  600. 

Q.  How  many  engines  did  you  sell  in  1911? 

A.  In  1911,  about  200. 

Q.  You  are  not  a  manufacturer  in  either  line,  that  is, 
shredders  or  engines,  on  any  large  scale,  are  you? 

A.  No,  sir. 

Q.  How  many  dealers  are  there  in  Newton? 

A.  Just  one  dealer  at  present  in  the  harvester  line. 

Q.  And  that  is  yourself? 

A.  Yes,  sir. 

Q.  The  only  harvesting  lines,  then,  that  are  handled  at 
Newton  are  the  International? 

A.  Yes,  sir. 

Q.  Is  that  a  good  binder  country? 

A.  Very  good. 

Q.  And  is  it  a  good  corn  binder  country? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business  in  competition  with  other  dealers 
are  of  International  make? 
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A.    I  should  judge  50  to  60  per  cent. 

Q.     Is  what? 

A.     50  to  60  per  cent,  would  be  my  best  judgment. 

Q.  Although  there  is  nothing  except  International  sold  in 
your  town? 

A.     No,  sir. 

Q.     Wliat  makes  up  the  other  40  or  50  per  cent.  ? 

A.  Well,  there  are  the  Johnston  and  the  Acme — oh,  vari- 
ous manufacturers;  the  Independent — they  are  getting  quite 
a  trade  in  there. 

Q.     Who  are  these  various  manufacturers? 

A.  They  are  the  Independent,  and  the  Acme,  and  the 
Johnston. 

Q.  Yes,  you  have  named  those  twice.  Now  can  you  think 
of  any  others? 

A.     No,  I  do  not;  no,  sir. 

Q.  Have  you  had  any  talk  about  this  subject  of  percent- 
ages with  the  general  agent  of  the  International  or  any  of 
the  officers  of  the  International  before  you  went  on  the  stand? 

A.  I  talked  with  Judge  McHugh  just  a  few  moments  this 
morning. 

Q.  And  you  think  that  the  highest  per  cent,  the  Interna- 
tional does  in  binders  is  50  or  60  per  cent.,  although  the  only 
binders  sold  in  your  town  are  sold  by  the  International? 

A.     It  might  exceed  that  per  cent,  by  a  small  percentage. 

Q.    How  many  Standard  mowers  did  you  sell  last  year? 

A.    About  20. 

Q.    How  many  International  mowers? 

A.    About  14. 

Q.  How  long  has  the  Standard  mower  been  sold  in  your 
parts  ? 

A.     15  or  16  years. 

Q.    It  was  well  established  there  before  the  International  ■ 
was  organized? 

A.  Oh,  no ;  no,  sir ;  we  took  on  the  Emerson  mower  after 
we  had  sold  the  International,  some  years  after  we  had  sold 
the  International. 

Q.    When  did  you  first  take  on  the  International? 

A.  About  32  years  ago — or  the  McCormick  at  that  time; 
it  is  now,  I  believe,  the  International. 

Q.    When  did  you  take  on  the  International? 
A.    The  International — from  its  organization. 

Q.  And  you  were  handling  the  Standard  mower  at  that 
time? 
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A.     Yes,  sir. 

Q.  Then,  as  a  matter  of  fact,  the  Standard  mower  had 
been  well  established  in  your  territory  before  the  Interna- 
tional was  organized? 

A.     Yes,  sir. 

Q.  You  want  to  change,  then,  the  answer  you  gave  three 
or  four  minutes  ago?  I  understood  you  to  say  that  the 
Standard  mower  had  not  been  established  at  the  time  the 
International  was  organized. 

A.  It  had  been  established  before  the  International  was 
organized;  yes,  sir. 

Q.  Please  name  all  the  things  that  you  buy  from  the  Inter- 
national. 

A.  We  buy  from  them  grain  binders,  com  binders,  gasoline 
engines,  disc  harrows,  hay  rakes,  and  cream  separators. 

Q.    Any  spreaders? 
'  A.    No,  sir. 

Q.     Or  wagons? 

A.    No,  sir. 

Q.    How  far  is  Newton  from  Chicago? 

A.    About  320  miles. 

Q.    Who  asked  you  to  come  over  here  to  testify? 

A.     Mr.  Town,  the  general  agent  in  Des  Moines. 

Q.    Did  he  say  your  expenses  would  be  paid? 

A.    Yes,  sir. 


J.  W.  LONEBGrAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Lonergan,  you  are  in  business  at  Marengo,  Iowa! 

A.    Yes,  sir. 

Q.     And  what  is  your  business? 

A.     The  farm  implement  business. 

Q.    How  much  business  do  you  do  a  year,  Mr.  Lonergan? 

A.     In  the  neighborhood  of  $30,000  I  would  estimate. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     From  $5,000  to  $7,000  I  should  judge. 

Q.  So  that  something  less  than  a  quarter  of  your  business 
would  be  with  the  International? 

A.    Yes,  sir. 
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Q.    What  line  of  grain  binders  do  you  handle?  \ 

A.    The  Deering. 

Q.    What  line  of  sulky  hay  rakes? 

A.  The  Deering,  and  we  have  had  a  few  Molines — the 
Adrianee. 

Q.    Hay  rakes? 

A.    Yes,  sir. 

Q.    What  line  of  mowers? 

A.    The  Emerson  and  the  Deering. 

Q.  Do  you  handle  a  general  line  of  farm  implements,  Mr. 
Lonergan? 

A.     Yes,  sir.  2 

Q.  Do  you  handle  a  general  line  of  harvesting  machinery- 
made  by  other  companies  and  sold  in  competition  with  like 
implements  of  the  International? 

A.    Yes,  sir. 

Q.  What  lines  do  you  handle?  I  do  not  mean  the  names 
of  the  implements,  but  what  companies  generally  do  you  buy 
of? 

A.  The  John  Deere  Plow  Company,  the  Moline  Plow  Com- 
pany, the  Emerson-Brantingham,  the  Hayes  Pump  &  Planter 
Company.  o 

Q.    How  long  have  you  handled  the  Emerson  mower? 

A.     This  last  year  was  the  first. 

Q.    Last  year  was  the  first  year  you  handled  that? 

A.    Yes. 

Q.    How  long  have  you  handled  the  John  Deere  rake? 

A.     I  do  not  handle  the  John  Deere  rake. 

Q.  I  thought  you  said  you  handled  the  John  Deere  sulky 
hay  rake. 

A.    Are  you  speaking  of  the  hay  rake? 

Q.    Yes. 

A.    No;  the  Adrianee— Moline.    I  just  bought  a  few  of  4 
them  this  year. 

Q.     You  just  bought  a  few? 

A.     This  year. 

Q.  So  you  have  just  taken  on  the  Emerson  mower  this 
year? 

A.  The  Emerson  mower  last  year,  and  the  Adrianee  rake 
this  year. 

Q.  Oh,  I  see.  Did  you  sell  any  Emerson  mowers  last 
year? 

A.    Two. 
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1  Q.     You  keep  tlie  Emerson  mower  in  stock,  in  your  place 
of  business? 

A.    Yes,  sir. 

Q.  Mr.  Lonergan,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson 
mower? 

A.    No,  sir. 

Q.    Or  the  Adriance  rake? 

A.    No. 

Q.     That  you  have  taken  on  this  year? 

2  A.    Yes. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  the  company  in 
their  other  long  line  of  goods? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  increase  your  pur- 
chases from  that  company,  buying  this  and  that  or  the  other 

3  of  their  long  line  of  implements,  or  unless  you  would  quit 
handling  the  competing  mowers  or  rakes,  what  would  the 
result  be? 

A.     "We  would  have  to  cut  them  out,  I  suppose. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.     How  many  years  have  you  been  in  business? 

A.    About  17  years. 

Q.  Have  you  handled  the  Deering  lines  throughout  that 
,  period? 

A.    No ;  we  started  out  with  the  Champion. 

Q.  What  lines  were  sold  around  Marengo  in  1901  and 
1902,  just  before  the  International  was  organized? 

A.     The  Deering,  the  Champion,  and  the  McCormick. 

Q.    Have  those  been  the  leading  lines  ever  since? 

A.    Yes. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business  are  of  International  make  ? 

A.  In  the  vicinity  of  Marengo  there  are  not  any  other 
binders  sold. 

Q.     The  other  dealer  there  handles  the  McCormick  lines? 

A.    Yes,  sir. 
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Q.     I  suppose  there  are  some  competing  binders  sold .  in  1 
the  territory  in  which  you  come  in  contact  witli  other  dealers, 
or  is  it  practically  all  International  ? 

A.     Practically  so.     I  do  not  know  of  any  competing  ma- 
chines.   There  may  be. 

Q.    But  so  far  as  you  know  it  is  all  International! 

A.     So  far  as  I  know ;  I  do  not  know  of  any. 

Q.     It  would  be  at  least  95  per  cent.  International? 

A.    I  would  judge  so. 

Q.     What  per  cent,  of  the  mower  business  is  International'? 

A.     I  could  hardly  give  a  fair  estimate  on  it  at  all.     With 
myself  it  would  be  75  per  cent.  International  anyway — around  2 
there. 

Q.     Have  you  sold  any  outside  mowers   except   the  two 
Standard  mowers  that  you  sold  last  year? 

A.     That  is  all;  the  first  year  we  ever  handled  them  was 
last  year. 

Q.     That  was  the  first  year  you  handled  an  outside  mower? 

A.    Yes,  sir. 

Q.     How  many  Deering  mowers  did  you  sell  last  year? 

A.     There  was  not  any  trade  on  mowers.     We  sold  only 
a  few  mowers,  four  or  five,  I  guess.  3 

Q.     What  is  the  implement  that  is  sold  largely  in  your 
territory? 

A.     I  beg  pardon;  I  did  not  get  that. 

Q.    What  sort  of  machine  has  the  largest  sale  in  your 
territory — the  mower  or  the  binder? 

A.    The  mower,  usually. 

Q.    But  last  year  was  a  bad  season? 

A.    A  bad  season. 

Q.     Are  there  any  corn  binders  sold  around  there? 

A.    Yes,  sir. 

Q.    Practically  100  per  cent,  of  the  corn  binders  sold  are  4 
International,  are  they  not? 

A.     Eight  at  Marengo,  yes. 

Q.     What  per  cent,  of  the  sulky  rakes  are  International? 

A.     I  have  never  sold  anything  else  myself,  except  this 
year;  I  don't  know  what  the  other  firm  has  done. 

Q.     Does  the  other  dealer  in  your  town  handle  the  Inter- 
national? 

A.     Yes.    I  don't  know  whether  he  handles  anything  else 
or  not.    He  handles  the  International  rake,  I  know. 

Q.     In  whose  general  agencv  does  Marengo  come? 

A.     Mr.  W.  H.  Town,  of  Des' Moines. 
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1       Q.     Is  Ml'.  Town  present  here  today  I 

A.    Yes,  sir. 

Q.    Is  this  the  gentleman  over  here?  (Indicating.) 

A.     No;  the  gentleman  sitting  back  there. 

Q.    What  per  cent,  of  the  twine  business  is  International? 

A.     I  sell  nothing  else. 

Q.     Does  the  other  dealer  sell  International  twine? 

A.     He  sells  some ;  he  handles  other  grades,  though,  besides 
International. 

Q.     More  than  half  of  the  twine  business  in  your  territory 
is  International? 
^      A.    Yes,  sir. 

Q.    What  per  cent,  of  the  sulky  rake  business  in  your  ter- 
ritory is  International? 

A.    As  I  said  before,  I  never  sell  anything  but  Interna- 
tional. 

Q.    Does  the  other  dealer  sell  International? 

A.     I  do  not  know.    I  think  he  do£S,  though. 

Q.     Then,  it  is  more  than  half  International? 

A.     I  presume  so,  yes. 

Q.     Does  the  International  hold  any  of  your  notes? 
3      A.    No,  sir. 

Q.     Notes  due  or  not  due? 

A.     No,  sir. 


J.  H.  LITTLE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McUugh. 

Q.  Mr.  Little,  you  are  in  business  in  Prairie  City,  Iowa? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  implements. 

Q.  How  much  business  do  you  do  a  year? 

A.  From  $30,000  to  $40,000. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
vehicles  and  twine? 

A.  I  should  think  we  do  about  two-thirds  of  that  business 

Q.  About  $20,000  or  more? 

A.  Yes,  $20,000  to  $25,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 
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A.    We  do  from  $2,000  to  $3,000  a  year. 

Q.  So,  a  little  over  a  tenth  of  your  business  would  be 
with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  McCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  McCormick  and  the  Emerson-Brantingham. 

Q.    What  line  of  mowers? 

A.     The  McCormick  and  the  Standard. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.    25  years. 

Q.    Consecutively? 

A.    Yes,  sir. 

Q.    And  how  long  have  you  handled  the  McCormick? 

A.    25  years. 

Q.    Consecutively? 

A.    Yes,  sir. 

Q.    And  that  is  true  of  the  Emerson  rake? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines?    Whose  lines? 

A.  We  handle  the  Emerson-Brantingham,  the  John  Deere 
Plow  Company,  the  Moline  Plow  Company,  and  the  Rumely 
Products  Company. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Emerson  rake  or  mower? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
yon  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  in 
their  long  line  of  implements? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose as  a  condition,  Mr.  Little,  that  you  could  not  handle 
their  harvesting  machinery  unless  you  quit  handling  the 
Eimerson  rake  and  mower,  or  either  of  them;  or  unless  you 
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1  would  increase  your  purchases  from  that  company  in  buying 
this  or  that  or  the  other  of  their  implements,  what  would  the 
result  be? 

A.     We  would  quit  handling  harvesting  machinery. 

Q.  Is  the  Acme  line  of  harvesting  machinery  handled  in 
your  town! 

A.     No,  sir. 

Q.  Is  it  handled  at  any  near-by  town,  where  you  meet  it 
in  competition? 

A.     It  is  handled  I  think  at  the  first  town  east  of  our 

place — Monroe. 
2 

Cross-Exa mination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Prairie  City,  Mr.  Little? 

A.     There  are  two. 

Q.  The  name  of  your  company  is  the  Little  &  Grill  Hard- 
ware Company? 

A.     Yes,  sir. 

Q.     What  harvesting  lines  does  the  other  dealer  handle? 

A.     They  are  not  handling  any  now.     They  did  handle 
3  the  Deering  and  the  Milwaukee  lately,  but  they  have  quit,  I 
think,  entirely  now. 

Q.     Your  countrj'  is  very  largely  a  corn  country? 

A.     Yes,  sir. 

Q.     Are  corn  binders  sold  in  considerable  numbers? 

A.     Yes,  sir,  some  years. 

Q.  What  per  cent,  of  the  corn  binder  business  is  Inter- 
national? 

A.     I  think  it  is  all  Intei-national ;  it  is  out  of  our  town. 

Q.     There  are  a  good  many  grain  binders  sold  also? 
A       A.     There  are  a  few  every  year. 

Q.  What  per  cent,  of  the  grain  binder  business  in  your 
territory  is  International? 

A.    In  our  town  they  are  all  International. 

Q.    "What  per  cent,  of  the  mowers  are  International? 

A.  We  sell  about  75  per  cent,  of  International  and  about 
25  per  cent,  of  Standard. 

Q.     Does  the  other  dealer  sell  the  International  mowers? 

A.  I  think  they  have  quit  entirely;  I  think  last  year  was 
their  last  year. 

Q.     How  many  Standard  mowers  did  you  sell  last  year? 

A.  I  sold  about  two  or  three,  three  or  four,  somewhere 
along  there ;  I  could  not  say  positively. 
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Q.    The  Standard  mower  was  established  in  Prairie  City  1 
long  before  the  International  was  organized? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  We  sell  International  twine,  and  our  competitor  sells 
Independent  twine.  I  think  we  sell  about  75  per  cent,  of  the 
twine  sold  in  the  town. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.     About  half,  I  think ;  about  50  per  cent. 

Q.    Are  there  many  side-delivery  rakes  sold  there? 

A.     No,  sir,  not  very  many.  ^ 

Q.    There  are  not  many  sweep  rakes? 

A.     A  few;  not  very  many. 

Q.    Are  there  many  tedders  sold  there? 

A.    Very  few. 


J.  A.  HAETMAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh.  3 

Q.  Mr.  Hartman,  you  are  in  business  at  Anamosa,  Iowa? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implements  and  harness. 

Q.  What  is  the  annual  volume  of  your  business? 

A.  It  will  average  about  $20,000. 

Q.  How  much  is  the  annual  volume  of  your  business  in 
implements  and  twine? 

A.  I  should  say  $14,000  or  $15,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter-  "* 
national  Harvester  Company? 

A.  It  will  range  from  $3,000  to  $4,000. 

Q.  So  about  one-fourth,  or  a  little  more,  of  your  business 
would  be  with  the  International? 

A.  About  that. 

Q.  What  line  of  binders  do  you  handle? 

A.  I  handle  the  McCormick. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  MoCormick. 

Q.  What  line  of  mowers? 

A.  The  McCormick  and  the  Standard. 
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1  Q.    How  long  have  you  handled  the  Standard  mower? 
A,     Five  years. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.    The  C,  B.  &  Q.  mostly. 

Q.    Do  you  handle  a  general  line  of  farm  implements'? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements^  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.     Yes,  sir. 

Q.    What  lines? 

2  A.    The  John  Deere  Plow  Company's,  the  Emerson-Brant- 
ingham,  the  Racine- Sattley,  some  Oliver,  and  some  P.  &.  0. 

Q.    What  cream  separators  do  you  handle? 

A.    The  DeLaval. 

Q.  Mr.  Hartman,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  quit  handling  the  Standard 
mower? 

A.    No,  sir. 

Q.    Has  the  International  Harvester  Company  ever  inti- 
g  mated  to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  that  com- 
pany? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  quit  handling  the  Stan- 
dard mower,  or  unless  you  did  buy  more  goods  of  them — buy 
this  and  that  or  the  other  of  their  implements — what  would 
the  result  be? 

A.    I  would  drop  their  line. 
4      Q.    Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Anamosa,  Iowa? 

A.    At  times,  yes. 

Q.     Are  they  now,  this  year? 

A.    I  do  not  know  of  anybody  this  year;  no,  sir. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.     Mr.  Hartman,  how  many  years  have  you  handled  the 
Standard  mower? 
A.    Five  years,  I  believe. 
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Q.    Are  there  any  other  dealers  at  Anamosa  besides  your-  i 
self! 

A.    One. 

Q.    What  harvesting  lines  does  he  carry? 

A.    He  sells  the  Deering  binders  and  mowers. 

Q.  So  that  the  leading  binders  and  mowers  in  your  terri- 
tory are  those  of  the  International? 

A.    Yes,  sir.    At  times  the  Acme  has  been  sold  there,  too. 

Q.    The  Acme  has  been  sold  there  at  times? 

A.    Yes. 

Q.    But  the  International  makes  are  there  at  all  times? 

A.    Yes,  sir.  2 

Q.  So  that  the  International  makes  have  been  the  leaders 
in  the  last  five  or  six  years? 

A.    Yes,  sir. 

Q.  And  that  is  true  of  the  entire  period  in  which  you  have 
been  doing  business  there? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  corn  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.  That  would  depend  on  what  years  the  other  fellows 
got  in.  o 

Q.    How  many  years  have  you  been  in  business'? 

A.    About  eleven  years. 

Q.    Has  the  International  been  in  business  all  that  time? 

A.    I  have  handled  MeCormick  goods  all  that  time. 

Q.  You  do  not  recall  whether  you  started  in  business  be- 
fore the  International  was  organized  or  not? 

A.    Oh,  yes,  T  think  so ;  yes. 

Q.  Now  take  the  last  ten  years,  since  tlie  International 
was  organized;  what  per  cent,  of  the  corn  binder  business 
has  been  done  by  the  International  in  the  territory  in  which 
you  sell  corn  binders  in  competition  with  other  dealers?  4 

A.  I  do  not  know  what  per  cent,  it  is.  The  other  fellow 
made  some  pretty  big  claims  when  they  stepped  in  the  game; 
I  do  not  know  what  they  did. 

Q.    Who  are  these  other  fellows  you  are  talking  about? 

A.    The  Johnston  corn  harvester. 

Q.  You  do  not  know  of  any  other  corn  harvester  except 
the  International  being  sold  in  vour  territorv,  do  you? 

A.    Yes. 

Q.    What  other  has  been? 

A.     The  Johnston,  T  told  you. 

Q.    I  say  you  do  not  know  any  other  except  this  Johnston  ? 

A.    Oh,  no;  no. 
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Q.    Is  the  Johnston  sold  there  now? 

A.    No,  sir,,  I  do  not  think  so. 

Q.    Was  it  sold  there  last  year? 

A.    I  believe  not. 

Q.  Then  in  order  to  simplify  matters,  what  per  cent,  of 
the  corn  binder  business  last  year,  in  the  territoiy  in  which 
you  sold  corn  binders  in  competition  with  other  dealers,  was 
of  International  make? 

A.    It  was  all  International,  so  far  as  I  know. 

Q.  What  per  cent,  of  the  grain  binder  business  last  year, 
in  the  territory  in  which  you  do  business,  was  of  Interna- 
tional make? 

A.    It  was  all  International,  I  believe. 

Q.  WTiat  per  cent,  of  the  mower  business,  last  year,  in 
the  territory  in  which  you  do  business  in  competition  with 
other  dealers,  was  of  International  make? 

A.    I  presume  60  to  75  per  cent. 

Q.  What  per  cent,  of  the  sulky  rakes,  in  the  territory  in 
which  you  do  business,  were  of  International  make,  last  year? 

A.    I  do  not  know  of  any  others  but  the  International. 

Q.    It  was  100  per  cent.  International? 

A.    Yes,^sir. 

Q.  What  per  cent,  of  the  twine  was  of  International  make, 
last  year? 

A.  I  could  not  say.  The  Plymouth  twine  was  handled 
there,  besides  what  McCormick  and  Deering  was  sold. 

Q.    More  than  half  is  International,  is  it  not? 

A.  Not  if  what  the  Plymouth  fellow  claims  was  true ;  I  do 
not  know. 

Q.    Does  the  Plymouth  fellow  sell  International  also? 

A.    No;  he  sells  Plymouth. 

Q.    How  many  Standard  mowers  did  you  sell  last  yeiir? 

A.    I  think  T  sold  five  or  six. 


ROBERT  HUFSCHMIDT,  being  duly  sworn  as  a  wiinoss  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McTIuf/li. 

Q.    Mr.  Hufschmidt,  you  iirc  in  business  at  Lansing,  Iowa? 
A.    Yes,  sir. 

Q.     What  is  your  business? 

A.    I  am  id  the  general  implement  business,  coal  business, 
and  also  agent  for  the  Wells  Fargo  &  Comj)any  Ex-press. 
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Q.    How  much  business  do  you  do  a  year? 

A.    From  $16,000  to  $20,000. 

Q.    How  much  business  do  you  do  in  farm  implements'? 

A.    About  $3,000-  to  $4,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    Last  year  it  was  about  $600. 

Q.    Is  that  a  fair  average? 

A.    Yes;  it  has  been  a  fair  average. 

Q.  So  about  one-fifth  of  your  business  would  be  with  the 
International? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.     The  Milwaukee  binders,  mowers,  and  hay  rakes. 

Q.     Those  are  the  only  ones  you  handle? 

A.    Yes. 

Q.  You  handle  other  implements  made  by  other  com- 
panies ? 

A.    Yes,  sir. 

Q.     That  compete  with  the  International  goods? 

A.    Yes,  sir. 

Q.    What  manure  spreaders  do  you  handle? 

A.    The  Success,  made  by  the  John  Deere  Plow  Company. 

Q.    What  gasoline  engines  do  you  handle? 

A.     The  Gade  Bros.,  and  the  Detroit  Motor  Works. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.     The  C,  B.  &  Q.  and  the  International. 

Q.    What  harrows? 

A.     The  Gale,  the  Moline,  and  the  International. 

Q.  Do  you  sell  more  side-delivery  rakes,  or  more  sulky 
rakes  ? 

A.     More  side-delivery  rakes. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  And  if  they  did  say  that  to  you,  put  that  as  a  condition, 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  buy  this  and  that  or  the  other  of  their  implements, 
what  would  the  result  be? 

A.     I  would  simply  say,  "I  will  quit  you." 

Q.  Is  any  line  of  harvesting  machinery  except  Interna- 
tional sold  at  Lansing? 
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A.  Yes,  sir. 

Q.  What? 

A.  The. Emerson,  but  they  are  not  sold  by  me,  of  course. 
The  Emerson  and  the  John  Deere  goods. 

Q.  Are  they  handled  in  the  town? 

A.  Yes,  sir. 

Q.  The  John  Deere  binder  put  on  the  market  there? 

A.  No,  not  this  year. 

Q.  Just  the  mower? 

A.  Just  the  mower,  yes. 

Q.  Is  any  other  line  handled  in  towns  round  about  Lans- 
ing? Is  the  Johnston  corn  binder  sold  near  you? 

A.  Yes,  sir. 

Q.  And  is  the  Acme  handled  at  any  town  near  you? 

A.  Yes,  sir. 

Q.  Do  you  know  whether  they  sell  to  the  farmers  around 
in  the  territory  near  your  town? 

A.  Yes,  sir. 


=) 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  your  town,  Mr.  Huf- 
schmidt? 

A.    Three. 

Q.  What  harvesting  lines  do  these  other  two  dealers 
handle? 

A.    They  handle  principally  the  International. 

Q.     Each  of  them  handles  the  International  binders  only? 

A.    Yes,  sir. 

Q.     One  of  them  carries  the  Standard  mower? 

A.    Yes,  sir. 

Q.    Does  the  same  man  carry  the  Dain  mower? 

A.  Yes,  sir.  I  do  not  know  if  he  has  got  any  for  sale  or 
not,  but  he  handles  the  Dain  goods. 

Q.  Then,  each  of  the  three  dealers  in  your  town  carries 
International  lines? 

A.    Yes,  sir. 

Q.     Are  there  many  grain  binders  sold  there? 

A.     Quite  a  few. 

Q.     Or  is  it  more  a  corn  country? 

A.     Of  course  it  depends  upon  the  season. 

Q.  What  are  the  leading  types  of  binders  sold  in  your 
territory  ? 

A.    In  my  territory  it  is  the  International, 
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Q.     And  the  leaders  of  the  International  makes  are  the  i 
Deering  and  the  McCormick'? 

A.    The  Deering,  the  McCormick,  and  the  Milwaukee. 

Q.  What  per  cent,  of  the  corn  binders  sold  in  your  terri- 
tory are  International? 

A.  Of  course,  it  is  a  question ;  if  you  include  the  territory 
which  is  adjoining  Lansing,  or  if  you  have  in  mind  only  the 
vicinity  of  Lansing — 

Q.  I  want  the  territory  in  which  you  sell  binders  compet- 
ing with  other  dealers,  and  the  territory  therefore  with  which 
you  are  familiar  by  reason  of  the  sales  you  have  made  in  the 
territory.  2 

A.  I  come  in  competition  with  the  Acme  and  also  with  the 
Johnston  machinery,  but  the  corn  binder  of  the  Johnston  and 
the  Acme  with  the  harvesting  binder. 

Q.  I  am  not  asking  you  about  grain  binders  yet.  Just 
address  yourself  to  the  question,  wMch  is  corn  binders,  and 
of  which  the  Acme  makes  none. 

A.    No. 

Q.    Now,  what  per  cent,  of  the  corn  binders  are  of  Inter- 
national make,  in  the  territory  in  which  you  sell  corn  binders 
in  competition  with  other  dealers,  whether  those  other  dealers  o 
are  in  your  town  or  from  adjoining  towns? 

A.  I  should  judge  about  75  per  cent,  is  sold  by  the  Inter- 
national. 

Q.    What  per  cent,  of  the  grain  binders  are  International? 

A.    I  think  about  the  same  percentage. 

Q.     What  per  cent,  of  the  mowers  are  International? 

A.  I  should  judge  the  mowers  are  also  about  the  same 
percentage. 

Q.  Would  the  same  per  cent,  apply  to  the  sales  of  sulky 
rakes  ? 

A.    Yes.  4 

Q.     Or  is  the  International  per  cent,  larger  there? 

A.     No,  I  do  not  think  so ;  I  think  it  is  about  the  same. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  That  is  about  75  per  cent.  I  handle  the  Plymouth 
and  also  the  International,  and  I  sell  half  of  each. 

Q.  But  you  think  the  percentage  there  is  75  per  cent.  In- 
ternational? 

A.    Yes. 

Q.    Are  there  many  tedders  sold  there? 

A.    Not  very  many. 
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1  Q.    You  have  been  in  business  a  number  of  years,  haven't 
you? 

A.    Yes,  sir. 

Q.     How  many  years  in  all? 

A.     38  years. 

Q.  In  1901,  or  in  1902,  just  before  the  International  was 
organized,  what  different  types  of  binders  were  being  sold 
in  your  territory? 

A.  The  McCormick,  the  Deering,  the  Milwaukee,  the  Piano, 
and  the  Champion. 

Q.    Any  Osbornes? 

2  A.    The  Osborne,  yes,  sir. 
Q.    And  some  Johnstons? 

A.  Not  in  my  territory — no  Johnston  harvesting  machin- 
ery. 

IVO  E.  THOMAS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

"^      Q.  Mr.  Thomas,  you  are  in  business  in  Oskaloosa,  Iowa? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  The  implement  business, 

Q.  What  has  been  the  annual  volume  of  your  business  dur- 
ing the  last  couple  or  three  years?    Give  us  the  average. 

A.  From  $50,000  to  $65,000. 

Q.  What  is  the  annual  average  of  the  business  that  you  do 

with  the  International  Harvester  Company? 

A.  I  think  about  $18,000. 

4       Q.  So  about  a  third  of  your  business  in  implements  would 
be  with  the  International  Harvester  Company? 

A.  Something  like  a  third,  yes,  sir. 

Q.  What  line  of  binders  do  you  handle? 

A.  We  handle  the  Deering  at  the  present  time. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  Emerson,  and  a  few  Deering. 

Q.  What  line  of  mowers? 

A.  The  Standard  mowers,  and  the  Deering. 

Q.  What  twine  do  you  handle? 

A.  Deering  twine. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A.  Yes,  sir. 
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Q.    Do  you  handle  a  general  line  of  farm  implements  other  j 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Emerson-Brantingham  line,  the  Racine- 
Sattley — 

Q.    And  the  Kingman  goods? 

A.    And  some  Kingman  goods. 

Q.    What  discs  do  you  handle? 

A.  The  Sterling  discs,  and  the  Ettierson,  and  some  Key- 
stone. 2 

Q.    What  side-delivery  rakes? 

A.    The  Emerson. 

Q.  How  long  have  you  handled  the  Emerson  rake  and  the 
Emerson  mower? 

A.    Six  years,  I  believe. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Emerson  rake  or  the  Emerson 
mower? 

A.    No,  sir.  „ 

Q.    Has  the  International  ever  said  to  you  that  you  could  "* 
not  handle  their  harvesting  machinery  unless  you  increased 
your  purchases  from  that  company  by  buying  other  imple- 
ments from  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  quit  handling  the 
Emerson  mower  or  the  Emerson  rake,  or  unless  you  did  in- 
crease your  purchases  from  the  International  by  buying  this 
or  that  or  the  other  of  their  long  line  of  implements,  what  ^ 
would  the  result  be? 

A.  I  think  I  would  still  continue  to  handle  the  Emerson 
goods. 

Q.  Are  any  binders  other  than  of  International  make  han- 
dled at  Oskaloosa? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme  line. 

Q.  And  do  you  know  whether  the  John  Deere  binder  is 
to  be  taken  on  this  year,  handled  there? 

A.  I  do  not  know  positively.  I  think  there  is  a  sample 
there,  but  none  have  been  sold. 


24  Ivo  E.  Thomas,  Cross-Examinatiotl. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  Does  the  International  hold  any  notes  of  yours  or  of 
your  firm? 

A.    Yes,  sir. 

Q.    AVhen  were  those  notes  given? 

A.  They  were  given  at  settlement  time,  last  December,  I 
believe. 

Q.  You  bought  from  the  International  more  than  you 
could  sell  last  season,  and  these  goods  are  carried  over  for 
another  season,  and  you  gave  notes  in  settlement;  is  that  the 
situation  ? 

A.  There  were  goods  on  hand  that  had  not  been  disposed 
of,  and  we  bought  them  for  this  coming  season. 

Q.  How  many  dealers  are  there  in  Oskaloosa  handling 
agricultural  implements  and  harvesting  implements? 

A.    Three. 

Q.  Does  one  of  the  other  dealers  handle  the  McCormick 
lines? 

A.    Yes,  sir. 

Q.    "What  harvesting  lines  does  the  third  dealer  handle? 

A.    He  handles  the  Acme. 

Q.  How  long  have  the  Acme  binders  and  mowers  been 
sold  in  your  territory? 

A.    For  three  years,  I  believe. 

Q.  Are  the  leading  types  of  binders  sold  in  your  terri- 
tory the  Deering  and  the  McCormick? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  binders  sold  in  the  territory  • 
in  which  you  sell  binders  in  competition  with  other  dealers 
are  of  International  make? 

A.    I  think  fully  80  per  cent. 

Q.  What  per  cent,  of  the  mowers  sold  in  the  same  terri- 
tory are  International? 

A.    I  would  not  think  over  60  per  cent. 

Q.     What  per  cent,  of  the  sulky  rakes  are  International? 

A.     I  expect  about  60  per  cent. 

Q.    What  per  cent  of  the  corn  binders  are  International? 

A.  I  think  they  are  all  International;  I  do  not  know  of 
any  other  corn  binder  in  that  territory. 

Q.     That  is  quite  a  corn  country,  is  it  not? 

A.  It  is  quite  a  corn  country,  but  there  is  not  much  of  it 
cut  up — not  such  a  great  amount. 
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Q.     What  per  cent,  of  the  twine  is  International  ?  1 

A.     Practically  all  of  it. 

Re-direct  Eommination  by  Mr.  McHugh. 

Q.  The  note  yoi^  gave  the  International  was  given  in  the 
ordinary  course  of  business? 

A.     Yes,  sir. 

Q.    Under  your  contract? 

A.    Yes,  sir. 

Q.     And  similar  to  the  contracts  you  have  with  other  com-  2 
panics  ? 

A.    Yes,  sir. 

Q.  You  have  given  notes  at  various  times  to  other  com- 
panies ? 

A.    Yes,  sir. 

Q.     In  the  same  way? 

A.    Every  year. 

Q.    The  note  is  not  due? 

A.     The  note  is  not  due  until  October  first,  I  believe. 

3 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  We  buy  the  binders,  mowers,  rakes,  wagons,  and  disc 
harrows. 

Q.     Spreaders? 

A.  No;  we  have  handled  spreaders  in  the  past,  but  we  do 
not  handle  them  now. 

Q.     Separators? 

A.    No.  4 

Q.    Twine? 

A.    Yes,  twine.    I  left  the  twine  out. 

Q.     Corn  binders? 

A.    Yes,  some  corn  binders. 

Q.  Does  any  other  dealer  in  your  town  handle  the  Inter- 
national discs? 

A.     I  do  not  think  so,  but  I  am  not  sure. 

Q.    How  many  Standard  mowers  did  you  sell  last  year? 

A.    I  think  it  was  8 ;  8  or  10. 

Mr.  McHugh:     Q.     How  many  Deering? 

A.    We  sold,  I  think,  about  12  Deering. 
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1 

GEO'EG^E  STEFFY,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.     Mr.  Steffy,  you  are  in  business  at  Victor,  Iowa'? 

A.     Yes,  sir. 

Q.     And  in  the  farm  implement  business? 

A.    Yes,  sir. 
2       Q.     How  mucji  business  do  you  do  a  yearf 

A.    $25,000  to  $30,000. 

Q.     And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company! 

A.     From  $3,000  to  $4,000. 

Q.     So  from  one-eighth  to  one-tenth  is  with  the  Interna- 
tional Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  MeCormick. 
q      Q.    What  line  of  sulky  hay  rakes'? 

A.     The  MeCormick  and  the  Emerson. 

Q.     What  line  of  mowers? 

A.    The  Standard  and  the  MeCormick. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.    Ever  since  I  have  been  in  business. 

Q.     How  long  is  that? 

A.     Ten  years. 

Q.    And  how  long  have  you  handled  the  Standard  rake? 

A.     Ever  since  I  have  been  in  business. 

Q.    And  how  long  have  you  handled  the  MeCormick? 
4      A.     Ten  years. 

Q.     So,  you  have  handled  the  MeCormick  binders,  mowers, 
and  rakes  for  the  last  ten  years? 

A.    Yes,  sir. 

Q.     And  the  Standard  rake  and  mower  for  the  last  ten 
years  ? 

A.     Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other   companies   and 
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sold    in   competition   with    like    implements  of   the    Interna-  i 
tional? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  Emerson,  the  Moline  Plow  Company,  and  the 
Janesville. 

Q.  Mr.  Stetfy,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson 
rake  or  mower? 

A.    No,  sir. 

Q.     Has  the  International  Harvester  Company  ever  said  2 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  would  quit  handling  the  Emer- 
son rake  or  the  Emerson  mower,  or  both,  or  unless  you 
should  increase  your  purchases  of  the  International,  by  buy- 
ing this,  and  that,  or  the  other  of  their  implements,  of  their 
long  line,  what  would  the  result  be?  3 

A.     I  presume  I  would  quit  handling  them. 

Q.     You  are  not  in  serious  doubt  about  it? 

A.     No,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  Standard  mowers  did  you  sell  last  year? 

A.     I  think  two. 

Q.    How  many  McCormick  mowers? 

A.    About  eight  or  ten,  I  think.  4 

Q.    How  many  dealers  are  there  in  Victor? 

A.    Two. 

Q,    Does  the  other  man  handle  the  Deering  lines? 

A.    Yes,  sir. 

Q.  So  that  during  the  entire  period  of  ten  years  that  you 
have  been  in  business,  the  Deering  and  the  McCormick  lines 
have  been  the  leading  lines  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.    I  think  nearly  all.    I  do  not  sell  any  other. 

Q.    It  is  practically  100  per  cent.? 
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A.     I  presume  so ;  yes,  sir. 

Q.  What  per  cent,  of  the  mowers  are  of  International 
make,  in  your  territory? 

A.  I  presume  about  50  per  cent.  My  competitor  handles 
the  Dain,  and  he  has  sold  a  good  many  of  those. 

Q.     What  per  cent,  of  the  corn  binders  are  International  1 

A.     Practically  all,  I  think. 

Q.  That  is  100  per  cent.  What  per  cent,  of  the  sulky  rakes 
are  International? 

A.-    I  presume  50  per  cent. 

Q.     What  per  cent,  of  the  twine  1 

A.  Nearly  all.  I  handle  a  little  Plymouth  twine — not 
much. 

Q.     Is  there  a  good  deal  of  small  grain  in  your  country? 

A.    Quite  a  bit;  yes,  sir. 

Q.  What  per  cent.,  did  you  say,  of  the  twine  is  Interna- 
tional? 

A.    Nearly  all.    I  handle  a  little  bit  outside. 

Q.    95  per  cent.? 

A.    I  presume  so,  yes. 


3 


M.  D.  SNAVELY,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Snavely,  you  are  in  business  at  Ladora,  Iowa? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Hardware  and  implements. 

Q.     How  much  business  do  you  do  a  year? 

A.     About  $30,000  to  $35,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    I  think  I  handle  about  .$15,000  or  $16,000  worth. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    $4,000  to  $5,000;  somewhere  along  in  there. 

Q.  Then,  a  third  or  less  of  your  business  would  be  with 
the  International  I 

A.    Yes. 

Q.     Less,  rather  than  more? 

A.    Yes. 
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Q.  What  line  of  binders  do  you  handle!  1 

A.  The  Milwaukee. 

Q.  And  what  line  of  sulky  hay  rakes? 

A.  The  Emerson. 

Q.  The  Emerson  only? 

A.  Yes,  sir. 

Q.  AVhat  line  of  mowers  do  you  handle? 

A.  I  handle  the  Standard  and  the  Milwaukee. 

Q.  So,  you  handle  the  Milwaukee  binder  and  mower? 

A.  Yes. 

Q.  And  the  Emerson  rake  and  mower? 

A.  Yes,  sir.  2 

Q.  How  long  have  you  handled  the  Milwaukee  binder? 

A.  Five  or  six  years. 

Q.  What  did  you  handle  before  that? 

A.  The  Piano. 

Q.  How  long  did  you  handle  the  Piano  ? 

A.  Three  or  four  years,  I  think;  something  like  that. 

Q.  And  before  the  Piano,  do  you  remember  what  you 
handled? 

A.  Nothing. 

Q.  How  long  have  you  handled  the  Emerson  rake  and  the  3 
Emerson  mower? 

A.  We  handled  the  Emerson  rake  about  18  to  20  years. 

Q.  Continuously? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A.  I  do. 

Q.  Do  you  handle   a  general  line  of  farm  implements 

made  by  other  companies  and  sold  in  competition  with  like 
implements  of  the  International? 

A.  I  do. 

Q.  What  lines?  4 

A.  I  have  the  Emerson.    * 

Q.  And  the  Eock  Island  Company's? 

A.  The  Eock  Island,  and  the  Sterling. 

Q.  And  the  Eacine-Sattley? 

A.  And  the  Eacine-Sattley. 

Q.  And  the  Molihe? 

A.  Yes — the  Moline  Plow  Company's. 

Q.  Mr.  Snavely,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson 
rake  and  the  Emerson  mower,  or  either  of  them? 
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A.    No. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  should  put  to  you  the  condition 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  quit  handling  the  Emerson  rake  and  the  Emerson 
mower,  or  either  of  them,  or  that  you  should  buy  more  goods 
of  them,  by  buying  this,  and  that,  or  the  other  of  their  long 
line  of  implements,  what  would  the  result  be  I 

A.     I  would  quit  handling  their  goods. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Snavely,  the  name  of  your  firm  is  Snavely  Bros., 
is  it  not? 

A.    Yes,  sir. 

Q.    How  many  dealers  are  there  in  Ladora? 

A.    Two. 

Q.  Does  the  other  dealer  handle  the  International  har- 
vesting lines? 

A.     I  think  he  does  altogether. 

Q.     So  that  the  International  lines  are  the  leading  lines? 

A.    They  are. 

Q.    And  they  have  been  for  the  last  ten  years? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  International? 

A.    I  think  100  per  cent. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.    I  would  say  the  same,  100. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  I  do  not  know  how  many  my  competitor  handles.  I 
handle  about  half  myself. 

Q.  Does  your  competitor  handle  only  the  International 
mowers  ? 

A.     I  think  so. 

Q.    And  a  half  of  what  you  sell  is  International? 

A.    Half  of  what  I  sell  is  International. 

Q.  Then,  more  than  half  of  the  mower  business  would  be 
International  ? 

A.    Yes;  I  would  think  two-thirds  at  least. 

Q.     What  per  cent,  of  the  sulky  rakes  are  International? 
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A.    I  presume  atout  half. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    I  would  say  about  half.    You  mean  sold  in  our  town? 

Q.  I  mean  that  is  sold  in  the  territory  in  which  you  sell 
twine. 

A.    That  is,  myself  and  my  competitor,  you  mean? 

Q.    Yes. 

Mr.  McHugh:  The  question  is  really  broader  than  what 
you  and  your  competitor  sell  in  your  town,  possibly. 

Q.  This  is  my  question,  Mr.  Suavely,  as  it  applied  to  all 
of  the  percents  which  I  asked  you  to  give,  namely:  the  per 
cent,  of  the  business  done  in  these  lines  of  International 
make,  of  the  total  business,  and  in  the  territory  in  which  you 
sell  those  makes  in  competition  with  other  dealers. 

A.  That  is  the  way  I  understood  it.  I  was  taking  my 
competitor  and  myself  also.    That  is  the  way  I  understood  it. 

Q.    And  you  understood  my  percents  that  way? 

A.    Yes,  sir. 
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of  the  defendants,  testified  as  follows:  3 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Schnurr,  you  are  in  business  at  New  Hampton, 
Iowa? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implement  and  vehicle  business. 

Q.  How  much  business  do  you  do  a  year? 

A.  About  $60,000.  . 

Q.  And  how  much  of  that  is  done  with  the  International  ^ 
Harvester  Company? 

A.  About  one-third,  about  $20,000. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  Deering. 

Q.  What  line  of  sulky  hay  rakes? 

A.  Does  that  include  the  side-delivery  rakes? 

Q.  Yes. 

A.  The  Deering,  the  Osborne,  and  the  C.  B.  &  Q. 

Q.  Do  you  handle  the  Deering  sulky  rake  only? 

A.  Yes. 
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Q.  And  the  Osborne  and  the  C.  B.  &  Q.  side-delivery 
rake? 

A.    Yes. 

Q.     What  line  of  mowers  do  you  handle? 

A.     The  Deering. 

Q.     Do  yon  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.     Wliat  lines? 

A.  The  John  Deere  Plow  Company,  the  Eock  Island  Plow 
Company,  the  Hayes  Pump  &  Planter  Company,  the  Rumely 
Products  Company,  and  the  Kingman  Plow  Company. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you,  Mr.  Schnurr,  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  them? 

A.     No,  sir. 

Q.  Did  they  ever  say  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  on  you  the  condition  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  buy  this, 
and  that,  or  the  other  of  their  implements,  their  longer  line, 
increase  your  purchases  from  that  company,  what  would  be 
the  result? 

A.  I  would  not  consider  it.  I  would  continue  on  just  as 
I  am. 

Q.  Is  any  harvesting  line  other  than  the  International 
sold  at  New  Hampton? 

A.     Yes,  sir. 

Q.     Wliat  lines? 

A.  The  Acme  grain  harvester,  and  there  have  been  a  few 
Johnston  com  harvesters. 

Q.     What  mowers? 

A.     The  Standard  mower  and  the  Acme  mower. 

Q.     Is  the  Acme  handled  at  any  town  near  you? 

A.  Yes,  sir;  it  is  handled  at  Lawler,  east  of  New  Hamp- 
ton. 
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Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Schnurr,  how  many  dealers  are  there  in  New 
Hampton? 

A.    There  are  three. 

Q.    What  harvesting  lines  do  the  other  two  dealers  handle? 

A.  One  handles  the  Acme  and  the  other  handles  the  Mc- 
Cormick. 

Q.  Are  the  Deering  and  the  MeCormick  binders  the  lead- 
ing types  of  binders  in  your  territory? 

A.    Yes,  sir.  2 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.  I  would  say  about  75  per  cent. ;  75  to  80  per  cent.,  prob- 
ably. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  Nearly  all  of  the  corn  binders;  just  a  few  Johnston 
com  binders  sold  there. 

Q.     At  least  95  per  cent.  International? 

A.     I  would  say  so;  yes,  sir. 

Q.     What  per  cent,  of  the  mowers  are  International?  3 

A.    I  should  say  about  65  per  cent,  of  the  mowers. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.     About  the  same  proportion. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.    About  65,  possibly  70  per  cent. 

Q.    Are  many  tedders  sold  there? 

A.     No,  sir ;  there  are  none ;  not  any  to  speak  of. 

Q.    Are  many  spreaders  sold  there? 

A.     There  is  quite  a  number  of  spreaders,  yes,  sir. 

Q.    What  per  cent,  of  that  business  is  International?  4 

A.    During  what  period  of  time,  please? 

Q.    Take  it  the  last  year  or  two. 

A.  The  last  year,  about  20  per  cent,  of  the  spreaders 
would  be  International. 

Q.  Is  that  more  or  less  than  the  International  does,  as  a 
rule,  in  that  business? 

A.    It  is  less  than  they  have  done  there  in  the  last  four  or 

five  years. 

Q.  You  say  about  one-third  of  your  total  implement  busi- 
ness is  with  the  International? 

A.    Yes,  sir,  just  about  one-third. 
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Q.  If  you  do  not  mind  stating  it,  what  would  you  say  as 
to  whether  or  not  the  International  holds  any  of  the  notes  of 
your  company,  which  I  think  is  the  New  Hampton  Imple- 
ment Company? 

A.     Yes,  sir,  they  do. 

Q.     And  those  were  given  at  settlement  time  last  year? 

A.     Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  That  was  pursuant  to  your  contract? 

A.  Yes,  sir. 

Q.  And  that  is  the  universal  rule,  practically,  with  imple- 
ment lines? 

A.  Yes,  sir. 

Q.  You  have  given  notes  to  other  companies,  in  the  same 
way? 

A.  Yes,  sir. 

Q.  Do  you  feel  under  any  obligations  to  the  International 
because  they  took  your  note  under  that  contract? 

A.  No,  sir. 

Q.  That  is  the  usual  thing? 

A.  Yes,  sir. 

Q.  A  business  proposition? 

A.  Yes,  sir. 


PETER  KEAFT,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Kraft,  you  are  in  the  farm  implement  business  at 
Stanley,  la.? 

A.     Yes. 

Q.  How  much  business  in  farm  implements  do  you  do  a 
year? 

A.    About  $15,000. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Companv? 

A.     Between  $4,000  and  $5,000. 

Q.  So  that  less  than  a  third  of  your  business  in  imple- 
ments is  with  the  International? 
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A.    Yes. 

Q.  You  have  a  general  store  in  addition  to  the  implement 
business'? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  I  handle  the  MoCormick  binder;  the  sulky  hay  rakes  I 
do  not  handle. 

Q.    And  what  mowers? 

A.    The  McCormick. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  implements  made  by  competitors  of  the 
International  Company? 

A.     Yes,  sir. 

Q.     What  wagons  do  you  handle? 

A.  I  handle  the  International,  and  I  handle  the  Erns- 
dorff  wagon. 

Q.     What  cultivators  do  you  handle? 

A.    The  Eacine-Sattley. 

Q.    And  what  discs? 

A.     The  Racine-Sattley  and  the  Keystone. 

Q.    What  planters? 

A.    The  Racine-Sattley. 

Q.  Mr.  Kraft,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  the 
Company? 

A.    No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.    No,  sir. 

Q.  If  they  should  put  to  you  the  condition  that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  do  less 
business  with  their  competitors  and  did  more  business  with 
the  International,  unless  you  did  buy  this,  and  that,  or  the 
other  of  their  implements,  what  would  the  result  be? 

A.     I  would  not  handle  theirs. 

Q.    You  are  the  only  dealer  in  your  town? 

A.    Yes,  sir. 

Q.  Are  there  any  harvesting  lines  other  than  of  Interna- 
tional make  that  you  meet  in  competition? 

A.     The  Acme. 
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Q.  You  meet  that  in  your  territory? 

A.  Yes,  sir. 

Q.  Where  is  that  sold? 

A.  At  Strawberry  Point,  and  I  think  at  Arlington. 

Q.  Is  the  Johnston  corn  binder  sold  in  your  territory? 

A.  Yes,  sir. 

Q.  How  long  has  the  Acme  been  sold  in  your  territory? 

A.  As  far  as  I  know,  I  think  four  or  five  years. 

Q.  How  long  has  the  Johnston  corn  binder  been  sold  in 

your  territory? 

A.  About  three  or  four  years. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Do  you  do  business  at  Stanley,  Iowa,  Mr.  Kraft,  or  at 
a  point  six  miles  off  from  Stanley? 

A.     Six  miles  from  Stanley,  at  Scott,  Iowa. 

Q.  There  is  another  dealer  at  Stanley  handling  Interna- 
tional lines,  is  there  not? 

A.    Yes,  sir. 

Mr.  McHugh:    Did  I  say  Stanley  in  the  question? 

Mr.  Grosvenor:  I  do  not  know  whether  you  did  or  not. 
I  was  trying  to  get  the  fact.  I  was  not  implying  you  said 
anything  that  was  not  so. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.     The  MeCormick,  the  Deering,  and  the  Acme. 

Q.    How  many  years  have  you  been  in  business? 

A.    About  15. 

Q.  Wliat  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.     Here  lately  I  think  about  75  or  80  per  cent. 

Q.    And  before  that  it  was  more,  was  it? 

A.    It  was  more. 

Q.     The  Acme  has  come  in  within  the  last  few  years? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  mower  business  is  International? 

A.     I  should  judge  about  the  same,  as  far  as  I  know. 

Q.  What  per  cent,  of  the  sulky  rake  business  is  Interna- 
tional? 

A.     I  should  judge  about  50  per  cent. 

Q.  What  per  cent,  of  the  corn  binder  business  is  Interna- 
tional? 
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A.  About  the  same  as  the  grain  binders,  75  or  80  per  cent.  1 

Q^  Who  sells  the  other  corn  binders'? 

A.  Dealers  in  Arlington,  I  think. 

Q.  And  sell  what  type? 

A.  The  Johnston. 

Q.  What  per  cent,  of  the  twine  is  Internationa]  ? 

A.  I  suppose  about  65  per  cent. 

Q.  Does  the  International  hold  any  of  your  notes,  Mr. 
Kraft? 

A.  No,  sir. 

2 

J.  H.  SHEEHAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Sheehan,  you  are  in  business  at  Claremont,  Iowa? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Farm  machinery,  buying  stock  and  grain. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple-  3 
ments  and  twine? 

A.     It  varies  from  $30,000  to  probably  $50,000. 

Q.    An  average  would  be  about  $40,000? 

A.    No,  I  do  not  think  that  high. 

Q.     You  think  it  would  be  lower? 

A.    I  think  it  would  be  lower. 

■Q.  Then,  taking  that  same  average,  what  would  be  the 
average  business  that  you  do  with  the  International  Har- 
vester Company  a  year? 

A.    For  what  years  ? 

Q.    Take  it  running  through  the  last  three  or  four  years.  ^ 

A.    Probably  between  $4,000  and  $5,000. 

Q.     So,  one-sixth,  or  less,  of  your  business  in  implements 
would  be  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    That  would  be  the  fair  proportion? 

A.    Yes,  sir,  I  think  so. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  MoCormick. 

Q.  -  What  line  of  sulky  hay  rakes  ? 

A.     There  is  practically  none  sold  there,  but  in  the  past 
y^ears  .1  have  handled  the  McCormick. 
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Q.     What  mowers  do  you  handle? 

A.     The  McCormick  and  the  Standard. 

Q.     Do  you  sell  many  side-delivery  rakes? 

A.     Yes,  sir. 

Q.     What  side-delivery  rake  do  you  handle? 

A.     The  €.  B.  &  Q.  and  the  International. 

Q.     Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  What  lines  do  you  handle  that  compete  with  the  Inter- 
national ? 

A.  The  Deere,  the  Rock  Island,  the  Moline,  and  the  Emer- 
son. 

Q.     How  long  have  you  handled  the  Standard  mower? 

A.     This  is  the  second  year. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  would  quit  handling  the  Standard  mower? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  more  business  with  them  and  less  with  their 
competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose on  you  the  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  the  Emerson  mower,  or 
unless  you  would  buy  from  them  the  various  lines  of  imple- 
ments that  they  manufacture,  what  would  the  result  be? 

A.     I  would  end  my  business  with  them. 

Q.  Is  the  Acme  line  of  harvesting  machinery  sold  in  or 
near  your  town? 

A.     Yes,  sir. 

Q.  And  you  meet  the  competition  of  that  agent  handling 
that  company's  line  of  harvesting  machinery? 

A.    Yes,  sir. 

Q.  What  is  the  fact  as  to  improvements  in  the  binders  in 
the  last  ten  years? 

A.  I  consider  it  a  big  improvement.  I  think  it  is  fully  25 
per  cent,  better  in  the  binding. 

Q.  And  how  is  the  repair  and  expert  service  rendered  by 
the  International  Company? 

A.  We  have  always  had  very  good  treatment  all  along 
the  line. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  handled  the  McCormick 
lines? 

A.    About  20  years. 

Q.  You  always  had  good  treatment  and  service  before  the 
International  was  organized;  didn't  you? 

A.  I  have  been  in  business,  I  say,  about  20  years.  I  went 
into  business  in  1893. 

Q.  You  had  good  service  from  the  McCormick  Company 
before  the  International  was  organized;  had  you  not? 

A.    Yes,  sir. 

Q.     How  many  dealers  are  there  in  Claremont? 

A.     I  am  the  only  dealer. 

Q.     How  large  a  place  is  Claremont  ? 

A.    About  550. 

Q.     Is  it  a  good  grain  country  around  there,  or  mostly  corn? 

A.     It  is  mostly  a  dairy  country. 

Q.     Then,  you  sell  more  mowers  than  binders? 

A.  It  depends  altogether  on  the  season.  For  the  past  two 
years  we  have  had  a  short  hay  crop  there,  and  that  would  cut 
it  down  pretty  low. 

Q.  How  many  binders  would  you  sell  on  an  average  for 
one  season? 

A.     For  how  many  years?    Since  I  have  been  in  business? 

Q.     No,  take  it  the  last  five  or  six  years. 

A.     Probably  an  average  of  about  ten. 

Q.     What  per  cent,  of  the  binders  sold  in  your  territory  are 
International  ? 
A.     I  should  judge  from  85  to  90  per  cent. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.     Fully  the  same  amount. 

Q.     A\^at  per  cent,  of  the  mowers  are  International? 

A.     I  think  about  the  same  amount. 

Q.     You  said  there  are  not  many  sulky  hay  rakes  sold  there? 

A.     No,  not  very  many  sulky  rakes. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.     Through  my  territory  about  40  per  cent. 

Q.    How  far  is  Claremont  from  Chicago? 

A.    About  300  miles,  I  should  judge. 

Q.    How  many  Standard  mowers  did  you  sell  last  year? 

A.     One. 

Q.    How  many  McCormick? 

A.    I  think  I  sold  8. 
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Q.  How  many  years  have  you  handled  the  Standard 
mowers  ? 

A.  This  is  the  second  season. 

Q.  Does  the  International  sell  many  spreaders  in  your  ter- 
ritory? 

A.  Not  very  many. 

Q.  What  per  cent,  of  the  spreader  business  does  it  do? 

A.  Tn  my  territory  they  have  not  done  any,  the  last  year. 

Q.  Does  the  International  hold  any  of  your  notes? 

A.  Yes,  sir. 

Q.  When  were  those  notes  given? 

A.  They  were  given  at  settlement  time. 

Q.  Last  fall? 

A.  Yes,  sir. 

Be-direct  Examination  by  Mr.  McHugh. 

Q.     That  note  was  given  in  the  ordinary  way? 

A.     Yes,  sir. 

Q.  And  it  is  the  ordinary  way  not  only  with  the  Interna- 
tional but  with  other  companies  manufacturing  farm  imple- 
ments ? 

A.    Yes,  sir. 

Q.     The  usual  thing? 

A.     The  usual  thing,  ves,  sir. 

Q.    Not  yet  due? 

A.    No,  sir. 

Q.  Are  you  under  any  obligations  to  the  company  because 
of  that  note  ? 

A.    No,  sir. 

Q.  That  has  been  the  practice  during  the  whole  time  for 
the  past  ten  years  and  prior  to  that? 

A.    Yes,  sir. 

Q.  It  is  a  practice  that  has  obtained  right  through  in  the 
agricultural  implement  business  since  you  have  been  in  it — 
that  for  goods  held  over  you  can  give  a  note  and  get  the  dis- 
count if  you  pay  the  note  when  due,  in  the  next  fall  term? 

A.    Yes,  sir. 

Q.  That  has  been  the  practice  of  all  companies  from  the 
beginning,  so  far  as  you  know? 

A.    Yes,  sir. 
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W.  D.  HOYT,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.     M'r.  Iloyt,  you  reside  at  Manchester,  Iowa? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  hardware. 

Q.     Have  you  more  than  one  store? 

A.  We  have  three  stores,  located  at  Manchester,  Winthrop, 
and  Earlville. 

Q.  How  much  business  do  you  do  a  year  in  the  three  stores, 
in  the  agricultural  implement  line,  including  twine? 

A.     In  the  implement  line,  about  $100,000. 

Q.  And  how  much  of  that  is  done  with  the  International 
Harvester  Company? 

A.    Last  year  about  $16,000. 

Mr.  Grosvenor :  Was  your  business  $100,000  in  implements 
last  year? 

The  Witness :    Yes,  sir. 

Q.     That  was  a  fair  average  of  the  proportions? 

A.     For  the  past  years? 

Q.    Yes. 

A.     For  the  past  three  years  that  would  cover  it. 

Q.  So,  for  the  past  three  years  about  one-sixth  of  your 
implement  business  was  with  the  International  Company? 

A.     Yes,  sir,  something  like  that. 

Mr.  Grosvenor:    May  I  ask  one  question? 

Mr.  McHugh:     Certainly. 

Mr.  Grosvenor :  Do  you  include  your  auto  business  in  that 
$100,000? 

The  Witness :    I  think  so,  yes,  sir. 

Mr.  McHugh :  You  mean  the  farm  autos  that  you  buy  from 
the  International? 

The  Witness :    No,  the  auto  business. 

Mr.  McHugh:  My  question  was  farm  implements,  counting 
vehicles.  There  was  a  dispute  between  counsel  for  the  Gov- 
ernment and  a  farmer  as  to  whether  the  automobile  is  a  farm 
implement,  the  farmer  insisting  that  it  is.  But  I  am  not  count- 
ing that  in  as  farm  implements. 

Mr.  Grosvenor:  Some  of  the  International  witnesses  said 
that. 
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1  Mr.  McHugh:    I  think  the  farmer  won  the  debate,  but  we 
are  leaving  that  out. 

Mr.  Grosvenor:    I  object  to  this. 

Q.  Leaving  out  the  automobiles,  what  would  be  the  volume 
of  your  business  in  the  three  stores? 

A.  The  past  year,  about  $100,000,  without  the  automobiles. 
I  think  that  is  right.    I  am  not  sure  about  it. 

Q.     Now,  what  line  of  binders  do  you  handle,  Mr.  Hoyt? 

A.     The  Deering  and  the  McCormick. 

Q.     And  what  line  of  sulky  hay  rakes? 

A.     In  sulky  hay  rakes,  the  Deering  and  the  Emerson. 

2  Q.     What  line  of  mowers? 

A.     The  Deering,  the  Emerson,  and  the  McCormick. 

Q.     And  what  side-delivery  rakes? 

A.     The  C.  B.  &  Q.,  the  International,  and  the  Deere. 

Q.  The  C.  B.  &  Q.  is  now  owned  by  the  Eock  Island  Plow 
Company? 

A.     At  the  present,  yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements  other 

')   than  harvesting  machinery,  made  by  other  companies  and 

sold  in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.  The  John  Deere,  the  Janesville,  the  Emerson,  the  Bock 
Island. 

Q.     What  gasoline  engines  do  you  handle  ? 

A.     The  Stickney,  the  International,  and  the  Waterloo. 

Q.  How  long  have  you  handled  the  Emerson  rakes  and 
mowers? 

A.    About  five  or  six  years;  I  am  not  sure. 
1       Q.     Have  you  handled  the  Deering  and  the  McCormick  lines 
during  that  period? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Emerson  rake  or  mower? 

A.     No,  sir. 

Q.    Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  the  International 
Company  in  their  other  lines  of  goods? 
A.    No,  sir. 
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Q.  If  the  International  Harvester  Company  should  im-  1 
pose  on  you  the  condition,  Mr.  Hoyt,  that  you  could  not  han- 
dle their  harvesting  machinery  unless  you  quit  handling 
these  competing  rakes  and  mowers,  or  unless  you  should 
buy  more  goods  of  them,  buying  this,  and  that,  or  the  other 
of  their  other  implements,  what  would  the  result  be? 

A.    Why,  I  presume  we  would  quit  business. 

Q.    You  mean — 

A.    With  the  International. 

Q.    Do  you   sell  more   International   side-delivery  rakes 
than  any  other? 

A.    No,  sir.  ^ 

Q.     Do  you  sell  more  side-delivery  rakes  than  sulky  rakes? 

A.    Yes,  sir. 

Q.     Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Manchester? 

A.    Yes,  sir. 

Q.    What  lines? 

A.    The  Acme  harvester. 

Q.    Any  corn  binders  sold? 

A.     The  Johnston  corn  binders. 

Q.     Are  the  Acme  line  of  harvesting  machinery  and  the  3 
Johnston  corn  binder  handled  at  any  town  round  about  you 
where  you  meet  the  competition  of  the  dealers  in  those  towns? 

A.    Yes,  sir. 

Q.     Competition  is  active  as  between  the  various  makes  of 
harvesting  machinery? 

A.    Yes,  sir. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.    How  large  is  Manchester?  4 

A.    About  3,000 

Q.    Is  that  a  good  grain  and  corn  country  around  there? 

A.  Yes,  sir. 

Q.  How  many  grain  binders  do  you  sell  in  a  season? 

A.  At  the  three  points? 

Q.  Yes. 

A.  I  think  something  like  sixty  odd  last  year. 

Q.  Does  that  include  com  binders? 

A.  It  does,  yes,  sir. 

Q.  And  you  sell  a  lot  of  mowers,  too,  I  suppose? 

A.  Quite  a  few. 

Q.  How  many  did  you  sell  last  year? 
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[       A.     I  think  about  16  or  17,  as  I  remember  it. 
Q.    At  the  three  places? 
A.    Yes,  sir. 

Q.    What  makes  up  the  International  account  aggregating 
$16,000? 

A.    "Wagons,  gasoline  engines,  hay  loaders,  a  great  many 
gas  engines,  though. 
Q.     Small  engines? 
A.    And  tractors. 
Q.    And  spreaders? 
A.    No,  sir. 

Q.    Does  the  International  hold  any  notes  of  your  com- 
pany? 
A.    Yes,  sir. 

Q.     Those  notes  were  given  at  settlement  time  last  year? 
A.    Yes,  sir. 

Q.    How  many  Standard  mowers  did  you  sell  last  year? 
A.     I  think  six. 

Q.     Are  the  leading  types  of  binders  in  your  territory,  the 
territory  around  these  three  places  of  business  that  you  have, 
the  International  makes? 
,       A.     The  greater  part  of  them  are  Deering  and  McC'or- 
miok. 

Q.  "What  per  cent,  of  the  business  in  'binders,  in  the  terri- 
tory around  the  three  places  of  business  that  you  have,  is  in 
International  lines? 

A.     I  do  not  know  what  per  cent,  the  other  competitors 
sell. 
Q.    Do  you  have  charge  of  the  sales  of  your  company? 
A.    I  have  charge  of  buying  and  general  charge  of  the 
sales. 

Q.     Do  you  follow  actively  the  sales  of  your  company  in 
this  territory? 
A.    Not— 

Q.     Or  is  there  another  man  in  charge  of  it? 
A.     There  is  another  man  in  charge  of  it. 
Q.     You  are  the  buying  man? 
A.    Yes,  sir. 

Q.    "Who  is  the  man  who  has  charge  of  the  sales? 
A.    In  connection  with  myself,  Mr.  Gates. 
Q.     Does  he  know  more  about  the  sales  made  by  the  com- 
pany than  you  do? 

A.     I  do  not  know  that  he  does. 
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Q.    I  mean  is  it  his  duty  to  follow  the  sales  rather  than  1 
your  duty? 

A.    It  is  in  connection  with  both  of  us. 

Q.  You  were  able  to  testify  as  to  the  suggestions  and  ab- 
sence of  them  by  the  International,  on  direct  examination. 
Now,  don't  you  know  enough  about  the  competition  in  this 
territory  to  be  able  to  state  the  per  cent,  of  business  done  in 
International  lines  of  binders  in  the  territory  in  which  you 
do  business? 

A.    I  could  give  it  approximately,  I  presume. 

Q.    All  right;  what  is  it? 

A.    It  would  be  a  guess.    It  would  be  about  75  per  cent.      ^ 

Q.  It  is  a  guess  based  on  your  observation  of  the  sales  in 
the  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  mowers  are  of  International 
make? 

A.  Why,  I  should  think  the  sale  of  mowers  would  be  a 
little  less,  probably  50  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  sold  are  Interna- 
tional? 

A.     I   think   it   would   be   about    the    same   as   the   grain  3 
binders. 

Q.     Whose  corn  binders  are  sold  there? 

A.     The  Johnston. 

Q.  At  which  of  the  three  towns  where  you  do  business  is 
the  Johnston  corn  binder  sold? 

A.    Manchester. 

Q.     That  is  the  only  place? 

A.    Yes,  sir. 

Q.    When  did  you  come  to  Chicago  ? 

A.    Last  night. 

Q.    Did  you  come  on  the  train  with  any  of  the  agents  or  "* 
blockmen  of  the  International? 

A.    Yes,  sir. 

Q.  And  were  most  of  the  witnesses  who  have  testified  to- 
day on  the  train,  or  a  large  number  of  them? 

A.    Not  that  I  know  of. 

Q.    How  far  is  Manchester  from  Chicago? 

A.    About  240  miles,  I  think. 

Q.  Did  the  agent  or  the  blockman  who  asked  you  to  come 
stale  that  your  expenses  would  be  paid? 

A.    Yes,  sir. 
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1       Q.     What  per  cent,  of  the  twine  business  in  your  territory 
is  done  by  the  International  I 

A.     I  should  think  approximately  75  per  cent. 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 


C.  A.  LEACH,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Leach,  you  are  in  business  at  Maquoketa,  Iowa? 

A.     Yes,  sir. 

Q.     What  is  your  business? 

A.     Implements  and  carriages. 

Q.     Farm  implements  and  twine! 

A.     No  twine. 

Q.     How  much  business  do  you  do  a  year,  Mr.  Leach? 

A.     An  average  of  from  $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    About  $3,000—8  to  10  per  cent. 

Q.     8  to  10  per  cent,  of  your  business? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  Deering. 

Q.  Is  yours  a  country  where  the  side-delivery  rake  pre- 
dominates ? 

A.     They  are  getting  to  use  them  a  little  more;  yes,  sir. 

Q.     What  side-delivery  rake  do  you  handle? 

A.     The  Osborne. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.  Principally  the  Moline  Plow  Company's  and  the  Eock 
Island  Plow  Company's.    Those  are  the  principal  lines. 

Q.    You  buy  of  various  companies? 
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A.     Yes,  sir;  quite  a  number  of  other  companies  besides,  { 
but  only  in  lesser  degree. 

Q.  Mr.  Leach,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.     If  the  International  Harvester  Company  should  im-  2 
pose  the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  increase  your  purchases  from  that 
company,  by  buying  this,  and  that,  or  the  other  of  their  long 
line  of  implements,  what  would  the  result  be? 

A.  The  first  impulse,  the  first  thought,  would  be  to  tell 
them  to  take  their  contracts  and  cancel  them  at  once.  But 
sometimes  the  second  thought  is  better  than  the  first,  and 
knowing  what  is  a  good  thing  I  should  be  loath  to  give  up 
the  Deering  machinery  which  I  handle,  and  I  should  ask  them 
to  re-consider.  If  they  refused  to  re-consider  and  made  it  a  3 
question  of  yes  or  no,  I  should  certainly  cancel  their  con- 
tracts. 

Q.    You  have  handled  the  Deering  a  long  time? 

A.    Yes,  sir. 

Q.    It  is  part  of  your  trade  and  part  of  your  business  ? 

A.    Yes,  sir. 

Q.    And  you  would  not  want  to  give  it  up? 

A.    I  would  hate  to. 

Q.  And  you  would  not  do  so  unless  it  was  a  straight  issue 
of  your  personal  independence? 

A.    Exactly.    I  always  claim  the  right  to  run  my  business  4 
myself,  according  to  my  own  methods. 

Q.  Is  any  binder  or  mower  other  than  of  International 
make  sold  at  Maquoketa? 

A.     There  are  a  few  mowers,  but  no  binders. 

Q.    What  mdwers? 

A.  There  are  a  few  Standards  that  I  call  to  mind.  I  do 
not  know  whether  my  competitor  handles  anything  aside 
from  the  International,  but  I  think  not. 

Q.  Is  the  Acme  handled  in  any  town  round  about  Ma- 
quoketa? 

A.    Yes,  a  little,  in  my  trade  territory;  in  the  territory 
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1  tributary  to  Maquoketa  they  are  handled  to  a  small  degree. 

Q.  They  are  handled? 

A  Ygs   sir 

Q.  Offered  to  the  farmer? 

A.  Yes,  sir. 

Q.  And  the  farmer  is  solicited  to  buy  them?- 

A.  Yes,  sir. 

Q.  They  are  there? 

A.  They  can  get  them  if  they  want  to. 

2  Cross-Examination  hy  Mr.  Qrosvenor. 

Q.    Does  the  other  dealer  in  your  town  handle  McCor- 
mick  lines? 

A.     Yes,  sir. 

Q.     How  many  years  have  you  carried  the  Deering  lines? 

A.  This  is  my  21st  year  in  business.  The  first  few  years 
I  had  the  Piano — that  was  before  the  organization  of  course 
of  the  I.  H.  C,  and  a  competitor  who  was  handling  the  Deer- 
ing went  to  the  wall,  and  I  then  took  the  Deering.  I  think  I 
have  handled  the  Deering  about  17  years. 
^  Q.  The  repairs  are,  I  suppose,  an  important  part  of  your 
business  ? 

A.     They  used  to  be,  but  not  much  now.    We  do  not  have 
so  much  call  for  repairs  as  we  did  a  good  many  years  ago. 

Q.     How  many  Deering  binders  did  you  sell  each  year? 

A.     Last  year  I  sold  13;  the  year  before  I  sold  19 — that 
was  above  the  average,  though. 

Q.     In  1901  and  1902,  before  the  International  was  organ- 
ized, what  types  of  binders  were  being  sold  in  your  vicinity? 

A.     The  Piano,  the  MeCormick,  the  Milwaukee,  the  Osborne, 
4  and  one  other. 

Q.     The  Champion? 

A.     The  five  prominent  lines  were  handled  there.    I  mean 
in  that  territory  tributary  to  Maquoketa. 

Q.     You  mean  the  five  lines  that  went  into  the  International? 

A.    Yes,  sir. 

Q.     In  the  last  ten  years  the  leading  binders  sold  have  been 
the  MeCormick  and  the  Deering? 

A.     The  MeCormick  and  the  Deering,  or  I  would  place  it 
in  the  other  order — the  Deering  and  the  MeCormick. 

Q.    What  per  cent,  of  the  binders  sold  in  your  territory 
are  International? 

A.    Hearing  that  question  asked  so  many  times,  I  gave  it 
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quite  careful  thouglit  this  forenoon,  and  I  judge  about  95  1 
per  cent,  of  the  binders  are  International. 

Q.    What  per  cent,  of  the  mowers? 

A.    About  90. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.    I  should  judge  100  per  cent.,  or  nearly  so. 

Q.    What  per  cent,  of  the  corn  binders? 

A.     As  far  as  I  know  there  has  been  no  corn  binder  but 
the  International  sold  in  my  territory. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    That  I  could  not  say,  because  I  do  not  handle  twine. 

Mr.  McHugh:     Q.    Are  there  many  corn  binders  sold  in  ^ 
your  territory? 

A.    Quite  a  few. 


F.  C.  SCHEVE,  being  duly  sworn  as  a  witness  on  behalf  of 

the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Scheve,  you  are  in  business  at  Sumner,  Iowa?  3 

A.  Yes,  sir. 

Q.  And  in  the  business  of  selling  farm  implements? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

A.  We  do  about  $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  yea*-  with  the  Inter- 
national Harvester  Company? 

A.  About  $8,000  or  $9,000  worth. 

Q.  With  the  International? 

A.  Yes. 

Q.  That  would  be  a  third  of  your  business  ?  4 

A.  Just  about. 

Q.  What  binders  do  you  handle? 

A.  The  Deering  and  the  new  binder  that  came  out  last 
year. 

Q.  What  company  is  handling  it? 

A.  The  Moline. 

Q.  The  Adriance? 

A.  The  Adriance. 

Q.  That  you  have  taken  on  this  year? 

A.  Yes,  sir. 

Q.  You  did  not  handle  it  before? 
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1  A.    No. 

Q.  You  have  handled  the  Deering? 

A.  The  Deering. 

Q.  Have  you  dropped  the  Deering? 

A.  No,  sir. 

Q.  So,  this  year,  you  are  handling  the  Deering  and  the 
Adriance  binder  of  the  Moline  Plow  Company? 

A.  Yes,  sir. 

Q.  What  mowers  have  you  handled,  or  did  you  handle  ? 

A.  The  Deering. 

Q.  And  what  sulky  hay  rakes? 

2  A.  The  Deering  line. 

Q.     What  twine  do  you  handle? 

A.     I  handle  the  Plymouth  twine. 

Q.     You  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  And  you  handle  farm  implements  made  by  other  com- 
panies that  compete  with  the  International  implements? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 
■     A.     The  Moline,  the  Rock  Island,  the  Northwestern,  and 
Q  the  Oliver. 

Q.  Mr.  Scheve,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  other  twine! 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  that  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
4  their  harvesting  machinery  at  all  unless  you  increased  your 
purchases  from  that  company,  buying  this  and  that  or  the 
other  of  their  line  of  implements,  what  would  the  result  of 
that  be,  Mr.  Scheve? 

A.     I  think  I  would  quit  them. 

Q.  Is  any  mower  other  than  of  International  make  sold 
at  Sumner?    Is  the  Standard  mower  sold  there? 

A.     Yes,  sir,  the  Standard  mower  is  sold  there. 

Q.  Is  the  Acme  handled  anywhere  around  your  town,  so 
that  you  meet  it? 

A.    Yes,  sir. 

Q.     The  full  Acme  line? 
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A.    Yes,  sir.  j 

Q.    And  you  meet  that  in  competition? 
A.    Yes,  sir. 

Cross-Examin-aHon  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Sumner? 

A.  There  are  practically  four  of  them.  One  man  is  a 
wagon  maker  and  he  handles  a  little  side  line,  but  otherwise 
there  would  be  three  dealers. 

Q.    Does  one  of  the  other  dealers  handle  the  MoCormick  2 
harvesting  lines? 

A.    Yes,  sir. 

Q.    What  does  the  third  dealer  handle? 

A.  The  Milwaukee,  and  the  fourth  dealer  would  be  the 
Champion. 

Q.  So  that  each  of  the  four  dealers  handles  one  of  the  In- 
ternational harvesting  lines? 

A.     Yes,  sir. 

Q.  The  International  makes  are  the  leading  types  of  bind- 
ers and  mowers  sold  in  that  territory? 

A.    Yes,  sir.  ^  3 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory, 
Mr.  Seheve,  are  of  International  make? 

A.     I  should  judge  about  95  per  cent. 

Q.     What  per  cent  of  the  mowers  are  International? 

A.    Between  80  and  85  per  cent. 

Q.     What  per  cent,  of  the  sulky  rakes  are  International? 

A.     I  should  judge  about  50  per  cent. 

Q.     What  per  cent,  of  the  corn  binders  are  International! 

A.    About  99  per  cent. 

Q.     What  per  cent,  of  the  twine  is  International?  a 

A.     50  per  cent.,  as  near  as  I  know. 

Q.     How  many  years  have  you  handled  the  Deering  lines? 

A.    It  is  one  year;  this  is  our  second  year. 

Q.  Have  you  sold  the  International — Deering — binder  for 
only  one  year? 

A.    Yes,  sir;  we  have  been  in  business  only  for  one  year. 
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H.  H.  BAILEY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.    Your  name  is  H.  H.  Bailey? 

A.     Yes,  sir. 

Q.    And  your  postoffice  is  New  Hampton,  Iowa? 

A.     Yes,  sir. 

Q.    What  is  your  business,  Mr.  Bailey? 

A.    Farming. 

Q.     How  long  have  you  been  farming? 

A.     Ever  since  I  started  in  life — 75  years. 

Q.    How  many  acres  in  your  present  farm? 

A.  Well,  I  have  made  one  or  two  statements.  I  control 
about  500  acres  now ;  I  did  have  600.  I  do  not  know  what  you 
have  got  there — the  first  statement. 

Q.    Well,  you  are  engaged  in  active  farming  today? 

A.     I  am,  yes,  sir. 

Q.  In  the  farm  that  you  operate  at  home,  how  many  acres 
are  in  it? 

A.    410  acres. 

Q.     That  is  all  in  one  body,  is  it? 

A.     Yes,  sir. 

Q.     How  manv  acres  in  cultivation? 

A.    300. 

Q.    And  the  other  110  acres  are  used  for  what  purposes  ? 

A.     Pasture,  cattle,  milch  cows,  and  young  stuff. 

Q.     What  crops  do  you  raise  on  your  farm? 

A.     Oh,  corn,  oats,  barley,  rye,  and  buckwheat  occasionally. 

Q.     What  make  of  grain  binder  do  you  use? 

A.     I  am  using  the  Deering. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
grain  binder? 

A.  Ever  since  it  was  first  patented;  I  think  ever  since  it 
was  first  started.    I  started  with  the  cradle  and  scythe. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.    The  one  I  own  now  I  have  had  six  years. 

Q.  And  did  you  use  the  Deering  make  previous  to  that 
time? 

A.    No,  sir. 

Q.    What  did  you  use  immediately  before  your  Deering? 
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A.  The  Champion  immediately  preceding  it,  and  the  Marsh 
ahead  of  that,  and  the  old  Manny  ahead  of  that. 

Q.  Then,  you  had  used  the  Champion  binder  how  many 
years  before  you  got  the  Deering? 

A,    I  wore  one  out.    I  could  not  tell,  but  I  wore  it  out. 

Q.  Then,  you  have  been  familiar  with  binders  since  1902, 
and  previous  to  that  time? 

A.    For  a  long  time. 

Q.  What  can  you  say  as  to  the  improvements  made  in  the 
International  make  of  grain  binder  since  the  pattern  of  1902 1 

A.  The  changes  have  been  marvelous,  more  than  we  real- 
ly and  naturally  contemplate.  Like  going  from  the  wagon 
to  the  automobile.    The  general  work  of  the  machine. 

Q.  It  does  better  work  generally,  does  it,  than  the  make 
of  ten  years  ago? 

A.    It  does  for  me. 

Q.    It  runs  lighter? 

A.  Yes,  sir.  Three  horses  run  it  now,  and  We  used  to  put 
on  four  and  six. 

Q.  And  what  as  to  the  service  you  receive  as  it  affects  the 
farmer — the  repair  and  expert  service  for  your  International 
machinery  ? 

A.  The  repair  and  expert  work  I  should  say  was  almost 
perfection  itself.  I  live  seven  miles  from  the  town,  and  in 
an  hour  I  can  have  an  expert  or  repairs  on  the  farm  and 
ready  to  work. 

Q.     So  that  is  entirely  satisfactory? 

A.     It  is  to  me. 

Q.  Mr.  Bailey,  you  have  had  long  experience  as  a  farmer. 
Do  you  know  any  period  when  the  farmer  has  been  as  fully 
taken  care  of  in  his  harvesting  machinery  as  in  the  period 
of  the  past  ten  years? 

A.    No. 

Mr.  G-rosvenor:  I  object  to  that  question  as  frivolous  and 
immaterial. 

The  Witness :  I  was  a  little  too  quick.  I  will  delay  a  mo- 
ment if  necessary. 

Q.  Examine  the  list  I  hand  you  and  say  if  that  is  a  cor- 
rect statement  of  the  machinery  you  own  and  use  in  operating 
your  farm,  includng  the  cost  price  of  the  machinery. 

A.  Well,  I  operate  all  the  trash  there  is  here.  The  prices 
I  have  not  looked  at.  Why,  that  is  as  near  correct  as  my 
memory  would  serve  me  just  now.    My  memory  is  very  good. 
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however,  I  want  to  be  understood.     I  am  not  in  my  dotage 

yet. 

Q.  Yon  are  a  long  way  off  from  that.  You  may  aid  your 
memory  with  the  use  of  this  list  and  state  just  what  ma- 
chinery you  do  own  and  use  in  operating  your  farm,  giving 
the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 
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List  of  Farm  Tools  Used  by  H.  H.  Bailey,  New  Hampton, 
Iowa,  on  His  Farm  of  400  Acres. 

Purchase 
Price. 

$180.00 
35.00 

366.00 
30.00 
25.00 
36.00 
32.00 
35.00 
40.00 
33.00 

120.00 

115.00 
90.00 
25.00 
58.00 
55.00 
20.00 

115.00 
25.00 
36.00 


Farhi  Wagons 
Farm  Truck 
Buggies  or  Surreys 
Walking  Plows 
Sulky  Plow 
Disc  Harrow! 
Peg  Harrows 
Corn  Planter 
Corn  Cultivator 
Grain  Seeder 
Grain  Binder,  Deering 
Corn  Binder,  " 

Mowing  Machines,  Deering  and  Champion 
Hay  Rake 
Hay  Loader 
Side  Del.  Eake 
Hay  Racks 
Manure  Spreader 
Feed  Grinder 
Corn  Shellers 
Small  Tools — ^hoes,  shovels, 

wheelbarrows,  etc. 


40.00 


$1,510.00 


Q.  Have  you  been  solicited  to  buy  grain  binders  other 
than  of  International  make? 

A.    I  have. 

Q.  So,  you  have  the  opportunity  to  get  pretty  nearlv  any 
make  of  machine  you  want? 
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A.     Why,  that  seems  to  be  the  environment  in  our  country.  \ 
We  can  buy  anything  we  think  we  need. 

Q.  How  does  it  happen  that  you  buy  the  Deering  in  prefer- 
ence to  some  other  make! 

Mr.  Grosvenor:    I  object  to  that  also  as  frivolous. 

A.  Well,  I  must  say  that  I  think  the  extras  are  more 
easily  reached,  less  delay.  Many  times,  24  hours  means  a 
good  deal  on  our  Iowa  farms,  when  a  storm  comes  up,  or  a 
little  blow  of  wind,  and  if  you  have  to  go  to  Cedar  Eapids  or 
Dubuque  or  Chicago  for  repairs  it  takes  quite  a  little  time, 
although  we  have  telegi'aph  service  and  telephone  service. 

Li 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Bailey,  your  memory  goes  back  over  a  long  period 
in  which  you  have  been  engaged  in  farming;  is  that  correct ? 

A.  It  is.  The  first  business  I  done  was  scattering  manure 
— ^fertilizing. 

Q.  And  you  have  seen  many  different  ways  of  harvesting 
a  crop? 

A.    I  have. 

Q.    What  was  the  first  thing  with  which  you  harvested  a  3 
crop? 

A.    Catch  them  up  with  a  sickle.    The  next  was  the  cradle. 

Q.    The  next  was  the  cradle? 

A.    Yes,  sir. 

Q.    And  that  was  by  hand? 

A.    Yes,  sir. 

Q.    And  after  the  cradle  what  did  you  use? 

A.  If  my  memory  bears  me  out,  it  was  the  old  Manny 
machine,  the  mower  that  we  had  to  use  a  lever  on  so  we  could) 
steady  it  to  drive  it ;  we  could  not  ride  it.  . 

Q.    You  cut  the  grain  but  could  not  bind  it? 

A.     This  was  grass. 

Q.  What  was  the  first  machine  you  used  for  cutting  wheat, 
do  you  recall? 

A.    It  was  the  Buckeye  Dropper. 

Q.    How  many  years  ago  was  that? 

A.    It  was  soon  after  the  war,  somewhere  from  '65  to  '70. 

Q.    Did  you  have  on  that  a  wire  binder? 

A.  Well,  this  was  a  dropper.  The  next  was  the  Marsh 
harvester.  I  owned  one  of  them.  I  owned  those  different 
types  of  machines.    The  next  was  the  wire  binder. 

Q.    Will  you  please  state  again,  so  it  will  be  clear  on  the 
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record,  the  order  in  which  you  used  these  machines  ?  First 
j^ou  said  you  had  the  Buckeye"? 

A.    Yes,  the  Buckeye  Dropper,  if  my  memory  serves  me. 

Q.     And  after  that  the  Marsh  harvester? 

A.    Yes. 

Q.    And  then  the  wire  binder  1 

A.     Yes,  sir. 

Q.  On  the  Marsh  harvester,  a  couple  of  men  stood  on  the 
platform  and  did  the  binding  themselves  I 

A.     Yes,  sir,  and  the  wife  did  the  driving. 

Q.  That  is,  three  persons  were  necessary  in  order  to  use 
the  machine? 

A.  Why,  no,  not  necessary.  One  man  could  bind,  but  we 
usually  carried  two. 

Q.  Then,  after  the  Marsh  harvester,  when  you  used  the 
wire  binder,  what  was  that  make  of  binder,  do  you  recall ?_ 

A.  Well,  sir,  I  can't  tell  you.  There  is  no  use  in  lying 
for  the  sake  of  a  full  story.    I  couldn't  tell  you. 

Q.  When,  after  that,  'Mr.  Bailey,  did  you  use  the  twine 
knotter?  State  to  the  best  of  your  recollection,  if  you  re- 
member.   It  was  in  the  seventies,  wasn't  it? 

A.  Well,  it  might  have  been  the  last  of  the  seventies.  We 
got  the  first  twine  binder  that  they  were  operating.  I  say 
"we."  I  mean  my  brother  and  I. 

Q.  I  should  have  said  it  was  in  the  eighties,  and  not  in  the 
seventies. 

A.  I  should  judge  somewhere  in  the  eighties.  If  I  had  my 
diary  here  I  could  tell  you. 

Q.    How  many  years  have  you  been  using  the  twine  binder? 

A.  Ever  since  they  were  first  invented  and  put  on  the 
market. 

Q.     That  is  nearly  30  years? 

A.    Ever  since  they  were  first  put  on  the  market,  Mister. 

Q.  Then,  in  your  entire  experience  as  a  farmer  you  have 
seen  some  radical  changes  and  improvements  made  in  the 
methods  of  harvesting  the  crop? 

A.    If  I  hadn't  seen  them  I  would  have  been  blind. 

Q.    Well,  you  have  seen  them — ^haven't  you? 

A.    Yes,  sir. 

Q.  And  most  of  those  radical  changes  occurred  before  the 
International  was  organized;  is  that  not  also  correct? 

A.    Well,  in  a  measure,  but  not  in  toto^not  in  full. 

Q.    Not  all  of  the  improvements? 

A.    No,  sir. 
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Q.    But  a  great  many  of  the  improvements  were  made  be-  1 
fore  the  International  Harvester  Company  was  organized; 
isn't  that  true"? 

A.  They  were  making  improvements  all  the  time.  Of 
course  I  think  the  knotter  was  the  greatest  improvement 
they  put  on  it — the  simplicity  of  it.  They  used  to  have  a 
train  and  I  think  five  or  six  wheels  in  there  that  they  operated 
with.  They  got  rid  of  all  those  wheels,  and  I  guess  they 
have  got  two  now. 

Q.    When  did  they  get  rid  of  those? 

A.  I  couldn't  tell  you.  I  remember  the  first  machine  run 
had  a  train,  and  if  they  got  out  of  time  you  got  out  of  time.  ^ 

Q.     That  was  30  years  ago? 

A.    Oh,  no,  it  was  later  they  were  using  that. 

Q.  Can  you  remember  when  they  had  this  simplified 
knotter  installed?    15  years  ago? 

A.  It  was  later  than  that.  They  got  rid  of  wheel  after 
wheel,  until  they  got  down  to  where  they  are  now. 

Q.     How  much  twine  do  you  use  per  acre  for  binding  your 
crops,  on  an  average? 
•  A.    Well,  sir,  that  depends. 

Q.    On  an  average.    From  two  to  three  or  four  pounds?       3 

A.    Three  to  four  pounds,  Mister. 

Q.    Do  you  recall  what  your  twine  bill  was  last  year? 

A.  I  couldn't  tell  you,  Mister.  I  didn't  know  that  I  would 
have  to  tell  that  or  I  would  have  brought  it  along. 

Q.     How  large  did  you  say  your  farm  is  ? 

A.  There  are  about  400  acres  in  the  home  farm.  I  think 
I  sold  off  two  or  three  aer«s  for  a  creamery.  Now  if  you  go 
down  there  and  get  the  records  you  might  find  it  a  few  acres 
short. 

Q.  I  am  not  questioning  your  veracity.  I  just  want  to  get 
the  situation  on  the  record.  4 

A.  400  acres,  and  there  is  a  creamery  lot  out  of  it,  and  a 
store  lot. 

Q.  Have  you  used  these  implements  on  a  larger  farm 
than  that  stated,  namely,  400  acres?  I  think  you  said  in  the 
beginning  of  your  direct  examination  that  you  had  at  one 
time  500  or  600  acres. 

A.    Well,  they  were  all  operated  under  one  management. 

Q.  Then  you  have  used  these  tools  for  larger  farms  than 
the  farm  that  you  own  now? 

A.    Yes,  sir. 
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]        (The  heading  of  the  statement  of  implements  was  changed 
from  300  acres  to  400  acres.) 

Re-direct  Examination  by  Mr.  Doyle. 

Q.    You  use  all  these  tools  in  operating  your  present  farm? 
A.     I  have,  individually. 

Q.    And  you  find  them  useful  and  necessary  for  carrying 
on  farming  as  you  do? 

A.    They  have  done  the  work  I  have  wanted  them  to  do. 
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G.  V.  HORN,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.  Your  name  is  G.  V.  Horn? 

A.  Yes,  sir. 

Q.  And  you  reside  near  Grinnell,  Iowa? 

A.  Yes,  sir;  I  live  in  town  now. 

Q.  Wliat  is  your  business? 

A.  Farming. 

Q.  How  long  have  you  been  farming? 

A.  All  my  life. 

Q.  About  how  many  years  actively — 20  or  more? 

A.  Well,  I  am  53  years  old,  and  I  have  been  on  a  farm 
all  my  life. 

Q.  How  many  acres  in  your  farm? 

A.  I  have  300,  and  then  I  have  an  interest  in  a  forty — 

three  of  us. 

Q.  How  many  acres  in  cultivation? 

A.  It  is  about  all  in  cultivation.    We  grass  it  and  farm  it. 

Q.  What  crops  do  you  raise? 

A.  I  raise  wheat,  barley,  oats,  corn,  sometimes  a  little  rye. 

Q.  What  make  of  grain  binder  do  you  use  ? 

A.  The  Champion  now. 

Q.  How  long  have  you  had  your  present  Champion? 

A.  I  think  about  five  or  six  years. 

Q.  How  long  have  you  been  accustomed  to  the  use  or  the 
working  of  the  Champion  binder? 

A.  Since  1882, 1  think. 
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Q.     Have  you  noticed  any  improvement  in  that  binder  in  i 
the  past  ten  years  as  affects  its  working? 

A.    Yes,  sir. 

Q.    You  may  briefly  state  what  you  have  noticed. 

A^  The  first  Champion  binder  was  made  of  wood,  mostly. 
Now  they  are  made  of  steel — malleable  iron. 

Q.  Does  this  binder  run  lighter  and  do  better  work  than 
the  binder  of  ten  years  ago? 

A.  Yes,  sir.  It  took  five  horses  to  pull  the  Champion  I 
had  first,  and  now  I  use  three. 

Q.  You  may  state  what  character  of  repair  and  expert 
service  you  receive  for  your  binder  and  mower.  ^ 

A.     I  think  it  is  first-class ;  I  could  not  complain. 

Q.  Has  there  been  any  improvement  in  the  repair  service 
in  the  past  ten  years? 

A.    Yes,  sir. 

Q.  Do  you  get  a  prompter  and  better  service  than  you 
did  ten  years  ago? 

A.    Yes,  sir. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  you,  if  you  want  them? 

A.    Yes,  sir.  3 

Q.  Examine  the  list  I  hand  you  and  state  if  that  correctly 
sets  forth  the  machinery  you  own  and  use  in  operating  your 
farm. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  in  carrying  on  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  G.  V.  Horn,  Grinnell,  Iowa,  on 

His  Farm  of  320  Acres.  4 

Purchase 
Price. 
3  Farm  Wagons  $213.00 

3  Farm  Trucks  105.00 

1  Spring  Wagon  100.00 
3  Buggies  or  Surreys  195.00 

2  Walking  Plows  28.00 

1  Sulky  Plow  38.00 

2  Gang  Plows  58.00 
2  Disc  Harrows  74.00 
2  Peg  Harrows  40.00 


60  G.  V.  Horn,  Cross-Examination. 

2  Corn  Planters  87.00 

4  Corn  Cultivators  90.00 

1  Grain  Drill  80.00 

1  Grain  Seeder  24.00 

1  Grain  Binder,  Champion  125.00 

2  Corn  Binders,  McCormick,  2nd  hand  95.00 
1  Mowing  Machines,  Champion  48.00 
1  Hay  Loader  50.00 

1  Side  Del.  Rake  50.00 

3  Hay  Eacks  30.00 

2  Manure  Spreaders  200.00 
1  Gasoline  Engine  100.00 
1  Cream  Separator  47.00 
1  Com  Sheller  200.00 
1  Ensilage  Cutter  50.00 
1  Shredder  350.00 
Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  25.00 


$2,502.00 

Q.  Do  you  find  all  this  machinery  useful  and  necessary 
in  carrying  on  the  farm  you  have  described? 

3  A.     Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Horn,  you  did  not  mean  in  your  testimony  on 
direct  examination  to  give  the  impression  that  ten  years  ago 
binders  were  made  of  wood,  did  you? 

A.     The  first  one  I  had,  I  said,  was  made  of  wood. 

Q.    That  was  30  years  ago? 

A.     That  was  32  years  ago,  about. 

4  Q.     They  discontinued  using  wood  in  the  making  of  bind- 
ers many  years  ago,  did  they  not?    It  was  long  before  1902? 

A.  I  could  not  tell  you  the  exact  year.  It  was  in  the 
eighties  sometime,  wasn't  it? 

Q.  Yes.  You  don't  want  to  be  understood  as  testifying 
that  the  change  from  wood  to  malleable  iron  was  one  of  the 
improvements  made  by  the  International  Harvester  Com- 
pany? 

A.  No,  I  could  not  say  that ;  no,  no.  I  think  they  were  made 
of  steel  before  the  International  Harvester  Company  took 
them  up — partly. 
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Q.  Do  you  use  this  spreader  for  your  own  farra  exclu- 
sively, or  do  you  do  work  for  your  neighbors  with  it? 

A.    I  do  some  outside  work. 

Q.    Some  contract  work? 

A.    Close  to  home. 

Q.  And  the  same  thing  is  true  of  the  com  sheller  costing 
$200,  is  it  not? 

A.    Yes,  sir. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    Between  50  and  60  head  at  the  present  time. 

Q.    You  raise  stock? 

A.    Yes,  sir. 

Q.     And  are  engaged  in  the  dairy  business? 

A.  No,  sir;  we  do  not  engage  in  the  dairy  business  very 
much.    We  raise  the  calves ;  we  don't  milk  a  great  deal. 

Q.    How  many  acres  of  corn  do  you  have,  on  an  average? 

A.     It  runs  from  80  to  150  a  year. 

Q.    How  many  acres  of  small  grain? 

A.  That  varies,  too.  I  have  had  as  high  as  150  acres  of 
small  grain. 

Q.     Do  you  recall  what  your  twine  bill  was  last  season? 

A.  I  think  we  used  five  or  six  sacks  all  together  in  har- 
vesting grain  and  corn  both.  I  should  judge  that  was  some- 
where near  it.    It  could  tell  in  a  minute  if  I  was  to  home. 

Q.    You  do  not  recall  what  you  paid  for  twine? 

A.    No. 

Q.    But  $30  or  $40. 

A.  There  are  50  pounds  in  a  sack,  and  we  paid  9  or  11 
cents  a  pound. 

Re-direct  Examination  hy  Mr.  Doyle. 

Q.  It  cost  you  about  $4.50  a  sack? 

A.  I  think  that  is  it. 

Q.  And  you  used  five  or  six  sacks  ? 

A.  Yes. 
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B.  P.  GEIGSBY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McRugh. 

Q.  Mr.  Grigsby,  you  are  in  business  at  Bardstown,  Ken- 
tucky? 

A.    Yes,  sir. 

Q.    "What  is  you  business? 

A.  General  supply  store,  hardware,  implements,  stoves, 
tin  line,  vehicles. 

Q.    What  is  the  volume  of  your  business  a  year? 

A.     From  $150,000  to  $175,000. 

Q.  What  is  the  annual  volume  of  your  business  in  farm 
implements,  vehicles  and  twine? 

A.    I  would  say  $50,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.    From  $10,000  to  $12,000. 

Q.  So,  one-fifth  or  more  of  your  implement  business  is 
with  the  International? 

A.    Yes,  sir. 

Q.     AVhat  line  of  binders  do  you  handle? 

A.  I  am  president  of  two  corporations;  one  handles  the 
MeCormick,  and  the  other  the  Johnston  and  the  Wood. 

Q.  Are  these  two  corporations  doing  business  in  the  same 
town? 

A.  In  the  same  town,  and  owned  by  the  same  stock- 
holders. 

Q.     Owned  by  the  same  people.    Are  they  separate  stores? 

A.     Yes,  sir;  run  under  separate  management. 

Q.    And  you  are  president  of  both? 

A.    Yes,  sir. 

Q.  So,  you  sell  the  McCormick  in  one  store,  and  the  John- 
ston and  the  Wood  in  the  other? 

A.    Yes,  sir. 

Q.  Do  you  handle  the  whole  Johnston  harvester  line,  or 
merely  the  corn  binder? 

A.  We  carry  their  binders,  mowers,  manure  spreaders, 
and  corn  harvesters. 

Q.  Do  you  handle  a  general  line  of  farm  implements  in 
both  of  these  stores? 

A.    Yes,  sir. 
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Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    You  mean  from  whom  do  we  buy? 

Q.    Yes. 

A.  The  John  Deere  Plow  Company,  the  Avery  Company, 
Bucher  &  Gibbs,  Brinly-Hardy  Company. 

Q.    That  is  a  jobbing  house? 

A.    Yes. 

Q.    You  buy  various  implements  from  various  companies? 

A.    Yes,  sir.    Those  are  the  larger  ones. 

Q.  You  handle  these  general  lines  of  implements  other 
than  harvesting  machinery  at  both  stores? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Johnston  or  the  Wood? 

A.    No. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston  or  the 
Wood,  or  unless  you  would  increase  your  purchases  from  the 
International  by  buying  this,  and  that,  or  the  other  of  their 
other  implements,  in  their  longer  line,  what  would  be  the 
effect  of  that,  Mr.  Grigsby,  in  your  ease? 

A.  If  the  alternative  was  to  accept  their  proposition  or 
quit  them,  we  would  quit  them. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Grigsby,  what  is  the  name  of  this  other  company? 

A.  One  is  a  corporation  known  as  Grigsby  &  Company, 
and  the  other  is  the  Nelson  Supply  Company. 

Q.  They  are  entirely  different  stores  located  in  the  same 
town? 

A.    Yes,  sir,  on  different  streets. 

Q.    And  have  different  employes  in  the  two  stores? 
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A.    Yes,  sir. 

Q.  Which  is  the  concern  that  handles  the  MoCormiek 
lines? 

A.     Grigsby  &  Company. 

Q.  When  you  spoke  of  the  amount  of  your  total  business 
were  you  referring  to  Grigsby  &  Company,  or  to  the  Nelson 
Supply  Company,  or  to  both? 

A.     To  both  together,  sir. 

Q.     How  much  is  the  business  of  Grigsby  &  Company? 

A.     Well,  it  is  two-thirds  or  more. 

Q.     It  is  the  larger  of  the  two  companies'? 

A.    Yes,  sir. 

Q.  How  long  have  you  been  connected  with  the  Nelson 
Supply  Company? 

A.    We  bought  out  Mr.  Barnes  last  June. 

Q.    A  year  ago? 

A.    Yes. 

Q.  When,  on  direct  examination,  you  answered  questions 
relating  to  whether  the  International  had  ever  asked  you  not 
to  handle  the  Johnston  and  the  Wood  lines  in  your  other 
store,  you  were  referring  merely  to  this  period  of  one  year, 
which  is  the  only  period  in  which  you  have  owned  the  two 
stores? 

A.  No,  sir :  Grigsby  &  Company  have  been  doing  business 
since  1892. 

Q.  You  have  not  handled  the  Johnston  mowers  since  then, 
have  you? 

A.  No,  sir.  I  do  not  recall  that  we  ever  handled  the  John- 
ston mower  at  the  Grigsby  store. 

Q.  Then,  there  has  been  no  occasion  for  the  International 
to  tell  you  not  to  handle  the  Johnston  mower,  has  there? 

A.  No — well,  I  could  not  say  that  there  has  been  any  occa- 
sion.   We  have  occasionally  talked  about  it. 

Q.     You  never  have  handled  the  Johnston  mower? 

A.     No,  sir. 

Q,     Does  the  International  hold  any  of  your  notes? 

A.    No,  sir;  we  pay  cash  at  the  end  of  the  season. 

Q.    You  pay  cash,  you  say? 

A.  Yes,  sir.  I  do  not  think  they  have  ever  had  a  note  of 
ours,  except — 

Q.     Do  you  owe  the  International  anything? 

A.  My  recollection  is  that  they  have  one  note  for  perhaps 
$75,  for  a  corn  binder  that  we  sold  last  year,  that  we  had  to 
take  back. 
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Q.  Has  Grigsby  &  Company  ever  handled  the  Wood  ma- 
chines °i 

A.    No,  sir;  I  would  say  not. 

Q.  Then,  there  has  been  no  occasion  for  the  International 
ever  to  ask  your  company  not  to  handle  the  Wood  machines, 
has  there? 

A.    No,  sir. 

Q.  In  answering  those  questions  on  direct  examination 
you  were  referring  to  the  last  year  only,  were  you  not,  and  re- 
ferring to  the  other  store  which  you  bought  out  a  year  ago? 

A.  No,  sir,  I  was  referring  to  the  whole  time  that  we  have 
been  in  business.  They  have  never  asked  us — as  I  under- 
stood, his  question  was  whether  they  had  ever  asked  us  to. 

Q.  Do  you  recall  signing  the  contract  with  the  exclusive 
clause  in  it,  in  the  years  1902,  1903,  and  1904? 

A.  No,  sir ;  I  do  not  think  we  ever  signed  it ;  I  do  not  think 
we  would  have  signed  it. 

Q.  Didn't  you  sign  the  regular  commission  agency  eon- 
tract  in  those  years? 

A.     I  do  not  believe  we  ever  did,  sir. 

Q.  In  any  event,  you  did  not  handle  any  other  binders  and 
mowers  except  the  International,  did  you? 

A.  No,  sir.  In  1902  I  do  not  think  we  did,  sir.  My  recol- 
lection is  we  handled  the  Osborne  m  1900,  1901,  and  possibly 
1902.  T  do  not  remember  when  the  International  took  over 
the  Osborne,  but  we  handled  the  Osborne  up  to  the  time  the 
International  took  it  over. 

Q.  Did  this  Nelson  Supply  Company  handle  the  Johnston 
and  the  Wood  mowers  under  the  same  name  when  you  bought 
them  out? 

A.  Mr.  Barnes  had  that  line  of  goods  when  we  bought  him 
out. 

Q.  Did  the  company  fail  and  you  buy  the  assets,  or  did 
they  simply  go  out  of  business  ? 

A.  No,  sir;  he  simply  sold  us  that  particular  part  of  his 
business,  hardware  and  harness — 

Q.  How  many  Johnston  binders  did  you  sell  last  year 
through  the  Nelson  Supply  Company? 

A.    I  think  three. 

Q.    And  how  many  McCormick  binders  did  you  sell? 

A.     I  think  we  sold,  possibly,  ten. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.     The  Deering  and  the  McCormick. 
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Q.  And  are  the  leading  mowers  the  Deering  and  the  Mc- 
Cormick? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.  I  would  say  90  to  95  per  cent. 

Q.  Wliat  per  cent,  of  the  mowers  are  International? 

A.  Possibly  90  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  75. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  90  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  50  per  cent. 

Q.  Are  there  many  tedders  or  hay  tools  sold  around  there? 

A.  No,  sir;  very  few. 

Q.  Are  there  many  spreaders  sold? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  those  are  International? 

A.  I  would  say  50  per  cent. 


J.  L.  OBR,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Orr,  you  are  in  business  at  AUensville,  Kentucky? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  Implements,  groceries,  hardware,  fertilizers,  cement, 
salt,  buggies,  wagons. 

Q.     What  is  the  volume  of  your  business? 

A.  I  would  kind  of  have  to  estimate  that.  Last  year  is 
was  an  incorporated  body — the  AUensville  Mercantile  Com- 
pany, and  we  did  something  like  $80,000  worth  in  that  de- 
partment. In  the  dry-goods  business  it  ran  something  like 
$27,000  to  $28,000. 

Q.    In  addition? 

A.    Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  in  agricultural 
implements — vehicles  and  twine  included? 

A.     I  would  hardly  know  how  to  figure  that.  Tal^e  the  bind- 
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er  business,  something  like  $10,000  a  year  on  an  average. 
Take  the  whole  thing,  I  suppose  $30,000  for  buggies,  fertil- 
izers, wagons,  and  so  on. 

Q.    General  implements? 

A.  Yes,  sir.  Then  groceries  and  hardware  would  be  add- 
ed to  that. 

Q.  What  part  of  your  agricultural  implement  business, 
counting  vehicles  and  twine,  is  done  with  the  International 
Harvester  Company? 

A.    Just  about  jone-third  of  it. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Deering  binder. 

Q.    What  sulky  hay  rakes? 

A.    I  have  got  the  Deering  and  the  Walter  A.  Wood. 

Q.    What  line  of  mowers? 

A.    I  have  got  the  Deering  and  the  Walter  A.  Wood. 

Q.    How  long  have  you  had  the  Walter  A.  Wood? 

A.    Grot  it  last  year. 

Q.    Last  year  for  the  first  time? 

A.     Yes,  sir. 

Q.    And  do  you  handle  a  general  line  of  farm  implements  ? 

A.    Well,  yes,  sir — for  little  folks. 

Q.  A  line  that  is  suitable  to  respond  to  the  demands  of 
your  locality? 

A.    Yes,  sir. 

Q.  Do  you  handle  goods  made  by  other  manufacturers  that 
compete  with  like  goods  of  the  International? 

A.    Yes,  sir. 

Q.    Wliat  lines  do  you  carry? 

A.  We  handle  the  Avery  disc  harrows,  the  Avery  corn 
planters,  the  Moline  corn  planters,  and  we  have  got  the  Em- 
pire drill. 

Q.    What  wagons  do  you  handle? 

A.  We  have  got  the  Columbus,  the  Weber,  the  Mogul,  and 
the  Troy. 

Q.  Mr.  Orr,  has  the  International  said  to  you  that  you 
could  not  handle  their  harvesting  machinery  unless  you  quit 
handling  the  Wood  mower  and  rake  ? 

A.    No,  sir. 

Q.  Has  the  International  said  to  you  that  you  could  not 
handle  their  harvesting  machinery  unless  you  increased  your 
purchases  from  that  company? 

A.     No,  sir. 

Q.     If  the  International  should  adopt  that  policy  and  put 
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that  to  you  as  a  condition,  that  you  could  not  handle  their 
harvesting  machinery  unless  you  quit  handling  these  compet- 
ing rakes  and  mowers,  or  unless  you  did  increase  your  pur- 
chases from  that  company  by  buying  this  and  that  or  the  other 
of  their  line  of  implements,  what  would  the  result  be  in  your 
case,  Mr.  Orr? 
A.    I  would  tell  them  to  take  the  business. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  "Wood  binders  have  you  sold? 

A.    I  never  sold  any. 

Q.  Then,  there  has  never  been  much  occasion  for  the  In- 
ternational to  ask  you  not  to  handle  the  Wood  binders? 

A.  It  wouldn't  have  been  of  any  use  to  ask  me;  I  wanted 
to  sell  but  one  binder. 

Q.  The  only  binder  you  have  handled  has  been  the  Deer- 
ing? 

A.     Yes,  sir. 

Q.    How  many  Wood  mowers  did  you  sell  last  year? 

A.  Sold  18  mowers  last  year  and  this  year  together.  That 
was  a  stock  of  goods  from  a  consolidation ;  wouldn  't  have  had 
them  if  I  hadn't  got  them  that  way. 

Q.  That  is,  you  sold  18  Wood  mowers  which  you  had  be- 
cause you  bought  out  the  Wood  agent? 

A.     Yes,  sir. 

Q.     He  had  that  stock  on  hand  and  you  had  to  sell  it? 

A.    Yes,  sir. 

Q.  And  you  say  you  would  not  even  have  sold  those  mow- 
ers— ■ 

A.     No,  sir. 

Q.  — other  than  International,  if  it  hadn't  been  for  the 
fact  you  got  them  from  that  dealer? 

A.     That  is  right,  sir. 

Q.  So,  there  has  never  been  any  occasion  for  the  Inter-, 
national  to  ask  you  not  to  sell  other  mowers,  because  you 
haven 't  wanted  to  anyway ;  have  you  ? 

A.  No.  They  have  never  asked  me  anything  about  it  at 
all,  never  talked  to  me  on  that  subject.  If  they  had  it  would 
liave  been  uspless  anyway.    I  feel  like  I  am  a  free  man. 

Q.  And  you  have  been  free  to  the  extent  that  you  have 
never  handled  any  harvesting  machinery  in  the  last  ten  years 
except  the  International? 

A.    Well,  that  is  all,  yes,  sir. 
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Q.  Name  all  the  things  you  buy  from  the  International.       \ 

A.  I  buy  manure  spreaders,  mowers,  binders,  twine,  wa- 
gons. 

Q.  Separators  1 

A.  Cream  separators,  yes,  sir;  and  engines. 

Q.  Hay  tools? 

A.  Yes,  sir. 

Q.  Discs  t 

A.  I  haven 't  bought  any  discs  for  a  good  long  while. 

Q.  Because  you  have  got  some  on  hand? 

A.  I  have  got  none  of  theirs. 

Q.  Does  the  International  hold  some  of  your  notes?  •" 

A.  Possibly,  for  about  $150. 

Q.  They  do  hold  some  of  your  notes? 

A.  Yes,  sir. 

Q.  You  are  also  in  the  grocery  business  I 

A.  Yes,  sir. 

Q.  You  sell  tobacco,  I  suppose  ? 

A.  Tobacco  and  cigars,  yes,  sir. 

Q.  In  your  general  store? 

A.  Yes,  sir. 

Q.  Do  you  sell  oil?  o 

A.  Yes,  sir. 

Q.  Sugar? 

A.  Yes,  sir. 

Q.  Clothes? 

A.  Oh,  yes ;  yes,  sir. 

Q.  Do  you  sell  bath-tubs? 

A.  No,  I  haven't  got  any  bath-tubs.    I  bought  one  for  my 
own  use. 

Q.  How  many  dealers  are  there  in  Allensville? 

A.  Only  one  in  our  line. 

Q.  There  used  to  be  two  and  you  bought  out  the  other  fel-  4 
low;  is  that  it? 

A.  Yes,  sir. 

Q.  Did  he  handle  any  harvesting  implements  except  the 

"Wood  line? 

A.  No,  sir. 

Q.  Then,  the  leading  lines  of  binders  and  mowers  and 

rakes  in  your  territory  are  the  International? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  International? 
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A.  They  are  all  sold  there.  In  1911  our  competitors  sold 
three  binders. 

Q.     96  or  97  per  cent,  is  International,  is  it? 

A.    Yes. 

Q.     What  per  cent  of  the  mowers  are  International? 

A.  I  would  not  know  just  exactly  how  to  figure  that,  be- 
cause I  sold  more  Wood  mowers  last  year  than  I  did  Deer- 
ings,  on  account  of  having  them  in  stock  and  having  to  pay 
for  them;  or,  in  other  words,  they  had  been  paid  for  and  1 
wanted  to  get  my  money  out  of  them. 

Q.    You  sold  them  cheap? 

A.     I  sold  them  cheap. 

Q.  But  there  won't  be  any  Wood  mowers  sold  there  this 
year,  will  there? 

A.     Oh,  yes ;  I  have  sold  four  of  them  already  this  year. 

Q.     There  won't  be  any  Wood  mowers — 

A.     There  won't  be  any  more,  no,  sir. 

Q.     There  will  be  no  more  after  you  get  rid  of  that  stock? 

A.     No,  sir,  not  after  I  get  rid  of  that  stock, 

Q.     Then  it  will  be  100  per  cent.  International? 

A.     Yes,  sir. 

Q.     What  per  cent,  of  the  sulky  hay  rakes  are  International? 

A.  When  you  come  to  figure  on  that  again;  I  have  sold 
six  Wood  rakes  this  year. 

Q,  And  as  soon  as  you  get  rid  of  those  Wood  rakes  it  will 
be  100  per  cent.  International? 

A.    Yes. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.    All  of  them — 100  per  cent. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.     All  of  it. 

Q.    What  per  cent,  of  the  spreaders  are  International? 

A.    AH  of  it  except  one. 

Q.    It  is  99  per  cent? 

A.    Yes. 

Q.    What  per  cent,  of  the  wagons  are  International? 

A.     About  80  per  cent. 

Q.    What  per  cent,  of  the  disc  harrows  are  International? 

A.     I  sold  no  disc  harrow. 

Mr.  MoHugh:    That  is,  you  sold  no  International? 

The  Witness :    No,  sir,  no  International. 

Q.     Are  any  tedders  sold  there? 

A.     Yes,  but  I  have  not  sold  any  for  the  last  few  years. 

Q.     Are  many  hay  loaders  sold? 
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A.    No;  ijo  big  quantity  of  Liay  loaders;  I  have  not  sold  1 
any  for  several  years. 


V.  H.  BULLIERT,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Bulliert,  you  are  in  business  at  Corydon,  Indiana? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  Implements,  buggies,  fertilizing,  and  such  as  that;  gen- 
eral implement  line. 

Q.    General  line  of  farm  implements? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    From  $50,000  to  $75,000. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company? 

A.    It  runs  from  about  $5,000  to  $12,000  a  year. 

Q.  Then,  from  one-sixth  to  one-tenth  of  your  business 
would  be  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering. 

Q.    Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  And  do  you  handle  a  line  of  implements  made  by  other 
companies  and  sold  in  competition  with  like  implements  of 
the  International? 

A.     I  handle  the  Old  Hickory  wagon,  made  by  the  Ken-  ■ 
tucky  Wagon  Company  of  Kentucky ;  I  handle  the  Avery  disc 
harrow,  the  Avery  tools ;  and  I  handle  the  Oliver  goods,  and 
the  Brown  &  Manly  Plow  Company's  goods. 

Q.  Mr.  Bulliert,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  would  increase  your  purchases  from 
that  company? 
A.  No,  sir ;  there  has  been  nothing  of  that  kind  said  to  me. 
Q.  If  the  International  Harvester  Company  should  im- 
pose as  a  condition  to  your  handling  their  harvesting  ma- 
chinery, that  you  buy  this  and  that  or  the  other  of  their  im- 
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plements,  in  tlie  other  makes,  and  insist  upon  that,  what  would 
the  result  of  it  be  in  ypur  case? 

A.     I  would  not  allow  them  to  do  it. 

Q.  Ts  any  harvesting  line  other  than  of  International  make 
handled  at  Corydon? 

A.     Yes,  sir. 

Q.    What  line? 

A.  The  Johnston  line  is  handled  there,  and  the  Osborne— 
well,  that  is  Inteinational.  The  Johnston  line  is  handled 
there  in  our  town. 

Q.  Around  your  town,  at  other  places,  are  there  dealers 
with  whom  you  come  in  competition? 

A.  Yes,  sir.  The  John  Deere  binder  is  handled  at  Lanes- 
ville,  a  town  east  of  us ;  and  the  Walter  A.  Wood  and  the  John 
Deere  binders  are  handled  at  New  Middletown.  New  Middle- 
town  is  about  six  miles  from  us,  and  Lanesville  is  about  ten 
miles  from  our  place. 

Q.  Does  anybody  handle  the  McCormick  line  of  harvest- 
ing machinery  at  Corydonf 

A.  I  do  not  believe  the  binder  is  handled  there.  The  Mil- 
waukee is  handled  there  in  connection  with  the  Johnston,  I 
think. 

Q.  So,  you  have  the  Deering,  the  Milwaukee,  and  the  John- 
ston in  your  town? 

A.     Yes,  sir;  and  the  Osborne. 

Q.  And  in  and  around  about  your  town,  in  the  other  places 
you  have  mentioned,  you  have  the  Walter  A.  Wood  in  one  of 
the  towns? 

A.    Yes,  sir. 

Q.    And  the  new  John  Deere  binder  in  two  of  the  towns? 

A.    Yes,  sir. 

Cross -Examination  by  Mr.  Grosvenor. 

Q.  How  long  has  the  John  Deere  binder  been  sold  in  this 
territory? 

A.    It  was  brought  in  there  last  year,  I  think. 

Q.     There  has  not  been  much  sale  in  those  binders  yet? 

A.    No,  there  has  not. 

Q.     How  many  dealers  are  in  your  town,  Mr.  BuUiert? 

A.     There  are  three  who  handle  harvesting  machinery. 

Q.     One  of  the  dealers  handles  the  Milwaukee  lines? 

A.  He  handles  the  Milwaukee,  and  the  Johnston  in  con- 
nection. 
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Q.  What  does  the  third  dealer  handle"?  1 

A.  He  handles  the  Osborne. 

Q.  And  you  handle  the  Deering? 

A.  Yes,  sir,  I  handle  the  Deering. 

Q.  Are  the  McCormick  machines  sold  in  the  neighborhood"? 

A.  I  think  the  man  who  handles  the  Milwaukee  handles 
the  McCormick  mower;  I  do  not  think  he  handles  the  binder. 

Q.  Are  the  International  binders  the  leading  binders  in 
your  territory? 

A.  Yes,  sir;  they  have  always  been  the  leading  binders. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make?  2 

A.  I  would  say  90  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  International? 

A.  Possibly  80  per  cent,  of  the  mowers. 

Q.  AVhat  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  T  expect  there  would  be  75  per  cent,  in  hay  rakes. 

Q.  Wliat  per  cent,  of  the  corn  binders  are  International? 

A.  I  would  say  there  are  about  65  per  cent. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  I  guess  there  would  be  75  per  cent,  of  it.  3 

Q.  Are  there  many  spreaders  sold  in  that  territory? 

A.  There  have  been  quite  a  good  many. 

Q.  What  per  cent,  of  those  are  International? 

A.  There  has  been  about  50  per  cent,  of  tte  spreaders. 

Q.  Are  there  many  tedders  sold  there  ? 

A.  No,  sir;  very  few. 


J.  H.  McCLUBE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

4 
Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  McClure,  you  are  in  business  at  Springfield,  Ken- 
tucky? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implement  and  hardware  business. 

Q.  How  much  business  do  you  do  a  year? 

A.  $75,000  to  $100,000.. 

Q.  How  much  business  do  you  do  in  the  implement  line? 

A.  Something  like  $50,000. 
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Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company? 

A.    It  runs  from  $10,000  to  $12,000. 

Q.  So,  about  one-fourth  of  your  implement  business  is 
with  the  International? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  I  handle  the  Deering,  the  McCormick,  and  the  Osborne 
rake. 

Q.     Do  you  handle  and  sell  many  side-delivery  rakes? 
'      A.    We  sell  a  few,  yes,  sir ;  they  are  International. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements 
other  than  harvesting  machinery  made  by  other  companies 
and  sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.     Yes,  sir. 

Q.    What  lines  in  general? 

A.  We  have  the  John  Deere,  and  then  we  have  machines 
from  the  American  Seeding  Machine  people. 

Q.    What  wagons  do  you  handle? 

A.    The  Kentucky  and  the  Studebaker. 

Q.    Do  you  handle  Avery  goods? 

A.  Yes,  sir,  B.  F.  Avery  &  Sons,  and  the  Brinly-Hardy 
Company. 

Q.  Mr.  McClure,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  that 
company  ? 

A.    No,  sir. 

Q.  Has  the  Internatiojial  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose on  you  the  condition  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  purchases 
from  the  International,  by  buying  this,  and  that,  or  the  other 
of  their  implements,  of  their  longer  line,  what  would  the  re- 
sult be  in  your  case? 

A.  If  their  decision  was  final  I  would  just  tell  them  to 
take  the  line. 
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Q.  Is  any  line  of  harvesting  machinery  not  made  by  the  \ 
International  on  sale  at  Springfield,  Kentucky! 

A.  Yes,  sir. 

Q.  What  ones? 

A.  The  Johnston;  the  Johnston  binder  is  sold  there. 

Q.  Grain  binder  and  corn  binder? 

A.  Yes,  sir. 

Q.  Is  the  Walter  A.  Wood  line  there? 

A.  Yes,  sir;  and  the  Thomas. 

Q.  The  mower? 

A.  Yes,  sir. 

Q.  And  the  Thomas  rake?  2 

A.  Yes,  sir. 

Q.  And  is  the  Dain  mower? 

A.  Yes,  sir;  that  is  made  by  the  John  Deere  people,  I 
think. 

Q.  Yes*.    That  is  on  sale,  too? 

A.  Yes. 


Cross-Examination  by  Mr.  Grosrvenor. 

Q.    Mr.  McClure,  how  large  is  Springfield? 

A.    1,5(X)  to  1,800  inhabitants. 

Q.    How  many  implement  dealers  are  there? 

A.    Five. 

Q.  How  many  of  those  carry  harvesting  implements, 
binders  and  mowers  and  rakes? 

A.    I  think  practically  all  of  them. 

Q.  What  lines  do  these  five  dealers  handle?  One  of  them 
has  the  Osborne? 

A.  No,  sir,  not  in  the  binder.  I  have  the  Osborne  harrow, 
and  the  Deering  and  the  McOormick;  that  is  the  line  I  have. 

Q.  Some  of  the  other  dealers  represent  the  International 
also? 

A.  Yes,  sir.  One  of  them  has  the  MoCormick  and  the 
Milwaukee;  one  has  the  Walter  A.  Wood;  one  has  the  John- 
ston and  the  John  Deere,  and  the  other  one  has  the  Thomas. 

Q.    The  Thomas  mower? 

A.    Yes,  sir, 

Q.    Are  there  many  binders  sold  in  your  territory? 

A.    Quite  a  few,  yes,  sir. 

Q.    What  are  the  leading  binders  sold  there? 

A.    The  Deering  and  the  McOormick. 
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Q.  What  per  cent,  of  the  binders  sold  around  Springfield 
are  of  International  make? 

A.  I  would  say  95  per  cent,  of  them. 

Q.  What  per  cent,  of  the  mowers  are  International! 

A.  I  would  say  90  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes'? 

A.  75  per  cent. 

Q.  What  per  cent,  of  the  corn  binders? 

A.  I  would  say  about  75  per  cent,  of  them. 

Q.  What  per  cent,  of  the  twine? 

A.  I  would  say  something  like  80  per  cent,  of  it. 

Q.  What  do  you  handle  of  International  makes  besides 
binders  and  mowers  and  rakes? 

A.  I  handle  the  harrows  and  5-tooth  cultivators,  and  I 
handle  the  Hoosier  com  planter  and  the  Hoosier  wheat  drill. 

Q.  Any  of  their  spreaders? 

A.  Yes,  sir;  I  handle  the  Kemp  spreader. 

Q.  Their  wagons? 

A.  No,  sir. 

Q.  Cream  separators? 

A.  Yes,  sir. 

Q.  Their  eiigines? 

z\.  No,  sir;  I  have  not  handled  any  of  them  recently. 

Q.  What  per  cent,  of  the  spreader  business  around  there 
is  International? 

A.  90  per  cent,  of  it. 

Q.  What  per  cent,  of  the  wagon  business  is  International? 

A.  I  would  say  15  per  cent,  of  it. 

Q.  What  per  cent,  of  the  business  in  harrows? 

A.  90  per  cent,  of  it. 

Q.  Are  many  tedders  sold  there? 

A.  No,  sir. 

Q.  Does  the  International  hold  any  of  your  notes,  Mr. 
McClure? 

A.  No,  sir. 


J.  W.  GrlLSTBAP,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Grilstrap,  you  are  in  business  at  Salem,  Indiana? 
A.    Yes,  sir. 
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Q.    What  is  your  business?  1 

A.    Impleinents  and  general  merchandise. 

Q,    How  much  business  do  you  do  a  year? 

A.    Including  everything? 

Q,    Everything? 

A.    About  $100,000. 

Q.    How  much  business  do  you  do  in  farm  implements  ? 

A.    About  $25,000. 

Q.  How  muchi  business  do  you  do  with  the  International 
Harvester  Company? 

A.    Something  like  $10,000. 

Q.    What  lines  of  binders  do  you  handle?  2 

A,  We  handle  the  Milwaukee,  the  Champion,  and  the 
Piano. 

Q.    And  the  same  in  sulky  rakes  and  mowers? 

A.  Yes;  we  sell  the  Osborne,  Champion,  and  Milwaukee 
in  the  rake. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  implements  made  by  other  companies 
and  sold  in  competition  with  Uke  implements  of  the  Interna- 
tional? 3 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  sell  the  John  Deere,  the  Brown,  the  Brown-Manly, 
Brinly-Hardy,  Racine-Sattley. 

Q.    Some  American  Seeding  Machine  Company? 

A.    Yes,  sir. 

Q.    You  buy  of  various  companies  ? 

A.    Yes,  sir. 

Q.    Mr.  Gilstrap,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that  4 
company? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  less  business  with  their  competitors? 

A.     No,  sir;  never  said  anything  about  it. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  increased  your  purchases  from 
that  company,  by  buying  this  and  that  or  the  other  of  their 
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1  line  of  implements,  what  would  the  result  be  in  your  case, 
Mr.  Gilstrap? 

A.    I  suppose  we  would  quit  them. 

Q.     You  would  quit — 

A.     Handling  the  International. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Gilstrap,  the  name  of  your  firm  is  the  Salem  Co- 
operative Association? 

2  A.    Yes,  sir. 

Q.     Is  that  a  stock  company? 

A.    Yes,  sir,  it  is  a  stock  company. 

Q.    You  are  the  manager  of  it? 

A.     Yes,  sir. 

Q.    How  many  dealers  are  there  in  Salem  handling  har- 
vesting implements? 

A.    Four. 

Q.     One  of  the  other  dealers  handles  the  McCormick  lines? 

A.     Yes,  sir. 
q       Q.     And  one  handles  the  Deering  lines? 

A.    Yes,  sir. 

Q.     And  vou  handle  the  Milwaukee  and  the  Champion  and 
the  Piano?  ' 

A.    Yes. 

Q.    And  the  Osborne  rakes? 

A.    Yes,  sir. 

Q.     What  does  the  fourth  dealer  handle? 

A.     He  handles  the  Johnston  line. 

Q.     The  leading  lines  of  binders  in  your  territory  are  the 
International,  are  they  not? 
4      A.    Yes,  sir. 

Q.     What  per  cent,  of  the  binders  sold  around  there  are 
International? 

A.     I  suppose  75  per  cent. 

Q.     What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q.     What  per  cent,  of  the  corn  binders? 

A.     I  think  you  would  call  it  100.     I  do  not  think  there 
lias  ever  been  anything  else  sold  there  but  the  International. 

Q.    What  per  cent,  of  the  rakes  are  International? 

A.    About  75. 

Q.    What  per  cent,  of  the  twine  is  International? 


J.  W.  Gilstrap,  Re-direct  Examination.  79 

A.    75.  1 

Q.    Do  you  handle  International  spreaders'? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.    I  would  judge  about  50. 

Q.    Do  you  handle  International  tedders  or  hay  presses? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  hay  press  business  is  Interna- 
tional? 

A.  I  do  not  think  there  has  been  any  sold  there  but  the 
International,  that  I  know  of.  2 

Q.    It  is  practically  100  per  cent.? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  tedders  are  International? 

A.    It  is  100  per  cent.  also. 

Q.    What  per  cent,  of  the  hay  loaders  are  International? 

A.  I  could  not  answer  that.  I  do  not  think  there  have 
been  any  International  hay  loaders  sold  there  in  the  last 
two  or  three  years,  nor  any  other  that  I  know  of  at  all. 

Q.    There  is  no  business  in  hay  loaders? 

A.    No,  sir.    A  few  International  side-delivery  rakes  are  3 
sold  there. 

Q.  What  per  cent,  of  the  side-delivery  rakes  are  Inter- 
national? 

A.    I  would  pronounce  it  100. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Not  a  very  big  sale  of  tedders  in  your  country? 

A.  No,  sir ;  probably  two  or  three  a  year. 

Q.  And  that  would  be  true  of  hay  presses?  4 

A.  Yes,  sir. 

Q.  Just  an  insignificant  number? 

A.  Yes,  sir. 

Q.  And  the  100  per  cent,  a  year  would  mean  a  sale  of  two 
implements  ? 

A.  Why,  yes ;  there  is  no  other  sold. 
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S.  H.  FRANKLIN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugli. 

Q.    Mr.  Franklin,  you  do  business  at  Glasgow,  Kentucky? 

A.     Yes,  sir. 

Q.    What  is  your  business? 

A.     Hardware  and  implements. 

Q.    How  much  is  the  annual  volume  of  your  business  ? 

A.    $80,000  to  $90,000. 

Q.  What  is  the  annual  volume  of  your  business  in  imple- 
ments, wagons  and  twine? 

A.    $50,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    $10,000  to  $12,000. 

Q.  So,  one-fifth  or  a  trifle  more  of  your  implement  busi- 
ness is  with  the  International  Harvester  Company? 

A.     Yes,  something  like  that. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     We  handle  the  McCormick. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.     We  handle  the  Oliver  Chilled  goods. 

Q.     Do  you  handle  any  Emerson-Brantingham? 

A.  Yes,  Emerson-Brantingham,  and  some  from  the  Moline 
Plow  Company. 

Q.     And  some  from  the  Avery? 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.  We  handle  the  Weber,  and  the  Old  Hickory,  and  the 
Tennessee. 

Q.  Mr.  Franklin,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  that 
company? 
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A.    They  have  not. 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  did  increase  your  purchases  from 
that  company,  by  buying  this  and  that  or  the  other  imple- 
ment of  their  long  line,  what  would  the  result  be,  Mr.  Frank- 
lin, in  your  case? 

A.  I  think  our  .company  would  cut  them  out  entirely — 
that  would  he  my  idea  about  it — if  they  attempted  to  force  it 
on  us.    But  they  have  never  intimated  anything  of  that  kind. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  handled  at  Glasgow? 

A.    Yes,  sir. 

Q.    What  is  it? 

A.  The  Walter  A.  Wood,  and  the  Thomas  was  handled 
there  last  year. 

Q.    The  Thomas  mower? 

A.    The  Thomas  mower,  yes,  sir. 

Q.    The  Thomas  mower  and  the  Thomas  rake? 

A.    Yes,  and  the  Walter  A,  Wood  binder. 

Cross-Exaynination  by  Mr.  Grosvenor. 

Q.  The  name  of  your  firm  is  the  Barren  County  Grocery 
&  Hardware  Company? 

A.    Yes,  sir. 

Q.  How  many  dealers  are  handling  full  lines  of  agri- 
cultural implements  in  Glasgow? 

A.    Four. 

Q.     Does  one  of  the  other  dealers  handle  the  Deering  lines  ? 

A.  Yes,  sir,  one  handles  the  Deering,  one  the  Milwaukee, 
and  one  the  Walter  A.  Wood. 

.  Q.    Does  the  Wood  agent  handle  any  of  the  International 
harvesting  lines? 

A.    I  do  not  know  whether  he  does  or  not. 

Q.  The  International  lines  are  the  leading  lines  of  binders 
and  mowers  sold  there? 

A.    Yes,  sir,  the  majority  are  International  goods. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.    I  would  suppose  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    75. 
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Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    75. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.     No  corn  binder  trade  there  to  amount  to  anything. 

Q.     There  is  no  trade  at  all  on  that  implement? 

A.     No,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  Really,  I  could  not  tell  you  about  that,  for  I  do  not 
know.  Our  wholesale  house  buys  a  lot  of  twine,  handles  as 
much  twine  as  all  the  balance  of  us,  and  I  don't  know  where 
they  get  it. 

Q.     Are  many  spreaders  sold  there? 

A.     There  have  been  several  spreaders  sold,  yes,  sir. 

Q.  But  not  more  than  several?  There  is  not  a  large  busi- 
ness in  it? 

A.     No,  not  a  large  business  in  spreaders. 

Q.     What  per  cent,  of  the  wagon  business  is  International? 

A.     10  or  15  per  cent. 

Q.    Are  you  in  a  tobacco  country? 

A.    Yes,  sir. 

Q.  Is  tobacco  the  principal  crop  there,  or  is  there  a  lot  of 
grain  and  corn  also  raised? 

A.  Yes,  there  is  a  considerable  amount  of  gtain  and  corn 
raised. 


T.  A.  MATTINGrLY,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Mattingly,  you  are  in  business  at  Lebanon,  Ken- 
tucky? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Carriage  and  implement  business. 

Q.    How  much  business  do  you  do  a  year? 

A.    I  would  say  it  would  run  between  $50,000  and  $75,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    My  business  runs  from  about  $5,000  to  $7,000. 

Q.  So  about  one-tenth  of  your  implement  business  would 
be  with  the  International? 

A,    No,  not  a  tenth  of  the  implement  business. 
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Q.     Well,  counting  vehicles  and  twine. 
A.    Yes ;  counting  tlie  whole  thing,  yes,  sir. 
Q.     We  count  vehicles  in  with  the  implement  business. 
What  line  of  binders  and  mowers  and  sulky  rakes  do  you 
handle? 

A.    We  handle  the  Champion  and  the  McCormick  lines. 
Q.    What  twine  do  you  handle? 
A.    We  handle  the  International. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 
A.    Yes,  sir. 

Q.    You  handle  a  general  line  of  farm  implements,  made  by 
other  companies  and  sold  in  competition  with  like  implements 
of  the  International?     I  mean  implements  other  than  har- 
vesting lines. 
A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    We  handle  the  Oliver  line,  the  Avery,  the  Racine-Satt- 
ley,  the  J.  I.  Case  Plow  Works,  Brown-Manly,  and  various 
others. 
Q.    You  buy  of  various  companies? 
A.    Yes,  sir. 

Q".  Mr.  Mattingly,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  increased  your  purchases  from 
that  company? 

A.  No,  sir;  they  never  intimated  anything  of  that  kind 
to  me. 

Q.  Suppose  the  International  Harvester  Company  should 
adopt  such  a  policy  and  impose  as  a  condition  to  the  handling 
of  their  harvesting  lines  that  you  buy  this  and  that  or  the 
other  implement  from  them,  and  increase  your  purchases 
from  that  company,  what  would  the  result  be? 
A.    I  think  we  would  fall  out. 

Q.  You  would  not  do  business  with  them  under  those  con- 
ditions ? 

A.    No,  sir;  I  would  not. 

Q.    Is  there  any  line  of  harvesting  implements  other  than 
of  International  make  handled  at  Lebanon? 
A,    Yes,  sir. 
Q.    What  line  is  it? 
A.    I  have  handled  some  Wood  stuff. 
Q.    You  are  not  handling  that  now? 
A.    No,  sir. 
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1  Q.    Take  the  present  condition ;  is  the  Johnston  line  han- 
dled there? 

A.  The  Johnston  is  represented  there  now,  and  the  John 
Deere  people — their  mower,  their  Dain  mower,  is  handled 
there. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Lebanon? 

A.  There  are  three. 

„      Q.  What  harvesting  lines  do  the  other  two  dealers  han- 

2  die? 

A.  One  of  them  is  handling  the  Johnston,  and  the  other 
is  handling  the  Deering — the  Deering  and  the  Dain  mower. 

Q.  Does  the  Johnston  agent  handle  any  International  har- 
vesting lines? 

A.    No,  sir,  I  think  not. 

Q.  Are  the  International  lines  the  leading  lines  of  binders, 
mowers  and  rakes  in  your  territory? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  grain  binders  sold  are  of  Inter- 

3  national  make? 

A.  It  has  been  100  per  cent,  up  to  this  time.  The  John- 
ston people  have  just  come  in  there  this  year. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    I  would  say  about  85  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    About  the  same;  about  85  to  90  per  cent. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    There  are  not  any  handled  there. 

Q.    What  per  cent,  of  the  twine  is  International? 

4  A.    I  would  say  about  75  per  cent. 

Q.  What  do  you  buy  from  the  International  besides  bind- 
ers, mowers,  and  rakes? 

A.  We  have  handled  quite  a  number  of  their  engines  in 
the  past  years ;  some  cream  separators. 

Q.    Do  you  sell  any  of  their  spreaders? 

A.    Yes,  sir — and  spreaders. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.  They  have  had  practically  all  of  the  spreader  business 
there.    I  would  say  98  per  cent,  of  it. 

Q.    Do  you  handle  any  of  the  International  disc  harrows? 
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A.    No,  sir. 

Q.    Or  tillage  implements? 

A.    No,  sir;  none  of  tliem  at  all. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Saturday,  May  24,  1913,  at  10  o'clock.) 
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Federal  Building,  Chicago,  Illinois, 
Saturday,  May  24,  1913,  10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present: 

On  behalf  of  the  petitioner:     Edwin  P.   Grosvenor, 

2  Esq.,  Special  Assistant  to  the  Attorney  General,  and 
Joseph  E.  Darling,  Esq. 

On  behalf  of  the  defendants:    Hon.  William  D.  Mc- 
Hugh,  T.  J.  Doyle,  Esq.,  and  Victor  A.  Remy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 

Mr.  McHugh:  Counsel  for  the  defendants  now  delivers 
to  counsel  for  the  Government  a  copy  of  the  list  of  dealers, 
with  lines  handled,  in  the  Madison,  Wisconsin,  general  agency 
of  the  International  Harvester  Company;  also  of  the  Sioux 

3  City,  Iowa,  general  agency;  also  of  the  Green  Bay,  Wiscon- 
sin, general  agency ;  also  of  the  New  Albany,  Indiana,  general 
agency;  also  of  the  East  St.  Louis,  Illinois,  general  agency; 
also  of  Blocks  1  and  2,  and  7  and  8,  of  the  Topeka,  Kansas, 
general  agency. 

Mr.  Grosvenor:     Did  we  not  have  Topeka  before? 
Mr.  McHugh :    We  had  the  four  blocks  that  Mr.  Donnellan 
testified  to. 


CHARLES  A.  SHUMATE,  being  duly  sworn  as  a  witness  on 
^       behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Shumate,  you  are  in  business  at  Rossvilie,  Illi- 
nois? 

A.  Yes,  sir. 

Q.  And  in  the  farm  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  vear? 

A.  I  judge  $12,000  or  $15,000. 
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Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company?    What  portion  of  it? 

A.     On  an  average  I  would  judge  about  a  third  of  it. 

Q.  What  lines  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.     The  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International  ? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.    I  handle  the  Oliver  and  the  Rock  Island. 

Q,    What  wagon? 

A.     You  want  the  different  manufactures? 

Q.    Yes,  what  manufactures  do  you  handle? 

A.  The  Mitchell-Lewis  Motor  Company,  Racine,  Wiscon- 
sin. 

Q.    What  cream  separators  do  you  handle? 

A.     The  DeLaval. 

Q.     Do  you  handle  any  Janesville? 

A.    Yes,  sir,  Janesville. 

Q.     Some  Hayes? 

A.    Hayes. 

Q.    Various  lines? 

A.  Yes,  sir.  Brown  Manufacturing  Company,  Zanesville, 
Ohio,  cultivators. 

Q.  'Mr.  Shumate,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  more  business  with  them, 
by  buying  more  goods  of  them? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
on  you  the  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  increase  your  purchases 
from  the  company,  by  buying  this  and  that  or  the  other  of 
their  implements,  what  would  the  result  be? 

A.  Well,  I  would  have  to  study  a  while;  I  could  not  say; 
I  do  not  know  what  I  would  tell  them.     But  it  never  has 
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been.  I  certainly  would  not  have  it— I  couldn't  do  it;  it 
would  be  impossible  for  a  dealer  to  do  anything  like  that. 
Might  work  into  it  in  years,  but  it  would  take  time  to  make 
a  change  like  that.    It  would  be  impossible. 

Q.  Whatever  you  buy  of  the  InternationBl  you  buy  on 
your  judgment  as  to  that  particular  implement? 

A.     Yes,  sir. 

Q.  And  you  are  as  free  to  buy  or  to  refuse  to  buy  from 
the  International  as  you  are  free  to  buy  or  to  refuse  to  buy 
from  any  other  company? 

A.  Yes,  sir ;  I  never  had  any  other  idea,  and  never  had  it 
put  to  me  in  any  other  way. 

Q.  And  you  do  not  propose  to  change  that  position  of 
independence  ? 

A.     Well,  not  now.  ,    - 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Eossville? 

A.    Yes. 

Q.    What  line? 

A.  The  Johnston  Harvester  Company  have  binders  and 
mowers  and  rakes — corn  harvesters. 

Q.  And  you  do  business  in  competition  with  dealers  in 
towns  round  about  you? 

A.     Yes,  sir. 

Q.  Is  the  Independent  Harvester  Company's  line  of  har- 
vesting machinery  handled  in  any  of  those  towns? 

A.  It  is  handled  at  Henning,  about  seven  miles  south  of 
me. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Shumate,  does  the  International  Harvester  Com- 
pany hold  any  of  the  notes  of  your  firm  for  goods  purchased? 

A.  Nothing  only  for  binders.  The  International  Harves- 
ter Company  take — notes  of  the  firm? 

Q.    Either  your  notes,  or  notes  of  the  firm. 

A.  I  don't  quite  understand  you.  I  am  all  there  is  of  the 
firm,  understand. 

Q.  Then,  your  firm  and  yourself  are  synonymous.  Now 
this  is  my  question.  It  is  not  very  difficult.  Does  the  Inter- 
national Harvester  Company  hold  any  of  your  notes? 

A.    Yes,  sir,  they  have  got  a  note  I  think  now,  at  this  time. 

Q.     When  did  you  give  that  note? 

A.     I  think  it  was  this  spring  possibly;  maybe  last  fall. 
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Q.     You  say  one-third  of  your  total  implement  business  is  j 
with  the  International! 

A.  I  judge  about  that.  It  varies,  you  know,  from  one  year 
to  another. 

Q.     How  long  have  you  been  in  business? 

A.     20  years  or  better. 

Q.  Please  name  all  the  things  you  buy  from  the  Inter- 
national. 

A.  I  buy  binders,  mowers,  twine,  gasoline  engines,  and 
sometimes  feed  grinders  and  corn  shellers,  and  occasionally 
a  wagon — not  very  many. 

Q.     How  many  dealers  are  there  in  Rossville!  2 

A.     Three. 

Q.  Does  one  of  the  other  dealers  handle  the  MoCormick 
lines? 

A.    Yes,  sir. 

Q.  Are  the  McCormiek  and  the  Deerjng  the  principal  lines 
of  binders  and  mowers  sold  in  your  territory  ? 

A.    Yes,  sir. 

Q.  And  they  have  been  the  leaders  for  ten  or  more  years, 
have  they  not? 

A.     They  have  been  sold  there  for  years,  yes,  sir.  o 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
(and  by  that  I  mean  the  territory  in  which  you  sell  binders 
in  competition  with  other  dealers) — are  of  International 
make,  that  is,  McCormiek,  Deering,  Champion,  Piano,  Mil- 
waukee, and  Osborne? 

A.  That  would  be  a  little  hard  for  me  to  answer,  in  the 
territory,  because  the  other  towns  around  me  canvass  and 
deliver  their  goods  and  get  into  my  territory.  If  you  would 
say  sold  out  of  Rossville :  I  expect  90  per  cent,  of  it,  so  far. 

Q.  What  per  cent,  of  the  mowers  sold  from  E-ossville  are 
International?    Is  it  the  same  per  cent.?  4 

A.  No,  not  quite  so  much.  The  Johnston  man  sold  several 
mowers  last  year — I  expect  as  many  mowers  as  I  sold. 

Q.  Then,  there  is  the  McCormiek  agent ;  selling  the  Inter- 
national lines? 

A.  I  was  figuring  the  McCormiek  and  the  Deering  are 
the  only  two  handled,  outside  of  the  Johnston ;  I  was  kind  of 
figuring  that  all  together. 

Q.  Would  it  be  80  per  cent.  International  mowers  last 
year? 

A.  No,  sir,  I  don't  believe  it  would  be  that  many  In- 
ternational mowers. 
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Q.  What  per  cent,  would  it  be,  if  you  are  able  to  give  any 
estimate?    If  not,  pass  on. 

A.  I  could  not  say  just  how  many  mowers  he  sold,  but  I 
noticed  them  going  out.  I  judge  he  sold  25  or  30  per  cent,  of 
them  anyhow. 

Q.  Then,  the  International  per  cent,  would  be  from  70 
to  751 

A.     I  think  so,  last  year. 

Q.  What  per  cent,  of  the  corn  binders  there  are  Inter- 
national? 

A.  There  was  not  a  com  binder  sold  out  of  the  town  last 
year. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  Last  year  he  sold  more  sulky  hay  rakes  than  the  Inter- 
national did. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  He  sold  more  twine  last  vear  than  the  International 
did. 

Q.    You  are  mentioning  now  the  two  dealers,  are  you? 

A.     I  am  mentioning  all  of  them.     The  twine  is  handled 

3  only  by  two  firms  in  town.  ,  While  there  are  three  dealers, 

one   of  them  does  not  handle   twine.     The   gentleman  who 

handled  the  Johnston  line  had  a  carload  of  twine,  and  I  sold 

only  half  a  car.     He  sold  twice  as  much  twine  as  I  did. 


JOHN  R.  OPP,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Opp,  you  are  in  business  at  Otterbein,  Indiana? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware,  implements,  buggies,  and  the  like. 

Q.    How  much  business  do  you  do  a  year? 

A.  We  will  average,  in  the  neighborhood  of  $40,000:  we 
run  from  $38,000  to  $48,000. 

Q.  How  much  business  do  you  do  a  year  in  implements 
and  twine  and  vehicles? 

A.  1  would  guess  the  larger  half  of  it :  maybe  $20,000  or 
$25,000. 
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Q.     How  much  business  do  you  do  with  the  International  i 
Harvester  Company? 

A.     That  depends  on  the  season,  of  course. 

Q.     Take  an  average. 

A.  I  suppose  from  $4,000  to  $6,000;  some  years  not  that 
much. 

Q.  One-fourth  or  one-fifth  of  your  implement  business 
might  be  with  the  International? 

A.    It  might  average  near  that ;  yes,  sir. 

Q.    ^Vhat  line  of  binders  do  you  handle? 

A.    The  Deering. 

Q.    What  line  of  sulky  hay  rakes  ?  2 

A.    The  Deering. 

Q.    What  line  of  mowers? 

A.    The  Deering  and  the  Standard. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.    It  is  our  second  year  with  them. 

Q.    Did  you  sell  any  Standards  last  year? 

A.  No,  we  did  not  have  any  stock  last  year,  but  we  have 
them  in  stock  this  year. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir.  3 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  We  have  three  or  four  lines  of  planters ;  the  Hayes,  and 
the  Moline,  and  the  Gale. 

Q.    What  wagons? 

A.    We  have  the  Weber,  the  Milburn,  and  the  Studebaker. 

Q.    And  do  you  handle  any  Emerson-Brantingham  goods? 

A.    We  have  a  contract  with  them,  but  we  have  not  got  4 
their  goods  in  yet. 

Q.    They  are  going  in  this  year? 
^    A.    Yes. 

Q.    Do  you  handle  any  of  the  Avery  goods? 

A.    We  have  their  cultivators. 

Q.    What  drag  harrows  do  you  handle? 

A.  In  drag  harrows  we  have  the  Hayes  and  the  Moline; 
also  the  Ohio  cultivators  and  the  Brown-Manly. 

Q.    What  disc  harrows? 

A.  In  disc  harrows  we  have  the  Keystone  and  the  i\rolino 
and  the  Eock  Island. . 
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1  Q.  Mr.  Opp,  lias  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
that  you  could  not  handle  their  harvesting  machinery  un- 
less you  did  less  business  with  their  competitors'? 

A.    No,  sir. 

Q.  If  they  should  come  to  you  and  put  that  as  a  condi- 
tion,  that  you  could  not  handle  their  harvesting  machinery 

2  unless  you  did  do  more  business  with  them,  by  buying  this 
and  that  or  the  other  of  their  long  line  of  implements,  what 
would  the  result  be,  Mr.  Opp? 

A.    I  expect  we  would  have  another  line. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  handled  at  Otterbein? 

A.  Last  year  the  Acme  people,  but  I  do  not  know  about 
this  year ;  I  do  not  know  whether  they  have  or  not ;  I  have  not 
seen  them. 

Q.    You  do  not  know  whether  they  are  going  to  handle 

3  them  this  year  or  not? 

A.    No,  sir. 

Q.    They  were  handled  last  year? 

A.    Yes,  sir. 

Q.  Is  the  Acme  or  Independent  line  of  harvesting  machin- 
ery handled  in  any  town  round  about  Otterbein  where  you 
meet  the  competition? 

A.  At  Oxford  we  have  the  Acme  against  us,  and  at  Lafay- 
ette we  have  the  Johnston  and  the  Independent  people. 

.  Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  handled  the  Deering  har- 
vesting lines? 

A.  I  think  nine  years,  ever  since  we  have  been  in  busi- 
ness. 

Q.  You  have  not  handled  any  harvesting  machinery  ex- 
cept the  Deering  or  the  International  make  in  that  period? 

A.  Up  till  last  year  we  had  a  contract  with  the  Emerson 
or  the  Standard  people. 

Q.    But  you  did  not  sell  any  Standard  mowers  last  year? 

A.    No,  we  did  not  have  any  goods  in  last  year. 

Q.    And  you  have  not  sold  any  yet  this  year? 
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A.    No, 

Q.  So  in  the  last  nine  years  in  whicli  you  have  been  doing 
business  the  only  harvesting  machinery  you  have  sold  is  the 
International? 

A.  Well,  now,  hold  on.  We  sold  some  goods,  too,  one 
year,  in  the  corn  cutters  made  out  here  at  Peoria — what  was 
it? 

Q.    Corn  cutters? 

A.  Yes,  or  corn  binders.  I  don't  remember  now  what  it 
was.    It  was  two  or  three  years  ago. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.  I  think  they  have  one  note  of  ours  for  two  spreaders 
carried  over. 

Q.    Bought  last  year  and  not  able  to  sell? 

A.    Yes,  sir. 

Q.    And  carried  over  one  season? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Those  notes  were  given  in  the  ordinary  course  of  busi- 
ness? 

A.     Certainly. 

Q.  You  do  not  feel  under  any  obligations  to  the  company 
because  they  have  your  note  for  two  spreaders? 

A.  No.  Other  companies  have  them,  too,  when  they  carry 
goods  over. 

Q.    That  is  the  usual  thing  in  the  implement  business? 

A.    Yes,  sir. 

Q.    True  of  all  companies? 

A.    Yes,  sir. 
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GEORGE  A.  DeLONG,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  DeLong,  you  are  in  business  at  Foosland,  Illinois? 
A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Grain,  banking,  implements,  lumber,  coal,  and  so  forth. 
Q.    What  is  the  volume  of  your  business  in  merchandising, 
of  all  kinds? 
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1  A.    Outside  of  grain,  about  $80,000.  ,     . 
Q.    And  what  is  the  annual  volume  of  your  business  m  im- 
plements ? 

A.    Approximately  $20,000;  $20,000  to  $25,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    Approximately  $5,000. 

Q.  One-fourth  or  one-fifth  of  your  business  is  with  the  In- 
ternational? 

A.     Something  like  that. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 

2  you  handle? 

A.    The  McCormick. 

Q.    Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines,  generally? 

A.     Schuttler  wagons,  Staver  buggies,  Janesville,  Oliver, 

3  Hayes. 

Q.    Kingman? 

A.    Kingman. 

Q.    You  buy  of  various  companies? 

A.  And  Deere.  In  fact  most  anything  that  we  want  to, 
because  we  are  the  only  dealers  in  the  town  and  we  can  get 
any  goods  made  by  any  concern,  so  far  as  I  know. 

Q.  Mr.  DeLong,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  the 
company? 

4  A.    No,  sir.    And  they  would  not  say  so  but  once,  either — 
or  any  other  firm. 

Q.  That  anticipates  the  question  I  am  going  to  ask.  Sup- 
pose the  International  Company  should  come  to  you  and  im- 
pose the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  the 
company  by  buying  this  and  that  or  the  other  of  their  im- 
plements, what  would  the  result  be? 

A.    We  would  tell  them  to  cancel  the  contract  immediately. 

Q.    You  are  the  only  dealer  in  the  town? 

A.    Yes,  sir. 
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Q.     And  do  you  meet  the  competition  of  dealers  in  other  1 
towns  round  about  you? 

A.    Yes,  sir. 

Q.  Is  the  Acme  or  the  Johnston  handled  at  any  of  the 
towns  round  about  you? 

A.  The  Acme  is  handled  at  Gibson,  and  the  Johnston  at 
Fisher. 

Q.    And  you  meet  them  in  the  field? 

A.    We  meet  them. 

Cross-Examination  hy  Mr.  Grosvenor.  2 

Q.  Mr.  DeLong,  you  are  the  banker  as  well  as  the  only  im- 
plement dealer  in  your  town? 

A.    Yes,  sir. 

Q.    Are  you  the  president  of  the  bank? 

A.    Yes,  sir. 

Q.    You  are  also  in  the  grain  business? 

A.    Yes,  sir. 

Q.    How  many  years  have  you  been  handling  implements  ? 

A.    31  years.  „ 

Q.    Do  you  handle  any  harvesting  implements  except  the  ** 
McCormick  lines? 

A.  Not  this  year.  We  have  handled  some  Deering  goods 
other  years. 

Q.  You  have  not  handled  any  harvesting  goods  except  the 
International  goods  in  the  last  ten  years,  have  you? 

A.    No,  sir. 

Q.  So  it  has  never  been  necessary  for  the  International 
to  tell  you  that  you  should  handle  only  their  harvesting  im- 
plements, because  you  have  been  perfectly  willing  to  do  that 
without  any  suggestion  on  their  part?  4 

A.  We  have  never  considered  that  there  were  any  other 
goods  that  would  be  satisfactory  to  our  trade  except  the  In- 
ternational goods  in  that  line. 

Q.  So  it  has  never  been  necessary  for  the  International 
to  suggest  to  you  that  they  desired  you  to  handle  only  their 
harvesting  implements? 

A.    Probably  not. 

Q.  Well,  has  it?  I  am  not  asking  about  "probably."  I 
say  has  it  been  necessary  at  any  time  for  them  to  state  to 
you  that  they  wanted  you  to  handle  only  their  harvesting 
lines? 
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1       A.    That  would  be  up  to  them— what  they  should  want  to 
say. 

Q.  You  have  never  sold  a  binder,  a  mower,  or  a  sulky  hay 
rake  that  was  not  of  International  make,  since  the  Interna- 
tional was  organized,  have  you? 

A.    No,  sir. 

Q.  How  do  you  do  business  in  harvesting  lines  with  the 
International — on  the  commission  agency  basis? 

A.    With  the  binders  and  mowers  and  corn  binders. 

Q.    You  take  them  on  a  commission  basis? 

A.    On  a  commission  contract. 
■^       Q.    How  do  you  settle  at  the  end  of  the  year?    Do  you  keep 
the  farmers'  notes  and  pay  cash  to  the  International,  or  do 
you  turn  the  farmers'  notes  over  to  the  International? 

A.  We  keep  most  of  the  farmers'  notes.  We  turn  a  few 
notes  over  most  every  year  to  the  International. 

Q.    But  most  of  them  you  take  yourselves? 

A.    Most  of  them  we  take  ourselves. 

Q.    And  then  pay  cash  to  the  International? 

A.    And  then  pay  cash  to  the  International. 

Q.    What  interest  do  you  draw  on  the  farmers'  notes? 

3  A.     Usually  6  per  cent. ;  sometimes  7. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.    At  present? 

Q.    Yes. 

A.  I  think  they  hold  notes  for  some  wagons  that  we  car- 
ried over. 

Q.  That  is,  you  were  loaded  up  with  more  wagons  last 
season  than  you  were  able  to  sell;  is  that  right? 

A.    Yes,  sir. 

Q.  So  you  gave  a  note  to  carry  those  goods  over  to  an- 
other season  in  the  hope  that  you  could  sell  them  the  second 

4  season? 

A.  That  was  the  contract  when  we  bought  the  wagons — 
that  they  should  carry  the  unsold  parts. 

Q.     And  that  is  what  was  done? 

A.     Yes,  sir. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.     The  McCormiek  and  the  Deering. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make  ? 

A.     Practically  all  of  them. 
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Q.  What  per  cent,  of  the  mowers  are  of  International 
make? 

A.    Practically  all  of  them. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    The  same. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.    There  are  very  few  corn  binders  sold. 

Q.     Are  there  many  spreaders  sold  there? 

A.    Yes,  sir. 

Q.     What  per  cent,  of  those  are  International? 

A.  In  our  immediate  vicinity  they  are  all  International, 
because  we  are  the  only  dealers,  but  as  you  get  out  around 
the  edges  where  we  come  in  competition  there  are  a  good 
many  other  spreaders  sold. 

Q.    Do  you  handle  International  wagons? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  wagons  sold  are  International? 

A.    Probably  30  per  cent. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    50  per  cent. 

Q.    There  are  not  many  tedders  sold  there,  are  there? 

A.    Very  few. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  The  contract  under  which  you  gave  your  note  was  the 
ordinary  contract  that  is  usual  in  all  lines  of  agricultural 
implements  ? 

A.  The  same  as  we  have  with  the  Janesville  and  the  Oliver 
and  a  good  many  others. 

Q.  No  especial  significance  in  the  matter  of  that  note 
for  those  wagons? 

A.    Not  a  thing. 

Q.  There  is  not  a  year  that  you  do  not  have  to  carry  over 
some  implements  that  you  bought?  You  never  clean  out 
your  stock  at  the  end  of  the  year,  do  you? 

A.  Our  contract  with  the  Janesville  and  some  others  is 
that  they  carry  what  we  have  left,  up  to  a  certain  per  cent. — 
25  or  .30  or  40  per  cent. 

Q.  So  there  was  no  obligation  or  special  favor  in  this 
note  that  von  gave  the  International? 

A.     Not  at  all. 
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1  Q.  Now,  you  testified  that  the  International  binders — 
Deering  and  McCormick — were  the  leading  ones. 

A.    Yes,  sir. 

Q.  They  were  the  leading  binders  before  the  Interna- 
tional was  formed? 

A.    Yes,  sir. 

Q.    Why?    What  made  them  the  leading  binders? 

A.  Because  they  seem  to  be  the  only  binders  that  have 
been  satisfactory  to  the  farmers. 

Q.     And  the  repair  service  was  kept  up? 

A.    Yes,  sir. 

2  Q.     And  they  have  been  the  leading  binders  since? 
A.    Yes,  sir. 

Q.    Why? 

A.    For  the  same  reason. 

Q.  It  is  the  merit  of  the  binders  and  the  service  rendered 
to  the  farmers  in  connection  with  them  that  has  maintained 
the  popularity  of  those  binders;  isn't  it? 

A.     Absolutely. 

Q.     The   farmer  was  perfectly  free  to  buy  these  other 
binders  that  are  offered  for  sale? 
g      A.    Yes ;  and  they  have  generally  been  offered  cheaper. 

Q.    And  thev  have  generally  been  offered  cheaper? 

A.    Yes. 

Q.  So  that  the  sales  of  the  International  binders  are  the 
result  of  the  farmer 's  judgment  of  the  merits  of  the  machine- 
the  farmer  being  free  to  buy  others  if  he  wanted  to? 

A.     Yes,  sir;  that  is  it  exactly. 

Re-cross  Examination  by  Mr.  Grosvenor. 

^  Q.  What  types  of  binders,  Mr.  DeLong,  were  sold  in  that 
territory  and  were  known  to  the  farmers  around  there  just 
before  the  International  was  organized? 

A.    Alostly  the  McCormick  and  the  Deering. 

Q.    And  some  Piano  and  Champion? 

A.    Once  in  a  while. 
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J.  P.  CONEAD,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Conrad,  you  are  in  business  at  Monee,  Illinois"? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Agricultural  implements,  mostly. 

Q.  How  much  business  do  you  do  a  year  in  agricultural 
implements,  twine  and  vehicles? 

A.     Oh,  it  averages  about  $10,000. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company  a  year? 

A.     In  the  neighborhood  of  $2,000. 

Q.  About  one-fifth  of  your  business  is  with  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.     What  line  of  binders  do  you  handle? 

A.  I  have  been  handling  mostly  the  Champion ;  this  year 
I  have  a  contract  for  the  Deering  and  the  Champion,  and  the 
Milwaukee  corn  binder. 

Q.    AVhat  sulky  hay  rakes? 

A.  I  have  always  sold,  mostly,  the  Champion;  have  the 
contract  for  the  Deering  this  year. 

Q.    And  is  that  true  of  mowers  also  ? 

A.    Yes,  sir.    And  I  have  sold  Standard  mowers  at  times.. 

Q.     Do  you  carry  the  Standard  mower? 

A.  Not  in  stock,  no;  but  I  sold  a  Standard  mower  last 
year;  a  party  wanted  it  and  I  got  it  for  him. 

Q.  You  sell  a  Standard  if  a  man  comes  in  and  asks  for  it ; 
you  get  it  for  him? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes. 

Q.    What  lines  do  you  handle  ? 

A.  John  Deere  Plow  Company,  Janesville  Machine  Com- 
pany, Emerson-Brantingham  Company. 

Q'    You  buy  implements  of  various  companies  ? 
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1  A.    Yes,  sir. 

Q.  Mr.  Conrad,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.     If  the  International  Harvester  Company  should  adopt 

2  the  policy  and  put  it  to  you  as  a  condition  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  increase 
your  purchases  from  the  International  Company,  by  buying 
this  and  that  or  the  other  of  their  line  of  implements,  what 
would  the  result  be,  Mr.  Conrad? 

A.  AVhy,  I  would  let  them  know  that  I  was  running  my 
business. 

Q.     And  if  they  insisted  on  that  condition  as  the  only  one 
under  which  you  could  do  business  with  them,  what  would  be 
the  result? 
g       A.     I  guess  we  would  quit. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  handled  at  Monee? 

A.     Well,  there  has  not  been.    I  think  there  is  this  year. 

Q.    What  binder  comes  in  this  year? 

A.  I  think  it  is  the  Adriance-Platt.  I  saw  the  machine 
there  the  other  day,  but  it  was  not  set  up.  From  what  I 
could  see  I  think  that  is  what  it  is. 

Q.  Is  the  Johnston  or  the  Acme  on  sale  at  any  town  round 
about  you,  that  you  meet  in  competition  ? 

A.     The  Acme  was  sold  there  three  or  four  years  back, 
4  possibly  five. 

Q.     Where — at  your  town? 

A.    Yes,  sir. 

Q.    It  is  not  sold  there  now? 

A.     I  do  not  think  it  is ;  no,  sir. 

Q.    Is  it  sold  at  any  town  round  about  you? 

A.  It  has  been  sold  down  at  Peotone;  that  is  seven  miles 
south. 

Q.     Do  you  know  whether  it  was  sold  there  last  year? 

A.  I  think  it  was ;  also  at  Frankfort ;  that  is,  the  Johnston 
is  sold  at  Frankfort;  that  is  about  eleven  miles  away. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  dealers  are  there  in  your  town? 

A.    Three. 

Q.  Does  one  of  the  other  dealers  carry  the  McCormick 
lines? 

A.    Yes,  sir. 

Q.  And  what  lines  of  harvesting  implements  did  the  third 
dealer  carry  in  1912  ? 

A.    The  Deering. 

Q.    And  you  had  in  1912  the  Champion?  2 

A.    Yes,  sir. 

Q.  The  leading  binders  sold  in  your  territory  are  those  of 
International  make,  are  they? 

A.    Yes,  sir;  that  is,  in  our  town. 

Q.  Yes;  and  in  the  territory  in  which  you  sell  binders  in 
competition  with  other  dealers? 

A.     Yes;  in  most  of  the  territory. 

Q.  What  per  cent,  of  the  binders  sold  in  that  territory 
are  of  International  make? 

A.    Eight  tributary  to  Monee,  that  is,  what  is  sold  from  g 
Monee  out,  I  would  say  it  was  practically  all,  in  the  last  two 
or  three  j^ears,  in  binders.     I  sold  a  Standard  mower  last 
year,  but  that  would  be  a  very  small  percentage  of  the  mower 
sale. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  Practically  all.  I  think  that  Standard  was  the  only 
outside  mower  sold  there  last  year. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    I  think  they  were  practically  all  International. 

Q.    And  are  all  the  corn  binders  International?  4 

A.  Have  been.  I  sold  a  Johnston  three  years  ago.  I  guess 
that  was  the  only  one  outside,  that  I  know  of,  that  went  in 
there. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.  I  sold  Plymouth  twine  last  year,  and  I  sold  as  much 
again  Plymouth  twine  as  I  did  International.  The  other  two 
dealers  I  think  sold  International. 

Q.    It  is  more  than  half  International? 

A.    I  should  judge  so,  yes. 

Q.    Are  there  many  spreaders  sold  there? 

A.     Quite  a  few. 
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Q.     Do  you  handle  the  International  spreader? 

A.  I  have  got  a  contract  for  the  International  and  I  have 
got  a  contract  for  the  John  Deere. 

Q.  Does  any  of  the  other  dealers  handle  an  International 
spreader  ? 

A.     Yes,  sir. 

Q.  What  line  of  spreaders  do  you  carry  of  the  Interna- 
tional make? 

A.    I  think  it  is  what  they  call  the  Low-Spread  now. 

Q.     Is  that  the  Clover  Leaf  or  Twentieth  Century? 

A.  I  think  it  is  the  Low-iSpread.  Tliey  have  the  Low- 
Lift  and  the  Low-Spread.  It  is  the  Return  Apron  and  Low- 
Down  machine,  I  think,  of  the  International. 


F.  H.  BUENHAM,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Burnham,  you  are  in  business  at  Watseka,  Illinois? 
3      A.    Yes,  sir. 

Q.     What  is  your  business? 

A.     General  line  of  implements  and  hardware. 

Q.     How  much  business  do  you  do  a  year,  Mr.  Burnham? 

A.     From  $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    I  should  say  about  $8,000  or  $9,000. 

Q.  How  much  business  do  you  do  on  an  average  with  the 
International  Harvester  Company? 

A.    It  probably  runs  an  average  of  about  $3,000. 
*      Q.     About  one-third  of  your  business  in  implements  is  with 
the  International? 

A.     Yes,  I  should  think  so. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.    The  MoCormiek. 

Q.     Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 
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Q.    What  lines  do  you  handle  ?  1 

A.  I  handle  the  John  Deere  Plow  Company's  line,  the 
Oliver  plows,  the  Tower  Gophers. 

Q.    What  wagon? 

A.    The  Stoughton. 

Q.    What  cream  separators? 

A.     I  have  the  International  and  the  Sharpies. 

Q.  Mr.  Burnham,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from 
that  company? 

A,    No,  sir.  2 

Q.  Has  the  International  ever  said  to  you  that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  less 
business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  increase  your  purchases  from  that 
company,  by  buying  this  and  that  or  the  other  of  their  long 
line  of  implements,  what  would  the  result  be? 

A.    I  should  tell  them  to  take  theirs,  that  I  would  handle  3 
whose  I  pleased. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Watseka? 

A.  The  Standard  mower  has  been  sold  there  several  years. 
This  year  they  have  a  contract  for  the  Acme  harvester,  I 
think. 

Q.     That  is,  for  1913? 

A.    Yes. 

Q.  And  do  you  know  whether  the  Acme  or  the  Johnston 
has  been  sold  at  any  town  round  about  Watseka? 

A.    At  Sheldon,  about  nine  miles  east  of  us.  '1 

Q.     The  Acme  was  sold  there  last  year? 

A.    Yes,  sir. 

Q.    And  the  year  before  that? 

A.    I  think  so. 

Q.     Do  you  know  how  long  the  Acme  has  been  sold  there? 

A.    Two  or  three  years ;  I  could  not  say  exactly. 

Q.  And  is  the  Johnston  harvesting  line  sold  in  any  town 
round  about  you? 

A.  They  have  an  agency  at  Sheldon,  but  I  could  not  say 
that  they  have  ever  sold  any;  I  do  not  know. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  The  leading  binders  in  your  territory  are  the  Mo- 
Cormick  and  the  Deering"? 

A.    Yes,  sir. 

Q.  And  the  same  thing  is  true  of  the  McCormick  lines  as 
far  as  sulky  rakes  and  mowers  are  concerned? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory, 
Mr.  Burnham,  are  of  International  make? 

A.  I  do  not  know  that  there  has  ever  been  any  other  make 
sold  there  by  a  dealer. 

Q.    In  the  last  ten  years  it  has  been  100  per  cent.  I 

A.    I  would  say  so. 

Q.  And  what  per  cent,  of  the  mowers  in  the  same  period 
have  been  International? 

A.     Probably  75  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national? 

A.     Probably  75  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national? 

A.  All  that  have  been  sold,  I  think,  were  International ; 
but  very  few  sold  there. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    Probably  90  per  cent,  of  it. 

Q.    How  many  dealers  are  there  in  your  town? 

A.  Up  to  this  year  there  have  been  three  dealers  in 
binders,  mowers,  and  twine. 

Q.     What  lines  did  the  other  two  dealers  carry? 

A.  One  of  them  handled  the  Deering  binders  and  mowers, 
but  no  other  implements;  and  the  other  dealer  had  the 
Champion  binder  and  a  general  line  of  other  implements. 

Q.  So  that  each  one  of  the  three  dealers  carried  one  of 
the  International  binders? 

A.    Yes,  sir. 
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1 
FEED  H.  HARMS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Harms,  you  are  in  business  at  Momence,  Illinois  1 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Farm  machinery  and  vehicles. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple-  ^ 
ments  and  vehicles  and  twine? 

A.  Our  business  has  averaged  the  last  four  years  a  little 
better  than  $26,000. 

Q.  And  how  much  business  do  you  do  a  year,  on  an  aver- 
age, with  the  International  Harvester  Company? 

A.    It  has  run  from  $4,000  to  $6,500. 

Q.  From  one-fourth  to  one-sixth  of  your  business  would 
be  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle?  3 

A.  The  McCormick  and  the  Milwaukee,  in  binders;  in 
mowers  and  sulky  hay  rakes,  the  McCormick  only  now. 

Q.  Do  you  handle  a  general  line  of  farm  implements,  Mr. 
Harms? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International?  I  mean  outside  of  harvesting 
machinery. 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle?  4 

A.  In  our  plow  line,  principally  the  Janesville  and  Parlin 
&  Orendorff;  in  cultivators,  the  Eock  Island  and  the  Tower; 
in  cream  separators,  the  DeLaval;  in  wagons,  the  Bain;  in 
planters,  the  Hayes,  the  Blackhawk,  and  the  Deere. 

Q.  Mr.  Harms,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 

A.    No,  sir. 

Q.    Has  the  International  Company  ever  said  to  you  that 
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L  you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors? 
A.    No,  sir. 

Q.    If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery at  all  unless  you  increased  your  purchases  from  the 
International,  by  buying  this  and  that  or  the  other  of  their 
long  line  of  implements,  what  would  the  result  be,  Mr.  Harms  1 
A.    Why,  I  would  tell  them  the  same  as  I  told  the  McCor- 
mick  people  in  '94— take  their  stuff  and  take  it. 
,       Q.    Is  any  line  of  harvesting  machinery  other  than  of  In- 
'  ternational  make  handled  at  Momence? 
A.    Yes,  sir. 
Q.    What  line? 
A.    The  Acme,  the  Johnston,  and  the  Standard  mower. 

Or  OSS-Examination  by  Mr.  Grosvenor. 

Q.    You  say  you  threw  out  the  McCormicks  in  1894? 

A.    Beg  pardon? 

Q.  I  understood  you  to  testify  that  you  threw  out  the  Mc- 
Cormick  lines  in  1894,  when  they  tried  to  impose  upon  you 
some  condition  which  you  did  not  like? 

A.    Yes,  sir. 

Q.    And  you  did  throw  them  out? 

A.  Yes,  sir ;  we  told  Mr.  Coleman  to  take  his  machine  and 
get  out. 

Q.    And  then  what  harvesting  line  did  you  get  in? 

A.    Why,  we  already  had  the  Piano. 

Q.    So  that  you  were  able  to  get  the  Piano  then,  in  1894? 

A.    We  already  had  it. 

Q.    Well,  you  were  able  to  carry  another  harvesting  line? 

A.    Yes,  sir. 

Q.    What  harvesting  line  are  you  carrying  to-day? 

A.    The  McCormick  and  the  Milwaukee. 

Q.  If  you  told  the  McCormick  to  get  out  to-day  you  could 
not  get  the  Piano,  could  you? 

A.    It  would  not  be  necessary,  would  it? 

Q.    I  say  you  could  not  get  it,  could  you? 

A.    Probably  not. 

Q.  So  there  is  a  difference  between  the  condition  to-day 
and  what  it  was  in  1894;  isn't  there? 

_  A.     There  might  be  in  some  lines.     But  there  are  other 
lines  I  could  get. 
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Q.    What  harvesting  lines  could  von  get  to-day  if  you  threw  i 
out  the  McCormick? 

A.    Get  the  Buckeye — the  Adriance. 

Q.    Get  what? 

A.     Get  the  Adriance  Buckeye;  get  the  Deere. 

Q.    What  do  you  mean — the  Adriance? 

A.    Yes ;  or  get  the  Deere. 

Q.    AVhen  did  you  first  hear  of  the  Adriance  binder? 

A.    First? 

Q.    Yes. 

A.    20  years  ago  or  more. 

Q.    Are  there  any  sold  around  your  parts?  2 

A.    No. 

Q.    Did  you  ever  see  one  sold  around  there? 

A.    No,  but  they  are  in  this  field  now. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    They  do. 

Q.  Did  the  McCormicks  hold  any  of  your  notes  when  you 
threw  out  the  McCormick  lines  in  1894? 

A.    No,  because  we  had  just  started  in  with  them. 

Q.    They  did  not  have  any  of  your  notes  then? 

A.    No,  not  at  that  time.  o 

Q.  So  there,  again,  is  a  difference  in  conditions,  isn't 
there,  between  now  and  1894? 

A.    Not  at  all. 

Q.     You  do  not  see  any? 

A.    I  do  not  see  any  there. 

Q.  How  many  years  have  you  been  doing  business  with 
the  International? 

A.  The  present  firm,  for  the  last  four  years,  but  I  have 
been  connected  with  the  same  old  stand  there  since  1902,  or, 
rather,  1901. 

Q.     Has  the  same  old  stand  with  which  you  have  been  con-  4 
nected  since  1901  handled  any  harvesting  implements  except 
the  International  since  the  International  was  organized? 

A.  Not  in  binders;  we  have  in  mowers  and  rakes,  and 
such  stuff  as  that. 

Q.    What  mowers  ? 

A.  The  present  firm  has  sold  the  Standard,  and  also  the 
Johnston. 

Q.    When  did  you  last  sell  the  Standard  mowers? 

A.    We  bought  two  Standard  mowers  in  1910. 

Q.     Did  you  sell  them? 

A.    Yes,  we  sold  them. 
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Q.     Have  you  sold  any  more  than  that? 

A.    No,  sir. 

Q.     How  many  Johnston  mowers  has  the  firm  sold? 

A.    We  sold  one  Johnston  mower  last  year. 

Q.  So  that  in  ten  years  the  only  business  that  you  have 
done  in  harvesting  lines  with  anybody  other  than  the  Inter- 
national amounts  to  two  Standard  mowers  and  one  Johnston  ? 

A.    Yes,  sir;  and  some  hay  rakes. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.     The  note  of  yours  that  the  International  holds  is  not 
a  burden  on  you? 
A.    Why,  we'll  wait  until  it  is  due,  and  then  we'll  find  out. 
Q.     It  was  given  in  the  ordinary  course  of  business? 
A.    It  was  for  twine  to  be  sold  this  year. 


B.  A.  BURGrESS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

^  Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Burgess,  you  are  in  business  at  Essex,  Illinois? 

A.     Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  hardware. 

Q.     How  much  business  do  you  do  a  year? 

A.     About  $8,000,  I  guess. 

Q.    How  much  business  do  you  do  in  farm  implements  of 
all  kinds,  and  twine? 
4       A.     Probably  $5,000  or  $6,000. 

Q.     And  how  much  business  do  you  do  a  year  with  the 
International  Harvester  Company? 

A.    About  $1,800,  I  should  think. 

Q.     So,  less  than  one-third  of  your  business  in  implements 
would  be  with  the  International  Company? 

A.     I  do  not  know  exactly  about  that. 

Q.     What  line  of  binders  do  you  handle? 

A.     We  handle  the  McCormick. 

Q.     What  line  of  sulky  hay  rakes? 

A.     The  McCormick. 

Q.    What  mowers? 

A.     The  McCormick. 
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Q.    Have  you  made  any  arrangements  to  take  on  any  1 
other  this  year? 

A.    Yes,  sir. 

Q.    What  line? 

A,    The  Acme. 

Q.    You  did  not  handle  them  last  year? 

A.    No,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

■Q.     Do  you  handle  a  line  of  farm  implements  made  by 
other  companies   and  sold  in  competition  with  like  imple- 
ments of  the  International?     I  mean  other  than  harvesting  ^ 
machinery. 

A.    Yes,  sir. 

Q.    What  lines? 

A.     Plows,  you  mean? 

Q.     Take  wagons.    What  wagon  do  you  handle? 

A.    The  Bain  wagon  mostly. 

Q.    What  manure  spreaders? 

A.     The  Eastern  Moline  and  the  I.  C. ;  I  have  both. 

Q.    What  cream  separators? 

A.    We  have  the  I.  C.  and  the  U.  S.  cream  separator,  and  3 
the  Beatrice. 

Q.    What  drag  harrows? 

A.    We  have  the  Kingman  Company  this  year. 

Q.    What  did  you  have  last  year? 

A.  We  had  some  of  the  International  and  some  of  the 
Eacine-Sattley,  I  think. 

Q.     What  disc  harrows? 

A.  We  have  the  I.  C,  the  Kingman  and  the  Eock  Island 
this  year. 

Q.    Mr.  Burgess,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har-  4 
vesting  machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  Have  they  ever  said  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  less  business  with  their  com- 
petitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  buy  more  goods  of  them, 
what  would  the  result  be? 

A.    Why,  they  could  come  and  get  their  machinery. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.     Mr.  Burgess,  are  you  the  only  dealer  in  Essex? 

A.    Yes,  sir.    I  have  a  partner.    There  are  two  of  us. 

Q.  And  your  firm  has  been  the  only  dealer  there  for  some 
years  ? 

A.    For  about  three  years,  yes,  sir. 

Q.  During  that  time  the  only  harvesting  implements  you 
have  sold  have  been  of  International  make? 

A.    Yes,  sir. 

Q.  You  have  not  sold  any  of  the  Acme  machines  yet,  have 
you? 

A.  I  think  we  have  sold  one  for  this  year,  but  it  is  not 
certain.  We  have  only  one  now,  but  we  have  a  contract  for 
them. 

Q.    How  long  ago  did  you  make  the  contract? 

A.    I  do  not  remember ;  I  think  it  was  in  January. 

Q.    How  many  years  have  you  been  in  business? 

A.  I  have  been  at  the  present  place  three  years,  but  I  han- 
dled some  tools  before  that. 

Q.  What  per  cent,  of  the  binders  sold  around  there,  in  the 
three  years  you  have  been  doing  business  there,  have  been  of 
International  make? 

A.    Mostly  all,  I  think. 

Q.    It  would  be  95  per  cent.? 

A.    I  think  so. 

Q.  And  would  the  same  per  cent,  apply  to  the  sales  of 
mowers  by  the  International? 

A.  Nearly,  I  should  think ;  I  do  not  know ;  we  have  not  sold 
anything  else. 

Q.  What  per  cent,  of  the  sulky  rakes  have  been  Interna- 
tional? 

A.    About  the  same. 

Q.    About  95  per  cent.? 

A.    Yes,  I  think  so. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.  They  are  mostly  International.  There  are  very  few 
sold  around  there. 

Q.    Very  little  corn  binder  business? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    Mostly  International.    The  Galena  has  sold  some.    It 
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is  kind  of  a  lodge  they  have  down  there.     They  sold  some  1 
twine  last  year. 

Q.    Would  there  be  80  per  cent.  International  twine  f 

A.    I  should  think  so. 


Re-direct  Examination  by  Mr.  McHugh. 

Q.  Is  the  Johnston  harvesting  line  handled  in  any  town 
near  you? 

A.    It  is  handled  at  Gardner,  about  seven  miles  from  us. 

Q.    You  have  been  in  the  implement  business  how  long? 

A.  Why,  I  used  to  be  in  the  grain  business,  about  eight 
or  nine  or  ten  years. 

Q.    You  were  in  the  grain  business? 

A.    I  was  at  that  time. 

Q.    Ran  an  elevator? 

A.    Yes,  sir. 

Q.    And  took  on — 

A.    Just  a  little  side  line. 

Q.  Just  a  little  side  line  of  implements,  and  then  gradually 
increased  your  implement  business  until  that  became  your 
principal  business? 

A.    Yes,  sir. 

Q.    That  is  quite  an  ordinary  occurrence,  is  it  not? 

A.    I  think  so. 


S.  E.  DILLAVOU,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 


Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Dillavou,  you  are  in  business  at  Champaign,  Illi- 
nois? 

A.    Yes,  sir. 

Q.    And  your  business  is  farm  implements? 

A.    Farm  machinery  and  vehicles,  yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.  For  the  last  four  years  it  has  been  about  $50,000,  or  a 
little  better. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A,    It  has  run  from  about  $8,000  to  $20,000  per  year. 
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J       Q.    What  line  of  binders  do  you  handle? 

A.  I  now  have  the  contract  for  the  McCormick  line.  I  have 
been  handling  the  Deering  and  the  McCormick — the  full  line 
in  fact  of  the  International. 

Q.    And  that  is  true  of  sulky  hay  rakes? 

A.    Yes,  sir,  with  the  hay  rakes. 

Q.    What  mowers  do  you  handle? 

A.    I  am  handling  the  McCormick  and  the  Dain. 

Q.    How  long  have  you  handled  the  Dain  mower? 

A.    Only  one  year;  this  is  my  second  year. 

Q.     This  is  your  second  year? 

2  A.    Yes,  sir. 

Q.    Did  you  sell  any  of  them  last  year? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    I  do. 

Q.    What  lines  do  you  handle? 

3  A.     I  handle  the  Deere  in  the  plows,  cultivators,  discs, 
planters,  and — 

Q.    What  manure  spreaders  do  you  handle? 

A.    I  am  handling  the  Deere. 

Q.    What  wagons  do  you  handle? 

A.    The  Studebaker  and  the  Milburn. 

Q.    What  disc  harrows? 

A.    The  Deere  and  the  Janesville. 

Q.    What  drag  harrows  ? 

A.    The  Roderick  Lean. 

Q.     Mr.  Dillavou,  has  the  Internatioiial  Harvester  Com- 

4  pany  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Dain  mower? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  handle  that  exclusively,  or  unless 
you  did  increase  your  purchases  from  the  company  by  buying 
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this  and  that  or  the  other  of  their  long  line  of  implements, 
what  would  the  result  he,  Mr.  Dillavou? 

A.  I  think  I  should  tell  them  that  they  would  have  to  step 
out  with  their  goods. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Champaign? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme  and  the  Johnston. 

Q.    Are  any  other  mowers  or  rakes  sold? 

A.    The  Standard  mower. 

Q.    Any  Sterling  rakes? 

A.  And  I  think,  in  fact  I  am  confident,  there  have  been 
some  Thomas  mowers  and  rakes  sold. 

Q.  Do  you  know  whether  the  Independent  Harvester  Com- 
pany's harvesting  line  is  sold  in  any  town  near  yours? 

A.  It  has  not  been  until  this  year ;  there  is  a  little  agency 
placed  just  west  of  us,  about  four  miles. 

Q.    Stock  in  the  company  has  been  sold  to  the  farmers? 

A.    A  little  of  it,  yes,  sir. 

Q.  And  they  expect  sales  of  harvesting  machinery  to  fol- 
low the  stock? 

A.    I  presume  so. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Practically  all  of  the  business  in  binders  in  your  ter- 
ritory is  of  International  make,  is  it  not? 

A.    Well,  not  all. 

Q.    I  did  not  say  all ;  I  said  practically  all  of  it. 

A.  I  presume  about  75  per  cent,  of  the  binders  sold  last 
year  were  International  make. 

Q.    Is  the  Acme  man  still  doing  business  there? 

A.    Yes,  sir. 

Q.,    How  many  dealers  are  there  in  your  town? 

A.  There  are  only  three  who  are  handling  harvesting  ma- 
chinery. 

Q.    Does  one  of  the  other  dealers  handle  the  Deering  lines? 

A.  I  think  so;  in  fact  I  am  confident  of  it,  yes,  sir.  The 
man  who  is  handling  the  Acme  line  has  taken  up  the  Deering 
also,  I  have  been  told. 

Q.    What  does  the  third  dealer  handle? 

A.  The  third  dealer ;  all  tliat  he  has  been  doing,  that  T  know 
of,  has  been  in  the  binder  line,  with  the  Milwaukee. 
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Q.  Last  year  the  Acme  man  did  not  handle  any  of  the  In- 
ternational goods,  did  he? 

A.    I  do  not  think  so. 

Q.    This  year  he  has  taken  on  the  Deering  with  his  Acme? 

A.    I  think  so. 

Q.    And  you  have  lost  the  Deering  this  year? 

A.    Yes,  sir. 

Q.  So  that  each  of  the  three  dealers  in  your  town  carries 
the  International  binder? 

A.    I  think  so,  at  the  present  time. 

Q.  What  per  cent,  of  the  mowers  sold  around  there  are 
International  ? 

A.    I  presume  about  50  per  cent. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    I  think  not  at  this  time,  no,  sir. 

Q.  I  am  not  asking  you  what  you  think.  I  say  does  the 
International  hold  any  of  your  notes? 

A.  No.  I  think  I  shall  answer  that  no.  They  have  here- 
tofore, but  I  think  they  are  all  taken  up — that  is  the  way  I 
wish  to  answer  it ;  but  if  you  wish  it  definitely,  I  will  say  no. 
I  think  I  am  correct  in  that. 

Q.  How  much  was  your  business  with  the  International 
last  year? 

A.    About  $8,000. 

Q.    Do  you  handle  International  twine? 

A.    I  do. 

Q.  Who  is  the  International  agent  who  handled  the  Acme 
last  year? 

A.  Mr.  L.  T.  Brownfield,  I  am  told,  has  contracted  for  the 
Deering  at  this  time. 


4  C.  A.  NORDGEEN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Nordgren,  you  are  in  business  at  Paxton,  Illinois? 

A.  Yes,  sir. 

Q.  In  the  hardware  and  implement  business? 

A.  Yes,  sir. 

Q.  What  is  the  annual  volume  of  your  business? 

A.  About  $50,000. 
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Q.  And  what  is  the  annual  volume  of  your  implement  busi- 
ness? 

A.    I  would  judge  from  $12,000  to  $15,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     In  round  figures,  about  $7,000  I  think. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Deering. 

Q.    What  rakes? 

A.    The  Deering  rake. 

Q.    What  mowers? 

A.    Also  the  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    I  do,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  have  the  Ohio  Cultivator  Company,  the  Moline  Plow 
Company,  the  John  Deere  Plow  Company,  the  Oliver  Plow 
Company,  and  also  the  LaCrosse  manure  spreader,  the  U.  S. 
cream  separator,  and  the  Empire  cream  separator,  and  the 
Gilson  engine. 

Q.  Mr.  Nordgren,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  they  should  say  that  to  you,  make  it  a  condition,  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  buy  this  and  that  or  the  other  of  their  line  of  implements, 
what  would  the  result  be? 

A.     I  would  naturally  quit  them. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Paxton? 

A.  Eight  in  Paxton  there  is  only  the  Emerson  mower,  but 
in  the  country,  in  our  territory,  are  the  Acme  and  the  Inde- 
pendent harvester. 

Q.     And  is  the  competition  active? 

A.    Very  active;  in  one  instance  particularly. 

Q.    What  instance  is  that? 

A.    The  Independent  Harvester  Company. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  do  not  compete  with  the  Independent  Harvester 
Company  in  the  sale  of  stock,  do  you? 

A.    No,  I  do  not. 

Q.    That  is  their  principal  business,  is  it  not? 

A.  I  understand  so,  but  there  are  lots  of  their  goods  sold 
on  the  strength  of  it. 

Q.  There  have  been  a  good  many  Independent  goods  sold 
there? 

A.    Yes,  sir. 

Q.  How  many  Independent  binders  have  been  sold  in  your 
territory? 

A.  As  to  just  the  number  I  am  not  able  to  state,  but  it 
would  be  quite  a  few. 

Q.    How  many  do  you  mean  by  "quite  a  few"? 

A.    In  a  season,  about  10  to  12. 

Q.  How  many  Independent  binders  were  sold  there  last 
year? 

A.    About  that  number. 

Q.    10  or  12? 

A.    Yes. 

Q.    Were  they  sold  in  your  town? 

A.    At  a  little  station  right  west  of  me. 

Q.    How  far  off? 

A.    About  five  miles. 

Q.    How  many  binders  did  you  sell  last  year? 

A.    If  I  am  not  mistaken,  I  sold  15,  something  like  that. 

Q.  How  many  dealers  are  there  in  Paxton  handling  har- 
vesting implements? 

A.    Three. 

Q.    What  harvesting  lines  do  the  other  two  dealers  carry? 

A.  One  handles  the  McCormick  and  the  other  the  Milwau- 
kee. 

Q.  Then  the  only  binders  sold  in  your  town  are  the  In- 
ternational? 

A.    Right  in  the  town,  yes,  sir. 

Q.    Have  you  ever  been  asked  to  carry  the  Acme  lines? 

A.    Yes,  sir. 

Q.    You  refused  to  do  so? 

A.    Yes,  sir. 

Q.  And  at  the  time  you  refused  you  were  carrying  the 
Deerijig? 
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A.    I  was,  sir.  1 

Q.  And  at  the  time  you  refused  was  each  of  these  other 
dealers  carrying  one  of  the  International  binders? 

A.    Yes. 

Q.  What  per  cent,  of  the  binders  sold  around  there  are 
of  International  make? 

A.    I  would  judge  about  75  to  80  per  cent. 

Q.    You  are  making  it  as  low  as  possible? 

A.    I  think  that  is  about  right. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    Possibly  greater  than  that. 

Q.    How  much  would  it  be— 85  per  cent.?  2 

A.    Yes,  I  think  so. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    Very  few  sold  in  our  territory. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  I  am  not  able  to  say  as  to  that,  because  one  of  my  com- 
petitors has  quite  a  trade  in  that  line  and  I  do  not  know  how 
many  he  sells. 

Q.    AVliat  per  cent,  of  the  twine  is  International? 

A.    About  80  per  cent.  3 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  sir. 

Q.    Given  last  fall? 

A.    Yes,  sir. 

Q.    On  what  line  of  goods? 

A.    On  manure  spreaders. 

Q.    Are  many  manure  spreaders  sold  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.    Practically  95  per  cent.  4 

Q.    Are  there  many  tedders  sold  there? 

A.    No,  sir. 


J.  E.  McCAETY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  McCarty,  you  are  in  the  farm  implement  business 
at  Morocco,  Indiana? 
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A.    Yes,  sir. 

Q.    How  much  is  the  annual  volume  of  your  business! 

A.    About  $15,000. 

Q.  And  how  much  do  you  do  with  the  International  Har- 
vester Company? 

A.    I  think  about  $5,000,  possibly. 

Q.  About  a  third  of  your  business  is  with  the  Interna- 
tional? 

A.    Yes,  sir,  I  think  so. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering. 

Q.    What  twine  do  you  handle? 

A.    I  handle  the  Plymouth  and  the  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  And  outside  of  harvesting  machinery  do  you  handle  a 
line  of  farm  implements  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Har- 
vester Company? 

A.    Yes,  sir. 

Q.    What  lines? 

A.    I  handle  the  Deere. 

Q.    The  Avery? 

A.    The  Avery,  and  the  Kock  Island. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  did  increase  your  purchases  from 
that  company  by  buying  this  and  that  or  the  other  of  their 
line  of  implements,  what  would  the  result  be  in  your  case? 

A.    I  would  cut  them  out. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Morocco? 

A.    Yes,  sir. 

Q.    What  lines? 

A.     The  Johnston  and  the  Acme. 
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Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  How  long  have  the  Acme  binders  been  sold  at  Mo- 
rocco ? 

A.    I  think  this  is  the  first  season  for  the  Acme. 

Q.    That  is,  1913? 

A.    Yes,  sir. 

Q.  Is  one  of  the  dealers  who  has  taken  on  the  Acme  line 
an  International  agent? 

A.    I  think  he  handles  the  International  goods,  yes,  sir.        ^ 

Q.     How  many  dealers  are  there  at  Morocco? 

A.    Three. 

Q.  What  lines  of  harvesting  implements  did  those  three 
dealers  handle  in  1912? 

A.  Two  of  them  handled  the  International  and  one  the 
Johnston. 

Q.  That  is,  you  handled  the  Deering,  and  one  man  han- 
dled the  McCormick? 

A.    Yes,  sir. 

Q.    And  the  third  man  had  the  Johnston? 

A,    Yes,  sir.  3 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
have  been  of  International  make? 

A.  Last  year  I  think  possibly  three-fifths  were  Interna- 
tional make. 

Q.    That  is,  60  per  cent.? 

A.    Yes,  sir. 

Q.     What  made  up  the  other  40  per  cent.  ? 

A.     The  Johnston. 

Q.     What  per  cent,  of  the  mowers  were  International? 

A.    I  think  about  the  same. 

Q.    What  per  cent,  of  the  rakes?  4 

A.  It  is  possible  that  not  more  than  50  per  cent,  of  the 
rakes  were  International. 

Q.     The  Johnston  man  got  half  of  it,  did  he? 

A.    I  think  he  did. 

Q.     Is  he  the  liveliest  agent  in  town? 

A.    Well,  they  are  lively  enough  to  get  some  business. 

Q.  Then  he  probably  is.  What  per  cent,  of  the  twine  is 
International? 

A.    I  presume  that  the  per  cent,  would  be  less  than  75. 

Q.    It  would  be  between  70  and  75,  would  it? 
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A.  Possibly  not  more  than  70.  There  were  two  or  three 
different  kinds  of  twine  handled  there. 

Q.     Do  you  handle  International  spreaders? 

A.     Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.     Probably  75  per  cent,  last  year. 

Q.  There  are  not  any  tedders  sold  there  to  speak  of,  are 
there  ? 

A.     None  to  speak  of;  no,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.     No,  sir. 


W.  E.  THOMPSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Thompson,  you  are  in  business  at  Melvin,  Illinois? 

A.    Yes,  sir. 

Q.  In  the  lumber  and  harness  and  agricultural  imple- 
ments business? 

A.    Yes,  sir. 

Q.    What  is  the  annual  volume  of  your  business  ? 

A.    About  $35,000. 

Q.  And  how  much  is  the  annual  volume  of  your  business 
in  implements  and  twine  ? 

A.    $18,000  to  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    About  $8,000, 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.     What  lines  do  you  handle  ? 

A.     What  other  makes,  you  mean? 

Q.     Yes,  what  other  makes. 


W.  E.  Thompson,  C ross-Examination.  121 
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A.     We  handle  the  Schuttler  wagon,  and  we  handle  the  1 
Deere  line  and  the  Janesville  line. 

Q.  Mr.  Thompson,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  them? 

A.    Never. 

Q.  If  the  International  Company  should  impose  the  con- 
dition that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  buy  more  goods  of  them,  increased  your  pur- 
chases by  buying  this,  and  that,  or  the  other  of  their  line  of 
implements,  what  would  the  result  be? 

A.     Probably  tell  them  to  take  what  they  had.  ^ 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Melvin? 

A.     Not  at  present. 

Q.  You  do  business  at  Melvin  in  competition  with  towns  in 
the  proximity  of  Melvin? 

A.     Yes,  sir;  that  is  our  competition. 

Q.     That  is  where  you  have  your  competition? 

A.    Yes,  sir. 

Q.     And  is  the  Acme  line  handled  in  any  of  those  towns  ? 

A.     It  is  handled  on  four  or  five  different  sides  of  us.         3 

Q.  And  you  meet  the  competition  from  those  four  or  five 
different  places  in  the  Acme? 

A.    Yes,  sir. 

Q.     Is  it  active  competition? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  What  harvesting  line  did  you  say  you  carried,  Mr. 
Thompson?  4 

A.     The  McCormick. 

Q.  You  have  more  competition  with  the  Deering  binders, 
don't  you — sold  by  other  dealers — than  you  have  with  any 
Acme  binder? 

A.     No,  sir. 

Q.    What's  that? 

A.    No,  sir. 

Q.    What  are  the  leading  binders  in  your  territory? 

A.     The  McCormick  is  the  leading  binder. 

Q.  What  per  cent,  of  your  business  is  with  the  Interna- 
tional? 

A.     Of  our  business? 


122  A.  H.  Maxwell,  Direct  Examination. 

1       Q.    Yes.    I  mean  of  the  implement  business. 

A.    There  is  probably  a  third. 

Q.    Does  the  International  hold  any  of  your  notes  ? 

A.    Yes,  sir. 

Q.    Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.    We    buy   binders,    mowers,    twine,    engines,    wagons, 
grinders,  cream  separators,  spreaders. 

Q.    Eakes? 

A.    Yes. 

Q.'    Tillage  tools? 
^       A.     No,  sir. 

Q.     Corn  binders? 

A.     Yes.    The  corn  binder  trade  is  hardly  worth  mention- 
ing, though. 

Q.     Hay  tools? 

A.     No;  we  handle  the  Deere  hay  tools. 
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A.  H.  MAXWELL,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Maxwell,  you  are  in  business  in  Lowell,  Indiana? 

A.  Yes,  sir. 

Q.  In  the  farm  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

A.  On  an  average  it  runs  around  $25,000. 

Q.  And  on  an  average  how  much  do  you  do  with  the  In- 
ternational Harvester  Company? 

A.  From  $8,000  to  $9,000. 

Q.  About  a  third  of  your  business? 

A.  Yes,  a  third. 

Q.  A  third  is  with  the  International? 

A.  Yes. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  Deering  principally;  we  sell  a  few  Champion. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  Champion. 

Q.  And  what  line  of  mowers? 

A.  The  Deering  and  the  Champion. 

Q.  Have  you  taken  on  any  new  mower  this  year? 
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A.     The  Standard  we  have  this  year. 

Q.     This  year  for  the  first  time? 

A.    Yes,  sir. 

Q.    What  corn  binders  do  you  handle  1 

A.     The  Johnston  and  the  Deering  last  year. 

Q.  Do  you  handle  a  general  line  of  farm  implements,  Mr. 
Maxwell? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.    What  lines  in  general? 

A.     In  other  implements? 

Q.    Yes. 

A.  We  handle  a  line  of  the  Moline  Plow  Company,  the 
Eock  Island  Plow  Company ;  buy  a  few  Emerson  goods.  Gale 
goods,  and  several  different  lines. 

Q.  Mr.  Maxwell,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  the  com- 
pany? 

A.    No,  sir,  they  have  not. 

Q.  If  the  International  should  put  to  you  the  condition 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  increase  your  purchases  from  that  company,  by  buy- 
ing this,  and  that,  or  the  other  of  their  implements,  what 
would  the  result  be? 

A.    We  could  not  do  business  together. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  dealers  are  there  in  Lowell? 

A.     Two. 

Q.  What  harvesting  implements  does  the  other  dealer 
carry? 

A.     The  other  carries  the  McCormick  line  principally. 

Q.  So  that  the  leading  binders  in  your  territory  are  the 
Deering  and  the  McCormick? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders,  sold  in  your  territory 
are  of  International  make? 

A.  Eight  in  our  immediate  territory  it  is  mostly  Interna- 
tional. 
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Q.     95  per  cent.? 

A.     90  to  95  per  cent. ;  yes,  sir. 

Q.  What  per  cent,  of  the  mowers  are  International? 

A.    Probably  about  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  There  are  so  few  sulky  hay  rakes  sold  that — 

Q.  There  is  not  much  business  in  them? 

A.  Not  in  sulky  hay  rakes. 

Q.  What  rake  is  sold — ^the  side-delivery  rake? 

A.  The  side-delivery  rake;  yes,  sir. 

Q.  What  per  cent,  of  those  are  International? 

A.  Probably  60  per  cent. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  That  runs  60  to  75  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  I  suppose  last  year  80  per  cent. 

Q.  Do  you  carry  International  spreaders? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  spreaders  are  International? 

A.  In  the  territory  out  of  our  town,  last  year,  I  should 
judge  70  or  75  per  cent.;  this  year  it  has  run  not  to  exceed, 
so  far,  I  think,  about  half  and  half. 

Q.  Is  there  much  hay  in  your  territory? 

A.  Yes,  quite  a  hay  territory. 

Q.  Are  there  some  hay  presses  sold? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  those  are  International? 

A.  That  has  been  rather  strong  on  International ;  I  judge 
75  per  cent,  in  the  last  few  years. 

Q.  Are  any  tedders  sold? 

A.  No,  not  to  any  extent. 


EMRY  TALBOT,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Talbot,  you  are  in  the  farm  implement  business  at 
Eantoul,  Illinois? 
A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 
A.    From  $20,000  to  $25,000. 
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Q.  How  much  business  do  you  do  a  year  with,  the  Inter- 
national Harvester  Company? 

A.    I  think  around  $5,000. 

Q.  About  one-fifth  of  your  business  is  with  the  Interna- 
tional? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  Deering. 

Q.    What  sulky  hay  rakes? 

A.     The  Deering  and  the  Champion. 

Q.    What  line  of  mowers  ? 

A.     The  Deering  and  the  Standard. 

Q.     How  long  have  you  handled  the  Standard  mower? 

A.    Last  year. 

Q.    Are  you  handling  it  this  year,  too  ? 

A.    Yes,  sir. 

Q.     Have  you  taken  on  any  other  mower  this  year? 

A.     No,  sir. 

Q.  What  is  the  fact  as  to  whether  you  handle  a  general 
line  of  farm  implements  ? 

A.    Yes,  sir,  I  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  Deere,  the  Hayes,  the  Eock  Island,  the 
Janesville. 

Q.  Mr.  Talbot,  has  the  International  Harvester  Company 
ever  said  that  you  could  not  handle  their  harvesting  line  un- 
less you  handled  it  exclusively? 

A.     No,  sir. 

Q.  Has  the  International  Company  said  to  you  that  you 
could  not  handle  their  harvesting  line  unless  you  bought  more 
goods  of  them? 

A.     Oh,  no. 

Q.  If  the  International  Harvester  Company  should  put 
the  condition  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  increase  your  purchases  from 
them,  or  unless  you  stopped  handling  this  mower  that  you 
handle,  what  would  the  result  be? 

A.     We  would  have  to  quit. 

Q.     Quit  doing  business  together? 
A.    Yes. 
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Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  E-antoul? 

A.     I  think  the  Acme  have  a  contract  there. 

Q.     For  this  year? 

A.    Yes,  sir. 

Q.    It  was  not  handled  last  year? 

A.  Yes,  sir,  I  rather  think  there  was  a  contract  there  last 
year,  and  they  are  canvassing  this  year.  I  heard  of  them  be- 
ing out. 

Q.     You  did  not  know  of  their  canvassing  last  year? 

A.     I  think  they  do  right  along,  every  year. 

Q.     You  heard  of  them  more  in  canvassing  than  in  selling? 

A.    Yes,  sir. 

Q.     But  the  farmers  are  solicited  to  buy  the  Acme? 

A.     Oh,  yes. 

Q.     Is  the  Johnston  handled  at  or  near  your  town? 

A.  At  Ludlow;  that  is  about  six  miles;  that  is  the  closest 
point  I  know  of  a  contract. 

Q.     The  Johnston  is  handled  there? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Standard  mowers  did  you  sell  last  year? 

A.  Two,  I  believe.  We  did  not  have  much  mower  trade 
last  year;  we  had  no  hay  to  amount  to  anything. 

Q.  How  many  years  have  you  handled  International  lines? 

A.  Ever  since  I  have  been  in  business,  seven  years. 

Q.  You  have  not  done  any  business  in  harvesting  lines  of 

other  makes  than  the  International,  except  those  two  mowers 
which  you  sold  last  year,  have  you? 

A.  Yes,  that  is  all. 

Q.  How  many  dealers  are  there  in  Eantoul? 

A.  Two. 

Q.  What  harvesting  lines  did  the  other  dealer  handle  last 
year? 

A.  The  McCormick. 

Q.  Who  sells  the  McCormick  there? 

A.  That  is  a  party  who  was  canvassing,  that  I  heard  of. 

Q.  He  sells  the  McCormick  and  the  Acme? 

A.  Yes,  sir. 

Q.  And  which  was  he  canvassing  for? 

A.  When  I  heard  of  him  he  was  canvassing  with  an  Acme 

man;  an  Acme  man  was  with  him. 
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Q.    He  did  not  sell  many  Acmes  last  year,  did  he? 

A.    I  do  not  think  he  did. 

Q.    He  did  not  sell  any,  did  he  ? 

A.    I  am  not  sure. 

Q.    You  are  not  sure  that  he  sold  a  single  one,  are  youl 

A.    No,  sir. 

Q.     He  did  sell  a  lot  of  McCormicks,  though,  did  he  not? 

A.     No,  I  do  not  think  so. 

Q.    Did  he  sell  any  McCormicks? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  business  in  your  territory  is  of 
International  make  in  binders? 

A.  I  would  say  90  or  95  per  cent.  That  is  just  a  guess  at 
it.    That  is  in  a  radius  of  a  few  miles  of  us,  four  or  five  miles. 

Q.  I  am  speaking  of  the  territory  in  which  you  sell  bind- 
ers in  competition  with  other  dealers. 

A.    Well,  largely  International. 

Q.    Be  90  to  95  per  cent.? 

A.     Well,  maybe  not  that  many.    But  about  90  or  95. 

Q.     What  per  cent,  of  the  mowers  are  International? 

A.    I  do  not  think  there  is  quite  as  much.    I  tEnk  about  85. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    I  think  they  would  run  along  about  with  the  mowers. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.     Very  few  of  them;  I  never  sold  one. 

Q.    You  say  very  few  corn  binders  are  sold? 

A.    Yes,  sir;  I  never  sold  one. 

Q.  What  per  cent,  of  the  side-delivery  rakes  are  Inter- 
national? 

A.  There  are  very  few  of  them;  have  been  scarcely  any 
in  two  years. 

Q.  That  is,  very  few  side-delivery  rakes  have  been  sold, 
you  mean? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International  ? 

A.    I  think  75  per  cent. ;  maybe  80. 

Q.     Do  you  sell  International  spreaders? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  those  are  International? 

A.  Oh,  75  per  cent.,  I  would  think,  right  in  our  neighbor- 
hood or  in  our  vicinity. 

Q.     Are  there  many  hay  presses  sold  there? 

A.    Very  few. 
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1       Q.     Are  any  headers? 
A.    No,  sir. 


L.  "W.  SMITH,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.     L.  W.  Smith,  Manteno,  Illinois. 

Q.    What  is  your  business? 

A.     Farmer. 

Q.     How  long  have  you  been  farming,  Mr.  Smith? 

A.     18  years. 

Q.     How  many  acres  in  your  farm? 

A.    560. 

Q.     Is  that  all  in  cultivation? 

A.     Yes,  cultivation  and  pasture. 

Q.    What  crops  do  you  raise,  chiefly? 

A.     Corn,  oats,  wheat,  hay. 

Q.    What  make  of  grain  binder  do  you  use? 

A.     The  Deering. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.     12  years. 

Q.  And  you  have  been  acquainted  with  the  use  of  the 
grain  binder  generally  ever  since  you  have  been  farming? 

A.     Yes,  sir. 

Q.  Has  the  International  make  of  grain  binder  improved, 
that  you  have  noticed,  in  the  working  of  the  binder,  in  the 
past  10  years? 

A.  The  grain  binder  I  am  now  using  I  bought  10  years 
ago ;  it  is  still  working  good. 

Q.  But  you  have  observed  in  the  binders  about  you,  from 
year  to  year,  the  working  of  the  binder  and  the  use  of  the 
binder,  have  you  not? 

Mr.  Grosvenor:  I  object  to  that  as  calling  for  opinion 
evidence,  no  knowledge  have  been  shown  on  the  part  of  the 
witness,  and  the  subject  also  being  one  as  to  which  such  evi- 
dence is  improper ;  no  qualifications  having  been  proven  on  the 
part  of  the  witness  to  testify  in  regard  to  the  same. 

Q.  Go  ahead  and  answer  the  question  as  to  what  you  have 
observed  about  the  binders  as  they  have  come  out  from  year 
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to  year,  as  to  whether  they  run  lighter  and  do  more  satisfac- 
tory and  easier  work. 

A.  I  should  judge  the  binders  were  lighter  draft;  I  don't 
know  as  they  do  any  better  work  now  than  my  binder  which 
has  been  used  10  years. 

Q.  You  get  a  good  repair  and  expert  service  for  your 
binder,  do  you? 

A.    Yes,  sir. 

Q.  And  is  that  true  of  the  machinery  generally  of  Inter- 
national make  you  are  using? 

A.     Yes,  sir. 

Q.  Can  you  buy  other  binders  and  mowers  round  about 
you  other  than  of  International  make,  if  you  want  one? 

A.    Yes,  sir. 

Q.  What  is  it  that  decides  you  to  use  the  Deering  in 
preference  to  some  other  make? 

Mr.  G-rosvenor:  I  object  to  this  also  as  immaterial,  it 
having  been  shown  that  the  witness  purchased  the  binder 
he  now  has  more  than  10  years  ago. 

A.  The  price  and  the  quality  of  the  machine  are  the  only 
things  that  influence  me  in  buying  the  machine. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect setting  forth  of  the  machinery  you  own  and  use  on  your 
farm. 

A.     It  is,  to  the  best  of  my  recollection. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  on  your  farm,  giving 
the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  L.  W.  Smith,  Manteno,  III,  on 
His  Farm  of  560  Acres. 

Purchase 

Price. 

5  Farm  Wagons  $375.00 

1  Farm  Truck  45.00 

1  Spring  Wagon  90.00 

4  Buggies  or  Surrevs  4&0.00 
1  Walking  Plow      "  15.00 

1  Sulky  Plow  35.00 

2  Gang  Plows  110.00 
2  Disc  Harrows  70.00 
1  Peg  Harrow  24.00 
1  Corn  Planter  40.00 

5  Corn  Cultivators  175.00 
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1  Grain  Drill  100.00 

1  Grain  Binder,  Deering  130.00 

1  Corn  Binder,  Deering  125.00 

1  Mowing  Machine,  Deering  45.00 

1  Hay  Eake  22.00 

1  Tedder  40.00 

1  Hay  Loader,  Keystone  ■                  50.00 

1  Side  Del.  Eake,  Keystone  50.00 

4  Hay  Backs  60.00 

1  Manure  Spreader  115.00 

2  Gasoline  Engines  300.00 
1  Traction  Engine  and  6  Bottom  Plow  2,000.00 
1  Feed  Grinder  180.00 
1  Cream  Separator  160.00 
1  Ensilage  Cutter  250.00 
1  Land  Roller  40.00 
Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  100.00 


$4,906.00 


Q.  I  notice  in  your  statement  that  you  have  one  traction 
engine  and  six-bottom  plow,  at  $2,000.  You  use  that  exclu- 
sively for  your  own  farm,  do  you? 

A.  Practically  so.  I  have  done  a  little  work  for  neigh- 
bors, but  I  bought  it  only  this  year  and  I  do  not  intend  to  go 
into  custom  work  at  all;  it  is  to  be  used  exclusively  on  my 
own  farm. 

Q.  On  a  farm  the  size  of  yours  do  you  find  that  a  desir- 
able and  a  useful  appliance  to  have? 

A.    I  expect  to  find  it  so,  yes. 

Q.    What  make  of  engine  do  you  use  with  your  plow? 

A.    The  Mogul,  made  by  the  McCormick. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Smith,  you  are  one  of  the  large  farmers  in  Illinois, 
are  you  not? 

A.  Why,  no,  I  would  not  consider  myself  a  very  large 
farmer. 

Q.  I  call  your  attention  to  the  Census  figures  respecting 
the  size  of  farms  in  Illinois,  and  want  to  ask  you  whether 
or  not  the  general  proportion  shown  by  the  Census  figures  is 
true  of  conditions  in  your  territory.  The  Census  shows  that 
for  the  year  1910  there  were  251,872  farms  in  the  state  of 
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Illinois.  Of  those,  1,842  farms  were  between  500  and  999 
acres  in  size,  and  only  203  farms  had  over  1,000  acres.  That 
is  to  say,  there  are  only  2,000  farms  in  the  state  of  Illinois 
having  over  500  acres,  making  the  proportion  about  one  farm 
in  one  hundred  in  the  state  of  Illinois  having  over  500  acres. 
On  direct  examination  you  stated  that  your  farm  has  560 
acres.  About  what  is  the  proportion  of  farms  of  that  size 
to  smaller  farms  in  your  territory? 

A.     About  what  proportion  of  that  size  or  larger? 

Q.  Yes.  How  many  of  your  neighbors  have  farms  of  this 
size?    Any  of  them? 

A.  Yes,  sir;  in  the  township  there  are  four  or  five  men 
who  have  that  much  or  more,  I  should  think. 

Q.     And  how  many  farms  are  there  in  the  township? 

A.     Oh,  I  could  not  say. 

Q.     Several  hundred? 

A.     Oh,  yes,  I  should  say  so. 

Q.  So  that  there  are  only  four  or  five  farmers  in  your 
township  having  farms  of  500  acres  or  more? 

A.     I  should  judge  that  would  be  about  right. 

Q.  The  smaller  farms  do  not  have  traction  engines  cost- 
ing $2,000,  do  they? 

A.     No,  sir. 

Q.  The  smaller  farms  are  wanting  in  a  great  deal  of  the 
machinery  that  is  enumerated  in  this  list  which  you  have 
testified  to;  is  that  not  the  fact? 

A.     Probably  so. 

Q.  You  won't  find  an  ensilage  cutter  costing  $250  on  a 
farm  of  129  acres,  which  is  the  average  size  of  farm  in  Illi- 
nois, will  you? 

A.  Farmers,  with  farms  of  that  size  usually  combine; 
three  or  four  or  several  men  get  machinery  of  that  kind  to- 
gether. 

Q.  Yes,  but  is  it  not  true  that  on  all  the  farms  in  your  ter- 
ritory you  will  find  a  grain  binder? 

A.    Yes,  sir. 

Q.     And  on  most  of  them  a  corn  binder? 

A.     Not  on  most  of  them. 

Q.    You  will  find  a  mowing  machine  on  all  of  them? 

A.     Probably  so. 

Q.  You  won't  find  two  gasoline  engines  costing  $300  on 
the  small  farms,  will  you? 

A.     No,  sir. 
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Q.  Mr.  Smith,  how  many  cattle  have  you,  on  an  average, 
on  your  place  ? 

A.    It  would  run  from  60  to  120  head. 

Q.     You  are  engaged  in  the  dairy  business  also? 

A.     The  dairy  business  and  stock  feeding. 

Q.    You  raise  and  feed  stock? 

A.    Yes,  sir. 

Q.    How  many  hogs  have  you? 

A.  Eight  now? 

Q.  In  the  course  of  a  year? 

A.  150  to  200  head. 

Q.    Please  state  what  your  twine  bill  was  for  last  season. 

A.  I  could  not  remember  how  much  it  was.  I  think  I  used 
200  pounds  on  grain.  How  much  I  used  on  corn  I  do  not  re- 
member. I  cut  up  40  acres  of  corn  and  used  the  twine  for 
that. 

Q.  You  use  from  2  to  3  pounds  or  4  pounds  of  twine  per 
acre  for  your  small  grain? 

A.     21/2  to  3  pounds,  I  think. 

Q.     How  many  acres  of  small  grain  did  you  have  last  year? 

A.    Last  year  I  had  160  acres  of  small  grain. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  Mr.  Smith,  on  most  of  the  farms  you  are  acquainted 
with  through  your  country  you  find  farm  wagons,  the  num- 
ber depending  on  the  size  of  the  farm  largely,  don't  you? 

A.     Yes,  sir. 

Q.    And  you  will  find  usually  a  farm  truck? 

A.    You  generally  do. 

Q.    And  a  buggy  or  surrey? 

A.    Yes,  sir. 

Q.  In  proportion  to  the  number  of  groAvn-up  male  mem- 
bers of  the  family? 

A.    Yes,  sir. 

Q.    Will  you  find  a  walking  plow  in  nearly  every  instance  ? 

A.     Yes,  sir. 

Q.     And  in  all  of  them  a  sulky  plow  or  mower,  won't  you? 

A.    Yes,  sir. 

Q.     And  frequently  a  gang  plow? 

A.     Most  every  farmer  has  a  gang  plow. 

Q.     And  you  will  find  a  disc  harrow  on  all  of  those  farms? 

A.    Yes,  sir. 
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Q.     And  you  will  find  a  peg  or  smoothing  harrow  on  all  of  [ 
them? 

A.    Yes,  sir. 

Q.    And  you  usually  find  a  corn  planter,  don't  you? 

A.    Yes,  sir. 

Q.     And  you  find  corn  cultivators  on  all  of  them? 

A.    Yes,  sir. 

Q.  And  you  find  either  a  grain  drill  or  a  seeder  on  nearly 
every  farm? 

A.    Yes,  sir. 

Q.  And  you  have  stated  you  find  a  grain  binder  on  most 
of  them?  2 

A.    Yes,  sir. 

Mr.  Grosvenor:    All  of  them,  he  said. 

Q.  I  suppose  when  they  have  farms  as  small  in  size  as  80 
acres  they  combine  on  a  grain  binder? 

A.     I  know  of  but  one  case  of  men  combining  on  binders. 

Q.     And  you  usually  find  a  mowing  machine? 

A.     Usually  so. 

Q.     And  usually  a  hay  rake? 

A.    Most  always. 

Q.    And  each  farmer  would  have  a  hay  rack  or  more?  ., 

A.    Yes,  sir,  "^ 

Q.  And  in  your  community  a  large  percentage  of  them 
have  a  manure  spreader? 

A.    Most  every  one  has  a  manure  spreader. 

Q.  And  pretty  near  every  farmer  will  have  a  gasoline 
engine  of  some  character? 

A.    I  think  most  of  them  do  have. 

Q.    And  a  great  many  of  them  have  the  cream  separator? 

A.  Most  any  one  who  keeps  any  cows  has  a  cream  sepa- 
rator. 

Q.    And  he  will  usually  have  some  kind  of  a  corn  sheller  or  4 
hand  sheller,  or  something  of  that  kind? 

A.    Yes,  as  a  rule. 

Q.    And  then  he  will. have  some  small  tools? 

A.    Yes,  sir. 

Q.     Such  as  shovels  and  hoes  and  wheelbarrows? 

A.    Yes,  sir. 

Q.  So  that  the  character  of  the  implements  used  on  the 
farm  really  do  not  vary  much  with  the  size  of  the  farm,  but 
only  in  the  number  required  and  the  capacity  of  the  imple- 
ments, more  than  in  the  character  of  them;  isn't  that  true? 

A.    I  did  not  understand  the  question. 
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Q.  I  say  the  character  of  the  implements  used  on  the  farm 
do  not  vary  very  much  in  proportion  to  the  size  of  the  farm, 
in  your  country? 

A.  It  is  about  the  same  class  of  implements  used  on  one 
farm  as  on  another.  It  is  a  difference  in  the  number,  that  is 
all,  except  a  few  special  machines. 

Re-cross  Eoaamination  by  Mr.  Grosvenor. 

Q.  When  did  you  buy  this  binder  that  you  say  you  have 
used  for  10  years? 

A.  9  or  10  years  ago,  I  am  not  positive.  But  it  was  the 
first  year  that  the  tongue  truck  was  put  on,  whenever  that 
was. 

Q.     That  was  in  1901  or  1902,  wasn't  it? 

Mr.  Doyle :    1905. 

Q.     You  don't  know  when  it  was? 

A.  The  only  way  I  remember,  it  was  the  first  year  the 
tongue  truck  was  put  on.    I  think  it  was  about  9  years  ago. 

Mr.  Doyle :     It  was  in  1904. 


HARLAN  W.  SIX,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.     State  your  name  and  postoffice  address. 

A.     Harlan  W.  Six;  AUerton,  Illinois. 

Q.    What  is  your  business,  Mr.  Six? 

A.     Farmer. 

Q.    How  many  acres  in  your  farm? 

A.    560. 

Q.    Is  that  all  in  cultivation? 

A.  Yes,  sir,  except  grass.  I  suppose  you  would  call  that 
cultivation. 

Mr.  Grosvenor:  I  want  to  enter  an  objection  here  against 
putting  on  these  farmers.  I  think  this  is  a  typical  instance 
of  waste  of  time.  Here  is  the  second  farmer  who  has  testified 
this  morning,  and  he  belongs  also  to  the  class  of  which,  as 
shown,  there  are  only  2,000  in  the  state  of  Illinois,  out  of 
251,000  farms.  It  is  clearly  evident  that  all  of  this  testimony 
is  absolutely  immaterial  and  without  any  possible  probative 
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value.     I  want  to  enter  an  objection  against  this  waste  of  1 
time. 

Mr.  Doyle:  It  is  all  an  effort  to  introduce  the  idea  of 
caste  among  farmers,  and  it  does  not  exist.  There  is  only 
one  class. 

Q.    What  crops  do  you  raise,  chiefly? 

A.     Oats  and  corn  principally;  I  raise  some  wheat. 

Q.     About  how  long  have  you  been  farming? 

A.    All  my  life. 

Q.     20  years' or  longer? 

A.    Yes,  sir. 

Q.    What  make  of  grain  binder  do  you  use?  2 

A.    I  have  the  Deering. 

Q.     You  do  not  use  a  corn  binder? 

A.     No,  sir. 

Q.    What  make  of  mower  do  you  use? 

A.     I  have  the  McCormick. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  grain  binder? 

A.  I  bought  the  first  one  the  first  year  the  tongue  truck 
came  out. 

Q.    And  the  second  one?  o 

Mr.  Grosvenor :  You  mean  came  out  in  your  vicinity?  You 
do  not  mean  that  necessarily  there  had  not  been  tongue 
trucks  sold  elsewhere? 

The  Witness:     Yes,  in  my  vicinity. 

A.     The  second  one  about  four  or  five  years  ago. 

Q.  You  may  state  the  character  of  the  expert  and  repair 
service  that  you  get  for  your  machinery  of  International 
make.    Is  it  good  and  satisfactory? 

A.    It  is  all  that  could  be  desired. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  you  if  you  want  them?  4 

A.    Yes,  sir. 

Q.    And  have  you  been  solicited  to  do  so  ? 

A,    Yes,  sir. 

Q.  What  is  it  that  decides  you  to  buy  the  Deering  binder 
rather  than  some  other  make? 

A.  The  repair  service  and  the  expert  service  is  the  great- 
est incentive. 

Q.  You  feel,  then,  that  you  have  something  substantial 
back  of  the  machine,  after  you  have  bought  it,  to  keep  it  up 
and  make  it  work;  is  that  it? 

Mr.  Grosvenor:     Oh,  I  object  to  this. 
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A.    I  do. 

Q.  You  may  examine  the  list  I  hand  you,  Mr.  Six,,  and 
state  if  that  is  a  correct  setting  forth  of  the  farm  machinery 
you  own  and  use  in  operating  your  farm,  together  with  the 
cost  price  of  the  machinery. 

A.    Yes,  sir,  that  is  as  near  as  I  can  state  it. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  upon  your  farm,  giv- 
ing the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows: 


4 


List  of  Farm  Tools  Used  by  Harlan  W.  Six, 

Allerton,  111.,  on 

His  Farm  of  560  Acres. 

Purchase 

Price. 

6  Farm  Wagons 

$420.00 

2  Farm  Trucks 

40.00 

5  Buggies  or  Surreys 

645.00 

1  Walking  Plow 

14.00 

1  Sulky  Plow 

40.00 

3  Gang  Plows 

180.00 

3  Disc  Harrows 

111.00 

3  Peg  Harrows 

66.00 

2  Corn  Planters 

80.00 

6  Corn  Cultivators 

156.00 

2  Grain  Seeders 

54.00 

1  Endgate  Seeder 

18.00 

2  Grain  Binders,  Deering 

279.00 

1  Mowing  Machine,  McCormick 

48.00 

1  Hay  Rake 

25.00 

1  Tedder 

45.00 

1  Hay  Sweep  Eake 

15.00 

3  Hay  Racks 

45.00 

1  Manure  Spreader 

115.00 

2  Gasoline  Engines 

215.00 

1  Cream  Separator 

75.00 

1  Corn  Sheller 

10.00 

1  Stalk  Cutter 

38.00 

2  Land  Rollers 

55.00 

Small  Tools— hoes,  shovels,  wheelbarrows. 

etc.              50.00 

$2,839.00 
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Q.  You  find  all  the  machinery  you  have  mentioned  here 
useful  and  necessary  in  carrying  on  your  farm  as  you  farm, 
do  you? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  farms  are  there  in  your  township,  Mr.  Six? 

A.  That  would  be  hard  for  me  to  enumerate  unless  I 
would  take  some  little  time.  2 

Q.     Are  there  several  hundred? 

A.     Oh,  I  should  judge  not. 

Q.  How  many  other  farms  are  there  in  your  township 
having  560  acres? 

A.  There  is  one  farm  that  has  two  sections  in  it,  adjoin- 
ing me ;  and  there  are  two  or  three  others  of  500  acres,  and 
then  they  run  from  160  down  as  low  as  80.  I  think  an  80- 
acre  farm  is  about  as  small  as  there  is  in  our  township. 

Q.  Then,  there  are  only  four  or  five  farms  in  your  town- 
ship that  have  500  or  more  acres  ? 

A.     Yes,  sir.       '  3 

Q.     How  many  cattle  have  you  on  your  place? 

A.    I  usually  keep  about  40  to  50  head. 

Q.     You  raise  corn  and  oats? 

A.     Corn  and  oats  and  grass, 

Q.    Any  wheat? 

A.     Some  wheat. 

Q.     And  some  hogs? 

A.    Yes,  sir. 

Q.    How  many  hogs  do  you  have  in  the  course  of  a  year? 

A.     I  buy  and  feed  hogs  all  the  time;  it  would  be  hard  for  a 
me  to  tell  just  the  exact  number. 

Q.     Several  hundred? 

A.     Several  carloads  during  the  year. 

Q.    And  how  many  in  a  carload? 

A.  It  is  owing  to  the  size;  about  70  to  80  hogs  in  a  car- 
load. 

(The  hearing  was  here  adjourned  until  the  morning  of  • 
Monday,  May  26,  1913,  at  10:00  o'clock.) 
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1 

Federal  Building,  Chicago,  Illinois, 
Monday,  May  26,  1913,  10 :00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Kobert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner :  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
2  seph  B.  Darling,  Esq. 

On  behalf  of  the  defendants :  Hon.  "William  D.  McHugh, 
T.  J.  Doyle,  Esq.,  and  Victor  A.  Eemy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 


C.  H.  LEON,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

2  Direct  Eooamination  by  Mr.  McHugh. 

Q.     Mr.  Leon,  you  are  in  business  at  Decatur,  Illinois'? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Agricultural  implements  and  seed  business. 

Q.     What  is  the  annual  volume  of  your  business? 

A.     It  varies  considerably.     In  the  neighborhood  of  $60,- 
000  to  $70,000. 

Q.     What  is  the  annual  volume  of  your  business  in  imple- 
ments and  twine? 
4      A.    It  would  average  about  $40,000,  I  imagine. 

Q.     How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     I  should  say  it  would  be  in  the  neighborhood  of  10  per 
cent,  of  the  implement  business. 

Q.     What  line  of  binders,  mowers,  and  sulkyhay  rakes  do 
you  handle? 

A.     The  Deering  line. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies   and 
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sold  in  competition  with  like  implements  of  the  International  ?  \ 

A.    Yes,  sir. 

Q.    Whose  lines  do  you  handle? 

A.  In  the  tillage  line,  disc  harrows  and  peg-tooth  har- 
rows, we  handle  the  Janesville  line,  the  Eoderick  Lean  line, 
and  some  International,  but  very  little. 

Q.    What  gasoline  engines? 

A.  The  Fairbanks-Morse  and  one  sold  by  the  Sandwich 
Manufacturing  Company. 

Q.    What  wagons? 

A.     The  Mitchell.  . 

Q.    What  cream  separators?  2 

A.     We  do  not  sell  any. 

Q.     What  manure  spreaders? 

A.  At  the  present  time  we  are  selling  the  International 
spreader. 

Q.  Mr.  Leon,  has  the  International  Harvester  Company 
ever  said  to  you  that  you_  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  from  the  company? 

A.     They  never  have. 

Q.     Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless  o 
you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  did  increase 
your  purchases  from  the  company,  by  buying  this,  and  that, 
or  the  other  of  their  line  of  implements,  what  would  the  re- 
sult be,  Mr.  Leon? 

A.  We  would  divorce  ourselves  from  the  harvester  busi- 
ness absolutely. 

Q.     You  would  not  do  business  with  them  on  that  basis?       4 

A.    No,  sir. 

Q.  What  lines  of  harvesting  machinery  other  than  those 
of  International  make  are  sold  at  Decatur? 

A.  The  Acme  is  sold  there,  and  I  think  the  Johnston.  The 
Johnston  has  been  sold  for  a  number  of  years  past,  but  the 
agent  who  previously  sold  the  Johnston  is  now  selling  the 
Acme.  Whether  he  has  got  both  contracts  or  not  for  this 
year  I  am  not  prepared  to  say. 

Q.  Is  the  Acme  handled  at  any  town  round  about  you, 
where  you  meet  it  in  competition  ? 

A.    Yes,  sir. 
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Q.  And  this  year  has  the  Adriance  binder,  the  binder 
taken  on  by  the-Moline  Plow  Company,  come  into  the  terri- 
tory, in  any  town  around  you? 

A.     They  are  at  Macon. 

Q.     Handled  this  year? 

A.     Yes,  sir ;  ten  miles  south  of  us. 

Q.  Is  competition  active  between  all  of  these  different 
makes  ? 

A.    Yes. 


!  Cross-Examination  by  Mr.  Grosvenor. 

Q.     The  name  of  your  firm  is  Leon  &  Morris? 

A.     Yes,  sir. 

Q.  There  has  not  yet  been  any  competition  with  the 
Adriance  binder,  has  there? 

A.  Well,  there  is  a  contract  made  and  a  sample  binder 
there.    That  is  the  competition  we  speak  of. 

Q.     When  was  that  contract  made? 

A.     This  season. 

Q.  There  have  not  been  any  sales  of  Adriance  binders 
'  yet? 

A.     That  I  do  not  know. 

Q.  You  have  not  felt  the  competition  of  the  Adriance  line 
yet,  have  you? 

A.     No,  it  has  not  affected  us  any. 

Q.  There  has  not  been  any  competition  thus  far  in  the 
sale  of  the  Adriance  binder,  has  there? 

A.  I  would  not  say;  I  would  not  answer  that  yes  or  no, 
because  we  do  not  canvass  the  country,  and  I  do  not  know 
what  effect  it  is  having  with  others;  it  has  not  directly 
affected  us. 

Q.    Has  the  binder  season  opened  yet? 

A.     No,  sir,  not  thoroughly. 

Q.  Then,  there  has  not  yet  been  any  competition  with 
the  Adriance  binder,  has  there? 

A.    No  more  than  that  they  are  making  prices. 

Q.    What  do  you  mean  by  that? 

A.  They  are  making  their  retail  price;  probably  working 
on  the  trade  just  the  same  as  we  are. 

Q.  What  other  competition  have  you  had  besides  this 
potential,  future  competition  with  the  Adriance? 
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A.    We  have  not  had  any,  if  I  understand  your  question  1 
right. 

Q.  Practically  most  all  of  the  business  in  harvesting  im- 
plements is  in  the  International  make,  in  your  territory, 
isn't  it? 

A.     No,  sir. 

Q.     Then,  what  did  you  mean  by  your  last  answer? 

A.  I  meant  that  competition — as  I  understand  it,  consists 
of  one  man  selling  one  thing  and  another  selling  something 
else,  both  trying  to  get  the  trade. 

Q.     Does  the  International  hold  any  of  your  notes?  ^ 

A.    No,  sir.  ^ 

Q.     How  many  dealers  are  there  in  Decatur? 

A.     There  are  three  principal  dealers. 

Q.     One  of  the  others  is  Tenny  &  Company? 

A.     Yes,  sir. 

Q.    Do  they  carry  the  McCormick  lines? 

A.    Yes,  sir. 

Q.  Is  there  any  other  dealer  in  Decatur  besides  Tenny  & 
Company  and  yourself  who  carries  the  International  binders  ? 

A.    A.  F.  Gebhart  is  a  dealer  there  in  a  certain  way.    I 
do  not  know  whether  he  has  got  a  contract  with  them  this  3 
year  or  not;  he  has  had  in  years  past. 

Q.     What  harvesting  lines  does  he  carry? 

A.     I  think,  if  anything,  the  Milwaukee. 

Q.  So  that  three  dealers  in  your  town  have  been  handling 
different  lines  of  International  harvesting  implements? 

A.    Yes,  sir. 

Q.  Are  the  McCormick  and  the  Deering  binders  the  lead- 
ing binders  in  your  territory? 

A.     Yes,  sir. 

Q.     What  per  cent,  of  the  business  in  binders  in^your  ter- 
ritory is  in  the  International  make,  that  is,  Deering,  McCor-  4 
mick,  Milwaukee,  Champion,  Piano,  and  Osborne? 

A.     What  do  you  call  our  territory? 

Q.  The  territory  in  which  you  sell  binders  in  competition 
with  other  dealers. 

A.  The  Acme  people  sell  quite  a  good  many  binders  in 
our  locality;  Harristown  had  a  good  trade  I  think  last  year. 

Q.  I  am  not  asking  you  about  the  Acme  binders,  Mr. 
Leon ;  I  am  asking  you  this  question.  If  you  are  able  to  an- 
swer it,  say  so;  if  not,  say  so.  I  did  not  ask  you  for  a  dis- 
sertation on  the  Acme.  I  said  this:  what  per  cent,  of  the 
binders  sold  in  your  territory  are  of  International  make,  that 
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\  is,  McCormick,  Deering,  Milwaukee,  Piano,  Champion,  and 
Osborne? 

A.     What  per  cent,  does  each  one  sell? 

Q.  What  per  cent,  of  the  total  business  is  made  up  of  the 
six  which  belong  to  the  International? 

A.    Well,  I  could  not  tell. 

Q.     Does  the  International  hold  any  notes  of  your  firm? 

A.     No,  sir. 


2  J.  M.  BARNES,  being  duly  sworn  as  a  witness  on  behalf  of 

the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Remy. 

Q.  Your  name  is  J.  M.  Barnes,  and  you  are  in  the  imple- 
ment and  hardware  business  at  Elizabeth,  Tennessee? 
A.  Yes,  sir. 

Q.  How  long  have  you  been  in  that  business? 

A.  13  years. 

Q.  What  is  your  annual  implement  business? 

3  A.  About  $20,000. 

Q.  What  is  your  average  business  in  goods  of  the  Inter- 
national Harvester  Company? 

A.     About  25  per  cent,  of  the  gross  sales. 

Q.     What  binders  and  mowers  do  you  handle? 

A.    We  handle  the  McCormick. 

Q.  Do  you  handle  a  line  of  implements  made  by  manufac- 
turers other  than  the  International  Harvester  Company 
which  come  in  competition  with  implements  of  the  make  of 
the  International  Harvester  Company? 

A.     Yes,  sir. 

4  Q.     Generally  speaking,  what  lines  do  you  handle? 

A.  We  handle  the  John  Deere  and  the  Oliver  and  the 
Avery. 

Q.     What  wagons  do  you  handle? 

A.     The  Carver. 

Q.  Has  the  International  Harvester  Company  ever  told 
you  that  you  could  not  handle  their  binders  and  mowers  un- 
less you  increased  your  purchases  from  them? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  told 
you  that  you  could  not  handle  their  binders  and  mowers  un- 
less you  diminished  your  purchases  from  other  companies? 
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A.    No,  sir. 

Q.  Suppose  the  International  Harvester  Company  should 
say  to  you  that  you  could  not  handle  their  binders  and  mow- 
ers unless  you  also  handled  certain  other  goods  of  theirs  that 
you  did  not  wish  to  handle,  what  would  you  do  ? 

A.     I  would  tell  them  to  take  their  goods  and  go  with  them. 

Q.     Is  the  Johnston  handled  near  Elizabeth? 

A.  It  is  handled  at  Johnston  City,  which  is  ten  miles  from 
Elizabeth. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  dealers  are  there  in  Elizabeth,  Tennessee? 

A.     Two. 

Q.     What  harvesting  lines  does  the  other  dealer  carry? 

A.     The  International. 

Q.     The  Deering  lines? 

A.     Yes,  sir.     They  just  entered  business  this  year. 

Q.    Until  this  year  have  you  been  the  only  dealer? 

A.     Yes,  sir. 

Q.  The  only  harvesting  implements,  binders,  mowers,  and 
rakes,  that  you  have  sold  have  been  International? 

A.     No,  sir;  we  sold  some  Thomas  goods. 

Q.     When  did  you  sell  those? 

A.    It  was  in  1910, 1  think. 

Q.    How  many? 

A.  We  did  not  sell  very  many  of  them  because  they  did 
not  take  very  well. 

Q.    How  many  did  you  sell? 

A.    I  could  not  tell  because  I  did  not  commit  it  to  memory. 

Q.    What  is  that? 

A.  I  say  I  do  not  remember  how  many  we  sold;  not  very 
many. 

Q.  Now,  is  this  few  or  small  number  of  Tiiomas  mowers 
the  only  outside  binders,  mowers,  and  rakes  that  you  have 
sold? 

A.  Yes,  sir,  outside  of  the  International  Harvester  Com- 
pany's product. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
you  territory? 

A.  I  do  not  know  of  anything  else  except  the  Thomas  and 
the  Johnston  and  the  Walter  A.  Wood— outside  of  the  Inter- 
national make. 
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Q.  The  Thomas  does  not  sell  any  binders  in  your  terri- 
tory? 

A.  I  do  not  think  they  have  sold  any  binders  in  our  terri- 
tory. 

Q.     You  know  they  have  not,  don't  you? 

A.    No,  sir,  I  do  not. 

Q.    Don't  you  know  that  that  firm  never  made  a  binder? 

A.     No,  sir,  I  do  not. 

Q.     You  never  saw  any  binders  sold  by  that  firm,  did  youT 

A.     No,  sir. 

Q.    Have  many  Wood  binders  been  sold  in  your  territory? 

A.     Very  few,  if  any. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
would  you  say  are  of  International  make  ? 

A.    I  should  say  75  per  cent,  at  least. 

Q.  You  are  making  it  a  very  small  per  cent.,  aren't  you, 
when  you  say  75? 

A.     I  imagine  that  would  cover  it. 

Q.     What  other  types  are  sold  there? 

A.  The  Johnston  sells  some  binders  there,  and  the  Wood 
people  sell  some  binders  there,  I  think.  Let  us  see.  No,  I 
believe  the  Johnston  is  the  only  thing  that  is  sold  outside  of 
the  International,  right  around  us. 

Q.     Does  the  Johnston  do  25  per  cent,  of  the  business? 

A.  I  really  don't  expect  they  do  quite  25  per  cent,  of  the 
business. 

Q.  The  per  cent,  done  by  the  International  is,  frankly, 
considerably  more  than  75  per  cent. ;  is  it  not? 

A.    It  might  possibly  go  over  75  per  cent.,  yes. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  I  think  there  is  a  larger  per  cent,  of  other  makes  of 
mowers  sold  than  there  is  of  binders.  I  would  say  the  mower 
trade  is  perhaps  65  per  cent.  International. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    I  do  not  know  about  that. 

Q.    What  per  cent  of  the  twine  is  International? 

A.  We  handle  International  only.  I  do  not  know  what 
per  cent,  of  the  twine  is  sold  by  the  International  people. 
That  is  all  we  handle. 

Q.     Is  it  more  than  half? 

A.    I  imagine  it  would  be  fully  half. 
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A.  M.  FIEEY,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Firey,  you  are  in  business  at  Edinburg,  Illinois? 

A.     Yes,  sir. 

Q.     What  is  your  business? 

A.     Selling  farm  implements. 

Q.     How  much  business  do  you  do  a  year? 

A.    About  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     I  would  judge  it  would  run  about  $8,000. 

Q.  So,  a  little  more  than  a  quarter  of  your  business  would 
be  with  the  International? 

A.     About  a  quarter,  yes. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle  ? 

A.     The  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    I  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 

Q.    What  line? 

A.     The  John  Deere  goods. . 

Q.     A  full  line  of  John  Deere  goods? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you,  Mr.  Firey,  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  less  business  with  their  competi- 
tors? 

A.     They  have  not. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  more  business 
with  them? 

A.     No,  sir. 

Q.  If  they  should  impose  that  as  a  condition  on  you,  that 
you  could  not  handle  their  harvesting  machinery  at  all  unless 
you  did  buy  more  goods  of  them,  what  would  the  result  lio? 

A,     They  could  not  sell  me. 
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1  Q.     They  could  not  sell  you? 
A.    No,  sir. 

Q.    You  are  the  only  dealer  at  Edinburgh 
A.     The  only  one. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  long  have  you  been  the  only  dealer  at  Edinburg? 

A.     About  six  years,  to  the  best  of  my  recollection. 

Q.     During  that  time  have  you  sold  any  binders  other  than 

2  the  International? 

A.    I  have  not. 

Q.     The  name  of  your  firm  is  Firey  Bros.  ? 

A.    Yes,  sir.  / 

Q.     What  are  the  leading  binders  in  your  territory? 

A.     The  Deering. 

Q.    And  the  McCormick? 

A.  Yes.  There  are  more  Deerings  than  McCormicks  sold, 
a  good  deal. 

Q.  What  per  cent,  of  the  binders  sold  there  are  Interna- 
tional? 

3  A.     I  would  judge  at  least  80  per  cent.,  anyway. 
Q.    At  least  80  per  cent.? 

A.    Yes. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.  I  do  not  know  of  any  other 'than  the  International  be- 
ing sold  there. 

Q.     That  is,  it  is  100  per  cent.  International? 

A.  I  do  not  know  of  any  other  corn  binder  that  is  sold 
there  but  the  International. 

Q.  So  far  as  you  know  they  are  all  International,  then? 
^  A.  The  corn  binders;  so  far  as  I  know  about  the  corn 
binders. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    I  judge  it  would  run  about  70  per  cent. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    I  could  not  say. 

Q.     Is  it  more  than  half? 

A.  I  judge  it  would  be,  but'  I  could  not  say  just  what  per 
cent. 

Q.     What  twine  do  you  handle? 

A.  We  handle  from  12,000  to  20,000  pounds,  owing  to  the 
crops. 

Q.    Whose  twine  do  you  handle? 
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A.     The  International. 

Q.    Do  you  sell  any  twine  except  the  International? 

A.    Not  of  late  years ;  we  have  sold  other  twine. 

Q.  I  am  not  asking  you  what  you  have  sold-  I  say  do  you 
sell  at  the  present  time  any  twine  except  the  International? 

A.     No,  sir,  not  at  the  present  time. 

Q.  Is  not  a  good  deal  more  than  half  of  the  twine  sold 
there  International? 

A.  I  could  not  say,  I  am  sure.  Quite  a  good  deal  of  twine 
has  come  in  there  that  is  not  International,  I  know,  but  I 
could  not  say  what  per  cent,  it  would  be. 

Q.     When  did  you  come  to  town? 

A.     Sir? 

Q.    When  did  you  come  to  Chicago? 

A.     Last  night ;  got  here  this  morning. 

Q.  When  did  you  discuss— go  over  with  any  one,  what 
you  would  testify  to  here? 

A.     I  have  not  gone  over  it  with  anybody. 

Q.  Didn  't  you  talk  with  any  lawyer  or  officer  of  the  Inter- 
national Harvester  Company  before  going  on  the  stand?' 

A.     Not  that  I  know  of. 

Q.     Who  asked  you  to  come  here? 

A.  Well,  I  thought  you  meant  sheriff.  The  International 
people  at  Springfield  called  me  up,  and  wanted  to  know  if  I 
would  come. 

Q.  Who  asked  you  to  come  here?  Can't  you  give  the  name 
of  the  person  who  asked  you  to  come  here  ? 

A.  I  could  not  say  who  it  was  called  me  up.  It  was  some 
one  connected  with  the  International  people  at  Springfield. 

Q.     Did  you  recognize  his  voice  ? 

A.     No,  I  did  not. 

Q.  Did  you  have  any  talk  with  anybody  about  coming, 
before  you  came?    I  mean  anybody  of  the  International. 

A.  Nothing  only  what  I  talked  over  the  'phone ;  some  one 
called  me  up. 

Q.  And  you  do  not  even  know  who  it  was  that  asked  you 
to  come  down  here  to  testify? 

A.     No,  sir. 

Q.    Did  he  say  your  expenses  would  be  paid? 

A.     He  did  not. 

Q.     How  far  is  it  from  your  town  to  Chicago? 

A.     I  would  judge  185  miles. 

Q.     When  were  you  last  in  Chicago  ? 

A.     It  has  been  about  15  years. 
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Q.  A  man  telephoned  you  to  come  to  Chicago,  yon  had 
not  been  here  in  15  years,  and  you  did  not  ask  him  whether 
your  expenses  would  be  paid? 

A.    I  did  not. 

Q.  Was  the  subject  of  expense  mentioned  in  the  telephone 
conversation? 

A.    It  was  not. 

Q.     Now,  whom  have  you  seen  since  you  arrived  here  ? 

A.    What  is  the  question? 

Q.    Whom  have  you  seen  since  you  have  been  in  town? 

A.  No  one  but  the  parties  that  came  up  on  the  train  I 
came  on. 

Q.    Were  there  other  dealers  on  the  train  with  you? 

A.    Yes,  sir. 

Q.    And  one  of  the  International  agents  ? 

A.     I  suppose  there  were ;  in  fact  some  of  them  I  know  of. 

Q.    Where  are  you  stopping  in  Chicago? 

A.  We  have  not  stopped  at  any  certain  place  yet;  we  just 
got  in  this  morning. 

Q.    You  have  not  gone  to  any  hotel? 

A.    Yes. 

Q.    Where  did  you  go? 

A.    I  believe  it  is  called  the  Great  Western. 

Q.    You  mean  the  Great  Northern? 

A.    The  Great  Northern — now  I  have  got  it,  yes. 

Q.    What  did  you  do  there? 

A.    Ate  breakfast. 

Q.    Whom  did  you  talk  with  about  your  testimony  here? 

A.     I  could  not  tell  you. 

Q.  Did  you  have  any  talk  with  anybody  and  go  over  a  list 
of  questions  with  anybody  before  you  took  that  stand? 

A.    Yes,  sir,  but  I  don't  know  who  he  was. 

Q.  I  thought  you  said  a  few  minutes  ago  you  didn't  talk 
with  anybody. 

Mr.  McHugh :    He  said  ' '  officer. ' ' 

Q.    Do  you  want  to  change  your  testimony? 

A.  I  thought  you  asked  me  whom  I  talked  with,  and  I 
told  you  I  did  not  know,  nor  could  I  call  the  party's  name 
now. 

Q.     Did  you  have  a  talk  with  him  alone? 

A.     No,  sir. 

Q.    Were  there  a  number  of  people  present? 

A.  I  could  not  call  his  name  now ;  I  do  not  know  what  his 
name  is. 

Q.    Where  was  this  talk? 
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A.     Over  at  the  Great  Northern  Hotel. 

Q.  Were  there  a  number  of  gentlemen  in  the  room  to- 
gether? 

A.    Yes. 

Q.  Did  he  talk  to  you  individually,  or  to  all  of  you  right 
there  together? 

A.    They  were  all  right  there  together. 

Q.    And  he  made  a  speech  to  you,  did  he? 
_  A.    I  didn't  hear  any  speech.    He  asked  me  a  few  ques- 
tions similar  to  the  questions  I  have  been  asked  here — if  I 
had  handled  Deering  goods  and  other  goods. 

Q.     Was  anything  said  about  percents? 

A.    About  what? 

Q.  About  these  percents.  Did  he  ask  you  what  per  cent. 
of  the  business  was  done  in  your  territory  by  the  Interna- 
tional Harvester  Company? 

A.  I  don't  remember  whether  he  asked  me  that  question 
or  not. 

Q.  Are  you  able  to  answer  the  question  whether  or  not 
anything  was  said  to  you  about  the  per  cent,  of  business  done 
in  your  territory  by  the  International? 

A.  I  don't  remember  whether  he  asked  me  that  question 
or  not. 

Q.  I  did  not  say  what  question  was  asked.  I  said  was  any- 
thing said  to  you  by  that  gentleman  on  the  subject  of  per- 
centages ? 

A.  Not  according  to  my  recollection  now;  I  don't  remem- 
ber of  being  asked,  no,  sir. 

Q.  Does  the  International  hold  any  of  the  notes  of  Firey 
Bros.? 

A.  I  think  they  have  some  notes  of  ours  now,  that  are 
not  due. 

Q.     How  much  of  your  notes  do  they  hold? 

A.     I  could  not  say,  but  not  very  much. 

Q.     How  much  is  it;  can't  you  state? 

A.    I  could  not. 

Q.  Do  you  want  to  change  your  testimony  on  the  question 
on  coming  here  without  anything  being  said  on  the  question 
of  expense?  Are  you  sure  now,  after  thinking  over  the  mat- 
ter, that  nothing  was  said  to  you  about  paying  your  expenses 
if  you  came  down  here? 

A.     I  do  not  want  to  change  it ;  no,  sir. 

Q.    What  is  that? 
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A.  There  was  nothing  said  to  me;  I  do  not  want  to 
change  it. 

Q.  Do  you  expect  to  have  your  expenses  paid  for  coming 
down  here! 

A.     I  don't  know  anything  about  that. 

Q.  Has  anything  been  said  to  you  about  going  to  the  office 
of  the  company  or  going  over  to  the  Great  Northern,  after 
you  have  testified,  to  get  a  check  for  your  services?  Was 
anything  said  about  that? 

A.  I  believe  there  was  something  said  about  that,  but  that 
was  after  we.  arrived  here.  There  was  nothing  said  before 
I  arrived,  and  I  did  not  give  it  any  thought  whatever.  There 
was  nothing  said  about  expenses  being  paid. 


CHARLES  STAHL,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Stahl,  you  are  in  business  at  Elkhart,  Illinois? 

A.     Yes,  sir. 

Q.    What  is  your  business? 

A.     Hardware  and  implements. 

Q.     What  is  the  annual  volume  of  your  business? 

A.    About  $35,000. 

Q.  How  much  business  do  you  do  in  implements  and 
twine? 

A.    I  would  judge  about  $20,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 

A.    About  $8,000  or  $9,000. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  McCormick. 

Q.    What  line  of  sulky  hay  rakes  do  you  handle? 

A.     The  McCormick. 

Q.    What  line  of  mowers  do  you  handle? 

A.     The  McCormick, 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle,  outside  of  harvesting  machinery,  im- 
plements made  by  other  companies  and  sold  in  competition 
with  like  implements  of  the  International? 

A.    Yes,  sir. 
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Q.    What  lines  do  you  handle?  1 

A.    The  John  Deere  in  the  plow  line. 

Q.     What  in  the  harrow,  disc  and  drag? 

A.     We  handle  the  Deere  harrow  and  the  Roderick  Lean. 

Q.     In  planters  ? 

A.     The  Deere  and  the  Hayes. 

Q.    What  wagons? 

A.     Schuttler,  Smith,  and  Weber. 

Q.  Mr.  Stahl,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir.  2 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition  on  you,  Mr.  Stahl,  that  you  could  not  han- 
dle their  harvesting  machinery  at  all  unless  you  did  increase 
your  purchases  from  them,  by  buying  this,  and  that,  or  the 
other  of  their  implements,  what  would  the  result  be? 

A.     I  would  discontinue  the  binder  business,  I  suppose.       g 

Q.    You  are  the  only  dealer  at  Elkhart,  Illinois? 

A.    Yes,  sir. 

Q.  Is  any  binder  other  than  of  International  make  sold  in 
the  vicinity  of  Elkhart? 

A.     At  the  near-by  towns,  yes,  sir. 

Q.     What  lines  are  sold  in  the  near-by  towns? 

A.  The  Johnston,  the  Acme;  the  Adriance-Platt  is  sold 
this  year,  and  the  Deere. 

Q.     And  the  John  Deere  is  going  in  this  year? 

A.    Yes,  sir. 

Q.     How  long  have  the  Acme  and  the  Johnston  been  sold  4 
in  that  territory? 

A.     For  several  years ;  I  do  not  know. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Stahl,  you  do  nearly  half  of  your  implement  busi- 
ness with  the  International?  I  mean  nearly  half  of  your  im- 
plement account  is  with  the  International;  is  it  not? 

A.     It  will  run  along  about  $8,000  or  $9,000,  yes,  sir. 

Q.     Out  of  $20,000. 

A.     Along  in  there,  yes,  sir. 
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Q.  Does  the  International  hold  any  of  the  notes  of  your 
firm  I 

A.  Nothing,  only  for  some  wagons  that  we  got  in  last  fall, 
due  next  September. 

Q.  You  paid  in  part  and  gave  notes  in  part  for  those- 
wagons  ? 

A.  No;  they  were  to  be  sold  that  way.  We  got  them  in 
last  fall  and  they  are  to  be  settled  for  next  September.  We 
settled  by  note. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  We  buy  binders,  mowers,  rakes,  wagons— some  wagons ; 
twine,  some  disc  harrows,  some  peg-tooth  harrows,  some  en- 
gines. 

Q.     Spreaders? 

A.    And  spreaders. 

Q.     Cream  separators'? 

A.     Yes,  sir. 

Q.     Corn  binders'? 

A.    Very  few  corn  binders. 

Q.     Hay  tools? 

A.     Some  hay  tools ;  yes,  sir. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.    The  Deering  and  the  McCormick. 

Q.     They  have  been  for  some  years,  have  they  not? 

A.    Yes,  sir. 

Q.    Are  you  the  "  Son  "  in  Henry  Stahl  &  Son  ? 

A.    Yes,  sir. 

Q.  How  long  has  the  firm  been  in  business,  or  how  long 
has  your  father  been  in  business? 

A.     My  father  started  in  business  in  1865. 

Q.    What  harvesting  lines  did  you  say  you  were  handling? 

A.     The  McCormick. 

Q.  How  many  years  have  the  McCormick  lines  been  car- 
ried by  your  father  or  yourself? 

A.    I  would  judge  20  to  25  years. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.    You  mean  by  other  dealers,  too? 

Q.     Certainly. 

A.    I  would  judge  about  75  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  of  International 
make  ? 
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A.    Well,  I  do  not  find  out  so  much  about  the  mower  busi-  i 
ness. 

Q.     Is  there  more  business  in  binders'? 

A.  We  notice  it  more,  because  we  see  if  a  man  has  bought 
a  binder. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  I  know  of  but  three  corn  binders  that  have  been  sold 
in  that  territory.  I  think  one  of  them  was  McCormick  and 
two  Johnston. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.  We  sell  from  12,000  to  20,000  pounds  of  twine;  the 
other  dealers  in  the  near-by  towns  are  selling  twine,  too.  2 

Q.     Do  you  sell  International  twine? 

A.     We  sell  International  twine,  yes,  sir. 

Q.     And  only  International? 

A.     And  only  International. 


H.  C.  WOECESTER.,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh.  3 

Q.     Mr.  Worcester,  you  are  in  business  at  Eoodhouse,  Illi- 
nois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     We  handle  hardware,  implements,  and  lumber. 

Q.     What  is  the  annual  volume  of  your  business? 

A.     Our  sales  last  year  were  $123,000. 

Q.     What  is  the  annual  volume  of  your  business  in  farm 
implements  and  twine? 

A.     I  never  have  kept  that  separate,  but  a  fair  estimate,  I  4 
should  say,  would  be  from  $45,000  to  $55,000. 

Q.     And  bow  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company? 

A.     My  account  with  them  runs  from  $10,000  to  $15,000  a 
year. 

Q.     So,  one-fourth  to  one-fifth  of  your  business  in  imple- 
ments would  be  "with  them? 

A.     Yes,  sir. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 
•    A.     The  Deering. 
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Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  lines  of  harvesting  machinery  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.     Yes,  sir. 

Q.    What  lines? 

A.  AVe  handle  the  Oliver,  the  Moline,  the  Janesville,  and 
the  Racine- Sattley. 

Q.  Mr.  Worcester,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  less  business  with  their 
competitors? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  put  that  to  you  as  a  condition, 
that  you  could  not  handle  their  harvesting  machinery  at  all 
unless  you  would  increase  your  purchases  from  the  com- 
pany, by  buying  this  and  that  or  the  other  of  their  imple- 
ments, what  would  the  result  be? 

A.  Well,  I  would  be  apt  to  quit  them.  I  do  not  believe  I 
would  stand  that. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  handled  in  your  town? 

A.  Not  this  year.  We  have  a  competitor  at  Manchester, 
four  miles  north  of  us,  and  at  White  Hall,  four  miles  south 
of  us. 

Q.  And  at  those  towns  what  lines  of  harvesting  machinery 
are  handled  other  than  International? 

A.  The  Acme  is  handled  at  Manchester,  and  the  Standard 
mower  at  White  Hall.    We  are  .just  four  miles  apart. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Are  there  International  agents  at  each  of  the  towns 
you  last  named? 

A.     Yes,  sir;  McCormick  Divisions,  both  of  them. 

Q.  So  that  the  Deering  and  the  McCormick  machines  are 
the  leading  machines  in  your  territory? 

A.     Yes,  sir. 
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Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.  So  far  as  my  knowledge  is  concerned,  100  per  cent. — 
that  is,  of  my  sales.  All  I  sell  is  the  Deering;  that  is  all  I 
know  for  sure.  But  right  below  us  is  Eldred,  which  sold  13 
Acme  last  year.  Our  competitor  in  Boodhouse  did  not  sell 
an  Acme.  And  I  think  there  were  one  or  two  sold  from  Man- 
chester.   My  knowledge  is  100  per  cent.  Deering. 

Q.  I  am  afraid  I  do  not  make  my  question  clear,  Mr.  Wor- 
cester. You  have  been  selling  binders  in  that  territory  for  a 
number  of  years,  in  competition  with  other  dealers,  some  of 
whom  have  sold  Acme,  and  many  of  whom  have  sold  Inter- 
national machines? 

A.    Yes,  sir. 

Q.  You  placed  machines,  and  sometimes  your  competitors 
placed  machines? 

A.    Yes,  sir. 

Q.     Now,  are  you  able  to  give  any  estimate  of  the  sales? 

A.  Not  accurately,  no.  It  would  be  just  guess  work  if  I 
did  give  an  estimate  of  it. 

Q.     How  many  years  have  you  carried  the  Deering  lines  ? 

A.     20  to  25  years. 

Q.     Is  that  one  of  the  important  lines  in  your  business? 

A.     Yes,  sir. 

Q.  And  are  the  Deering  repairs  also  one  of  the  important 
parts? 

A.     Yes ;  we  carry  a  stock  of  repairs. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.  It  has  got  a  note  for  $853,  for  drills  carried  over  from 
last  year. 


GUSTAV  KOPPLIN,  being  duly  sworn  as  a  witness  on  behalf  4 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Kopplin,  you  are  in  busiaess  at  Atterberry,  Illinois  ? 

A.  Yes,  sir. 

.  Q.  What  is  your  business  ? 

A.  Grain,  lumber,  and  farm  implements. 

Q.  What  is  the  annual  volume  of  your  business? 

A.  About  $75,000  in  all — grain,  lumber,  and  implements. 
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[       Q.    What  is  the  annual  volume  of  your  business  in  farm 
implements  and  twine? 
A.    About  $6,000. 

Q.    How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company! 

A.    Well,  not  very  much.    The  last  ten  years  I  have  aver- 
aged, I  think,  about  $300. 

Q.     So,  about  one-twentieth  of  your  implement  business  is 
with  the  International? 
A.    Yes,  sir. 
Q.    $300  out  of  $6,000? 
'      A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 
A.     At  the  present  time  I  have  a  contract  for  the  Milwau- 
kee and  also  for  the  Adriance.    I  have  an  Adriance  binder 
and  mower  on  hand. 
Q.     That  you  took  on  this  year? 
A.    Yes,  sir. 

Q.    Last  year  what  did  you  handle? 

A.     I  had  no  contract  last  year,  but  I  sold  a  few  Milwau- 
kee mowers.    I  did  not  sell  any  binders  last  year. 
Q.    Did  you  the  year  before  ? 

A.     The  year  before  I  had  a  contract  for  the  Milwaukee, 
but  did  not  sell  any. 
Q.     So  you  have  not  done  much  binder  business? 
A.     No,  sir. 

Q.     This  year  you  have  a  contract  with  the  Milwaukee 
and  the  Adriance-Platt? 
A.    Yes,  sir. 

Q.     And  have  them  both  there? 

A.     No ;    I    have   not    the   Milwaukee    there.     I   have    an 
Adriance-Platt  binder  and  a  mower  there — samples. 
Q.     You  handle  a  full  line  of  farm  implements? 
A.     Yes,  sir. 

Q.     Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 
A.    Yes,  sir. 
Q.    What  lines? 

A.     The  Moline  Plow  Company's  line. 
Q.    Full  line? 

A.     Practically  a  full  line,  yes. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  Milwaukee  harvesting 
machinery  unless  you  bought  more  goods  of  them? 
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A.     No,  sir. 

Q.  If  thev  did  impose  such  a  condition  on  you,  what  would 
be  the  effect? 

A.  "Well,  I  think  I  would  tell  them  to  go  straight  up,  or 
in  any  other  direction  they  wished  to  go. 

Q.  Is  there  any  other  harvesting  machinery  handled  at 
Atterberry? 

A.    No,  sir. 

Q.    You  are  the  only  dealer  there  t 

A.     Yes,  sir. 

Q.  Is  the  Johnston  or  the  Acme  handled  at  any  town  near 
Atterberry? 

A.  No.  The  Johnston  or  the  Acme?  Well,  the  Acme  is 
handled  at  Petersburg,  by  Dawson  &  Clark. 

Q.     How  far  is  that  from  your  town? 

A.  Seven  and  a  half  miles  by  country  road;  six  miles  by 
rail.    And  the  Standard  mower  is  handled  also  in  Petersburg. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.     You  do  only  $6,000  worth  of  business  in  implements  a 
year;  is  that  all? 
A.     That  is  about  all. 


A.  W.  SIKKING,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Sikking,  you  are  in  the  implement  business  at 
Springfield,  Illinois? 

A.    Yes,  sir. 

Q.  What  is  the  annual  volume  of  your  business  in  imple- 
ments of  all  kinds,  including  twine  and  vehicles? 

A.    I  did  $130,000  worth  this  last  year. 

Q.    That  is,  just  vehicles,  farm  implements,  and  twine? 

A.  All  the  business  that  goes  with  my  implement  business. 
I  am  not  strictly  in  the  implement  business.  I  have  some 
poultry  supplies,  pumps,  and  goods  of  that  nature. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    $15,000  to  $18,000. 
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1       Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  Deering  and  the  Champion. 

Q.    What  twine? 

A.     The  Deering. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 
^      Q.    What  lines  do  you  handle? 

A.  The  John  Deere  Plow  Company,  the  Tower  cultivators, 
the  Planet  Junior. 

Q.    What  wagons? 

A.  I  have  got  the  Schuttler  wagons,  the  Studebaker,  the 
Deere,  the  Davenport,  the  Avery,  and  I  have  had  some  Inter- 
national wagons. 

Q.  Mr.  Sikking,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  less  business  with  their  competi- 

3  tors? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  made  it  a 
condition  that  you  could  not  handle  their  harvesting  ma- 
chinery at  all  unless  you  did  increase  your  purchases  from 
that  company,  by  buying  inplements  of  this  and  that  or  the 
other  kind,  what  would  the  result  be? 

4  A.     I  think  I  would  drop  them. 

Q.    Is   any  harvesting  line   other  than  of  International 
make  sold  at  Springfield? 
A.     Yes,  sir. 
Q.    What  make? 
A.     The  Acme  is  sold  there. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  largo  is  Springfield? 

A.    About  60,000. 

Q.    How  many  binders  do  you  sell  in  the  course  of  a  year? 
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A.     It  will  run  from  30  to  50.    I  cover  tlie  entire  county. 

Q.    The  only  binders  you  sell  are  of  International  makel 

A,     Yes,  sir. 

Q.    How  long  have  you  been  in  business  1 

A.  This  is  the  ninth  year  I  have  been  in  business  in 
Springfield.  I  was  in  business  in  Decatur  before  I  came  to 
Springfield. 

Q.  In  those  nine  years  have  you  sold  any  harvesting  im- 
plements, that  is,  binders,  mowers,  and  rakes,  other  than  the 
International 

A.     I  have  sold  some  rakes  other  than  the  International. 

Q.  You  have  sold  no  binders  or  mowers  other  than  the 
International  ? 

A.    No,  sir. 

Q.     How  many  dealers  are  there  in  Springfield? 

A.    There  are  three. 

Q.     One  of  the  other  dealers  carries  the  McCormick  lines? 

A.  One  of  the  other  dealers  has  carried  the  McCormick 
line. 

Q.    And  what  lines  does  the  third  dealer  carry? 

A.    The  Acme. 

Q.    Does  he  sell  any  of  the  International? 

A.    I  do  not  know  what  he  sells. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.     The  Deering,  the  McCormick,  and  the  Acme. 

Q.  What  per  cent,  are  of  International  make — that  is, 
Deering,  McCormick,  Milwaukee,  Piano,  Champion,  and 
Osborne? 

A.  Do  you  want  me  to  guess  at  that?  I  have  not  any 
positive  knowledge. 

Q.  Do  you  have  occasion  to  follow  the  sales  in  your  terri- 
tory and  watch  the  sales  made  by  others? 

A.    Why,  we  have  from  hearsay,  yes. 

Q.  If  you  feel  that  you  do  not  have  any  information,  of 
course  I  do  not  want  you  to  give  a  guess. 

A.  I  have  not  any  direct  information,  but  from  what  my 
men  tell  me,  and  the  other  information  I  get,  I  think  that  the 
International  goods  are  about  75  per  cent. 

Q.    Would  the  same  per  cent,  apply  to  the  mowers? 

A,    I  believe  so,  yes. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.  I  never  heard  of  any  other  corn  binder  being  sold  ex- 
cept the  International. 
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1  Q.    It  js  all  International'? 
A.    Yes. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Hold  any  of  my  notes? 

Q.     Or  the  notes  of  your  firm  or  company. 

A.  It  is  possible  that  I  gave  them  a  note  for  some  goods 
carried  over  from  last  year.  That  is  the  only  way  I  ever 
give  them  any  notes. 

Q.  And  those  notes  are  on  goods  sold  on  direct  sales  basis 
and  not  on  commission  basis? 

A.    Yes,  sir. 

2  Q.    Please  name  all  the  things  you  buy  from  the  Inter- 
national. 

A.    Besides  binders  and  mowers  and  rakes? 

Q.    Yes. 

A.     Some  spreaders,  small  tools,  twine,  hay- presses. 

Q.    Wagons? 

A.     I  bought  a  few  wagons  of  them,  yes,  sir. 

Q.    Cream  separators? 

A.     No,  sir;  I  have  never  had  any  of  their  cream  separ- 
ators. 
Q       Q.    Wliat  per  cent,  of  the  twine  in  your  territory  is  Inter- 
national? 

A.     I  would  say  about  75  per  cent. 

Re-dire.ct  Examination  by  Mr.  McHugh. 

Q.     This  note  was  given  in  the  ordinary  course  of  business? 

A.    Yes ;  it  was  for  goods  I  bought  at  the  end  of  the  season. 

Q.    And  your  contract  provided  that  if  they  were  carried 
over  you  would  give  a  note? 
J       A.     No,  it  did  not  provide  that  I  should. 
*      Q.    But  you  could? 

A.  I  simply  took  them  and  gave  my  note  in  settlement  for 
them  because  I  had  bought  them  and  did  not  want  to  turn 
them  back. 

Q.  That  was  an  arrangement  that  you  can  make  and  have 
made  with  other  implement  companies  with  respect  to  other 
implements? 

A.  Oh,  yoH.  I  do  that  with  practically  all  of  the  big  com- 
panies I  do  business  witli.  I  give  a  note  for  the  goods  that  I 
have  on  hand  carried  over  into  next  season. 
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1 
B.  S.  YOST,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Yost,  you  are  in  business  at  Shelbyville,  Illinois  1 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements,  vehicles,  grass  seeds. 

Q.     How  much  business  do  you  do  a  year?  „ 

A.    From  $30,000  to  $35,000.  ^ 

Q.  How  much  business  do  you  do  a  year  in  implements, 
including  vehicles  and  twine? 

A.    About  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  That  varies.  Last  year  we  did  $9,000  worth.  I  would 
say  $6,000  would  be  the  average ;  $6,500  possibly. 

Q.  So,  about  one-third  of  your  implement  business  would 
be  with  the  International  Harvester  Company? 

A.    Yes,  sir.  3 

Q.     It  varies  with  the  seasons  and  the  crop  conditions? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle,  Mr.  Yost  ? 

A.     The  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  lines  of  implements  other  than  harvest- 
ing machinery  made  by  other  companies  and  sold  in  competi- 
tion with  like  implements  of  the  International? 

A.    We  do.  4 

Q.    What  lines  do  you  handle? 

A.  The  John  Deere  Plow  Company's  full  line,  some  from 
Eacine-Sattley,  the  Brown  Manufacturing  Company,  and  other 
lines. 

Q.    What  wagons  ? 

A.     The  Schuttler. 

Q.  Mr.  Yost,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  less  goods  of  their  competitors  ? 

A.     No,  sir. 

Q.     Has  the  International  Company  ever  said  to  you  that 
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you  could  not  handle  their  harvesting  machinery  unless  you 
bought  more  goods  of  them? 

A.     They  never  have. 

Q.  If  the  International  should  impose  that  as  a  condition 
on  you,  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  buy  this  and  that  or  the  other  of  their  line  of 
implements,  what  would  the  result  be  in  your  case,  Mr.  Yost? 

A.     We  would  quit  business  with  them. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  Inter- 
national make  handled  at  Shelbyville,  Illinois? 

A.     The  Acme  is  handled  there. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  AVhat  was  the  total  of  your  implement  business  last 
year,  Mr.  Yost?    I  mean  implements  and  twine  only. 

A.    About  $20,000. 

Q.    And  $9,000  of  that  was  with  the  International  ? 

A.    Yes,  sir.    That  included  some  heavy  tractor  engines. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  some  spreaders,  some  hay  rakes,  a 
few  smaller  articles  like  hand  shellers;  have  bought  some 
cream  separators — not  lately,  however ;  hay  loaders  occasion- 
ally;  and  occasionally  a  grain  drill. 

Q.    Twine? 

A.    Yes,  twine. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.  No,  sir.  No  factory  or  wholesale  house  has  even  held 
any  of  our  notes. 

Q.     Why  have  you  adopted  the  policy  of  never  giving  notes? 

A.    We  prefer  not  to,  that  is  all.    We  do  not  have  to  and — 

Q.  It  gets  the  dealer  or  the  firm  under  the  domination  of 
the  manufacturer  after  they  begin  to  give  notes? 

A.  Not  at  all,  sir.  We  never  felt  that  way,  but  we  were 
independent  enough  not  to. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.    The  Deering  and  the  McCormick. 

Q.  What  per  cent,  of  the  binders  sold  around  there  are 
International  ? 

A.  Well,  a  very  big  per  cent.  Our  farmers  seem  to  prefer 
those  two  lines  of  machines.  It  is  difficult  to  sell  them  any 
other. 
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Q.     Will  it  be  90  or  95  per  cent.  International?  1 

A.  Yes,  it  will  be  90  per  cent,  in  my  immediate  territory. 
I  am  not  reaching  out  very  far,  though,  in  the  surrounding 
counties  or  towns. 

Q.  What  per  cent,  of  the  mowers  are  of  International 
make? 

A.    Well,  almost  as  large  as  the  binders. 

Q.    85  per  cent.  ? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  sulky  hay  rakes  are  International  I 

A.     Not  so  many.     There  are  other  competitors  handling  _ 
other  lines  of  rakes.    I  would  say  50  per  cent. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  I  do  not  know  of  any  other  corn  binders  being  sold  re- 
cently.   The  corn  binder  trade  is  rather  small  in  my  territory. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  There  are  four  or  five  firms  handling  twine  in  our  town 
in  competition  with  ourselves.  I  would  say  40  per  cent.,  pos- 
sibly. It  would  be  a  mere  guess,  however.  I  am  not  able  to 
tell  that  exactly. 

Re-direct  Examination  by  Mr.  McHugh.  3 

Q.  The  Deering  and  the  McCormick  are  the  popular  ma- 
chines ? 

A.    Yes,  sir. 

Q.  And  are  the  ones  that  have  the  large  percentage  of  the 
sales? 

A.    Yes,  sir;  have  had  for  years — 20  years  or  more. 

Q.    Why? 

A.  Our  farmers  prefer  them;  they  know  their  names  and 
their  makes  and  have  learned  how  to  run  them.  ^ 

Q.    And  how  about  the  repair  service? 

A.    It  is  good.    That  is  one  reason  why  they  buy  them. 

Q.    It  has  always  been  kept  up? 

A.    It  always  has  been  kept  up. 

Q,    And  the  International  has  kept  it  up? 

A.    Yes,  sir. 

Q.  So  that  the  percentage  of  sales  of  the  McCormick  and 
the  Deering  is  based  on  merit  and  not  on  compulsion? 

A.    Yes,  sir. 

Q.    The  farmers  can  buy  the  Acme  if  they  want  to? 

A.    Yes,  sir.    You  can't  compel  a  farmer  very  much. 
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1  Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Were  you  doing  business  in  Shelbyville  in  1901  and 
1902? 

A.    Yes,  sir. 

Q.  Please  name  the  different  types  of  binders  and  mowers 
that  were  sold  in  that  territory  before  the  International  was 
organized.  And  I  am  referring  to  the  year  immediately  prior 
to  its  organization. 

A.  Well,  in  our  town  the  McCormick  and  the  Deering  were 
the  leading  binders  then.    Occasionally  the  Champion  or  the 

2  Milwaukee  was  sold  by,  possibly,  some  dealer  who  would 
start  and  do  business  for  a  year  or  two  and  then  go  out.  But 
the  Deering  and  the  McCormick  have  always  been  the  leading 
binders. 

Q.     The  business  was  about  evenly  divided  between  those 
two? 
A.    Yes. 


AVILLIAM  W.  BISHOP,  being  duly  sworn  as  a  witness  on 

3  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Bishop,  you  are  in  the  farm  implement  business  at 
Virginia,  Illinois? 

A.    Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments ? 

A.    Last  year  a  little  better  than  $30,000. 

Q.    How  much  do  you  do  a  year  with  the  International 

4  Harvester  Company? 

A.  Our  account  with  them  last  year  was  between  $5,000 
and  $6,000. 

Q.  So.  about  one-fifth  of  your  business  would  be  with  the 
International? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.     The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  line  of  implements  other  than  harvest- 
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ing_  machinery  made  by  other  companies  and  sold  in  com-  i 
petition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    "What  lines  do  you  handle? 

A.  We  handle  the  Rock  Island  Plow  Company,  the  Roder- 
ick Lean  Manufacturing  Company,  the  Dain  Manufacturing 
Company,  the  Tower  Manufacturing  Company,  and  the  Moline 
Plow  Company. 

Q.  Mr.  Bishop,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  less  business  with  their  competi- 
tors? 2 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  did  buy  more 
goods  of  them,  buy  this,  or  that,  or  the  other  of  their  imple- 
ments, what  would  the  result  be  in  your  case?  o 

A.  I  would  tell  them  to  take  their  goods,  I  didn't  want 
them,  I  was  running  my  business. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  your  town  of  Virginia  ? 

A.  There  has  been  some.  Last  year  there  was  one  ma- 
chine only  in  competition  with  the  International. 

Q.    What  make  was  that? 

A.    The  Acme. 

Q.    Do  you  know  whether  the  John  Deere  the  new  binder — 

A.  The  John  Deere  has  a  sample  up  for  sale  this  year; 
was  not  last  year;  this  year  only.  4 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Bishop,  how  many  dealers  are  there  in  your  town? 

A.  Two  dealers,  two  firms. 

Q.  The  other  dealer  carries  the  Deering  lines? 

A.  Yes,  sir,  and  John  Deere  this  year.  They  are  the 
people  that  have  the  John  Deere. 

Q.  He  has  not  given  up  the  Deering,  has  he  ? 

A.  I  do  not  think  so ;  I  could  not  say  positively. 

Q.  Did  he  carry  the  Acme  line  last  year? 
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A.     No,  sir. 

Q.  You  say  that  only  one  machine  other  than  of  Interna- 
tional make  was  sold  in  your  territory  last  year? 

A.  Yes,  sir.  There  was  a  farmer  ordered  one  himself; 
the  other  dealer  had  sold  it  years  ago,  and  they  got  a  commis- 
sion out  of  it ;  at  least  I  was  told  that. 

Q.  About  what  per  cent,  of  the  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.  Last  year  12  binders  went  out  of  the  town — one  Acme 
and  11  International.  Some  years  ago,  probably  five  years 
ago,  the  Acme  sold  more  machines  than  were  sold  of  the  In- 
ternational. But  the  McCormick  and  the  Deering  are  the 
leading  machines.  There  are  more  McCormicks  and  Deer- 
ings  used. 

Q.  In  the  last  five  years  there  have  been  more  Interna- 
tional sold  than  any  other  make? 

A.    Yes,  sir,  in  the  last  five  years. 

Q.  What  per  cent,  of  the  corn  binder  business  is  Interna- 
tional ? 

A.     100  per  cent,  of  it.    There  is  very  little  sold,  though. 

Mr.  McHugh :    What? 

The  Witness :  I  say  100  per  cent,  of  the  corn  binder  busi- 
ness there;  it  is  all  International. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  In  the  last  three  years — I  will  say  five  years — there 
has  been  probably  10  per  cent,  of  Acme  and  Standard  mow- 
ers sold  there. 

Q.     So  that  it  is  90  per  cent.  International? 

A.     90  per  cent.,  taking  five  years  back. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional, in  the  same  period? 

A.    Well,  the  same  answer.     There  has  been  Acme  sold. 

Q.    90  per  cent.  International? 

A.     Yes,  sir,  90  per  cent.  International. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    Probably  60  per  cent.  International. 

Q.    Are  many  spreaders  sold  there? 

A.    Yes,  sir,  quite  a  few. 

Q,     Do  you  handle  the  International  spreaders? 

A.  We  have  had  a  few.  Our  leading  spreader  is  the 
Great  Western ;  that  is,  we  sell  that  more  than  we  do  the  In- 
ternational. 
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Re-direct  Examination  by  Mr.  McHugh. 
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Q.    Are  many  corn  binders  soldi 

A.     No.    There  has  been  but  one  sold  in  five  years,  I  think. 

Q.  So  that  100  per  cent,  of  the  corn  binders  is  simply  one 
corn  binder? 

A.    In  the  past  five  years,  yes. 

Q.    That  made  it,  of  course,  100  per  cent. 

A.    Yes. 

Q.    But  it  represented  only  one  sale? 

A.    I  made  it  100  per  cent,  because  there  is  not  any  other  2 
used. 

Q.  Yes,  that  is  right,  but  it  simply  represented  that  one 
sale,  of  course. 

A.    Yes. 

Q.    The  Acme  has  been  handled  there  some  time? 

A.  They  have  had,  I  think,  an  agency  there,  but  they  sold 
for  two  years  or  three  years ;  the  first  year  they  pretty  nearly 
skinned  us,  in  the  other  machines ;  and  it  dwindled  down  and 
there  was  none  sold  until  last  year;  there  was  one  went  out 
last  year. 

Q.     So  the  farmers —  3 

A.    The  farmers  demand  McCormick  and  Deering. 

Q.  Because  of  the  merits  of  the  machine  and  the  service 
rendered  in  connection  with  it? 

A.  Yes,  sir.  That  is  one  of  the  things  that  produce  that 
condition  in  our  territory.  There  are  stocks  carried  for  both 
machines.  If  a  farmer  breaks  down  in  the  field  it  takes  him 
only  a  short  time  to  get  repairs. 

Q.  So,  the  farmer  buys  the  McCormick  and  the  Deering 
because  of  the  service  he  gets  from  the  machine,  and  the  re- 
pairs; the  merit  of  the  machine  and  the  service?  a^ 

A.    Yes,  sir. 

Mr.  Grosvenor:  Q.  How  many  years  have  you  carried 
the  McCormick  machine? 

A.  Either  eight  or  nine  years,  since  we  took  the  agency. 
It  has  been  sold  in  the  town  for  30  years. 
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ALBERT  PAUL,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Paul,  you  are  in  business  at  Carlinville,  Illinois  t 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  Meats,  groceries,  automobiles,  buggies,  vehicles,  and 
implements. 

Q.     How  much  business  do  you  do  a  year? 

A.  It  has  run  down  as  low  as  $100,000  and  up  as  high  as 
$142,000. 

Q.  Take  the  implements,  counting  wagons,  vehicles,  and 
twine:  what  is  the  volume  of  your  business? 

A.  The  implements,  I  should  think,  would  be  about  $18,- 
000,  and  the  vehicles  would  be  about  $12,000, 

Q.    That  would  make  it  about  $30,000? 

A.    That  would  make  it  about  $30,000,  vehicles  and  all. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.     Of  late  years  it  has  been  from  $6,000  to  $7,000. 

Q.    What  binders  do  you  handle? 

A.    The  McCormick. 

Q.    What  sulky  hay  rakes? 

A.    I  handle  the  McCormick  and  the  Emerson. 

Q.    What  mowers? 

A.    The  McCormick  and  the  Emerson. 

Q.  How  long  have  you  handled  the  Emerson  rake  and 
mower? 

A.  Ever  since  the  Cooperative  Store  Company  sold  out; 
I  bought  them  out  three  years  ago. 

Q.  You  have  handled  the  Emerson  rake  and  mower  three 
years? 

A.    Yes.    I  handled  the  Champion  either  four  or  five  years. 

Q.    Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  And  do  you  handle  implements  other  than  harvesting 
machinery  made  by  other  companies  and  sold  in  competition 
with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.     T  handle  the  Oliver,  the  Eock  Island,  and  the  Moline. 

Q.     Some  Gale? 
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A.     And  the  Gale.    In  clod  crushers  I  have  four  different  1 
makes. 

Q.  You  buy  various  implements  from  various  com- 
panies ? 

A.  Yes,  sir.  In  cream  separators  I  handle  the  Lily  and 
the  Sharpies. 

Q.     The  Lily  is  the  International? 

A.    Yes. 

Q.  Mr.  Paul,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Emerson  rake  or  the 
Emerson  mower?  2 

A.     No,  sir,  they  never  have. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
bought  more  goods  of  them? 

A.     No,  sir,  they  have  never  said  so. 

Q.  If  the  International  Company  should  put  that  to  you 
as  a  condition,  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  quit  handling  the  Emerson  rake 
or  mower,  or  unless  you  would  increase  your  purchases  from 
that  company,  what  would  the  result  be?  o 

A.     I  am  sure  I  would  discontinue  their  entire  line. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  handled  at  Carlinville? 

A.     The  Johnston. 

Q.    How  long  has  the  Johnston  been  sold  there? 

A.  Since  I  took  the  McCormick;  three  or  four  years, 
something  like  that.  I  would  not  say  positively.  It  is  four 
years,  though,  as  near  as  I  remember. 

Q.  Is  the  Acme  handled  in  any  town  near  yours,  where 
you  meet  the  competition? 

A.    Yes,  it  is  handled  at  Palmyra.  4 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  implement  dealers  are  there  in  Carlinville? 

A.  There  are  three.  Well,  one  of  them  would  not  be  an 
implement  dealer.  He  just  handles  machinery.  Weiss- 
Witely  handle  the  Johnston  binders  and  mowers,  but  no  other 
implements. 

Q.    What  is  their  regular  business? 

A.    Hardware. 

Q.    What  does  the  third  man  handle? 
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A.  He  handles  in  implements  mostly  tlie  John  Deere 
goods,  but  he  handles  the  Deering  binder  and  mower. 

Q.  You  are  the  big  merchant  in  the  place?  You  do  more 
business  than  anybody  else? 

A.  Well,  our  automobile  business  runs  our  business  up 
pretty  high. 

Q.    You  are  also  in  the  meat  and  grocery  business  T 

A.    Yes,  sir. 

Q.    You  are  the  local  butcher? 

A.    Yes,  sir;  we  butcher  our  own  meats. 

Q.    And  you  sell  groceries  ? 

A.    Yes,  sir. 

Q.    Tobacco,  and  things  like  that? 

A.  We  began  with  meats  alone,  and  then  we  added  the 
groceries,  finally  the  implements  and  the  vehicles,  and  the 
last  thing  was  the  automobiles. 

Q.    And  you  sell  tobacco,  too? 

A.    Yes,  sir. 

Q.    What  are  the  leading  binders  in  your  territory? 

A.     The  McCormick. 

Q.  What  per  cent,  of  the  binders  sold  there  are  of  Inter- 
national make,  that  is  to  say,  McCormick,  Deering,  Cham- 
pion, Piano,  Milwaukee,  and  Osborne? 

A.     I  think  in  binders  there  is  90  per  cent.  International. 

Q.     Wbat  per  cent,  of  the  mowers  are  International? 

A.    I  should  judge  60  per  cent. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.     Perhaps  about  70  per  cent. 

Q.     AVhat  per  cent,  of  the  twine  is  International? 

A.     I  would  say  about  75  per  cent. 

Q.     Are  there  many  corn  binders  sold  there? 

A.     Yes,  sir,  a  very  few ;  the  Johnston  and  the  McCormick. 

Q.    Do  you  sell  International  spreaders? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  spreaders  are  International? 

A.     70  per  cent. 

Q.    What  other  things  do  you  sell  of  International  make? 

A.    I  sell  the  separators. 

Q.    Is  there  a  good  business  in  separators  there? 

A.     Yes,  sir,  a  good  business. 

Q.     Do  you  sell  International  make? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  that  business  is  International? 

A.    In  the  last  three  years  I  would  judge  just  about  half. 
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I.  N.  BAILOE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Bailor,  you  are  in  business  at  Clinton,  Illinois? 
A.    Yes,  sir. 

Q.    In  the  hardware  and  implement  business? 
A.    Yes,  sir, 

Q.    What  is  the  annual  volume  of  your  business? 

A.     From  $30,000  to  $35,000.  ^ 

Q.    What  is  the  annual  volume  of  your  business  in  farm 
implements,  twine  and  vehicles? 

A.    It  would  run  from  $10,000  to  $12,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.     From  $1,000  to  $2,000. 

Q.  A  tenth  of  your  business,  or  thereabouts,  in  imple- 
ments would  be  with  the  International? 

A.     About  that. 

Q,    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do  3 
you  handle  ? 

A.  We  handle,  the  Milwaukee  binder  and  mower;  the  hay 
rake  is  the  Osborne,  made  by  the  International  people. 

Q.     You  handle  tedders? 

A.    Yes,  sir. 

Q.    International'  tedders? 

A.     Yes,  sir. 

Q.     You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.     You  handle   a   general  line   of  implements  made  by 
other  companies  and  sold  in  competition  with  like  implements  4 
of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    We  handle  the  Racine-Sattley — a  full  line. 

Q.  Do  you  buy  anything  of  the  International  except  bind- 
ers, mowers,  rakes  and  tedders? 

A.    No,  sir. 

Q.  Mr.  Bailor,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  buy  other  goods  of  them? 

A.    No,  sir,  they  did  not. 


172  7.  N.  Bailor,  Cross-Examination. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  on  the  condition  that  you  bought  more 
goods  of  them,  what  would  the  result  he? 

A.     Then  there  would  be  a  split-up  right  there. 

Q.     What  twine  do  you  handle? 

A.     I  handle  the  Plymouth. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Clinton? 

A.     I  do  not  know  of  any;  no,  sir. 

Q.    Was  there  last  year? 

A.  I  think  there  was  one  binder  sold  last  year  by  Mr. 
Needham — an  Acme. 

Q.    Any  Standard  mowers  on  sale  there? 

A.  I  think  the  Standard  mower  is  handled  by  Mr.  Need- 
ham.    I  do  not  know  whether  he  sells  any  or  not. 

Q.     You  do  not  know  about  that? 

A.    No,  sir,  I  do  not. 

Q.    Is  the  Johnston? 

A.    No,  the  Johnston  is  not  handled  there  at  all. 

Q.     Is  it  handled  in  the  vicinity  of  Clinton? 

A.  I  think  last  year  there  was  a  sample  of  it  in  Maroa; 
that  is  about  8  or  9  miles  south  of  us.  I  do  not  know  what 
success  they  had  with  it. 

Q.    You  have  no  knowledge  about  that? 

A.    I  have  no  knowledge  of  it  at  all. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.     Mr.  Bailor,  how  many  dealers  are  there  in  Clinton? 

A.    That  handle  implements? 

Q.     Yes. 

A.    There  are  four. 

Q.    What  harvesting  lines  do  those  four  dealers  carry? 

A.  They  carry  the  McCormick,  the  Deering,  the  Mil- 
waukee, and  I  think,  as  I  told  you,  that  man  Needham  had 
an  Acme'  last  year. 

Q.     So  that  three  of  the  four  dealers  carry  the  laterna- 

tional  lines  ?  _ 

A      ^^GS'  sir 

Q.  Doe's  the  fourth  dealer  have  any  of  the  International 
make  of  harvesting  lines? 

A.     I  think  not. 
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Q.    What  per  cent,  of  the  binders  sold  in  your  territory  1 
are  of  International  make  1 

A.    I  would  say  99  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.     Pretty  nearly  the  same. 

Q.     95  per  cent,  at  least? 

A.    Yes,  all  of  it. 

Q.     What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    75  per  cent,  at  least. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.     Really,  I  can't  answer  that  positively;  I  do  not  know.  2 
But  I  think  60  or  65  per  cent,  of  the  twine  sold  in  the  town 
would  be  International. 

Q.     Are  there  many  corn  binders  sold  there? 

A.     Quite  a  few. 

Q.    What  per  cent,  of  those  are  International? 

A.     I  do  not  think  any  International  are  sold  there  at  all. 
If  it  is  sold  by  Mr.  Grineau — 

Q.     I  did  not  understand  your  answer.    Does  the  Interna- 
tional sell  all  the  corn  binders,  or  none  of  the  corn  binders? 

A.     No,  sir,  none  of  the  corn  binders.  „ 

Q.    What  is  that?  "^ 

A.     None  of  them. 

Q.     How  many  were  sold  there  last  year  ? 

A.     Corn  planters,  you  mean? 

Q.     No,  I  am  not  talking  about  corn  planters. 

A.     Oh,  corn  binders?     I  thought  you  said  corn  planters. 
There  have  been  no  corn  binders  sold  there  at  all. 

Q.     The  answer  you  gave,  when  you  said  there  were  quite 
a  few  sold,  referred  to  corn  planters  and  not  to  corn  binders  ? 

A.     Yes,  sir.    I  understood  you  to  say  corn  planters. 

Q.     Are  many  spreaders  sold  around  there  ?  4 

A.     Yes,  quite  a  few. 

Q.     Do  you  sell  the  International  spreaders  ? 

A.     No,  sir. 


W.  E.  ALDERSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McEugh. 

Q,     Mr.  Alderson,  you  are  in  business  at  Virden,  Illinois  ? 
A,    Yes,  sir. 
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Q.  In  the  farm  implement  business  I 

A.  Yes,  sir. 

Q.  What  is  the  volume  of  your  implement  business? 

A.  $75,000  to  $80,000  a  year. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  It  will  run  on  an  average,  I  think,  of  about  $13,000  a 
year. 

Q.     So,  less  than  one-fifth  of  your  business  is  with  the  Inter- 
national? 
A.     Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  McCormick. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  do  not  handle  any  binder  except  the  McCormick. 
We  have  the  John  Deere  line,  almost  the  complete  line.  Then 
we  have  the  Janesville,  and  we  have  the  Gale,  some  Moline 
goods,  the  Tower  cultivator;  and  when  it  comes  to  shellers 
and  grinders,  we  have  the  Sandwich. 

Q.    You  buy  of  various  companies  ? 

A.    Yes,  sir. 

Q.  Mr.  Alderson,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.    No,  sir. 

Q.  If  they  put  it  to  you  as  a  condition  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  do  more 
business  with  them — buy  more  goods  in  their  other  lines — 
what  would  the  result  be? 

A.  Well,  I  would  have  to  say,  "Boys,  I  am  very  sorry,  but 
I  will  have  to  tell  you  good-by. ' ' 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Virden? 


W.  E.  Alderson,  Cross-Examination.  175 

A.     Yes,  sir. 

Q.    What  make? 

A.  The  Independent  line  last  year,  and  I  suppose  they  have 
the  same  line  this  year. 

Q.  They  have  sold  considerable  stock  to  the  farmers  in 
your  neighborhood? 

A.    Yes,  sir. 

Q.    And  that  promises  sales  of  harvesters? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  mean  by  "stock"  certificates  of  stock,  and  not  a 
stock  of  implements? 

A.  Well,  they  sold  certificates  of  stock  and  quite  a  few 
implements ;  yes,  sir. 

Q.  In  answering  that  question  on  direct  examination,  did 
you  mean  certificates  of  stock,  or  did  you  mean  a  stock  of  im- 
plements ? 

A.  I  meant  certificates  of  stock;  that  is  the  way  I  took  the 
question. 

Q.    Yes ;  I  wanted  it  to  be  clear  on  the  record. 

A.    Yes,  sir. 

Q,    How  many  dealers  are  there  in  your  town? 

A.    Just  two  dealers. 

Q.  What  harvesting  implements  does  the  other  dealer 
handle? 

A.  He  handled  the  Independent  line  last  year.  I  do  not 
know  whether  he  is  going  to  have  any  binders  and  mowers 
this  year,  but  I  suppose  he  will  have  the  same  line. 

Q.     Did  he  sell  many  Independent  machines  last  year? 

A.     Quite  a  number;  yes,  sir. 

Q.     Did  he  carry  any  International  goods? 

A.     No,  sir. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.  The  McCormick  is  the  leading  machine  in  the  binder 
and  mower,  and  also  in  the  sulky  rake. 

Q.  What  per  cent,  of  the  machines  sold  are  of  Interna- 
tional make?      Speaking  first  of  binders. 

A.  You  mean  out  of  our  town,  or  in  the  community  around 
— all  of  the  other  towns? 

Q.  I  mean  in  the  community  in  which  you  sell  binders  and 
in  which  you  are  familiar  with  the  conditions. 
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A.  That  is  a  pretty  hard  question  to  answer  for  the  simple 
reason  we  do  not  try  to  keep  a  record  of  the  number  of  binders 
the  other  dealers  sell  or  that  we  sell ;  but  I  believe  I  can  make 
a  pretty  fair  estimate.  Now  up  until  last  year  we  did  not  have 
any  competition,  and  practically  all  the  binders  sold  right  in 
the  immediate  community  of  Virden  were  McCormicks,  simply 
because  there  was  no  competition  in  the  town.  Last  year 
Campbell  Bros,  started  with  the  Independent  line,  and  they 
sold  a  number  of  binders,  and  mowers  too.  In  the  other  towns 
around  us  they  handle  different  makes,  and  of  course  they 
come  in  competition  with  us. 

Q.     Many  of  them  are  International,  are  they  not? 

A.  Some  of  them,  yes,  sir.  The  Acme  is  handled  at  Palmy- 
ra, and  the  Johnston  at  Carlinville,  and  we  have  run  in  com- 
petition with  the  Acme  from  Springfield,  Illinois,  too. 


R.  M.  FEARNO,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Fearno,  you  are  in  business  at  Palmyra,  Illinois T 

A.  Yes,  sir. 

Q.  And  in  the  farm  implement  business? 

A.  Yes,  sir ;  and  the  vehicle  business,  too. 

Q.  We  include  in  farm  implements,  wagons,  buggies,  and 
so  forth.    What  is  the  amount  of  your  business  ? 

A.  About  $43,000  last  year. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  It  runs  from  $9,000  to  $12,000. 

Q.  What  line  of  binders  do  you  handle? 

A.  We  handle  the  Deering  binder  and  the  Johnston  binder. 

Q.  What  sulky  hay  rakes? 

A.  We  handle  the  Johnston  rake  and  the  Deering  rake. 

Q.  And  what  mowers  ? 

A.  The  Johnston  mower  and  the  Deering  mower. 

Q.  How  long  have  you  handled  the  Johnston  mower? 

A.  Ten  years. 

Q.  How  long  have  you  handled  the  Deering? 

A.  About  16  or  17  years. 

Q.  That  applies  to  binders  and  rakes? 

A.  Binders  and  mowers. 
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Q.  You  have  handled  the  Deering  16  years  and  the  John- 
ston line  10  years,  consecutively? 

A.     Yes ;  the  last  10  years. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle  in  these  competing  goods? 

A.  We  have  the  full  line  of  the  Moline,  the  Oliver,  and  the 
Racine-Sattley. 

Q.     Some  Parlin  &  Orendorff  goods? 

A.    Yes;  Canton  goods. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Johnston  harvesting  line? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  line  unless  you 
bought  more  goods  of  them? 

A.     No,  sir. 

Q.  Mr.  Fearno,  if  the  International  Harvester  Company 
should  impose  that  as  a  condition,  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  quit  the  John- 
ston line,  or  unless  you  increased  your  purchases  from  the  In- 
ternational Company,  by  buying  this,  and  that,  or  the  other 
of  their  implements,  what  would  the  result  be? 

A.     We  would  quit  the  harvesting  line  entirely. 

Q.     Of  the  International? 

A.    Yes,  sir. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Palmyra? 

A.    Yes,  sir. 

Q.    What  lines? 

A.     The  Acme  and  the  Independent. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Johnston  grain  binders  did  you  sell  in 
1912? 

A.     Three. 

Q.     And  how  many  Deering  in  1912? 

A.  I  think  it  was  nine.  We  did  not  have  much  wheat  crop 
last  year  through  our  country. 

Q.     You  sold  three  Johnston  last  year? 

A.    Yes,  sir. 


178  Howard  8.  Conover,  Direct  Examination. 


1 


HOWARD  S.  CONOVER,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Conover,  you  are  in  business  at  Franklin,  Ohio! 

A.     Yes,  sir. 

Q.    What  is  your  business  ? 

A.    Hardware  and  implements. 

Q.     How  much  is  the  annual  volume  of  your  business? 

A.    It  runs  from  $35,000  to  $40,000. 

Q.  What  is  the  annual  volume  of  your  business  in  farm 
implements  and  twine? 

A.  As  nearly  as  I  can  guess  at  it,  about  $12,000;  that 
would  be  my  judgment. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     It  has  run  from  $3,000  to  $5,500  the  last  several  years. 

Q.  What  binders,  mowers,  and  sulky  hay  rakes  do  you 
handle? 

A.     The  MeCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  iiaple- 
ments  of  the  International?  I  mean  other  than  harvesting 
machinery. 

A.    Yes,  sir. 

Q.    What  lines? 

A.  We  sell  the  Oliver  goods,  the  D.  M.  Sechler  corn 
planter,  the  J.  I.  Case  Plow  Company  goods,  Long  &  AU- 
statter  (Hamilton,  Ohio)  cultivators. 

Q.    You  buy  various  implements  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you,  Mr.  Conover,  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  Have  they  said  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  less  business  with  their 
competitors  ? 

A.    No,  sir,  they  never  have. 

Q.    If  the  International  should  put  that  to  you  as  a  condi- 
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tion,  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  buy  more  goods  of  them  and  less  of  their  com- 
petitors, what  would  the  result  be? 

A.     They  could  not  sell  me  a  dollar's  worth. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Franklin? 

A.    No,  sir. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than  of 
International  make  sold  at  any  of  the  towns  round  about  you? 

A.     Yes,  sir. 

Q.    Wliat  one? 

A.     The  Adriance-Platt  is  sold  at  Lebanon. 

Q.     How  long  has  that  been  sold  there? 

A.  I  think  about  seven  years.  I  am  not  just  positive 
about  the  number  of  years.    About  seven  or  eight  years. 

Q.     And  have  they  had  a  good  sale? 

A.     Yes,  they  have;  better  than  I  wanted  them  to  have. 

Q.     Is  the  Wood  handled  anywhere? 

A.  The  Wood  is  handled  at  Miamisburg,  Ohio,  six  miles 
north  of  us. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Conover,  you  are  a  banker  as  well  as  an  imple- 
ment dealer,  are  you  not? 

A.    In  a  small  way. 

Q.    You  are  vice-president  of  the  local  bank? 

A.    Yes,  sir. 

Q.    You  are  president  of  a  building  and  loan  association? 

A.    Yes,  sir. 

Q.  Are  the  leading  binders  in  your  territory  the  McCor- 
miek  and  the  Deering? 

A.  Well,  not  many  Deerings.  The  MeCormick  and  the 
Adriance  and  the  Milwaukee  have  been  sold  in  the  past. 

Q.     How  many  years  have  you  been  in  business? 

A.     I  started  in  business  in  the  fall  of  1890. 

Q.  How  many  years  has  the  Adriance  been  known  in  that 
territory? 

A.  About  seven  years,  I  think,  since  Mr.  J.  W.  Lingo 
started  to  sell  it  at  Lebanon. 

Mr.  McHugh:  He  had  the  right  "lingo"  and  persuaded 
the  farmers  to  buy? 

The  Witness:  Mr.  Lingo  is  an  old  man  in  the  business, 
and  very  capable. 
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W.  C.  NEW,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  New,  you  are  in  business  at  Winchester,  Ohio? 

A.     Yes,  sir. 

Q.    In  what  business? 

A.     Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $25,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  vehicles  and  twine? 

A.    About  $6,000,  I  g-uess. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.     I  should  say  about  $2,500.   . 

Q.  Something  less  than  one-third  of  your  implement  busi- 
ness is  with  the  International? 

A.     Yes ;  probably  a  little  more  than  a  third. 

Q.  You  handle  what  line  of  binders,  mowers,  and  sulky 
hay  rakes? 

A.     The  Deering. 

Q:    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  I  handle  a  full  line  of  the  Oliver,  the  Malta  line  of  cul- 
tivators, and  the  LaCrosse ;  and  I  handle  the  Birdsell  wagon, 
and  the  DeLaval  cream  separators. 

Q.    The  American  Seeding  Machine? 

A.    And  the  American  Seeding  Machine  line. 

Q.  Well,  that  is  enough.  Has  the  International  Harvester 
Company,  Mr.  New,  ever  said  to  you  that  you  could  not  han- 
dle their  harvesting  machinery  unless  you  bought  more  goods 
of  them? 

A.     No,  sir. 

Q.  If  they  did  put  that  to  you  as  a  condition — that  if  you 
were  to  handle  their  harvesting  machinery  you  had  to  buy 
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this,  and  that,  or  the  other  of  their  line  of  implements,  what  1 
would  the  result  be  in  your  case  1 

A.  Well,  I  would  be  sorry  to  have  to  give  up  some  of  their 
line,  but  I  certainly  would  do  it. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  handled  at  Winchester? 

A.    The  Johnston  line. 

C ross-Examination  by  Mr.  Grosvenor. 

Q.     You  do  only  $6,000  worth  of  business  in  implements,  a  2 
year? 

A.    Yes,  sir. 

Q.     And  one-third  of  that  is  with  the  International? 

A.     It  is  a  little  more  than  a  third. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.  Yes,  sir;  some  undue  notes  for  the  separator  bought 
after  settlement  time  last  September,  which  was  to  be  carried 
over  until  next  September. 

Q.    How  many  dealers  are  there  in  Winchester? 

A.    Two. 

Q.    Does  the  other  dealer  carry  any  of  the  International  3 
harvesting  lines? 

A.     No,  sir. 

(A  recess  was  here  taken  until  2:00  o'clock  P.  M.) 


L.  G.  NORVELL,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh.  4 

Q.     Mr.  Norvell,  you  are  in  business  at  Newman,  Tennessee  ? 

A.    At  Newbern,  Tennessee. 

Q.    What  is  your  business? 

A.    Hardware,  implements  and  vehicles. 

Q.    How  much  business  do  you  do  a  year,  Mr.  Norvell? 

A.  About  $85,000,  I  guess;  something  like  that,  on  an 
average. 

Q.  How  much  business  do  you  do  in  agricultural  imple- 
ments, vehicles  and  twine  ? 

A.     I  should  estimate  it  at  about  $35,000. 
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Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  Something  like  $10,000  or  $11,000  on  an  average ;  proba- 
bly more. 

Q.  About  a  third,  or  a  little  less,  of  your  business  in  im-y 
plements  would  be  with  the  International  Harvester  Company? 

A.    About  a  third  is  with  the  International. 

Q.  What  line  of  binders,  mowers,^  and  sulky  hay  rakes  do 
you  handle  ? 

A.     The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.    Wliat  lines  do  you  handle? 

A.  We  handle  the  John  Deere  Plow  Company's  line,  some 
of  the  Moline  Plow  Company,  some  of  the  Parlin  &■  Orendorff 
Plow  Company,  and  also  some  of  the  Gale  &  Hooper  Company. 

Q.  Mr.  Norvell,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  the  company? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  increase  your  purchases  from  the 
company  by  buying  this  and  that  or  the  other  of  their  imple- 
ments, what  would  the  result  be  in  your  case? 

A.    I  would  decline  to  handle  any  of  their  line. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Norvell,  how  many  dealers  are  there  in  your  town? 

A.  Two. 

Q.  What  harvesting  lines  does  the  other  dealer  handle? 

A.  He  also  handles  the  International  line — the  Deering. 

Q.  How  long  have  you  been  in  business? 

A.  Ten  years. 
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Q.    During  that  entire  period  have  you  sold  the  McCor-  i 
mick  binders? 

A.     No ;  I  sold  the  Milwaukee  for  a  while. 

Q.  The  only  binders  you  have  sold  have  been  those  of  the 
International? 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  you  are  buying  today  from 
the  International  and  which  constitute  this  one-third  of  your 
implement  business. 

A.  Binders,  mowers,  rakes,  disc  harrows,  gasoline  engines, 
hay  presses,  hay  tedders,  binder  twine,  section  harrows,  ma- 
nure spreaders,  5-  and  14-tooth  harrows.  2 

Q.     Drills? 

A.     No;  I  have  never  handled  their  drills. 

Q.    What  drill  do  you  handle? 

A.  I  handled  the  Kentucky,  but  it  was  not  owned  by  the 
International  at  that  time. 

Q.     It  is  now  owned  by  the  International,  is  it  not? 

A.    Yes,  it  is  now. 

Q.     And  whom  are  you  buying  it  from  today? 

A.  I  have  not  made  my  drill  contract,  but  I  will  make  it 
with  the  International  Harvester  Company  I  presume.  q 

Q.    Do  you  handle  International  corn  binders? 

A.     No.    There  is  none  of  that  business  in  my  territory. 

Q.  Mr.  Norvell,  are  the  McCormick  and  the  Deering  bind- 
ers the  leading  types  of  binders  in  your  territory? 

A.     Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make,  that  is,  McCormick,  Deering,  Piano, 
Champion,  Osborne,  and  Milwaukee? 

A.    Practically  all. 

Q.     It  is  nearly  100  per  cent.,  is  it? 

A.     Practically  so;  yes,  sir.  4., 

Q.  What  per  cent,  of  the  mowers  are  of  International 
make? 

A.  Practically  all,  in  my  immediate  town.  In  nearby  towns 
there  are  some  other  mowers  sold. 

Q.  Then,  in  the  territory  in  which  you  do  business,  at  least 
95  per  cent,  of  the  mowers  sold  are  International? 

A.    Yes,  I  should  think  so. 

Q.    What  per  cent,  of  the  sulky  hay  rakes,  in  the  same  ter- 
ritory, are  International? 
A.    Practically  the  same. 

Q.    What  per  cent,  of  the  twine  is  Internatiohal? 

A.     I  do  not  know  of  any  other  twine  that  is  handled  ex- 
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cept  the  International,  at  the  present  time.  There  has  been 
no  other  twine  handled  in  the  past. 

Q.     Today  it  is  100  per  cent.  International? 

A.     In  my  immediate  town  it  is;  yes. 

Q.  What  per  cent,  of  the  spreaders  sold  in  your  territory 
are  of  International  make? 

A.  All  that  have  been  sold  out  of  my  town  by  dealers  have 
been  International.  Quite  a  few  have  been  sold  by  mail- 
order houses. 

Q.  Taking  into  account  those  sold  by  mail-order  houses, 
what  per  cent,  would  you  say  of  the  total  business  in  spread- 
ers in  your  vicinity  is  of  International  make  ? 

A.     I  should  say  75  per  cent. 

Q.     What  per  cent,  of  the  hay  presses  are  International? 

A.  We  have  several  other  makes  of  hay  presses  sold  in 
the  .community.  In  the  town  there  is  no  other  hay  press  sold 
except  the  International.  The  percentage  of  sales  I  should 
say  would  be  about  75  per  cent.  I.  H.  C.  presses. 

Q.     That  is,  75  per  cent.  International? 

A.    Yes,  sir. 

Q.     What  per  cent,  of  the  tedders  are  International? 

A.     Practically  all. 

Q.     Are  any  hay  loaders  sold  around  there? 

A.    A  few. 

Q.    "What  per  cent,  of  those  are  International? 

A.  There  is  no  International  hay  loader  handled  in  my 
town  at  all.    Rock  Island  and  Thomas,  I  think. 

Q.     Are  there  many  side-delivery  rakes  sold  there? 

A.     Very  few;  none,  in  fact. 

Q.    Are  there  any  sweep  rakes? 

A.     Quite  a  good  many. 

Q.     Does  the  International  sell  sweep  rakes? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  those  are  International? 

A.     Practically  all. 

Re-direct  Examination  bi/  Mr.  McHugh. 

Q.     How  many  binders  did  you  sell  last  year? 
A.    Binders  are  a  very  small  part  of  our  business.    We 
sold  8  or  10,  I  guess. 
Q.     It  is  not  a  great  grain-growing  section  about  there? 
A.    No. 
Q.    Were  there  many  tedders  sold? 
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A.     Not  very  many ;  no,  sir.  i 

Q.  That  is  not  an  implement  that  is  very  much  in  use  in 
that  country? 

A.     No.    They  are  coming  into  use. 
Q.     They  are  coming  into  use? 
A.     Yes;  very  much  so. 

Q.    And  the  Dain  mower  is  handled  in  the  community? 
A.     The  Dain  is  handled  in  a  town  near  us;  and  also  the 
Walter  A.  Wood  and  the  Thomas, 
Q.     And  that  is  true  of  rakes? 
A.    Yes,  I  presume  so. 

2 

LEWIS  THOMPSON,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Thompson,  you  do  business  at  Ripley,  Tennessee? 

A.     Yes,  sir. 

Q.    And  you  are  in  the  farm  implement  business? 

A.     Yes,  sir.  „ 

Q.    How  much  business  do  you  do  a  year,  Mr.  Thompson? 

A.    We  did  about  $135,000  to  $140,000  last  year. 

Q.     That  was  your  total  business? 

A.     That  was  our  gross  business. 

Q.     That  included  what  besides,  farm  implements? 

A.     What  we  call  our  farm  supply  business ;  everything. 

Q.  Now,  in  general  farm  implements,  including  vehicles 
and  twine,  how  much  business  do  you  do? 

A.    I  should  think  around  $35,000. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company  a  year?  4 

A.  Our  account  with  the  International  Harvester  Company 
last  year,  which  was  about  an  average  year,  was  right  at 
$11,000. 

Q.  So,  a  third,  or  a  little  less,  of  your  implement  business 
would  be  with  the  International  Harvester  Company? 

A.    A  third  would  be  a  good  estimate. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    Deering  and  Osborne  rakes. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 
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Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International] 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  John  Deere,  the  Parlin  &  Orendorff,  and 
the  Oliver. 

Q.    You  buy  various  implements  from  various  companies! 

A.    Yes. 

Q.  Mr.  Thompson,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  more  business  with  them? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors? 

A.    Never;  no,  sir. 

Q.  If  the  International  Company  should  impose  on  you 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  more  business  with  them,  increased 
your  purchases  by  buying  this  and  that  or  the  other  of  their 
implements,  what  would  the  result  be  in  your  case? 

A.    I  would  cut  them  out. 

Q.  What  lines  of  harvesting  machinery,  binders  and  mow- 
ers and  rakes,  other  than  of  International  make,  are  sold  at 

Ripley?  ^  ,, .  , 

A.  The  Johnston  and  the  Thomas  1  know;  I  think  prob- 
ably there  is  a  dealer  handling  the  Dain. 

Q.     The  Thomas  mower  and  rake? 

A.    Yes,  sir ;  and  the  Johnston. 

Q.     And  you  think  probably  the  Dain  is  handled? 

A.     I  think  the  Dain  is  handled;  yes,  sir. 

Q     And  the  Johnston  is  the  full  line  of  binders? 

A  I  do  not  think  they  have  ever  sold  a  binder,  while  they 
have  the  agency  for  the  Johnston  line.  Hardly  any  binders 
are  sold  in  our  territpry;  two  or  three  a  season  would  cover 
all  the  binder  business. 

Q.    Yours  is  a  good  deal  of  a  hay  country,  however? 

A.     Some  hay,  yes,  sir;  quite  a  great  deal. 

Q  And  so  with  respect  to  rakes  and  mowers,  there  are 
the  international  makes,  the  Thomas,  and  the  Dain? 

A.    Yes,  sir. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Is  Ripley  near  the  tobacco  section? 

A.  No,  sir. 

Q.  What  is  the  principal  crop  there! 

A.  Cotton  and  corn. 

Q.  More  cotton  than  corn! 

A.  Cotton  is  our  principal  product  for  the  market. 

Q.  How  many  dealers  are  there  in  Ripley! 

A.  Five  or  six. 

Q.  How  many  of  those  handle  International  mowers! 

A.  Two. 

Q.  You  handle  the  Deering  and  the  Osborne,  and  the  other 
man  handles  the  McCormick? 

A.  The  McCormick. 

Q.  Do  the  other  three  dealers  handle  mowers! 

A.  Yes,  sir. 

Q.  What  types  of  mowers  do  they  handle ! 

A.  There  are  two  others  handling  mowers;  one  is  han- 
dling the  Dain  and  the  other  the  Thomas.     There  has  been, 

until  recently,  a  Champion  agency  there,  but — 

Q.  Who  sells  the  Johnston  mower! 

A.  Rice  &  Tucker,  I  think. 

Q.  Do  they  handle  any  of  the  International  mowers? 

A.  No,  sir. 

Q.  Does  the  International  hold  any  of  your  notes! 

A.  No,  sir. 


0.  T.  MYERS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

4 
Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Myers,  you  are  in  business  in  Illiopolis,  Illinois! 

A.    Yes,  sir. 

Q.    What  is  your  business! 

A.    Hardware  and  implements. 

Q.  How  much  money  represents  the  annual  volume-  of  your 
business! 

A.    Normally,  about  $30,000. 

Q.  And  how  much  represents  the  annual  volume  of  your 
business  in  farm  implements  and  twine! 
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1      A.    About  $15,000,  about  half  of  \i,  including  wagons. 

Q.    How  much  business  do  you  do  with  the  International 
Harvester  Company,  what  part  of  that? 

A.    I  judge  it  would  run  from  a  third  to  a  fourth  of  the 
implement  business. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     I  handle  the  McCormick  mower  and  binder  and  the 

McCormick  rakes,  but  in  the  hay  rake  we'do  not  sell  what  they 

call  the  hay  rake;  it  is  what  is  called  a  stalk  rake;  it  is  a 

heavy  rake,  intended  for  stalks,  and  they  use  it  for  the  hay 

-^  rake. 

Q.    It  is  not  a  hay  rake  country? 
A.    No,  sir. 

Mr.  Grosvenor :    What  is  it — a  buck  rake  or  a  side-delivery 
rake? 

The  Witness :    No,  just  a  hay  rake,  but  it  is  made  heavy 
for  stalk. 

Q.    Corn  stalks? 
A.    Yes. 

Q.     Mr.  Myers,  you  handle  a  general  line  of  farm  imple- 
3  ments? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery,  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 
A.    Yes,  sir. 
Q.    What  lines? 

A.    We  have  the  Parlin  &  Orendorff  line,  the  Oliver  Chilled 
Plow  Company,  the  South  Bend  Chilled  Plow  Company,  and 
the  Pattee  Plow  Company. 
Q.    What  wagons  do  you  handle? 
1      A.    The  Studebaker,  the  Schuttler,  and  the  Davenport. 
Q.    You  buy  various  implements  from  various  companies? 
A.    Just  as  they  are  required;  yes,  sir. 
Q.    Mr.  Myers,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  more  business  with  them? 
A.    No,  sir. 

Q.     Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 
A.    No,  sir. 
Q.    If  the  International  Harvester  Company  should  put  it 


0.  T.  Myers,  Cross-Examination.  189 

to  you  as  a  condition  that  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  more  business  with  them 
by  buying  this  and  that  or  the  other  of  their  line  of  imple- 
ments, what  would  the  result  be  in  your  case? 

A.  I  would  tell  them  I  was  my  own  boss  and  I  do  what  I 
please. 

Q.    And  if  they  insisted  on  that  condition — 

A.    Then  I  would  get  along  without  their  goods. 

Q.  What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  on  sale  at  Illiopolis'? 

A.  The  Independent  line,  and  the  Johnston,  and  the  Eacine- 
Sattley. 

Q.    I  am  speaking  of  harvesting  lines  only. 

A.  The  Independent  and  the  Johnston,  and  I  think  the 
Acme— I  am  not  sure  about  that;  I  think  so,  though. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Is  there  another  dealer  handling  the  Deering  lines  in 
your  town? 

A.    No,  sir. 

Q.  What  are  the  leading  types  of  binders  in  your  town,  in 
your  vicinity? 

A.  I  think  it  is  the  McCormick,  myself,  because  that  is 
what  I  sell. 

Q.    And  after  that  comes  the  Deering? 

A.    The  Deering  is  not  represented  there. 

Q.  What  are  sold  in  your  territory  or  in  the  towns  near 
you,  that  come  into  competition  with  your  lines? 

A.  The  Deering,  the  McCormick,  the  Johnston,  the  Acme, 
and  the  Independent;  we  have  all  kinds  of  them. 

Q.  There  have  not  been  many  Johnston  and  Independent 
sold  there,  have  there? 

A.  Well,  they  started  to  sell  them  and  they  did  sell  quite 
a  number  of  them,  and  most  of  them  are  sorry  now  that  they 
bought  them. 

Q.    How  many  Independent  have  been  sold  around  there? 

A.  I  could  not  answer  that,  because  I  am  not  running  that 
part  of  it;  but  I  know  there  have  been  some  of  them  sold. 

Q.    Does  the  International  hold-  any  of  your  notes? 

A.    No,  sir. 
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E.  T.  DECHANT,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Dechant,  what  is  your  business? 

A.    Farmer. 

Q.    How  long  have  you  been  farming? 

A.    Since  1875. 

Q.    Where  are  you  farming? 

A.    Franklin,  Ohio,  Warren  County. 

Q.    How  much  land  do  you  farm? 

A.    135  acres. 

Q.    On  that  farm  what  do  you  raise? 

A.     Corn,  wheat,  tobacco,  oats,  and  hay. 

Q.  Is  your  farm,  so  far  as  the  diversity  of  the  crops  and 
the  proportions  of  the  various  crops  that  you  raise  are-  con- 
cerned, a  fairly  representative  farm  of  its  size  in  your  sec- 
tion? 

A.    Yes,  sir. 

Q.    Do  you  use  harvesting  machinery  on  your  farm? 

A.    Yes,  sir. 

Q.    What  make  of  binders  and  mowers  do  you  use? 

A.    The  McCormick. 

Q.     When  did  you  buy  your  last  McCormick? 

A.    12  years  ago. 

Q.    And  it  is  working  satisfactorily? 

A.    Yes,  sir. 

Q.  What  is  the  fact  as  to  the  repair  service  that  you  have 
had  on  that  in  the  past  10  years  ? 

A.  In  fact,  I  have  never  had  to  get  many  repairs,  but 
when  I  wanted  them  I  could  get  them  right  away;  no  trouble 
to  get  them. 

Q.    The  service  was  entirely  satisfactory? 

A.    Yes,  sir. 

Q.  Do  you  know  in  a  general  way  about  the  purchases  of 
harvesting  machinery  in  your  section,  by  the  farmers?  Do 
you,  or  do  you  not,  know  in  a  general  way  what  kinds  of 
binders  and  mowers  the  farmers  in  your  section  use? 

A.  Well,  there  have  been  different  kinds  used  there,  but  the 
majority,  I  think,  have  the  McCormick. 

Q.  Do  you  know  why  the  farmers  generally  prefer  the 
McCormick? 
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Mr.  Grosvenor :    I  object  to  that  as  trivial. 

Mr.  McHugh:    I  am  just  asking  him  if  he  knows. 

A.  Because  we  consider  it  the  best  machine.  If  we  want 
repairs  we  can  get  them  without  any  delay. 

Q.  Have  you  prepared  a  list  of  the  implements  that  you 
have  and  use  upon  your  farm,  together  with  the  price  paid  for 
them? 

A,    Yes,  sir. 

Q.  Is  this  the  list,  and  is  it  correct?  (Handing  paper  to 
witness.) 

A.    Yes,  sir. 

Q.  Now,  will  you  state  the  implements  that  you  use  upon 
your  farm,, and  the  make  and  the  price  thereof? 

A.    The  list  is  as  follows : 


3  Farm  Wagons,  Custom  Made 
1  Spring  Wagon,  made  over 

1  Buggy 

4  Walking  Plows,  3  Oliver,  1  Augry 


List  of  Farm  Tools  Used  by  E.  T.  Dechant,  Franklin,  Ohio, 
on  His  Farm  of  135  Acres. 

Purchase 
Price. 

$372.00 
25.00 
325.00 
68.00 
60.00 
30.00 
24.00 
45.00 
25.00 
55.00 
125.00 
45.00 
22.00 
20.00 
25.00 


Gang  Plow,  Oliver 

Disc  Harrow,  Middletown 

Peg  Harrows 

Corn  Planter,  Black  Hawk 

Corn  Cultivators,  John  Deere 

Grain  Drill,  McSherry 

Grain  Binder,  McCormick 

Mowing  Machine,  McCormick 

Hay  Eake  " 

Hay  Backs,  hand-made 

Fanning  Mill 

Gasoline  Engine,  Water  System,  Hoosier, 

Lighting  Plant 
Cream  Separator,  I.  H.  C. 
Corn  Sheller,  Hocking  Valley 
Land  EoUer,  Sterling 
mall  Tools— hoes,  shovels, 

wheelbarrows,  etc. 


900.00 

65.00 

8.00 

25.00 

125.00 


$2,389.00 
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Q.  I  notice  in  the  list  of  implements  that  you  have  a  water 
system  and  a  lighting  plant. 

A.    Yes,  sir. 

Q.    That  is  operated  by  gasoline  engine? 

A.    Yes,  sir. 

Q.    That  is  rather  exceptional,  isn't  it? 

A.    Well,  I  don't  know. 

Q.  Every  farmer  does  not  light  his  barn  by  electricity, 
does  he  ? 

A.  _No,  but  I  do  not  know  why  he  should  not.  They  have 
electric  light  in  the  cities  and  I  don't  know  why  we  should 
not  have  it. 

Q.  Outside  of  the  lighting  system,  the  implements  you  have 
are  needed  on  your  farm? 

A.    Yes,  sir. 

Q.    And  are  necessary  to  its  proper  cultivation? 

A.    Yes,  sir. 

Q.  Are  the  farmers  in  your  section  getting  more  and  more 
to  utilize  their  gasoline  engines  for  pumping  water  and  gen- 
erating electric  light? 

A,    Yes,  sir. 

Q.    That  is  getting  to  be  done,  is  it? 

A.  Yes,  sir.  I  have  had  my  plant  two  years,  and  I  know  of 
two  other  plants  going  in.    One  is  about  completed. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Dechant,  you  are  one  of  the  well-to-do  farmers  in 
your  part  of  the  country,  are  you  not? 

A.  Oh,  I  don't  know  as  I  am  so  well-to-do.  I  own  the  farm 
there,  yes,  sir. 

Q.  I  mean  by  that,  you  are  somewhat  better  off  than  the 
average  farmer  in  your  parts. 

A.     That  may  be. 

Q.    Well,  it  is  the  fact-,  is  it  not? 

A.    There  are  farmers  there  better  off  than  I  am. 

Q.  I  mean  you  are  better  off  than  the  average  farmer  m 
your  parts? 

A.    Well,  I  don't  know  how  to  answer  that  question. 

Q.  How  many  of  the  farmers  around  you  have  lighting 
plants  on  their  farms? 

A.    I  know  of  two  others  besides  myself. 

Q     That  means  that  only  three  have  lighting  plants  on 
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their  farms,  and  there  are  several  hundred  farms  in  your  1 
township  ? 

A.    I  suppose  so ;  yes,  sir. 

Q.    How  many  acres  of  corn  do  you  have  on  an  average  ? 

A.  Oh,  I  suppose  we  raise  from  4  or  5  to  50.  I  have  got 
out  80  acres  this  year. 

Q.     How  many  acres  of  wheat  and  small  grain? 

A.  I  raise  from  15  to  18  acres  of  wheat.  I  do  not  raise 
much  oats ;  I  do  not  put  that  out  unless  I  have  to  change  my 
crops. 

Q.     How  many  acres  of  tobacco? 

A.    I  raise  from  8  to  10  acres.    I  cut  out  17  last  year.  2 

Q.     What  kind  of  tobacco  do  you  raise  ?    Dark  tobacco  1 

A.     Seed  leaf. 

Q.    How  many  acres  of  hay? 

A.    I  had  a  few  acres  last  year  of  very  poor  hay. 

Q.  What  is  your  twine  bill?  How  much  do  you  pay  for 
twine  a  year,  on  an  average? 

A.     I  think  I  paid  11  cents  for  it  last  year. 

Q.    How  much  did  you  buy? 

A.  I  don't  know  whether  it  was  a  bale  and  a  half  or  two 
bales  I  got  last  year.  g 

Q.  I  want  to  get  the  figures  in  dollars  and  cents,  if  you 
can  remember  what  you  paid,  in  order  to  add  it  to  this  list  of 
implements. 

A.  It  was  11  cents  a  pound  I  paid,  and  I  could  not  say 
whether  it  was  two  bales  or  a  bale  and  a  half. 

Q.     How  many  pounds  are  there  in  a  bale? 

A.     You  have  got  me;  I  couldn't  answer  that  question. 

Mr.  McHugh:  Q.  Are  various  makes  of  binders  and 
mowers  on  sale  around  your  place? 

A.     Yes,  sir.    You  can  buy  most  any  make  you  want. 

Q.     Mr.  Dechant,  you  bought  this  binder  12  years  ago?        4 

A.    Yes,  sir. 

Q.    Was  that  in  the  year  1901  ? 

A.     Well,  if  that  is  12  years  back,  it  was. 

Q.  Then,  it  was  made  before  the  International  was  or- 
ganized ? 

A.    I  suppose  so. 

Q.     And  you  are  still  using  it? 

A.  Yes,  sir;  it  is  a  good  machine  yet,  and  will  be  as  long 
as  I  want  one. 
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1 

HENRY  HARRIS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Harris,  you  are  a  farmer? 
A.    Yes,  sir. 
Q.    "Where  do  you  live? 
A.    Wilmington,  Ohio,  Clinton  County. 
2      Q.    How  much  of  a  farm  have  you? 

A.    I  have  200  acres.    They  lay  about  three-quarters  of  a 
mile  apart. 

Q.    What  do  you  raise  on  your  farm? 
A.     Corn,  wheat,  hay,  and  a  few  oats — not  very  many. 
Q.    You  live  near  Wilmington,  Ohio? 
A.     Six  miles  north  of  Wilmington. 
Q.    What  kind  of  a  binder  do  you  use? 
A.    I  use  the  Milwaukee. 

Q     When  did  you  buy  your  present  Milwaukee  binder? 
„      A.    In  1904. 
^       Q.    Wliat  had  you  used  before  that? 

A.     That  was  my  first  farming  for  myself.  _ 

Q.    How  have  you  found  the  repair  service  rendered  m 
connection  with  that  Milwaukee  binder? 
A.    It  has  been  good. 
Q.    Have  you  had  occasion  to  use  it? 
A.    Yes,  sir,  I  have  had  breaks,  but  I  have  never  been  de- 
layed to  amount  to  anything.  j_.  .    .       . 
Q.     So,  the  repair  service  has  been  satisfactory  / 

A      Ygs   sir. 
4      q'    And  you  could  have  bought  other  makes  of  binders  at 
the  time  you  bought  the  Milwaukee? 

A     Yes   sir. 

o'  They  were  there  on  sale.  Now,  what  is  the  fact  as  to 
the  state  of  the  agricultural  implement  business,  taken  as  a 
whole,  today,  compared  with  ten  years  ago,  so  far  as  it  attects 

the  farmer?  ..,     .^  u  ^^ 

A.    Well,  it  looks  like  it  was  better. 
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Cross-Exapiination  by  Mr.  Grosvenor. 

Q.  You  are  referring  to  everything  now?  You  are  not  re- 
ferring simply  to  harvesting  implements  when  you  say  the 
condition  is  better  ? 

A.  Well,  I  think  people  are  learning  that  farmers  do  not 
want  anything  unless  they  can  get  repairs  for  the  imple- 
ments that  they  buy.  That  is  the  reason  I  think  it  is  better.  I 
think  they  are  keeping  more  repairs. 

Q.  You  never  bought  any  repairs  from  the  International 
Harvester  Company,  did  you? 

A.    Yes,  sir. 

Q.     Don't  you  buy  them  from  the  local  dealer? 

A.     Well,  yes,  sir,  X  buy  them  from  the  local  dealer. 

Q.  Did  you  ever  have  any  trouble  in  getting  repairs  from 
him? 

A.    No,  sir. 

Q.  Either  before  or  since  the  International  was  organ- 
ized? 

A.    Well,  I  had  no  cause  for  any  before  it  was  organized. 

Q.  You  never  needed  repairs  on  your  place  until  the  In- 
ternational was  organized,  then? 

A.    No,  sir. 

Mr.  Grosvenor:     Did  you  put  that  list  in,  Mr.  McHugh? 

Mr.  McHugh:    No,  I  did  not. 

Q.    What  do  you  raise  on  your  farm? 

A.     Corn,  wheat,  hay,  oats — a  few  oats. 

Q.    Do  you  have  a  lighting  plant  on  your  farm? 

A.    No,  sir. 

Q.  Do  you  know  any  farmer  in  your  neighborhood,  with 
a  farm  of  100  acres,  who  has  a  lighting  plant? 

A.    Yes,  sir. 

Q.    How  many  of  them? 

A.  I  could  name  a  couple  of  dozen  where  there  are  either 
electric  lights  or  acetylene  lights. 

Q.    Are  those  on  large  farms  or  small  farms? 

A.     Average  farms,  farms  of  from  100  to  150  acres. 

Q.  Have  you  prepared  a  list  of  the  implements  in  use 
upon  your  farm? 

A.    I  did. 

Mr.  Grosvenor:    I  would  like  to  look  at  it. 

Mr.  McHugh :  I  did  not  offer  it  in  evidence.  I  am  willing 
you  should. 
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1  Q.    Does  most  every  farmer  in  your  part  of  the  country 
have  a  grain  binder? 

A.    I  think  they  do;  every  farmer  who  has  very  much 
ground  to  farm. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    You  were  asked  if  you  had  prepared  a  list  of  the  imple- 
ments on  your  farmi 
A.    Yes,  sir, 

2  Q,    And  you  said  yes. 
A.    Yes,  sir. 

Q.    Is  this  the  list  of  implements  you  have,  together  with 
the  purchase  price?     (Handing  paper  to  witness.) 

A.    It  looks  like  the  list. 

Q.    Look  it  over  and  see. 

A.    Yes,  I  believe  that  is  the  list. 

Q.    And  it  is  correct? 

A.    I  think  it  is  correct. 

Q.    Will  you  now  state  what  implements  you  have  on  your 
o  farm,  together  with  the  price  thereof. 
^      A.    The  list  is  as  follows: 

List  of  Farm   Tools  Used  by  Henry  Harris,  Wilmington 
Ohio,  on  His  Farm  of  200  Acres. 

Purchase 

Price. 

2  Farm  Wagons,  Weber,  Brown  $156.00 

1  Automobile,  Ford  600.00 

1  Buggy  or  Surrey,  Coates  100.00 

4f: -1  /      A  1    -*---w       n^««.  TTi-i«l 'torz  Kfv 

y2f  -ft-ppicLuxi  \^Kji£i  xxusaex  ±ot*o\f 

.  1  Walking  Plow,  Imp.  14.00 

^  2  Gang  Plows,  Oliver,  Cassidy  89.00 

1  Disc  Harrow,  B.  &  G.  53.00 

2  Peg  Harrows  20.00 
1  Corn  Planter,  Black  Hawk  38.00 

3  Corn  Cultivators,  2  Hamlon,  1  Gale  75.00 
1  Grain  Binder,  Milwaukee  125.00 
1  Corn  Binder,  McCormick  115.00 
1  Mowing  Machine,  Johnston  45.00 
i/o  Clover  Huller,  Birdsell  325.00 
TTedder,  Ohio  32.00 


•Scratched  out  in  pencil  in  original. 
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1  Hay  Loader,  Ohio  53.00 

2  Hay  Racks,  Hand-made  25.00 
i/o  Thresher,  Gaar-Scott  387.50 
1  Manure  Spreader,  Great  Western  120.00 
Vo  Traction  Engine,  Gaar-Scott  625.00 
1  Corn  Sheller  5.00 
1  Stalk  Cutter,  Ohio  28.00 
1  Land  EoUer,  Sterling  23.00 
1/2  Shredder,  Appleton  187.50 
Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  100.00 


Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    Do  you  do  any  contract  work  for  your  neighbors? 

A.     Yes,  sir,  I  do  threshing. 

Q.  And  that  is  the  reason  you  have  this  y^  traction  engine 
costing  $625? 

A.    Yes,  sir. 

Q.    And  this  1/2  shredder  costing  $387? 

A.    Thresher,  that  should  be. 

Q.  That  is  the  reason  you  have  this  thresher  costing 
$387.50^n  order  to  do  contract  work  with  it? 

A.  Yes,  sir.  Not  entirely.  I  do  my  own  work  before  I  do 
any  contract  work. 

Q.  You  would  not  have  bought  it  exclusively  for  use  on 
your  own  farm? 

A,    Hardly. 

Q.  And  you  also  use  this  shredder,  costing  $187.50,  for 
contract  work? 

A.     Just  a  little,  yes,  sir. 

Q.  You  do  not  do  any  contract  work  with  your  corn 
binder  or  your  grain  binder? 

A.    No,  sir. 

Q.     Do  you  do  any  contract  plow  work? 

A.    No,  sir. 

Q.  And  this  %  Appleton  corn  husker,  costing  $187.50,  do 
you  do  contract  work  with  that? 

A.    A  little,  yes,  sir. 

Q.    Is  that  the  same  thing  as  the  Appleton  corn  shredder? 

A,    I  suppose  so. 

Q.     Or  is  it  a  different  implement? 

A.    It  is  the  same  thing.    Is  it  in  there  twice  ? 

Q.    Yes. 
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1      A.    Well,  it  should  not  be. 

Mr.  McHugh :    Draw  a  pencil  through  it. 
The  Witness :    It  should  be  there  only  once.    I  have  only 
the  one. 

Q.    What  was  your  twine  bill  for  1912? 
A.     Our  wheat  was  pretty  nearly  a  failure  last  year.    We 
used  quite  a  little  on  the  corn  I  think  it  was  about  150  pounds. 

CHARLES  SKIMMING,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  h'lf  Mr.  McHugh. 

Q.  Mr.  Skimming,  you  live  near  Wilmington,  Ohio  I 

A.  Yes,  sir. 

Q.  You  are  a  farmer? 

A.  Yes,  sir. 

Q.  How  long  have  you  been  farming  for  yourself? 

A.  For  myself  about  22  years. 

Q.  How  much  land  do  you  farm? 

3  A.  175  acres. 

Q.    What  do  you  raise  on  your  farm? 

A.  Corn,  wheat,  hay — just  a  small  amount  of  hay ;  we  har- 
vest just  enough  for  our  own  use;  and  a  small  amount  of 
oats. 

Q.  Is  your  farm  typical  in  the  character  of  it  and  in 
amount  of  corn  and  other  crops  you  raise? 

A.    Yes,  sir. 

Q.    What  grain  binder  do  you  use? 

A.    We  are  using  the  McCormick  at  present. 

Q.    When  did  you  buy  the  McCormick  that  you  use? 

4  A.     The  last  one  I  purchased  last  year. 

Q.  What  did  you  use  before  the  one  you  purchased  last 
year? 

A.     Since  I  have  been  farming  for  myself? 

Q.    Yes. 

A.     They  have  all  been  McCormicks. 

Q.     They  have  all  been  McCormicks? 

A.    Yes,  sir. 

Q.  How  did  the  McCormick  binder  that  you  bought  last 
year  compare  with  the  one  you  bought  previously?  When 
did  you  buy  the  earlier  one? 
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A.    The  first  one  I  bought,  I  think,  in  1892,  and  the  next  1 
one,  about  1896. 

Q-    And  the  next  one  last  year? 

A.    The  next  one  last  year. 

Q.  How  did  the  one  you  bought  last  year  compare  with 
the  earlier  one,  in  service  and  character  of  machine? 

A.     There  are  improvements  on  it,  of  course,  each  year. 

Q.    How  is  the  draft?    Lighter— pull  easier? 

A.  I_  think  it  is  fully  as  light  and  possibly  lighter.  I  had 
been  using  the  6-ft.  machine  prior  to  this  one,  and  this  is  a 
7-ft.    Of  course  we  get  a  little  more  draft,  possibly;  not  much. 

_  Q.    How  has  the  repair  service  been  on  the  McCormick  2 
binders  you  have  had  during  the  years  you  have  had  them? 

A.    Very  good. 

Q.     Satisfactory? 

A.    Yes,  sir,  satisfactory. 

Q.  When  you  bought  the  McCormick  binder  last  year  was 
there  any  other  binder  on  the  market?  Could  you  buy  a 
different  binder  if  you  preferred  it? 

A.     Oh,  yes.    There  were  other  binders  in  our  town. 

Q.     You  bought  the  McCormick  binder  out  of  preference? 

A.    Yes,  sir.  o 

Q.     And  not  under  compulsion? 

A.     No,  I  think  not. 

Q.  Have  you  prepared  a  list  of  the  implements  you  have 
and  use  on  your  farm,  together  with  the  purchase  price  there- 
of? 

A.    Yes,  sir,  I  gave  a  list  of  it. 

Mr.  McHugh :  I  have  cut  out  the  automobile.  It  is  a  ques- 
tion whether  that  is  a  farm  implement  or  not. 

The  Witness:  It  is  not  quite  necessary.  Yes,  sir,  this 
seems  to  be  a  correct  list. 

Q.    Will  you  state  the  implements  you  have  on  your  farm.  4 
with  the  price  you  paid  for  the  same? 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Charles  Skimming,  Wilmington, 
Ohio,  on  His  Farm  of  175  Acres. 

Purchase 
Price. 

2  Farm  Wagons,  Moline,  Studebaker  $110.00 
1  Spring  Wagon,  Old  25.00 

3  Buffffies,    1  Carriage,  Richmond,  Peters, 

^^     '  Patterson,  George  3*5.00 

3  Walking  Plows,  Scotch,  B.  &  G.  42.00 
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1  Sulky  Plow,  Oliver  35.00 

1  Disc  Harrow,,  Osborne  30.00 

2  Peg  Harrows,  Evans  28.00 

1  Corn  Planter,  Moline  35.00 

2  Corn  Cultivators,  Hamilton  40.00 
1  Grain  Drill,  Thomas  65.00 
1  Grain  Binder,  McCormick  135.00 
1  Corn  Binder,  McCormick,  2nd  hand  50.00 
1  Mowing  Machine,  McCormick  45.00 
1  Tedder,  Ohio  35.00 
1  Hay  Rack  10.00 
1  Manure  Spreader,  Success,  2nd  hand  60.00 
Vs  Int.  Separator  and  Shredder  350.00 
1  Feed  Grinder,  Starter  35.00 
1  Cream  Separator,  Blue  Bell  65.00 
1  Corn  Sheller,  H^nd  5.00 
1  Land  Roller,  Hand-made  10.00 
Small  Tools — ^hoes,  shovels, 

wheelbarrows,  etc.  lOO.OO 


Q.  These  implements  are  necessary  for  the  proper  work- 
ing of  your  farm? 

A.    Yes,  sir. 

Q.  I  notice  you  have  an  interest  in  a  separator  and  shred- 
der? 

A.    Yes,  sir. 

Q.  You  have  put  down  here  only  the  amount  you  paid  for 
your  interest  in  that? 

A.     Yes,  sir. 

Q.  That  is  a  shredder  which  you  use  on  your  place  and 
other  places,  too? 

A.  There  is  a  company  of  neighbors,  farmers;  there  are 
eight  in  the  company,  and  we  purchased  that  together. 

Q.     This  represents  your  interest? 

A.  That  represents  one-eighth  of  it,  yes,  sir,  as  nearly  as 
I  could  give  it  from  memory. 

Q.    And  it  is  used  on  the  farms  of  those  who  have — 

A.     Of  those  eight  farmers,  yes. 

Q.  And  each  one  has  paid  one-eighth  and  gets  one-eighth 
of  its  use? 

A.    Yes,  sir. 

Q.  So  your  use  of  it  on  your  farm  is  proportionate  to 
your  payment? 
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A.    Yes,  sir ;  we  pay  just  according  to  the  amount  of  labor  i 
received. 


Cross-Examination  by:  Mr.  Grosvenor. 

Q.    How  large  is  your  farm,  Mr.  Skimming  1 

A.     175  acres. 

Q.     Have  you  any  business  other  than  that  of  farming? 

A.    No,  sir;  that  is  all  I  am  following  at  present. 

Q.  Have  you  had  any  business  other  than  that  of  farming 
at  any  time?  >  ; 

A.     You  mean  official  business,  or  anything  of  that  kind? 

Q.  No,  I  do  not  mean  any  official  or  public  position;  but 
have  you  been  engaged  in  selling  agricultural  implements,  or 
have  you  been  a  merchant? 

A.  I  have  been  a  merchant.  A  good  many  years  ago  I  was 
in  the  hardware  business  for  a  couple  of  years. 

Q.  Is  this  shredder  used  on  any  farms  other  than  those  of 
the  owners? 

A.    Yes,  sir. 

Q.     Then  you  do  contract  work  with  it? 

A.    Yes,  sir. 

Q.  Pretty  nearly  every  farm  in  your  vicinity,  of  100  acres 
or  more,  has  a  grain  binder,  has  it  not? 

A.    Yes,  sir. 

Q.    And  they  are  also  apt  to  have  a  corn  binder? 

A.    Yes,  sir. 

Q.    And  always  a  mowing  machine? 

A.    Usually  so. 

Q.    Don't  you  have  a  hay  rake  or  a  side-delivery  rake?_ 

A.  I  have  no  steel  rake,  no,  sir.  I  use  a  wood,  revolving 
rake.  I  use  a  hay  rake,  but  we  put  up  a  very  small  amount 
of  hay ;  just  enough  for  home  use. 

Q.  You  found  the  McCormick  a  satisfactory  machme 
years  before  the  International  was  organized,  did  you  not? 

A.    I  did;  yes,  sir. 

Q.    How  much  twine  do  you  use  per  acre? 

A.    Last  year? 

Q.    On  an  average,    2  to  3  pounds? 

A.  Well,  2  pounds  binds  a  pretty  good  crop  for  us;  we 
consider  it  an  average. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Tuesday,  May  27,  1913,  at  10:00  o'clock.) 
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C.  H.  ALLYN,  being  duly  sworn  as  a  witness  on  behalf  of 
the   defendants,   testified   as   follows    (Monday,   May   26, 

Direct  Examination  by  Mr.  McHugh. 

Q.    You  may  state  your  fullname,  please? 

A.     Charles  H.  Allyn. 

Q.    Where  do  you  live,  Mr.  Allyn  I 

A.    Madison,  Wisconsin. 
'      Q.    What  is  your  business? 

A.    Manufacturing  agricultural  implements. 

Q.  What  is  the  name  of  the  company  with  which  you  are 
connected? 

A.    The  Madison  Plow  Company. 

Q.    And  what  is  your  position  in  that  company? 

A.    I  am  vice-president  and  manager. 

Q.  What  lines  of  implements  does  the  Madison  Plow  Com- 
pany manufacture? 

A.  Plows,  harrows,  cultivators,  corn  planters,  and  trans- 
planters. 

Q.  Throughout  what  stretch  of  country  does  the  Madison 
PIqw  Company  do  business  in  the  selling  of  its  goods? 

A.  Principally  in  the  state  of  Wisconsin,  northern  Iowa, 
southern  Minnesota,  central  Minnesota,  and  some  little  job- 
bing trade  in  the  Southwest. 

Q.  Prior  to  your  being  associated  with  the  Madison  Plow 
Company  what  was  your  business. 

A.  I  was  associated  with  the  Fuller  &  Johnson  Manufac- 
turing Company,  of  Madison,  Wisconsin. 

Q.  And  the  Fuller  &  Johnson  Company  manufacture  what 
lines? 

A.  They  manufacture  the  same  line  that  we  are  manufac- 
turing. 

Q.     They  make  engines  in  addition? 

A.     And  engines  in  addition;  yes,  sir. 

Q.  In  what  department  of  Fuller  &  Johnson  were  you 
occupied — the  manufacture  or  the  sales  ? 

A.     I  was  in  the  sales  department. 

Q.  And  throughout  what  territory  did  Fuller  &  Johnson 
sell  their  product? 

A.  Practically  the  same  as  we  do,  although  they  extended 
their  business  a  little  more  widely  than  we  do. 
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Q.    How  long  were  you  with  the  Fuller  &  Johnson  Com-  i 
pany? 

A.     Something  over  20  years. 

Q.  Then,  from  1902  to  two  years  ago  you  were  in  the  sales 
department  of  the  Fuller  &  Johnson  Company? 

A.    Yes,  sir. 

Q.  And  for  the  past  two  years  have  been  with  the  Madi- 
son Plow  Company? 

A.    Yes,  sir. 

Q.  During  that  whole  period  you  have  been  doing  busi- 
ness in _  competition  with  the  International  Harvester  Com- 
pany with  respect  to  certain  implements?  2 

A.    Yes,  sir. 

Q.    What  implements? 

A.  While  I  was  associated  with  the  Fuller  &  Johnson  peo- 
ple, it  was  cultivators,  harrows,  and  engines;  the  last  two 
years  it  has  been  cultivators,  harrows,  and  corn  planters. 

Q.  The  Madison  Plow  Company  is  not  one  of  the  great 
implement  companies  of  the  country? 

A.     It  is  a  small  concern. 

Q.    How  is  your  business — growing? 

A.     It  is  very  satisfactory;  yes,  sir.  „ 

Q.  Now,  Mr.  Allyn,  how  did  you  find  the  competition  of 
the  Internationa]  Harvester  Company  throughout  those  ten 
j'ears,  whether  it  was  fair  and  normal  and  businesslike,  or 
otherwise? 

A.     We  found  it  fair  and  businesslike. 

Q.  You  sold  and  now  sell  your  implements,  in  the  main, 
to  the  retail  implement  dealers  throughout  the  section  you 
have  named? 

A.     Yes,  sir. 

Q.     And  in  a  great  many  instances  you  sell  your  imple- 
ments to  dealers  who  handle  International  Harvester  Com-  4 
pany's  harvesting  machinery? 

A.    Yes,  sir. 

Q.    I  suppose  that  is  true  in  the  majority  of  your  sales? 

A.    I  think  it  is;  I  think  so. 

Q.  Have  you  found  the  fact  that  dealers  handle  Interna- 
tional Harvester  Company's  harvesting  machinery  an  im- 
pediment to  your  sales  to  those  dealers  of  the  implements 
that  you  handle  and  sell  in  competition  with  the  Interna- 
tional? 

A.     No,  sir. 

Q.  How  have  you  found  the  field  in  the  territory 
throughout  which  you  have  done  business,  as  to  whether  it 
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1  was  open  in  competition  with  the  International  Harvester 
Company? 

A.    Why,  we  have  found  it  open. 

Q.  Through  your  experience  in  the  sales  department  of 
the  Fuller  &  Johnson  Company,  and  in  your  position  as 
manager  of  the  Madison  Plow  Company,  you  have  hecome 
fairly  well  acquainted  with  the  implement  dealers  in  the  sec- 
tion named? 

A.    A  great  many  of  them;  yes,  sir. 

Q.     And  you  know  their  methods  of  doing  business? 

A.    Yes,  sir. 

2  Q.  Now,  what  would  be  the  effect  on  the  business  of  the 
International  Harvester  Company  if  it  should  adopt  the 
policy  and  enforce  the  policy  of  saying  to  the  dealers  that 
they  could  not  handle  International  harvesting  machinery 
unless  they  handled  their  long  line  exclusively? 

Mr.  Grosvenor:  I  want  to  enter  my  objection  to  that  as 
calling  for  a  conclusion  and  opinion  of  the  witness. 

A.  Why,  I  think  that  policy  eventually,  if  not  right  away, 
would  curtail  their  business. 

Q.  The  dealers  would  refuse  to  do  business  with  them  on 
o  that  condition? 

A.    I  think  a  great  many  of  thena  would,  yes,  sir. 

Q.  The  stronger  dealers,  the  more  desirable  dealers — 
the  vast  majority  of  them — would  do  that? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    What  is  the  capitalization  of  the  Madison  Plow  Com- 
pany? 
.       A.     The  capitalization  is  $250,000,  but  we  have  paid  in  only 
^  $100,000. 

Q.  So  that  the  capital  on  which  you  are  doing  business  is 
$100,000? 

A.    $100,000;  yes,  sir. 

Q.  You  do  not  make  any  harvesting  implements  of  any 
sort,  do  you? 

A.    None  at  all. 

Q.  Then,  you  are  not  in  competition  with  the  Interna- 
tional Harvester  Company  on  that  line,  either  in  jobbing  or 
in  manufacturing? 

A.     Not  at  all ;  no,  sir. 

Q.    Your  principal  line  is  plows? 
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A.    Plows,  riding  cultivators,  disc  harrows,  corn  planters,  1 
and  transplanters. 

Q.  The  International  Harvester  Company  does  not  make 
any  plows  or  sell  them  in  your  territory,  does  if? 

A.     Not  that  I  know  of. 

Q.  And  the  International  Harvester  Company  sells  but  a 
very  small  or  limited  number  of  corn  planters  in  your  terri- 
tory! 

A.  I  could  not  say  as  to  the  quantity.  I  know  they  are 
selling  corn  planters,  but  I  could  not  say  as  to  the  quantity. 

Q.  Do  you  recognize  this  book  as  the  Implement  Blue 
Book  and  trade  journal?  2 

A.    Yes,  sir. 

Q.  Let  me  point  out  page  422  and  ask  you  if  that  is  a 
statement  or  advertisement  of  your  company? 

A.    Yes,  sir. 

Mr.  Grosvenor :  I  ask  that  that  be  copied  into  the  record 
as  part  of  the  evidence,  the  first  paragraph. 

The  advertisement  on  page  422  of  the  1912  Implement  Blue 
Book  is  as  follows : 

"MADISON  PLOW  CO.    President,  Jackson  Renter;  Vice-  3 
President,  C.  H.  Allyn;  Treasurer,  J.  M.  Boyd. — ^Walk- 
ing, Breaking,  Sulky  and  Gang  Plows,  Breaker  Attach- 
ments, Harrows,  Harrow  Carts,  Tongue  Trucks  for  Disc 
Harrows,  Cultivators,  Corn  Planters  and  Transplanters." 

Q.    Have  you  ever  been  in  the  employ  of  the  International 
Harvester  Company? 
A.     No,  sir. 
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Federal  Building,  CHcago,  Illinois, 
Tuesday,  May  27,  1913, 10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner,  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
seph R.  Darling,  Esq. 

On  behalf  of  the  defendants,  Hon.  William  D.  McHugh 
and  Victor  A.  Remy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to- wit: 

Mr.  McHugh:  Mr.  AUyn,  who  testified  yesterday,  tele- 
phoned that  he  desired  to  correct  his  testimony  in  one  par- 
ticular, and  I  call  attention  to  it  to  see  whether  we  can  avoid 
bringing  him  back.  He  testified  that  there  was  $100,000  of 
capital  stock  of  his  company  issued.  He  telephoned  that  he 
was  mistaken  in  that;  that  there  was  $76,200  of  the  capital 
stock  issued ;  that  there  is  a  surplus  of  $6,250,  and  undivided 
profits  of  $13,418.    Can  that  go  in? 

Mr.  Grosvenor:    Yes,  I  am  perfectly  willing. 

Mr.  McHugh :    By  agreement,  that  may  be  substituted. 

Mr.  McHugh:  Counsel  for  the  defendants  now  produces 
and  hands  to  counsel  for  the  Government  a  copy  of  the  list 
of  dealers,  with  lines  handled,  in  the  Aurora,  Hlinois,  general 
agency  of  the  International  Harvester  Company. 

Counsel  for  the  defendants  now  produces  and  hands  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Concordia,  Kansas-,  general  agency. 

It  appears  that,  by  some  oversight,  when  we  gave  counsel 
for  the  Government  a  copy  of  the  list  for  the  Madison,  Wis- 
consin, general  agency,  on  May  24th,  the  list  of  dealers  and 
lines  handled  for  Block  3  of  that  agency  was  omitted.  I  now 
supply  that  list. 

Counsel  for  the  defendants  now  hands  to  counsel  for  the 
Government  a  copy  of  the  list  of  dealers,  with  lines  handled, 
in  the  Springfield,  Illinois,  general  agency. 
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CHARLES  G-.  MoGLASHAM,  being  duly  sworn  as  a  witness 
on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  McGlasham,  you  are  in  business  at  Rockford,  Illi- 
nois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements,  harness,  trunks,  and  leather  goods. 

Q.    What  is  the  annual  volume  of  your  business?  2 

A.    In  the  neighborhood  of  $35,000. 

Q.  What  is  the  annual  volume  of  your  business  in  farm  im- 
plements, including  twine  ? 

A.    And  carriages? 

Q.    And  vehicles,  yes. 

A.    From  $22,000  to  $24,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    Last  year  it  was  $6,000. 

Q.    That  is  a  fair  average  ? 

A.    $6,000  or  $7,000,  yes ;  something  like  that.  ^ 

Q.  About  one-fourth  of  your  business  in  implements,  ve- 
hicles, and  twine  is  with  the  International? 

A.    Just  about,  I  should  say. 

Q.    What  line  of  binders  do  you  handle,  Mr.  McGlasham? 

A.    The  Deering. 

Q.    What  line  of  sulky  hay  rakes? 

A.    The  Deering  and  the  Emerson. 

Q.    What  line  of  mowers? 

A.    The  Deering  and  the  Emerson. 

Q.    Do  you  handle  a  general  line  of  farm  implements?  4 

A.    I  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International 
Company? 

A.    I  do. 

Q.    What  lines  in  the  main  do  you  handle? 

A.  We  handle  the  Emerson,  the  Black  Hawk,  the  J.  I.  Case 
threshers,  and  the  Sterling  goods. 

Q.  How  long  have  you  handled  the  Emerson  rake  and  the 
Emerson  mower? 

A,    Since  1896,  when  I  first  started  in  business  for  myself. 
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1       Q.     Continuously? 

A.    Yes. 

Q.    How  long  have  you  handled  the  DeeringT 

A.    The  same  length  of  time. 

Q.  So  you  have  handled  the  two  lines  continuously  since 
1896? 

A.    Yes,  sir. 

Q.  Mr.  McGlasham,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson  rake 
and  the  Emerson  mower! 
'^  A.  No;  they  never  said  that  I  could  not  handle  the  other 
goods.  They  had  an  exclusive  contract  offered  to  me  one  year. 

Q.    And  what  happened? 

A.    Well,  I  did  not  sign  it  until  they  eliminated  it. 

Q.  They  eliminated  the  exclusive  clause  from  the  con- 
tract? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

3  A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition,  Mr.  McGlasham,  that  you  could  not  handle 
their  harvesting  machinery  unless  you  quit  handling  these 
competing  rakes  and  mowers,  or  unless  you  would  buy  more 
goods  of  them  in  these  other  lines,  what  would  the  result  be  ? 

A.    I  would  drop  them. 

Q.  What  line  of  harvesting  machinery  other  than  of  Inter- 
national make  is  sold  at  Rockford,  in  the  way  of  binders? 

A.    The  Acme, 

Q.    And  are  the  Acme  rake  and  mower  also  sold? 

4  A.    They  are. 

Q.    And  is  the  Johnston  corn  harvester? 
A.    It  is. 

Q.    What  is  the  fact  as  to  whether  the  competition  between 
the  various  makes  of  harvesting  machinery  is  active? 
A.    It  is  active. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  Standard  mowers  did  you  sell  for  the  sea- 
son of  1912? 
A.    My  recollection  is  7 ;  it  may  have  been  8. 


James  A.  Blanchard,  Direct  Examination.  209 

Q.    How  many  Deering? 

A.    I  do  not  think  more  than  4;  perhaps  5. 

Q.  The  Standard  mower  was  well  established  in  your  ter- 
ritory before  the  International  was  organized? 

A.     Yes,  sir. 

Q.    How  many  dealers  are  there  in  Rockford? 

A.     There  are  4  at  the  present  time,  I  think. 

Q.  Does  one  of  these  other  dealers  handle  the  McCormick 
lines  ? 

A.    Yes,  sir. 

Q.    What  lines  do  the  other  two  dealers  handle? 

A.  One  handles  the  Acme,  and  the  other  handles— I  don't 
know  really  what  he  does  handle.  He  handles,  I  think,  the 
Johnston  com  harvester  and  one  of  the  International  binders; 
I  am  not  certain. 

Q.  So  that  three  of  the  four  dealers  handle  International 
binders  ? 

A.    I  think  they  do. 

Q.  Are  the  leading  types  of  binders  in  your  territory  the 
McCormick  and  the  Deering? 

A.  The  Acme  is  sold  quite  extensively  there  now,  I  un- 
derstand. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.    Personal  notes? 

Q.    Notes  of  yours  or  of  your  firm. 

A.    I  think  they  have  one  of  my  notes  at  the  present  time. 

Q.    When  was  that  note  given? 

A.    In  the  settlement  last  year,  in  December. 

Re-direct  Examination  hy  Mr.  McHugh. 

Q.  That  was  given  in  the  ordinary  course  of  business? 

A.  It  was  for  goods  carried  over. 

Q.  That  is  the  usual  proceeding? 

A.  Yes;  it  was  for  goods  that  were  carried  over. 


JAMES  A.  BLANCHARD,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Blanchard,  you  are  in  business  at  Blanchardville, 
Wisconsin? 
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A.    I  am. 

Q.    What  is  your  business? 

A.    Implements. 

Q.    Farm  implements? 

A.    Yes,  sir. 

Q.    What  is  the  annual  volume  of  your  business? 

A.    About  $28,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    Last  year  it  was  $9,000;  that  is  about  an  average. 

Q.  About  a  third  of  the  business  is  with  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.  Do  you  know  how  much  your  business  in  binders  and 
mowers  and  rakes  amounts  to? 

A.    In  round  figures,  about  $6,000. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  MoOormiek. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    I  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.    I  do. 

Q.  What  lines  do  you  handle?  For  instance,  what  wagons 
do  you  handle? 

A.    We  handle  the  Stoughton  and  the  Columbus  wagon. 

Q.    What  manure  spreaders? 

A.    The  John  Deere  and  the  Clover  Leaf. 

Q.    What  cream  separators? 

A.    The  Sharpies  and  the  International. 

Q.    What  cultivators? 

A.    The  John  Deere,  the  Fuller  &  Johnson,  and  the  Gale. 

Q.    What  drills? 

A.  The  Janesville  and  the  International.  In  drills  we 
handle  the  VanBrunt  only. 

Q.  Mr.  Blanchard,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  that  com- 
pany? 

A.    No,  sir. 

Q.    Has  the  International  Company  ever  said  to  you  that 
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you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors'? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose that  as  a  condition,  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this  and  that  or  the  other  of 
their  line  of  implements,  what  would  the  result  be  in  your 
case,  Mr.  Blanchard  f 

A.     I  think  I  would  tell  them  to  take  their  goods  out. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Blanchardville  ?  • 

A.    Yes,  sir. 

Q.    What  lines? 

A.    The  Independent. 

Q.  Has  the  Independent  Company  sold  much  stock  around 
there? 

A.    It  has  sold  lots  of  stock ;  yes  sir. 

Q.  And  their  sales  of  implements  are  following  the  stock, 
are  they  I 

A.    Yes. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Does  the  sale  of  implements  by  the  Independent  keep 
pace  with  the  sale  of  stock? 

A.    No,  sir,  I  do  not  think  it  does. 

Q.  How  many  dealers  are  there  in  Blanchardville,  Wis- 
consin? 

A.    Three. 

Q.    Does  one  of  the  other  dealers  handle  the  Deering  lines? 

A.    Yes,  sir. 

Q.    And  the  third  dealer  handles  what? 

A.    The  Independent. 

Q.  How  long  has  the  third  dealer  been  handling  the  Inde- 
pendent? ,        ^  ,  . 

A.     This  is  the  first  year,  I  beheve,  that  the  present  man  is 

handling  it. 

Q.    Was  the  Independent  handled  there  m  1912? 

a'.  They  sold  some  machines;  whether  they  had  a  dealer 
or  not  I  do  not  know.    There  were  machines  sold  in  1912. 

Q.  The  leading  types  of  binders  and  mowers,  in  your  ter- 
ritory are  the  Deering  and  the  McCormick? 

A.    Yes,  sir. 
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Q.  What  per  cent,  of  the  binders  sold  in  your  territory  in 
the  last  four  or  five  years  have  been  International? 

A.  I  do  not  know.  There  have  been  Independents  and 
Acmes  sold  there. 

Q.    It  has  been  nearly  all  International,  has  it  not? 

A.    The  majority  of  them  have ;  yes,  sir. 

Q.  A  good  deal  more  than  a  majority  has  been  Interna- 
tional ? 

A.    Yes,  I  should  think  they  would  be. 

Q.    Are  any  corn  binders  sold  there? 
■  A.    Yes,  sir. 

Q.    What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 
A.    Almost  exclusively  International. 
Q.    95  per  cent.  ? 
A.    Yes. 

Q.  What  per  cent,  of  the  mowers  have  been  Interna- 
tional ? 

A.    I  do  not  know.    80  per  cent.,  say. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.    Almost  exclusively  International  in  sulky  hay  rakes. 

Q.    95  per  cent.? 

A.    Yes. 

Q.  What  per  cent,  of  the  grain  binders  have  been  Inter- 
national? 

A.    That  would  be  pretty  hard  to  give  the  percentage  on, 

Q.    Would  it  be  80  per  cent? 

A.    No,  I  do  not  think  so. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    This  last  year,  you  mean? 

Q.  Take  the  last  three  or  four  years,  or  at  the  present 
time  if  you  prefer  to  give  it  of  that  date. 

A.    The  mail-order  houses  are  quite  a  factor  in  twine. 

Q.    Do  you  handle  International  twine? 

A.    Yes,  sir. 

Q.    What  twine  does  the  other  dealer  handle? 

A.    International. 

Q.  Then,  the  twine  that  comes  into  the  territory  comes 
through  mail-order  houses  that  are  not  International? 

A.  Plymouth  twine  is  sold  by  our  competitors,  in  compet- 
ing towns  there. 

Q.    It  is  over  half  International  twine,  is  it  not? 

A.    Yes,  I  should  judge  it  is. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No,  sir;  not  due. 
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Q.    Does  the  International  hold  any  of  your  notes  which  1 
are  not  yet  due? 
A.    Yes,  sir. 

W.  E.  STACKPOLE,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Stackpole,  you  are  in  business  at  Warren,  Illinois? 

A.    Yes,  sir.  ^ 

Q.    What  is  your  business? 

A.    I  am  in  the  implement  and  automobile  business. 

Q.  What  is  the  annual  volume  of  your  farm  implement 
business,  leaving  out  automobiles? 

A.     It  runs  about  $50,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    $6,000  to  $7,000;  last  year  it  ran  about  $6,000. 

Q.     The  average  would  be  between  $6,000  and  $7,000? 

A.    Yes.  3 

Q.  So,  about  one-eighth  of  your  business  is  with  the  Inter- 
national ? 

A.    Just  about. 

Q.  How  much  of  the  business  with  the  International  Com- 
pany is  in  binders  and  mowers? 

A.    About  $2,600  to  $2,700. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.     Everything.  4 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  wifh  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle,  in  the  main? 

A.  I  handle  the  Emerson,  the  Moline,  some  LaCrosse,  and 
the  Sterling. 

Q.    You  buy  of  various  companies? 

A.    Buy  of  everybody  where  I  think  I  can  get  the  stuff  to 

sell. 
Q.     Mr.  Stackpole,  has  the  International  Harvester  Com- 
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pany  ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  the  com- 
pany? 

A.    No,  sir. 

Q.  Has  the  International  ever  said  to  you  that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  less 
business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Company  should  fix  that  as  a  con- 
dition, that  you  could  not  handle  their  harvesting  machinery 
at  all  unless  you  did  increase  your  purchases  from  the  com- 
pany by  buying  this  and  that  or  the  other  of  their  imple- 
ments, what  would  the  result  be? 

A.  The  result  would  be  they  would  be  set  out  immedi- 
ately. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Warren? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme  and  the  Johnston  corn  binder. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are"  there  in  Warren,  Mr.  Stack- 
pole? 

A.    There  are  two  regular  dealers  and  one  kind  of  a  curb- 
stone dealer. 

Q.    What  lines  do  the  two  regular  dealers  handle? 

A.    I  am  one  of  the  regular  dealers. 

Q.    You  handle  the  Deering? 

A.    I  handle  the  Deering  and  my  competitor  has  the  Mc- 
Cormick  line. 

Q.    And  the  curb-stone  dealer  carries  the-— 

A.    The  Acme;  he  sells  a  little  coal  and  runs  the  city 
scales. 

Q.    Have  you  ever  been  asked  to  carry  the  Acme? 

A.    In  the  past  I  had  the  Acme,  for  one  or  two  years. 

Q.    Did  you  used  to  carry  it  at  the  same  time  that  you 
were  carrying  the  Deering? 

A.    Yes,  sir;  had  them  right  side  by  each. 

Q.    Beg  pardon? 

A.    I  had  them  side  by  side. 

Q.    You  find  the  Deering  and  the  McCormick  are  the  lead- 
ing types  of  binders  in  your  territory? 
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A,     They  were ;  very  few  Acmes  being  sold  there  at  all.        1 

Q.  What  per  cent,  of  the  binders  sold  there  are  Interna- 
tional? 

A.  Last  year  there  were  only  three  Acmes  sold  out  of  the 
town — grain  binders.  The  McCormick  man  and  I  got  out 
about  15  grain  binders. 

Q.    About  80  per  cent.,  then,  or  more,  is  International! 

A.    Not  more  than  that. 

Q.    About  that? 

A.    Just  about. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    They  are  all,  I  guess.  2 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  The  sulky  hay  rakes  are  something  we  do  not  sell,  or 
sell  very  seldom. 

Q.  Is  the  side-delivery  rake  the  rake  that  is  used  in  the 
community? 

A.    Yes. 

Q.  What  per  cent,  of  the  side-delivery  rakes  are  Interna- 
tional? 

A.    My  competitor  handles  most  of  the  International  side-  o 
delivery  rakes;  I  handle  the  Dain  and  the  Sterling,  princi- 
pally. 

Q.     Do  you  also  handle  the  McCormick? 

A.  I  had  what  they  call  the  Keystone ;  that  is  an  Interna- 
tional ;  I  sold  one  of  them. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  I  handle  about  20,000  pounds  per  year,  and  my  com- 
petitor has  about  5,000  pounds  of  Plymouth. 

Q.    It  is  80  per  cent.  International? 

A.    Yes. 


JOHN  W.  WINE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Wine,  you  are  in  business  at  Mount  Morris,  Illi- 
nois? 

A,  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implements,  farm  machinery. 
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Q.    How  much  business  do  you  do  a  year! 

A.    About  $15,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.    It  was  $7,000  last  year, 

Q.    That  is  a  fair  average? 

A.    Yes. 

Q.  How  much  was  your  business  in  binders,  mowers,  and 
rakes  ? 

A.    $3,000. 

Q.    What  line  of  binders  do  you  handle! 

A.     The  McCormick. 

Q.    What  sulky  hay  rakes  and  mowers? 

A.    The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International?  I  mean  outside  of  harvesting 
machinery. 

A.    Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.  The  J.  I.  Case,  the  Moline,  the  Hayes,  and  some  Emer- 
son. 

Q.  Mr.  Wine,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  more  business  with  them? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  increase  your  purchases  from  the  com- 
pany by  buying  this,  and  that,  or  the  other  of  their  line  of  im- 
plements, what  would  the  result  be  in  your  case? 

A.    I  would  cancel  the  contract. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  in  the  town  of  Mount  Morris? 

A.    Yes,  sir. 

Q.    What  Hne? 

A.     The  Acme. 

Q.     The  binder  and  mower  and  rake? 
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A.  Well,  the  Emerson  mower  is  sold  there.  1 

Q.  The  Acme  full  line? 

A.  Yes. 

Q.  And  the  Emerson  mower? 

A.  Yes,  sir. 

Q.  And  is  the  Independent  Harvester  Company's  line 
handled  in  any  town  round  about  Mount  Morris? 

A.  It  is  handled  at  Oregon. 

Q.  How  far  is  that  from  Mount  Morris  ? 

A.  Six  miles. 

Q.  And  there  is  competition  between  these  various  makes 
of  harvesting  machines  ?  2 

A.  Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Wine,  you  are  the  manager  of  the  Mount  Morris 
Elevator  Company? 

A.    Yes,  sir. 

Q.    Do  you  own  that  company? 

A.-    No,  sir. 

Q.    Are  you  a  stockholder  in  it?  3 

A.    Yes,  sir. 

Q.  The  principal  business  of  that  company  is  grain, 
isn't  it? 

A.    Yes,  sir, 

Q.    You  carry  implements  on  the  side? 

A.    Yes,  sir. 

Q.  How  long  have  you  personally  been  connected  with  the 
implement  business? 

A.  I  have  been  there  only  a  year  and  a  half,  but  I  was  in 
it  in  Missouri  about  eleyen  years.  , 

Q.  In  answering  questions,  on  direct  examination,  were 
you  referring  to  your  experience  at  Mount  Morris? 

A.    Yes,  sir. 

Q.    Where  you  have  been  only  a  year  and  a  half? 

A.    A  year  and  a  half;  yes,  sir. 

Q.    How  many  dealers  are  there  at  Mount  Morris  ? 

A.    Two. 

Q.    What  does  the  other  dealer  handle? 

A.    The  Acme. 

Q.    Does  he  carry  any  of  the  International  harvesting  lines? 

A.    Yes,  sir. 
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Q.  Now,  wliy  didn't  you  answer  that — say  so,  when  I  asked 
you  what  lines  he  carried?    You  named  only  the  Acme. 

A.  I  should  have  said — well,  now,  I  don't  know  ahout  the 
other.  He  handled  them  one  year,  and  this  year  I  do  not  know 
whether  he  has  got  it  or  not. 

Q.  Now,  let  us  take  1912.  There  was  one  other  dealer  in 
the  town? 

A.    Yes,  sir. 

Q.    He  carried  Acme  and  International? 

A.    Not  last  year.    He  had  the  Acme  last  year. 

Q.    When  did  he  handle  the  International? 

A.    Some  number  of  years  ago. 

Q.    Is  he  carrying  the  International  for  this  year? 

A.    I  could  not  say.    I  think  he  has  it,  but  I  do  not  know  it. 

Q.    You  think  he  has  International  this  year? 

A.    Yes,  sir ;  the  Deering  line,  I  think. 

Q.    Does  he  have  the  Acme  line  this  year? 

A.    Yes,  sir. 

Q.  Please  name  the  different  implements  the  Mount  Mor- 
ris Elevator  Company  buys  from  the  International. 

A.  They  have  their  binders,  mowers,  spreaders,  some  corn 
planters,  hay  rakes,  engines. 

Q.    Cream  separators? 

A.    Yes,  sir. 

Q.    Wagons? 

A.    Wagons. 

Q.    Tillage  tools? 

A.    No,  no  tillage  tools. 

Q.  So  that  about  one-half  of  your  implement  business  is 
with  the  International? 

A.    Yes,  sir. 

Q.  Does  the  International  hold  some  of  your  notes  or  notes 
of  the  Mount  Morris  Elevator  Company? 

A.    I  think  one. 

Mr.  McHugh :  Q.  That  note  is  a  small  note,  not  yet  due  ? 
No  obligation  because  of  that  note? 

A.    Not  yet  due.    No,  sir. 
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JOHN  EOBINSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McEugh. 

Q.  Mr.  Robinson,  you  are  in  business  in  Poplar  Grove, 
Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  harness. 

Q.    How  much  business  do  you  do  a  year?  ^ 

A.    About  $20,000. 

Q.    How  much  business  do  you  do  in  implements  and  twine? 

A.    About  $19,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.    About  $6,000. 

Q.  How  much  does  your  business  in  binders  and  mowers 
and  rakes  amount  to  ? 

A.    Pretty  close  to  $1,500. 

Q.    What  line  of  binders  do  you  handle  ?  3 

A.    The  McCormick. 

Q.    WTiat  sulky  hay  rakes? 

A.    The  McCormick. 

Q.    What  mowers? 

A.    The  McCormick. 

Q.    What  twine  do  you  handle? 

A.    The  Plymouth. 

Q.    Exclusively? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir.  4 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  Janesville  and  the  Emerson,  the  Stoughton  wagon 
and  spreader.  Of  course  corn  planters  come  in  under  the 
Janesville. 

Q.    You  buy  of  various  companies? 

A.   Yes,  sir. 

Q.     Mr.  Robinson,  has  the  International  Harvester  Com- 
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1  pany  ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  from  the  com- 
pany? 

A.    No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A,    No,  sir. 

Q.    If  the  International  Company  should  impose  on  you  the 
condition  that  you  could  not  handle  their  harvesting  machin- 
ery at  all  unless  you  did  agree  to  buy  more  goods  of  the 
^  company,  what  would  the  result  be? 

A.     I  would  not  handle  their  lines. 

Q.    You  are  the  only  dealer  in  Poplar  Grove? 

A.    Yes,  sir. 

Q.    In  implements? 

A.    Yes,  sir.     There  is  another  gentleman  who  handles 
twine  and  carriages. 

Q.    But  you  are  the  only  one  carrying  a  line  of  harvesting 
machinery? 

A.    Yes,  sir. 
3       Q.    Is  the  Acme  line  of  harvesting  machinery  handled  in 
any  town  round  about  Poplar  Grove  where  you  meet  the  com- 
petition? 

A.    Yes,  sir. 

Q.    Where  is  it  handled? 

A.    At  Caledonia,  Capron,  and  Belvidere. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Are  there  International  agents  at  the  three  towns  you 
I  last  mentioned? 

A.    Yes,  sir. 

Q.  So  that  the  leading  types  of  binders  and  mowers  in 
your  territory  are  the  McCormick  and  the  Deering? 

A,    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory — 
and  by  that  I  mean  the  territory  in  which  you  sell  binders 
in  competition  with  other  dealers— are  of  International  make ; 
that  is,  McCormick,  Deering,  Piano,  Champion,  Milwaukee, 
and  Osborne? 

A.    Perhaps  80. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same ;  about  80. 


A.  E.  Agnew,  Direct  Examination.  221 

Q.  Whatper  cent,  of  tlie  sulky  hay  rakes  are  International t  1 

A.  About  80. 

Q.  Are  the  side-delivery  rakes  sold  there  also? 

A.  We  do  not  sell  them,  no ;  there  are  none. 

Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  I  rather  guess  about  90  per  cent,  of  those. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  rakes,  engines,  spreaders,  cream  sep- 
arators, a  few  corn  planters. 

Q.  Wagons? 

A.  No,  sir.  2 

Q.  Tillage  tools? 

A.  Some,  yes. 

Q.  What  per  cent,  of  the  spreader  business  in  your  terri- 
tory is  International? 

A.  80  per  cent. 

Q.  Are  many  tedders  sold  around  there? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  tedders  are  International? 

A.  I  guess  about  90  per  cent,  of  those. 

Q.  Are  there  many  hay  presses  sold?  o 

A.  No. 

Q.  Or  hay  loaders? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  hay  loaders  are  International? 

A.  Not  over  25. 

Q.  Do  you  consider  hay  stackers  and  hay  loaders  the  same 
thing? 

A.  No,  sir. 

Q. .  What  per  cent,  of  the  hay  stackers  are  International? 

A.  There  is  none  sold,  to  my  knowledge. 

4 

A.  E.  AGNEW,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Agnew,  you  are  in  business  in  Stillman  Valley, 
Illinois? 
A.    Yes,  sir. 

Q.    What  is  your  business  ? 
A.    Hardware,  farm  implements,  and  harness. 
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Q.    What  is  the  annual  volume  of  your  business? 

A.    About  $25,000. 

Q.'  What  is  the  annual  volume  of  your  business  in  farm 
implements? 

A.    I  should  think  about  $15,000  to  $16,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $4,000  I  should  think. 

Q.    About  a  fourth  of  your  business? 

A.    Yes. 

Q.  How  much  business  do  you  do  in  binders  and  mowers  a 
year? 

A.    About  $1,600  to  $1,800, 1  should  think. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  I  have  the  contract  for  the  Deering  goods  and  the 
Adriance-Platt. 

Q.  You  have  taken  on  the  contract  for  the  Adriance-Platt 
this  year? 

A.    Yes,  sir. 

Q.    You  did  not  handle  it  before  ? 

A.    No,  sir. 

Q.    How  long  have  you  handled  the  Deering? 

A.    About  10  years,  I  should  think. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A,    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    I  do. 

Q.    What  lines  do  you  handle? 

A.  The  Emerson,  the  Deere,  the  Moline,  and  the  Black 
Hawk. 

Q.    What  wagons  ? 

A.    The  Newton. 

Q.    What  hay  presses? 

A.    The  Sandwich. 

Q,    What  side-delivery  rakes? 

A,    I  have  been  handling  the  Thomas. 

Q.  Mr.  Agnew,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  more  business  with  the  company? 

A.    No,  sir. 

Q,    Has  the  International  Harvester  Company  ever  said  to 
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you  tliat  you  could  not  handle  their  harvesting  machinery  un-  1 
less  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery at  all  unless  you  did  increase  your  purchases  from 
the  company  by  buying  this  and  that  or  the  other  of  their 
implements,  what  would  the  result  be  in  your  case? 

A.    I  would  try  and  get  along  without  them. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of 
International  make  sold  at  Stillman  Valley? 

A.    No,  nothing  only  this  contract  I  have  taken  on  now.       ^ 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  Inter- 
national make  sold  in  any  town  round  about  Stillman  Valley 
where  you  meet  it  in  competition? 

A.    Yes,  sir. 

Q.    What  lines  are  handled? 

A.    The  Acme. 

Q.    The  Acme — at  more  than  one  place  ? 

A.    At  Byron  and  at  Holcomb,  one  on  each  side. 

Q.    And  is  the  competition  active? 

A.    Quite  active,  yes.  3 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  I  suppose  there  are  International  dealers  at  each  of 
the  places  you  have  last  mentioned? 

A.    Yes,  sir. 

Q.  And  is  the  Acme  handled  at  those  places  by  an  Interna- 
tional dealer? 

A.    It  is  at  Holcomb. 

Q,  So  that  the  leading  binders  in  your  territory  are  the 
Deering  and  the  McCormick?  4 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make?  That  includes,  besides  the  Deer- 
ing and  the  McCormick,  whatever  Piano,  Milwaukee,  Cham- 
pion, and  Osborne  are  sold  there. 

A.    Sold  from  other  towns,  you  mean,  too? 

Q.  I  mean  sold  in  the  territory  tributary  to  Stillman  Val- 
ley, in  which  you  sell  binders  competing  with  other  dealers. 

A.    I  should  think  75  per  cent,  of  it  was  International. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same,  I  should  judge. 
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Q.    What  per  cent,  of  the  sulky  hay  rakes  are  International  1 

A.  I  could  not  say  as  to  that.  I  sell  about  half  Emerson 
and  half  Deering. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    About  the  same  as  the  grain  binders. 

Q.    75  per  cent? 

A.    I  should  judge  so,  yes. 

Q.    Do  you  sell  International  twine? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  I  sell  all  International  twine  there.  The  Plymouth 
twine  is  handled  at  Holcomb.  I  sell  about  20,000  pounds.  I 
guess  they  sell  about  the  same. 

Q.  Do  these  other  dealers  there,  in  these  adjoining  towns, 
handle  International  twine  also? 

A.    I  believe  they  do ;  yes,  sir. 

Q.    So  that  more  than  half  of  it  is  International? 

A.  More  than  half  of  it  is  International  right  in  that 
vicinity,  yes. 

Q.    Do  you  handle  International  spreaders? 

A.   No. 

Q.    Or  International  tedders? 

A.    I  do  some,  yes. 

Q.    Are  many  tedders  sold  around  there? 

A.    Not  of  late  years,  no. 

Q.    Are  many  eide-delivery  rakes  sold  there? 

A.    Quite  a  few. 

Q.    What  per  cent,  of  those  are  International? 

A.  I  do  not  sell  any  International  side  rakes;  I  sell  the 
Thomas. 


4  J.  A.  CRAIG,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHngh. 

Q.  Mr.  Craig,  you  reside  at  Janesville,  Wisconsin? 

A.  I  do. 

Q.  What  is  your  business? 

A.  General  manager  of  the  Janesville  Machine  Company, 

Q.  What  is  the  general  character  of  the  business  done  by 
the  Janesville  Machine  Company? 

A.  The  manufacturing  of  farm  implements. 
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Q.  _  What  territory  is  covered  by  the  sales- of  the  Janesville 
Machine  Company's  farm  implements'? 

A.  Mostly  the  Central  West.  There  is  scattered  trade  all 
over  the  United  States,  and  a  little  bit  in  Western  Canada. 

Q.  How  long  have  you  been  manager  of  the  Janesville  Ma- 
chine Company? 

A.     The  past  15  years. 

_Q.  So  that  as  general  manager  you  have  been  familiar 
with  the  conduct  and  operation  of  the  business  of  the  com- 
pany during  the  past  10  years? 

A.     The  past  15  years. 

Q.  Does  the  Janesville  Machine  Company  manufacture 
and  sell  any  farm  implements  that  compete  with  like  imple- 
ments manufactured  and  sold  by  the  International  Harvester 
Company? 

A.    Yes,  sir,  they  do. 

Q.    What  implements? 

A.  As  I  recall  now,  disc  harrows,  peg-tooth  harrows,  corn 
planters,  cultivators. 

Q.  Since  the  International  entered  upon  the  work  of  man- 
ufacturing and  selling  the  various  implements  you  have 
named,  you  have  been  in  active  competition  with  the  Inter- 
national Harvester  Company  in  the  sale  of  those  implements 
throughout  the  territory  you  have  named? 

A.     We  have ;  yes,  sir. 

Q.  What  is  the  fact,  Mr.  Craig,  as  to  whether  the  field  has 
been  open  during  that  period  and  in  that  territory  in  competi- 
tion with  the  International  Harvester  Company  for  the  sale 
of  those  implements? 

A.     We  fiind  there  is  open  competition. 

Q.  What  is  the  fact  as  to  the  competition  of  the  Interna- 
tional Harvester  Company  as  you  have  found  it,  in  the  terri- 
tory you  have  described,  for  the  period  you  have  mentioned, 
as  to  whether  or  not  the  competition  was  normal  and  busi- 
nesslike and  fair? 

A.     We  have  no  reason  to  complain  of  the  competition. 

Q.     You  have  found  the  competition  to  be  businesslike? 

A.    We  have. 

Q.  You  sell  your  implements  to  the  retail  implement  deal- 
ers throughout  the  territory  you  cover? 

A.    We  do;  and  some  to  jobbers. 

Q.     Mainly,  however,  to  the  dealers? 

A.     Yes,  sir. 

Q.     And  the  implements  you  sell,  you  sell  to  dealers  who 
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handle  International  Harvester  Company's  harvesting  lines? 

A.    We  do  in  some  cases ;  yes,  sir. 

Q.  Have  you  found  the  fact  that  the  dealers  were  handling 
International  binders  and  mowers  and  rakes  any  impediment 
to  your  selling  to  those  dealers  the  implements  you  manufac- 
ture, that  you  have  named? 

A.    I  would  say  that  I  know  of  no  case. 

Q.  You  know  of  no  case  where  that  was  an  impediment  to 
your  sale? 

A.    Yes. 

Q.  You  meet  the  International  in  free  competition,  selling 
to  those  dealers? 

A.     Yes,  sir. 

Q.  You  are  acquainted  with  the  dealers  pretty  generally 
throughout  the  territory? 

A.    Yes,  sir. 

Q.    And  you  know  the  men  and  their  methods  of  business  ? 

A.     I  know  something  about  them,  yes,  sir. 

Q.     Have  a  pretty  fair  knowledge  about  it? 

A.     Why,  yes,  sir. 

Q.  Now,  I  wish  you  would  give  us  your  judgment,  Mr. 
Craig,  as  to  what  would  be  the  effect  on  the  business  of  the 
International  Harvester  Company  if  it  should  go  out  to  those 
dealers  and  adopt  and  attempt  to  enforce  a  policy  of  saying 
to  those  dealers,  "You  can  not  handle  our  harvesting  ma- 
chinery unless  you  take  our  full  long  line  and  handle  it  ex- 
clusively"? 

Mr.  Grosvenor:  I  object  to  that  as  calling  for  the  conclu- 
sion and  opinion  of  the  witness. 

A.  My  opinion  is  that  they  would  lose  some  of  their  best 
customers. 

Q.  They  would  lose  the  majority  of  the  best  dealers, 
wouldn't  they? 

Mr.  Grosvenor:  I  object  to  that  as  leading,  the  witness  hav- 
ing already  said  that  they  would  lose  "some  of  their  cus- 
tomers". 

Mr.  McHugh :  I  will  let  my  question  stand.  You  may  an- 
swer. 

A.     Yes,  sir,  they  would. 
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Cross  Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Craig,  you  do  not  make  any  of  the  harvesting  ma- 
chinery lines  which  are  the  principal  lines  of  the  Interna- 
tional, do  you? 

A.     Not  at  the  present  time ;  no,  sir. 

Q.  Have  you  at  any  time  made  binders  and  mowers  and 
sulky  hay  rakes? 

A.  We  manufactured  a  mower  in  the  early  part  of  the  or- 
ganization of  the  International. 

Q.    Was  that  the  Thomas  or  the  Crown  mower? 

A.    Yes,  sir,  the  Crown  mower. 

Q.  Which  you  subsequently  sold  to  the  Thomas  Manufac- 
turing Company? 

A.     Yes,  sir,  to  the  Thomas  Manufacturing  Company. 

Q.  When  did  you  abandon  making  and  selling  the  Thomas 
mower? 

A.  I  would  have  to  make  an  investigation  to  find  that  out 
exactly. 

Q.  It  was  two  or  three  years  after  the  International  was 
organized,  was  it  not — in  190'5  or  1906? 

A.     That  would  be  my  recollection  now. 

Q.  At  the  time  the  International  was  organized,  the  only 
harvesting  implements  you  were  making  were  these  mowers? 

A.     That  is  all. 

Q.  And  you  have  since  then  abandoned  the  making  of 
those  mowers,  so  that  today  you  are  not  making  any  harvest- 
ing lines  in  competition  with  the  International? 

A.     No  harvesting  machinery;  no,  sir. 

Q.     Your  principal  line  is  plows? 

A.  Yes,  sir ;  I  should  say  that  is  the  large  part  of  our  busi- 
ness. 

Q.     That  is  the  large  part  of  your  business? 

A.     Yes,  sir. 

Q.  And  the  International  does  not  make  any  plows,  does 
it? 

A.    Not  that  I  know  of;  no,  sir. 

Q.  So  that  they  are  not  in  competition  with  you  on  your 
principal  line? 

A.  Yes,  if  you  would  analyze  it  in  that  way,  although  we 
have  a  very — 

Q.  What  do  you  mean  by  "yes" — that  they  are  in  com- 
petition with  you  on  your  principal  line,  or  are  not? 

A.    I  say  if  you  analyze  it  so  as  to  make  our  plow  line 
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our  principal  line,  they  are  not  in  competition  on  plows.  But 
we  have  a  very  satisfactory  trade  on  other  lines  in  which  they 
are  in  competition  with  us. 

Q.  And  the  other  lines  you  named  on  direct  examination 
as  being  cultivators,  disc  harrows,  peg-tooth  harrows,  and 
corn  planters? 

A.    Yes. 

Q.    Is  that  right? 

A.    Yes,  sir. 

Q.  In  the  corn  planter  business  the  International  is  a  very 
minor  factor ;  is  it  not  ? 

A.    They  are  just  getting  into  that  trade,  I  understand. 

Q.  They  are  just  starting,  because  they  have  the  line  which 
they  are  selling  for  the  American  Seeding  Machine  Company? 

A.     No,  they  manufacture  a  machine  of  their  own. 

Q.  How  long  has  the  International  been  a  prominent  fac- 
tor in  the  sale  of  corn  planters?    Do  you  know? 

A.    I  saw  their  first  planters  two  or  three  years  ago. 

Q.  Petitioner's  Exhibit  262  in  this  ease  shows  that  the 
International  manufactured,  in  the  year  1911,  for  the  entire 
United  States,  2,003  planters.  Is  that  a  very  large  sale  of 
planters,  as  the  sale  of  planters  goes  in  the  United  States? 

A.     No,  sir,  I  would  not  consider  it  so. 

Q.    How  many  planters  did  you  sell  in  the  year  1911? 

A.    I  could  not  tell  you  without  the  records  at  hand. 

Q.     Can't  you  tell  approximately? 

A.     Somewhere  between  5,000  and  6,000  machines. 

Q.  The  2,000  corn  planters  sold  by  the  International  is  a 
very  small  per  cent,  of  the  business  in  corn  planters,  is  it  not?^ 

A.  I  have  no  knowledge  of  the  total  amount  of  corn  plant- 
ers sold  in  the  United  States,  but  I  should  judge  it  was  not  a 
very  large  amount. 

Q.  You  have  a  number  of  competitors  in  the  corn  planter 
business  who  do  a  great  deal  more  business  in  that  line  than 
the  Internationa] ;  is  that  not  the  fact? 

A.    Yes,  sir. 

Q.  Since  the  year  1911  the  International  has  expanded  in 
the  corn  planter  business,  so  that  it  is  now  doing  more  than 
it  was  at  that  time? 

A.     I  should  think  it  had,  yes,  sir. 

Q.  Now  taking  the  other  three  lines :  cultivators,  disc  har- 
rows, and  peg-tooth  harrows,  which  you  say  you  manufacture 
in  competition  with  the  International.  Who  are  the  largest 
manufacturers  and  sellers  of  cultivators  in  the  United  States? 

A.     Do  you  mean  a  single  company,  or  a  number  of  them? 
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Q.  Name  the  largest  manufacturers  of  cultivators ;  that  is, 
those  who  do  most  business  in  cultivators  in  the  United  States. 

A.  I  should  say  the  J  ohn  Deere  Plow  Company,  the  Moline 
Plow  Company,  the  Eock  Island  Plow  Company,  the  Ohio  Cul- 
tivator Company,  the  Pattee  Plow  Company,  and  many  others 
I  could  not  name  at  this  time. 

Q.  The  International  makes  about  as  many  as  any  of  those, 
does  it? 

A.    I  should  not  think  so ;  no,  sir. 

Q.  So  that  in  cultivators  you  have  competitors  who  do 
more  business  than  the  International? 

A.     I  should  think  so ;  yes,  sir. 

Q.  How  many  cultivators  did  you  sell  in  1912,  or  1911,  to 
the  best  of  your  recollection? 

A.  Eeally,  I  did  not  come  prepared  to  give  that  detailed 
information. 

Q.     Can  you  give  it  approximately? 

A.  Well,  it  would  have  to  be  approximate.  I  should  say 
better  than  20,000. 

Q.  Without  going  into  this  in  detail,  it  is  true,  is  it  not, 
that  there  are  other  manufacturers  of  disc  harrows  and  peg- 
tooth  harrows,  so  that  in  those  lines  there  is  no  one  company 
which  holds  the  same  per  cent,  of  control  as  is  held  by  the 
International  in  the  harvesting  lines  ? 

A.     That  is  a  difficult  question  for  me  to  answer. 

Q.    Why  is  it  difficult? 

A.     Well,  that  is  quite  a  variety  of  implements  to  go  over. 

Q.  Is  it  not  true  that  the  larger  part  of  the  business  in 
harvesting  implements  in  the  United  States  is  done  by  the 
International? 

A.    I  should  judge  so. 

Q.    Well,  it  is  so;  is  it  not? 

A.  Of  course,  not  being  manufacturers  of  that  class  of 
goods,  I  am  not  posted  in  it  as  I  otherwise  would  be. 

Q.  Is  there  any  one  company  that  does  50  per  cent,  of  the 
harrow  business  in  the  United  States? 

A.    I  should  not  think  so;  no,  sir. 

Q.  The  International  was  not  a  competitor  of  yours  in  the 
lines  that  I  named,  namely  cultivators  and  harrows,  in  the 
year  1903,  or  in  the  year  1904;  was  it? 

A.  In  cultivators  and  harrows?  They  were  in  the  har- 
row line;  yes,  sir. 

Q.    What  harrows  were  they  selling  in  1903? 

A.  They  were  selling  the  Osborne  harrow,  both  disc  and 
peg-tooth. 
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Q.    Haven't  you  got  the  dates  mixed? 

A.  I  may  have;  I  do  not  remember  just  exactly.  If  you 
will  tell  me  the  date  of  the  organization  of  the  International 
Harvester  Company — 

Q.  The  International  was  organized  in  August,  1902. 
Well,  if  you  do  not  remember  the  date,  this  is  true,  is  it  not, 
Mr.  Graig:  whatever  competition  you  have  with  the  Interna- 
tional is  in  lines  which  the  International  has  commenced  to 
manufacture  since  it  was  incorporated,  and  is  not  competi- 
tion in  lines  which  the  International  was  manufacturing  and 
selling  at  the  time  it  was  organized?  That  is  to  say,  you  are 
competing  with  the  International  on  its  new  lines,  and  not 
on  what  are  called  its  old  lines  or  harvesting  implements?  Is 
not  that  true? 

A.  If  you  will  consider  the  Osborne  Division  of  the  Inter- 
national, why,  that  would  be  so. 

Q.  You  know  the  Osborne  was  not  a  Division  of  the  Inter- 
national or  acquired  by  the  International  on  its  organization; 
don't  you? 

A.  Really,  I  don't  remember  much  about  the  details  of 
the  organization  of  that  company,  or  when  these  different 
concerns  came  into  it,  as  to  dates;  but  I  know  the  Osborne 
people  were  manufacturing  disc  and  peg-tooth  harrows. 

Q.  Do  you  have  any  business  relations  with  the  Interna- 
tional, of  any  kind? 

A.    None  whatever. 

Q.  Wliat  was  the  gross  amount  of  your  business  for  the 
year  1912?    Do  you  recall? 

A.     Over  a  million  dollars. 

Q.    How  much  of  that  was  plows? 

A.    I  could  not  give  you  those  figures. 

Q.     Over  half? 

A.    I  would  not  wish  to  state. 

Q.    Why  wouldn't  you  wish  to  state? 

Mr.  McHugh :    Well,  I  suppose  just  a  business  detail. 

Q.    You  mean  you  would  be  going  into  'the  secrets  of  your 

business?  . 

A     I  would  consider  that  was  quite  a  leading  question. 

Q  Let  me  point  out  to  you  these  advertisements  m  the 
Blue  Book.  Is  the  statement  on  page  421  a  correct  statement 
of  the  business  and  the  officers  of  your  company? 

A      Ygs   sir. 

Mr.  €rrosvenor :    I  ask  that  the  statement  of  the  Janesville 
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Machine  Company,  on  page  421  of  the  Implement  Blue  Book  i 
for  1912,  be  copied  into  the  record. 
The  statement  is  as  follows: 

"THE  JANESVILLE  MACHINE  CO.  Established  1859. 
Incorporated  1882.  Capital  $500,000.  President,  T.  0. 
Howe;  Vice-President,  James  Harris;  Secretary,  A.  P. 
Lovejoy;  Treasurer,  J.  G.  Rexford;  J.  A.  Craig,  General 
Manager. — Sulky,  Gang  and  Walking  Plows,  Disc  and 
Shovel  Cultivators,  Seeders,  Weeders,  Lever,  Disc  and 
Spading  Harrows,  Corn  Planters,  Listers,  Sowers,  Drill 
and  Broadcast  Seeding  Attachments."  2 

Q.  I  show  you  an  advertisement  on  page  177,  being  an 
adrertisement  of  your  company  in  that  book.  Is  that  a  typi- 
cal advertisement  of  your  company  and  of  its  principal  lines  ? 

A.    I  should  say  that  is  correct. 

Q.    It  is  a  fair  description  of  the  business  done  by  you? 

A.    Of  the  class  of  goods  we  manufacture,  yes. 

Mr.  Grosvenor:  I  ask  that  that  advertisement  be  made  a 
part  of  the  record. 

The  advertisement  is  as  follows :  3 

JANESVILLE 
List  fos  1912. 

Janesville  Walking  Plows. 

Janesville  Sulky  and  Gang  Plows. 

Janesville  Frameless  Plows. 

Janesville  "Special"  Sod   and   Stubble   Bottom   Sulky   and 

Gang  Plows. 
Janesville  Three  Bottom  Gang  Plows.  . 

Janesville  Budlong  Disk  Harrows,  Regular  and  Plow  Cut. 
Janesville  "New"  Janesville  Disk  Harrow. 
Janesville  Spading  Harrow. 

Janesville  Vandyke  (Notched  Disks)  Disk  Harrow. 
Janesville  Disk  Harrow  Trucks  and  Transports. 
Janesville  Drill  Seeding  Attachments  for  Budlong  Harrows, 

with  Broadcast  and  Grass  Seed  Attachments. 
Janesville  Quack  Grass  Digger. 
Janesville  Tubular  and  U  Bar  Lever  Harrows. 
Janesville  U  Bar  Lever  Harrow   with    Guarded    Ends  and 

Runners. 
Janesville  Wood  Bar  Lever  Harrow  Regular  and  Flexible. 
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1  Janesville  Com  Planters  Variable  and  Combined  Edge  and 
Flat  Drop,  Round  Hole,  Full  Hill  and  Drill  Drop, 
Chain  and  Gear  Drive,  30"  and  36"  Wheels,  "Shoe, 
Stub  and  Disk  Runners  Interchangeable." 

Janesville  Riding  Listers  Two  and  Four  Wheels. 

Janesville  Walking  Cultivators,  Adjustable  Arch,  Balance 
Frame. 

Janesville  Combined,  Balance  Frame,  Treadle  Guide,  Horse 
Lift,  Regular  and  Pivot  Pole  Cultivators. 

Janesville  "Balance  Gang"  Regular  and  Adjustable  Inside 
„  Beam  Cultivator. 

Janesville  Pivot  Axle  Cultivator. 

Janesville  Surface  and  Gopher  Cultivator. 

Janesville  Hammock  Seat,  Horse  Lift  Cultivator. 

Janesville  Two  Row  Cultivator. 

Janesville  Three  Times  Over  Lister  Cultivator. 

Janesville  Disk  Cultivator,  Rigid  and  Pivot  Pole. 

Janesville  Pivot  Axle  Disk  Cultivator  "Special." 

Janesville  Leader  and  Junior  Wide  and  Narrow  Track  Seed- 
ers, with  Grass  Seed  Attachments. 

Janesville  Hallock  Flat'  Tooth  Weeders. 

"^  THE  JANESVILLE  MACHINE  CO., 

Janesville,  Wisconsin 
Branches : 

Sioux  Falls,  S.  D.  Omaha,  Neb.  Peoria,  Illinois. 

Minneapolis,  Minn.  Des  Moines,  Iowa.      Aurora,  Illinois. 

Indianapolis,  Ind.  Salt  Lake  City,  Utah.  Columbus,  Ohio. 

Louisville,  Ky.  Sacramento.  Winnipeg,  Man. 

Memphis,  Tenn.  Mexico,  Mo.  Calgary,  Alta. 

4  Dallas,  Tex.  Cedar  Rapids,  Iowa.  Saskatoon,  Sask. 

Denver,  Colo.  Decatur,  Illinois.        Regina,  Sask. 

Baltimore,  M.  D.  Kansas  City,  Mo.       Ogden,  Utah. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.     The  mower  you  used  to  make  was  the  Crown  mower? 
A.     Yes,  sir. 

Q.    That  you  sold  to  the  Thomas  Company,  and  they  have 
continued  its  manufacture? 
A.    Yes,  sir. 
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F.  A.  WALTEES,  being  duly  sworn  as  a  witness  on  behalf  i 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Walters,  you  are  in  business  at  Woodstock,  Illi- 
nois?   . 

A.    Yes,  sir. 

Q.    What  is  your  business  I 

A.    Agricultural  implements. 

Q.    How  much  business  do  you  do  a  year?  2 

A.    About  $30,000  to  $40,000;  $35,000  perhaps. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  About  $4,000  to  $5,000.  Not  a  very  large  business. 
About  $4,500.    It  may  run  a  little  more  once  in  a  while. 

Q.  So,  a  very  small  part  of  your  business  is  with  the  In- 
ternational? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering.  ^ 

Q.    What  twine  do  you  handle? 

A.  The  Deering  and  the  Lindsay  Bros. — that  is  called  the 
Plymouth. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.     Yes ;  a  good  deal  of  it. 

Q.    What  wagons  do  you  handle?  4 

A.  The  Stoughton,  Newton,  Northwestern,  and  a  few 
Studebakers. 

Q.    What  cream  separators  ? 

A.    Not  any. 

Q.     What  cultivators? 

A.    The  Janesville — nearly  all. 

Q.    You  are  a  customer  of  our  friend  Mr.  Craig? 

A.    Yes.    Nearly  all  of  the  Janesville ;  we  handle  their  full 

line. 

Q.  What  gasoline  engines  do  you  handle? 

A.  Fairbanks-Morse. 

Q.  What  harrows? 
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A.  The  peg-tooth  harrows  of  the  Janesville  Machine  Com- 
pany. 

Q.    What  disc  harrows'? 

A.    The  Janesville, 

Q.  So  you  are  an  illustration  of  a  dealer  who  handles  In- 
ternational harvesting  machinery  and  yet  buys  from  Mr. 
Craig? 

A.  We  handle  their  full  line  almost  exclusively;  that  is, 
as  far  as  they  make. 

Q.    So  far  as  they  make,  you  handle  the  Janesville  goods  ? 

A.    Yes. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  must  not  buy  of  Mr.  Craig? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition,  Mr.  Walters,  that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  less 
business  with  their  competitors  and  more  business  with  them, 
and  bought  this  and  that  and  the  other  of  their  implements, 
what  would  the  result  be? 

A.    I  should  turn  them  out;  I  certainly  would. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Woodstock? 

A.    No,  sir.    Near  by,  but  not  in  town. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  in  any  of  the  towns  round  about 
Woodstock,  where  you  meet  the  competition? 

A.  Yes,  sir ;  the  Acme ;  and  the  Independent  is  sold — farm- 
ers send  in  and  get  them  occasionally,  and  canvass  a  little 
themselves.  They  sell  a  few  spreaders.  The  Acme  agent  sold 
quite  a  number  of  binders  and  mowers  in  our  territory, 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  at  Woodstock? 
A.     Two. 

Q.    What  harvesting  lines  does  the  other  dealer  handle? 
A.     The  McCormick, 

Q.  So,  the  principal  types  of  binders  are  the  Deering  and 
the  McCormick  in  your  territory? 
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A.    Yes,  sir.  i 

Q.  Did  you  ever  sell  the  Thomas  mower  of  the  Janesville 
Machine  Company? 

A.  Well,  we  sold  a  few  of  them ;  never  but  a  few.  I  have 
been  there  20  years  and  sold  but  very  few  of  them. 

Q.  You  have  confined  practically  all  your  harvesting  ma- 
chinery purchases  to  the  International? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.  The  last  year  I  think  probably  75  per  cent.  The  Acme 
sold  quite  a  number  in  our  territory.  2 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    Probably  90  per  cent,  of  the  mowers. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    Nearly  all. 

Q.    90  or  96  per  cent.? 

A.    90  or  95  per  cent.,  yes,  sir. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    Probably  90  per  cent. 

Q.    Are  there  side-delivery  rakes  sold  there  also?  q 

A.    Very  few;  scarcely  any. 

Q.    Do  you  handle  the  International  spreaders? 

A.  No,  we  do  not.  We  have  sold  one  or  two  of  them,  but 
we  do  not  handle  them,  you  might  say.  We  handle  the  Apple- 
ton. 

Q,    Do  you  handle  International  twine? 

A.    Yes,  partly. 

Q.    What  per  cent,  of  the  twine  business  is  International? 

A.  About  75  per  cent. — that  is,  that  we  handle.  There  are 
some  other  twines  handled  in  town. 

Q.    What  per  cent,  of  the  twine  in  your  territory  is  Inter-  4 
national? 

A.  I  should  think  it  would  be  75  or  80  per  cent. — just  the 
same. 

Q.    Do  you  handle  International  tedders? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  those  are  International? 

A.     Nearly  all  of  them. 

Q.     95  per  cent.? 

A.    Yes,  sir. 

Q.     Do  you  sell  hay  presses  and  hay  loaders? 

A.    Yes. 
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Q.    Is  there  a  good  sale  of  those  in  your  territory? 

A.    Pretty  fair. 

Q.    What  per  cent,  of  the  hay  presses  are  International? 

A.  I  do  not  remember  of  any  Being  sold  there.  The  Sand- 
wich has  been  sold  in  our  territory,  mostly. 

Q.    How  near  are  you  to  Sandwich? 

A.  I  do  not  know  how  far  it  is  to  Sandwich ;  probably  150 
to  200  miles. 

Qi.  What  do  you  buy  from  the  Janesville  Machine  Com- 
pany, principally?    Plows? 

A.  The  plows  would  amount  to  nearly  a  half;  disc  har- 
rows, cultivators,  planters,  peg-tooth  harrows,  and  plows. 

Q.    Plows  are  about  half  of  your  business  with  them? 

A.    No,  they  would  not  be  over  a  third. 


JOHN  LINDSAY,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Lindsay,  you  are  in  business  at  Darlington,  Wis- 
consin ? 

A.     Yes,  sir. 

Q.    What  is  your  business? 

A.     Farm  implements,  flour,  and  feed. 

Q.     How  much  is  the  annual  volume  of  your  business? 

A.    About  $50,000. 

Q.     That  is,  all  told? 

A.     Yes,  sir. 

Q.    How  much  business  do  you  do  in  farm  implements, 
vehicles,  and  twine? 

A.    I  think  it  would  be  safe  to  say  about  half  or  a  little 
more. 

Q.    $25,000,  or  a  little  more,  a  year? 

A.    That,  sir.     That  includes  the  carriages. 

Q.    How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    About  $10,000.     It  ran  a  little  under  that  last  year; 
that  is,  of  actual  cash  paid,  and  a  little  over  with  bills  that  did 
not  come  due  at  settlement  time. 
•Q.    I  see ;  but  that  would  be  a  fair  average? 

A      Y^GS    sir 

Q.    $10,000  out  of  $25,000  would  be  a  fair  average? 
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A,    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    We  handle  the  Deering  binder  and  mower. 

Q.    Do  you  handle  a  sulky  rake? 

A.    Yes,  sir ;  what  is  called  the  dump  rake. 

Q.     That  is  the  Deering? 

A.    That  is  the  Deering,  yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    W^e  do,  so  far  as  our  trade  requires. 

Q.     Suitable  to  that  locality? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  line  of  implements  other  than  har- 
vesting machinery  made  by  other  companies  and  sold  in  com- 
petition with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  John  Deere.  That  is,  you  do  not  mean 
the  full  lines? 

Q.    No.    What  do  you  buy  of  them? 

A,    We  handle  the  John  Deere. 

Q,    You  handle  the  John  Deere  hay  loaders? 

A.  Yes,  sir,  exclusively.  It  is  the  only  loader  we  do  han- 
dle— ^that  is,  the  John  Deere  and  the  Dain.  It  is  virtually 
under  one  head  now. 

Q.    What  disc  harrows  do  you  handle? 

A.  We  handle  the  Osborne,  the  John  Deere,  and  the  Janes- 
ville. 

Q.  You  are  another  customer  of  our  friend  who  just  went 
off  the  stand? 

A.  Yes ;  I  think  we  handle  more  Janesville  than  any  other 
make. 

Mr.  Grrosvenor:  You  mean  you  handle  more  goods  of  the 
Janesville  Company? 

The  Witness :    No,  just  disc  harrows  alone. 

Mr.  Grosvenor :  You  did  not  mean  to  say  your  Janesville 
business  was  more  than  any  other? 

The  Witness :  Oh,  no.  He  was  asking  me  about  disc  har- 
rows. I  think  we  handle  fully  as  many  disc  harrows  made  by 
the  Janesville  Machine  Company  as  any  other. 

Q.    Wh§,t  cream  separators  do  you  handle? 

A.    We  handle  the  International  and  the  Simplex. 

Q.    What  twine? 
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A.  We  handle  the  International  (Deering)  and  the  Plym- 
outh twine. 

Q.  Mr.  Lindsay,  has  the  International  Harvester  Company 
ever  paid  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  the  company? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  that 
to  you  as  a  condition,  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this  and  that  or  the  other  of 
their  implements,  what  would  the  result  be  in  your  case? 

A.  The  result  would  be  that  they  could  take  their  har- 
vester. 

Q.  Mr.  Craig's  estimate  was  right,  so  far  as  you  are  con- 
cerned?   I  do  not  know  whether  you  heard  his  testimony. 

A.    No,  I  did  not  hear  it, 

Q.  Then  we  will  cut  that  out.  Is  any  line  of  harvesting 
machinery  other  than  of  International  make  sold  at  Darling- 
ton? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme. 

Q.  And  is  the  Johnston  corn  planter  handled  at  or  about 
Darlington? 

A.    No,  sir. 

Q.  Not  handled  in  any  town  where  you  meet  it  in  competi- 
tion? 

A.    No,  sir ;  not  that  I  know  of. 

Q.  Well,  it  is  not  very  active  competition  if  you  do  not 
know  of  it? 

A.    No. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    The  name  of  your  firm  is  Lindsay  &  Howery? 
A     'Y'gs  sir 

Q.    Who  sells  the  Acme  binder  at  Darlington? 
A.    I  think  the  name  of  the  firm  this  year  is  Morgan  & 
Mulligan. 
Q.    Has  it  been  sold  before  this  year? 
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A.    Yes,  sir.  j 

Q.    How  long  lias  it  been  sold? 

A.  It  was  sold  last  year  by  a  firm  by  the  name  of  the  Laud 
Loan  &  Trust  Company. 

Q.  It  has  not  been  sold  by  any  one  regular  dealer,  regu- 
larly, for  any  lengthy  period  of  time,  has  it? 

A.    No,  sir ;  I  do  not  remember  the  name  of  the  firm. 

Q.    "What  are  the  leading  binders  in  your  territory? 

A.    The  Deering. 

Q.    And  after  that  the  McCormick? 

A.  I  think  there  are  more  Deerings  sold  that  McCormicks ; 
of  course,  there  are  in  that  town.  2 

Q.  What  per  cent,  of  the  binders  sold  in  that  territory  are 
of  International  make?  That  means,  Deering,  McCormick, 
Champion,  Piano,  Milwaukee,  Osborne. 

A.  I  am  not  able  to  state  how  many  our  competitors  sell. 
It  would  be  pretty  hard  for  me  to  answer. 

Q.    Would  it  be  85  per  cent.  International? 

A.    Well,  I  don't  know. 

Q,    You  are  engaged  in  business,  aren't  you? 

A.    Yes,  sir.    I  think  we  sell  the  majority  of  the  binders; 
that  is  my  opinion,  but  just  how  many  they  sell  I  do  not  know ;  g 
I  have  no  way  of  knowing. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No,  sir. 

Q.  I  am  not  talking  about  notes  overdue.  WTien  you  made 
settlement  last  fall  did  you  give  them  any  notes  for  goods  that 
you  had  on  hand  and  had  not  been  able  to  sell  last  season? 

A.    I  do  not  remember  of  any  now;  no,  sir. 

Q.  You  do  not  owe  the  International  anything,  then,  since 
settlement  time? 

A.  Well,  we  possibly  owe  them  some  bills  that  are  about 
due.    Of  course,  we  aim  to  discount  our  bills.  4 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Deering  binders,  mowers,  and  horse  rakes,  and  side- 
deliveries. 

Q.    Spreaders  ? 

A.  The  spreader  we  handle  is  owned  by  the  International 
now,  although  we  handled  the  same  spreader  for  a  few  years 
before  they  took  it  over. 

Q.    What  spreader  do  you  handle? 

A.    The  20th  Century  Kemp. 
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Q.  Then,  you  do  handle  an  International  spreader,  don't 
you? 

A.    Yes,  sir,  that  is  International  now. 

Q.  It  has  not  been  anything  but  International  for  five  or 
six  years,  has  it? 

A.    No,  sir. 

Q.  What  else  do  yon  handle  of  the  International?  Please 
name  them,  if  they  are  International  today;  I  don't  care  if 
they  belonged  to  somebody  else  five  or  ten  years  ago. 

A.    We  handle  the  disc  harrow  and  the  cream  separator. 

Q.    Wagons? 

A,    Wagons. 

Q.    Twine? 

A.    Twine. 

Q.    Hay  tools? 

A.  We  handle  their  side-delivery  rake,  but  not  their  hay 
loader. 

Q.    Any  tillage  implements? 

A.  We  handle  the  disc  harrow,  and— I  think  that  is  all.  We 
do  not  handle  the  International  com  planter. 

Q.  Did  Lindsay  &  Howery  give  any  notes  to  the  Interna- 
tional at  settlement  time  last  fall? 

A.     No,  sir,  I  do  not  think  we  did ;  I  do  not  remember  of  any. 


ALBERT  C.  MANLEY,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McEugh. 

Q.     Mr.  Manley,  you  are  in  business  at  Harvard,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  machinery. 

Q.    How  much  business  do  you  do  a  year,  all  told? 

A.     On  an  average  of  $140,000  to  $150,000. 

Q.  How  much  business  do  you  do  in  farm  implements, 
counting  vehicles  and  twine? 

A.    Last  year,  about  $35,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  It  varies  somewhat.  Last  year  it  was  a  trifle  over 
$8,000. 

Q.    $8,000  would  be  a  fair  average? 
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A.     Well,  that  is  low  enough. 

Mr.  Grosvenor :  We  do  not  want  it  "low  enough";  we  want 
it  exactly  as  it  is. 

A.    Well,  it  w^s  $8,296.48  last  year. 

Q.  Out  of  $35,000.  If  we  would  say  about  a  fourth  of  your 
business  is  with  the  International,  would  that  be  about  fair? 

A.     Well,  very  close. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  Deering. 

Q.     Do  you  handle  a  full  line  of  implements  ? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.     We  handle  a  full  line  of  the  mowers  and  binders. 

Q.     Outside  of  harvesting  machinery,  my  question  was. 

A.     Outside   of  harvesting  machinery? 

Q.  Yes.  What  makes  do  you  handle  of  tools  that  compete 
with  the  International  Harvester  Company?  For  instance, 
what  manure  spreaders  do  you  handle  ? 

A.     The  Appleton  with  the  International. 

Q.    What  engines  do  you  handle? 

A.  The  Stover,  the  Baker,  the  Hart-Parr,  and  the  J.  I. 
Case. 

Q.    What  wagons? 

A.     Stoughton  wagons. 

Q.    What  drag  harrows? 

A.    Eock  Island. 

Q.    What  discs? 

A.     Osborne — International. 

Q.  Mr.  Manley,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  that  company? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  should  put  to  you  the  condition 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  increase  your  purchases  from  that  company,  by  buy- 
ing this  and  that  or  the  other  of  their  implements,  what  would 
the  result  be? 
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A.    We  would  probably  cease  doing  business  together. 

<^.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Harvard? 

A.    I  think  not. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of 
International  make  sold  at  any  town  around  Harvard  where 
you  meet  it  in  competition? 

A.    Yes,  sir;  at  Hartland,  about  six  miles  southeast  of  us. 

Q.    What  is  handled  there? 

A.     I  think  it  is  the  Acme  line — an  independent  line. 

Q.    The  Acme  line  is  handled  there? 

A.    Yes. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  There  is  also  an  International  agent  at  Hartland,  is 
there  not? 

A.    I  am  not  sure. 

Q.  There  is  one  other  dealer  in  your  town,  and  he  handles 
McCormick  lines? 

A.    Yes,  sir. 

Q.  Most  of  the  binders  and  mowers  sold  in  your  territory 
are  of  International  make;  are  they  not? 

A.     I  think  all  of  them. 

Q.  That  is,  about  100  per  cent,  of  the  binders  and-  mowers 
are  International? 

A.    Yes,  I  think  so. 

Q.  Does  the  same  per  cent,  apply  to  the  rakes  sold  by  the 
Fnternational? 

A.    I  think  so.    There  are  very  few  rakes  sold 

Q.     Are  they  mostly  side-delivery  rakes? 

A.  No,  hardly  any  side-delivery  rakes.  They  use  mostly 
hay  loaders.    Hay  loaders  take  the  place  of  rakes. 

Q.     Does  the  International  sell  hay  loaders? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  those  are  International? 

A.  We  have  never  handled  them  until  this  year,  and  I 
do  not  know  whether  our  competitors  have  or  not — their 
make  of  hay  loader  I  mean. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.  I  do  not  know  how  our  competitors  are  hooked  up.  I 
think  they  have  Plymouth.  I  do  not  know  whether  they  have 
anything  else.  We  have  the  Deering  (International),  and 
then  buy  some  outside. 
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Q.     About  half  or  more  of  the  twine  is  International?  \ 

A.    Yes,  I  should  presume  75  per  cent,  of  it. 

Q.     Do  you  sell  the  International  spreaders? 

A.     Yes,  sir. 

Q.     What  per  cent,  of  the  spreaders  are  International? 

A.     That  we  handle? 

Q.  No,  that  are  sold  in  the  territory,  if  you  are  able  to 
state  it  from  your  knowledge. 

A.     I  should  judge  two-thirds. 

Q.  What  per  cent,  of  the  corn  binders  are  International, 
if  there  is  any  trade  in  corn  binders  ? 

A.     They  are  practically  all  International.  2 

Q.    95  to  100  per  cent.? 

A.    Practically  100  per  cent. 

Q.     Are  there  many  tedders  sold  around  there? 

A.  That  depends  on  the  year.  Not  for  several  years. 
There  will  be  this  year.  It  is  owing  to  the  hay  conditions,  the 
grass  conditions. 

Q.  Have  most  of  the  tedders  sold  there  been  Interna- 
tional? 

A.     I  think  so. 

Q.    80  or  90  per  cent.?  o 

A.    Well,  yes,  or  more. 

Q.    Are  many  hay  presses  sold  there? 

A.    A  few. 

Q.     What  per  cent,  of  those  are  International? 

A.  I  do  not  believe  there  has  ever  been  an  International 
sold  there. 


W.  H.  LOOK,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

4 
Direct  Examination  hy  Mr.  McHugh. 

Q.     Mr.  Look,  you  are  in  business  at  ShuUsburg,  Wisconsin? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  General  merchandise,  machinery,  live  stock,  grain, 
coal,  and  cheese. 

Q.  How  much  business  do  you  do  in  farm  implements, 
including  vehicles  and  twine? 

A.     I  would  judge  around  $12,000  a  year. 
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Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    Possibly  $4,000. 

Q.    About  a  third  of  it? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.  We  handle  the  McCormick  binder,  the  McCormick 
mower,  the  McCormick  dump  rake,  and  the  Osborne  side- 
delivery  rake. 

Q.    You  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    We  handle  the  Janesville  and  the  Case. 

Q.    What  wagons? 

A.     Cooper,  Stoughton,  Rock  Island,  Weber,  and  Columbus. 

Q.  Mr.  Look,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  the  company? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  did  increase 
your  purchases  from  that  company,  by  buying  this  and  that 
or  the  other  of  their  implements,  what  would  the  result  be? 

A.    I  would  cancel  the  contract. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  ShuUsburg? 

A.    The  Acme  has  been  handled  there. 

Q.    Is  it  now? 

A.  No,  sir;  I  think  not;  not  last  year.  I  do  not  know 
whether  it  will  be  this  year  or  not. 

Q.  Was  the  Acme  handled  last  year  in  your  town,  round 
about  ShuUsburg,  where  you  meet  it  in  competition? 

A.    Yes,  sir. 

Q.    Where  was  it  handled? 

A.    At  Darlington,  and  Scales  Mound,  Illinois. 

Q.    Was  the  competition  active? 

A.    Yes,  sir. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Look,  there  is  another  dealer  in  your  town,  named 
Christopher  &  Palmer? 

A.    Yes,  sir. 

Q.     They  handle  the  Deering  line  of  harvesting  machinery? 

A.    Yes,  sir. 

Q.  Are  there  any  dealers  in  your  town  besides  yourself 
and  this  firm  I  have  just  named? 

A.     There  was  not  last  year. 

Q.  So  that  most  of  the  binders  and  mowers  sold  in  your 
territory  are  of  International  make? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.  Well,  they  would  be  all  now;  there  is  no  other  dealer 
there. 

Q.  Practically  100  per  cent,  of  the  mowers  also  are  Inter- 
national ? 

A.    Yes,  sir. 

Q.  And  practically  100  per  cent,  of  the  sulky  rakes  are 
International? 

A.  I  do  not  know  what  the  other  people  handle;  I  do  not 
know  what  rake  they  handle. 

Q.  What  type  of  rake  is  sold  most  largely  in  your  terri- 
tory— the  sulky  self-dump  or  the  side-delivery? 

A.     They  use  both. 

Q.  What  per  cent,  of  the  side-delivery  rakes  are  of  Inter- 
national make? 

A.  I  do  not  know.  We  handle  the  Osborne.  I  do  not 
know  what  the  other  dealer  handles. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.    I  guess  all  of  them. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    T  could  not  say. 

Q.     More  than  half? 

A.     I  would  think  so. 

Q.     Ik)  you  handle  the  International  spreaders? 

A.    Yes,  sir. 

Q.     What  per  cent,  of  the  spreaders  are  International? 

A.    We  do  not  handle  any  other  kind  but  International. 

Q.  Does  the  other  dealer  handle  the  International 
spreader  ? 
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_  A.  Some ;  I  do  not  know  whether  he  handles  any  other 
kmd  or  not. 

Q.  Would  80  per  cent,  of  the  spreader  business  in  your 
territory  be  International? 

A.     T  would  think  fully  that  much. 

Q.    Are  there  many  tedders  sold  around  there? 

A.    No,  sir. 

Q.    Are  there  many  hay  presses? 

A.    Not  any. 

Q.    Do  you  handle  International  wagons? 

A.    Yes,  sir. 

Q.     AVhat  per  cent,  of  the  wagon  business  is  International? 

A.    With  us? 

Q.    No,  in  your  territory. 

A.    I  could  not  say. 

Q.    Is  it  half? 

A.    I  would  have  to  guess  at  it. 

Q.  Then  I  don't  want  it.  I  thought  possibly  you  could 
answer  the  question  based  on  your  information.    That  is  all. 

Be-direct  Examination  by  Mr.  McHugh. 

Q.  You  say  100  per  cent,  of  the  binders  is  International, 
in  your  territory.  That  is,  the  territory  right  around  ShuUs- 
burg? 

A.     Shullsburg,  yes,  sir. 

Q.  If  you  get  out  and  your  business  interlaps  with  the 
dealers  at  Scales  Mound  and  at  Darlington,  there  you  meet 
some  Acmes? 

A.    Yes,  sir. 

Q.  If  you  would  go  as  far  out  as  where  you  meet  the  com- 
petition of  the  Acme  at  Darlington  and  at  Scales  Mound, 
of  course  it  would  not  be  100  per  cent? 

A.  They  sell  some  goods;  of  course  I  do  not  know  how 
many. 

Mr.  Grosvenor:  Q.  At  both  of  the  points  you  have  last 
mentioned  there  are  International  dealers  also,  are  there  not, 
selling  the  Deering  or  the  McCormick,  or  both? 

A.     There  is  at  Darlington ;  at  Scales  Mound  I  do  not  know. 


P.  Gr.  LUNDBERG,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 
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Direct  Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Lundberg,  you  are  in  business  at  Kirkland,  Illi- 
nois? 

A.    Yes,  sir. 

Q.     AVliat  is  your  business? 

A.     Implements,  buggies,  etc. 

Q.     How  much  business  do  you  do  a  year? 

A.     Last  year's  business  was  about  $21,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the 
International  Harvester  Company?  2 

A.     Last  year  it  was  about  $4,000. 

Q.  About  one-fifth  of  your  business  would  be  with  the  In- 
ternational? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  I  handle  the  Deering  binders  and  mowers,  and  I  handle 
the  Dain  mower. 

Q.     How  long  have  you  handled  the  Dain  mower? 

A.    I  bought  it  last  year.  o 

Q.    You  just  started  in  last  year? 

A.     Just  a  sample. 

Q.     Did  you  sell  any? 

A.     I  did  not  sell  any. 

Q.    You  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle?  4 

A.    I  handle  the  John  Deere  goods,  the  Emerson-Branting- 
ham  goods,  the  Janesville  goods,  and  the  Sterling  goods,  and 
the  Stoughton. 
Q.    You  buy  of  various  people? 
A.    Yes. 

Q.    What  wagons  do  you  handle? 

A.  I  handle  the  Stoughton,  the  Newton,  the  John  Deere, 
and  the  Buckeye. 

Q.  Mr.  Lundberg,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  the  company? 
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A.    No,  sir. 

Q.  Has  the  International  ever  said  to  you  that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  less 
business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Company  should  come  to  you  and 
say  that  you  could  not  handle  their  harvesting  machinery  at 
all  unless  you  did  buy  more  goods  of  them,  what  would  the 
result  be,  if  they  insisted  on  that  condition? 

A.  Why,  I  believe -I  would  quit  handling  them;  I  would 
not  stand  for  it. 

Q.    You  would  quit  handling  their  goods,  you  mean? 

A.    Yes.    I  think  I  run  my  own  business. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Kirkland? 

A.     No,  sir. 

Q.    Is  the  Acme  handled  at  any  town  near  Kirkland? 

A.    Yes,  sir ;  at  Clare,  six  miles  from  Kirkland. 

Q.    Is  the  Johnston  corn  binder  handled  there? 

A.    Yes,  sir. 

Q.    AVhat  side-delivery  rake  do  you  handle? 

A.    I  handle  the  Osborne  and  the  John  Deere. 

Q.    Do  you  sell  more  side-delivery  rakes  than  sulky  rakes? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Lundberg,  how  many  dealers  are  there  in  Kirkland 
handling  harvesting  implements  ? 

A.     There  is  only  one — myself. 

Q.  And  the  only  harvesting  lines  that  you  handle  are  those 
of  the  International? 

A.    Yes,  sir. 

Q.  Are  the  leading  types  of  binders  and  mowers  in  your 
territory  those  sold  by  the  International? 

A      ^^ps    SI  J* 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make  ? 

A.    I  should  judge  in  my  territory  about  75  per  cent. 

Q.  What  per  cent,  of  the  mowers  sold  in  your  territory 
are  International? 

A.    About  95  per  cent. 

Q     What  per  cent,  of  the  sulky  rakes  are  International? 
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A.  I  do  not  know ;  in  fact  I  have  not  seen  any  other  sulky  1 

rakes  sold. 

Q.  That  is,  it  is  100  per  cent.  International? 

A.  Yes. 

Q.  Do  you  handle  the  International  side-delivery  rakes'? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  those  are  International? 

A.  That  I  sell? 

Q.  No;  of  the  side-delivery  rakes  sold  in  your  territory, 

what  per  cent,  is  International? 

A.  About  80  per  cent. 

Q.  Do  you  handle  International  spreaders?  2 

A.  Yes,  sir. 

Q.  What  per  cent,  of  those  are  International;  that  is,  of 
the  spreaders  sold  in  your  territory? 

A.  I  should  judge  about  75  or  80  per  cent. 

Q.  What  twine  do  you  handle? 

A.  The  Deering. 

Q.  What  per  cent,  of  the  twine  sold  in  your  territory  is 
International  ? 

A.  About  50  per  cent. 

Q.  Are  many  tedders  sold  around  there?  3 

A.  No,  not  since  the  side-delivery  came  in. 

Q.  What  per  cent,  of  the  corn  binders  is  International? 

A.  I  should  judge  60  per  cent.  International.    The  Johns- 
ton is  pretty  strong  there. 

(A  recess  was  here  taken  until  2:00  o'clock  P.  ]!kf.) 

(J.  J.  UREN,  of  Blanchardville,  Wisconsin,  was  called  as 
a  witness  on  behalf  of  the  defendants,  and  excused  under 
objection  by  counsel  for  the  Grovernment  on  the  ground  that 
his  name  had  not  been  correctly  given  on  the  list  of  witnesses  a 
and  the  Government  had  no  report  as  to  him.) 


J.  F.  SMITH,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.     Mr,  Smith,  you  reside  at  Freeport,  Illinois? 

A.    Yes,  sir. 

Q.     And  are  connected  with  the  Stover  Engine  Company? 
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J       A.     Yes,  sir. 

Q.    In  what  capacity? 
A.    I  am  the  president  of  the  company. 
Q.    As  president  are  you  in  active  charge  of  the  company? 
A.     Yes,  sir;  I  am  manager. 

Q.     What  is  the  business  of  the  Stover  Engine  Company? 
A.     Manufacturer  of  gasoline  engines. 
Q.    How  long  has  the  company  manufactured  gasoline  en- 
gines ? 
A.     Since  1896. 

Q.    Do  you  sell  gasoline  engines  now  in  competition  with 
2  the  International  Harvester  Company? 
A.    Yes,  sir. 

_Q.    And  you  have  sold  gasoline  engines  in  competition 
with  the  International  Harvester  Company  ever  since  that 
company  entered  upon  the  manufacture  and  sale  of  gasoline 
engines  ? 
A.    Yes,  sir. 

Q.    About  six  or  seven  years  ago? 
A.    Yes,  sir. 

Q.    What  is  the  extent  of  the  territory  that  you  cover  in 
the  sales  of  your  output,  Mr.  Smith? 
"^      A.    We  sell  them  in  all  territories,  all  over  the  United 
States. 
Q.    All  over  the  United  States? 

A.    Yes,  sir.     Some  sections,  are  not  closely  covered,  but 
we  aim  to  do  business  throughout  the  United  States. 

Q.  And  wherever  you  do  business  and  have  been  doing 
business  for  the  past  six  or  seven  years,  you  have  been  doing 
such  in  competition  with  the  International  Harvester*  Com- 
pany? 
A.  Yes,  sir. 
4  Q.  Do  you  sell  direct  to  the  dealers,  or  do  you  sell  through 
jobbing  houses? 

A.     Largely  through  jobbing  houses,  and  in  some  territor- 
ies direct  to  the  dealers. 

Q.    How  have  you  found  the  field  in  the  sale  of  gasoline 
engines?    Is  it  open  to  sell  in  competition  with  the  Inter- 
national Harvester  Company? 
A.     Yes,  sir. 

Q.    How  has  your  business  prospered  in  competition  with 
the  International  Harvester  Company? 

A.     My  business  has  increased  constantly. 
Q.    What  is  the  fact,  Mr.  Smith,  with  respect  to  the  entry 
of  the  International  Harvester  Company  into  the  field  of 
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gasoline  engines?  What  effect  did  that  have  on  the  trade, 
and  what  did  the  International  Company  do  with  respect  to 
the  introduction  and  the  popularization  of  those  implements? 

A.  I  found  that  with  the  advent  of  the  International  Har- 
vester Company  into  the  business  there  was  an  increased 
demand,  owing  to  the  advertising  they  gave  the  business  and 
the  promoting  they  did  to  educate  the  dealer  and  the  con- 
sumer to  the  use  of  the  engine.  It  was  beneficial  to  the  trade 
at  large,  owing  to  the  large  advertising  they  gave  the  indus- 
try. 

Q.  They  educated  the  farmer  into  the  use  of  engines  and 
created  the  demand? 

A.     Yes,  sir ;  I  laid  it  to  their  advent  in  the  business. 

Q.  You  may  state  whether  the  increase  of  your  business 
since  you  have  been  in  competition  with  the  International 
Harvester  Company  has  been  pronounced? 

A.  Yes.  I  could  not  give  the  exact  figures,  but  the  busi- 
ness has  more  than  doubled — yes,  more  than  quadrupled,  I 
guess,  in  the  last  five  or  six  years. 

Q.  How  have  you  found  the  competition  with  the  Inter- 
national Harvester  Company,  Mr.  Smith,  as  to  whether  it 
was  normal  and  businesslike  and  fair,  or  otherwise? 

A.     I  found  it  fair. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    What  power  engines  do  you  make,  Mr.  Smith? 

A.  We  make  from  1  H.  P.  up  to  60  H.  P.,  intermediate 
sizes.    Do  you  want  all  the  sizes? 

Q.    No,  I  want  the  range. 

A.    From  1  to  60. 

Q.  What  size  of  engine  or  what  power  of  engine  is  the 
most  popular  in  your  line? 

A.     The  smaller  sizes. 

Q.     Ranging  between  what  power? 

A.     1  and  6. 

Q.  How  many  engines  of  that  power,  between  1  and  6,  did 
you  sell  in  1912? 

A.  I  can  not  name  the  exact  number,  except  to  say  in 
the  neighborhood  of  7,000. 

Q.    How  many  engines  in  all  did  you  sell  in  1912? 

A.  Between  10,000  and  11,000,  in  that  neighborhood.  I 
have  not  the  exact  figures ;  I  have  not  looked  it  up. 
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1  Q.    In  1911  how  many  engines  did  you  sell  of  the  popular 
size? 

A.    I  should  say  in  the  neighborhood  of  9,000. 

Q.     How  many  engines  in  all  did  you  sell  in  1911? 

A.  Oh,  I  won't  say  about  9,000  in  all.  I  should  say  5,000 
to  6,000. 

Q.  What  companies  are  the  largest  manufacturers  of  the 
small  farm  engines,  from  1  to  6  H.  P.,  and  sell  the  largest 
number  in  the  United  States  in  competition  with  youl 

A.  The  International  Harvester  Company,  the  Fairbanks 
Company,  the  Root  &  Vandervoort  Company,  of  Moline,  and 

2  the  Waterloo. 

Q.    Those  are  the  largest,  are  they? 

A.  Yes,  sir.  There  are  several  of  similar  size  through- 
out the  United  States. 

Q.     Several  others  besides  those  just  named? 

A.     Yes,  sir. 

Q.    What  others  are  there? 

A.    There  is  a  company  at  Hillsdale,  the  Elmo  Engine 
Works ;  there  are  two  at  Waterloo,  one  the  Associated  Manu- 
facturers, and  the  other  the  Waterloo  Gas  Engine  Works. 
q       Q.     Those  that  sell  the  most  are  the  International,  the  Pair- 
banks,  the  AVaterloo,  and  yourselves? 

A.  Those,  with  the  Boot  &  Vandervoort,  I  think  would  be 
the  largest. 

Q.    With  the  others  I  have  named? 

A.    Yes. 

Q.  Do  you  know  how  many  the  Fairbanks  sells  in  the 
course  of  a  year? 

A.  No,  I  do  not,  except  I  have  been  told  they  sell  about 
15,000. 

Q.     And  the  International  sells  from  three  to  four  times 
4  as  many  as  you  do? 

A.    Yes,  sir. 


H.  M.  WALLIS,  being  duly  s^orn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 


Q.    Mr.  Wallis,  where  do  you  reside  ? 

A.    Eacine,  Wisconsin. 

Q.    "V\T)at  is  your  business? 
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A.     My  principal  business  is  president  and  treasurer  of  1 
the  J.  I.  Case  Plow  Works. 

Q.  How  long  have  you  been  connected  with  the  J.  I.  Case 
Plow  Works? 

A.^  About  28  years. 

Q.  What,  in  general,  is  the  business  of  the  J.  I.  Case  Plow 
Works? 

_  A.     The  manufacturing  of  agricultural  implements  of  the 
tillage  tool  class — plows,  cultivators,  harrows,  planters. 

Q.  What  territory  is  covered  by  your  company  in  the  sale 
of  the  output  of  its  factories? 

A.     Practically  the  entire  United  States  and  Canada.  ^ 

Q.  Do  you  make  any  tools  or  farm  implements  and  sell 
them  in  competition  with  the  International  Harvester  Com- 
pany? 

A.     We  do. 

Q.  What  implements  do  you  make  and  sell  in  competition 
with  the  International  Company? 

A.  The  principal  tools  of  our  line  in  competition  with  the 
International  Harvester  Company  are  disc  harrows,  disc 
cultivators,  what  are  known  as  spike-tooth  harrows,  and  corn 
planters.  3 

Q.  How  have  you  found  the  competition  of  the  Interna- 
tional Harvester  Company  in  the  sale  of  these  articles?  Is 
it  businesslike  and  fair,  or  otherwise? 

A.    I  have  found  it  to  be  fair. 

Q.  Do  you  sell  the  product  of  your  factories  through  the 
local  dealers  throughout  the  coutitry? 

A.    Yes,  sir,  largely. 

Q.  And  do  you  sell  these  implements  to  the  dealers  who 
handle  the  harvesting  lines  of  the  International  Harvester 
Company  ? 

A.    Yes,  in  many  instances  we  do.  4 

Q.  Do  you  find  the  fact  that  the  dealers  are  handling 
harvesting  lines  of  the  International  Harvester  Company  an 
obstacle  which  prevents  the  sale  of  your  implements  to  those 
dealers  ? 

A.    I  do  not  think  so — in  the  main. 

Q.  Has  your  business  prospered  in  the  lines  with  which 
you  compete  with  the  International  Harvester  Company? 

A.    It  has. 

Q.  You  are  acquainted  with  the  dealers  throughout  the 
country,  in  a  general  way? 

A.    I  am. 


4 
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Q.  And  you  know  the  manner  in  which  the  business  is 
done? 

A.    Yes,  sir. 

Q.    And  in  a  general  way  the  character  of  the  dealers? 

A.    Yes,  sir. 

Q.  If  the  International  Harvester  Company  should  adopt 
the  policy  of  going  to  these  dealers  and  insisting  that  the 
dealer  could  not  handle  the  harvesting  machinery  of  the  Inter- 
national Harvester  Company  unless  he  handled  the  whole  long 
line  of  the  International,  and  handled  that  long  line  exclu- 
sively, what  would  be  the  effect  on  the  relations  between  the 
International  and  the  strong  dealers  of  the  company? 

Mr.  Grosvenor:     I  object  to  that  as  calling  for  a  conclusion, 

A.  Well,  I  think  you  would  get  varying  conditions.  A 
man  who  was  independent  enough  would  tell  you  to  take  your 
line  out  of  his  house ;  if  he  was  not  independent  enough,  why, 
he  might  consider  it  and  might  do  something  different.  It  is 
pretty  hard  to  say.  But  a  strong  man,  if  he  was  able  to  pro- 
tect himself,  would  not  stand  for  it. 

Q.  The  dealers  who  might  be  affected  by  it  would  be  the 
weak  dealers? 

A.     Yes,  sir. 

Q.     Not  the  desirable  ones,  not  the  strong  ones  ? 

A.     Well,  I  would  not  say  ' '  not  the  desirable  ones. ' ' 

Q.  But  the  strong  ones.  You  have  found  the  field  open, 
during  these  years,  in  competition  with  the  International 
Harvester  Company  for  the  sale  of  the  implements  that  you 
make  and  sell  in  competition  with  them? 

A.     Oh,  yes. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  It  is  a  fact,  is  it  not,  that  the  local  dealers  are  of  vary- 
ing degrees  of  strength,  financially  and  mentally? 

A.    Oh,  yes. 

Q.    Temperamentally? 

A.    Yes ;  in  every  way. 

Q.  And  some  of  them  stick  out  more  for  their  independ- 
ence than  others  ? 

A.  That  is  human  nature ;  it  is  true  in  the  implement  trade 
as  well  as  in  others, 

Q.  Is  there  any  line  of  agricultural  implements  in  which 
such  a  large  per  cent,  of  the  control  or  of  the  production  of 
the  line  is  held  by  one  company  as  is  the  case  in  the  harvest- 
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ing  implements  and  the  per  cent,  of  control  in  that  line  by  tho 
International  Harvester  Company'? 

A.  No,  I  do  not  know  that  there  is.  Of  course,  the  Inter- 
national does  not  come  in  competition  with  me  on  harvesting 
implements.  I  do  not  manufacture  harvesting  implements. 
I  am  in  competition  with  them  on  the  tillage  tools. 

Q.  The  harvesting  implements  constitute  one  of  the  most 
important  (if  not  the  most  important)  classes  of  agricultural 
implements?  Is  that  not  the  fact?  By  that  I  mean  there 
are  more  of  those  sold,  and  the  total  sales  in  dollars  and  cents 
aggregate  more  than  any  other  class,  and  the  distribution  of 
that  class  of  implements  is  more  general  throughout  the 
country? 

A.  Well,  it  is  a  pretty  general  distribution,  but  of  course 
the  plow  line  is  a  fundamental  line ;  you  have  got  to  have  the 
plow  before  you  can  have  use  for  the  harvesting  machinery. 

Q.  Is  there  the  same  degree  of  control  held  by  any  one 
company  in  the  plow  line  that  there  is  in  the  harvesting  line? 

A.     No,  I  would  say  not. 

Q.  Is  it  not  your  experience  that  practically  every  dealer 
handles  the  harvesting  lines  ? 

A.  Oh,  no;  that  is  not  my  experience — that  practically 
every  dealer  handles  harvesting  machinery. 

Q.     The  large  majority  of  them  do? 

A.    Yes,  but  a  great  many  do  not. 

Q.  A  great  many  more  dealers  handle  harvesting  ma- 
chinery than  handle  threshers,  for  instance? 

A.     Oh,  yes ;  that  is  correct. 

Q.    Or  engines? 

A.    Yes. 

Q.  Has  your  business  in  disc  harrows  and  disc  cultivators 
been  growing  rapidly  in  the  last  five  or  six  years  ? 

A.    Yes,  sir,  increasing. 

Q.  What  relation  has  the  J.  I.  Case  Plow  Works  to  the  J. 
I.  Case  Threshing  Machine  Company? 

A.    None  whatever, 

Q.  Are  any  of  the  stockholders  in  the  two  companies 
similar? 

A.    Not  at  all. 

Q.    What  is  the  capitalization  of  your  company? 

A.    $400,000  common ;  $194,900  preferred. 

Q.  What  were  the  gross  sales  of  your  company  in  the  year 
1912? 

A.    In  1912,  about  $1,500,000. 
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1  Q.    How  much  of  that  was  plows  ? 
A.     I  have  not  that  division. 

Q.  Let  me  show  you  a  statement  relating  to  your  company 
in  the  Implement  Blue  Book  for  1913,  at  page  419,  and  ask 
you  if  that  is  a  correct  statement  of  the  lines  of  implements 
manufactured  by  your  company? 

A.    Yes,  sir;  it  is. 

Mr.  Grosvenor:  I  ask  that  this  statement  bg  copied  into 
the  record. 

The  statement  is  as  follows : 

2  "J.  I.  CASE  PLOW  WORKS.  Established  1876.  Incorporated 

1884.  President  and  Treasurer,  H.  M.  Wallis;  Second 
Vice-President,  William  Sobey;  Secretary,  H.  M.  Wallis, 
Jr. — ^Walking  Plows,  Sulky  and  Gang  Plows,  Engine 
Gang  Plows,  Smoothing  Harrows,  Disc  Harrows,  Corn 
Planters,  Corn  Drills,  Cotton  and  Corn  Planters,  Trans- 
planters, Fertilizer  Attachments,  Walking  and  Riding 
Cultivators,  Stalk  Cutters,  Peanut  Planters  and  Equaliz- 


3  Q.    You  have  not  had  any  competition,  to  speak  of,  with 
the  International  in  the  sale  of  corn  planters,  have  you? 

A.     No,  sir. 

Q.  The  only  competition  you  have  had  has  been  in  disc 
harrows,  disc  cultivators,  and  spring-tooth  harrows? 

A.  Spike-tooth  harrows;  we  do  not  manxifacture  spring- 
tooth. 

Q.  Then,  the  only  competition  you  have  had  with  the 
International  has  been  in  disc  harrows,  disc  cultivators,  and 
spike-tooth  harrows? 

A.    Yes;  direct  competition. 

4  Q.    Upon  each  of  those  lines  the  International  entered  since 
it  was  organized  in  1912? 

A.    Yes,  I  think  so. 


H.  P.  HAUSCHILDT,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Hauschildt,  you  do  business  at  Marengo,  Illinois? 
A.    Yes,  sir. 
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Q.    What  is  yoTir  business  ?  1 

A.    Implement  business. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $30,000. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company? 

A.    About  $12,000  last  year. 

Q.     What  line  of  binders  do  you  handle? 

A.  The  McCormick;  and  also  the  Johnston  in  the  corn 
binder. 

Q.    The  Johnston  corn  binder? 

A.    Yes.  2 

Q.    And  the  McCormick  corn  binder? 

A.    Yes. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  McCormick: 

Q.    What  mowers? 

A.     The  McCormick. 

Q.    What  twine? 

A.     The  McCormick  and  the  Plymouth. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir.  o 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir,  we  do. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Deere,  the  Emerson,  the  Oliver,  the 
Janesville. 

Q.  How  long  have  you  handled  the  Johnston  corn  har- 
vester? 

A.     Two  seasons,  1911  and  1912. 

Q.     Did  you  sell  any  of  them?  4 

A.     I  sold  one  each  year,  I  guess. 

Q.    How  long  have  you  handled  Plymouth  twine? 

A.     Only  last  year. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  bought  more  goods  from  them? 

A.     No,  sir. 

Q,     If  the  International  Harvester  Company  should  come 
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to  you  and  say  tliat  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  did  buy  more  goods  of  the  com- 
pany, buy  this  and  that  or  the  other  of  their  implements,  or 
quit  handling  these  competing  goods,  what  would  the  result 
be? 

A.    I  think  I  would  cut  them  out  entirely. 

Q.  Is  there  any  line  of  harvesting  machinery  not  made 
by  the  International  Harvester  Company  sold  at  Marengo? 

A.    Yes,  sir;  the  Acme. 

Q.     The  Acme  is  sold  there? 

A.     Yes,  sir. 

Q.  And  is  the  Acme  handled  at  any  towns  around  about 
Marengo  ? 

A.    I  think  it  is  handled  at  Union. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Marengo,  Illinois? 

A.  Two. 

Q.  What  harvesting  lines  does  the  other  dealer  handle? 

A.  The  Acme  and  the  Deering. 

Q.  Are  the  Deering  and  the  McCormick  the  two  leading 
binders  in  your  territory? 

A.  I  guess  they  are. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  your  ter- 
ritory are  of  International  make? 

A.  I  could  not  tell  you  that. 

Q.  How  many  Acme  binders  did  the  Deering  agent  sell 
last  year? 

A.  I  don't  know. 

Q.  Did  he  sell  any? 

A.  I  guess  he  did.    He  had  some  up  there. 

Q.  fie  sold  some  Deering,  didn't  he? 

A.  I  don't  know  whether  he  did  or  not. 

Q.  How  many  McCormick  corn  binders  did  you  sell  last 
year? 

A.  20,  I  guess. 

Q.  And  sold  one  Johnston? 

A.  Yes,  sir. 

Q.  In  1911  how  many  McCormick  corn  binders  did  you 
sell? 

A.  I  could  not  tell  you  that. 

Q.  Was  it  over  a  dozen? 
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A.    I  guess  it  was.  1 

Q.    And  one  Johnston? 

A.    Yes,  sir. 

Q.    What  do  you  carry  the  Johnston  for — just  to  kill  if? 

A.     I  do  not  think  I  do.    Give  people  what  they  want. 

Q.    Does  the  other  agent  sell  the  Deering  corn  binder? 

A.    Yes,  sir. 

Q.  Then,  over  90  or  95  per  cent,  of  the  corn  binders  sold 
in  your  territory  are  International ;  are  they  not  1 

A.     Yes,  they  are,  I  guess. 

Q.  Please  name  all  the  things  you  buy  from  the  Inter- 
Qational.  2 

A.  I  buy  binders,  mowers,  rakes,  disc  harrows,  engines, 
spreaders,  corn  planters. 

Q.     Cream  separators'? 

A.    No,  sir. 

Q.     Twine? 

A,     Twine. 

Q.    Hay  presses? 

A.     No. 

Q.  What  spreaders  does  the  other  dealer  handle,  in  your 
town?  q 

A.     The  Appleton,  I  guess. 

Q.  Does  the  International  hold  any  notes  of  yours,  or  of 
the  firm  of  Luhring  &  Hauschildt,  of  which  you  are  a  mem- 
ber? 

A.    What  do  you  mean?    Hold  any  notes  against  us? 

Q.    Yes.    . 

A.    What  is  due? 

Q.    No ;  whether  they  are  due  or  not  due. 

A.     They  hold  one  note  against  us. 

Q.    When  was  that  given? 

A.    A  couple  of  months  ago.  4 

Q.     It  was  for  some  goods  that  you  had  not  disposed  of? 

A.  No,  it  was  in  a  trade.  I  was  not  supposed  to  pay  for 
it  until  six  months,  without  interest. 

Q.     But  it  is  subject  to  a  discount  if  paid  when  due? 

A.     No,  sir,  it  ain't  either. 

Q.    You  do  not  get  a  discount  if  the  note  is  paid  when  due? 

A.  I  traded  auto  wagons  with  them ;  that  is  the  way  that 
comes. 

Q.     How  much  was  that  note  for? 

A.     If  I  remember  right,  it  is  $517. 
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Re-direct  Examination  by  Mr.  McHugh. 

Q.    That  note  was  given  in  the  ordinary  course  of  business  ? 
A.     Sure. 

Q,    You  are  not  feeling  under  any  obligation  to  them  on 
that  account? 
A.     Oh,  no. 


JAMES  D.  McDOUGrALL,  being  duly  sworn  as  a  witness  on 
2      behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHiigh. 

Q.  Mr.  McDougall,  you  are  in  business  at  Shirland,  Illi- 
nois? 

A.    Yes,  sir. 

Q.    What  is  your  business^ 

A.    Farm  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $15,000. 
^      Q.    How  much  do  you  do  with  the  International  Harvester 
Company? 

A.    A  little  upwards  of  $5,000. 

Q.  How  much  business  do  you  do  in  binders  and  mowers 
and  rakes? 

A.    About  $2,500. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  McCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.    The  McCormick. 
^      Q.    What  mowers? 

A.    The  McCormick,  and  occasionally  the  Emerson. 

Q.    You  do  not  keep  the  Emerson  in  stock? 

A.    No,  I  do  not. 

Q.    What  twine  do  you  handle? 

A.  About  half  International  and  half  Plymouth— Lindsay 
Bros. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 
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Q.    What  lines?  1 

A.  Principally  the  John  Deere,  the  Emerson,  and  the 
Hayes  corn  planter. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  the  company? 

A.    No,  sir. 

Q.  If  the  International  should  make  it  a  condition  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  buy  this  and  that  or  the  other  of  their  implements,  wliat 
would  the  result  be  in  your  case? 

A.    Why,  I  would  cut  them  out;  I  would  have  to.  ^ 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Shirland? 

A.    Yes,  sir;  the  Acme. 

Q.    Is  the  competition  active? 

A.  Last  year  was  the  first  year  they  were  sold  there,  and 
it  was  very  active  there  last  year. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  McDougall,  when  did  you  last  sell  any  Standard  ^ 
mowers  ? 

A.    I  sold  one  last  season. 

Q.    When  did  you  sell  one  before  that? 

A.  I  don't  know  as  I  could  tell  you.  I  remember  of  sell- 
ing two  the  second  year  previous  to  that. 

Q.    How  many  McCormick  mowers  did  you  sell  last  year? 

A.    Very  few;  I  think  about  five  or  six. 

Q.    Is  your  territory  a  grain  territory? 

A.    Yes,  sir. 

Q.    How  many  dealers  are  there  in  your  town  of  Shirland?  ^ 

A.  I  can  hardly  answer.  I  am  really  the  only  dealer  there, 
but  there  is  a  party  of  stock  buyers  there  who  handle  Acme 
goods  alone,  and  nothing  else. 

Q.    How  long  has  he  handled  the  Acme  there? 

A.    Last  year. 

Q.    Were  you  at  any  time  asked  to  carry  the  Acme  lines? 

A.    No,  sir. 

Q.    Are  you  sure  of  that? 

A.  Yes,  sir.  Well,  now,  I  beg  your  pardon.  I  had  a  talk 
with  their  manager,  Mr.  Kipling,  there,  and  he  said  he  would 
call  on  me,  but  never  called  on  me. 
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1       Q.    And  at  the  time  mentioned  by  you  you  were  carrying 
the  McCormick  lines? 

A.  I  have  carried  them  ever  since  I  have  been  there ;  yes, 
sir. 

Q.    And  how  long  have  you  been  there? 

A.    This  is  my  eleventh  year. 

Q.  Are  the  McCormick  and  the  Deering  binders  the  lead- 
ing types  of  binders  in  your  territory? 

A.    Yes,  sir. 

Q.    Was  last  year  the  first  year  that  any  binder  other  than 
International  has  been  sold  in  your  town,  in  the  ten  years 
^  you  have  been  doing  business  there? 

A.    In  the  town  directly;  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  around  Shirland,  in 
the  territory  in  which  you  do  business,  have  been  of  Interna- 
tional make  in  the  last  five  years? 

A.  It  is  pretty  hard  to  answer.  I  do  not  know.  I  have 
got  an  Acme  agency  on  either  side,  seven  miles,  equal  distance 
from  me.    I  do  not  know  what  they  have  sold. 

Q.     Are  there  any  International  dealers  at  each  of  these 
places  on  either  side  of  you,  to  which  you  refer? 
g      A.    Yes,  sir. 

Q.  About  one-third  of  your  business  is  with  the  Interna- 
tional? 

A.     About  one-third,  yes,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.  I  think  they  hold  a  note  for  a  small  amount,  for  goods 
tha,t  were  sold  on  next  year's  terms,  not  settled  for. 

Q.    You  mean  sold  to  you,  or  sold  by  you  to  the  farmers  ? 

A.    Sold  by  me  to  the  farmers,  sold  very  late  in  the  season, 
and  I  gave  them  next  year's  terms  on  them,  and  they  (the  In- 
ternational) gave  me  the  same  terms. 
4      Q.    Did  you  give  them  the  farmers'  notes? 

A.    No,  sir. 

Q.  You  kept  the  farmers '  notes  and  gave  the  International 
you  own  notes? 

A.    Yes,  sir. 

Q.    What  interest  do  those  notes  bear? 

A.  No  interest;  and  they  are  subject  to  the  same  discount 
as  my  goods  are  this  year,  sold  on  this  year's  terms. 

Q.    How  much  do  you  owe  the  International  on  those  notes? 

A.    I  think  about  $200. 
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1 
J.  R.  RALSTON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Ralston,  you  are  in  business  at  Caledonia,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Lumber,  coal,  and  implements. 

Q.    How  much  business  do  you  do  a  year?  ^ 

A.    About  $80,000.  ^ 

Q.    How  much  business  do  you  do  a  year  in  implements? 

A.    About  $20,000. 

Q.     How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     An  average  of  about  $3,500. 

Q.     So  that  a  little  more  than  one-sixth  of  your  implement 
business  is  with  the  International  Company? 

A.    Yes. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle?  3 

A.     We  handle  the  Deering  binder  and  mower.     We  do 
not  sell  any  sulky  hay  rakes. 

Q.     Do  you  have  side-delivery  rakes? 

A.    Yes,  sir. 

Q.     What  side-delivery  rakes  do  you  handle? 

A.     The  Osborne  and  the  John  Deere. 

Q.    What  twine  do  you  sell? 

A.     The  Plymouth. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  line  of  implements  other  than  harvest-  -  4 
ing  machinery  made  by  other  companies  and  sold  in  competi- 
tion with  like  implements  of  the  International  ? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.     The  John  Deere,  the  Fairbanks-Morse  and  the  Stover 
engines. 

Q.    What  drills? 

A.     The  Dowagiac. 

Q.     Mr.  Ralston,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
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ing  macMnery  unless  you  increased  your  purchases  from  that 
company? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition,  Mr.  Ralston,  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  did  increase  your 
purchases  from  the  company,  by  buying  this,  and  that,  or  the 
other  of  their  implements,  what  would  the  result  be? 

A.     I  would  not  do  any  business  with  them. 

Q.  Is  any  line  of  harvesting  machinery  other  than  that  of 
International  make  sold  in  your  town? 

A.     Yes,  sir. 

Q.    What? 

A.     The  Acme. 

Q.    How  long  has  that  been  sold  there? 

A.    This  will  make  the  third  year. 

Q.    Is  the  Johnston  corn  binder  sold  there? 

A.     Yes,  sir. 

Q.     How  long  has  that  been  sold? 

A.    Last  year  was  the  first. 

Q.    Is  the  competition  active? 

A.    Yes,  sir. 


Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Caledonia? 

A.  Two. 

Q.  Does  the  other  dealer  carry  the  McCormick  lines? 

A.  No,  sir. 

Q.  Are  the  McCormick  lines  sold  in  neighboring  towns? 

A.  Yes,  sir. 

Q.  How  many  years  have  you  carried  the  Deering  lines? 

A.  I  should  judge  from  about  1901  or  1902. 

Q.  What  are  the  leading  binders  in  vour  part  of  the  coun- 
try? 

A.  The  Deering  and  the  McCormick. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.  I  should  judge  probably  about  80  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  International? 
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A.     About  the  same,  I  should  judge.  1 

Q.    Are  side-delivery  rakes  sold  in  your  territory? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  those  are  International? 

A.     About  50  per  cent.,  I  should  judge. 

Q.  Did  you  testify  on  direct  examination  that  not  many 
sulky  rakes  are  sold  there? 

A.    I  believe  so. 

Q.  "What  per  cent,  of  the  corn  binders  sold  in  your  terri- 
tory are  International? 

A.    95  per  cent.,  I  should  judge. 

Q.    Do  you  handle  International  twine?  ^ 

A.    No,  sir. 

Q.    Do  you  handle  International  spreaders? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  around  there 
is  International? 

A.    I  should  judge  about  60  per  cent. 

Q.    Do  you  handle  International  tedders? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  tedders  are  International? 

A.    About  40  per  cent.,  I  should  judge.  3 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  sir. 

Q.     Given  when? 

A.  Last  fall,  at  settlement  time,  for  a  binder  carried  over ; 
that  is,  sold  on  next  year's  terms. 

Mr.  McHugh:    One  binder? 

The  Witness :    One  binder. 


A.  S.  TAVENNEE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows :  4 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Tavenner,  you  are  in  business  at  Polo,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implement  business. 

Q.  How  much  business  do  you  do  in  farm  implements  a 
year? 

A.  In  farm  implements  alone,  about  $40,000. 

Q.  That  includes  implements,  vehicles,  and  twine? 
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1  A.    Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    $7,000  worth. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.  We  handle  the  McCormick  binder  and  the  McCormick 
mower;  we  do  not  handle  sulky  rakes. 

Q.    What  side-delivery  rake  do  you  handle? 

A.    The  Sterling  and  the  Osborne. 

Q.    And  the  Osborne? 

2  A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Moline  Plow  Company,  the  J.  I.  Case 
Plow  Company,  the  Grand  DeTour  Plow  Company,  and  the 
p,  Sterling  Manufacturing  Company. 

Q.    What  wagons? 

A.     We  handle  the  Weber,  the  Studebaker,  and  the  Mandt. 

Q.     What  manure  spreaders? 

A.  We  handle  the  National,  the  20th  Century,  and  the  Low 
Spread. 

Mr.  Grosvenor:    The  last  two  are  International? 

The  Witness :    Yes,  sir. 

Q.    What  cream  separators? 

A.     The  DeLaval. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.     No,  sir. 

Q.  Have  they  ever  said  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  less  business  with  their 
competitors  ? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  did  buy  more  goods  of  them, 
what  would  the  result  be? 

A.    We  would  have  to  dissolve  partnership. 


o 
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Q.    What  lines  of  harvesting  machinery  other  than  of  In-  i 
ternational  make  are  sold  at  Polo? 

A,     The  Acme  and  the  Independent. 

Q.    Is  the  Emerson  mower  sold  there? 

A.    The  Emerson  mower,  yes,  sir. 

Q.    Has  the  Independent  Harvester  Company  sold  some 
stock  around  Polof 

A.    Yes,  sir. 

Q.    And  are  proceeding  to  sell  their  machinery  to  their 
stockholders? 

A.     That  is  what  they  claim  to  do ;  yes,  sir. 

Q.    Is  the  competition  active  between  the  various  makes  2 
of  harvesting  machinery? 

A.     Yes,  sir;  very. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  The  name  of  your  firm  is  Wasser  &  Tavenner? 

A.  Yes. 

Q.  How  long  have  you  been  in  business,  Mr.  Tavenner? 

A.  Two  years  the  first  day  of  last  January. 

Q.  So  that  your  testimony  respecting  competition   and  3 

these  other  matters  should  be  confined  and  applied  to  that 
period  of  time  only? 

A.  Yes,  sir,  that  period  of  time  only. 

Q.  How  many  dealers  have  there  been  at  Polo,  Illinois? 

A.  Including  ourselves? 

Q.  Yes. 

A.  Three,  and  one  curb-stone  dealer — ^one  farmer  dealer. 

Q.  What  harvesting  lines  do  the  other  two  regular  dealers 
handle? 

A.  One  handles  the  Deering,  and  the  other  the  Acme.  a 

Q.  Does  the  Acme  agent  handle  any  International  lines? 

A.  No,  sir,  he  does  not. 

Q.  The  curb-stone  dealer  is  the  Independent  man? 

A.  Yes,  sir. 

Q.  There  has  not  been  much  competition  with  him  yet,  has 
there  ? 

A.  About  $75,000  worth. 

Q.  What  is  that? 

A.  He  sells  stock  and  machinery;  that  is  what  he  sells. 

Q.  Well,  the  $75,000  worth  is  of  stock? 

A.  Yes,  of  stock, 

Q.  How  much  machinery  has  he  sold? 
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I       A.     I  know  of  two  binders  lie  placed  last  year. 

Q.  When  you  said  on  direct  examination  that  the  competi- 
tion was  active  and  keen,  you  were  not  referring  to  the  Iiide- 
pendent  Company  as  furnishing  active  and  keen  competition ; 
were  you? 

A.     Well,  they  are  awake ;  they  are  not  asleep. 
Q.    Do  you  consider  the  sale  of  two  binders  in  your  terri- 
tory the  result  of  active  and  keen  competition,  or  evidence 
of  it? 

A.     I  do,  considering  the  sample  of  the  machine. 
Q.    How  many  binders  did  you  sell  last  year? 
2      A.     18. 

Q.    How  many  binders  did  the  Deering  agent  sell? 
A,     I  do  not  know. 

Q.    What  per  cent,  of  the  binders  sold  in  your  territory  are 
International? 
A.    I  could  not  tell  you. 
Q.    Is  it  80  per  cent,  or  90  per  cent.  ? 
A.     Oh,  it  is  not  over  80. 

Q.    What  per  cent,  of  the  corn  binders  sold  are  Interna- 
tional? 
A.    About  100. 
''      Q.    What  per  cent,  of  the  twine  is  International? 
A.     That  is  about  one-fourth. 

Q.    Do  you  buy  wagons  and  spreaders  from  the  Interna- 
tional? 
A.    Yes,  sir. 

Q.    As  well  as  harvesting  machinery? 
A.    Yes,  sir. 

Q.     Does  the  International  hold  any  notes  of  yours,  given 
by  you  or  by  your  firm? 
A.    Yes,  sir,  they  do. 
[      Q.    When  were  those  notes  given? 

A.    Those  notes  were  given,  some  of  them  last  year  at  set- 
tlement time,  and  some  this  spring. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Those  notes  are  not  due? 

A.  No,  sir,  not  due. 

Q.  Given  in  the  ordinary  course  of  business? 

A.  Yes,  sir. 

Q.  Under  arrangements  that  apply  to  other  companies 
just  as  well? 

A.  Yes,  sir,  just  the  same. 
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1 
FEED  P.  WATSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Watson,  you  are  in  business  at  Mount  Vernon, 
Illinois! 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A,    Implements  and  vehicles,  with  one  or  two  other  lines.  ^ 

Q.    What  is  the  annual  volume  of  your  business? 

A.     The  total  volume  of  the  business  amounts  to  from 
$100,000  to  $125,000  a  year. 

Q.    How  much  business  do  you  do  in  farm  implements? 

A.    From  $35,000  to  $50,000. 

Q.    How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    I  should  judge  about  $6,000. 

Mr.  Grosvenor:    Does  that  include  twine? 

The  Witness :     Yes,  sir. 

Q.     So,  less   than  one-fifth  of  your  implement  business  3 
would  be  with  the  International? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle  ? 

A.     The  Deering  line,  as  well  as  the  Johnston  line. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Deering,  the  Johnston,  and  the  John  Deere. 

Q.    What  line  of  mowers? 

A.     The  Deering  and  the  Johnston. 

Q.    Are  more  side-delivery  rakes  than  sulky  rakes  sold  in 
your  territory? 

A.     No,  sir;  the  opposite  is  true.  "* 

Q.    Do  you  sell  many  Johnston  binders? 

A.    Very  few. 

Q.    Very  few? 

A.    Very  few;  yes,  sir. 

Q.     Have  you  had  the  agency  long? 

A.     Three  years;  about  four  years  possibly. 

Q.     Do  you  sell  any  Johnston  mowers? 

A.    A  few. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q,     Do  you  handle  a  line  of  farm  implements  other  than 
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harvesting  macliiiiery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International! 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.  We  handle  a  wagon  called  the  Karges  and  the  Hunt- 
ingburgh. 

Q.    What  manure  spreaders  do  you  handle? 

A.  We  handle  the  Rude  Bros.,  made  at  Liberty,  Indiana, 
and  the  Walter  A.  Wood,  called  the  Fearless. 

Q.     What  cultivators  do  you  handle? 

A.  We  handle  the  Sattley,  the  John  Deere,  and  the  King- 
man. 

Q.    AVbat  side-delivery  rakes? 

A.    None. 

Q.     What  harrows,  drag? 

A.     About  the  same  line. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you,  Mr.  Watson,  that  you  could  not  handle  their  harvest- 
ing line  unless  you  handled  it  exclusively? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  line  unless  you 
bought  more  goods  of  the  company? 

A.    No,  sir. 

Q.  If  the  International  Company  should  put  to  you  the 
condition  that  you  could  not  handle  their  harvesting  machin- 
ery unless  you  would  buy  more  goods  of  them  in  the  other 
lines  of  implements  that  they  make,  what  would  the  result  be? 

A.  I  would  feel  disposed  to  give  up  the  line;  in  fact  I 
would  do  that. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Mount  Vernon? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme  line. 


Gross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Watson,  how  many  Johnston  grain  binders  did  you 
sell  in  1912? 
A.     I  think  two. 
Q.    How  many  Peering? 
A,    Possibly  six. 
Q,    How  many  Johnston  corn  binders  did  you  sell? 
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A.    None.  1 

Q.    How  many  Deering? 

A.    None. 

Q.    How  many  Johnston  mowers  did  you  sell? 

A.    Possibly  half  a  dozen. 

Q.     How  many  Deering? 

A.    Perhaps  25. 

Q.     You  do  not  do  much  in  the  Johnston  line,  do  you? 

A.  No,  sir.  We  transfer  for  them,  and  also  for  the  Deer- 
ing. 

Q.     Please  define  what  you  mean  by  transferring. 

A.     Both  companies  ship  in  to  us  carloads  of  stuff  and  we  ^ 
ship  it  out  locally. 

Q.     That  is  to  say,  you  act  as  a  wholesaler  for  local  dealers  ? 

A.  Well,  we  do  not  term  it  a  wholesale  agency;  we  just 
simply  transfer  the  stuff.  They  ship  to  us  in  carload  lots  and 
we  reload  in  local  shipments  to  dealers  throughout  our  imme- 
diate territory  in  the  state  of  Illinois. 

Q.  Is  that  because  of  the  railroad  facilities  existing  at 
Mount  Vernon? 

A.  Yes,  sir ;  and  of  course  we  act  as  their  local  agents,  for 
both  the  Johnston  and  the  Deering  companies.  3 

Q.     How  many  dealers  are  there  in  Mount  Vernon? 

A.    Two  others. 

Q.  Does  one  of  these  other  dealers  carry  the  McCormick 
lines? 

A.    Yes,  sir. 

Q.     And  the  third  dealer  handles  what? 

A.     The  Acme. 

Q.  Are  the  McCormick  and  the  Deering  lines  of  binders 
and  mow6rs  the  leading  lines  in  your  territory? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  binders  sold  around  Mount  Ver-  4 
non  and  in  your  territory  are  International? 

A.    I  would  judge  75  to  80  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    Doubtless  the  same  per  cent. 

Q.    Are  any  corn  binders,  to  speak  of,  sold  there  ? 

A.    Very  few. 

Q.     Do  you  handle  International  twine? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  If  any  other  twine  is  sold  there  I  do  not  know  it.  I  am 
speaking  of  Mount  Vernon. 
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Q.  It  is  100  per  cent.  International,  so  far  as  you  know? 

A.  Yes,  sir. 

Q.  Do  you  handle  International  spreaders? 

A.  No,  sir. 

Q.  Did  you  say  the  sulky  rake  or  the  side-delivery  rake  is 
the  principal  implement  in  the  rake  line? 

A.  We  do  not  handle  the  side-delivery  rake. 

Q.  What  per  cent,  of  rakes  are  International  ? 

A.  I  would  judge  75  per  cent. 


2 


H.  J.  STEAENS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Stearns,  you  are  in  business  at  Belvidere,  Illinois? 

A.    Yes,  sir. 

Q.     What  is  your  business? 

A.     Lumber  and  implements. 

Q.     How  much  business  do  you  do  a  year? 

A.    About  $50,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.     About  $6,000  or  $7,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     Around  $3,000. 

Q.     What  lines  of  binders  do  you  handle? 

A.     The  Deering  and  the  Acme. 

Q.     What  line  of  mowers  do  you  handle? 

A.    The  Deering  and  the  Acme. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Acme  and  the  Deering. 

Q.    What  twine, do  you  handle? 

A.     The  International,  and  some  Peoria. 

Q.  What  side-delivery  rakes  do  you  handle?  Do  you  han- 
dle any? 

A.     I  handle  the  LaCrosse. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.     Yes,  sir. 

Q.  Handle  a  general  line  of  implements  other  than  har- 
vesting machinery  made  by  other  companies  and  sold  in  com- 
petition with  like  implements  of  the  International? 
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A.    Yes,  sir. 

Q.    What  lines  in  general? 

A.  The  Parlin  &  Orendorff,  the  Eock  Island,  the  Acme 
Harvester  Company. 

Q.    What  discs? 

A.    Keystone  and  Parlin  &  Orendorff. 

Q.    How  long  have  you  handled  the  Acme? 

A.     Two  years. 

Q.     That  is,  1911  and  1912? 

A.    Yes,  sir. 

Q.     Have  you  the  agency  for  this  year? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Acme  line? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
bought  more  goods  of  the  company? 

A.     No,  sir. 

Q.  If  the  International  should  impose  on  you  the  condi- 
tion that  you  could  not  handle  their  harvesting  machinery  at 
all  unless  you  quit  handling  the  Acme  line,  or  unless  you  in- 
creased your  purchases  from  the  company  by  buying  this, 
and  that,  or  the  other  of  their  implements,  what  would  the 
result  be? 

A.     I  would  not  handle  theirs  at  all. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  What  is  the  name  of  your  firm? 

A.  H.  J.  Stearns.  4 

Q.  Nearly  (if  not  quite)  one-half  of  your  implement  busi- 
ness is  with  the  International? 

A.  Yes,  sir. 

Q.  How  many  Acme  binders  did  you  sell  in  1912? 

A.  I  think  it  was  six. 

Q.  And  how  many  Deering? 

A.  The  same. 

Q.  How  many  Acme  mowers  did  you  sell  in  1912  ? 

A.  I  think  it  was  three. 

Q.  How  many  Deoring? 

A.  Two,  I  think. 

Q.  Is  the  McCormick  handled  in  your  town  by  List  Bros.  ? 
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1       A.  Yes,  sir. 

Q.  Does  the  International  hold  any  of  your  notes  ? 

A.  No,  sir. 


J.  M.  BEATY,  being  duly  sworn  as  a  witness  on  behalf  of  t!io 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Beaty,  you  are  in  business  in  Jerseyville,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implements  and  vehicles. 

Q.  How  much  business  do  you  do  a  year  in  implements, 
twine,  and  vehicles? 

A.  About  $40,000. 

Q.  That  does  not  count  automobiles? 

A.  No,  sir. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  About  $4,000  a  year. 

Q.  About  one-tenth  of  your  business? 

A.  Yes,  sir. 

Q.  What  line  of  binders  do  you  handle? 

A.  I  handle  the  McCormick  and  the  Milwaukee. 

Q.  What  mowers  and  rakes? 

A.  The  McCormick. 

Q.  What  twine? 

A.  The  McCormick  and  the  Plymouth. 

Q.  Do  you  handle  implements,  other  than  of  International 

make  and  other  than  harvesting  machinery,  made  by  com- 
petitors and  sold  in  competition  with  implements  of  the  Inter- 
national? 

A.  Yes,  sir. 

Q.  What  cultivators? 

A.  Moline,  Sattley,  and  Oliver. 

Q.  What  drag  harrows? 

A.  We  handle  the  Roderick  Lean. 

Q.  What  disc  harrows? 

A.  The  Sattley. 

Q.  What  gasoline  engines? 

A.  We  handle  the  Fairbanks,  International,  and  the  As- 
sociated Manufacturers. 
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Q.     Mr.  Beaty,  has  the  International  Harvester  Company  1 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  the  company  f 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
quit  handling  Plymouth  twine? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  did  quit  han- 
dling the  Plymouth  twine  and  unless  you  would  increase  your  -^ 
purchases  from  the  International  by  buying  this,  and  that  or 
the  other  of  their  long  line  of  implements,  what  would  the  re- 
sult be? 

A.     They  would  have  a  new  agency. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Jerseyville? 

A.    Yes,  sir. 

Q.    What  line? 

A.     The  Johnston. 

Q.    Do  you  know  whether  the  John  Deere  binder  is  to  be  3 
on  sale  there  this  year? 

A.  It  is  to  be  there  this  year,  yes,  sir ;  it  is  there  in  town 
now. 

Q.    And  is  the  Dain  mower  on  sale  there? 

A.    Yes,  sir. 

Q.    Is  the  Standard  mower? 

A.    Yes,  sir. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

4 
Q.    How  many  dealers  are  there  in  Jerseyville,  Illinois? 

A.  Three. 

Q.  Does  one  of  these  other  dealers  carry  Deering  lines? 

A.  Yes,  sir. 

Q.  "What  does  the  third  dealer  carry? 

A.  The  John  Deere. 

Q.  Of  which  none  has  yet  been  sold? 

A,  No,  sir;  none  previous  to  this  year. 

Q.  None  has  been  sold? 

A.  No,  sir. 

Q.  And  no  binders  have  been  sold  yet  for  this  year? 

A.  I  can't  answer  that. 
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Q.  Who  handles  the  Johnston  line  in  your  town? 

A.  Bell  &  Son. 

Q.  Are  they  the  ones  who  handle  the  Deering  lines  ? 

A.  No,  sir. 

Q.  Then,  how  many  dealers  are  there  in  your  town? 

A.  Three. 

Q.  Does  the  Deere  man  handle  the  Johnston,  too? 

A.  He  does. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.  What  do  you  mean  by  "types"? 

Q.  I  mean  of  what  lines  of  binders  have  there  been  the 
most  sold?  For  instance,  have  more  Deering  and  McCormick 
binders  been  sold  than  Johnston? 

A.  Yes,  sir. 

Q.  A  good  many  more,  haven't  there? 

A.  Quite  a  good  many;  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  there  has  been  In- 
ternational in  the  last  five  or  six  years? 

A.  I  judge  60  per  cent. 

Q.  Does  the  International  hold  any  of  your  notes? 

A.  One. 

Re-direct  Examination  by  Mr.  McHugJi. 

Q.  The  note  is  not  yet  due? 

A.  No,  sir. 

Q.  Given  in  the  ordinary  course  of  business? 

A.  Yes,  sir. 

Q.  And  given  under  an  arrangement  with  that  company 
the  same  as  is  made  by  other  implement  companies? 

A.  Yes,  sir,  just  the  same. 


JAMES  S.  EVANS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHtigh. 

Q.  Mr.  Evans,  you  are  in  business  in  Vandalia,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  implements. 

Q.  How  much  business  do  you  do  a  year? 
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A.    About  $50,000.  1 

Q.    How  much  business  do  you  do  in  implements? 

A.    About  $30,000. 

Q.  How  much  do  you  do  with  the  International  Harvester 
Company? 

A.    About  $6,000. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  Deering. 

Q.     Mowers  and  rakes? 

A.  Yes,  sir;  Deering  mowers,  Deering  binders,  and  in 
rakes  we  sell  the  International  and  the  Kude  Bros. 

Q.     That  is  B-u-d-e  Bros.,  of  Indiana?  2 

A.    Yes,  sir. 

Q.     What  twine  do  you  handle? 

A.  We  have  the  Plymouth  and  the  International,  and  we 
bought  a  little  bit  of  twine  from  Chicago,  wrecking  twine,  just 
to  have  it  for — 

Q.     You  do  not  handle  that  regularly? 

A.     Oh,  no. 

Q.     Do  you  handle  the  Plymouth  regularly? 

A.    Yes. 

Q.     And  the  International  regularly?  o 

A.  Oh,  yes ;  we  have  handled  that  for  the  last  three  years 
regularly — the  two  best  twines  we  can  get. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.     We  have  the  John  Deere  plows  and  harrows. 

Q.     Both  drag  and  disc?  4 

A.  Yes,  we  have  both  drag  and  disc — peg-tooth  and  disc 
both. 

Q.    What  wagons? 

A.  In  wagons  we  have  the  Avery  and  the  International — 
Weber  and  Columbus. 

Q.    Any  Moline  wagons? 

A.     Once  in  a  while  a  Moline  wagon. 

Q.    What  cream  separators  have  you? 

A.    We  have  the  United  States  and  the  Sharpies. 

Q.     Mr.  Evans,  has  the  International  Harvester  Company 
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1  ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  the  company? 

A.     No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  quit  handling  Ply- 
mouth twine? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose on  you  the  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this,  and  that;  or  the  other  of 
^  their  long  line  of  implements,  what  would  the  result  be  in 
your  case? 

A.  If  I  could  not  talk  them  out  of  that  notion  I  would  quit 
some  of  their  goods.  I  think  we  would  try  to  compromise  on 
it.  I  would  not  want  to  quit  selling  their  goods,  because  the 
people  demand  them. 

Q.  But  if  it  came  to  an  absolute  choice  between  giving 
them  up  or  giving  up  your — 

A.  Well,  we  run  our  own  business;  we  do  not  allow  any- 
body to  dictate  to  us  on  that.    I  would  take  counsel;  I  mean 

3  I  would  let  a  man  advise  me,  but  I  would  not  let  him  dic- 
tate to  me. 

Q.  You  are  as  free  to  buy  or  to  refuse  to  buy  from  the  In- 
ternational as  you  are  free  to  buy  or  to  refuse  to  buy  from 
anybody  else? 

A.     Yes,  sir. 

Q.     And  you  propose  to  remain  in  that  position? 

A.     Yes.    Nobody  has  any  strings  on  me. 

Q.  Is  any  line  of  harvesting  machinery  other  than  Inter- 
national make  handled  at  Vandalia? 

A.     There  are  a  few  Johnstons  sold,  and  once  in  a  while 

4  there  is  a— I  can't  think  of  the  name  of  it. 

Q.     Acme? 

A.  Well,  there  has  been  an  Acme  or  two  sold,  but  there 
are  not  many  machines  sold  there  except  the  International. 

Q.     Any  Standard  mowers? 

A.  Yes,  sir,  the  Standard  mower  is  sold  regularly.  That 
is  the  biggest  competition  we  have  got. 

Mr.  Grrosvenor:     In  the  mower  line? 

The  Witness :  In  the  mower  line,  yes,  sir ;  that  is  what  I 
have  reference  to. 

Q.     Is  yours  a  corn  binder  country? 

A.     Not  very  much ;  some. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  As  I  understand  your  testimony  on  direct  examination, 
most  all  of  the  grain  binders  sold  in  your  territory  are  Inter- 
national. 

A.    Yes,  sir,  in  our  town,  most  all. 

Q.     Between  90  and  95  per  cent.  International  f 

A.     I  would  judge  it  was,  yes,  sir,  90  per  cent.,  sold  there. 

Q.  The  Standard  mower  has  been  established  there  for 
many  years,  has  it  not? 

A.     Yes ;  for  the  last  eight  or  ten  years,  I  guess. 

Q.  It  is  a  little  better  mower  than  the  International, 
isn't  it? 

A.  Well,  we  don't  think  so.  I  guess  the  man  who  sells  it 
does.    You  know  everybody  thinks  theirs  is  the  best. 

Q.     Do  you  handle  the  International  spreaders? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.  I  think  I  know  pf  one  that  has  been  sold  there  that  was 
not  International.  That  is,  aside  from  us.  We  have  sold  one 
or  two  spreaders.    We  sold  a  Smith. 

Q.     You  mean  one  or  two  spreaders  of  the  International? 

A.  One  or  two  that  were  sold  besides  what  we  have  sold. 
We  have  sold  a  Smith  ourselves,  outside  of  the  International. 

Q.  95  per  cent.,  then,  of  the  spreader  business  is  Interna- 
tional? 

A.    Yes,  I  judge  so. 

Q.  Is  that  a  good  spreader  country?  I  mean  do  you  sell 
a  good  many  spreaders. 

A.  No,  not  as  many  as  ought  to  be  sold.  Some  make  ought 
to  be  sold  more. 

Q.     Do  you  sell  many  tedders  around  there? 

A.  Not  very  many.  Let  me  say  right  here  to  you  on  that 
spreader  question :  some  people  came  in  there  that  we  call  the 
Hook-and-Eye  Dutch,  and  they  were  quite  strong  spreader 
people,  and  they  sent  out  and  got  their  own,  you  know,  to 
Montgomery  Ward,  or  somebody  else.  I  think  there  were 
four  or  five  spreaders  brought  in  there.  I  did  not  think  of 
that. 

Q.  Those  are  the  only  ones  you  can  remember  outside  of 
the  International? 

A.     Oh,  no.    I  first  told  you,  a  while  ago,  that  we  sold  a 
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Smith,  and  then  there  has  been  another  one  sold,  that  I  know 
of,  besides  those  that  the  Hook-and-Eye  Dutch  shipped  in. 

Q.  So,  you  can  remember  only  six  spreaders  sold  there 
that  were  not  International? 

A.     That  is  all  I  remember. 

Mr.  McHugh:     How  many  did  you  sell? 

The  "Witness:  Well,  we  got  a  full  carload  the  last  time, 
and  we  had  sold  half  a  dozen  before  that,  I  guess.  We  have 
two  or  three  left,  I  think.  We  sold  12  or  15.  I  would  not  say 
positive,  but  that  is  about  it. 

Q.     12  or  15  in  how  many  years? 

A.  The  manure  spreader  has  not  been  introduced  there 
very  long ;  three  or  four  years — four  or  five  years. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.     You  sold  12  or  15  of  International  make  ? 

A.     Yes,  sir,  excepting  one  Smith. 

Q.  And  those  are  all  the  International  that  have  been  sold 
there? 

A.  Yes,  sir.  I  do  not  know  of  anybody  else  selling  any 
Internationals. 

Q.  Then,  there  was  the  Smith  that  you  sold,  and  the  one 
other  that  you  knew  about? 

A.    Yes. 

Q.  And  the  four  or  five  that  were  shipped  in  by  the  Hook- 
and-Eye  people? 

A.    Four. 

Q.     So,  there  were  six  that  were  not  International? 

A.    Yes. 

Q.    And  about  12  or  15  that  were  International? 

A.     That  is  about  right. 

Q.  And  the  counsel  said  to  you  that  about  95  per  cent,  of 
the  manure  spreaders  were  International  I 

A.    Well,  I  forgot  about  those  Hook-and-Eye  spreaders. 

Mr.  G-rosvenor :     The  suggestion  was  after  your  testimony. 

The  Witness :     That  is  why  I  corrected  that. 
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1 
N.  LIGrHTFOOT  (Pecatonica,  Illinois),  being  duly  sworn  as 
a  witness  on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Lightfoot,  you  are  a  farmer? 

A.    Yes,  sir. 

Q.     How  long  have  you  been  farming? 

A.     I  was  born  on  the  farm  in  1860. 

Q.     How  long  have  you  been  operating  it  yourself?  ^ 

A.     Since  1882.  ^ 

Q.     What  do  you  raise  on  the  farm? 

A.     General  farming  and  stock  breeding. 

Q.     How  large  is  the  farm? 

A.  320  acres  in  the  whole  farm,  and  five  acres  of  timber 
land. 

Q.     What  crops  do  you  raise  on  the  farm? 

A.     Greneral  crops  of  hay,  grain,  corn. 

Q.    What  make  of  binder  do  you  use? 

A.     The  Deering  binder. 

Q.     When  did  you  buy  your  last  Deering  binder?  3 

A.    About  1909. 

Q.    When  did  you  buy  the  one  before  that? 

A.     In  1899. 

Q.    And  did  you  have  a  Deering  binder  before  that? 

A.    Yes,  sir. 

Q.    When  was  that  bought? 

A.     That  was  bought  in  1888  or  1889. 

Q.    You  bought  a  binder  about  every  ten  years? 

A.    Yes,  sir. 

Q.  How  does  the  Deering  binder  that  you  bought  in  1909 
compare  with  the  binder  you  bought  in  1899?  4 

A.    Well,  it  is  far  ahead  in  improvements. 

Q.    In  what  respect  ?    Just  tell  how. 

A.  We  have  now  the  8-ft.  binder  with  a  tongue  truck,  and 
the  improvement  in  the  reel,  and  the  improvement  in  the  can- 
vas tighteners.  There  is  a  great  improvement.  There  is  a 
great  saving  on  the  tighteners. 

Q.  How  is  the  draft  of  the  present  binder  as  compared 
with  the  earlier  ones — lightness  of  draft? 

A.  Well,  this  is  a  four-horse  binder;  we  use  four  horses 
on  it  from  morning  till  noon,  and  from  noon  till  night,  and  it 
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1  is  a  great  deal  easier  than  the  other  6-ft.  binder  was  with  the 
three  horses.     There  is  no  side  draft  whatever. 

Q.  And  how  about  the  working  of  the  binder,  in  binding 
all  the  bundles,  whether  any  are  missed!  Is  it  actually  doing 
its  work  better  than  the  older  one  did? 

A.    Yes,  sir,  it  is.    It  gives  us  no  trouble  whatever. 

Q.  What  is  the  repair  service,  and  if  you  need  any  expert 
service  how  is  that! 

A.  It  is  always  furnished,  but  we  have  not  needed  an  ex- 
pert out  there. 

Q.    You  have  not  needed  one  out  there? 

2  A.  No,  sir;  and  I  can't  say  that  we  needed  any  repairs. 
We  cut  about  100  acres  a  year,  and  I  do  not  think  we  have  had 
a  cent  of  repairs  on  that  binder  since  we  have  had  it. 

Q.     Since  1909? 

A.  No,  sir.  But  we  have  a  corn  binder,  and  there  is  more 
wear  on  that  and  more  call  for  repairs,  but  we  can  get  them  at 
once  without  any  trouble  or  without  any  delay. 

Q.  Then,  Mr.  lightfoot,  what  do  you  say  as  to  the  condi- 
tion of  the  agricultural  implement  business  today  as  com- 
pared with  what  it  was  ten  years  ago,  so  far  as  it  affects  the 
Q  farmer? 

Mr.  Grosvenor:  I  object  to  this,  of  course,  as  I  have  ob- 
jected to  the  same  line  of  testimony  heretofore. 

A.  It  is  worth  a  great  deal  to  be  able  to  get  your  repairs 
immediately  in  the  harvest  time.  That  is  the  one  thing  we 
can  not  wait  for.  It  is  a  big  advantage  to  be  able  to  go  right 
there  and  get  them  at  once. 

Q.  And  as  to  the  machines  and  the  service  rendered  now: 
state  whether  or  not  that  is  satisfactory. 

A.     It  is ; 

Cross-Examination  by  Mr.  Grosvenor. 

Q,  You  found  that  the  binder  which  you  bought  in  1899 

was  a  great  deal  better  than  the  binder  which  you  bought  in 
1889? 

A.  Yes,  sir ;  that  was  an  improvement. 

Q.  It  lasted  you  ten  years  ? 

A.  Yes,  sir. 

Q.  And  gave  satisfactory  service  during  those  ten  years? 

A.  Yes,  sir. 

Q.  You  have  been  able  to  get  all  the  repairs  you  needed 
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and  get  them  promptly  throughout  the  last  20  years,  have  you  i 
not? 

A.  No;  our  first  binder:  sometimes  we  had  to  wait  for  re- 
pairs. 

Q.    What  binder  was  it? 

A.  Our  first  Deering  binder.  I  had  to. wait  for  my  Deer- 
ing  binder,  too ;  I  could  not  get  that. 

Q.     When  did  you  buy  first— in  1889? 

A.  That  was  in  1888  or  1889 ;  we  got  catched  with  a  binder 
that  was  not  satisfactory. 

Q.     That  was  24  years  ago  ? 

A.    Yes,  sir,  that  would  be  24  years  ago.  2 

Re-direct  Eooamination  by  Mr.  McHugh. 

Q.  When  you  bought  the  Deering  binder  in  1909  there 
were  other  makes  of  binders  offered  for  sale? 

A.    Yes,  sir. 

Q.    The  farmers  were  solicited  to  buy  them? 

A.     Yes,  sir. 

Q.  And  you  bought  a  Deering  binder  under  no  compulsion 
but  as  a  matter  of  choice?  3 

A.  That  was  it ;  I  was  well  satisfied  with  the  service  I  had 
always  had  of  it  and  the  service  from  the  dealer  I  had 
bought  of. 

Mr.  G-rosvenor :  Q.  When  you  say  that  you  were  satisfied 
with  the  service  that  you  had  had,  you  are  referring  to  the 
entire  period  during  which  you  have  used  the  Deering  binder, 
are  you  not? 

The  Witness :     Yes,  sir. 

Q.  The  service  that  you  had  all  the  time  was  the  best  of 
its  kind,  that  was  then  rendered?  ^ 

A.    Yes,  sir.    I  tried  two  other  binders. 

Q.    And  the  machine  is  getting  better  all  the  time? 

A.  That  is  my  experience,  yes,  sir.  My  first  binder  was 
an  Esterly. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  When  was  that? 

A.  That  was  bought  in  1882, 

Q.  Are  you  in  any  business  besides  farming? 

A.  Farming  and  stock-raising,  that  is  all. 
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1       Q.     You  do  not  buy  any  machinery  and  sell  it  to  the  farm- 
ers, do  you? 
A.     No,  sir. 


H.  S.  HOVEY,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

,       Q.  Mr.  Hovey,  you  are  a  farmer? 

A.  Yes,  sir. 

Q.  Near  Darlington,  Wisconsin? 

A.  Yes,  sir. 

Q.  And  farm  how  many  acres? 

A.  165. 

Q.  What  do  you  raise  on  your  farm? 

A.  Hay,  corn,  oats,  stock,  hogs,  cattle. 

Q.  Do  you  raise  on  your  farm  about  the  same  kind  of 

crops  that  are  raised  on  160-acre  farms  in  your  locality? 

A.  Yes,  sir. 

;      Q.  The  kind  and  quality  of  crops  are  about  the  same? 

A.  About  the  same. 

Q.  I  mean  as  they  are  on  like  sized  farms  in  your  section? 

A.  Yes,  sir. 

Q.  Have  you  made  out  a  list  of  the  implements  you  use  on 
your  farm,  with  the  purchase  price  of  them? 

A.  Yes. 

Q.  Was  that  made  out  under  your  supervision? 

A.  Yes,  sir. 

Q.  And  is  that  correct? 

A.  That  is  correct. 

Q.  Now  will  you  give  the  list  of  implements  you  use  on 
your  farm,  and  the  purchase  price  thereof. 

A.  The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  H.  S.  Hovey,  Darlington,  Wis., 
on  His  Farm  of  160  Acres. 

Purchase 
Price. 
1  Farm  Wagon,  Columbus  $64.00 

1  Farm  Truck,  Lindsay  Bros.  24.00 

1  Spring  Wagon,  Dodgeville  45.00 

1  Buggy,  Wisconsin  75.00 
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1  Walking  Plow,  Janesville  14.00 

1  Sulky  Plow,  Moline  45.00 

1  Disc  Harrow,  Osborne  24.00 

1  Peg  Harrow,  Case  17.00 

1  Corn  Planter,  Case  38.00 

1  Corn  Cultivator,  Janesville  24.00 

1  Grain  Drill,  Hoosier  34.00 

1  Grain  Binder,  Champion  140.00 

1  Corn  Binder,  Osborne  115.00 

1  Mowing  Machine,  Champion  45.00 

1  Hay  Eake,  Deering  25.00 

1  Hay  Loader,  Dain  55.00 

1  Manure  Spreader,  I.  H.  C.  95.00 

Small  Tools — ^hoes,  shovels,  wheel  barrows,  etc.  50.00 

Q.     These  implements  are  necessary  for  use  on  the  farm! 

A.    Yes,  sir. 

Q.     And  are  all  used  upon  your  farm? 

A.    Yes,  sir. 

Q.     And  none  of  them  used  on  any  other  farmi 

A.     No,  sir. 


3 


Cross-Examination  by  Mr.  Grosvenor. 


Q.    How  much  twine  do  you  use  per  acre,  Mr.  Hovey? 

A.     3  to  4  pounds,  perhaps. 

Q.  Do  you  remember  what  your  twine  bill  was  for  last 
year? 

A.  No,  I  could  not  tell.  We  bought  quite  a  little  twine  for 
corn  and  small  grain.  I  bought  it  at  two  or  three  different 
times.    I  don't  remember  what  it  was. 

Q.     Every  farmer  you  know  in  your  country,  who  has  a  4 
farm  of  160  acres,  has  a  grain  binder,  does  he  not? 

A.     Very  nearly  every  one,  yes. 

Q.     And  a  great  many  of  them  have  corn  binders? 

A.    Yes,  sir. 

Q.     Don't  you  have  a  mower? 

A.    Yes,  sir. 

Q.     That  has  been  omitted  from  this  list. 

A.    I  thought  it  was  on  the  list. 

Q.  I  do  not  see  it  here.  It  has  been  omitted.  I  will  add 
to  the  list  one  mowing  machine. 

A.     One  mowing  machine. 

Q.    What  type? 
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A.     Champion. 

Q.     Costing  how  much? 

A.    I  think  around  $45,  as  near  as  I  can  remember. 

Q.  Your  corn  binder  is  put  down  at  $45.  That  should  be 
how  much  ? 

A.    I  think  I  gave  $115  for  i^ 

(Mr.  Grosvenor  corrected  the  list  accordingly,  the  same  so 
appearing  on  the  preceding  page.) 

Q.  A}\  the  farmers  in  your  territory  have  mowers,  have 
they  not? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.     Every  farmer  with  160  acres  has  farm  wagons? 

A.    Yes,  sir. 

Q.     And  a  buggy  or  two? 

A.     Generally  one  or  two. 

Q.     And  plows  of  various  kinds? 

A.    Yes,  sir. 

Q.    Walking  plows? 

A.    Yes,  sir. 

Q.     Sulky  plows? 

A.    Yes,  sir. 

Q.     And  harrows  of  various  kinds? 

A.    Yes,  sir. 

Q.    Peg- tooth  harrows  and  disc  harrows? 

A.    Yes,  sir. 

Q.     Spring-tooth  harrows — some  of  them? 

A.     Some  of  them ;  not  many  in  our  neighborhood. 

Q.     And  they  have  cultivators  of  various  kinds? 

A.    Yes,  sir. 

Q.    And  seeders  of  various  kinds? 

A.    Yes,  sir. 

Mr.  Grosvenor:  You  mean  one  of  each;  you  don't  mean 
they  have  cultivators— in  the  plural? 

The  Witness :  Oh,  no,  not  all ;  a  good  many  of  them  have 
two. 

Q.  A  great  many  farmers  with  160  acres  have  more  than 
one  cultivator? 

A.    Yes,  sir. 

Q.     More  than  one  kind  of  cultivator? 

A,  Yes,  sir;  some  have  two,  and  some  have  one;  a  good 
many  have  two. 
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Q.    And  they  are  getting  into  the  use  of  manure  spreaders? 

A.    Yes,  sir,  pretty  generally. 

Q.    Pretty  generally  into  the  use  of  manure  spreaders? 

A.    Yes,  in  our  country. 

Q.    And  they  are  getting  into  the  use  of  gasoline  engines  ? 

A.    Yes,  sir. 

Q.     160-acre  farmers  have  a  gasoline  engine  on  the  farm? 

A.    A  small  one,  you  mean? 

Q.    Yes. 

A.    For  pumping  and  things  of  that  sort? 

Q.    Yes. 

A.     Oh,  yes. 

Q.  The  gasoline  engine  is  getting  to  be  a  regular  imple- 
ment on  the  farm  of  160  acres? 

A.     Yes,  sir;  I  think  more  have  them  than  don't  have  them. 

Q.  And  they  are  beginning  to  utilize  the  gasoline  engine 
in  various  ways? 

A.    Yes. 

Q.  The  fact  is,  Mr.  Hovey,  labor  on  a  farm  is  a  great  prob- 
lem, isn't  it? 

A.     It  is  with  us. 

Q.  And  the  use  of  machinery  is  becoming  more  and  more 
necessary  to  the  farmer,  even  to  the  farmer  of  160  acres? 

A.    Yes,  sir. 

Q.  And  the  gasoline  engine  comes  in  and  does  a  lot  of 
labor-saving  for  the  farmer? 

A.    Yes,  it  does. 

Q.  And  the  farmer  of  160  acres  has  a  good  many  small 
tools  around  his  place,  of  various  kinds  ? 

A.     Yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  How  many  cattle  have  you  on  your  place? 

A.  Around  40  head. 

Q.  You  raise  stock? 

A.  We  raise  our  own  cattle,  yes. 

Q.  You  do  not  have  a  cream  separator? 

A.  No ;  we  sell  to  the  factory. 

Q.  And  you  do  not  have  any  engine,  either? 

A,  No,  I  have  no  engine. 
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Gr.  W.  BLACK,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Black,  you  are  a  farmer  living  near  Bockford,  Illi- 
nois? 

A.  Yes,  sir. 

9      Q.  How  many  acres  do  you  farm? 

^      A.  340. 

Q.  And  you  have  a  diversified  crop  on  the  farm? 

A.  Yes,  sir. 

Q.  And  raise  crops  of  small  grain? 

A.  Yes,  sir. 

Q.  Do  you  use  binders  and  mowers  on  your  farm? 

A.  Yes,  sir. 

Q.  What  grain  binder  do  you  use  on  the  farm? 

A.  The  Milwaukee. 

Q.  When  did  you  buy  your  last  Milwaukee? 

3  A.  I  think  it  was  about  1905  or  1906;  somewhere  along 
there. 

Q.    What  did  you  have  before  that? 

A.    Milwaukee. 

Q.     And  when  did  you  buy  that? 

A.  I  bought  one  in  1894,  and  one  in  1902  or  '03,  somewhere 
along  there ;  I  traded. 

Q.  How  was  the  last  that  you  bought  compared  with  the 
ones  before  that? 

A.  It  was  much  handier  to  truck  and  get  through  the 
gates ;  a  nicer  machine  in  every  way,  and  handier. 

4  Q.     How  was  it  with  respect  to  its  work? 

A.     It  did  its  work  just  as  well  or  better  than  the  others. 

Q.    And  the  draft  was  lighter? 

A.     The  draft  was  lighter. 

Q.     Have  you  needed  any  repairs  on  it? 

A.     Not  to  amount  to  anything. 

Q.  Such  repairs  you  have  needed ;  what  is  the  fact  as  to  the 
facility  for  getting  them? 

A.     It  takes  us  but  a  few  minutes  to  get  them. 

Q.  When  you  bought  this  Milwaukee  binder  were  harvest- 
ing machines  other  than  of  International  make  on  sale? 

A.    Yes,  sir. 
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Q.    Around  your  place? 

A.    Yes,  sir. 

Q.    You  bought  the  Milwaukee— why? 

A.    Well,  we  all  have  a  choice. 

Q.    Yes.    You  bought  it  as  a  matter  of  choice  1 

A.     Yes,  sir. 

Q.     There  was  no  compulsion  about  it  at  all  ? 

A.     No,  sir. 

Q.  Now  what  do  you  say  as  to  the  condition  of  the  agri- 
cultural implement  business,  so  far  as  it  relates  to  binders 
and  mowers,  today  as  compared  mth  ten  years  ago,  so  far  as 
it  affects  the  farmer? 

A.     It  is  far  better  than  it  was  ten  years  ago. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  And  ten  years  ago  it  was  a  great  deal  better  than  it 
was  twenty  years  ago? 

A.     Yes,  sir,  far  better. 

Q.  And  twenty  years  ago  it  was  a  great  deal  better  than 
it  was  thirty  years  ago? 

A.    Yes,  sir. 

Q.  How  far  back  does  your  memory  go,  Mr.  Black,  in 
farming? 

A.     Well,  I  was  born  and  raised  on  a  farm. 

Q.     Whereabouts? 

A.     In  northern  Illinois. 

Q.     And  have  you  lived  in  Illinois  all  your  life? 

A.     Yes,  sir. 

Q.  Your  memory  goes  back  to  the  days  when  they  used 
the  cradle  and  the  scythe? 

A.  Well,  not  so  much  the  cradle.  The  reaper  was  about 
the  first  of  my  time,  when  they  used  to  pitch  it  off  with  the 
pitch-fork. 

Q.     And  then  after  that  came  the  Marsh  harvester? 

A.     Yes,  sir,  the  Marsh  harvester. 

Q.  And  there  have  been  tremendous  improvements  since 
they  used  to  use  the  Marsh  harvester,  haven't  there? 

A.     Oh,  yes. 

Q.  You  have  always  had  a  preference  for  the  Milwaukee 
binder,  haven't  you,  Mr.  Black? 

A.    Well,  I  don't  know.    Yes. 

Q.     You  used  to  sell  it  years  ago;  didn't  you? 

A.    Yes,  sir ;  I  handled  the  Milwaukee  for  several  years. 
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1       Q.    When  was  it  you  were  an  agent  for  the  Milwaukee 
lines  ? 

A  About  1898  and  1899,  along  there.  I  handled  the  Mil- 
waukee for  about  ten  years. 

_  Q.    Did  you  discontinue  being  a  dealer  when  the  Interna- 
tional was  organized,  or  shortly  before  that  time? 

A.     About  the  time  they  were  organized. 

JOHN  A.  DYCUS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Dycus,  you  are  a  farmer? 

A.  Yes,  sir. 

Q.  Living  near  Waltonville,  Illinois? 

A.  Yes,  sir. 

Q.  How  large  a  farm  do  you  operate  ? 

A.  320  acres  where  I  live. 

Q.  And  it  is  a  farm  on  which  you  raise  a  variety  of  crops  ? 

3  A.  Oats,  wheat,  grass,  feed  corn. 
Q.  You  use  grain  binders? 

A.    Yes,  sir. 
Q.    And  mowers? 
A.    Yes,  sir. 

Q.    What  grain  binder  do  you  use? 
A.    I  have  the  Champion  now. 
Q.    When  did  you  buy  it? 

A.  I  think  this  will  be  the  fourth  season ;  three  years  ago, 
I  think. 

Q.    How  long  before  that  was  it  that  you  had  bought  a 

4  binder? 

A.  I  think  something  like  nine  or  ten  years :  I  am  not  sure ; 
I  had  a  Deering  before  that. 

Q.  How  did  you  'find  the  Champion  that  you  bought  three 
years  ago  compared  with  the  Deering  that  you  had  ten  years 
before  that? 

A.    Well,  it  was  much  better ;  improved. 

Q.    Worked  lighter? 

A.     Yes,  sir. 

Q.    Better? 

A.    Yes,  sir. 

Q.     Have  you  had  occasion  to  call  for  any  repairs? 
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A.     Oh,  yes,  very  frequently. 

Q.    And  how  has  the  repair  service  been? 

A.     Good. 

Q.     Have  you  had  occasion  to  call  for  any  expert  help? 

A.    Yes,  sir. 

Q.     And  how  has  that  been? 

A.     Good. 

Q.     Furnished  promptly? 

A.    Yes,  sir. 

Q.     And  without  cost? 

A.     Without  any  charge. 

Q.  How,  then,  have  you  found  the  service  rendered  in  con- 
nection with  the  machine,  in  keeping  it  up? 

A.     Good. 

Q.  What  do  you  say,  Mr.  Dycus,  as  to  the  condition  of  the 
implement' business,  its  conduct,  so  far  as  it  relates  to  har- 
vesting machinery  today  compared  with  ten  years  ago,  so  far 
as  it  affects  the  farmer? 

A.     I  think  it  is  much  better  than  it  ever  was. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  And  ten  years  ago  it  was  a  great  deal  better  than  it 
was  twenty  years  ago? 

A.    I  suppose  so ;  of  course. 

Q.  And  twenty  years  ago  it  was  a  great  deal  better  than 
it  was  thirty  years  ago? 

A.  You  are  getting  a  little  too  far  back  for  me  now;  I 
could  not  say  about  thirty  years  ago, 

Q.    It  has  been  improved,  anyway,  all  the  time? 

A.    All  the  time,  yes,  sir. 

Q.     Plows  and  everything  have  improved? 

A.    Yes,  sir. 

Q.  And  there  are  now  telephones  and  car  lines  and  every- 
thing else  to  help  the  farmer? 

A.     I  suppose  so ;  yes,  sir. 

Q.  Those  are  some  of  the  things  you  had  in  mind  when 
you  said  the  condition  of  the  farmer  is  better  today  than  it 
used  to  be? 

A.    Well,  he  asked  me  in  regard  to  the  machinery. 

Q.  Do  not  those  things  help  to  give  you  better  repairs  or 
quicker  repairs  and  better  service? 

A.  Oh,  sure;  and  express  companies.  We  are  about  68 
miles  from  St.  Louis,  and  about  8  miles  out  in  the  country, 
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L  and  of  course  the  telegraph  is  a  great  help,  and  the  express 
companies  are  a  great  help. 

Q.    And  the  telephone  is  a  great  help? 
A.     Sure.    We  stay  at  home  and  telephone  or  telegraph. 
Q.     That  is  what  you  use  now,  whereas  ten  years  ago  you 
did  not  have  a  telephone;  did  you? 
A.    Yes,  I  think  I  did. 
Q.    But  the  others  did  not? 

A.     Some  did  and  some  did  not.    I  think  I  have  had  a  tele- 
phone a  little  over  ten  years. 

Q.     That  probably  helps  you  more  than  anything  else  in 
2  getting  repairs  and  quick  service;  doesn't  it? 

A.    Well,  we  would  not  get  them  unless  they  had  them  on 
hand,  you  know. 

Q.    That  brought  them  more  quickly? 
A.     That  brought  them  quicker,  yes,  sir. 
Q.     They  had  them  on  hand  before  1902;  hadn't  they? 
A.     I  suppose  they  did,  but  maybe  not  so  many  of  them. 
Q.    I  beg  pardon? 

A.    I  say  maybe  not  quite  so  many  of  them. 
Q.     When  did  you  last  get  an  expert  for  your  binder? 
q      A.    I  had  one  last  fall,  and  just  before  I  went  to  cutting 
wheat  last  spring. 

Q.    What  was  the  matter  with  your  binder? 
A.     I  didn't  know;  that  was  the  reason  I  had  him. 
Q.    I  thought  you  might  have  learned  after  you  had  him. 
A.     He  told  me  what  was  the  matter.     He  fixed  it.     The 
knotter  had  got  out  of  tying;  it  didn't  come  around  to  suit, 
and  he  fixied  it. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Wednesday,  May  28,  1913,  at  10:00  o'clock.) 
4 
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Federal  Building,  Ohicago,  Illinois, 
Wednesday,  May  28, 1913,  10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner :  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  Gleneral,  and  Jo- 
seph R.  Darling,,  Esq.  2 

On  behalf  of  the  defendants:  Hon.  William  D.  Mc- 
Hugh,  Victor  A.  Remy,  Esq.,  and  F.  M.  Lowes,  Esq. 

Thereupon  the  following  proceedings  were  had,  to- wit: 

Mr.  McHugh:  Council  for  the  defendants  now  presents  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Columbus,  Ohio,  general  agency  of  the 
International  Harvester  Company. 

3 

J.  A.  FREEMAN,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Freeman,  you  live  at  Portland,  Oregon? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implement  business. 

Q,  What  is  the  name  of  the  firm?  ^ 

A.  J.  A.  Freeman  &  Son. 

Q.  And  are  you  a  jobber  of  farm  implements  and  twine! 

A.  Yes,  sir. 

Q.  What  states  do  you  cover  in  your  business,  Mr.  Free- 
man! 

A.  Oregon,  Washington,  and  the  northern  portion  of 
Idaho. 

Q.  You  sell  farm  implements  to  the  retail  dealers  through- 
out that  territory! 

A.  Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  rakes  do  you  han- 
dle! 
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1  A.     The  Milwaukee. 

Q.    What  twine  do  you  handle? 

A.    The  Plymouth. 

Q.  How  long  have  you  sold  the  Milwaukee  binders,  mow- 
ers, and  rakes  in  that  territory? 

A.    About  15  years, 

Q.  Do  you  handle  the  Milwaukee  harvesting  line  today  aa 
you  did  12  years  ago? 

A.    Precisely. 

Q.  You  have  handled  it  consecutively  in  the  same  way  for 
15  years? 

2  A.    Yes,  sir. 

Mr.  Grosvenor:    That  is,  as  a  jobber? 

The  Witness:    Yes,  sir. 

Q.  The  McCormick  harvesting  line  is  sold  throughout  that 
territory? 

A.    Yes,  sir. 

Q.    And  the  Deering? 

A.    Yes,  sir. 

Q.    What  other  lines  of  harvesting  machinery  are  sold  in 
that  country? 
o      A.     The  Osborne,  the  Adriance  Buckeye,  the  John  Deere, 
"^  the  Thomas. 

Q.     The  Thomas  mower? 

A.     The  Thomas  mower  and  rake. 

Q.     Is  the  Walter  A.  Wood  sold  there? 

A.     The  Walter  A.  Wood  had  been  sold  up  to  last  fall. 

Q.     Through  a  jobber? 

A.    Yes,  sir. 

Q.  How  long  has  the  John  Deere  binder  been  on  sale  in 
that  territory? 

A.    I  think  last  year  was  the  first. 
^       Q.    Do  you  know  whether  they  made  many  sales  of  the 
John  Deere  binders? 

A.     I  do  not  think  they  did  make  very  many  last  year. 

Q.  Do  you  know  anything  about  the  arrangements  for  the 
sale  of  the  John  Deere  this  year? 

A.  My  understanding  is  they  are  pushing  the  sale  very 
hard. 

Q.  Are  other  harvesting  implements  sold  and  used  in  that 
territory  of  yours?  I  mean  other  than  the  binder,  mower, 
and  rake. 

A.    Yes,  sir. 

Q.     The  combination  machine? 

A.     The  combined  harvester,  yes. 
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Q.     The  machine  that  cuts  and  threshes  at  the  same  time?  1 

A.    Yes,  sir. 

Q.  And  are  they  used  considerably  tHroughout  that  sec- 
tion? 

A.    In  certain  portions  they  are. 

Q.  And  the  combination  machine  that  is  made  in  Cali- 
fornia is  sold  there? 

A.    Yes,  sir. 

Q.    And  the  combination  machine  that  is  made  in  Idaho? 

A.    Yes,  sir,  at  Moscow. 

Q.     And  is  there  another  make  of  combination  harvester? 

A.    I  think  there  is  one  made  at  Spokane.  2 

Q.  So  those  implements  are  sold  and  in  use  in  the  terri- 
tory? 

A.    Yes,  sir. 

Q.  They  are  used  more  generally  in  certain  sections  of 
the  territory? 

A.    Yes,  sir. 

Q.  Do  you  job  the  Plymouth  twine  throughout  that  sec- 
tion? 

A.    Yes,  sir. 

Q.  What  is  the  fact  as  to  whether  you  have  an  extensive 
sale  of  the  Plymouth  twine  ?  ^ 

A.    Well,  I  sell  considerable  twine;  pretty  good  sale. 

Q.  All  your  sales  are  to  the  retail  implement  dealers  in 
the  section  ? 

A.    Yes,  sir.  • 

Q.  In  selling  Plymouth  twine  do  you  sell  to  dealers  who 
handle  the  harvesting  machinery  of  the  International  make? 

A.     To  a  portion  of  them  we  do. 

Q.  About  what  proportion  of  your  Plymouth  twine  is  sold 
to  dealers  who  handle  International  Harvester  Company's 
harvesting  machinery?  ^ 

A.    I  should  say  probably  40  per  cent. 

Q.    Do  you  job  wagons? 

A.    Yes,  sir. 

Q.    What  make  of  wagon? 

A.     The  Milbum. 

Q.    Do  you  job  drills  ? 

A.    Yes,  sir. 

Q.    What  make  of  drills? 

A.     The  Imperial,  made  by  the  LaCrosse  people. 

Q.    You  do  not  job  a  full  line  of  tillage  tools? 

A.     No,  sir. 

Q.    What  is  the  fact,  Mr.  Freeman,  as  you  have  found  it. 
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as  to  whether  the  field  is  open  in  competition  in  that  territory 
tor  the  sale  of  Plymouth  twine  in  competition  with  Interna- 
tional twine? 

A.     We  stand  as  good  a  show  as  they  do. 

Q.    It  is  a  free  and  open  competition? 

A.    Yes,  sir. 

Q.  What  did  you  find  as  to  whether  the  field  was  open  in 
competition  with  the  International  in  wagons  and  drills? 

A.     The  same  is  true  in  that  line. 

Q.  How  long  have  you  been  in  the  implement  business, 
Mr.  Freeman?    I  am  trying  to  get  your  full  experience  in  it. 

A.  I  started  in  on  a  salary  for  an  implement  house  in 
1878. 

Q.    How  long  have  you  been  in  business  for  yourself? 

A.    About  15  years. 

Q.  And  throughout  that  period  of  15  years  you  have  been 
in  business  there  at  Portland? 

A.    Yes,  sir. 

Q.     Selling  in  the  territory  you  have  described? 

A.    Yes,  sir. 

Q.  And  selling  to  the  retail  implement  dealers  in  that  sec- 
tion? 

A.    Altogether. 

Q.  So  you  are  pretty  well  acquainted  with  the  dealers  of 
that  section? 

A.    Most  of  them;  yes,  sir. 

Q.    You  know  the  men  and  their  methods  of  business? 

A.    Yes,  sir. 

Q.  The  known  conditions  under  which  the  implement  busi- 
ness is  done  in  that  section? 

A.     Yes,  sir. 

Q.  Mr.  Freeman,  what,  in  your  judgment,  would  be  the 
effect  upon  the  business  of  the  International  Harvester  Com- 
pany if  it  said  to  the  dealers  in  that  section  that  they  could 
not  handle  International  harvesting  machinery  unless  they 
handled  it  exclusively  and  unless  they  took  on  their  long  line 
of  implements  and  handled  that  exclusively? 

Mr.  Grosvenor :  I  object  to  that  as  calling  for  the  conclu- 
sion and  opinion  of  the  witness,  and  as  speculative. 

A.  My  judgment  would  be  that  the  large  proportion  of 
them  would  tell  them  to  look  somewhere  else  for  agents,  or 
sell  their  goods  themselves. 

Q.  You  say  a  large  proportion  of  them.  You  mean  the 
dealers? 

A.     The  dealers,  yes,  sir. 
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Q.     A  large  proportion  of  the  dealers  would  refuse  to  do  1 
business  with  the  International  on  that  basis? 
A.     That  is  my  judgment. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Freeman,  you  are  the  local  jobber  at  Portland  for 
the  Milwaukee  binders  sold  by  the  International  in  the  states 
you  have  named! 

A.    Yes,  sir. 

Q.     Namely,  Oregon,  Washington,  and  northern  Idaho!        2 

A.     Yes,  sir. 

Q.     Who  sells  the  McCormick  binders  in  that  territory! 

A.     They  have  a  branch  house  in  Portland. 

Q.     They  have  a  general  agency,  or  a  local  jobber! 

A.     They  have  a  general  agency. 

Q.     How  long  have  they  had  a  general  agency  there! 

A.    I  should  say  10  or  12  years. 

Q.    Does  that  general  agency  sell  the  Deering  also? 

A.    Yes,  sir. 

Q.    And  the  Osborne? 

A.    Yes,  sir.  3 

Q.  How  many  Milwaukee  binders  do  you  sell  in  the  course 
of  a  season! 

A.     Probably  125  to  150. 

Q.    And  how  many  Milwaukee  mowers! 

A.     Possibly  a  couple  of  hundred. 

Q.  So,  though  you  cover  the  portions  of  the  three  states 
you  have  named,  your  sales  in  binders  and  mowers  does  not 
aggregate  more  than  the  figure  you  have  stated! 

A.     No,  sir. 

Q.    The  fact  is,  Mr.  Freeman,  is  it  not,  that  the  section  of    . 
country  where  binders  are  used  extensively,  and  more  ex-  "* 
tensively  than  in  your  part  of  the  country,  is  in  the  Middle 
West? 

A.  Yes ;  they  are  used  more  in  the  Middle  West  than  they 
are  on  the  Coast. 

Q.  The  only  small  grain  crop  you  have  in  the  states  you 
have  named  is  the  wheat  crop? 

A.    Wheat,  oats,  and  barley. 

Q.  How  long  has  the  Adriance  Buckeye  machine  been  sold 
out  there! 

A.    I  think  it  has  been  sold  for  10  or  12  years. 

Q.    Who  sells  that  today. 
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1  A.    E.  M.  Wade  &  Company. 

Q.  Are  there  as  many  of  those  sold  as  there  are  Milwau- 
kee binders  and  mowers  1 

A.    I  think  perhaps  not. 

Q.  Do  you  know,  Mr.  Freeman,  of  any  company  other  than 
the  John  Deere  Company  which,  since  the  International  was 
organized  in  1902,  has  entered  upon  or  begun  the  sale  of 
binders  and  mowers  in  the  territory  which  you  cover! 

A.  The  Walter  A.  Wood  has  come  in  since  the  Interna- 
tional was  formed. 

Q.    I  understood  you  to  testify  on  direct  examination  that 

2  the  Walter  A.  Wood  was  no  longer  doing  business  in  your 
territory. 

A.  I  said  they  had  ceme  in;  they  are  not  there  now,  but 
they  had  been  selling  them  for  the  last  8  or  10  years. 

Q.  Did  not  the  Walter  A.  Wood  Company  enter  that  ter- 
ritory prior  to  the  organization  of  the  International! 

A.     No,  sir;  not  to  my  recollection. 

Q.    That  has  been  in  business  a  great  many  years! 

A.    Yes,  sir. 

Q.    In  any  event,  the  proportion  of  the  business  in  binders 
and  mowers  that  it  does  on  the  Pacific  Coast  is  small ;  is  not 
^  that  correct! 

A.    They  did  not  do  a  large  business ;  no,  sir. 

Q.  Can  you  name  any  other  company  that  has  entered  upon 
the  manufacture  and  sale,  on  the  Pacific  Coast,  of  binders 
and  mowers  since  the  International  was  organized! 

A.    No,  sir,  I  do  not  think  I  can. 

Q.  How  many  of  the  combined  harvesters  which  you  named 
as  being  used  in  California  and  in  certain  portions  of  your 
territory  are  sold  in  Oregon,  Washington,  and  Northexn 
Idaho,  in  the  course  of  a  season! 
4  A.  It  is  pretty  hard  for  me  to  say.  I  should  judge  per- 
haps 150  or  200.  ^   ^ 

Q.  Are  you  the  only  jobbers  located  at  Portland,  Oregon, 
who  handle  International  lines  of  goods! 

A.    No,  sir. 

Q.    What  other  jobbers  handle  the  International  goods! 

A.     Mitchell,  Lewis  &  Staver  Company. 

Q.    What  binders  do  they  carry! 

A.    The  Champion. 

Q.  Are  there  any  other  jobbers  there  who  carry  the  Inter- 
national goods! 

A.    The  Polsom  Implement  Company  I  think  carry  a  few. 

Q.    Mr.  Freeman,  it  is  the  fact,  is  it  not,  that  the  combina- 
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tion  harvester  which  you  named  is  used  only  on  the  large  i 
farms? 

A.  It  is  used  only  in  what  you  might  call  the  arid  districts ; 
they  can  not  use  that  in  the  foothills;  it  is  used  where  it  is 
very  dry.  , 

Q.    And  where  the  farm  is  a  large  one? 

A.    A  large  one;  yes,  sir. 

ARTHUR  G.  KNAPP,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

2 
Direct  Examination  by  Mr.  McEugh. 

Q.  Mr.  Knapp,  you  are  in  business  in  Lancaster,  Wiscon- 
sin? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  buggies. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $35,000. 

Q.    How  much  business  do  you  do  a  year  with  the  Inter-  _ 
national  Harvester  Company?  "^ 

A.    About  $8,000,  on  an  average. 

Q.  About  a  quarter  of  your  business  is  with  the  Inter- 
national? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  McCormick. 

Q.    "V^liat  line  of  sulky  hay  rakes? 

A.    I  handle  the  McCormick,  and  used  to  handle  the  Deere, 
as  long  as  they  made  them ;  and  the  McCormick  and  the  Dain 
side-delivery  rake.    I  do  not  sell  many  sulky  rakes  any  more.  4 
It  is  running  more  to  the  side-delivery,  and  we  handle  the 
Dain,  which  is  of  course  now  handled  by  the  Deere. 

Q.  You  handle  the  Dain  side-delivery  rake  and  the  Inter- 
national side-delivery  rake  ? 

A.     No;  very  little;  I  have  one. 

Q.    What  mowers  do  you  handle? 

A.    The  McCormick  and  the  Dain. 

Q.    How  long  have  you  handled  the  Dain  mower? 

A.    Not  until  this  year. 

Q.    You  take  it  on  this  year? 

A.    Yes,  sir. 

Q.    How  long  have  you  handled  the  Dain  side-delivery  rake  ? 
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I      A.    For  10  or  12  years,  ever  since  the  trade  started  on  them. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  _  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.    The  Studebaker,  Fish  Bros,  of  Racine,  the  Booky  Bros, 
of  Boscobel,  and  also  handle  the  Birdsell  and  some  cheaper 
wagons. 
'      Q.    Do  you  handle  a  general  line  of  John  Deere  goods  ? 

A.    A  full  line. 

Q.    What  engines  do  you  handle? 

A.  Fairbanks-Morse,  Fuller  &  Johnson,  and  two  or  three 
other  kinds  of  cheaper  makes. 

Q  Mr.  Knapp,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Dain  side-delivery 
rake? 

A.    No,  sir;  never  intimated  anything  of  the  kind. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  more  goods  of  the  company? 

A.    Never  have,  no,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  at  all  unless  you  did  quit  handling 
the  Dain  side-delivery  rake  or  mower,  or  unless  you  did  in- 
crease your  purchases  from  the  International  by  buying  this 
and  that  or  the  other  of  their  line  of  implements,  what  would 
the  result  be,  Mr.  Knapp? 

A.  Nothing  to  it;  it  would  be  all  up  to  them;  they  could 
take  them  and  git;  I  wouldn't  care — the  sooner  the  better. 

Q.  You  would  not  do  business  with  them  under  those  con- 
ditions ? 

A.    No,  sir ;  not  for  a  minute. 
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Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Does  the  International  hold  any  notes  of  yourself  or 
of  your  firmf 

A.    No,  sir. 

Q.    How  many  dealers  are  there  in  Lancaster? 

A.    Three. 

Q.  Does  each  of  those  dealers  carry  the  International 
binders ! 

A.    No,  sir. 

Q.    One  of  the  other  dealers  carries  the  DeeringT 

A.    Yes,  sir. 

Q.  And  what  line  does  the  third  dealer  carry,  in  harvesting 
implements  ? 

A.  He  carries  the  Johnston  corn  binder  and  the  Acme 
grain  binder  and  mower. 

Q.    How  many  years  have  you  been  in  business? 

A.    This  will  be  my  31st. 

Q.  And  how  many  of  those  years  have  you  carried  the 
McCormick  lines? 

A.    "Well,  it  has  been  25  years,  anjrway. 

Q.    Name  all  the  things  you  buy  from  the  International. 

A.  Just  the  McCormick  line — binders,  mowers,  and  the 
corn  binder;  and  I  used  to  buy  Plymouth  up  until,  I  think, 
three  or  four  years  ago,  when  I  changed  and  bought  the  Mc- 
Cormick twine ;  that  is  all.  I  just  continue  the  same  line  that 
I  had  before  the  International  was  formed. 

Q.  Harvesting  implements  and  twine  make  a  quarter  of 
your  implement  business? 

A.  About  $8,000  is  my  account  with  them  every  year;  yes, 
sir. 
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W.  "W.  DALTON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Dalton,  you  are  in  business  at  Clinton,  Wisconsin? 

A.  Yes,  sir. 

Q.  And  in  the  farm  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

A.  About  $29,000  worth;  something  like  that. 
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1     _  Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A,  It  varies,  but  it  is  probably  $4,000,  or  a  little  more. 

Q.  So,  about  one-seventh  of  your  business  would  be  with 
the  International  Harvester  Company? 

A.  I  think  so,  yes. 

Q.  What  line  of  binders  do  you  handle  ? 

A.  I  handle  the  McCormick  and  the  Acme. 

Q.  What  line  of  sulky  hay  rakes  do  you  handle  ? 

A.  The  McCormick. 

Q.  Do  you  sell  many  sulky  hay  rakes  in  your  country? 

^       A.  Some  years ;  others  very  few. 

Q.  Do  you  sell  many  side-delivery  rakes? 

A.  From  two  to  five  a  year. 

Q.  What  side-delivery  rakes  do  you  handle? 

A.  I  handle  the  Dain  and  the  Deere. 

Q.  What  line  of  mowers  do  you  handle? 

A.  The  McCormick,  the  Standard,  and  the  Dain. 

Q.  What  twine  do  you  sell? 

A.  The  McCormick  and  the  Plymouth. 

Q.  Do  you  handle  a  general  line  of  implements  ? 

3  A.  Try  to. 

Q.  Do  you  handle  a  line  of  implements  made  by  other  com- 
panies and  sold  in  competition  with  like  implements  of  the 
International? 

A.    I  do. 

Q.    What  lines  do  you  handle? 

A.    Of  what? 

Q.    Of  tillage  tools. 

A.  I  sell  the  John  Deere  Plow,  and  the  Moline  and  the 
Case  and  the  Emerson. 

Q.    What  wagons  do  you  handle? 

4  A.    The  Mandt  and  the  Stoughton. 
Q.    What  manure  spreaders? 

A.  I  handle  the  Black  Hawk  and  the  Flying  Dutchman— 
Moline. 

Q.  What  cream  separators? 

A.  The  DeLaval  and  Blue  Bell— very  few  of  either. 

Q.  What  harrows? 

A.  The  John  Deere  and  the  Grand  DeTour. 

Q.  How  long  have  you  handled  the  Acme  line? 

A.  Three  or  four  years. 

Q.  How  long  have  you  handled  the  Standard  mower? 

A,  Probably  eight  years. 
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Q.    How  long  have  you  handled  the  Dain  mower? 

A.    Three  or  four  years. 

Q.  Mr.  Dalton,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  these  competing  harvest- 
ing lines  1 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    They  have  not. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition  that  you  could  not  handle  their  harvest- 
ing lines  at  all  unless  you  did  quit  handling  these  competing 
harvesting  lines,  or  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this  and  that  or  the  other  of 
their  line  of  implements,  what  would  the  result  be? 

A.  I  would  act  at  my  own  pleasure ;  I  would  run  the  busi- 
ness. 

Q.  And  what  would  your  pleasure  be  if  they  insisted  on 
that  as  the  only  condition  on  which  you  could  do  business 
with  them? 

A.    Why,  then  we  would  cease,  that  is  all. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Acme  binders  did  you  sell  in  1912  ? 

A.  Eight. 

Q  How  many  McCormick? 

A.  Seven. 

Q.  How  many  Standard  mowers  did  you  sell  in  1912? 

A.  Three  or  four. 

Q.  And  how  many  Dain? 

A.  One. 

Q.  How  many  McCormick? 

A.  I  think  three  or  four.    It  was  a  poor  year  for  mowers. 

Q.  How  many  dealers  are  there  at  Clinton  ? 

A.  Two. 

Q.  The  other  dealer  carries  the  Deering  lines? 

A.  Yes,  sir. 
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ANDREW  LEWIS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Lewis,  you  are  in  business  at  Monroe,  Wisconsin? 

A.    Yes,  sir. 

Q.     What  is  your  business? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $30,000  to  $35,000. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine? 

A.  In  the  neighborhood  of  $12,000  or  $15,000,  generally 
speaking. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.  I  think  our  settlement  last  year  was  something  over 
$5,000. 

Q.     Is  that  a  fair  average  of  the  way  it  would  run? 

A.  I  think  it  was  a  little  higher  last  year  than  it  was  the 
year  before. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handle  the  McCormick,  the  Milwaukee,  and  the, 
Champion,  but  the  McCormick  is  the  leading  one. 

Q.     What  twine  do  you  handle? 

A.  We  handle  the  Plymouth  and  the  International  twine — 
McCormick  twine  I  think  they  call  it. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines,  what  makes? 

A.    We  handle  in  plows,  the  Case. 

Q.  Plows  the  International  does  not  make.  Take  wagons, 
for  instance. 

A.  We  are  not  very  much  in  the  wagon  business,  but  what 
we  do  sell  is  the  Mandt  wagon  mostly.  The  Moline  Plow  Com- 
pany make  them  now. 

Q".    What  cultivators  7 

A.     The  Johnston  and  the  Case. 
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Q.     What  gasoline  engines? 

A.  We  handle  the  I'uUer  &  Johnson  make  of  gasoline  en- 
gines, and  the  Badger. 

Q.    What  drag  harrows  1 

A.     The  Case. 

Q.    What  disc  harrows? 

A.     The  Janesville  and  the  John  Deere. 

Q.    What  planters? 

A.     The  Deere  largely — mostly. 

Q.    What  drills? 

A.  The  Hoosier  drill,  and  the  Tiger  drill,  which  was  made 
by  the  J.  S.  Rowell  Manufacturing  Company  of  Beaver  Dam. 

Q.  Mr.  Lewis,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  on  you  the  condition  that  you  could  not 
handle  their  harvesting  machinery  at  all  unless  you  did  buy 
more  goods  of  them,  what  would  the  result  be? 

A.  The  result  would  be  this :  we  would  not  do  business  with 
them. 

Q.  What  lines  of  harvesting  machinery,  other  than  of  In- 
ternational make,  are  sold  at  Monroe,  Wisconsin? 

A.  The  Acme  is  sold  there,  and  the  Johnston  people  sell 
goods  there. 

Q.    Is  that  competition  active? 

A.  I  think  it  is,  for  the  way  they  get  at  it.  I  think  some 
other  mower  is  sold  there  besides.  I  think  the  Standard 
mower  is  sold  there.    We  sold  some  of  them. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Lewis,  you  are  a  member  of  the  City  Council  in 

your  city,  are  you  not? 

A.  Yes,  I  am. 

Q.  You  used  to  be  Clerk  of  the  Circuit  Court  up  there? 

A.  Yes. 

Q.  How  many  dealers  are  there  at  Monroe? 

A.  The  C.  Kundert  Hardware  Company  and — 

Q.  I  do  not  care  for  the  names  at  present. 

A.  There  are  three. 

Q.  One  of  the  other  dealers  handles  the  Deering  lines  ? 

A.  Yes,  sir ;  the  Kundert  Hardware  Company. 
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Q.    And  wliat  lines  does  the  third  dealer  handle? 

A.    They  handle  the  Acme  goods. 

Q.  What  are  the  leading  binders  and  mowers  in  yonr  ter- 
ritory? 

A.  The  McCormick  and  the  Deering  I  think  are  the  two 
leading  ones.  The  Deering  the  other  people  handle,  and  the 
McCormick  we  handle. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make?  That  includes,  besides  the  Deering 
and  the  McCormick,  the  Milwaukee,  the  Champion,  which  you 
sell,  and  also  such  Piano  and  Osborne  as  may  be  sold. 

A.  They  sell  a  few  corn  binders  and  a  few  grain  binders 
and  a  few  mowers,  but  the  per  cent,  is  not  large ;  I  would  not 
attempt  to  say  just  what. 

Q.  Would  85  or  90  per  cent,  of  the  grain  binders  be  of 
International  make? 

A.    I  should  say  so. 

Q.    And  the  same  per  cent,  would  apply  to  corn  binders  ? 

A.    Yes ;  it  would  be  in  that  neighborhood. 

Q.    And  the  same  per  cent,  would  apply  to  the  mowers? 

A.    I  think  so;  yes,  sir. 
.      Q.    And  also  to  the  sulky  hay  rakes? 
*       A.    Yes ;  the  McCormick,  the  Deering,  the  Osborne,  and  the 
Moline. 

Q.    Is  more  than  half  of  the  twine  sold  there  International? 

A.  It  is  pretty  hard  to  say  just  more  than  half,  but  I 
would  say  fully  half. 


CHARLES  0.  MILLETT,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Remy. 

Q.     Mr.  Millett,  you  are  in  the  implement  and  vehicle  busi- 
ness at  Beloit,  Wisconsin? 

A.    Yes,  sir.  . 

Q.    How  long  have  you  been  in  that  busmessi 
a".    I  have  been  there  23  years.  ,     •       i     + 

Q.     Taking  the  last  three  or  four  years  as  a  basis,  about 
what  is  your  annual  average  business? 
A.     $35,000.  ^      .  .     ^  ^        ,.       1  TT 

Q.     What  is  your  average  busmcss  m  international  Har- 
vester Company  goods? 
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A.  $7,000.  1 

Q.  What  binders  and  mowers  do  you  handle? 

A.  At  present  we  are  handling  the  McCormick  principally; 
we  have  the  Dain  mower  in  stock. 

Q.  What  twine  do  you  handle? 

A.  We  handle  the  Deering  and  the  Plymouth. 

Q.  How  long  have  you  had  the  Dain  mower? 

A.  For  two  years. 

Q.  Have  you  sold  any? 

A.  Sold  a  couple. 

Q.  State  whether  or  not  you  have  made  the  same  efforts 
to  sell  the  Dain  naower  as  you  have  to  sell  the  McCormick  2 
mower. 

A.  Yes,  sir;  we  never  stool-pigeon  anything. 

Q.  What  wagons  do  you  handle  ? 

A.  The  Jefferson  and  the  Mandt. 

Q.  What  manure  spreaders? 

A.  The  Deere  and  the  International. 

Q.  What  cream  separators? 

A.  The  Beatrice  and  the  Sharpies. 

Q.  What  cultivators? 

A.  The  Deere  and  the  Janesville.  o 

Q.  What  gas  engines  ?  * 

A.  Fairbanks-Morse  and  the  International   Gas  Engine 
Company. 

Q.  That  is  not  the  International  Harvester  Company? 

A.  No;  the  International  Gas  Engine  Company  of  Mil- 
waukee. 

Q.  What  rakes  do  you  handle? 

A.  The  McCormick. 

Q.  The  sulky  rake  and  the  self-dump  rake? 

A.  Yes,  sir. 

Q.  Do  you  handle  any  sweep  or  side-delivery  rakes  ?  4 

A,  We  handle  the  International  make,  the  Osborne,  and 
the  Fork  Type. 

Q.  What  harrows? 

A.  The  Deere  and  the  Janesville. 

Q.  And  the  same  is  true  of  disc  harrows? 

A.  Yes,  sir. 

Q.  And  planters  ? 

A.  The  Deere  and  the  Janesville. 

Q.  What  drills? 

A.  The  Dowagiac  and  the  Beaver  Dam. 

Q.  What  feed  grinders? 

A.  The  Fairbanks, 
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Q.  Mr.  Millett,  has  the  International  Harvester  Company 
ever  objected  to  your  handling  the  Dain  mower '^ 

A.     No,  sir. 

Q.     Or  to  your  handling  Plymouth  twine? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  told 
you  that  if  you  wished  to  continue  handling  their  binders  and 
mowers  you  would  have  to  buy  other  goods  of  them,  or  in- 
crease your  purchases  from  them? 

A.    Never. 

Q.  Suppose  the  International  Harvester  Company  should 
state  to  you  that  if  you  wished  to  continue  handling  their 
binders  and  mowers  you  would  have  to  increase  your  pur- 
chases from  them,  or  give  up  the  Dain  mower,  what  would 
you  do? 

A.    We  would  cease  to  do  business  with  them. 

Q.  State  whether  or  not  the  service  you  have  received  from 
the  International  Harvester  Company,  in  the  way  of  repairs 
and  experts,  has  been  good. 

A.    It  has  been  very  satisfactory. 

Q.    What  binders  and  mowers  are  handled  at  Beloit? 
q       A.    The  Deering,  the  Acme,  the  Johnston,  and  the  McCor- 
mick,  and  I  think  there  were  a  few  Pianos  sold  last  year. 

Q.  Do  you  know  whether  or  not  the  Standard  mower  is 
handled  there? 

A.    Yes,  sir,  it  was. 

Q.  Will  you  please  state  whether  or  not  the  competition 
between  the  International  binders  and  mowers  and  the  John- 
ston and  the  Acme  binders  and  mowers  and  the  Standard 
mowers  has  been  active  there? 

A.    It  has  been. 

Q.    How  far  is  Orfordville  from  Beloit? 

A.    I  should  say  as  the  crow  flies  16  miles. 

Q.  Do  you  know  whether  the  Johnston  corn  binder  is  han- 
dled there? 

A.    Yes,  sir,  I  do. 

Q.  And  does  that  town  come  in  competition  with  you  at 
Beloit? 

A.    Very  close. 

Q.    How  far  is  Clinton,  Wisconsin,  from  you? 

A.    Ten  miles. 

Q.    Do  you  know  whether  the  Acme  is  handled  there? 

A.    Yes,  sir,  I  do. 

Q.  Does  the  Acme  come  in  competition  with  you  from  Clin- 
ton? 
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A.    Yes,  sir. 

Q.  So,  the  farmers  around  Beloit  are  offered  for  sale  the 
International  makes,  the  Johnston,  the  Acme,  the  Dain  mow- 
er, and  the  Standard  mower;  is  that  correct? 

A.    Yes,  sir. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  at  Beloit? 

A.  Three  regular  dealers  and  two  that  I  call  curbstone 
dealers. 

Q.    One  of  the  regular  dealers  carries  the  Deering  lines'? 

A.    Yes,  sir, 

Q.    What  does  the  third  regular  dealer  carry? 

A.    He  handles  the  Acme  and  the  Johnston. 

Q.  Does  he  carry  any  of  the  International  harvesting 
lines? 

A.    I  do  not  think  he  does.    I  know  he  did  not  last  year. 

Q.    Is  he  going  to  this  year? 

A.    I  do  not  know;  I  do  not  think  so. 

Q.  These  two  curbstone  men;  what  do  they  carry  in  the 
harvesting  line? 

A.  One  has  the  Independent— both  of  them  carry  the  In- 
dependent. 

Q.  How  many  years  have  you  been  in  business  handling 
the  McCormick  line? 

A.  I  cannot  say  just  the  exact  number  of  years.  We  han- 
dled it  before — 

Q.    Before  the  Trust  was  formed? 

A.    Before  there  was  a  combination,  yes,  sir. 

Q.  How  many  years  did  you  handle  it  before  the  combina- 
tion? 

A.    I  think  we  handled  it  three  years. 

Q.  You  found  the  service  satisfactory  in  those  three  years 
from  the  McCormicks,  did  you  not? 

A.     Fairly  so. 

Q.     Does  the  International  carry  any  of  your  notes? 

A.     No,  sir. 

Q.  Do  they  have  any  notes  which  you  have  given,  which 
are  not  yet  due,  that  were  given  for  goods  already  delivered 
to  you  by  the  International? 

A.    We  cash  everything  with  the  International. 
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« 

Q.    Please  answer  my  question.     Does  the  International 
Hold  any  notes  of  yours  which  are  not  yet  due? 
A.     No,  sir. 

^JL,^I^^  VICTORA,  being  duly  sworn  as  a  witness  on  he- 
halt  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

J      Q.    Mr.  Victora,  you  are  in  business  at  Muscoda,  Wis- 
consin? ' 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    We  are  in  the  hardware  and  implement  business, 

Q.    How  much  business  do  you  do  a  year? 

A.    Between  $25,000  and  $30,000. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine? 

A.    About  $18,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    Our  settlement  varies  with  them. 

Q.    How  much,  on  an  average? 

A.  Between  $5,000  and  $6,000 ;  I  should  judge  about  $5,000 
a  year. 

Q.  So  that  somewhat  less  than  a  third  of  your  business 
is  with  the  International  Harvester  Company? 

A.    Yes. 

Q.     That  is,  of  your  implement  business? 

A.    Yes. 

Q.    What  line  of  binders  do  you  sell? 

A.     We  have  the  Osborne,  the  Milwaukee,  and  the  Deering. 

Q.     What  sulky  hay  rakes  do  you  handle? 

A.     The  McCormick. 

Q.    What  mowers  do  you  handle? 

A.  The  same  mowers  as  binders — the  Osborne,  the  Mil- 
waukee, and  the  Deering. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  we  do. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 
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Q.    Whose  make  do  you  handle?    What  lines? 

A.  We  handle  in  gasoline  engines  the  Stover,  the  Fair- 
banks-Morse, and  the  International. 

Q.    What  wagons? 

A.  We  handle  the  International  and  the  Rock  Island 
wagons. 

Q.    What  cultivators? 

A.     The  Emerson  and  the  Rock  Island. 

Q.    What  harrows? 

A.    The  Emerson,  the  Rock  Island,  and  the  Osborne. 

Q.  Mr.  Victora,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 

A.     They  have  not.  • 

Q.  If  the  International  Company  should  come  to  you  and 
impose  the  condition  that  jou  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  increase  your  purchases 
from  that  company,  by  buying  this  and  that  or  the  other  of 
their  lines  of  implements,  what  would  the  result  be  in  your 
case? 

A.  We  would  make  arrangements  to  cease  doing  business 
with  them  as  soon  as  we  could. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Muscoda? 

A.    Yes. 

Q.'    What  lines? 

A.  The  Dain  and  the  Johnston  mowers,  and  for  a  while 
the  Johnston  binder.  I  believe  our  competitors  did  not  sell 
any  Johnston  binders  last  year,  but  they  sold  the  mowers, 
and  rakes,  and  tedders. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Victora,  are  lots  of  hogs  raised  in  your  part  of  the 
country? 

A.    Yes,  sir. 

Q.    And  lots  of  corn? 

A.     Yes,  quite  a  lot. 

Q.    More  than  small  grain? 

A.    Yes. 

Q.  What  implements  have  the  largest  sale — the  grain  bind- 
ers, or  the  corn  binders,  or  the  mowers? 
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A.  The  grain  binders;  well,  in  number  there  would  be 
more  mowers  than  binders. 

Q.  But  the  volume  in  dollars  and  cents  is  more  in  grain 
binders  ? 

A.    Yes. 

Q.    How  many  agents  are  there  at  Muscoda? 

A.    There  are  two. 

Q.  What  harvesting  lines,  in  the  way  of  binders,  does  the 
other  agent  carry? 

A.  They  did  carry  the  Johnston  all  the  time  until  last  year ; 
I  do  not  know  what  they  are  going  to  do  this  year. 

Q.    What  did  they  carry  last  year,  in  1912? 

A.  They  carried  the  Dain  and  the  Johnston  mowers,  but  I 
do  not  think  they  had  any  Johnston  binders.  If  they  did,  they 
did  not  sell  any. 

Q.    What  binders  did  they  carry  last  season? 

A.    They  did  not  carry  any  binders. 

Q.  Then,  the  leading  binders  sold  in  your  territory  are 
those  of  International  make? 

A.  Yes ;  they  are  in  the  majority.  Of  course  other  binders 
are  sold  around  that  country  in  competition,  within  six  miles 
of  us.    They  come  into  our  territory  and  sell  other  goods. 

Q.    The  majority  are  International? 

A.    Yes,  the  majority  of  the  binders. 

Mr.  McHugh:  Q.  Is  the  Acme  one  of  those  that  are  sold 
in  neighboring  towns  and  come  into  your  neighborhood? 

A.    Yes. 

0.  P.  VAUGHAN,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Vaughan,  you  are  in  business  at  Wauzeka,  Wis- 
consin ? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Lumber  and  machinery. 

Q.    How  much  business  do  you  do  a  year? 

A.    From  $18,000  to  $20,000  worth. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments ? 

A.    It  runs  from  $9,000  to  $10,000. 
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_  Q.    And  how  much  business  do  you  do  with  the  Interna-   i 
tional  Harvester  Company? 

A,    About  33  per  cent. 

Q.    About  33  per  cent,  of  your  implement  business? 

A.    Of  the  implement  business. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    I  handle  the  International. 

Q.    What  brand? 

A.    This  year  we  have  the  Milwaukee  and  the  McCormick 
binders  and  mowers,  and  the  McCormick  hay  rakes. 

Q.  -  Do  you  handle  outside  of  harvesting  machinery  imple-  2 
ments  made  by  other  companies  and  sold  in  competition  with 
like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.    The  Eock  Island  and  the  Stoughton. 

Q.    What  lines  in  general  do  you  handle  of  implements  out- 
side of  harvesting  machinery?    What  cultivators? 

A.    We  handle  the  Gale  and  the  Bock  Island. 

Q.    What  gasoline  engines? 

A.    The  International  and  the  Sandow.  g 

Q.    What  harrows?' 

A.  The  Vaughn  principally,  but  we  sell  a  few  Interna- 
tional. 

Q.    The  Vaughn  harrows? 

A.    Yes,  sir. 

Q.    Do  you  make  it? 

A.    No,  sir. 

Q.    What  disc  harrows  ? 

A.    We  sell  the  Gale  and  the  International. 

Q.    What  planters? 

A.    In  corn  planters  we  sell  the  Gale  and  the  Eock  Island.  4 
This  year  we  have  tried  one  of  the  International— the  first 
we  have  handled. 

Q.  Mr.  Vaughan,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them? 

A.    No,  they  have  not. 

Q.    If  the  International  Company  should  say  to  you— 

A.    We  would  quit  doing  business  right  straight  off. 

Q.  What  line  of  harvesting  machinery  other  than  of  In- 
ternational make  is  sold  at  Wauzeka? 

A.    The  John  Deere  and  the  Acme. 
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Q.    The  John  Deere  binder,  is  that  on  sale"? 

A.  I  do  not  think  they  have  got  the  binder  in,  but  they 
have  mowers  and  all  other  machines  made  by  the  John  Deere 
people. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Vaughan,  your  son  carries  on  the  business,  doesn't 
he? 

A.    Well,  practically  this  summer;  not  until  this  summer. 

Q.  How  many  dealers  are  there  handling  harvesting  im- 
plements at  Wauzeka? 

A.    Three,  with  us. 

Q.    One  of  the  other  dealers  carries  the  Deering  lines'? 

A.  No;  I  handle  the  only  International  goods  handled 
there. 

Q.    The  other  dealers  handle  what  lines? 

A.  One  of  them  handles  the  John  Deere  exclusively,  and 
the  other  handles  the  Acme  and  the  Standard  mowers,  and 
the  Fuller  &  Johnson  engine. 

Q.  There  have  not  been  any  John  Deere  binders  sold  there 
yet? 

A.    No,  never  has  been  one. 

Q.    Are  there  many  binders  sold  in  your  territory? 

A.  Some  years.  Two  years  ago  31  were  sold  there,  but 
that  was  an  exceptional  year. 

Q.    It  was  a  good  grain  season,  was  it? 

A.    Yes,  the  grain  was  extremely  heavy. 

Q.    How  many  of  those  31  were  International? 

A.    18. 


^  ARTHUR  SMITH,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Smith,  you  are  in  business  at  Albany,  Wisconsin? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  What  we  call  the  implement  business. 

Q.  Farm  implement? 

A.  Farm  implement. 

Q.  How  much  business  do  you  do  a  year? 

A.  It  varies ;  in  round  numbers  about  $20,000. 
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Q.    How  much  business  do  you  do  a  year  with  the  Inter-  i 
national  Harvester  Company? 

A.  Last  year  it  reached  around  $6,000;  some  years  a  little 
less  and  some  a  little  more,  owing  to  the  season. 

Q.    That  would  be  a  fair  average? 

A.    That  would  be  a  fair  average. 

Q.    Your  proportion  would  be — 

A.     From  $5,000  to  $6,000. 

Q.     Out  of  a  total  of  $20,000? 

A.  Yes.  We  did  more  business  than  that  last  year,  more 
than  $20,000,  but  that  is  the  average. 

_Q.     So,  a  little  less  than  a  third  of  your  business  would  be  2 
with  the  International? 

A.    A  little  less  than  a  third. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  have  contracts  this  year  for  the  Champion,  the 
McCormick,  the  Osborne — in  fact  we  handle  anything  they 
have;  that  they  let  us  have  it. 

Q.     That  is,  the  International? 

A.    Yes;  because  we  are  alone  there. 

Q.     You  are  the  only  dealer  in  the  town?  „ 

A.    Yes.    We  have  just  got  in  a  car  of  machines,  and  we  *^ 
have    Deering,    Champion,    Osborne,    and    McCormick — all 
kinds. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in  - 
competition  with  like  implements  of  the  International? 

A.  Exclusively,  except  the  harvester  hay  tools ;  we  handle 
the  other  lines  exclusively;  not  the  International. 

Q.     You  buy  some  gasoline  engines  of  the  International?  ^ 

A.  Occasionally;  we  sell  some  gasoline  engines,  binders, 
mowers,  and  twine;  what  we  call  the  self-dump  rakes,  but 
none  of  the  side-delivery  rakes. 

Q.  So  that  outside  of  harvesting  machinery  and  an  en- 
gine or  so  occasionally  you  do  not  buy  anything  of  the  In- 
ternational?   All  the  rest  is  competitive  goods? 

A.  Yes,  we  buy  quite  a  quantity  of  twine  from  the  Ply- 
mouth people — the  bigger  half. 

Q.     The  bigger  half  of  the  twine  from  the  Plymouth? 

A.  Last  year  we  bought  14,000  pounds  from  the  Inter- 
national and  16,000  pounds  from  the  Plymouth. 

Q.     Mr.  Smith,  has  the  International  Company  ever  said 
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to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  refused  to  handle  the  Plymouth  twine  1 

A.     Oh,  no. 

Q.  lias  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
bought  more  goods  from  them? 

A.     No,  sir. 

Q.  If  the  Internationa]  Company  should  come  to  you  and 
say  that  you  could  not  handle  their  harvesting  machinery  at 
all  unless  you  would  agree  to  do  less  business  with  theii? 
competitors  and  do  more  business  with  them,  what  would  the 
result  be,  Mr.  Smith? 

A.  Well,  I  should  feel  like  saying  I  wanted  to  quit,  and 
would  do  it  very  quick  if  it  wasn't  for  putting  the  poor  farmer 
in  the  condition  he  would  be  left  on  account  of  the  repair 
parts  being  taken  away.  But  my  desire  would  be  to  qnit 
them  entirely.  If  I  stayed  at  all  it  would  be  to  protect  my 
friends. 

Q.    And  outside  of  that  consideration — 

A.    We  would  quit  very  quick — very  quick. 

Q.  And  are  you  certain  that  that  consideration  would  con- 
trol you  if  they  insisted  on  it? 

A.  Well,  it  would  be  all  owing  to  how  hard  they  insisted. 
We  all  have  a  little  Adam  in  us. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Smith,  you  say  you  are  the  only  dealer  in  your 
town? 

A.    Yes,  sir,  at  the  present  time. 

Q.  And  the  only  binders  and  mowers  that  you  carry  are 
those  of  the  International? 

A.    Exclusively. 

Q.    How  many  years  have  you  been  in  business? 

A.  It  will  be  nine  years  the  12th  of  December  since  I 
went  into  business  this  last  time.  I  had  been  in  business 
prior  to  that. 

Q.  During  this  period  of  nine  years  have  you  sold  only 
International  harvesting  lines? 

A.  Everything  pertaining  to  theirs  except  occasionally  a 
Standard  mower,  that  is,  in  an  8-ft.  You  see  they  do  not 
have  an  8-ft.  From  our  neighboring  town  I  have  been  able 
to  get  some  8-ft.  Standards  to  supply  our  trade. 

Q.     The  International  does  not  carry  an  8-ft.  mower? 
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A.    No,  tliey  do  not.  1 

Q.    And  some  of  the  farmers  like  to  have  a  mower  that 
large,  do  they? 

_  A.  They  use  it  out  there  quite  extensively ;  they  work  very 
nicely  with  the  side-delivery  rakes — hay  loaders. 

_Q.  I  suppose,  Mr.  Smith,  judging  from  what  you  said  on 
direct  examination,  the  majority  of  the  binders  sold  in  your 
territory  are  of  International  make? 

A.    AH  that  are  sold  in  our  vicinity  are,  because  we  sell 
them. 

Q.     Yes.     Then  in  your  immediate  territory,  in  the  terri- 
tory in  which  you  sell  binders  to  farmers,  95  to  100  per  cent.  2 
is  International  binders? 

A.    I  could  not  say  as  to  that.    I  know  that  Monroe  has 
had  quite  a  strong  pull  there  with  an  Acme  agent,  and  of . 
course  that  interferes  with  us  slightly. 

Q.    How  far  is  Monroe? 

A.    16  miles. 

Q.     90  per  cent,  would  be  a  conservative  estimate  of  the 
percentage  of  binders  that  are  International,  would  it  not? 

A.     In  Albany  and  vicinity  it  would. 

Q.    Would  90  per  cent,  be  a  conservative  estimate  of  the  q 
percentage  of  mowers  that  are  of  International  make  in  your 
territory? 

A.    Yes,  sir. 

Q.    Do  you  sell  corn  binders  there? 

A.     Yes,  sir. 

Q.    What  percentage  of  the  corn  binders  in  your  territory 
are  International? 

A.    I  think  they  are  all  International. 

Q.     lOO  per  cent.? 

A.    I  know  of  nothing  else  but  International  in  our  vicinity. 

Q.     Do  you  sell  International  twine?  4 

A.    Partially. 

Q.    Do  you  sell  International  side-delivery  rakes? 

A.     No,  sir ;  I  have  not  for  three  years. 

Q.    Whose  side-delivery  rake  do  you  sell? 

A.    I  sell  the  C,  B.  &  Q.,  both  steel  and  wood  frame. 

Q.    Do  you  sell  International  spreaders? 

A.    No,  sir,  I  have  not  for  three  or  four  or  five  years;  I 

used  to. 

Q.     Or  International  tedders? 
A.     No,  sir. 
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1 

DANIEL  BOHAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Bohan,  you  are  in  business  at  Avoea,  Wisconsin'? 

A.  Yes,  sir. 

Q.  And  in  the  implement  business? 

A.  Yes,  sir. 

2  Q.  Among  other  things? 
A.  Among  ot]ier  things. 

Q.  How  much  business  do  you  do  a  year  in  agricultural 
implements  and  twine  1 

A.    About  $12,000,  I  should  think. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    It  varies  from  $2,500  to  $3,500  a  year. 

Q.     It  will  run  along  about — 

A.    An  average  of  $3,000. 

Q.    About  a  quarter  of  your  business  in  implements  would 

3  be  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  I  handle  the  Deering  and  the  Milwaukee  binders,  and 
the  Deering  and  the  Osborne  hay  rakes. 

Q.    What  mowers? 

A.     I  have  no  contract  for  them. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir,  a  full  line. 
^      Q.    And  do  you  handle  a  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  I  have  a  contract  with  the  John  Deere  Plow  Company, 
the  J.  I.  Case  Plow  Company,  the  Emerson-Brantingham 
Implement  Company. 

Q.    That  covers  their  line? 

A.    Yes,  sir. 

Q.     What  cream  separators  do  you  handle? 

A.     I  handle  the  DeLaval  cream  separator. 

Q.     Mr.  Bohan,  has  the  International  Harvester  Company 
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ever  said  to  you  that  you  could  not  handle  their  harvesting  \ 
machinery  unless  you  bought  more  goods  of  the  company? 

A.    No,  sir. 

Q.  If  the  International  Company  should  come  to  you  and 
impose  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  increase  your  purchases 
from  the  company  hy  buying  this  and  that  or  the  other  of 
their  line  of  implements,  what  would  the  result  be? 

A.  Well,  I  am  in  a  position  to  tell  them  I  would  not  stand 
for  it. 

Q.    And  that  is  what  you  would  do? 

A.    Yes,  sir.  2 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Avoca? 

A.    No,  sir. 

Q.    Is  the  Acme  line  handled  at  any  town  near  Avoca? 

A.     Yes,  sir,  in  neighboring  towns. 

Q.  In  neighboring  towns ;  and  you  meet  that  more  or  less 
in  competition? 

A.     They  work  the  same  territory. 

Q.    And  that  is  true  of  twine? 

A.     Yes,  sir.  „ 

Q.    What  twine  do  you  handle?  ^ 

A.    I  handle  the  International  and  the  Peoria  twine. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Bohan,  you  are  the  only  dealer  in  implements  in 
your  town? 

A.    At  present,  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make  ? 

A.    Perhaps  at  least  95  per  cent.  "* 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.     They  run  about  the  same  per  cent.  I  think. 

Q.    WTiat  per  cent,  of  the  mowers  are  International? 

A.    At  least  90  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.     75  or  80  per  cent. 

Q.    Do  you  handle  the  International  twine? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    At  least  two-thirds. 

Q.    Bo  you  handle  International  spreaders? 
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A.  Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.  Not  over  25  per  cent. 

Q.  Do  you  handle  International  tedders  ? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  tedder  business  is  International? 

A.  Virtually  all  of  it. 

Q.  Is  there  much  business  in  hay  presses  or  hay  loaders? 

A.  There  is  not  any  hay  press  trade;  there  is  consider- 
able hay  loader  trade. 

Q.  Do  you  handle  International  hay  loaders? 

A.  A  few. 


J.  F.  DEPPE,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Deppe,  you  are  in  business  in  Marshall,  Wiscon- 
sin? 

A.    Yes,  sir. 

Q.    In  the  farm  implement  business? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    Something  like  $11,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    Right  around  $4,000. 

Q.  So  a  little  more  than  a  third  of  your  business  is  with 
the  International? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  The  Deering,  and  I  have  got  a  contract  for  the  Mil- 
waukee, but  I  sold  only  one  Milwaukee  binder  last  year;  the 
rest  were  all  Deering. 

Q.    What  wagons  do  you  handle? 

A.  The  Stoughton,  and  the  T.  G.  Mandt,  put  out  by  the 
Moline  Plow  Company. 

Q.    What  cream  separators  do  you  handle? 

A.    The  DeLaval  and  the  Sharpies. 

Q.    What  cultivators? 
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A.    The  Madison  plow  and  the  LaCrosse.  1 

Q.    What  gasoline  engines? 

A.    The  Fuller  &  Johnson. 

Q.    What  harrows,  drag? 

A.    Pounder,  from  Fort  Atkinson. 

Q.    What  planters? 

A.     Moline— Flying  Dutchman. 

Q.    And  what  drill? 

A.    I  sell  the  Tiger,  manufactured  by  what  is  called  now — 

Q.    Well,  it  is  not  made  by  the  International? 

A.  Oh,  no,  no ;  it  was  made  by  J.  S.  Rowell,  Beaver  Dam, 
but  another  concern  has  taken  it  over.  2 

Q.  Mr.  Deppe,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  i)0ught  more  goods  of  them? 

A.    No,  sir,  they  never  did. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.    No,  sir. 

Q.    If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting  o 
machinery  at  all  unless  you  did  increase  your  purchases  from 
the  company  by  buying  this  and  that  or  the  other  of  their 
line  of  implements,  what  would  the  result  be  in  your  case? 

A.    I  would  simply  drop  them  and  buy  somewhere  else. 

Q.  Is  the  Johnston  harvesting  line  of  implements  sold  at 
your  town  or  around  about  it? 

A.  It  is  not  sold  at  our  town,  but  I  think  it  is  sold  at  Deer- 
field  and  at  Columbus.    I  am  not  positive  about  that. 

Q.    You  are  not  positive  about  it? 

A.    No,  I  am  not. 

4 

■  Cross-Examination  by  Mr.  Grosvenor. 

Q.  Is  there  another  dealer  named  A.  A.  Deppe  in  Mar- 
shall? 

A.    Yes,  sir. 

Q.    Does  he  handle  the  McCormick  harvesting  lines? 

A.    Yes,  sir. 

Q.    So  that  there  are  only  two  dealers  in  your  town? 

A.    That  is  all. 

Q.  I  suppose  the  leading  binders  and  mowers  in  your  ter- 
ritory are  the  Deering  and  the  McCormick? 
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I'      A.    They  are  the  most  that  are  sold  there;  yes,  they  are. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
International;  that  is  to  say,  Deering,  McCormick,  Osborne, 
Milwaukee,  Piano,  Champion? 

A.  All  of  them,  I  think;  there  may  be  one  or  two  John- 
stons put  in  north  of  us. 

Q.    It  is  safe  to  say  that  99  per  cent,  is  International  ? 

A.    It  is,  in  our  territory. 

Q.  What  per  cent,  of  the  corn  binders  in  your  territory 
are  International? 

A.    All  of  them. 
2       Q.    What  per  cent,  of  the  mowers  are  International? 

A.    There  is  no  other  mower  handled  in  our  village. 

Q.    Then  it  is  100  per  cent.  ? 

A.  But  there  are  a  few  sold  from  Waterloo  into  our  terri- 
tory, I  think  called  the  Keystone  and  the  Deere.  Waterloo 
is  four  and  one-half  miles  east  of  us. 

Q.    Well,  would  it  be  85  or  90  per  cent.? 

A.    I  should  think  so. 

Q.    What  per  cent,  of  the  sulky  hay  rakes  in  your  territory 
are  International? 
o       A.    T  do  not  handle  anything  else.    No  other  is  sold  there. 

Q.    In  your  territory  it  is  practically  100  per  cent.? 

A.  Well,  only  what  the  Waterloo  dealer  sells  in  there,  that 
is  all;  the  rest  is  all  International. 

Q.    He  does  not  sell  much  in  there,  does  he  ? 

A.    Not  a  terrible  sight. 

Q.    So  it  would  be  90  per  cent,  at  least  International? 

A.     I  think  so. 

Q.    Do  you  handle  International  twine? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  sold  in  your  territory  is 
4  International? 

A.  There  is  quite  a  lot  of  twine  ordered  through  some  of 
the  mail  order  houses,  and  then  the  Waterloo  fellow  canvasses 
and  sells  some.  It  would  be  hard  for  me  to  say  just  what  per 
cent,  is  sold  from  there. 

Q.    Is  more  than  half  of  it  International? 

A.    I  would  think  so. 

Q.    Do  you  sell  International  spreaders? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  in  your  terri- 
tory is  International? 

A.    I  would  say  about  half. 

Q.    Are  any  tedders  sold  around  there? 
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A.    Hay  tedders?  1 

Q.    Yes. 

A.    I  have  not  sold  any  for  two  years. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  How  many  corn  binders  were  sold  in  your  town  last 
year? 

A.  I  think  I  sold  nine,  and  my  brother,  A.  A.  Deppe,  I 
think  sold  somewhere  around  seven  or  eight.  I  sold  one  or 
two  more  than  he  did.  2 

Q.  And  you  do  not  know  how  many  came  in  from  these 
other  towns? 

A.    No,  I  do  not. 


D.  W.  ALLALY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

3 

Q.  Mr.  Allaly,  you  are  in  business  at  Mauston,  Wisconsin! 

A.  Yes,  sir. 

Q.  In  the  retail  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

A.  From  $15,000  to  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.  About  a  third  of  it. 

Q.  What  line  of  binders  do  you  handle? 

A.  At  present,  or  during  my  time  ?  ^ 

Q.  At  the  present  time. 

A.  The  Deering  is  the  main  binder  now. 

Q.  What  mowers? 

A.  The  Deering  mowers. 

Q.  What  sulky  hay  rakes? 

A.  The  Deering,  the  McCormick,  and  the  Moline  Plow 
Company. 

Q.  Does  the  Moline  Plow  Company  have  rakes? 

A.  Yes. 

Q.  You  handle  those? 

A.  I  handle  their  full  line  of  goods. 
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Mr.  Grosvenor:    Do  they  have  sulky  hay  rakes'? 

The  Witness :  Yes,  sir ;  they  have  for  years  had  hay  rakes. 
They  jobbed  them,  I  guess.    Now  they  are  making  them. 

Q.  Do  you  handle  a  line  of  implements  outside  of  harvest- 
ing machinery  made  by  other  companies  and  sold  in  compe- 
tition with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Johnston  and  the  Thomas — both  of  them. 

Mr.  Grosvenor:  Are  you  referring  to  the  Johnston  bind- 
ers? 

The  Witness:  Yes,  sir.  He  said  harvesting  machinery. 
[  have  sold  different  rakes ;  the  Tiger  rake — 

Q.  You  did  not  get  my  question  exactly  as  I  put  it.  Do  you 
handle  a  line  of  implements  other  than  harvesting  machinery 
made  by  other  companies  and  sold  in  competition  with  like 
implements  of  the  International? 

A.    Yes,  sir,  a  full  line. 

Q.  What  line  do  you  handle  outside  of  harvesting  machin- 
ery? 

A.    A  full  line,  practically,  of  everything. 

Q.    Whose  make? 

A.  The  J.  I.  Case,  the  Moline  Plow  Company,  the  Gale,  the 
IjaCrosse. 

Q.    What  gasoline  epgines? 

A.  The  Fairbanks-Morse,  the  Sta-Rite,  and  the  Galloway — 
some  of  them. 

Q.    What  wagons  do  you  handle? 

A.  The  Moline,  also  some  Lindsay  Bros.  I  put  in  a  few 
from  different  companies  to  make  up  a  carload. 

Q.     Has  the  International  Hax-vester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
:  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  Have  they  ever  said  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  less  business  with  their  com- 
petitors ? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  insist 
upon  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  increase  your  purchases 
of  that  company,  by  buying  this  and  that  or  the  other  of  their 
implements,  what  would  the  result  be? 

A.     I  would  tell  them  to  take  their  goods. 
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Q.  ,  Is  any  line  of  harvesting  machinery  other  than  of  In-  1 
ternational  make  sold  at  Mauston? 

A.    Yes,  sir. 

Q.    "What  lines? 

A.     The  Acme  has  been  sold  there,  and  the  Independent, 
and  .a  few  other  odd  machines. 

Q.     Is  the  Independent  on  sale  there  now? 

A.    Yes,  sir. 

Q.    And  the  Acme  ? 

A.    Well,  he  has  both ;  the  same  man  has  been  selling  both. 

Q.    And  does  he  sell? 

A.    Yes,  he  does.  ,  2 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     Mr.  Allaly,  when  did  you  last  sell  any  Johnston  grain 
binders  ? 

A.    It  is  about  four  or  five  years  ago. 

Q.     How  many  dealers  are  there  in  Mauston? 

A.     At  present  there  are  four. 

Q.    Do  any  of, the  other  dealers  carry  the  International 
lines?  3 

A.    Yes,  sir. 

Q.    How  many  of  the  other  dealers  carry  the  International 
harvester  lines? 

A.    One  of  them. 

Q.    And  the  other  two  dealers  carry  what  lines? 

A.     One  carries  the  Independent  and  the  Acme,  and  one 
has  not  carried  any  binders  for  the  last  year. 

Q.    Are  the  leading  binders  sold  in  your  territory  the  In- 
ternational? 

A.     Yes,  sir.  . 

Q.    What  per  cent,  of  the  binders  sold  in  your  territory  * 
are  International? 

A.    From  75  to  85  per  cent.,  I  would  judge. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q,    And  what  per  cent,  of  the  corn  binders? 

A.    About  the  same  thing. 

Q.    Would  the  same  percentage  apply  to  the  sulky  hay 

rakes  ? 
A.    About  the  same,  yes,  sir. 
Q.    You  handle  the  International  twine? 
A.     Yes,  sir. 
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Q.  What  per  cent,  of  the  twine  is  International? 

A.  About  three-quarters  of  it,  I  would  say. 

Q.  You  handle  the  International  spreaders? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  those  are  International? 

A.  About  a  third  to  a  half. 

Q.  Do  you  handle  International  side-delivery  rakes? 

A.  No,  sir ;  I  handle  the  C.  B.  &  Q. 

Q.  Do  you  handle' International  tedders? 

A.  Yes,  sir.     There  are  not  many  tedders  sold  there; 
just  a  few. 


HENEY  A.  SOHULTZ,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Schultz,  you  are  in  business  at  Portage,  Wiscon- 
sin? 

A.  Yes,  sir. 

Q.  And  in  the  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

A.  I  think  somewhere  about  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  On  an  average,  you  mean? 

Q.  Yea,  on  an  average.     How  much  of  your  business  is 

with  the  International  Harvester  Company? 

A.  About  $5,000,  I  should  think. 

Q.  About  a  quarter  of  your  business  is  with  the  Inter- 
national ? 

A.  Yes,  I  should  think  so. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  McCormick,  the  Osborne,  and  the  Champion. 

Q.  What  line  of  sulky  hay  rakes  and  mowers  do  you 
handle  ? 

A.  The  McCormick. 

Q.  What  twine? 

A.  Last  year,  you  mean? 

Q.  Yes. 

A.  Last  year  I  had  the  Plymouth  and  the  McCormick. 

Q.  How  long  have  you  handled  the  Plymouth? 
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A.     For  several  years. 

Q.     How  long  have  you  handled  the  McCormick? 

A.     The  same  length  of  time. 

Q.    You  handle  a  general  line  of  implements'? 

A.     Yes,  sir. 

Q.  _  Outside  of  harvesting  machinery  do  you  handle  a  gen- 
eral line  of  implements  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.  In  cultivators  I  handle  the  Parlin  &  Orendorff,  the 
Moline,  the  Madison,  and  the  Janesville. 

Q.    What  drag  harrows  ? 

A.     The  Parlin  &  Orendorff  and  the  Moline. 

Q.     What  disc  harrows  ? 

A.     The  Parlin  &  Orendorff  and  the  Osborne. 

Q.    What  drills? 

A.     The  Dowagiac  and  the  Tiger ;  that  is  all  last  year. 

Q.  Mr.  Schultz,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  Plymouth  twine? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
and  say  to  you  that  you  could  not  handle  their  harvesting- 
machinery  at  all  unless  you  did  buy  more  goods  of  them,  buy 
this  and  that  or  the  other  of  their  implements,  or  unless  you 
quit  handling  the  Plymouth  twine,  what  would  the  result  be! 

A.  I  would  simply  tell  them  they  would  have  to  sell  their 
goods  elsewhere. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of 
International  make  sold  at  Portage? 

A.    Yes,  sir. 

Q.    What  line? 

A.  The  Acme  binder  and  mower,  the  Standard  mower,  and 
the  Dain  mower ;  I  think  that  is  all. 

Q.     Are  the  Acme  and  the  Johnston  handled  at  any  towns 
round  about  Portage? 
A.    Yes,  sir. 

Q.    Where  you  meet  them  in  competition? 
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1  A.    Yes,  sir. 

Q.    You  meet  both  of  them  in  competition? 
A.    Yes,  sir. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.     Mr.  Schultz,  how  many  dealers  are  there  in  Portage, 
Wisconsin  ? 
A.     There  are  three  just  now. 
Q.    Does  either  or  both  of  the  other  dealers  carry  the  In- 

2  ternational  harvesting  lines? 

A.  I  think  only  one. 

Q.  And  what  harvesting  lines  does  he  carry? 

A.  He  carries  the  Acme. 

Q.  That  is,  the  third  man  carries  the  Acme? 

A.  Yes. 

Q.  And  the  second  man  carries  the  McCormick? 

A.  No,  he  carries  the  Deering  and  the  Milwaukee. 

Q.  And  you  carry  the  McCormick? 

A.  Yes. 

Q.  Are  the   Deering  and  the   McCormick  and  the   Mil- 

3  waukee  binders  the  leading  binders  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.  Why,  I  could  not  say  that,  really;  about  two-thirds  of 
them,  I  think. 

Q.     Two-thirds  would  be  a  conservative  estimate? 

A.    I  think  so. 

Q.  Is  your  country  a  corn  country  or  a  grain  country? 

A.     Corn,  mostly. 

Q.    What  per  cent,  of  the  corn  binders  sold  are  of  Inter- 

4  national  make? 

A.     About  the  same,  I  think,  as  the  grain. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  About  half,  I  think,  of  the  mowers  sold  are  Interna- 
tional. 

Q.    What  makes  up  the  other  half? 

A.     The  Dain,  the  Standard,  and  the  Acme. 

Q.  Do  you  sell  anything  outside  of  the  International 
mower? 

A.    No,  sir,  not  at  present. 


Chris  Legreid,  Direct  Examination.  329 

CHEIS  LEGEEID,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Legreid,  you  are  in  business  at  Cambridge,  Wis- 
consin ? 

A.     Yes,  sir. 

Q.     In  the  farm  implement  business? 

A.     Blacksmithing  and  farm  implements.  2 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments? 

A.    About  $12,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.    $3,000. 

Q.  So,  about  a  quarter  of  your  business  would  be  with 
the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Champion  and  the  Deering,  and  also  the  Osborne  3 
I  have  handled. 

Q.    What  line  of  mowers  and  rakes? 

A.     The  Deering  and  the  Champion. 

Q.    What  twine  do  you  handle? 

A.     The  Plymouth  and  the  International. 

Q.     What  wagons  do  you  handle? 

A.     The  Mandt  Wagon  Company,  exclusively. 

Q.    AVhat  cream  separators? 

A.     The  Sharpies  and  the  Beatrice. 

Q.    What  gasoline  engines? 

A.    I  have  had  the  Fuller  &  Johnson,  and  the  Sandow.  ■*- 

Q.    What  harrows,  drag? 

A.  The  VanBrunt  Manufacturing  Company  of  Jefferson, 
the  Kent  Manufacturing  Company  of  Fort  Atkinson,  and 
some  Osborne  and  Deere. 

Q.    What  disc  harrows  do  you  have? 

A.     The  Osborne,  the  Moline,  and  the  Deere. 

Q.    What  drills? 

A.     The  VanBrunt  and  the  Kentucky. 

Q.  Mr.  Legreid,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  refused  to  handle  Plymouth  twine? 
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A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  the  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  imless  you  did  increase  your  pur- 
chases from  that  company,  hy  buying  this  and  that  or  the 
other  of  the  implements  that  they  make,  what  would  the  result 
be  in  your  case? 

A.  Well,  it  would  be  up  to  them;  if  they  wanted  to  take 
them  away,  all  right. 

Q.  That  is  what  would  happen  if  they  insisted  on  the 
condition? 

A.    Yes. 

Q.  Is  any  harvesting  machinery  other  than  International 
sold  at  Cambridge? 

A.    No. 

Q.  Do  you  meet  the  Johnston  harvesting  line  in  any  town 
near  you? 

A.    A  little  at  Fort  Atkinson,  east  of  me. 

Q.    It  is  handled  there  and  sold  there? 

A.    Yes. 

Gross-Examination  by  Mr.  Grosvenor. 

Q.  Most  of  the  binders  and  mowers  and  rakes  sold  in  your 
territory  are  of  International  make? 

A.    Yes,  mostly. 

Q.    Are  you  the  only  dealer  at  Cambridge? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.  Right  in  my  territory  I  guess  it  is  nearly  all  Interna- 
tional ;  a  few  Independents  have  been  sold  there. 

Q.  Sold  last  year  to  farmers  who  own  stock  in  the  Inde- 
pendent Harvester  Company? 

A.    Farmer  stockholders. 

Q.  It  would  be,  then,  90  or  95  per  cent,  at  least  of  Interna- 
tional? 

A.    About  95  per  cent.,  anyway. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    About  the  same. 
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Q.    What  per  cent,  of  the  mowers?  1 

A.    About  the  same  on  mowers,  I  should  say. 

Q.    What  per  cent,  of  the  sulky  rakes'? 

A.  It  would  be  less  on  them,  because  other  makes  come  in — 
the  Deere. 

Q.    Would  it  be  80  per  cent.? 

A.    About  80  per  cent.,  I  think. 

Q.    You  handle  the  International  twine? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  twine  is  International  in  your 
territory? 

A.    Oh,  about  80  per  cent.,  I  guess — ^what  I  have.  2 

Q.    Do  you  handle  the  International  spreaders? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreaders  sold  in  your  territory 
are  International? 

A.  I  don't  know.  The  spreaders  sold  in  my  territory  are 
about  35  per  cent.  International. 

Q.    Do  you  handle  International  tedders? 

A.    Tedders,  yes,  sir. 

Q.    Are  there  many  sold  in  your  territory? 

A.    In  some  seasons,  when  the  hay  crop  is  heavy.  o 

Q.    What  per  cent,  of  those  are  International? 

A.    I  guess  about  90  per  cent,  of  them. 


JOHN  DOLL,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Doll,  you  are  in  business  at  Prairie  du  Sac,  Wiscon-  ^ 
sin? 

A.    Yes,  sir. 

Q.    And  in  the  farm  implement  business? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    Oh,  it  varies ;  about  $25,000. 

Q.    What  is  the  average  amount  of  business  you  do  with 
the  International  Harvester  Company? 

A.    About  $9,000. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 
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A.  The  McCormick  and  the  Milwaukee  binders,  and  the 
McCormick  hay  rake. 

Q.    And  both  mowers  ? 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.    The  Stoughton  and  a  few  of  the  LaCrosse. 

Q.    What  cultivators  do  you  handle? 

A.  The  John  Deere,  the  Parlin  &  Orendorff,  and  the  Madi- 
son Plow  Company. 

Q.    What  gasoline  engines? 

A.    The  Lauson  and  the  International. 

Q.    What  side-delivery  rakes? 

A.    The  Dain  and  the  International. 

Q.    What  drag  harrows? 

A.    The  Deere,  the  Parlin  &  Orendorff,  and  the  James. 

Q.    What  disc  harrows? 

A.    The  Parlin  &  Orendorff  and  the  Deere. 

Q.    What  drills? 

A.    The  VanBrunt,  and  I  had  a  few  Kentuckys  this  year. 

Q.  Mr.  Doll,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  from  the  company? 

A.    No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.    No,, sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  increase  your  pur- 
chases from  the  company  by  buying  this  and  that  or  the  other 
of  their  implements,  what  would  the  result  be,  Mr.  Doll? 

A.  Well,  I  would  have  to  look  for  another  binder,  I  sup- 
pose. 

Q.  Yes;  you  say  you  suppose.  Are  you  in  much  doubt 
about  it? 

A.    No,  sir,  not  a  bit. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Prairie  du  Sac? 

A.    No,  sir. 

Q.  Is  the  Acme  handled  at  any  town  near  there,  where  you 
meet  it  in  competition? 

A,    Yes,  sir,  it  is  sold  a  mile  below  us. 

Q.    And  is  the  Johnston  corn  binder  handled  near  you? 
A.    Yes,  sir. 
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Q.    And  you  meet  that  in  competition?  1 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Doll,  are  there  any  other  dealers  in  your  town? 

A.    Yes,  sir. 

Q.    How  many? 

A.     One. 

Q.    What  harvesting  lines  does  he  carry? 

A.     The  Deering. 

Q.    And  are  there  International  agents  at  towns  near  your  2 
town? 

A.    Yes,  sir. 

Q.  _  So  that  the  leading  binders  and  mowers  and  rakes 
sold  in  your  territory  are  those  of  International  make? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make,  that  is,  Deering,  McCormick, 
Champion,  Milwaukee,  Piano  and  Osborne? 

A.     I  would  say  about  80  or  85  per  cent. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.     About  the  same  thing,  I  should  judge.  3 

Q.     What  per  cent,  of  the  mowers? 

A.  Maybe  90  per  cent.  There  are  a  few  other  mowers 
sold. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    The  same  thing — 90  per  cent. 

Q.     Do  you  handle  International  twine? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  twine  in  your  territory  is  Inter- 
national? ^ 

A.    About  80  per  cent. 

Q.    Do  you  handle  the  International  spreaders? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.    I  sold  one  International  and  14  of  the  other  kind. 

Mr.  McHugh :     Figure  it  out. 

Q.     Do  you  sell  International  tedders? 

A.     Yes,  sir. 

Q.  What  per  cent,  of  the  tedder  business  in  your  terri- 
tory is  International? 

A.     About  50  per  cent. 

(A  recess  was  here  taken  until  2:00  o'clock  P.  M.) 
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ALBERT  C.  BAEBEE,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Barber,  you  reside  at  Moline,  Illinois'? 

A.    I  do. 

Q.    What  is  your  business  ? 

A.  Sales  manager  for  the  Moline  Plow  Company  and  its 
branches. 

Q.  How  long  have  you  been  manager  of  the  Moline  PIot? 
Company? 

A.    I  have  been  sales  manager  six  years. 

Q.     Prior  to  that  time  what  were  you? 

A.  I  was  for  three  years  assistant  sales  manager  at  Mo- 
line; prior  to  that  time  manager  at  Kansas  City  and  at 
Minneapolis,  and  prior  to  the  Minneapolis  management  I  was 
assistant  manager  at  St.  Louis. 

Q.    All  for  the  Moline  Plow  Company? 

A.    Yes,  sir. 

Q.  The  Moline  Plow  Company  manufactures  and  sells 
quite  a  long  line  of  agricultural  implements? 

A.     Yes,  sir. 

Q.  And  you  have  been  at  the  home  office  as  sales  manager 
and  as  assistant  sales  manager  for  the  past  nine  years? 

A.    Yes. 

Q.  And  as  such  in  executive  charge — directly  so  while 
sales  manager,  and  under  the  manager  as  assistant  manager 
— of  sales  of  the  implements  of  the  Moline  Plow  Company? 

A.    Yes,  sir. 

Q.  Throughout  what  territory  has  the  Moline  Plow  Com- 
pany sold  its  products  during  that  period? 

A.     Throughout  the  entire  United  States. 

Q.  That  is  as  far  as  I  care  to  go.  You  sell  throughout 
the  entire  United  States? 

A.    Yes,  sir. 

Q.  Have  you  during  that  period,  or  part  of  it,  been  in 
competition  with  the  International  Harvester  Company  in 
the  sale  of  any  implements  ? 

A.    We  have. 

Q.  What  implements  did  you  handle  and  sell  in  competi- 
tion with  the  International  Harvester  Company? 


Albert  C.  Barber,  Direct  Examination.  335 

A.    We  have  not  only  implements,  but  we  also  have  wag-  i 
ons,  hay  loaders,  and  that  class  of  goods,  as  well  as  disc  har- 
rows, lever  harrows,  grain  drills,  corn  planters. 

Q.    Manure  spreaders? 

A.    Manure  spreaders,  yes,  sir. 

Q.  Those  were  all  handled  and  sold  by  you  in  competition 
with  the  International  Harvester  Company! 

A.    Yes,  sir. 

Q.  Mr.  Barber,  how  did  you  find  the  competition  of  the 
International  Harvester  Company  about  the  United  States, 
in  the  period  you  have  named,  or  so  much  of  it  as  you  were 
in  competition  with  the  International  Harvester  Company  2 
as  to  whether  the  competition  was  normal  and  healthy  and 
businesslike  and  fair,  or  otherwise? 

A.    I  have  never  found  them  other  than  clean  and  fair. 

Q.  In  their  competition.  What  is  the  fact,  as  you  found 
it  during  that  period,  as  to  whether  the  field  in  the  United 
States  was  open  to  successful  business  in  competition  with 
the  International  Harvester  Company  in  the  implements  you 
named? 

A.     The  field  has  been  open. 

Q.    How  has  the  business  of  the  Moline  Plow  Company  „ 
been  in  the  sale  of  the  implements  you  have  named,  that  you 
sold  in  competition  with  the  International  Harvester  Com- 
pany? 

A.  It  has  been  growing ;  our  business  has  been  very,  very 
good;  very  growing. 

Q.     You  have  the  figures  with  you? 

A.    Yes,  sir. 

Q.  Will  you  take  wagons,  please  ?  You  may  refer  to  your 
figures  if  you  need  them.  What  was  the  output  of  the  Moline 
Plow  Company  in  wagons  in  1902  ? 

A.    A  few  over  6,000.    I  will  give  it  to  you  exactly  if  you  4 
care  to  know. 

Q.    I  wish  you  would,  yes. 

A.     (Kef erring  to  memorandum.)  6,419. 

Q.  What  was  the  output  of  the  Moline  Plow  Company  in 
wagons  in  1903? 

A.    9,390. 

Q.     In  1904? 

A.     10,876. 

Q.    In  1905? 

A.     11,871. 
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1     Q. 

In  1906? 

A. 

18,830. 

Q. 

In  1907? 

A. 

23,468. 

Q. 

In  1908? 

A. 

18,829. 

Q. 

1909? 

A. 

21,386. 

Q. 

1910? 

A. 

24,175. 

o    Q- 

1911? 

2      A. 

19,461. 

Q. 

1912? 

A. 

22,814. 

Q. 

How  about  the  1913  business? 

A. 

For  1913  we  have  still  two  months  to  ero:  for  the  ten 

months  it  was  27,034. 

Q- 

In  giving  these  numbers  by  years,  Mr.  Barber,  you 

refer  to  the  fiscal  year  of  vour  company? 

A. 

Yes,  sir. 

Q. 

Ending  June  30th  of  each  year? 

o      A. 

Yes,  sir. 

-      Q. 

Now  take  hay  loaders,  Mr.  Barber.     When  did  you 

go  into  the  business   of  the  manufacture   and   sale  of  hay 

loaders? 

A. 

In  1910. 

Q. 

How  many  did  you  put  out  that  year? 

A. 

100. 

Q. 

How  many  did  you  put  out  in  1911? 

A. 

470. 

Q. 

In  1912? 

A. 

1,096. 

4      Q- 

In  1913? 

*      A. 

About  3,000.    I  do  not  have  all  those  figures  just  up 

to  date. 

Q. 

Take  manure  spreaders.     When  did  you  go  into  the 

manufacture  of  manure  spreaders? 

A. 

In  1905. 

Q. 

How  many  did  you  put  out  that  year? 

A. 

249. 

Q. 

How  many  in  1906? 

A. 

2,384. 

Q. 

1907? 
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A.     4,201.  1 

Q.     1908? 

A.     1,700. 

Q.    1909? 

A.    3,594. 

Q.     1910? 

A.    5,618. 

Q.     1911? 

A.    2,135. 

Q.    1912? 

A.    2,140. 

Q.     1913?  2 

A.    About  4,000. 

Q.  There  have  been  some  fluctuations  in  the  manure 
spreader  business? 

A.  In  1910  we  abandoned  the  construction  we  had  up  to 
that  time  and  began  with  another  construction  entirely.  "We 
had  to  begin  over  again  in  the  business. 

Q.  What  explanation  is  there  of  the  large  sale  of  that 
year? 

Mr.  Grosvenor:     For  what  year? 

Q.     What  is  the  largest  sale?  „ 

A.     1910,  5,618.    We  made  a  very  low  price  that  year.  ** 

Q.     Cleaning  up  the  stock  you  had  of  those  old  machines? 

A.  We  cleaned  up  all  of  the  stock  and  a  good  deal  of  the 
raw  stock  that  we  had  on  hand,  that  we  manufactured  into 
machines  that  year. 

Q.  So  that  you  started  in  again  with  a  re-modeled  ma- 
chine? 

A.    Yes,  sir. 

Q.  Now  take  disc  harrows.  When  did  you  enter  on  the 
work  of  constructing  disc  harrows? 

A.     That  was  many,  many  years  ago.  4. 

Q.     Take  disc  harrows  in  1902.    How  many? 

A.    6,477. 

Q.     In  1903? 

A.    7,234. 

Q.     1904? 

A.     8,459. 

Q.     1905? 

A.     9,923. 

Q.     1906? 

A.     12,891. 
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Q.    1907? 

A.    15,056. 

Q.    1908? 

A.     11,728. 

Q.     1909? 

A.     12,576. 

Q.     1910? 

A.    14,936. 

Q.    1911? 

A.     10,746. 

Q.     1912? 

A.     13,140. 

Q.    1913? 

A.    About  15,000. 

Q.    Now  let  us  take  lever  harrows.    How  many  did  you 

put  out  in  1902? 

A.    I  will  give  that  by  sections,. 

Q.    What  do  you  mean? 

A.     Not  harrows  complete,  but 

by  sections.    Harrows  are 

composed  of  two,  three,  or  four  sections  to  the  harrow;  so 

\te  count  by  sections. 

Q.    You  may  proceed  to  give  them  by  years. 

Mr.  Grosvenor:     You  are  not 

giving  now  the  number  of 

implements  sold? 

The  Witness:     I  am  giving  sections  only  in  this  answer. 

not  number  of  machines. 

Q.    You  keep  account  of  the  output  by  sections? 

A.    By  sections. 

Q.    Proceed  to  give  them  by  years,  please. 

A.     I  will  begin  with  1902. 

1902, 

29,839 

1903, 

31,498 

1904, 

29,702 

1905, 

30,085 

1906, 

35,295 

1907, 

38,439 

1908, 

32,380 

1909, 

36,348 

1910, 

43,927 

1911, 

32,681 

1912, 

36,971 

1913,  (about) 

45,000 
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I  take  tlie  two  months  on  the  bottom  average  of  what  it  was  1 
last  year  in  estimating  the  figures. 

Q.    For  the  complete  year? 

A.    Yes. 

Q.    You  have  the  figures  for  the  ten  months? 

A.    For  the  ten  months  I  have  the  figures. 

Q.    Now  take  grain  drills. 

A.  We  bought  the  grain  drill  plant  in  October,  1908.  In 
1909  the  number  of  grain  drills  was  6,950. 

Q.    That  was  your  output? 

A.    That  was  for  the  year  ending  June  30,  1909. 

Q.    Give  the  output  by  years.  2 

A.  1910,  15,232 

1911,  9,447 

1912,  9,182 

1913,  (about)  12,000 

Q.  The  business  of  the  Moline  Plow  Company  is  manufac- 
turing implements  for  use  by  farmers? 

A.    Yes,  sir. 

Q.     How  has  the  business  of  the  Moline  Plow  Company  g 
grown?    Has  it  been  a  steady  and  constant  growth? 

A.    Yes,  sir. 

Q.  What  was  the  capital  of  the  Moline  Plow  Company  in 
1892? 

A.    $800,000. 

Q.  What  was  the  capital  of  the  Moline  Plow  Company  in 
1902? 

A.    $2  400  000. 

Q."  The  growth  from  $800,000  to  $2,400,000  was  the  growth 
of  that  ten-year  period? 

A.    Yes,  sir.  4 

Q.  Now  will  you  give  the  growth  by  years,  beginning  with 
1902? 

A.  In  the  year  1902  we  increased  our  capital  stock  from 
$2,400,000  to  $3,200,000 ;  in  1904  we  again  increased  from  $3,- 
200,000  to  $4,000,000 ;  in  1906  we  increased  from  $4,000,000  to 
$6,000,000 ;  in  1909  we  increased  from  $6,000,000  to  $7,000,000 ; 
in  1910  we  increased  from  $7,000,000  to  $9,000,000,  and  in  1913 
we  increased  from  $9,000,000  to  $18,000,000. 

Q.    Now  outside  of  the  increase  in  1913,  which  was  an  in- 
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crease  of  $9,000,000  to  $18,000,000,  how  were  these  increases 
of  capital  stock  effected? 

A.    The  capital  stock  was  increased  from  the  profits. 

Q.    Of  the  business? 

A.    Yes,  sir. 

Q.    And  represented  the  profits? 

A.    Yes,  sir. 

Q.  Now,  Mr.  Barber,  you  sell  your  implements  throughout 
the  United  States  to  the  retail  implement  dealers  in  the 
country? 

A.    Yes,  sir. 

Q.  That  of  course  includes  these  implements  that  you  sell 
and  have  sold  in  competition  with  the  International  Harvester 
Company? 

A.    Yes,  sir. 

Q.  And  you  have  sold  those  implements  to  retail  dealers 
who  handle  International  Harvester  Company's  harvesting 
machinery? 

A.    We  have. 

Q.    And  in  quite  a  large  proportion? 

A.    Yes,  sir. 

Q.  Did  you  find  the  fact  that  the  retail  dealers  were  han- 
dling the  International  Harvester  Company's  harvesting  ma- 
chinery any  obstacle  to  your  selling  to  them  your  implements, 
even  those  competing  with  the  International? 

A.    We  had  no  trouble  in  selling  them  our  machinery. 

Q.  Did  you  find  any  attempt  on  the  part  of  the  Interna- 
tional to  prevent  dealers  from  buying  your  implements? 

A.    No,  sir. 

Q.  How  many  dealers  are  there  in  the  United  States  to 
whom  you  sell  goods? 

A.  Without  having  the  figures  at  hand,  I  should  say  from 
25,000  to  30,000. 

Q.  In  all  the  years  you  have  named,  while  you  were  general 
sales  manager  of  the  Moline  Company,  in  charge  of  all  of  its 
sales  for  the  past  six  years,  and  while  you  were  assistant  sales 
manager  for  three  years,  and  in  that  way  in  touch  with  their 
sales,  and  while  you  were  general  agent  at  Kansas  City  and 
at  Minneapolis  and  at  St.  Louis,  you  have  been  kept  in  con- 
stant touch  with  the  retail  dealers,  have  you  not? 

A.    Yes,  sir, 

Q.     And  are  thoroughly  familiar  with  the  methods  of  the 
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retail  dealers  and  the  manner  in  which  their  business  is  con-  i 
ducted  and  carried  on? 

A.    Yes,  sir. 

Q.  Mr.  Barber,  if  the  International  Harvester  Company 
should  adopt  and  put  into  effect  the  policy  of  saying  to  the 
dealers  of  the  country  that  they  could  not  handle  the  harvest- 
ing machinery  of  the  International  Harvester  Company  un- 
less they  handled  that  machinery  exclusively  and  unless  they 
carried  the  full  long  line  of  the  International  Harvester  Com- 
pany's implements,  and  carried  those  implements  exclusively, 
what  in  your  judgment  would  be  the  effect  upon  the  business 
of  the  International  Harvester  Company?  2 

Mr.  Grosvenor:     That  is  objected  to  as  improper. 

A.  There  is  no  question  in  my  mind  but  the  International 
Harvester  Company  would  lose  their  good  dealers.  There 
are  some,  perhaps,  with  whom  they  might  be  able  to  do  that, 
but  it  would  not  be  a  dealer  who  had  very  much  self-respect. 
I  do  not  think  they  could  do  it. 

Q.  Mr.  Barber,  the  Moline  Plow  Company  manufactured 
no  harvesting  machinery  during  the  time  that  you  have  been 
with  them,  up  to  this  year? 

A.    No,  sir.  q 

Q.  From  your  knowledge  of  the  implement  business  and 
the  trade  conditions  during  the  past  ten  years,  what  is  and 
was  your  judgment  as  to  whether  the  field  was  open  to  a 
successful  business  in  harvesting  lines  in  opposition  to  the 
International  Harvester  Company  in  the  United  States? 

Mr.  Grosvenor:  I  object  to  that  on  the  ground  that  no 
sufficient  foundation  has  been  laid,  and  the  examination  has 
not  so  far  shown  any  experience  on  the  part  of  the  witness 
in  harvesting  lines. 

A.     My  judgment  is,  and  has  been  for  a  considerable  length 
of  time,  that  the  field  was  open,  and  that  is  the  reason  we  are  4 
now  engaged  in  the  harvesting  machinery  business. 

Q.  The  Moline  Plow  Company  has  just  entered  upon  the 
business  of  making  and  selling  harvesting  machinery? 

A.     Yes,  sir. 

Q.  It  has  entered  into  that  business  through  the  purchase 
of  the  Adriance-Platt  Company's  plant  at  Poughkeepsie,  New 
York? 

A.    Yes,  sir. 

Q.  And  there  you  make  a  full  line  of  harvesting  machin- 
ery? 
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A.    Yes,  sir. 

Q.    Are  you  a  stockholder  of  the  Moline  Plow  Company? 

A.    Yes,  sir. 

Q.    Are  you  a  director  of  the  Moline  Plow  Company? 

A.     Yes,  sir. 

Q.    And  have  been  for  some  years  ? 

A.    Yes,  sir. 

Q.  And  were  you  consulted  and  did  you  take  part  in  the 
deliberations  which  resulted  in  the  decision  to  purchase  the 
Adriance-Platt  plant? 

A.    I  was. 

Q.  What  is  the  fact  as  to  whether  the  Moline  Plow  Com- 
pany bought  the  Adriance-Platt  plant  and  entered  upon  the 
business  of  manufacturing  and  selling  harvesting  machinery 
as  a  necessity,  or  as  an  opportunity? 

Mr.  Grrosvenor:  I  object  to  that  as  incompetent,  imma- 
terial, and  irrelevant. 

A.  We  felt  the  field  was  open  in  the  harvester  line,  that 
there  was  less  competition  in  that  line,  perhaps,  than  in  any 
others,  and  a  chance  to  make  some  money. 

Q.  And  the  purchase  of  that  plant  was  simply  an  expan- 
sion of  your  business  into  a  field  of  opportunity? 

A.  Yes,  sir.  And  I  will  say  we  had  arranged  for  quite  a 
considerable  increase  in  our  capital,  and  felt  the  harvester 
line  was  open  as  a  field  for  expansion. 

Q.  What  is  the  fact  as  to  whether  the  growth  and  develop- 
ment and  success  of  the  Moline  Plow  Company  and  its  busi- 
ness had  been  hampered  or  curtailed  by  the  fact  that  you  did 
not  have  a  line  of  harvesting  machinery? 

A.     We  were  not  curtailed  or  hampered  in  any  manner. 

Q.  What  is  the  fact  as  to  whether  you  had  done  all  the 
business  each  year  that  your  capital  warranted? 

A.  There  has  never  been  a  year  that  I  have  been  with 
the  Moline  Plow  Company  when  we  have  not  done  all  the 
business  that  our  capital  would  warrant  us  in  doing. 

Q.  You  have  gone  into  the  manufacture  and  sale  of  har- 
vesting machinery  this  year. 

A.    Yes,  sir. 

Q.    When  did  you  take  over  the  plant? 

A.  We  made  the  arrangement  the  latter  part  of  Novem- 
ber— 

Mr.  Grosvenor:     November,  1912? 

The  Witness:  1912;  and  actually  took  over  the  plant  in 
January.  1913. 

Q.    What  success  have  you  had  in  expanding  the  business 
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of  the  Adriance-Platt  Company  in  the  manufacture  and  sale 
of  harvesting  machinery  in  the  United  States  since  you  took 
it  over? 

Mr.  Grosvenor:  I  object  to  that  as  having  no  bearing  on 
the  issues,  all  having  taken  place  many  months  subsequent 
to  the  filing  of  the  petition  in  this  case  and  long  after  the 
taking  of  testimony  had  commenced.  Therefore  any  evidence 
as  to  what  may  have  been  the  prosperity  or  lack  of  prosperity 
of  the  Moline  Company  during  this  period  is  irrelevant  under 
the  issues. 

A.  We  had  increased  the  sales  of  the  Adriance-Platt  Com- 
pany some  10,000  machines  up  to  the  first  day  of  May. 

Q.     That  is,  in  the  United  States? 

A.    Yes,  sir. 

Q.  In  deciding  to  go  into  the  manufacture  and  sale  of 
harvesting  machinery  and  to  buy  the  plant  of  the  Adriance- 
Platt  Company,  did  the  fact  that  this  suit  by  the  United 
States  against  the  International  Harvester  Company  had  been 
brought,  cut  any  figure  in  your  deliberation  or  influence  your 
decision? 

A.     Never  thought  of  such  a  thing. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Barber,  will  you  look  at  this  advertisement  in  the 
Implement  Blue  Book  for  the  year  1912  and  state  whether 
that  is  the  advertisement  of  your  company  for  that  year. 

A.    I  should  say  it  was,  yes,  sir. 

Q.  This  Implement  Blue  Book  is  recognized  by  you  and 
by  other  agricultural  implement  makers  as  one  of  the  stand- 
ard trade  directories? 

A.    Yes,  sir. 

Q.  Is  there  any  other  advertisement  of  your  company  in 
that  book? 

A.     I  could  not  say  without  looking  it  up. 

Q.  Please  glance  through  and  state  whether  there  is  or 
not. 

Mr.  McHugh:    Is  there  an  index? 

Mr.  Grosvenor:    Yes,  there  is  an  index. 

A.  (After  looking  through  the  book.)  There  does  not  seem 
to  be  any  other  advertisement ;  no,  sir. 

Mr.  Grosvenor:  I  ask  that  that  advertisement  be  copied 
into  the  record,  and  if  the  Examiner  will  attempt  to  follow  the 
typing  there  as  far  as  possible,  he  will  oblige  me. 

The  advertisement  is  as  follows: 
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TradenuEirli— 
Cut, 
Plying' 
Dutclunan. 


THE   FLYING 

DUTCHMAN  LINE 

Same  Cut. 

FAMOUS 

MOLINE   PLOWS 

MANDT  WAGONS  AND  BOB  SLEDS 

HENNEY  BUGGIES 

FREEPOET  VEHICLES  AND  DELIVERY  WAGONS 

LIGHT  RUNNING  NATIONAL  AND  MANDT 

MANURE  SPREADERS 

FLYING  DUTCHMAN  HAY  TOOLS 

MONITOR  DRILLS 

and 

McDonald  pitless  scales 


Same  Cut. 


All  manufactured  by 

MOLINE   PLOW   CO. 

Moline,  Illinois 

Sold  by 
Home  OflBce  and  Branch  Houses 


Same  Cut. 
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Q.  That  is  an  advertisement  of  your  principal  lines  of 
implements  as  they  were  in  your  trade  for  the  year  19121 

A.    Yes,  sir. 

Q.  I  notice  that  this  advertisement  is  headed  "The  Flying 
Dutchman  Line,  Famous  Moline  Plows. ' '  Your  company  has 
grown  and  built  itself  around  a  famous  line  of  plows ;  is  that 
not  correct? 

A.    That  was  the  foundation  of  our  business. 

Q.  How  many  years  have  you  been  in  business?  I  mean 
by  "you,"  your  company. 

A.    I  should  say  55  years,  perhaps. 

Q.  I  also  direct  your  attention  to  the  same  book,  at  page 
343,  and  ask  if  that  is  a  correct  statement,  for  the  year  1912 
of  your  oflScers,  and  particularly  of  the  implements  which 
were  being  manufactured  or  sold  by  you  at  that  time. 

A.  Perhaps  there  should  be  more  added  to  this  than  what 
shows  there. 

Q.    But  this  statement  contains  the  principal  lines? 

A.    Yes,  sir. 

Mr.  Grosvenor:  I  ask  that  the  same  be  copied  into  the 
record. 

The  statement  is  as  follows: 

"MOLINE  PLOW  00.  President,  G.  A.  Stephens;  Vice- 
President,  F.  G.  Allen ;  Secretary,  0.  R.  Stephens ;  Treas- 
urer, C.  A.  Banister. — ^Plows,  Harrows,  Cultivators,  Po- 
tato Diggers,  Grain  Drills,  Seeders,  Planters,  Stalk 
Cutters,  Farm  Wagons  and  "Vehicles." 

Q.  Mr.  Barber,  you  have  mentioned  certain  things  with 
which  the  International  is  in  competition  with  you,  in  the 
field.  Was  the  International  manufacturing  any  of  the  arti- 
cles which  you  named,  in  the  year  1902,  when  it  was  organized, 
or  in  the  year  immediately  following— 1903? 

A.  My  impression  is  that  in  1902  they  were  not  competi- 
tors on  all  of  those  lines,  and  perhaps  on  none  at  that  time; 
I  would  not  say  for  sure. 

Q.  Please  reflect  and  reconsider  or  go  over  again  the  arti- 
cles which  you  have  named  as  being  articles  in  respect  to 
which  you  are  in  competition  with  the  International,  and  state 
which,  if  any,  of  those  articles  the  International  was  making 
in  1902  or  1903. 

A.  To  answer  that  question  correctly  it  would  be  neces- 
sary to  know  what  year  the  International  took  over  the  Os- 
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1  borne  works.    I  could  not  say  as  to  that;  I  am  not  familiar 
with  their — 

Q.  When  did  you  first  become  advised  of  the  fact  that  the 
International  had  acquired  the  Osborne  works? 

A.    I  could  not  say  as  to  that. 

Q.  Do  you  know  as  a  matter  of  fact  that  the  Osborne  Com- 
pany was  not  one  of  the  five  companies  which  went  into  the 
International  on  its  organization? 

A.    My  remembrance  is  that  they  were  not. 

Q.  It  is  a  fact,  is  it  not,  Mr.  Barber,  that  you  were  not  in 
any  competition  with  the  International  Harvester  Company 

2  upon  or  in  regard  to  any  of  the  harvesting  lines  until  you  took 
up  the  Adriance-Platt  line  in  the  year  1913? 

A.  We  have  been  competitors  of  the  International  line  on 
hay  loaders  and  side-delivery  rakes — that  part  of  the  har- 
vesting line — prior  to  the  present  year,  when  we  took  over 
the  Adriance-Platt  line. 

Q.    The  item  of  side-delivery  rakes  and  hay  loaders  is  small 

in  comparison  with  binders,  mowers,  and  sulky  rakes,  is  it 

not?    By  that  I  mean  the  sale  of  hay  loaders  and  side-delivery 

rakes  is  small  in  the  country  compared  with  the  sale  of  bind- 

o  ers,  mowers,  and  hay  rakes? 

A.  Yes,  but  there  is  a  very  growing  demand  for  that  class 
of  tools. 

Q.  Now,  Mr.  Barber,  if  you  will  answer  my  question.  I 
am  not  asking  for  a  lecture.  You  can  add  anything  you  want 
on  re-direct  examination.  I  ask  you  this:  the  sale  of  side- 
delivery  rakes  and  hay  loaders  is  small,  in  volume  of  dollars 
and  cents,  in  the  United  States  compared  with  the  sale  and 
the  value  in  dollars  and  cents  of  binders,  mowers,  and  sulky 
hay  rakes? 

A.  Taking  the  entire  United  States  into  consideration,  that 
4  is  true. 

Q.  You  said  that  you  competed  with  the  International  on 
grain  drills  and  corn  planters.  Do  you  know  how  many  corn 
planters  the  International  made  in  the  year  1911? 

A.    I  have  no  idea. 

Q.  If  I  should  state  to  you  that  the  total  number  of  corn 
planters  manufactured  by  the  International  in  the  year  1911 
was  2,003,  would  it  fairly  represent  the  amount  of  competi- 
tion you  had  with  the  International  on  that  line? 

A.    I  have  no  means  of  knowing  what  they  manufactured. 

Q.  As  a  matter  of  fact,  you  had  very  little  competition 
with  the  International  Harvester  Company  on  corn  planters 
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until  the  last  year  or  two,  when  they  made  arrangements  with 
the  American  Seeding  Machine  Company? 

A.    Their  corn  planter  competition  has  been  recent. 

Q.    Within  the  last  year  or  two? 

A.    Yes,  sir. 

Q.    And  the  same  thing  is  true  of  grain  drills,  is  it  not? 

A.    I  would  say  the  last  three  or  four  years,  perhaps. 

Q.    How  many  grain  drills  did  you  sell  in  1911? 

A.    9,447. 

Q.  If  I  should  tell  you,  as  shown  by  Petitioner's  Exhibit 
262,  that  the  International  sold  449  grain  drills  in  1910,  and 
3,227  in  1911,  would  those  figures  adequately  represent  the 
amount  of  competition  you  have  had,  so  far  as  you  know,  with 
the  International  in  those  lines? 

A.    I  could  not  say  as  to  the  figures. 

Q.  As  a  matter  of  fact,  you  have  had  very  little  competi- 
tion on  grain  drills?    Is  that  not  the  fact? 

A.  Perhaps  we  may  hear  from  it  in  one  locality  pretty 
often,  and  get  the  idea  they  sell  more  than  they  do. 

Q.  As  a  matter  of  fact  you  have  had  very  little  competi- 
tion on  grain  drills  with  the  International,  have  you  not? 

A.    Not  a  great  deal. 

Q.  How  much  of  your  business  for  the  year  1912  was  in 
your  line  of  plows?  How  many  steel  plows  did  you  sell  for 
that  year? 

A.  Our  steel  plows  may  take  in  riding  and  walking  plows. 
Do  you  want  the  answer  as  to  both  of  them? 

Q.  Yes ;  take  in  all  your  plows.  Of  course,  do  not  include 
harrows  or  cultivators. 

A.  I  will  have  to  use  a  pencil  on  that  a  little  bit.  (After 
figuring.)  Of  the  different  kinds  of  steel  plows,  64,933  in  the 
year  1912. 

Q.  You  sell  a  great  many  of  those  plows  in  the  New  Eng- 
land states  and  in  the  southern  states,  do  you  not? 

A.    Very  few  in  either. 

Q.    Where  is  the  major  part  of  your  sales? 

A.    In  the  central  states. 

Q.  Mr.  Barber,  who  are  the  largest  manufacturers  of  plows 
in  competition  with  you? 

A.    Deere  &  Company. 

Q.    Who  else? 

A.  The  Parlin  &  Orendorff  Company,  the  Rock  Island 
Plow  Company — there  are  many  of  them.  Do  you  want  me  to 
go  any  further? 

Q.     Name  the  largest  manufacturers. 
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A.  Those  are  the  larger  ones.  And  the  Emerson  Manufac- 
turing Company. 

Q.  Who  are  the  largest  manufacturers  (and  by  "largest" 
I  mean  those  who  sell  the  most)  in  wagons,  in  competition 
with  you? 

A.    I  should  say  the  International  Harvester  Company. 

Q.    And  next? 

A.  I  think  I  could  safely  say  we  are  pretty  close  to  being 
the  next. 

Q.    And  who  would  come  after  you? 

A.  I  should  say  the  Studebaker,  the  Kentucky  Wagon 
Company,  and  the  Bain  Wagon  Company. 

Q.  Who  make  the  most  and  sell  the  most  spreaders  in  com- 
petition with  you? 

A.  I  should  say  the  International  Harvester  Company, 
Deere  &  Company,  and  the  Great  Western  Manufacturing 
Company. 

Q.    And  where  do  you  come  in,  in  that  line? 

A.    Down  towards  the  bottom  of  the  list. 

Q.  Have  you  named  the  largest  manufacturers  of  spread- 
ers? 

A.    I  should  think  so. 

Q.  Would  you  say  that  the  International  makes  more  than 
any  other  company? 

A.    I  would  think  so. 

Q.  Who  makes  the  largest  number  of  disc  harrows  in  the 
United  States? 

A.    I  should  say  the  International  Harvester  Company. 

Q.  Please  state  on  the  record,  in  order  that  we  may  have 
it,  the  difference  between  the  disc  harrow  and  the  lever  har- 
row. . 

A.  A  disc  harrow  is  made  from  round  discs  which  cut  and 
pulverize  the  ground,  and  a  lever  harrow  has  flat  or  round 
bars  with  teeth,  and  makes  more  of  what  is  termed  a  drag. 

Q.  Please  also  state  in  what  period  of  cultivation  these 
two  harrows  are  used,  that  is  to  say,  whether  they  are  used 
one  after  the  other,  or  have  distinctive  uses,  or  are  used  m 
different  parts  of  the  country. 

A.  The  disc  and  the  lever  harrow  are  used  pretty  gener- 
ally all  over  the  country,  and  it  would  be  proper  to  say  that 
they  are  used  at  all  times  of  the  year.  The  disc  harrow  is 
used  following  the  plowing  of  the  sod,  to  cut  the  sod  up ;  it  is 
used  in  the  spring  or  the  fall  plowing  to  stir  the  ground,  to 
get  it  in  shape  for  the  spring  crop ;  it  is  used  when  the  ground 


Albert  C.  Barber,  Cross-Examination.  349 

is  hard  or  cloddy,  to  cut  up  the  clods.  The  lever  harrow  is 
generally  used  directly  after  plowing,  to  make  a  good  seed 
bed. 

Q.  Please  name  all  the  factories  you  have  bought  since 
1902. 

A.  We  bought  the  Mandt  Wagon  Company  in  1902,  the 
Henney  Buggy  Company  in  1903,  the  Freeport  Carriage  Com- 
pany in  1908,  the  Monitor  Drill  Company  in  1908,  and  the 
Adriance-Platt  Company  in  1913.  We  also  bought  the  Mc- 
Donald Scale  Company  in  1912. 

Q.  You  stated  on  direct  examination  that  there  was  less 
competition  in  the  harvesting  line  than  in  any  others.  You 
referred  to  the  entire  ten-year  period  from  the  time  the  In- 
ternational was  organized  until  up  to  the  time  you  mentioned, 
that  is  to  say,  when  you  bought  out  the  Adriance-Platt? 

A.  There  has  always  been  less  competition  in  the  harvester 
lines  than  in  the  plow  lines,  since  I  can  remember. 

Q.  Is  there  any  line  of  agricultural  implements  in  respect 
to  which  there  has  been  such  a  large  per  cent,  of  control 
owned  by  one  company  as  has  been  owned  by  the  Interna- 
tional Harvester  Company  since  19021 

A.    I  do  not  know  of  any. 

Q.  Do  you  know  of  any  company  which,  since  1902  down 
to  the  1912,  entered  upon  the  manufacture  and  sale  of  binders 
or  mowers  which  was  not  manufacturing  and  selling  those 
machines  prior  to  1902? 

A.    Deere  &  Company. 

Q.    And  when  did  they  commence? 

A.  I  should  say  in  1910  or  1911 ;  I  could  not  answer  cor- 
rectly on  that. 

Q.  Was  not  the  season  of  1912  the  first  year  in  which 
Deere  &  Company  sold  any  binders? 

A.    I  think  not.    I  think  they  sold  binders  in  1911. 

Q.    Do  you  know  how  many  they  sold? 

A.    I  could  not  say. 

Q.    Can  you  name  any  other  company? 

A.    I  do  not  know  of  any  other  company. 

Q.  During  the  entire  period  mentioned  by  you,  that  is, 
since  the  International  was  organized,  has  the  International 
been  in  any  competition  with  you  in  the  manufacture  of  your 
famous  plows?  By  that  I  mean,  has  the  International  manu- 
factured any  plow  which  has  been  sold  in  competition  with 
your  well-known  line  of  plows? 

A.    I  think  not. 
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Q.  Does  the  International  have  any  contract  for  the  sale 
of  any  of  your  plows  in  any  parts  of  this  country  or  in  Can- 
ada? 

A.    I  think  not;  no,  sir. 

Q.    Well,  can't  you  answer  that  positively? 

A.  I  can  say  positively'  that  they  have  no  contract  with  us 
for  the  sale  of  goods  in  the  United  States  or  Canada. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Barber,  what  proportion  of  the  business  of  the 
Moline  Plow  Company  is  in  plows? 

A.  Less  than  half.  By  "plows"  I  mean  the  entire  line  of 
plow  goods — plows,  cultivators,  corn  planters,  and  such  as 
that. 

Q.    There  is  less  than  half  of  the  business  in  that  line? 

A.    Yes,  sir. 

Q.  What  is  the  territory  of  the  United  States  in  which  you 
have  sold  the  Adriance-Platt  binders  you  have  put  out?  In 
what  part  of  the  United  States  has  the  increase  in  sales  been? 

A.  The  increase  in  sales  has  been  entirely  in  the  middle 
west ;  by  that  I  mean  Iowa,  Illinois,  Wisconsin,  North  Dakota, 
Minnesota,  South  Dakota,  Nebraska,  Kansas,  and  Missouri. 

Q.  The  International  Harvester  Company  went  into  the 
wagon  business  not  merely  by  starting  a  factory  and  making 
wagons,  but  by  buying  out  factories  that  had  an  established 
business  ? 

A.    Yes,  sir. 

Q.  You  have  been  asked  about  the  manufacture  of  manure 
spreaders.  It  is  a  fact,  is  it  not,  Mr.  Barber,  that  for  a  great 
many  years  it  was  difficult  to  get  the  farmers  of  the  country 
west  of  the  Allegheny  Mountains  to  realize  the  necessity  of 
fertilizing  the  ground? 

A.  It  was  very  hard ;  it  was  really  discouraging  to  attempt 
to  get  them  to  do  that. 

Q.  Is  it  not  a  fact  that  the  International  Harvester  Com- 
pany, when  it  entered  upon  the  construction  and  sale  of  ma- 
nure spreaders,  did  a  great  deal  of  pioneer  work,  through 
agricultural  colleges  and  advertising  and  in  various  ways,  to 
educate  the  farmers  of  the  west  into  a  realization  of  the  ne- 
cessity of  the  use  of  the  manure  spreader? 

Mr.  Grosvenor:  Are  you  claiming  that  the  International 
Harvester  Company  controls  the  agricultural  colleges? 

Mr.  McHugh :    I  mean  work  with  the  professors. 
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A.  They  have  done  a  good  deal  of  that.  There  is  no  ques- 
tion but  they  have  done  a  great  deal  of  good  in  that  respect. 

Q.  And  they  have  done  a  great  deal  of  pioneer  work  in 
the  way  of  advertising  and  creating  a  demand  for  manure 
spreaders? 

A.    Yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  And  your  company, has  done  what  it  could  to  encourage 
the  use  of  the  manure  spreaders  among  the  farmers? 

A.    We  have  not  done  as  much  of  that  as  many  others. 

Q.  Others  have  done  it  besides  the  International,  have 
they  not? 

A.    Not  on  so  large  a  scale. 

Q.  There  is  no  other  company  that  sells  spreaders  on  so 
large  a  scale  as  the  International,  is  there? 

A.    I  should  say  not. 

Q.  Others  have  assisted  in  promoting  the  sales  of  spread- 
ers? 

A.    They  have  all  done  some  of  it. 

Q.  Now,  Mr.  Barber,  there  was  one  question  about  the 
sales  of  your  plows.  Do  you  have  plows  of  the  same  sort, 
but  given  different  trade  names,  which  you  assign  or  dis- 
tribute to  the  different  dealers  in  one  town;  for  instance,  if 
there  are  three  dealers  in  a  town,  will  you  give  one  dealer  a 
plow  with  a  certain  name,  and  then  give  another  dealer  in  the 
same  town  another  similar  plow  but  with  a  different  trade 
name,  in  the  same  way  that  the  binders  manufactured  by  the 
International,  named  McCormick,  Deering,  and  so  forth,  are 
distributed  among  the  dealers  in  a  town? 

A.  We  do  that  sometimes.  We  have  some  trade  wherein 
we  divide  the  lines  in  a  town. 

Q.    Is  that  your  regular  practice? 

A.  It  is  not,  because  we  are  able  to  sell  one  man  in  a  town 
and  sell  him  as  much  as  we  care  to,  anyhow. 

Q.  Do  you  know  of  any  manufacturer  of  agricultural  im- 
plements other  than  the  International  Harvester  Company 
which  divides  its  lines  of  implements,  being  the  same  thing 
but  having  different  trade  names,  among  the  several  dealers 
in  a  town? 

A.  I  was  in  a  town  a  few  days  ago  where  six  dealers  sold 
the  same  plow. 

Q,    That  is  not  answering  my  question.    I  say  do  you  know 
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of  any  company  that  adopts  the  regular  policy  of  so  distribut- 
ing its  lines  among  the  different  dealers? 

A.    I  do. 

Q.    Selling  the  same  thing  under  different  trade  names? 

A.    Selling  the  same  thing  under  the  same  name. 

Q.  You  have  not  got  my  question.  I  say  do  you  know  of 
any  manufacturer  that  calls  the  same  thing  several  names, 
and  then  gives  one  of  the  implements  with  one  name  to  each 
of  the  dealers  in  a  town? 

A.    No,  I  do  not  know  of  anyone  doing  that. 

Q.  You  said  that  you  had  25,000  or  30,000  dealers.  Do  you 
mean  to  say  that  you  have  contracts  with  that  number  of 
dealers  ? 

A.  Not  necessarily  contracts.  We  have  lots  of  accounts 
where  we  do  not  have  a  contract,  that  are  mail  orders.  We 
have  many  accounts  where  we  do  not  have  a  contract. 

Q.  That  is,  the  dealer  may  send  in  to  you  and  ask  for  a 
plow.  Do  you  do  a  mail  order  business  with  the  farmers  in 
the  same  way? 

A.  No,  we  do  not  do  any  mail  order  business  with  the 
farmers. 

Q.  A  great  many  of  the  25,000  on  your  list  are  dealers  who 
simply  order  in  that  way? 

A.    Yes. 


W.  B.  BEINTON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Colonel,  your  name  is  W.  B.  Brinton? 

A.    Yes,  sir. 

Q.    And  you  live  at  Dixon,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A     President  of  the  Grand  DeTour  Plow  Company. 

Mr.  Grosvenor:  Will  you  please  tell  us  how  you  spell 
Grand  DeTour? 

The  Witness :    G-r-a-n-d  D-e  T-o-u-r. 

Q.  By  the  way,  that  is  the  oldest  plow  company  m  exist- 
ence, is  it  not?  .        .     p    .   ,r     T  1.     T-> 

A.    Yes,  sir;  ten  years  the  senior;  m  fact,  Mr.  John  Deere 
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was  associated  with  them  the  first  ten  years  of  their  exist-  J 
ence. 

Q.  What  is  the  business  done  by  the  Grand  DeTour  Plow 
Company,  Colonel,  in  a  general  way? 

A.    Farm  implements. 

Q.     Manufacturing  and  selling  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  manufacture  and  sell  any  implements  in  compe- 
tition with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  implements  do  you  manufacture  and  sell  in  com- 
petition mth  the  International  Harvester  Company?  ^ 

A.  Disc  harrows  and  spike-tooth  harrows.  And  I  under- 
stand the  International  makes  some  cultivators. 

Q.  You  have  not  discovered  the  competition  to  be  very 
strong? 

A.    No.    We  make  a  line  of  cultivators. 

Q.  What  territory  do  you  cover  in  the  sale  of  the  imple- 
ments with  which  you  compete  with  the  International  Har- 
vester Company? 

•  A.  We  make  engine  gang  plows,  too.  We  cover  a  greater 
territory  with  them,  that  is,  the  people  to  whom  we  sell  them,  g 
that  we  do  with  the  regular  line.  In  the  regular  line  we  cover 
what  is  called  the  Northwest  Territory  tributary  to  Minne- 
apolis, and  in  the  south  country  we  cover  what  is  called  the 
Kansas  City  territory,  and  in  the  west  country  what  is  called 
the  Omaha  territory;  and  then  the  Illinois  and  Iowa.  We 
have  never  sold  any  goods  in  what  is  called  the  Eastern  Ter- 
ritory. 

Q.    In  selling  the  implements  that  you  name  in  competition 
with  the  International  Harvester  Company,  how  did  you  find 
the  competition  with  the  International  Harvester  Company, 
as  to  whether  it  was  fair  and  clean  and  business-like,  or  4 
otherwise  ? 

A.    I  should  call  it  so. 

Q.    Call  it  fair? 

A.    Fair,  yes,  sir. 

Q.    Your  business  has  prospered? 

A.  Yes,  sir.  We  had  the  largest  volume  last  year  in  the 
history  of  the  company. 

Q.  You  have  been  in  the  implement  business  how  long. 
Colonel? 

A.  I  went  into  a  retail  store  as  a  clerk  Aviien  I  was  18 ;  re- 
mained there  until  I  was  22;  then  I  went  on  the  road,  and  1 
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think  I  remained  with  one  concern  out  of  Moline  for  16  or  17 
years. 

Q.    An  implement  concern? 

A.  Yes,  sir.  And  then  I  was— unfortunately— appointed 
United- States  Marshal  by  Grover  Cleveland,  and  served  there 
four  years. 

Mr.  Grosvenor :    Is  that  where  you  got  your  title  of  Colonel? 

The  Witness :    No.    Mr.  Altgeld  gave  me  that.    And  then 
I  went  back  m  the  plow  business  on  my  own  account,  and 
have  been  struggling  along  at  it  ever  since. 
_    Q.     Then  you  are  pretty  well  acquainted  with  the  retail 
implement  dealers  of  the  west? 

A.  Yes,  sir,  in  what  is  called  the  central  west  country.  I 
traveled  in  Nebraska  when  there  was  but  one  railroad  in  it ; 
used  to  go  by  stage. 

Q.    And  have  kept  in  touch  with  it  since,  in  your  business? 

A.    Yes,  sir. 

Q.  You  sell  your  implements,  those  that  you  have  men- 
tioned, to  the  retail  dealers? 

_  A.    We  sell  to  the  retail  dealers  altogether,  except  the  en- 
gine plows ;  we  sell  them  to  engine  manufacturers. 

Q.  These  implements  that  you  sell  to  dealers  you  sell  to 
dealers  who  are  handling  International  Company's  harvest- 
ing machinery? 

A.  Oh,  yes.  It  would  be  very  hard  to  find  a  good  one  who 
wasn't. 

Q.  Have  you  found  the  fact  that  these  dealers  were  han- 
dling International  Harvester  Company's  harvesting  machin- 
ery an  obstacle  to  your  selling  to  them  the  competing  ma- 
chines that  you  manufacture? 

A.  Well,  of  course,  since  I  have  been  manufacturing  plows 
I  have  not  traveled  any  myself,  but  I  do  not  remember  when 
I  had  a  letter  from  any  particular  people  making  any  com- 
plaint about  the  Harvester  Company. 

Q.  You  know  these  dealers  pretty  well,  and  the  way  they 
do  business? 

A.    Yes,  sir — I  should  know  them. 

Mr.  Grosvenor:  The  question  is  not  whether  you  should 
know  them,  but  whether  you  do  know  them. 

The  Witness:  A  man  who  has  traveled  among  them  as 
long  as  I  have  ought  to  know  them. 

Mr.  Grosvenor:    Then  answer  that  you  do. 

The  Witness :    Well,  I  feel  that  I  do ;  yes,  sir. 

Q.     Now,   Colonel,   suppose   the   International  Harvester 
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Company  should  adopt  the  policy  of  going  to  these  dealers  ] 
and  saying  to  all  of  them,  "You  can't  handle  our  harvesting 
machinery  at  all  unless  you  take  on  our  full  line  and  handle 
our  harvesting  machinery,  and  our  complete  line  exclusively," 
what  would  be  the  result  of  such  a  policy  on  the  business 
they  do  with  the  dealer? 

Mr.  Grosvenor:  That  is  objected  to  for  the  reasons  as 
heretofore  stated. 

A.  "Well,  if  I  was  out  of  the  courtroom  I  would  answer  it 
in  one  way ;  being  in  the  courtroom  I  had  perhaps  better  find 
some  more  polite  way  of  expressing  it. 

Mr.  Grosvenor :    The  Examiner  will  probably  excuse  you.     2 

The  Witness :  Outside  of  the  courtroom  I  would  say  that 
if  he  was  a  decent,  self-respecting  dealer  he  would  tell  them 
to  go  to  hell  with  their  goods.  Inside  of  the  courtroom  I 
would  use  more  diplomatic  language. 

Q.    But  it  would  have  that  effect? 

A.    Yes. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  testified  that  it  would  be  hard  to  find  a  good  aealer 
or  agent  who  is  not  handling  the  International  Harvester 
Company  lines.  Do  you  know  of  any  other  company  manu- 
facturing and  selling  agricultural  implements  of  which  that 
could  be  said? 

A.  Well,  no,  because  they  have  some  competition,  how- 
ever; they  have  competition  in  the — 

Q.  I  am  not  asking  you  about  competition  or  asking  you 
to  go  into  explanations.  You- have  answered  the  question. 
I  understand  you  say  you  do  not  know  of  any  other  company 
manufacturing  and  selling  agricultural  implements  of  whom 
that  same  thing  could  be  said,  namely,  that  it  would  be  hard 
to  find  a  good  agent  who  is  not  handling  International  Har- 
vester lines. 

A.  Well,  I  don't  know  of  anybody  who  covers  a  certain 
phase  of  the  trade  as  uniquely  as  they  do. 

Q,  You  mean  that  dominates  any  one  phase  of  the  trade 
so  completely  as  the  International  Harvester  Company  domi- 
nates the  harvesting  machinery  trade  ? 

A.  Well,  I  might  answer  that  question  by  making  a  little 
comparison,  being  one  of  the  smaller  manufacturers  in  the 
implement  line.  I  shall  always  remember  a  letter  Mr.  Deero 
wrote  me  when  I  bought  a  controlling  interest  in  the  Grand 
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DeTour  Plow  Company.  His  father  had  been  interested  in  it, 
and  I  had  been  associated  with  him  very  intimately  for  years. 
Mr.  Deere  congratulated  me  upon  the  purchase  and  said  that 
he  had  no  doubt  as  to  the  future  respectability  of  the  com- 
pany. 

Q.    And  prosperity? 

A.  And  so  I  might  answer  that  in  this  way :  I  have  found 
during  my  career  that  a  man  could  go  around,  even  with  a 
small  capacity,  and  make  competition  pretty  interesting  for 
the  other  fellows — and  not  sell  much  either,  you  understand. 
In  other  words,  he  could  make  a  market  and  at  the  same  time 
not  sell  many  goods. 

Q.    So  you — 

A.  So  they  have  some  competition  in  other  harvesting 
companies;  there  are  others  that  are  selling  goods  that  I 
know  very  well. 

Mr.  Grosvenor:    What  was  the  question,  Mr.  Examiner? 

(The  last  question  was  read.) 

Q.  Let  me  ask  another  question,  Colonel.  Do  you  know 
of  any  class  of  agricultural  implements  in  which  one  company 
controls  so  large  a  per  cent,  of  the  total  volume  of  sales  of 
that  class  as  is  controlled  by  the  International  Harvester 
Company  in  harvesting  lines? 

A.    I  do  not,  sir. 

Q.  When  did  you  say  the  Grand  DeTour  Plow  Company 
was  established? 

A.    In  March,  1837. 

Q.  And  I  suppose  it  is  named  after  its  principal  agricul- 
tural line,  namely,  plows? 

A.    Beg  pardon? 

Q.  I  suppose  it  is  named  a  plow  company  because  its  prin- 
cipal line  of  agricultural  implements  is  plows? 

A.    Yes,  sir. 


C.  H.  WEED,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Weed,  you  are  in  business  at  Plainfield,  Wisconsin? 

A.  Yes,  sir. 

Q.  And  in  the  business  of  selling  farm  implements  at  re- 
tail? 


C.  ff.  Weed,  Direct  Examination.  357 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company! 

A.    About  $6,500. 

Q.  So  a  little  less  than  a  third  of  your  implement  business 
is  with  the  International  Harvester  Company? 

A.    About  that. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  _  The  Milwaukee  and  the  McCormick  binder,  and  the 
Deering  corn  binder. 

Q.    What  twine  do  you  handle? 

A.    The  International  and  the  Plymouth'. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 

Q.    What  line  of  wagons  do  you  handle? 

A.    I  have  the  Stoughton  wagon  and  the  MacKinnon. 

Q.    What  cream  separators  ? 

A.    The  DeLaval. 

Q.    And  what  manure  spreaders  1 

A.    This  year  do  you  mean,  or  previous  years? 

Q.    Previous  years.    Take  1912. 

A.  In  1912  I  handled  quite  a  lot  of  Stoughton,  and  mostly, 
Stoughton ;  and  Mandt  spreaders,  and  some  few  International. 
In  1913  I  have  the  International  and  the  Emerson. 

Q.    And  you  handle  some  J.  I.  Case  goods? 

A.    Yes,  sir. 

Q.    And  Parlin  &  Orendorff  goods  ? 

A,    Yes ;  the  J.  I.  Case  and  the  Parlin  &  Orendorff. 

Q.  Mr.  Weed,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  that  company? 

A.    No,  sir,  they  have  not. 

Q.  If  the  International  Harvester  Company  should  come  to 
you  and  impose  on  you  the  condition  that  you  could  not 
handle  their  harvesting  machinery  unless  you  quit  handling 
the  Plymouth  twine,  or  unless  you  increased  your  purchases 
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from  tlie  International  by  buying  this  and  that  or  the  other 
of  their  implements,  what  would  the  result  be  in  your  case  ? 

A.  I  would  tell  them  that  I  would  not  handle  their  goods ; 
there  are  too  many  other  makes  of  goods  I  could  buy. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Plainfield? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Johnston. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  at  Plainfield  handling  all 
kinds  of  agricultural  implements'? 

A.  There  are  two  dealers  there.  One  dealer  is  the  hard- 
ware man,  and  he  handles  nearly  all  of  the  full  line  of  imple- 
ments. 

Q.  Do  you  mean  to  say  there  is  a  hardware  man  handling 
implements,  besides  two  regular  dealers? 

A.    No,  sir;  one  regular  dealer. 

Q.    And  that  is  yourself? 

A.  And  a  hardware  man  who  is  handling  most  of  the  line 
of  implements  in  connection  with  the  hardware  business. 

Q.    You  are  the  regular  dealer? 

A.    Yes,  sir. 

Q.  Does  the  other  man  handle  any  of  the  International 
Harvester  Company  harvesting  line? 

A.    He  has  sometimes  handled  some  of  the  twine  only. 

Q.  Please  address  yourself  to  my  question.  I  am  not  ask- 
ing you  about  the  past.  Does  this  other  man  there,  who  is 
a  hardware  man,  handle  any  of  the  International  harvesting 
lines? 

A.    No,  sir. 

Q.    How  long  have  you  been  in  business  ? 

A.    About  15  years. 

Q.  What  lines  of  harvesting  implements  have  you  handled 
during  that  time,  or  the  principal  portion  of  that  time? 

A.    Milwaukee,  McCormick,  Deering,  Champion,  and  Piano. 

Q.    What  are  the  leading  types  of  binders  in  your  territory? 

A.    Milwaukee  and  McCormick. 

Q.  What  per  cent,  of  the  business  in  binders  in  your  terri- 
tory is  of  International  make? 

A.    In  binders,  about  95  per  cent. 
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Q.  And  what  per  cent,  of  the  mowers  in  your  territory  are  1 
International? 

.   A.  Possibly  about  90  per  cent. 

Q.  "What  per  cent,  of  the  corn  binders  are  International! 

A.  I  think  practically  all  of  them. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  International"? 

A.  I  think  about  90  per  cent. 

Q.  Do  you  handle  International  spreaders? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  spreaders  are  International? 

A.  I  would  say  about  40  per  cent. 

Q.  What  per  cent,  of  the  twine  is  International?  2 

A.  About  from  a  quarter  to  a  third. 

Q.  Do  you  handle  International  tedders? 

A.  We  do  not  have  any  tedder  trade  up  there,  in  that 
country. 


AUGUST  SIEFERT,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh.  3 

Q.  Mr.  Siefert,  you  are  in  business  at  Reedsburg,  Wiscon- 
sin? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  farming  implements. 

Q.  How  much  business  do  you  do  a  year? 

A.  About  $45,000. 

Q.  And  how  much  business  do  you  do  in  implements  and 
twine? 

A.  In  implements  and  twine,  somewhere  around  $18,000  4 
to  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.  Our  account  with  the  International  Harvester  Com- 
pany last  year  was  something  like  $2,900. 

Q,  That  is  a  fair  average? 

A.  Some  years  it  is  more. 

Q.  And  some  years  less  ? 

A.  It  has  not  been  any  less  in  the  last  few  years. 

Q.  So,  a  little  over  $3,000  a  year  would  represent  the  aver- 
age? 
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A.    Yes,  sir. 

Q.  So,  about  one-sixth  of  your  business  would  be  with  the 
International  Harvester  Company? 

A.     Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     We  handle  the  Deering  line. 

Q.     What  twine  do  you  handle? 

A.     The  Plymouth,  and  some  International. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International 
Harvester  Company? 

A.    Yes,  sir. 

Q.    What  lines? 

A.     The  John  Deere  line  and  the  Moline  Plow  Company. 

Q.    What  gasoline  engines? 

A.     Fuller  &  Johnson  Manufacturing  Company. 

Q.    What  wagons? 

A.     The  Mandt  and  the  Weber  wagons. 

Q.     What  drills? 

A.  The  VanBrunt  and  the  Monitor,  and  we  have  taken  on 
some  Empires  this  year,  of  the  International  Harvester  Com- 
pany. 

Q.  Did  you  last  year  sell  any  binders  or  mowers  or  corn 
binders  other  than  of  International  make? 

A.    Yes,  sir. 

Q.     What  line? 

A.     The  Johnston  Harvester  Company's. 

Q.     How  long  have  you  handled  Johnstons? 

A.     The  past  three  years  we  have  had  some  Johnstons. 

Q.    And  have  sold  some? 

A.     Have  sold  some,  yes,  sir. 

Q.  Mr.  Siefert,  has  th^' International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston? 

A.     No,  sir. 

Q.  Have  they  said  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  quit  handling  the  Plymouth 
twine? 

A.     They  have  not. 

Q.  Have  they  said  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  bought  more  goods  of  them? 
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A.     They  have  not.  1 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston  line,  or  un- 
less you  quit  handling  the  Plymouth  twine,  or  unless  you 
bought  more  goods  of  them,  what  would  the  result  bef 

A.    I  would  not  entertain  a  proposition  of  that  kind. 

Q.  And  if  the  International  Harvester  Company  insisted 
on  it — 

A.    I  would  object. 

Q.     And  if  they  said  you  could  not  handle  their  goods  at  all 
unless  you  did  do  these  things,  would  you  go  on  handling  2 
them? 

A.     I  would  not. 

Q.  What  kind  of  service  does  the  International  Harvester 
Company  give  in  the  way  of  repairs,  and  so  forth? 

A.    Very  good. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Johnston  binders  did  you  sell  last  year! 

A.  Two  grain  binders.  3 

Q.  And  how  many  corn  binders? 

A.  Two  corn  binders. 

Q.  How  many  Deering  grain  binders  did  you  sell? 

A.  Six  grain  binders. 

Q.  And  how  many  Deering  corn  binders? 

A.  Three. 

Q.  You  find  that  the  Johnston  Company  gives  you  good 
service  ? 

A.  We  can't  complain. 

Q.  And  you  would  complain  if  it  were  bad,  wouldn't  you? 

A.  I  would  if  it  was  bad. 

Q.  How  many  dealers  are  there  in  your  town? 

A.  There  are  three  more  besides  ourselves. 

Q.  One  of  the  other  dealers  handles  the  McCormick  lines? 

A.  Yes,  sir. 

Q.  What  harvesting  lines  do  the  other  two  dealers  handle? 

A.  One  handles  the  Acme  line,  and  the  other  handles  the 
Thomas  line. 

Q.  And  no  binders? 

A.  No  binders  in  the  Thomas  line. 

Q.  What  are  the  leading  binders  in  your  territory? 

A.  The  McCormick  and  the  Deering. 


362  L.  T.  Johnson,  Direct  Examination. 

Q.  Most  of  the  sales  are  in  those  two  lines! 

A.  Some  Milwaukees. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
International?  That  includes,  of  course,  Deering,  McCormick, 
Milwaukee,  Champion,  Piano,  and  Osborne? 

A.  I  should  say  85  or  90  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  International? 

A.  75  to  85  per  cent.  I  should  say. 

Q.  What  per  cent,  of  the  corn  binders  ? 

A.  About  the  same  with  corn  binders  as  of  grain  binders. 

Q.  What  was  that? 

A.  85  to  90  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  International? 

A.  Perhaps  50  per  cent. 

Q.  Do  you  sell  International  twine? 

A.  We  sell  some  of  it. 

Q.  Do  you  sell  International  spreaders  ? 

A.  Yes,  sir. 

Q.  Any  other  spreaders  ? 

A.  Well,  the  John  Deere  and  the  International,  and  a 
spreader  made  by  the  Moline  Plow  Company. 


L.  T.  JOHNSON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Lowes. 

Q.  Your  name  is  L.  T.  Johnson,  and  you  live  at  Richland 
Center,  Wisconsin? 

A.    Yes,  sir. 

Q.    What  is  your  occupation,  Mr.  Johnson? 

A.  Superintendent  of  the  Insane  Asylum  at  Richland  Cen- 
ter. 

Q.    How  many  acres  have  you  in  the  farm  there? 

A.    600. 

Q.    How  many  acres  do  you  farm? 

A.    200  acres  are  under  cultivation  at  the  present  time. 

Q.    How  long  have  you  occupied  that  position? 

A.    Fifteen  years  and  a  half. 

Q.  What,  if  any,  opportunity  have  you  had  to  observe  the 
implements  upon  farms  in  Richland  County,  Wisconsin? 

A.  I  have  had  good  opportunity,  because  I  have  visited  over 
three-fourths  of  the  farms  in  Richland  County, 
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Q.    Have  you  made  a  study  of  the  farming  industry? 
A.    Yes,  sir. 

Q.    During  the  last  fifteen  years? 

A.    I  have. 

Q.    And  what  have  you  done  in  that  line? 

A.    I  find  that  the  machinery — • 

Mr.  Grosvenor:    No,  what  have  you  done? 

Q.  What  have  you  done  in  the  line  of  studying  the  farm 
industry  in  the  last  fifteen  years? 

A.  Such  as  attending  institutes  and  going  to  farm  schools, 
and  practical  farming. 

Q.  Have  you  carried  on  any  experimental  work  during  that 
time? 

A.    In  the  last  five  years  we  have. 

Q.    What  have  you  done  in  the  line  of  experimental  work? 

A.  We  experiment  with  alfalfa  and  grain  and  corn  in  con- 
nection with  the  University  of  the  State  of  Wisconsin. 

Q.  What  is  the  size  of  the  average  farm  in  Richland  County, 
Wisconsin? 

Mr.  Grosvenor:  I  object  to  that  as  not  a  proper  way  to 
produce  figures,  unless  this  witness  knows  from  statistics. 

The  Witness :    I  do. 

Mr.  Grosvenor:    Then  I  will  withdraw  my  objection. 

Q.  What  is  the  size  of  the  average  farm  in  Richland  County, 
Wisconsin? 

A.    91  acres,  the  average  farm. 

Q.  Where  do  you  obtain  the  information  that  the  average 
size  of  the  farms  in  Richland  County  is  91  acres? 

A.  From  the  latest  Census  and  map  made.  There  are 
375,379  acres,  and  4,125  farms,  which  makes  91  acres  on  an 
average. 

Q.  Have  you  observed  generally  through  the  county  in 
which  you  have  resided  for  15  years,  the  average  farm  of  91 
acres  ? 

A.    I  have. 

Q.  And  have  you  observed  the  amount  of  machinery  found 
upon  the  average  farm  in  that  county? 

A.    I  could  tell  you  what  an  average  would  be,  yes. 

Q.  I  hand  you  a  list  and  ask  you  whether  or  not  it  contains 
the  machinery  usually  found  upon  the  average  farm  of  91 
acres  in  Richland  County,  Wisconsin. 

A.  That  list  would  be  all  right,  I  believe,  with  the  excep- 
tion of  the  sulky  plow.  I  do  not  think  that  would  be  on  the 
average  farm.  I  do  not  think  the  sulky  plow  would  be  on  the 
average  farm,  but  I  would  put  it  two  walking  plows. 
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\  Q.  I  have  crossed  out  the  sulky  plow.  Look  at  it  now  and 
state  whether  that  contains  a  list  of  the  implements  usually 
found  upon  the  farms  of  that  size  in  Eichland  County. 

A.  That  covers  practically  everything.  I  should  put  small 
tools,  hoes,  extras,  etc.,  at  a  little  more  than  $50. 

Q.    At  what  would  you  put  them? 

A.    At  least  $75. 

Q.  And  with  that  correction  you  would  say  that  this  con- 
tains a  list  of  the  tools  usually  found  upon  a  farm  of  91  acres 
in  that  county  in  Wisconsin? 

A.    To  the  best  of  my  knowledge  that  would  be  right. 
2      Q.    Are  you  familiar  with  the  prices  of  farm  tools  at  the 
present  time  ? 

A.    Yes,  sir,  to  a  certain  extent ;  we  buy  them. 

Q.  Have  you  been  familiar  with  the  prices  of  farm  tools 
during  the  past  few  years? 

A.    In  the  last  15  years  or  better. 

Mr.  Grosvenor:  You  mean  prices  from  the  dealer  to  the 
farmer  ? 

The  Witness :    That  is,  what  we  have  been  buying,  yes. 

Mr.  G-rosvenor:    In  your  territory? 
o       The  Witness :    In  my  territory. 

Q.    The  prices  paid  by  the  farmer  when  he  purchases  tools  ? 

A.    Yes. 

Q.  Now,  are  the  prices  on  the  list  I  hand  you,  opposite 
those  tools,  the  prices  at  which  farmers  usually  purchase  sim- 
ilar tools? 

A.  At  the  present  time  I  think  the  fanning-mill  is  $20  and 
the  corn  planter  is  a  little  cheaper.  Otherwise  the  prices  are 
right. 

Q.    How  much  is  the  fanning-mill  at  the  present  time  ? 

A.    $20. 
i      Q.    Instead  of  $22? 

A.    Yes. 

Q.    What  other  one? 

A.    The  corn  planter. 

Q.    How  much  is  the  corn  planter?   < 

A.  I  think  that  is  $42  instead  of  $45.  Otherwise  I  think 
that  is  correct. 

Q.  You  may  refresh  your  recollection  from  the  list  I  hand 
you  and  read  into  the  record  the  tools  which  are  usually  found 
upon  a  farm  of  91  acres  in  Richland  County,  and  the  prices 
paid  therefor. 

A.    The  list  is  as  follows : 
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2  Farm  Wagons  $120.00  1 

1  Buggy  75.00 

1  Fanning  Mill  20.00 

2  Walking  Plows  30.00 
1  Disc  Harrow  30.00 
1  Peg  Harrow  16.00 
1  Corn  Planter  42.00 
1  Grain  Drill  75.00 
1  Grain  Binder  125.00 
1  Mower  42.00 

1  Sulky  Hay  Rake  24.00 

2  Hay  Backs  16.00  2 

1  Tedder  35.00 
Small  Tools,  Hoes,  Axes,  etc.  75.00 

$716.00 

Q.  Have  you  had  any  opportunity  of  observing  the  number 
of  tools  or  the  amount  of  farm  implements  which  are  usually 
used  by  farmers  in  your  county  upon  40-acre  farms! 

A.    I  have. 

Q.    And  you  have  had  the  same  opportunity  of  observing  3 
them  that  you  have  had  of  observing  the  tools  used  on  the 
90-acre  farms  about  which  you  have  testified? 

A.    Yes,  sir. 

Q.  I  hand  you  a  list  and  ask  you  if  that  contains  the  tools 
which  are  usually  found  upon  40-acre  farms  in  Richland 
County,  Wisconsin? 

A.    Yes,  sir,  as  near  right  as  I  could  state  it. 

Q.  Well,  that  is  what  you  have  observed  in  your  life 's  work 
there? 

A.    Yes,  sir. 

Q.    You  may  read  into  the  record  the  list  of  tools  usually  4 
found  upon  40-a.cre  farms,  with  the  price  usually  paid  by  the 
farmer  therefor. 

A.    The  list  is  as  follows : 

2  Wagons  $120.00 
1  Buggy  75.00 
1  Fanning  Mill  20.00 
1  Walking  Plow  15.00 
1  Disc  Harrow  30.00 
1  Peg  Harrow  16.00 
1  Corn  Planter  42.00 
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1  Grain  Drill  75.00 

1  Grain  Binder  125.00 

1  Mower  42.00 

1  Sulky  Hay  Eake  24.00 

1  Hay  Rack  8.00 

1  Tedder  35.00 

Small  Tools  50.00 

$679.00 

Q.  Have  you  had  any  occasion  to  purchase  repairs  for  farm 
implements  during  the  last  ten  years? 

A.    Yes,  sir. 

Q.  Had  you  occasion  to  purchase  repairs  for  farm  imple- 
ments prior  to  1902? 

A.    Yes,  sir. 

Q.  Based  upon  your  experience  and  observation  in  pur- 
chasing repairs  for  farm  implements  during  the  period  you 
have  named,  are  you  able  to  say  whether  or  not  the  repair 
service  now  is  better  than  the  repair  service  prior  to  1902  ? 

A.    It  is  a  good  deal  better. 

Cross  Examination  by  Mr.  Grosvenor. 

Q.  And  in  1902  it  was  a  lot  better  than  it  was  in  1892, 
wasn't  it? 

A.  In  1892  I  did  not  know  much  about  it,  but  in  the  last  ten 
years  it  has  been  a  great  deal  easier  to  get  repairs  than  be- 
fore that  time. 

Q.    Where  do  you  buy  your  repairs  ? 

A.    The  machinery?    What  do  you  mean? 

Q.  You  have  been  talking  about  repairs.  I  say  where  do 
you  buy  your  repairs  ? 

A.    From  the  dealers  in  our  city. 

Q.    What  were  you  doing  ten  years  ago,  in  1902  ? 

A.  I  was  superintendent  of  the  insane  asylum  and  poor 
farm. 

Q.  When  did  you  first  become  superintendent  of  that  asy- 
lum? 

A.    In  1897. 

Q.  Did  you  have  any  difficulty  in  buying  repairs  from  1897 
down  to  1902? 

A.    As  a  general  rule  we  had  to  send  away  and  get  them. 

Q.    Send  away  where? 


L.  T.  Johnson,  Cross-Examination.  367 

A.    Probably  to  Madison  or  Milwaukee.  1 

Q.    For  what  repairs  ? 

A.    For  mowers  or  binders  or  something  to  that  effect. 

Q.    How  large  is  Richland  Center? 

A.    3,000  people. 

Q.  Do  your  duties  confine  you  most  of  the  time  at  the  farm 
of  which  you  are  the  superintendent? 

A.    No,  sir. 

Q.    What  are  your  duties  as  superintendent  of  the  county 
farm? 
_  A.    I  have  to  look  after  the  outside  work  as  well  as  the  in- 
side work,  and  I  am  also  poor  commissioner  and  look  after  2 
the  county  at  large. 

Q.    That  is  a  public  office,  is  it? 

A.    Yes,  sir. 

Q.  So  that  this  knowledge  in  respect  to  which  you  have 
testified  has  been  acquired  by  you  largely  in  your  going  around 
to  meetings  and  canvassing  for  your  position? 

A.    Not  canvassing. 

Q.    Well,  you  would  go  around  and  make  speeches? 

A.  I  do  not  make  any  speeches,  but  I  have  been  looking 
after  people  who  have  needed  assistance  in  many  localities.      q 

Q.    Looking  after  what? 

A.  For  instance,  where  there  was  a  feeble-minded  or  poor 
person  I  looked  after  him. 

Q.    Who  asked  you  to  come  here  as  a  witness  ? 

A.  One  of  our  dealers  from  whom  I  bought  a  good  deal  of 
machinery  asked  me  to  come  as  a  witness. 

Q.  Did  he  say  anything  about  pajdng  your  expenses  down 
here? 

A.  He  said  my  expenses  would  be  paid  provided  I  could 
come. 

Q.    Did  you  have  a  promise  of  getting  anything  beyond  your  4 
expenses,  for  your  testimony? 

A.    No,  sir. 

Q.  Have  you  at  any  time  received  any  subscription  from 
the  International  Harvester  Company  in  connection  with  any 
of  these  matters — ^for  instance,  this  farm,  or  in  connection 
with  your  running  for  office — 

A.    No,  sir. 

Q.    — or  any  other  matters? 

A.    No,  sir. 

Q.  Mr.  Johnson,  it  is  a  fact,  is  it  not,  that  the  binder  is 
the  most  expensive  implement  which  the  farmer  requires; 
that  is  to  say,  referring  to  this  list  of  implements  which  you 
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have  produced!  By  my  question  I  mean  the  farmer  is  re- 
quired to  make  a  greater  outlay  of  money  in  order  to  acquire 
the  hinder  than  he  has  to  acquire  any  other  one  agricultural 
implement  which  he  needs  for  use  on  a  farm  of  the  size  of 
40  acres  or  91  acres,  with  respect  to  which  you  have  testified. 

A.  It  is  the  piece  of  machinery  that  costs  the  most  money — 
that  the  average  farmer  uses. 

Q.  And  he  generally  buys  it  on  two  or  three  fall  term  pay- 
ments ? 

A.    Not  in  our  county,  they  don't. 

Q.    What  is  raised  in  your  county  principally? 

A.    Oats,  barley,  corn,  potatoes,  and  hay. 

Q.  Eichland  Center  is  down  in  the  southwestern  corner  of 
Wisconsin? 

A.    Yes,  sir. 

Q.    Near  the  southeastern  corner  of  Minnesota? 

A.  It  is  down  to  the  Wisconsin  river  on  the  south.  The 
dairy  is  the  main  thing  in  Richland  County. 

Q.  So  the  farming  is  diversified;  you  have  some  corn  and 
cattle  and  small  grain? 

A.    Yes,  sir. 

Re-direct  Examination  hy  Mr.  Lowes. 

Q.  Quite  a  lot  of  the  farmers  who  have  90  acres  have  a 
manure  spreader? 

A.    A  good  many  of  them  have. 

Q.    More  than  half  of  them  do? 

A.  I  should  judge  more  than  half  at  present  have  the 
manure  spreader. 

Q.    A  lot  of  them  have  cream  separators? 

A.    Yes ;  a  good  many  have  cream  separators. 

Q.  And  the  manure  spreader  sells  to  the  farmer  for  about 
$110? 

A.    From  $100  to  $125,  according  to  the  size. 

Q.    It  costs  almost  as  much  as  the  binder? 

A.  If  they  get  the  large  size  manure  spreader ;  it  is  sold  at 
$125  in  our  country. 

Q.    And  the  cream  separator  from  $75  to  $125  ? 

A.    Yes,  sir. 

Q.    And  a  lot  of  farmers  have  those  ? 

A.    Yes,  sir. 

Q.    This  list  did  not  purport  to  contain  all  that  a  farmer 
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ought  to  have,  but  only  what  the  average  farmer  on  91  acres 
did  have ;  is  that  right? 

A.    Yes,  sir. 

Mr.  Grosvenor :  Q.  This  is  the  list  of  implements  that  in 
your  judgment  the  farmer  must  have? 

A.    Yes. 

Q.  Is  this  the  list  of  what  he  must  have,  or  what  they  ordi- 
narily do  have? 

A.  What  they  do  have,  what  they  could  not  get  along  with- 
out. 

Q.  The  farmer  on  91  acres  ought  to  have,  properly,  a  great 
deal  more  than  is  on  that  list;  ought  he  not? 

A.     I  should;  I  should  have  more  than  is  on  that  list. 

Q.     You  would  have  a  manure  spreader? 

A.     I  would  have  a  manure  spreader. 

Q.    You  would  have  a  cream  separator? 

A.    Yes,  and  a  sulky  plow. 

Q.     And  you  would  have  a  gasoline  engine,  wouldn't  you? 

A.    Well,  I  would  not  say  as  to  that. 


H.  E.  FAIRBANKS,  being  duly  sworn  as  a  witness  on  behalf  3 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Fairbanks,  you  are  a  farmer? 

A.  Yes,  sir. 

Q.  And  farm  up  near  Plainfield,  Wisconsin? 

A.  Yes,  sir. 

Q.  How  many  acres  do  you  farm? 

A.  160  I  own,  and  I  keep  about  40  acres  in  pasture. 

Q.  But  you  cultivate  your  farm  of  160 ;  the  other  is  mere  4 
pasture  ground? 

A.  No,  there  is  160  in  all,  and  I  change  that  pasture. 

Q.  The  40  in  pasture  is  in  the  160? 

A.  Yes. 

Q.  So  your  farm  is  of  160  acres,  and  40  of  it  you  use  as 

pasture  ? 
A.    Yes,  sir. 
Q.    But  vary  the  40? 
A.    Yes. 

Q.     What  do  you  raise  on  your  farm? 
A.     Potatoes,  oats,  corn,  clover,  some  alfalfa. 
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1       Q.     Yours  is  quite  a  potato  country? 

A.    Yes,  sir. 

Q.  And  the  crops  you  raise  on  your  farm  are  typical  of  the 
crops  that  are  raised  on  farms  of  the  same  size  in  your  lo- 
cality? 

A.    Yes,  sir. 

Q.    You  have  had  grain  binders? 

A.    Yes,  sir. 

Q.    What  grain  binder  do  you  use  now? 

A.    The  McCormick. 

Q.    When  did  you  buy  the  McCormick? 
'^      A.     I  think  two  years  ago. 

Q.    When  did  you  buy  a  binder  previous  to  that? 

A.    In  1900. 

Q.    What  was  the  binder  you  bought  in  1900? 

A.     D.  M.  Osborne. 

Q.  How  does  the  binder  you  bought  two  years  ago  com- 
pare with  the  old  binder? 

A.  It  is  one  foot  wider,  and  it  is  fully  as  easy  draft  as  the 
6-ft.  of  the  older  make. 

Q.    It  cut  a  much  wider  swath? 

3  A.    Yes. 

Q.    And  pulled  as  easy? 

A.    It  is  also  a  right-hand  cut  machine,  which  I  prefer. 

Q.    You  get  repairs  for  your  binder? 

A.    Yes,  sir. 

Q.  How  is  the  service  in  furnishing  repairs  now  compared 
with  what  it  was  ten  years  or  more  ago? 

A.    It  is  better. 

Q.  Have  you  prepared  a  list  of  the  implements  you  own 
and  use  on  your  farm  of  160  acres? 

A.    I  have. 

4  Q.     Together  with  the  purchase  price  of  them? 

A.  As  near  as  I  could  remember  the  purchase  price.  Some 
of  those  things  were  bought  several  years  ago,  and  I  could  not 
be  positive  as  to  a  few  dollars. 

Q.     But  it  is  substantially  correct? 

A.    Yes. 

Q.     The  difference,  if  any  there  be,  is  only  a  few  dollars  ? 

A.    Yes,  sir. 

Q.     Is  this  list  correct? 

A.     Yes,  sir,  I  think  it  is. 

Mr.  McHugh :    I  offer  it  in  evidence. 

The  list  is  as  follows : 


-ff.  E.  Fairbanks,  Direct  Examination. 


371 


List  of  Farm  Tools  Used  by  H.  E.  Fairbanks,  Plainfield,  Wis.,  1 
on  His  Farm  of  160  Acres. 
(120  under  cultivation.) 

Purchase 

Price. 

2  Farm  Wagons  (bought  second  hand) 

Stoughton 
J.  S.  Morris 
2  Farm  Trucks,  Steel  Wheel,  Lindsay  Bros. 
1  Buggy,  Emerson 
1  Surrey 

1  Walking  Plow,  16",  P.  &  0. 
1  Sulky  Plow,  Syracuse 
1  Disc  Harrow  and  Tandem,  P.  &  0. 


(Bought 
(at 
$35.00  (auction 
27.00  each 
75.00 


1  Panning  Mill 

1  Corn  Planter,  P.  &  0. 

1  Corn  Cultivator,  Deere 

1  Grain  Drill,  Monitor 

1  Grain  Binder,  McCormick 

1  Corn  Binder,  Milwaukee 

1  Mowing  Machine,  Milwaukee 

1  Hay  Eake,  Piano 

Potato  Digging  Outfit 

1  Manure  Spreader,  Success 

2  Gasoline  Engines,  L  H.  C,  1—  2  H.  P. 

1—10  H.  P. 
1  Cream  Separator,  DeLaval 
1  Ensilage  Cutter,  Silberzahn 
1  Land  Roller  (do  not  know  make) 
Small  Tools — hoes,  shovels, 

wheelbarrows,  etc. 


75.00 

15.00 

55.00 

52.00 

22.00 

35.00 

25.00 

85.00 

115.00 

115.00 

45.00 

28.00 

210.00 

115.00 

115.00 

300.00 

90.00 

145.00 

45.00 

50.00 


$1,769.00 


Q.  When  you  bought  the  McCormick  binder,  two  years 
ago,  other  binders  were  on  the  market? 

A.    Yes,  sir. 

Q.    You  were  canvassed  to  buy  other  binders? 

A.  Yes,  sir.  Right  at  my  home  town  there  was  no  dealer 
except  the  Milwaukee  and  the  McCormick  at  that  time,  but 
the  next  neighboring  town  canvassed  me  to  buy. 

Q.  And  you  bought  the  McCormick  from  choice  and  not 
because  of  any  compulsion? 

A.     Oh,  no ;  no  compulsion. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  nlany  cattle  have  you  on  your  place? 

A.  At  present  I  have  27  head. 

Q.  You  raise  some  hogs? 

A.  Yes,  sir, 

Q.  How  many? 

A.  I  have  16  at  present.    I  keep  all  the  way  from  16  to  30 

or  35  hogs. 

Q.  You  raise  some  corn? 

A.  Yes,  sir. 

Q.  You  are  in  the  dairy  business  somewhat? 

A.  Yes,  sir. 

Q.  So  that  you  have  a  diversified  farm? 

A.  Yes,  sir. 

Q.  How  much  twine  do  you  use  per  acre? 

A.  Our  soil  is  light ;  I  think  a  pound  to  a  poimd  and  a  half 
to  an  acre  is  all  it  takes  on  grain;  on  corn  we  use  a  great 
deal. 

Q.  How  much  will  you  use  on  corn? 

A.  Last  year  my  corn  took  four  pounds  to  the  acre. 

Q.  Do  you  recall  what  your  twine  bill  was  last  year  for  all 

your  twine,  in  dollars  and  cents,  both  corn  and  grain? 

A.  I  think  I  bought  200  pounds  of  twine  at  8I/2  cents.    I 

can't  be  positive;  that  is  my  impression. 

Q.  That  would  be  about  $17? 

A.  Yes. 


THOMAS  JONES,  JR.,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    You  are  in  business  at  Barneveld,  Wisconsin? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implement  business. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    Around  $7,000  or  $8,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 


Thomas  Jones,  Jr.,  Direct  Examination.  373 

A.    $2,500. 

Q.  So,  a  little  more  than  a  third  of  your  business  is  with 
the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle  1 

A.    The  McCormick. 

Q.    What  sulky  hay  rakes? 

A.    The  McCormick. 

Q.    What  mowers? 

A.  I  handle  the  Standard,  the  Bmerson-Brantingham  Com- 
pany, and  the  McCormick. 

Q.    What  twine  do  you  handle? 

A.    The  Plymouth  and  the  International. 

Q.    How  long  have  you  handled  the  Emerson  mower  ? 

A.    About  four  years. 

Q.    Do  you  sell  any  of  them? 

A.    Yes,  sir,  I  have  sold  some. 

Q.    Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  implements  outside  of  harvest- 
ing machinery  made  by  other  companies  and  sold  in  compe- 
tition with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.  What  lines  do  you  handle?  Do  you  handle  the  Emer- 
son line? 

A.    The  Emerson  line,  and  the  Gale. 

Q.    What  side-delivery  rakes  do  you  handle? 

A,    The  Emerson  and  the  International. 

Q.    What  wagons  do  you  handle? 

A.  The  Vaughn,  made  at  Jefferson,  and  have  been  han- 
dling the  Eacine-Sattley. 

Q.  Mr.  Jones,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Emerson  mower  or 
the  Plymouth  twine? 

A.    No,  sir,  they  have  not. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  quit  the  other  lines 
named,  or  unless  you  did  increase  your  purchases  from  the 
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International  by  buying  this  and  that  or  the  other  of  their 
implements,  what  would  the  result  be  1 

A.    I  would  not  handle  their  implements. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Barneveld? 

A.    No,  sir,  I  think  not. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
International  make  handled  and  sold  in  any  town  round  about 
Barneveld  where  you  feel  the  competition  from  the  dealers? 

A.    The  Acme  is  handled  at  Arena,  about  14  miles  away. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Jones,  how  many  Standard  mowers  did  you  sell  last 
year? 

A.    Last  year  I  sold  one. 

Q.    And  how  many  International  mowers  ? 

A.    I  think  five. 

Q.  Are  the  leading  types  of  binders  and  mowers  in  your 
territory  International  make? 

A.    Yes,  sir,  I  think  they  are. 

Q.    What  are  the  leading  makes  of  the  International? 

A.    The  McCormick. 

Q.    And  the  Deering? 

A.    And  the  Deering. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make,  which  includes  not  only  the  McCor- 
mick and  the  Deering,  but  also  the  Piano,  the  Champion,  the 
Milwaukee,  and  the  Osborne? 

A.  I  should  judge  about  85  per  cent.,  or  something  like 
that. 

Q.  "What  per  cent  of  the  mowers  would  you  say  are  Inter- 
national? 

A.    About  the  same. 

Q.    Would  the  same  per  cent,  apply  to  the  sulky  hay  rakes? 

A.    Yes,  sir,  I  think  so. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  I  guess  there  is  more  of  them ;  about  90  per  cent,  prob- 
ably. 

Q.    Do  you  handle  the  International  twine? 

A.    Yes,  sir,  some. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    T  handle  about  the  same  of  Plymouth  and  International. 
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Q.    Do  you  sell  many  tedders  there  1  1 

A.    I  have  not  sold  one. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Thursday,  May  29,  1913,  at  10:00  o'clock.) 
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Federal  Building,  Chicago,  Illinois. 
Thursday,  May  29,  1913,  10:00  A.  M. 

The  hearing  was  resumed  hefore  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner:  Edwin  P.  Grrosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
seph B.  Darling,  Esq. 

On  behalf  of  the  defendants:  Hon.  William  D.  Mc- 
Hugh,  Victor  A.  Remy,  Esq.,  and  F.  M.  Lowes,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 

Mr.  McHugh:  Counsel  for  the  defendants  now  hands  to 
counsel  for  the  Grovernment  list  of  dealers,  with  lines  handled, 
in  the  Buffalo,  New  York,  general  agency  of  the  International 
Harvester  Company. 

Counsel  for  the  defendants  also  hands  to  counsel  for  the 
Government  list  of  dealers,  with  lines  handled,  in  the  St. 
Joseph,  Missouri,  general  agency  of  the  International  Har- 
vester Company. 


THOMAS  E.  JONES,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Jones,  what  is  your  business? 

A.  Implements  and  hardware. 

Q.  You  are  at  Sparta,  Wisconsin? 

A.  Yes,  sir. 

Q.  How  much  is  the  annual  volume  of  your  business? 

A.  $18,000  to  $20,000  a  year. 

Q.  How  much  business  do  you  do  in  implements  and 
twine  ? 

A.  $16,000  to  $18,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  It  varies;  from  $4,000  to  $5,000. 

Q.  A  little  more  than  a  quarter  of  your  implement  busi- 
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ness,  then,  would  probably  be  with  the  International  Har-  i 
vester  Company?  ^ 

A.     Yes,  sir. 

Q.    What  lines  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 
A.    The  Beering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements 
other  than  harvesting  machinery  made  by  other  companies 
and  sold  in  competition  with  like  implements  of  the  Interna- 
tional? 2 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.    The  LaCrosse  wagons. 

Q.     What  manure  spreader  do  you  handle  ? 

A.    The  Appleton. 

Q.    What  cream  separators? 

A.     The  Sharpies  and  the  International. 

Q.    What  gasoline  engines? 

A.     The  Lauson  and  the  Thompson. 

Q.    What  drag  harrows? 

A.    The  Emerson  and  the  LaCrosse  Plow  Company.  ^ 

Q.    What  disc  harrows? 

A.     The  LaCrosse  harrow  and  the  International. 

Q.    What  drills? 

A.  The  Dowagiac,  and  the  Imperial  made  by  the  La- 
Crosse Plow  Company. 

Q.  Mr.  Jones,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  other  goods  of  them? 

A.    No,  sir. 

Q.    Have  they  ever  said  to  you  that  you  could  not  handle  a 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose on  you  the  condition  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this  and  that  or  the  other  of 
their  implements,  what  would  the  result  be  in  your  case? 

A.     I  would  quit  doing  business  with  them  altogether. 

Q.     What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  sold  at  Sparta,  Wisconsin? 
A.     The  Johnston. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Sparta  t 

A.     Three. 

Q.  Does  either  of  the  other  dealers  handle  the  Interna- 
tional harvesting  lines"/ 

A.    Yes,  sir. 

Q.    What  lines  does  he  carry? 

A.    In  the  binder,  the  Milwaukee  and  the  McCormick. 

Q.  Does  the  third  dealer  carry  any  of  the  International 
harvesting  lines? 

A.    No,  sir. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.    The  Deering,  the  McCormick,  and  the  Milwaukee. 

Q.  Have  those  been  the  leaders  in  the  last  eight  or  nine 
years  ? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  business  done  in  your  territory 
in  binders  is  of  International  make? 

A.    95,  anyway. 

Q.  What  per  cent,  of  the  mowers  sold  in  your  territory 
are  of  International  make? 

A.    I  should  judge  about  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    About  80  per  cent. 

Q.    Are  corn  binders  sold  in  your  territory? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  corn  binders  are  International?- 

A.  Less  than  the  grain  binders ;  about  90  per  cent.  I  should 
judge.  _    . 

Q.    Do  you  sell  International  twine? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    About  75  per  cent.,  I  should  judge. 
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OSCAR  B.  JAMES,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  James,  you  are  in  business  in  Richland  Center, 
Wisconsin? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q.     What  is  the  annual  volume  of  your  business?  2 

A.    About  $75,000. 

Q.  What  is  the  annual  volume  of  your  business  in  imple- 
ments ? 

A.     About  $35,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    Last  year  our  business  was  about  $5,500. 

Q.    Is  that  a  fair  average? 

A.    That  is  a  fair  average. 

Q.     So,  between  one-sixth  and  one-seventh,  along  in  there,  q 
of  your  implement  business  is  with  the  International? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  Deering. 

Q.    What  mowers? 

A.  We  handle  the  Deering  and  the  Johnston,  and  last 
year  we  handled  the  Dain. 

Q.     You  are  not  handling  it  this  year? 

A.  Not  handling  it  this  year.  We  have  the  Deering  and 
the  Johnston  this  year. 

Q.    What  sulky  hay  rakes  do  you  handle?  4 

A.     The  Deering  and  the  Champion. 

Q.    How  long  have  you  handled  the  Johnston  mowers? 

A,     Four  or  five  years. 

Q.    Do  you  sell  any  of  them? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 
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1  Q.    What  line  do  you  handle? 

A.  In  wagons  we  handle  the  James  wagon,  manufactured 
by  my  uncle,  and  we  also  have  the  Moline  and  the  Davenport 
Boiler  Bearing. 

Q.    What  manure  spreaders? 

A.  We  handle  the  John  Deere,  the  International,  the  Black 
Hawk  made  by  the  Moline  Plow  Company,  and  the  Moline 
Wagon  Box  Spreader. 

Q.    What  cream  separators? 

A.    The  D^Laval  and  the  Sharpies. 

Q.    What  cultivators? 

2  A.    The  John  Deere. 

Q.    What  gasoline  engines? 

A.  The  Lauson,  the  Associated  Manufacturers,  and  the 
Grilson. 

Q.    Do  you  sell  side-delivery  rakes  in  your  country? 

A.    We  sell  very  few;  occasionally  one. 

Q.    Do  you  handle  the  Deering? 

A.  The  Deering,  yes — ^the  International  side-delivery 
rake. 

Q.    What  drag  harrows? 
o       A.    We  handle  the  John  Deere. 
^      Q.    What  disc  harrows? 

A.    The  Deere  and  the  Osborne. 

Q.    What  planters? 

A.    The  John  Deere  exclusively. 

Q.    What  drills? 

A.  Principally  the  VanBrunt;  also  the  Tiger,  and  one  or 
two  Kentucky  drills  we  have  this  year;  principally  the  Van- 
Brunt. 

Q.    What  twine  do  you  handle? 

A.    Mostly  Plymouth ;  a  little  International  we  bought  this 
,j.  year.    Last  year  we  handled  Plymouth  exclusively,  and  this 
year  I  bought  a  little  International,  and  some  Prison  twine 
too. 

Q.    How  long  have  you  handled  the  Plymouth  twine? 

A.     For  ten  years,  anyway. 

Q.    How  long  have  you  handled  Prison  twine? 

A.  This  is  the  first  year  we  ever  bought  any  Prison  twine. 
This  is  the  first  year  it  has  been  on  the  market  in  the  state  of 
Wisconsin. 

Q.     Made  in  the  penitentiary  in  Wisconsin? 

A.    Yes,  sir. 

Q.  Mr.  James,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
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machinery  unless  you  quit  handling  this  competing  mower  ] 
and  the  Plymouth  twine? 

A.    Never  suggested  such  a  thing. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  the  company? 

A.     No,  sir, 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  quit  handling  these  competing  lines 
of  twine  and  mowers,  or  unless  you  did  increase  your  pur- 
chases from  the  company,  by  buying  this  and  that  or  the  ' 
other  of  their  implements,  what  would  the  result  be  in  your 
case? 

A.  Well,  I  think  the  answer  to  that  question  would  not 
look  very  well  on  the  court  record. 

Q.    What  would  be  the  effect  of  it? 

A.  The  effect  would  be  for  them  to  take  their  goods  and 
look  elsewhere  for  an  agent. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Eichland  Center? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme  binders  and  mowers. 

Q.    Any  other  paower — the  Emerson  mower? 

A.     The  Emerson  mower  is  handled,  yes,  sir. 

Q.  And  in  the  towns  round  about  Richland  Center,  that 
you  meet  in  competition,  is  the  Independent  handled? 

A.  The  Independent  is  handled  by  a  man  by  the  name  of 
Dwyer,  at  Bear  Valley;  he  handles  the  Independent.  Bear 
Valley  is  probably  ten  miles  from  our  place.  That  is  in  direct 
competition  with  us. 

Q.    And  is  he  selling  anything? 

A.    He  sells  a  few,  yes. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  James,  are  you  doing  business  yourself,  or  is  it  your 
father  who  has  the  business? 

A.    My  father ;  I  am  managing  the  business  for  him. 

Q.    The  business  is  your  father's? 

A.    Yes,  sir. 

Q,  And  your  father  is  the  one  who  signs  contracts  with  the 
International? 
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A.    No,  sir ;  he  has  never  signed  a  contract  with  the  Inter- 
national ;  I  have  done  that  myself. 

Q.    Do  you  sign  his  name? 

A.    I  sign  his  name,  yes,  sir. 

Q.    How  many  dealers  are  there  in  your  town? 

A.    Do  you  mean  carrying  a  full  line  of  implements? 

Q.    Yes,  regular  dealers  of  agricultural  implements. 

A.    Q.  H.  Strang  handles  the  full  line — 

Q.    Give  me  the  number,  without  the  names. 
_  A.     There  are  three  besides  ourselves  who  handle  a  full 
line,  and  then  there  are  others  who  handle  parts  of  lines. 
_  Q.    How  many  of  these  other  dealers  handle  the  Interna- 
tional harvesting  lines? 

A.    One. 

Q.  What  per  cent,  of  your  business  is  with  the  Interna- 
tional? 

A.    Of  our  implement  business? 

Q.    Yes. 

A.  Our  implement  business  last  year  amounted  to  $5,500 
with  the  International;  the  balance  of  the  $35,000  was  with 
the  other  companies. 


P.  J.  HANSON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Hanson,  you  are  in  business  at  Cashton,  Wiscon- 
sin? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q.    What  is  the  annual  volume  of  your  business  ? 

A.    From  $20,000  to  $25,000. 

Q.  How  much  business  do  you  do  a  year  in  implements 
and  twine? 

A.    Somewhere  in  the  neighborhood  of  $15,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 

A.    About  $6,000,  or  so. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick  and  the  Milwaukee. 
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Q.    What  twine  do  you  handle?  1 

A.  The  Plymouth ;  very  little  International ;  and  I  have  got 
some  Prison  twine. 

Q.    You  handle  a  general  line  of  goods  ? 

A.    Yes,  sir. 

Q.  _  Do  you  handle  a  line  of  goods  other  than  harvesting 
machinery  made  by  other  companies  and  sold  in  competition 
with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle  ?    What  wagons,  for  instance  ? 

A.    The  Studebaker,  the  Moline,  and  also  the  International. 

Q.    What  manure  spreaders?  2 

A.    The  International  and  the  John  Deere. 

Q.    What  cream  separators? 

A.    The  Empire  and  the  International. 

Q.    What  cultivators? 

A.  We  used  to  handle  the  John  Deere,  but  this  year  we  are 
handling  the  LaCrosse  Plow  Company. 

Q.    What  harrows  do  you  handle  ? 

A.    The  International  and  the  John  Deere. 

Q.    What  drills? 

A.    The  Monitor.  o 

Q.  Mr.  Hanson,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Plymouth  twine? 

A.    They  have  not. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose on  you  the  condition  that  you  could  not  handle  their 
harvesting  machinery  at  all  unless  you  did  quit  handling  4 
Plymouth  twine,  or  unless  you  did  increase  your  purchases 
from  the  company,  by  buying  this  and  that  or  the  other  of 
their  implements,  what  would  the  result  be  in  your  case,  Mr. 
Hanson? 

A.    I  would  quit  them,  I  suppose,  and  get  something  else. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  at  Cashton,  Wisconsin? 

A.    Yes. 

Q.    What  lines? 

A.    The  Acme,  and  the  Emerson  mower  this  year. 

Q.    How  long  has  the  Acme  been  handled  there? 

A.    About  three  or  four  years. 
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Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Hanson,  the  name  of  your  firm  is  P.  J.  Hanson  & 
Sons? 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  spreaders,  rakes,  disc  harrows,  and 
some  cream  separators. 

2  Q.    Twine? 

A.    Very  little  twine ;  have  not  bought  any  this  year. 

Q.    Engines? 

A.    Yes. 

Q.  Is  there  another  dealer  in  your  town  who  handles  the 
Deering  lines? 

A.    No. 

Q.  Does  the  International  hold  any  of  your  notes,  or  the 
notes  of  your  firm? 

A.    No,  sir. 

Q.    Who  handles  the  Deering,  if  any  one,  in  your  neighbor- 

3  hood? 

A.    My  son  handled  it  last  year. 

Q.    No  one  is  handling  it  this  year? 

A.    There  is  not  anybody. 

Q.  Does  the  International  hold  any  notes  of  your  com- 
pany which  are  not  yet  due? 

A.    Any  notes  against  me  or  us? 

Q.  Any  notes  of  yours  or  of  your  son's,  or  any  member  of 
your  firm,  which  are  not  yet  due? 

Mr.  McHugh :    He  means  notes  signed  by  you. 

Q.    Notes  signed  by  you,  or  by  your  firm,  or  by  any  mem- 

4  ber  of  your  firm,  which  were  given  in  payment  of  goods  which 
may  not  yet  have  been  sold  by  you,  and  which  are  on  hand. 

A.    No,  sir. 


THOMAS  OSCAE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Oscar,  you  are  in  the  farm  implement  business  at 
Stoughton,  Wisconsin? 
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A.    Yes,  sir. 

Q.    What  is  the  annual  volume  of  your  business  ? 
A.    About  $19,000  in  implements.    I  also  handle  automo- 
biles? 

Q.    You  handle  automobiles  besides? 

A.    Yes. 

Q.  But  $19,000  represents  the  volume  of  your  business  in 
farm  implements  and  twine? 

A.    Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $4,000. 

Q.  So,  a  little  more  than  one-fifth  of  your  business  in  im- 
plements is  with  the  International? 

A.    In  the  implements,  yes. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick,  the  Milwaukee,  and  the  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  made  by  other 
companies  and  sold  in  competition  with  like  implements  of 
the  International?    I  mean  outside  of  the  harvesting  line. 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  The  John  Deere,  the  J.  I.  Case  Plow  Works,  and  the 
J.  I.  Case  T.  M.  Company — threshers  and  buskers,  and  the 
Janesville,  the  Madison,  and  the  Gale. 

Q.    What  wagons  do  you  handle  ? 

A.    The  Stoughton. 

Q.    What  cream  separators? 

A.    The  DeLaval. 

Q.    What  manure  spreaders  ? 

A.    International,  John  Deere,  and  the  Stoughton. 

Q.  Mr.  Oscar,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
on  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this  and  that  or  the  other  of 
thpir  implements,  what  would  the  result  be? 

A.  I  would  tell  them  to  walk  out,  I  could  get  along  without 
them. 
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Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Stoughton,  Wisconsin? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  Johnston,  and  the  Acme,  and  I  think  the  Emerson 
mower. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Oscar,  a  lot  of  tobacco  is  raised  in  your  part  of  the 
country,  isn't  there? 

A.    Yes,  sir. 

Q.    And  a  good  deal  of  corn? 

A.    Quite  a  little,  yes. 

Q.  There  is  not  very  much  small  grain  around  there,  is 
there  ? 

A.    Oh,  quite  a  little  bit ;  general  farming. 

Q.    It  is  general  farming? 

A.    A  little  of  everything. 

Q.    Are  there  many  corn  binders  sold  around  there? 

A.    Why,  yes ;  quite  a  few  for  the  territory  that  we  have. 

Q.    The  Acme  does  not  make  any  corn  binders,  does  it? 

A.    I  believe  not. 

Q.  What  per  cent,  of  the  corn  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.    The  last  year  I  think  about  50  per  cent. 

Q.    The  rest  of  it  was  Johnston,  wa,s  it  not? 

A.  Johnston  in  the  corn  harvester,  and  also  the  Acme. 
They  sold  about  50  per  cent,  last  year. 

Q.    Does  the  Acme  make  a  corn  harvester? 

A.    I  believe  not— not  that  I  know  of. 

Q.  Now  address  yourself  to  my  question,  please.  You  an- 
swered that  50  per  cent,  of  the  corn  harvesters  are  sold  by  the 
Acme  and  the  Johnston. 

A.    No,  by  the  Johnston. 

Q.    50  per  cent,  is  by  the  Johnston? 

A.  That  is  in  the  corn  harvesters,  and  the  Acme  in  the 
grain  harvesters. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Why,  yes. 

Q.     How  many  notes  of  yours  does  the  International  hold? 

A.    Two  notes. 

Q.     One  of  them  overdue? 


8.  A.  McCoy,  Direct  Examination.  387 

A.    They  are  due  next  fall.    They  are  for  goods  that  were  J 
sold  after  the  season. 

Q.    When  did  you  give  those  notes? 

A.    Last  winter  some  time;  I  can't  recall  the  date. 

Q.    How  much  do  they  aggregate? 

A.    What  is  that? 

Q.     What  is  the  total  amount  of  these  notes? 

A.     About  $300,  I  think. 

Q.    What  are  they  for — spreaders  or  wagons? 

A.     I  think  they  are  both  on  binders  and  mowers  that  I 
sold  after  the  season. 

Q.     Does  the  fact  that  the  International  holds  those  notes  2 
of  yours  have  any  influence  upon  you  in  giving  the  per  cent, 
as  small  as  50  per  cent,  of  International  make? 

A.     No,  sir,  not  any  whatever. 

Mr.  McHugh:   Q.  You  are  simply  telling  the  truth  as  you 
understand  it? 

A.     Yes,  sir. 


S.  A.  McCOY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows:  g 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  McCoy,  you  are  in  the  farm  implement  business 
at  North  Freedom,  Wisconsin? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $12,000  a  year. 

Q,  How'  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     Nearly  a  thousand  dollars.  4 

Q.  So,  about  one-twelfth  of  your  business  is  with  the  In- 
ternational? 

A.     I  believe  it  is  about  $900,  in  exact  figures. 

Q.    $900  is  the  volume? 

A     Yes. 

Q.'    $900  out  of  $12,000? 

A      Yes   sir. 

Q.    What  line  of  binders  do  you  handle? 

A,     The  Champion  line. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Osborne  and  the  Champion. 
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Q.    What  line  of  mowers? 

"A.    The  Osborne,  the  Champion,  the  Deering,  and  the  Dain. 

Q.    What  corn  binders  do  you  sell? 

A.    The  Johnston  corn  binder. 

Q.     How  long  have  you  handled  the  Johnston  corn  binder? 

A.    About  three  years. 

Q.    How  long  have  you  handled  the  Dain  mower? 

A.    About  four  years. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  wagons  do  you  handle? 

A.  The  Northwestern,  and  the  Cream  City  of  Lindsay 
Bros. 

Q.    What  manure  spreaders? 

A.     The  Litchfield  and  the  John  Deere. 

Q.    What  cream  separators? 

A.    The  Sharpies  and  the  Eumely. 

Q.    What  gasoline  engines? 

A.     The  Stickney  and  the  New  Way. 

Q.    What  side-delivery  rakes? 

A.    The  Dain. 

Q.    What  drag  harrows? 

A.    Peg-tooth? 

Q.    Yes. 

A.    The  Gale  and  the  John  Deere. 

Q.    What  disc  harrows? 

A.     The  Osborne  and  the  John  Deere. 

Q.    What  drills? 

A.    The  Dowagiac  and  the  Owatonna. 

Q.  Are  the  Acme  and  the  Johnston  lines  handled  in  any 
towns  near  North  Freedom? 

A.     The  Acme  is  handled  at  Baraboo  and  at  Beedsburg. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you,  Mr.  McCoy,  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  the  Johnston  corn 
binder  or  the  Dain  mower? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  the  company? 

A.    No,  sir. 
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Q.  If  the  International  Harvester  Company  should  say 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  would  drop  the  Dain  mower  or  the  Johnston  corn 
harvester,  or  unless  you  would  buy  more  goods  from  them, 
what  would  the  result  of  that  be  in  your  case? 

A.    Why,  I  would  object. 

Q.    And  if  they  insisted  upon  it — 

A.    Why,  I  would  object  all  the  stronger. 

Q.     And  the  effect  of  it  would  be  who  would  win  out? 

A.     Well,  I  suppose  I  would. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  McCoy,  how  many  dealers  are  there  handling  full 
lines  of  agricultural  implements  in  North  Freedom? 

A.     There  are  two  dealers. 

Q.  What  lines  does  the  other  dealer  handle  in  the  way  of 
harvesting  implements? 

A.     The  Deering  binders  and  the  Milwaukee  binders. 

Q.  So  that  the  only  grain  binders  sold  in  your  town  are 
the  International? 

A.    Yes,  sir. 

Q.  Are  the  International  binders  the  leading  binders  in 
your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.    Why,  about  100  per  cent.,  so  far  as  I  know. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  75  per  cent. 

Q.  Are  the  International  corn  binders  the  leading  line  of 
corn  binders? 

A.    They  are  with  me. 

Q.  That  is,  you  sell  more  Champion  corn  binders  than  you 
do  Johnston? 

A.    No,  I  do  not  sell  any  Champion  corn  binders. 

Q.    What  corn  binder  do  you  sell  besides  the  Johnston? 

A.    That  is  all ;  just  the  Johnston. 

Q.  Then,  you  meant  by  your  answer  to  state  that  the  makes 
other  than  the  International  are  the  leading  corn  binders 

with  you? 

A.    The  only  kind  I  handle  is  the  Johnston  corn  binder. 

Q.  How  many  do  you  sell  of  those  in  the  course  of  a  sea- 
son? 
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A.    I  sold  eight  last  year. 

Q.    What  twine  is  the  leading  twine  in  your  territory? 

A.  I  should  judge  about  half  and  half  International  and 
Plymouth. 

Q.    What  are  the  leading  sulky  rakes? 

A.    The  Osborne  and  the  International. 

Q.  What  per  cent,  of  the  sulky  rakes  (which  of  course  in- 
clude the  Osborne)  are  International? 

A.    I  would  say  pretty  nearly  100  per  cent. 


^  H.  J.  DITMARS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Ditmars,  you  are  in  business  at  West  Liberty, 
Iowa? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Lumber  and  farm  implements. 

3  Q.  What  is  the  annual  volume  of  your  business? 
A.  $80,000  to  $85,000. 

Q.  What  is  the  annual  volume  of  your  business  m  farm 
Implements,  of  all  kinds,  and  twine? 

A.    About  one-half;  $40,000  to  $42,000  or  $43,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
lional  Harvester  Company? 

A.    $5,000  to  $6,000. 

Q.  About  one-seventh  of  your  business  would  be  with  the 
International? 

A.    Yes,  sir. 

4  Q.  What  line  of  binders  dq  you  sell? 
A.  The  Deering  and  the  Milwaukee. 
Q.    What  line  of  sulky  hay  rakes? 

A.  We  sell  very  few  hay  rakes,  but  what  we  sell  are  mostly 
Emerson. 

Q.    What  mowers  do  you  handle? 

A.  We  handle  the  Deering  mower  and  the  Standard  or 
Emerson. 

Q.    How  long  have  you  handled  the  Emerson  mower? 

A.    Seven  or  eight  years. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.    Mostly  C.  B.  &  Q.,  that  is,  Chambers,  Bering,  Quinlan 
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Co.,  now  owned  and  sold  by  the  Rock  Island  plow  people.    We 
liandle  a  few  International — ^not  very  many. 
Q.    Do  you  sell  more  side-delivery  rakes  than  sulky  rakes  1 
A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  implements? 
A.    Yes,  sir. 

Q.    Do  you  handle  a  line  of  implements  other  than  harvest- 
ing machinery  made  by  other  companies  and  sold  in  compe- 
tition with  like  implements  of  the  International? 
A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 
A.    The  John  Deere,  the  Emerson,  and  the  Case. 
Q.    What  wagons? 

A.    The  Charter  Oak,  manufactured  at  Fairfield,  Iowa;  it 
is  made  by  Joel  Turney  &  Son. 

Q.  Mr.  Ditmars,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson 
rake  or  the  Emerson  mower  or  the  C.  B.  &  Q.  side-delivery 
rakes  ? 
A.    No,  sir. 

Q.     Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 
A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose that  as  a  condition,  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Emerson  ma- 
chines, or  unless  you  increased  your  purchases  from  the  In- 
ternational, by  buying  this  and  that  or  the  other  of  their  line 
of  implements,  what  would  the  result  be  in  your  case? 
A.  We  would  probably  quit  business. 
Q.    You  say  "probably" — and  smile.  . 

A.    Yes,  sir. 

Q.     Is  there  much  doubt  about  it  in  your  mind? 
A.     That  is  probably  where  we  would  divide ;  they  could  go 
their  way  and  I  would  go  mine. 

Q.    What  line  of  harvesting  machinery  other  than  of  Inter- 
national make  is  handled  at  West  Liberty? 
A.     The  Acme,  binders  and  mowers. 

Q.    And  is  the  Acme  handled  at  any  towns  round  about 
you? 

A.    At  West  Branch  and  Iowa  City. 
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Cross-Examination  hy  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  West  Liberty! 

A.     Three;  two  besides  ourselves. 

Q.  Does  one  of  these  other  dealers  handle  International 
goods? 

A.    Yes,  sir. 

Q.  •  What  line  does  he  carry? 

A.  In  the  binder,  the  McCormick;  and  in  plow  goods  I 
think  he  is  handling  the  Sattley  line. 

Q.  I  do  not  care  about  the  plow  goods.  Is  the  third  dealer 
the  Acme  agent? 

A.    Yes,  sir. 

Q.    Does  he  carry  any  International  harvesting  lines? 

A.    I  do  not  think  he  does. 

Q.    How  many  Standard  mowers  did  you  sell  in  1912? 

A.     Six. 

Q.    How  many  Deering? 

A.    I  think  five.     They  usually  run  about  half  and  half. 


3  0.  W.  HOIT,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Hoit,  you  are  in  business  at  Geneseo,  Illinois? 

A.    Yes,  sir. 

Q.     And  sell  implements  of  various  kinds,  and  seeds? 

A      Ygs    sir 

Q.  Incidentally,  you  are  a  trustee  of  the  Agricultural 
A  College  of  Illinois,  at  Urbana? 

A.     The  University  of  Illinois. 

Q.    What  is  the  annual  volume  of  your  business? 

A.    About  $30,000.  ,  ^     . 

Q.  How  much  is  the  volume  of  your  annual  business  m 
implements  and  twine  ? 

A.     About  $25,000. 

Q.  How  much  business  do  you  do  a  year  with  the  inter- 
national Harvester  Company? 

A.     About  $5,000  a  year.  . 

Q.  About  one-fifth  of  your  implement  business  is  with  the 
International  ? 

A.    Yes. 
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Q.    What  line  of  binders  do  you  handle?  i 

A.     The  McCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Emerson  and  the  McCormick. 

Q.    What  line  of  mowers? 

A.     The  McCormick. 

Q.     Have  you  ever  handled  any  other  mowers? 

A.  Yes,  we  have  handled  the  Standard  or  the  Emerson 
and  the  Crown. 

Q.     When  did  you  handle  the  Crown? 

A.     It  must  have  been  about  eight  or  nine  years  ago  that 
we  quit  handling  the  Crown.     They  were  handling  them  when  2 
1  bought  into  the  business. 

Q.     Eight  or  nine  years  ago  you  quit  handling  them? 

A.    Yes. 

Q.     And  how  long  had  you  handled  them  before  you  quit? 

A.     Presumably  three  or  four  years. 

Q.     And  were  you  handling  the  McCormick  all  that  time  ? 

A.  No ;  the  McCormick  was  handled  by  another  dealer  at 
that  time. 

Q.    How  long  have  you  been  in  business  there  ? 

A.     12  or  13  years.  „ 

Q.  And  have  you  handled  an  International  line  of  harvest- 
ing  machinery  ever  since  the  organization  of  the  company? 

A.     Ever  since  the  organization  of  the  International? 

Q.     Yes ;  in  1902. 

A.    Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir.  4 

Q.    What  wagons  do  you  handle? 

A.    I  handle  the  Stoughton  wagon. 

Q.    What  manure  spreader? 

A.    The  Success,  now  made  by  the  John  Deere  people. 

Q.    What  cultivators? 

A.  The  Busy  Bee,  and  the  Jenny  Lind  made  by  the  Pattee 
Manufacturing  Company. 

Q.    What  gasoline  engines? 

A.  The  E.  &  V. — made  by  Root  &  Vandervoort,  controlled 
by  the  Deere  people. 

Q.    What  side-delivery  rakes? 
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1       A.     The  C,  B.  &  Q.,  the  Sandwich,  and  the  Sterling  Manu- 
lacturing  Company. 

Q.    What  drag  harrows? 
A.     The  Grand  DeTour  and  the  Janesville. 
Q.    What  discs? 

A.     The  Janesville,  the  Emerson,  and  the  Sterling. 
Q.     Mr.  Hoit,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 
A.    No,  sir. 

Q.     Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 
A.    No,  sir. 

Q.    If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  did  increase  your  purchases  from 
them  by  buying  this  and  that  or  the  other  of  their  line  of 
implements,  what  would  the  result  be  in  your  case,  Mr.  Hoit? 
A.     I  would  notify  them  to  call  around  and  visit  with  me, 
,  and  end  by  telling  them  they  could  not  do  any  more  business. 
Q.     Is  there  any  li.ne  of  harvesting  machinery  other  than 
of  International  make  sold  at  Geneseo? 
A.    Yes,  sir,  I  think  so;  at  least  they  try  to. 
Q.    What  line? 

A.    I  think  the  Acme  is  handled  there  this  year,  but  I  will 
not  say  positively. 
Q.    Was  it  last  year? 

A.    Yes,  sir.    And  the  Independent  had  an  agent  there  last 
year — I  won't  say  an  agency,  but  a  man  trying  to  sell  some- 
thing.    He  put  one  out,  anyway. 
Q.    At  any  rate,  it  was  offered  to  the  farmers  there? 
A.    Yes,  sir. 

Q.  And  is  the  new  John  Deere  binder  put  on  the  market 
either  in  your  town  or  in  towns  round  about  you,  close  to 
you? 

A.  Well,  not  in  our  town,  but  it  is  reasonably  near  to  us; 
it  is  not  very  far  to  the  factory. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  I  suppose  the  Independent  Company  sold  more  than 
one  share  of  stock  there?     (Laughter.) 
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A.     Well,  I  presume  they  did.  1 

Q.  Now,  Mr.  Hoit,  the  leading  types  of  binders  and 
mowers  in  your  territory  are  those  of  International  make, 
are  they  not? 

A.     Emphatically,  yes. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.     I  should  think  at  least  95  per  cent ;  possibly  higher. 

Q.     What  per  cent,  of  the  mowers  ar«  International? 

A.  I  could  not  answer  that  certainly,  but  anyway  75  per 
cent.  I  would  think. 

Q.    What  per  cent,  of  the  corn  binders  are  International?  2 

A.  A  large  per  cent,  but  not  quite  as  large  as  grain; 
probably  85  or  90. 

Q.     Do  you  sell  International  twine? 

A.    Yes,  sir. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.  I  could  not  answer  for  the  other  fellows,  but  so  far  as 
I  am  concerned  of  course  it  is  100.  But  it  is  more  than  half, 
undoubtedly. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional ?  q 

A.  I  do  not  think  they  have  over  50  or  60  per  cent,  of  the 
hay  rake  trade. 


A.  W.  STREED,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Streed,  you  are  in  business  at  Middletown,  Iowa? 

A.    Yes,  sir.  4 

Q.    What  is  your  business? 

A.     General  merchandise,  farm  implements,  and  hardware. 

Q.     How  much  business  do  you  do  a  year? 

A.  It  varies  a  little.  We  have  done  as  high  as  $55,000; 
$40,000  to  $55,000. 

Q.  How  much  business  do  you  do  a  year  in  implements, 
of  various  kinds,  and  twine? 

A.    About  $20,000  to  $25,000,  something  like  that. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 


396  A.  W.  Streed,  Direct  Examination. 

A.  It  would  run  between  $4,000  and  $5,000,  sometMng 
like  that. 

Q.  A  little  less  than  a  quarter  of  your  implement  business 
is  with  the  International  Harvester  Company? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.    We  handle  the  McCormick  and  the  Acme  binder. 

Q.    What  line  of  sulky  hay  rakes? 

A.  The  McCormick  is  what  we  usually  sell ;  we  do  not  sell 
many  of  those. 

Q.     Do  you  sell  many  side-delivery  rakes? 

A.    We  sell  mainly  side-delivery  rakes. 

Q.    And  what  side-delivery  rakes  do  you  handle? 

A.  One  made  by  the  LaCrosse — it  is  now  the  Emerson- 
Brantingham,  and  the  Osborne  side-delivery  rake;  one  is  a 
kicker  rake,  and  the  other  is  a  cylinder  rakei 

Q.    What  line  of  mowers  do  you  handle? 

A.  We  handle  the  Acme  mower,  and  the  Adriance-Platt 
mower  recently  bought  by  the  Moline  Plow  Company,  and  the 
McCormick. 

Q.    When  did  you  take  on  the  Adriance-Platt  mower? 

A.    Just  this  spring. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  implements  other  than  harvest- 
ing machinery  made  by  other  companies  and  sold  in  competi- 
tion with  like  implements  of  the  International? 

A      Ygs    sir 

Q.    What  lines  do  you  handle? 

A.  We  have  the  Moline  line  of  plow  goods,  the  gearless 
hay  loader  made  by  the  Emerson  people,  and  the  National 
spreaders  manufactured  by  the  Moline  Plow  Company. 

Q.    What  cream  separator? 

A.    The  DeLaval. 

Q.    What  drag  harrows? 

A.    The  Eoderick  Lean  drag  harrows. 

Q.    What  disc  harrows? 

A.    The  Osborne  and  the  Moline  disc  harrow. 

Q.    What  drills? 

A.    The  VanBrunt  and  the  Imperial. 

Q     How  long  have  you  handled  the  Acme? 

A.    I  have  had  that  about  five  years ;  something  like  that. 

Q.    Have  you  the  general  agency  for  the  Acme  this  year? 
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A.    Not  at  the  present  time ;  I  dropped  it.    I  have  the  mow-  1 
erson  hand  and  am  selling  them. 

Q.    But  you  are  not  contracting  for  them  this  year? 

A.    I  am  not  contracting  for  them  this  year. 

Q.  Did  the  International  Harvester  Company  say  to  you 
you  could  not  handle  their  harvesting  machinery  unless  you 
quit  handling  the  Acme? 

A.    No,  sir. 

Q.  Did  you  quit  handling  the  Acme  under  any  pressure  or 
compulsion  of  the  International  Harvester  Company? 

A.    No,  sir. 

Q.     Has  the  International  Harvester  Company  ever  said  ^ 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  j^ou  bought  more  goods  of  them? 

A.     No,  sir. 

Q.  Mr.  Streed,  if  the  International  Harvester  Company 
should  come  to  you  and  say  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  purchases 
from  the  company  by  buying  this  and  that  or  the  other  of 
their  line  of  implements,  what  would  the  result  be  in  your 
case? 

A.    We  would  quit  business.  3 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Middletown,  Iowa? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  Independent  Harvester  Company  has  got  a  farmer 
there  selling. 

Q.  And  are  the  Acme  and  the  Johnston  handled  at  any 
place? 

A.    I  have  the  Acme. 

Q.    Is  the  Acme  handled  at  any  near-by  town? 

A.    At  Burlington,  nine  miles  away  from  us.  4 

Q.    Both  the  Acme  and  the  Johnston  are  handled  there? 

A.  The  Johnston  was  sold  last  year;  I  do  not  know  how 
it  is  this  year,  I  could  not  say ;  but  it  was  sold  last  year. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Acme  binders  did  you  sell  in  1912? 

A.  Two,  I  believe. 

Q.  And  how  many  McCormick? 

A.  Four,  if  I  am  not  mistaken. 

Q.  How  many  Acme  mowers  did  you  sell  in  1912  ? 
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A.  One,  I  think.  Pardon  me,  I  think  it  was  two;  one  of 
each. 

Q.    And  how  many  McCormick? 

A.    I  think  there  were  four  or  five  of  those  in  1912. 

Q.  You  have  not  sold  any  of  these  Adriance  mowers  yet, 
have  you? 

A.    No,  sir. 

Q.    How  many  dealers  are  there  in  your  town? 

A.    Two  of  us. 

Q.    What  harvesting  lines  does  the  other  dealer  carry? 

A.    The  Independent. 

Q.    Has  he  been  a  regular  dealer? 

A.  Why,  he  has  got  him  a  room  there  and  put  in  a  line  of 
goods. 

Q.    Is  this  his  first  year? 

A.  This  is  his  first  year  that  way.  He  has  had  a  room  and 
stored  goods,  but  he  has  not  been  a  regular  dealer. 

Q.    Has  the  International  any  of  your  notes? 

A.    I  believe  one  note  for  a  binder  carried  over. 

Q.    You  have  given  up  the  Acme  line  for  this  year? 

A.    Yes,  sir. 

Q.  Why  did  you  mention  so  repeatedly  on  direct  examina- 
tion that  you  are  an  agent  for  the  Acme  line,  if  you  are  no 
longer  carrying  it? 

A.  I  did  not  say  that  I  was  an  agent.  I  said  I  had  some 
mowers  carried  over  from  last  year,  that  I  was  selling. 

Q.  You  do  not  intend  to  sell  any  Acme  mowers  after  you 
get  rid  of  those,  do  you? 

A.    No,  I  did  not  intend  to. 

Q.  Has  the  fact  that  the  International  holds  one  of  your 
notes  had  any  effect  on  you  in  giving  up  the  Acme  line? 

A.    No,  sir. 

Q.  Was  the  Acme  line  taken  away  from  you  because  you 
were  pushing  the  International  line  and  not  the  Acme? 

A.  No,  the  Acme  was  taken  up,  I  believe,  because  there 
was  a  dealer  in  our  town  who  took  it  over  exclusively,  asked 
for  the  territory.  The  towns  are  only  nine  miles  apart.  Then 
I  took  over  the  Adriance-Platt  line  of  goods  instead. 

Q.  So  the  Acme  was  not  satisfied  with  you  because  you 
were  handling  the  International  lines  at  the  same  time;  is 
that  it? 

A.    I  did  not  understand  that. 

Q.  The  Acme  was  not  satisfied  with  you  because  you  were 
handling  the  International  binders  and  mowers  at  the  same 
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time  you  were  handling  the  Acme  and  pushing  the  Interna- 
tional rather  than  the  Acme? 

A.    Well,  they  did  not  say  anything  about  that. 

Q.    Is  that  the  fact? 

A.  I  do  not  know,  because  they  did  not  say  anything  to 
me  about  it. 

Q.  As  a  matter  of  fact  you  had  made  practically  no  sales 
of  Acme  lines,  had  you? 

A.  Oh,  I  had  sold  some.  Our  territory  is  McCormick  ter- 
ritory, and  it  is  pretty  hard  to  work  in  a  new  machine.  Wlion 
a  farmer  comes  in  and  asks  for  a  McCormick  mower  it  means 
a  long  time  to  drift  him  over  onto  another  machine. 

Q.  You  do  not  expect  to  do  much  with  the  Adriance,  either, 
do  you? 

A.    If  we  can  sell  them  we  will,  yes. 

Q.  But  the  leading  types  in  your  territory  are  the  McCor- 
mick and  the  Deering? 

A.    The  McCormick  has  been  for  years. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
arc  of  International  make,  which  includes  not  only  the  Mc- 
Cormick and  the  Deering,  but  the  Champion,  the  Osborne, 
the  Piano,  and  the  Milwaukee? 

A.  Oh,  that  would  be  guess  work;  I  could  not  tell  the  per 
cent.    I  do  not  know.    I  can  tell  for  myself,  and  that  is  all. 

Q.    Is  your  note  that  the  International  holds  overdue? 

A.  No,  sir,  it  will  not  be  due  until  September,  I  think.  It  is 
on  a  binder  we  settled  up  for. 

Re-direct  Examination  by  Mr.  McHngh. 

Q.    How  much  is  the  note? 
A.    $95  or  $100. 
Q.    No  killing  matter  at  all? 

A.  No.  If  there  had  been  any  discount  to  it  I  would  have 
cashed  it. 

Re-cros.'^  Examination  by  Mr.  Grosvenor. 

Q.  Why  did  you  not  pay  the  account,  if  it  is  such  a  small 
matter,  when  the  settlement  was  made? 

A.  The  machine  wns  on  hand.  I  did  not  want  to  put  my 
own  money  in  it,  and  I  gave  them  the  note,  so  they  could  carry 
it  instead  of  me. 

Q.    It  was  so  small  you  preferred  not  to  pay  it? 
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1      A.  Yes. 

Q.  And  gave  your  note  instead? 

A.  Yes. 

Re-re-direct  Examination  by  Mr.  McHugh. 

Q.  The  Acme  wanted  an  exclusive  agent  in  your  territory? 

A.  No,  they  did  not  say  anything  to  me. 

Q.  But  as  a  matter  of  fact  they  have  put  it  in  the  hands 
of  a  man  who  handles  it  exclusively? 

r,      A.  Yes,  sir. 

Q.  So  that  the  Acme  got  an  exclusive  agent? 

A.  Yes,  sir. 

Q.  It  was  not  a  crime  for  the  Acme  to  do  that? 

A.  Well,  no. 


HENEY  BIERKAMP,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 
3 

Q.    Mr.  Bierkamp,  you  are  in  business  at  Durant,  Iowa? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  automobiles. 

Q.    How  much  business  do  you  do  a  year? 

A.    All  the  way  from  $95,000  to  $100,000. 

Q.    How  much  business  do  you  do  in  farm  implements  and 
twine  ? 

A.    About  $40,000 ;  sometimes  $45,000. 

Q.    How  much  business  do  you  do  with  the  International 
^  Harvester  Company? 

A.    It  has  averaged  the  last  two  or  three  years  in  the  neigh- 
borhood of  $8,000. 

Q.    About  one-fifth  of  your  implement  business  would  be 
with  the  International? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    I  handle  the  McCormick  and  the  Acme. 

Q.    What  line  of  sulky  hay  rakes? 

A.    This  McCormick,  the  Acme,  the  John  Deere,  and  the 
Emerson. 

Q.    What  line  of  mowers? 
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A.    The  Emerson,  the  Acme,  and  the  McCormick.  1 

Q.    How  long  have  you  handled  the  Acme? 

A.    This  is  my  second  year. 

Q.    And  you  are  still  handling  it  this  year? 

A.    Yes,  sir. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.    About  15  years. 

Q.    Consecutively? 

A.    Yes,  sir. 

Q.    How  long  have  you  handled  the  McCormick  line? 

A.    I  should  say  about  eight  years. 

Q.    What  did  you  handle  before  the  McCormick?  2 

A.    The  Osborne  and  the  Milwaukee. 

Q.    How  many  years  did  you  handle  the  Milwaukee  before 
taking  the  McCormick? 

A.    I  started  in  with  the  Milwaukee,  and  then  I  took  on  the 
Osborne,  and  finally  I  changed  over  to  the  McCormick. 

Q.     You  had  the  Osborne  and  the  Milwaukee  until  about 
eight  years  ago,  and  then  you  took  the  McCormick? 

A.    Yes. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir.  o 

Q.    Do  you  handle  a  general  line  of  implements  other  than  '' 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    I  handle  the  P.  &  0.,  the  Moline,  the  John  Deere,  and 
the  Emerson-Brantingham. 

Q.    What  wagons  do  you  handle? 

A.    The  Newton  wagon,  the  Davenport  Roller  Bearing,  and 
the  Calmer. 

Q.    What  manure  spreaders?  4 

A.    The  Great  Western  and  the  Success. 

Q.    What  cream  separators? 

A.    The  U.  S.  and  the  DeLaval. 

Q.    What  side-delivery  rakes? 

A.    The  Dain,  and  the  one  made  by  the  Emerson-Branting- 
ham. 

Q.    Do  you  handle  the  Osborne? 

A.    No. 

Q.    Mr.  Bierkamp,  has  the  International  Harvester  Com- 
pany intimated  to  you  at  any  time  that  you  could  not  handle 
their  harvesting  machinery  unless   you   quit  handling   the 
Acme? 
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A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  that  com- 
pany? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  at  all  unless  you  did  quit  handling  the  Acme,  or 
unless  you  did  quit  handling  the  Emerson  mower,  or  unless 
you  did  increase  your  purchases  from  the  International  hy 
buying  this  and  that  or  the  other  of  their  line  of  implements, 
what  would  the  result  be  in  your  case? 

A.    I  do  not  think  I  would  contract  with  them. 

Q.    You  are  not  in  any  serious  doubt  about  it? 

A.    No,  sir. 

Q.    Is  the  Adriance-Platt  corn  binder  sold  in  your  town? 

A.  Is  has  not  been,  but  my  competitor  has  taken  the 
agency  for  it  this  year. 

Q.    For  that  corn  binder? 

A.    Yes. 

Q.    Has  he  taken  on  the  grain  binder  as  well? 

A.    Yes,  sir. 

Q.    And  the  mower? 

A.    Yes,  sir. 

Q.  So  the  Adriance-Platt  harvesting  line  will  be  on  sale 
in  your  town  this  year? 

A.    Yes,  sir. 

Q.  Is  the  Independent  harvesting  line  sold  round  about 
your  town? 

A.    Yes,  it  is  sold  within  two  miles  and  a  half  east  of  us. 

Q.    Has  considerable  stock  been  sold? 

A.    Oh,  yes,  sure. 

Mr.  Grosvenor:  You  mean  certificates  of  stock,  and  not 
stock  of  implements? 

The  Witness :    No ;  certificates  of  stock. 

Q.  And  they  are  following  up  the  sales  of  certificates  of 
stock  with  sales  of  implements,  as  fast  as  they  can? 

A.    Yes. 

Q.    Is  the  Acme  handled  at  Stockton,  two  miles  from  your 

place?  .     , 

A.  It  was  last  year.  I  do  not  know  whether  it  is  con- 
tracted this  year  or  not ;  I  could  not  tell  for  sure. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  handling  full  lines  of  im- 
plements in  Durant? 

A.    Two,  with  myself. 

Q.    What  harvesting  lines  does  the  other  dealer  carry? 

A.     The  Deering  and  the  Adriance-Platt. 

Q.    How  many  Acme  binders  did  you  sell  last  year? 

A.    I  sold  11. 

Q.    You  are  an  active  agent  for  the  Acme  lines,  then  I  _ 

A.    Yes,  sir.  ^ 

Q.    How  many  McCormicks  did  you  sell? 

A.    It  was  either  13  or  14. 

Q.    How  many  Acme  mowers  did  you  sell? 

A.    Sold  three. 

Q.    How  many  McCormick? 

A.    Five. 

Q.  Is  that  the  first  year  in  which  the  Acme  lines  have  been 
sold  around  Durant? 

A.    Why,  no.    It  has  been  handled  in  a  near-by  town  there, 
but  I  have  taken  the  agency,  and  I  guess  it  is  a  matter  of  a  3 
man  getting  out  and  hustling. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  That  is  the  story  of  taking  a  line  of  harvesters — a  man 
getting  out  and  hustling  to  sell  them? 

A.    Yes. 

Q.  You  took  on  the  Acme  and  hustled  and  sold  a  lot  of 
them? 

A.    Yes.  4 

Q.  And  any  man  who  takes  the  Acme  can  sell  them  if  he 
just  gets  out  and  hustles?    That  is  the  fact,  isn't  it? 

A.    Yes. 

Mr.  Grosvenor:  Q.  Your  judgment  would  be,  then,  that 
the  witness  who  last  testified  did  not  hustle  for  the  Acme? 

A.    I  don't  think  so. 

Mr.  McHugh:    That's  right. 


1 
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W.  A.  SEWELL,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Sewell,  you  are  in  business  in  Lyons,  Iowa? 

A.    Yes,  sir. 

Q.  And  in  the  business  of  selling,  at  retail,  farm  imple- 
ments? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    I  should  judge  about  $2,000,  on  an  average. 

Q.  So  less  than  one-tenth  of  your  business  is  with  the  In- 
ternational Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    I  handle  the  Deering  and  the  Acme. 

Q.    What  line  of  sulky  hay  rakes  do  you  handle? 

A.    The  Osborne. 

Q.    What  line  of  mowers? 

A.    The  Deering  and  the  Acme. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  And  handle  a  line  of  farm  implements  made  by  other 
companies  and  sold  in  competition  with  like  implements  of 
the  International? 

A.    Yes,  sir. 

Q.    What  wagons? 

A.    I  handle  the  Cooper  and  the  Stoughton. 

Q.    What  manure  spreaders? 

A.    The  Great  Western  and  the  Deere. 

Q.    What  harrows,  drag  and  disc? 

A.    The  Deere  and  the  Eock  Island. 

Q.    How  long  have  you  handled  the  Acme? 

A.    About  four  years. 

Q.  Mr.  Sewell,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Acme? 

A.    They  never  even  suggested  it. 

Q.    Has  the  International  Harvester  Company  ever  said  to 
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you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  bought  more  goods  of  the  company? 

A.    No. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Acme,  or  unless  you 
would  increase  your  purchases  from  the  company  by  buying 
this  and  that  or  the  other  implement  from  them,  in  their 
other  lines,  what  would  be  the  result  of  that? 

A.    I  would  return  their  contract  to  them. 

Q.  Outside  of  the  Acme  mowers,  are  any  other  mowers 
sold  in  your  town,  not  made  by  the  International  Harvester 
Company? 

A.    Yes. 

Q.    What  ones? 

A.    The  Standard  and  the  Dain. 

Q.  Is  the  Johnston  harvesting  line  handled  in  the  vicinity 
of  Lyons? 

A.    Yes. 

Q.    How  far  away? 

A.    About  two  miles. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  Acme  binders  did  you  sell  last  year? 

A.    I  sold  seven. 

Q.     And  how  many  of  the  Deering? 

A.    Five. 

Q.  Was  your  proportion  of  sales  of  mowers  about  the 
same  between  the  Deering  and  the  Acme? 

A.  Well,  it  was  because  I  sold  only  one.  We  had  no  mower 
trade  last  year.    I  believe  we  sold  only  one  mower.  . 

Q.    Do  you  sell  many  corn  binders  in  your  territory? 

A.    Generally  six  to  eight. 

Q.    You  sell  only  International  corn  binders? 

A.    That  is  all. 

Q.  Are  the  International  corn  binders  the  leading  corn 
binders  in  your  territory? 

A.    Yes,  they  are. 

Q.    What  other  corn  binders  are  sold? 

A.    The  Johnston. 

Q.    Is  there  an  agent  for  the  Johnston  in  your  town  ? 

A.    Yes;  about  two  miles  out. 
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HENRY  S.  DIBBERN,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr,  Dibbern,  you  are  in  business  at  Milan,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  It  is  a  general  line  of  hardware,  implements,  and  lum- 
ber. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $50,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    It  averages  about  $12,000. 

Q.  How  much  business  do  you  do  on  an  average  with  the 
International  Harvester  Company? 

A.    The  last  three  years  it  has  averaged  $1,800. 

Q.    $1,800  out  of  $12,000  is  with  the  International? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.  We  handle  the  Champion  and  the  Milwaukee  princi- 
pally. 

Q.    What  line  of  sulky  hay  rakes? 

A.    The  International  entirely. 

Q.  You  say  principally  in  binders.  Do  you  handle  any 
binders  not  International? 

A.    No,  we  sell  nothing  else. 

Q.    What  mowers  do  you  handle? 

A.    The  International  line  and  the  Dain. 

Q.    How  long  have  you  sold  the  Dain  mower? 

A.    This  year  is  the  first. 

Q.    How  long  have  you  handled  the  McCormick  line? 

A.    We  have  not  handled  the  McCormick. 

Q.    How  long  have  you  handled  the  Milwaukee  line? 

A.  The  Milwaukee,  two  years.  We  have  had  the  Milwau- 
kee, but  we  have  not  got  the  agency  for  the  Milwaukee  ex- 
actly. We  sell  the  machine.  Our  agency  contract  reads  for 
the  Champion. 

Q.    How  long  have  you  handled  the  Champion? 

A.    Oh,  20  years  past. 

Q.    And  is  the  Dain  mower  the  only  harvesting  machinery, 


Henry  8.  Dibbern,  Direct  Examination.  407 

other  than  of  International  make,  you  have  sold  since  the  In- 
ternational was  organized? 

A.  No,  we  have  sold  Acme  goods  since  they  were  organ- 
ized.   It  is  a  good  many  years  ago. 

Q.    What  years  were  they? 

A.    1906  I  think  was  the  last. 

Q.    And  how  long  did  you  handle  the  Acme  at  that  time  ? 

A.    Sold  them  only  a  couple  of  years. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    I  do. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  sell  the  Deere  goods,  the  Moline  Plow  Company, 
and  the  Fuller  &  Johnson  gasoline  engines. 

Q.  Mr.  Dibbern,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  guit  handling  the  Dain  mower? 

A.     No,  sir.     ' 

Q.    How  long  have  you  handled  the  Dain  mower? 

A.     This  year  is  the  first. 

Q.    You  have  just  taken  it  on? 

A.     Just  taken  it  on  this  year. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  the  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
on  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  increase  your  purchases,  by 
buying  this  and  that  or  the  other  of  their  long  line  of  imple- 
ments, what  would  the  result  be  in  your  case,  Mr.  Dibbern? 

A.     We  would  have  to  part  company. 

Q.  Is  the  Acme  line  of  harvesting  machinery  handled 
near  Milan? 

A.  About  eight  miles  out,  I  believe,  at  Taylor  Ridge. 
There  is  an  agency  there,  or  there  was  last  year;  I  presume 
it  is  still  there. 


408  Henry  8.  Dibbern,  Cross-Examination. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Milan? 

A.  Just  one  other. 

Q.  What  harvesting  lines  does  he  carry? 

A.  He  carries  the  McCormick. 

Q.  So  that  the  only  harvesting  lines  sold  in  your  town  are 
the  International? 

A.  Yes,  sir. 

,  Q.  And  are  they  the  leading  types  of  binders  in  your  terri- 
'  tory? 

A.    Yes. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make? 

A.    I  should  judge  95  per  cent. 

Q.  You  were  doing  business  around  there  in  1902,  were 
you  not? 

A.    Yes,  sir. 

Q.  Just  before  the  International  was  organized,  in  the 
summer  of  1902,  and  in  the  year  1901,  what  types  of  binders 
were  known  there  and  were  being  sold  in  your  community? 

A.  The  Cfhampion,  the  Deering,  and  the  McCormick  were 
the  leaders. 

Q.    And  were  some  Pianos  sold  there,  or  any  Osbornes? 

A.    I  believe  Pianos  were  sold  about  20  miles  east  of  us. 

Q.    Were  any  Osbornes  sold? 

A.     Not  binders. 

Q.    Were  any  Milwaukees? 

A.     Not  in  our  territory. 

Q.  So  all  that  were  being  sold  in  your  territory  in  1902 
went  into  the  International? 

A.    Practically,  yes. 

Q.  Are  the  International  mowers  the  leading  mowers  in 
your  territory? 

A.    Yes. 

Q.  What  per  cent,  of  the  mowers  sold  in  your  territory 
are  International? 

A.    Fully  80  per  cent. 

Q.    What  per  cent,  of  the  corn  binders? 

A.     100  per  cent,  is  sold  in  our  territory,  I  think. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  They  are  all  International  in  our  town;  we  have  not 
anything  else. 


E.  P.  ArmknecM,  Direct  Examination.  409 

Q.     What  per  cent,  of  the  twine  is  International?  i 

A.  We  ourselves  handle  about  75  per  cent.  International; 
I  think  the  other  dealer  handles  entirely  International. 

Q.  So,  at  least  80  per  cent  of  the  twine  in  your  territory 
is  International? 

A.    Yes,  I  should  judge  so. 

Q.     Do  you  handle  International  spreaders? 

A.     Not  this  year.    We  had  them  last  year. 

Q.    Are  there  anv  tedders  sold  in  your  territory? 

A.    Yes. 

Q.     Do  you  handle  the  International  tedders! 

A.    Yes.  2 

Q.  What  per  cent,  of  the  tedders  in  your  territory  are 
International? 

A.     100  per  cent. 

Q.  Are  many  side-delivery  rakes  sold  in  that  part  of  the 
country? 

A.    Very  few. 


E.  P.  ARMKNECHT,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows :  ., 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Armknecht,  you  are  in  the  implement  business  at 
Donnellson,  Iowa? 

A.     Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments ? 

A.    $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company?  4 

A.     For  the  past  three  years  it  has  averaged  $2,000  a  year. 

Q.  So,  one-twelfth,  or  less,  of  your  business  is  with  the 
International  Company? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  Milwaukee. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  McCormick. 

Q.    What  mowers? 

A.     The  McCormick  and  the  Dain. 

Q.    How  long  have  you  handled  the  Dain  ? 
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[      A.     Three  or  four  years. 

Q.    You  handle  a  general  line  of  farm  implements? 
A.    Yes,  sir. 

Q.    You  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
m  competition  with  like  implements  of  the  International? 
A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 
A.    We  sell  the  Case  and  the  Janesville  Plow  goods. 
Q.    What  wagons? 
A.     The  Studebaker  wagons. 
'      Q.    What  cream  separators? 

A.    The  Sharpies  cream  separator. 
Q.    What  harrows,  drag? 
A.    The  Case  and  the  Lean. 
Q.    What  disc  harrows  ? 
A.    The  Case. 
Q.    What  drills? 
A.    The  John  Deere. 

Q.    Mr.  Armknecht,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  the  Dain  mower? 
A.    No,  they  never  have. 

Q.    Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  the  company? 
A.    No,  sir. 

Q.    You  are  the  secretary  of  the  Implement  Dealers'  Asso- 
ciation of  Iowa? 
A.    Yes,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  quit  hanliling  the  Dain 
mower,  or  unless  you  would  agree  to  increase  your  purchases 
by  buying  this  and  that  or  the  other  of  their  other  lines,  what 
would  be  the  result? 
A.    I  would  quit  them. 

Q.     Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Donnellson? 
A.    Yes ;  the  Walter  A.  Wood,  the  Emerson,  and  the  Dain. 
Q.    The  Emerson  mower  and  the  Dain  mower? 
A.    Yes,  sir. 

Q.    Is  the  Johnston  handled  at  any  town  round  about  your 
place? 
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A.    The  Johnston  is  sold  at  West  Point,  10  miles  away,  i 
and  I  sold  it  two  years  ago. 

Q.    You  have  not  handled  it  for  two  years? 

A.  I  sold  the  corn  binder  only.  There  was  no  corn  binder 
trade  last  year. 

Q.    And  you  have  no  contract  t 

A.     None  last  year. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     Mr.  Armknecht,  you  have  been  a  prominent  man  in  o 
the  Implement  Dealers'  Association  for  some  years,  have 
you  not? 

A.  You  will  have  to  ask  someone  else.  I  would  not 
answer  that  question. 

Q.  I  will  put  it  in  another  way.  Were  you  not  the  presi- 
dent, in  the  year  1904,  of  the  Iowa  Implement  &  Vehicle 
Dealers  Association? 

A.  I  can  not  say  whether  that  was  the  year,  but  I  was 
president  two  years, 

Q.    Along  about  that  time? 

A.    Along  early  in  nineteen  hundred.  3 

Q.  Is  that  the  same  association  respecting  which  you 
testified  on  direct  examination  you  are  now  secretary  of? 

A.    Yes,  sir. 

Q.     Were  you  handling  the  Dain  mower  in  those  years? 

A.     It  has  been  built  only  five  years. 

Q.    You  were  not  handling  the  Dain  mower  at  that  time  ? 

A.     No,  sir. 

Q.  Were  you  handling  any  other  mower — any  mower  not 
made  by  the  International — in  those  years? 

A.     The  Standard  mower,  as  it  was  called  then. 

Q.    You  were  one  of  a  committee,  were  you  not,  represent-  ** 
ing  the  implement  dealers,  or  the  associations  of  implement 
dealers,  that  came  to  Chicago  in  the  fall  of  1904? 

A.    About  that  time,  yes,  sir. 

Q.  And  you,  with  others,  represented  the  implement 
dealers  at  a  meeting  which  was  had  with  the  sales  manager, 
or  some  high  official,  of  the  International  Harvester  Company 
of  America,  respecting  the  terms  of  the  conmiission  agency 
contracts  which  the  International  Harvester  Company  of 
America  was  in  the  custom  of  submitting  to  the  dealers  for 
signature  ? 

A.    Yes,  sir. 
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Q.  And  among  other  things,  one  of  the  features  of  that 
commission  agency  contract,  which  you  had  up  for  discussion, 
was  the  so-called  exclusive  clause  in  the  contract?  Do  you 
recall  that? 

A.  The  elimination  of  the  exclusive  clause  was  one  of  the 
requests  made  by  the  committee  at  that  time. 

Q.  There  had  been  a  good  deal  of  opposition  on  the  part 
of  the  dealers  and  the  dealers'  associations  to  the  fact  that 
that  clause  was  contained  in  the  contracts  in  those  years? 

A.    Yes,  sir. 

Q.  And  that,  among  others,  was  one  of  the  purposes  for 
which  you  had  this  conference  at  Chicago;  is  that  right? 

A.    That  among  others;  yes,  sir. 

Q.  So  that  even  if  the  International,  as  you  testified  on 
direct  examination,  has  never  asked  you  to  quit  handling  the 
Dain  mower,  or  has  never  said  to  you  that  you  could  not 
handle  their  harvesting  lines  unless  you  quit  handling  the 
Dain  mower,  as  a  matter  of  fact  in  those  years  when  you 
were  handling  the  Standard  mowers,  you,  as  a  representative, 
with  other  dealers,  came  to  Chicago  to  see  them  about  this 
exclusive  clause  relating  to  harvesting  machinery,  that  was 
contained  in  the  contract?       — 

A.    Yes,  sir;  that  was  about  1904. 

Q.    Whom  did  you  see? 

A.  We  had  a  conference  with  Mr.  Mayer  and  Mr.  Haskins 
and  Mr.  Legge, 

Q.  Some  of  the  things  included  in  the  exclusive  clause  to 
which  you  particnlarly  objected  were  the  stackers,  sweep 
rakes,  tedders,  and  hay  rakes?    Do  you  recall? 

A.  The  language  in  which  our  request  was  conveyed 
covered  such  goods  as  were  manufactured  by  competitive  con- 
cerns at  that  time — largely  competitive.  We  wanted  the 
privilege  of  going  into  the  open  market  and  buying  them 
wherever  we  pleased. 

Q.  How  many  dealers,  other  than  yourself,  are  there  in 
Donnellson? 

A.     One. 

Q.     What  harvesting  lines  does  he  handle? 

A.    He  handles  the  Deering,  the  Wood,  and  the  Emerson. 

Q.  Have  the  International  binders  and  mowers  been  the 
leading  types  of  binders  and  mowers  sold  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  Tnternational  make? 

A.    I  would  say  nearly  all  the  grain  binders. 
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Q.    What  per  cent,  of  the  mowers'? 

A.  I  can  speak  only  for  ourselves.  Our  competitor,  of 
course  I  watch  him ;  he  is  close  by.  In  our  own  town  I  would 
say  that  I  sold  about  nine  McCormick  mowers  last  year,  and 
three  Dains;  and  I  would  say  that  he  sold  about  the  same 
number  of  machines,  and  pretty  equally  divided  between  the 
Walter  A.  Wood  and  the  Deering. 

Q.  So  that  somewhat  over  half,  say  60  or  70  per  cent,  is 
International? 

A.     Slightly  over  half. 

Q.  Does  the  Johnston  Company  sell  corn  binders  around 
there? 

A.    Yes ;  they  have  an  agency  at  West  Point. 

Q.  What  per  cent,  of  the  corn  binder  business  in  your 
territory  is  International? 

A.  I  can  speak  only  of  two  years  ago.  There  were  not 
any  last  year. 

Q.     There  are  not  many  corn  binders  sold  there? 

A.  Not  annually.  It  is  only  when  hay  is  scarce  that  they 
buy  them. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    Not  more  than  half. 


Re-direct  Examination  by  Mr.  McHugh. 

Q.  You  came  in  with  this  committee  and  visited  the  offi- 
cials you  named  of  the  International,  in  1904? 

A.  I  could  explain  that  visit  a  little  better,  if  you  care 
to  have  me.  We  did  not  come  to  see  the  International  Har- 
vester Company,  we  did  not  come  to  see  them ;  that  is  not  the 
idea. 

Q.    But  you  did  see  them? 

A.  There  was  a  meeting  of  the  National  Federation  in 
the  City  of  Chicago,  which  covered  a  large  territory  here  in 
the  Mississippi  Valley.  Being  so  convenient  here,  and  feel- 
ing there  were  concessions  we  would  like,  we  met  the  people 
named  to  talk  matters  over — not  at  their  request,  but  of  our 
own  motion. 

Q.    You  found  them  cordial — Mr.  Legge? 

A.     Certainly. 

Q.  And  willing  to  co-operate  with  you,  recognizing  the 
situation  as  it  existed? 

A.  They  explained  they  would  meet  us  so  far  as  they 
could. 
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[       Q.    As  a  matter  of  fact,  the  exclusive  clause  was  in  the 
printed  torm  of  the  contract,  wasn't  it? 
A.    Yes,  sir. 

Q.    And  it  had  been  in  the  contracts  of  every  implement 
company  for  a  great  many  years? 

XV,  A\.  -^*  ^^^  ?.^y^7  machine  contract  that  I  had  seen  up  to 
that  time— and  I  had  been  in  business  15  or  20  years  prior  to 
that  time. 

Q.    And  it  was  the  universal  custom  among  implement 
companies  to  Have  that  clause  in  the  contract? 
^       A.    Yes,  sir. 

■       Q.    As  a  matter  of  fact,  that  exclusive  clause  was  not  re- 
spected to  any  great  degree? 

A'    mt^*  -^^  *^^  reason  we  asked  that  it  be  eliminated. 

Q.     That  it  was  a  form  of  contract  that  was  not  in  effect? 

A.     That  it  was  not  enforced. 

Q.  And  therefore  you  wanted  it  out  of  the  contract,  so  the 
contract  would  represent  the  facts? 

A.  We  thought  it  had  no  place  there,  because  it  was  not 
enforced,  and  for  that  reason  it  should  not  be  there.  We  did 
not  want  anything  that  could  be  used  against  us  in  case  the 
other  party  desired  to. 

Q.  And  at  that  very  time  you  were  handling  competing 
goods  ? 

A.    Yes,  sir. 

Q.    In  violation  of  the  strict  letter  of  that  contract? 

A.    Yes,  sir. 

Q.  And  the  next  year  the  clause  was  taken. out  from  the 
contract? 

A.     Shortly  afterwards. 

Re-Cross  Examination  by  Mr.  Grosvenor. 

Q.  What  types  of  binders  and  mowers  were  sold  in  your 
territory  before  the  International  was  organized? 

A.  The  Deering,  the  McCormick,  the  Osborne,  the  Mil- 
waukee, the  Champion,  the  Piano,  the  Wood,  the  Standard 
mowers,  the  Crown  mowers,  the  Esterly  binders  and  mowers, 
the  Johnston  binders  and  mowers ;  that  is  practically  all. 

Q.    Was  the  Esterly  sold  as  late  as  1901  and  1902? 

A.  No,  I  think  they  failed  or  quit  business  about  that 
time. 

Q.    Was  the  Wood  being  sold  there  at  that  time? 

A.     Oh,  yes ;  it  has  been  sold  near  us  continuously. 
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Q.    For  many  years? 

A.    Yes. 

Q.  Now,  isn't  there  a  difference  between  one  of  those 
separate  and  individual  companies  having  this  exclusive 
clause  in  a  contract,  and  a  merger  of  six  of  the  leading  ones, 
and  then  having  the  exclusive  clause  in  the  contract  made  by 
the  merger? 

Mr.  McHugh:  I  object  to  this  as  going  into  pure  specula- 
tion and  not  asking  for  a  fact. 

Q.  And  was  not  that  difference  in  the  state  of  things  one 
of  the  reasons  on  account  of  which  the  dealers  objected  to 
the  exclusive  clause? 

A.  I  would  not  say  that  it  was.  I  had  the  exclusive  clause 
cancelled  in  my  contract.  For  years  prior  to  that,  I  would 
not  sign  one  that  had  it  in,  for  my  own  part,  with  the  inde- 
pendent companies. 

Q.  What  per  cent,  of  your  business  to-day  is  with  the  In- 
ternational? 

A.  My  business  with  the  International  has  averaged  $2,000 
a  year  for  three  years  past.  My  total  implement  and  vehicle 
business  is  about  $30,000,  and  I  would  judge  my  implement 
business  is  about  $20,000. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No,  sir. 


BERT  McKINLEY,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  McKinley,  you  are  in  business  at  Morning  Sun,  a 
Iowa? 

A.    Yes,  sir. 

Q.    And  in  the  implement  and  hardware  business? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $25,000. 

Q.    How  much  business  do  you  do  a  year  in  implements  and 
twine? 

A.    About  half. 

Q.    About  $12,500? 

A.    Yes,  sir. 
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A.    About  $1,800. 


A.    Yes.  sir, 


^> 


Q.  What  line  of  binders  do  you  handle? 

A.  The  MeCormick. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  MeCormick. 

Q.  And  what  mowers? 

A.  The  MeCormick  and  the  Standard. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 

Q.  What  lines  of  implements  other  than  harvesting  ma- 
chinery do  you  handle? 

A.  The  Eock  Island  Plow  Company's,  the  Emerson- 
Brantingham  Company's,  and  the  Case. 

Q.    And  what  wagons, 

A.     Old  Hickory  and  Charter  Oak. 

Q.    What  manure  spreaders? 

A.     The  Black  Hawk,  made  by  the  Sechler  people. 

Q.    What  cream  separators? 

A.     The  Iowa  Dairy  and  the  Simmons. 

Q.    What  drag  harrows? 

A.    The  Eock  Island  Plow  Company's. 

Q.    And  what  drills? 

A.     The  Peoria. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.     7  or  8  years,  anyhow. 

Q.     Sell  some  of  them? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Standard  mower? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  more  business  with  the  company? 

A.     No,  sir. 

Q.     If  the  International  Harvester  Company  should  come 
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to  yoTi  and  impose  the  condition  that  yon  could  not  handle  ] 
their  harvesting  machinery  unless  you  did  quit  handling  the 
Emerson  mower,  or  unless  you  would  increase  your  pur- 
chases from  the  International  by  buying  this,  and  that,  or 
the  other  of  their  implements,  what  would  the  result  of  that 
be  in  your  case,  Mr.  McKinley? 

A.     I  would  probably  have  to  quit  them. 

Q.    Do  you  know  whether  the   John  Deere  binder  and 
mower  are  to  be  sold  at  Morning  Sun  this  year? 

A.     Yes,  sir. 

Q.     And  is  the  Johnston  corn  binder  on  sale  there  ? 

A.    Yes,  sir.  2 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  years  have  you  been  in  business? 

A.    Ten  years. 

Q.     Doing  business  under  your  own  name  all  that  time"? 

A.  No,  sir;  I  was  with  my  father  until  a  year  and  a  half 
ago. 

Q.  How  many  years  have  you  been  in  business  for  your- 
self? 3 

A.    A  year  and  a  half. 

Q.  You  succeeded  to  the  business  established  by  your 
father?  - 

A.     Yes,  sir. 

Q.  Were  you  working  in  his  business  or  for  his  business 
prior  to  one  year  and  a  half  ago  ? 

A.    Yes,  sir. 

Q.    How  many  dealers  are  there  in  Morning  Sun? 

A.     Three. 

Q.    What  harvesting  lines  do  the  other  two  dealers  carry?   . 

A.  They  carry  the  John  Deere  and  the  Deering  and  the 
Johnston  corn  harvesters. 

Q.     How  many  Deere  binders  have  been  sold  there? 

A.     This  is  their  first  year  with  the  Deere  binders. 

Q.     How  many  Deere  binders  have  been  sold  there? 

A.     None. 

Q.  So,  the  only  binders  sold  in  your  town  have  been  the 
Deering  and  the  ones  that  you  sell? 

A.  Yes,  sir.  A  few  years  ago  one  concern  had  the  Acme, 
and  sold  three  or  four  binders. 

Q.    What  binders  did  you  sell  last  year? 

A.     The.  McCormick. 
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Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make?    Speaking  of  grain  binders. 

A.    All  of  them. 

Q.  What  per  cent,  of  the  mowers  sold  in  your  territory 
are  International? 

A.    About  80  per  cent.,  I  should  say. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    About  95  per  cent. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.    About  the  same — 95  per  cent. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.     I  should  say  about  90  per  cent,  of  it. 

Q.     Do  you  sell  International  spreaders? 

A.  I  have  not  sold  any  this  year ;  I  have  sold  them  before, 
yes,  sir. 

Q.     Do  you  sell  International  tedders? 

A.     Tedders,  no,  sir;  I  do  not  sell  any  tedders. 


M.  P.  BEEWEB,  being  duly  sworn  as  a  witness  on  behalf  of 
g       the  defendants,  testified  as  follows: 

Direct  EoMmination  by  Mr.  McHugh. 

Q.    Mr.  Brewer,  you  are  in  business  at  Prophetstown,  Illi- 
nois? 

A.    Yes,  sir. 

Q.    In  the  business  of  selling  hardware  and  farm  imple- 
ments ? 

A.    Yes,  sir. 
A       Q.    How  much  business  do  you  do  a  year? 
^      A.    About  $60,000. 

Q.    How  much  business  do  you  do  in  farm  implements  and 
twine? 

A.    About  $40,000. 

Q.    How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $2,500  or  $2,600. 

Q.     So  that  a  very  small  proportion  of  your  implement 
business  is  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    We  handle  the  Acme  and  the  McCormick. 
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Q.    What  line  of  sulky  hay  rakes?  1 

A.     The  Acme  and  the  MeCormick  and  the  Sterling. 

Q.     What  line  of  mowers? 

A.     The  Acme  and  the  MeCormick  and  the  Standard. 

Q.    AVhat  twine? 

A.     The  Plymouth  and  the  International. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  wagons? 

A.     We  handle  the  Newton  and  the  Emerson-Brantingham.  2 

Q.     What  manure  spreaders? 

A.     The  Great  Western  and  the  John  Deere. 

Q.     What  cream  separators? 

A.     The  Sharpies  and  the  Empire. 

Q.     What  harrows,  drag  and  disc? 

A.  We  handle  the  Emerson  and  the  John  Deere  and  the 
Rock  Island. 

Q.    What  drills? 

A.    Tfie  Superior. 

Q.     How  long  have  you  handled  the  Acme  line?  „ 

A.     Four  or  five  years. 

Q.    How  long  have  you  had  the  Standard  mower? 

A.    About  eight  years. 

Q.  Mr.  Brewer,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Acme  line  or 
the  Standard  line  of  mowers? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  the  company?  4 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose on  you  the  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  quit  handling  the  Acme 
and  the  Standard  mower  and  the  Dain  mower,  or  any  of 
them,  or  unless  you  would  agree  to  increase  your  purchases 
of  the  company,  by  buying  this,  and  that,  or  the  other  of  their 
line  of  implements,  what  would  the  result  be  in  your  case,  Mr. 
Brewer? 

A.     I  would  tell  them  there  are  plenty  of  others. 

Q.     And  if  they  insisted  on  it  what  would  you  do? 

A.    I  would  have  to  cut  them  out. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Brewer,  how  many  Acme  binders  did  you  sell  last 
year? 

A.    It  was  either  13  or  14. 

Q.    How  many  McCormick? 

A.    I  think  9. 

Q.    How  many  Standard  mowers? 

A.    Isolds. 

Q.  Have  the  Standard  mowers  been  well  established  in 
2  you  territory  for  many  years  ? 

A.    Fairly  well,  yes,  sir. 

Q.  They  were  sold  there  before  the  International  came 
there? 

A.  No,  I  think  not;  I  think  the  International  was  there 
first. 

Q.    How  long  have  they  been  sold? 

A.     The  Standard? 

Q.    Yes. 

A.    About  8  years. 

3 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 

Mr.  McHugh:  Counsel  for  the  defendants  presents  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Omaha,  Nebraska,  general  agency  of  the 
International  Harvester  Company. 
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JOHN  L.  JONES,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Jones,  you  reside  at  Des  Moines,  Iowa? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  Manager  of  a  branch  house  for  John  Deere  Plow  Com- 
pany of  Moline. 

Q.  The  business  of  the  John  Deere  Plow  Company  is  the 
manufacture  and  sale  of  farm  implements? 

A.     The  sale  of  farm  implements,  yes,  sir. 
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Q.  Wliat  territory  do  you  have  in  charge  for  the  John 
Deere  Plow  Company  in  your  department  at  Des  Moines? 

A.    37  central  counties.  Of  the  State  of  Iowa. 

Q.  How  long  have  you  been  the  manager  of  the  branch 
house  of  John  Deere  Plow  Company  at  Des  Moines? 

A.  Since  May  1,  1911,  of  the  present  concern;  and  since 
October  1, 1909,  for  the  John  Deere  Plow  Company  of  Omaha. 

Q.    It  is  the  same  business? 

A.     The  same  business ;  yes,  sir. 

Q.     The  corporation  changed? 

A.    Yes,  sir. 

Q.  As  manager  of  that  branch  house  do  you  have  super- 
vision of  the  business  of  the  company  in  the  sale  of  farm  im- 
plements in  the  territory  you  have  named? 

A.    Yes,  sir. 

Q.    And  have  had  for  that  period? 

A.    Yes,  sir. 

Q.  Does  the  John  Deere  Plow  Company  compete  with  the 
International  Harvester  Company  in  the  sale  of  implements 
in  that  territory? 

A.    Yes,  sir. 

Q.  In  what  implements  does  it  compete  with  the  Interna- 
tional? Pardon  me,  I  guess  I  had  better  put  the  question  the 
other  way.    With  T^hat  implements  does  it  not  compete? 

A.  We  compete  with  them  on  the  entire  line  now,  except- 
ing traction  engines  and  threshing  engines. 

Q.  So,  you  compete  with  the  International  on  all  the  lines 
of  implements  that  the  International  makes  except  the  two 
you  have  mentioned? 

A.    And  I  should  have  mentioned  cream  separators? 

Q.     Cream  separators.     Those  three  lines? 

A.    Yes,  sir. 

Q.     On  all  the  others  you  are  in  competition? 

A.    Yes,  sir. 

Q.  And  that  includes  harvesting  lines  as  well  as  tillage 
tools  and  other  implements? 

A.    Yes,  sir. 

Q.  Prior  to  two  years  ago  you  were  not  selling  harvesting 
machinery? 

A.    We  started  to  sell  harvesters  on  my  territory  in  1912  ? 

Q.    In  1912? 

A.    Yes,  sir. 

Q.  Prior  to  that  time  you  were  selling  these  other  imple- 
ments without  having  a  line  of  harvesting  machinery? 

A.    Yes,  sir. 
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Q.  Your  implements  were  sold  to  the  retail  dealers 
throughout  your  country? 

A.    Yes,  sir. 

Q.    In  the  territory  you  have  named? 

A.    Yes,  sir. 

Q.  And  your  competing  implements  were  sold  to  dealers 
who  handled  International  Harvester  Company's  harvesting 
machinery? 

A.    Yes,  sir. 

Q.  Did  you  find  that  the  fact  that  the  dealers  were  han- 
dling International  Harvester  Company's  harvesting  ma- 
machinery  an  impediment  to  the  sale  by  you  to  the  dealers 
of  your  competing  implements? 

A.     No,  sir. 

Q.    You  began  the  sale  of  harvesting  machinery  in  19121 

A.     On  my  territory. 

Q.     On  your  territory? 

A.    Yes,  sir. 

Q.  And  the  binders  were  alloted  to  the  different  branches 
by  theTiouse? 

A.    Yes,  sir. 

Q.    How  many  were  alloted  to  you? 

A.     12. 

Q.    And  you  sold  them? 

A.     Yes,  sir. 

Q.    How  many  are  alloted  to  you  this  year? 

A.    100. 

Q.     And  do  you  expect  to  sell  them? 

A.    Yes,  sir. 

Q.  Mr.  Jones,  how  did  you  find  the  field  in  the  territory 
you  named,  during  the  period  you  have  been  there,  as  to 
whether  or  not  it  was  open  in  competition  to  do  business  with 
the  International  Harvester  Company,  in  competition  with 
their  line,  as  you  did?  Was  the  field  open  to  the  competitor 
to  do  business? 

A.    Yes,  sir. 

Q.    And  how  has  your  business  been  in  that  period? 

A.    A  decided  increase. 

Q.     In  the  competing  lines? 

A.     Yes,  sir. 

Q.  Prior  to  going  into  the  position  as  manager  of  the 
branch  house  at  Des  Moines,  did  you  travel  for  the  John 
Deere  Company? 

A.     Yes,  sir. 

Q.     How  long  did  you  travel? 
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A.    From  June  4,  1909,  to  October  1,  1909. 

Q.    In  what  section  of  the  country  did  you  travel! 

A.    Western  Iowa. 

Q.  So,  you  are  familiar  with  the  conditions  under  which 
the  agricultural  implement  business  is  carried  on  in  Iowa"? 

A.    Yes,  sir. 

Q.  And  you  are  acquainted  with  the  implement  dealers 
throughout  the  territory  in  which  you  do  business? 

A.    Pretty  generally,  yes,  sir. 

Q.    And  know  their  methods  of  doing  business? 

A.    Yes,  sir. 

Q.  Mr.  Jones,  suppose  the  International  Harvester  Com- 
pany should  go  to  the  implement  dealers  in  that  territory  and 
should  say  to  them  that  they  could  not  handle  the  Interna- 
tional Harvester  Company's  harvesting  machinery  unless 
they  handled  that  exclusively,  and  unless  they  would  take  the 
entire  line  of  implements  of  the  International  Harvester 
Company  and  handle  that  line  exclusively,  what  would  the  re- 
sult be  on  the  business  of  the  International  Company? 

A.  I  would  say  that  the  majority  of  the  dealers  would  tell 
the  International  to  take  their  goods  out  of  the  house. 

Q.  And  that  majority  would  be  made  up  of  the  stronger 
dealers;  would  it  not? 

A.     The  best  dealers  would  say  that,  I  believe. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  are  not  much  of  a  factor  in  binders,  are  you,  in 
your  territory? 

A.     Not  at  present;  no,  sir. 

Q.  Well,  I  am  not  asking  you  about  the  future.  I  say  are 
you  or  not  any  considerable  factor  in  binders  in  your  terri- 
tory? 

A.     It  depends  very  largely  on  how  you  mean  the  question. 

Q.     The  question  is  difficult  for  you  to  understand? 

A.    Yes,  sir. 

Q.  Were  12  binders,  the  number  of  binders  that  you  sold 
in  your  territory  for  the  year  1912,  a  large  proportion  of  the 
binders  sold  in  your  territory? 

A.     No,  sir. 

Q.  How  many  binders  were  sold  in  your  territory  last 
season? 

A.    I  could  not  answer  that  question. 
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Q.  Were  yours  a  fraction  of  one  per  cent,  of  what  were 
sold  in  your  territory? 

A.    No,  sir,  I  do  not  believe  they  would  be. 

Q.    Were  they  a  tenth  of  one  per  cent.? 

A.    I  would  not  say. 

Q.  You  do  not  think  they  were  as  much  as  a  tenth  of  one 
per  cent.? 

A.  They  were  a  very  small  per  cent.,  of  course,  of  the 
total  number  sold  on  my  territory. 

Q.    And  you  plan  to  sell  not  more  than  100  for  19lS? 

A.    That  is  all  that  I  will  have  to  sell. 

Q.    That  is  all  you  will  have? 

A.    Yes,  sir. 

Q.  Now,  are  you  able  to  state  from  those  figures  whether 
or  not  your  company  is  an  important  factor  in  the  sale  of 
harvesting  machinery  in  your  territory? 

A.  We  are  in  this  way:  the  fact  that  the  John  Deere  Plow 
Company  contemplate  supplying  binders  in  the  future  makes 
quite  a  difference. 

Q.  You  found  the  principal  lines,  namely,  your  plows, 
helpful  in  your  expanding  into  other  lines,  did  you  not? 

A.    Yes,  sir. 

Q.  Has  it  not,  in  the  same  way,  been  helpful  to  the  Inter- 
national to  have  its  principal  harvesting  lines  as  the  nucleus 
around  which  to  develop  their  other  lines? 

A.     Yes,  sir. 

Q.  How  many  mowers  did  you  sell  in  your  territory  in 
1912? 

A.  I  could  not  answer  that  question  because  I  have  not 
the  figures  at  hand,  nor  can  I  recall  the  number. 

Q.  Do  you  do  as  much  as  one  per  cent,  in  the  business  in 
mowers  in  your  territory? 

A.    I  should  estimate  fully  one  per  cent. 

Q.    Would  it  be  5  per  cent.  ? 

A.  I  would  not  want  to  say,  because  I  have  no  idea  how 
many  mowers  were  sold  on  the  territory, 

Q.  Then,  when  you  said  on  direct  examination  that  you 
compete  with  the  International  on  all  lines  excepting  the 
three  you  named — which  were  what? 

A.     Cream  separators  and  threshers  and  traction  engines. 

Q.  When  you  said  on  direct  examination  that  you  com- 
peted with  the  International  on  all  lines  except  those  three, 
as  a  matter  of  fact  in  binders  your  business  was  less  than  a 
tenth  of  one  per  cent,  of  the  binder  business  in  your  terri- 
tory? 
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A.    Yes,  sir.  1 

_  Q.     Then,  in  that  respect,  you  competed  with  the  Interna- 
tional in  binders  only  that  much? 

A.  We  put  all  our  binders  in  one  town,  and  we  worked 
that  town. 

Q.    How  many  towns  are  there  in  your  agency? 

A.    About  200. 

Q.  Then,  in  only  one  out  of  two  hundred  towns  have  you 
had  any  competition  with  the  International  on  binders? 

A.     One  town,  last  year,  yes,  sir. 

Q.     In  how  many  towns  do  you  sell  mowers? 

A.     I  could  not  say;  probably  75  or  100.  2 

Q.  And  in  those  towns  you  say  you  do  less  than  5  per  cent, 
of  the  total  of  the  mower  business? 

A.  I  did  not  say  less  than  5  per  cent.  I  could  not  tell  you 
what  per  cent,  it -would  be. 

Q.    How  many  mowers  did  you  sell? 

A.  I  say  I  can  not  answer  that  question,  because  I  have 
not  the  figures  at  hand. 

Q.  As  a  matter  of  fact,  your  competition  with  the  Inter- 
national on  mowers  has  been  very  small  in  your  territory? 

A.     It  has  been  very  strong,  on  the  contrary. 

Q.    Do  you  know  how  many  the  International  sold  in  your  " 
territory? 

A.     No,  sir;  I  could  not  answer  that  question. 

Q.     They  sold  10,  20,  or  30  times  that  number,  didn't  they? 

A.     I  could  not  say. 

Q.  I  wish  you  would  produce  a  statement  showing  how 
many  mowers  you  have  sold  in  your  territory. 

A.     I  can't  do  it  here. 

Mr.  McHugli:     He  can  supply  it  later. 

Q.  Mail  it  to  the  Examiner.  Are  grain  drills  another  of 
the  things  on  which  you  compete  with  the  International?        ^ 

A.    Yes,  sir. 

Q.  How  many  grain  drills  did  the  International  sell  in 
your  county  last  year? 

A.    I  could  not  say. 

Q.  The  International  has  been  in  grain  drills  no  larger  a 
factor  than  you  have  been  in  the  binder  business,  is  not  that 
the  fact,  until  the  last  year  or  two  ? 

A.  I  believe  that  1912  is  the  first  year  we  found  them  in 
competition  with  us  upon  grain  drills. 

Q.     Corn  planters:  is  that  another  line  which  you  make? 

A.    Yes,  sir. 
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\       Q.     When  did  you  have  your  first  competition  on  corn 
planters  with  the  International'? 

A.  The  first  knowledge  I  had  of  their  corn  planters  was,  I 
believe,  in  1912. 

Q.    Do  you  make  sulky  hay  rakes? 

A.    Yes,  sir. 

Q.     What  line  do  you  sell — the  Dain? 

A.     The  Dain,  yes,  sir. 

Q.  Do  you  do  5  per  cent,  of  the  business  in  sulky  hay 
rakes  in  your  territory? 

A.     No,  sir. 
2       Q.    Do  you  make  corn  binders? 

A.    No,  sir. 

Q.  Did  you  name  corn  binders  as  one  of  the  machines  or 
implements  in  respect  to  which  you  are  not  competing  with 
the  International? 

A.  I  will  have  to  change  my  answer  on  that.  We  are 
building  corn  binders  this  year. 

Q.    Have  you  sold  any  corn  binders  in  your  territory? 

A.    I  have  not  sold  any  yet. 
■    Q.     Then,  have  you  been  in  competition  with  the  Interna- 
tional on  the  sale  of  corn  binders  in  your  territory? 
^      A.     No,  sir. 

Q.  Then,  that  is  another  article  which  you  should  name  as 
one  of  the  articles  in  respect  to  which  you  have  had  no  com- 
petition with  the  International;  is  not  that  the  fact? 

A.    That  is  the  fact. 

Q.    What  are  your  principal  lines? 

A.    Plows — 

Q.     The  International  does  not  make  any  plows,  does  it? 

A.     Not  that  I  know  of. 

Q.     Have  you  ever  been  in  competition  in  your  territory 
^  with  the  International  on  plows? 

A.     No,  sir. 

Q.  That  is  another  article,  then,  which  you  should  have 
named  in  respect  to  which  you  have  had  no  competition  with 
the  International? 

A.  I  intended  to  mention  the  lines  we  build,  not  what  they 
build,  because  I  have  no  knowledge  of  what  they  build. 

Q.  You  testified  on  direct  examination  that  you  are  in 
competition  with  the  International  on  everything  except  the 
three  things  you  named.  You  have  never  had  any  competi- 
tion with  the  International  on  plows,  have  you? 

Mr.  McHugh :     Pardon  me.    The  question  is  improper,  be- 
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cause  the  witness  said  that  the  competition  was  on  the  liiiCS 
made  by  the  International  except  on  those  things. 

Mr.  Grosvenor:    No — 

Mr.  McHugh:  I  framed  my  question  deliberately,  and 
changed  it  to  so  read. 

Mr.  Grosvenor :  Mr.  Examiner,  go  back  and  read  the  ques- 
tion. 

Mr.  McHugh :  You  will  see  the  change  I  put  in  my  ques- 
tion. 

(The  following  questions  and  answers  were  then  read  by 
the  Examiner:  "Q.  Does  the  John  Deere  Plow  Company 
compete  with  the  International  Harvester  Company 'in  the 
sale  of  implements  in  that  territory?  A.  Yes,  sir.  Q.  In 
what  implements  does  it  compete  with  the  International? 
Pardon  me,  I  guess  I  had  better  put  the  question  the  other 
way.  With  what  implements  does  it  not  compete?  A.  We 
compete  with  them  on  the  entire  line  now,  excepting  traction 
engines  and  threshing  engines.  Q.  So,  you  compete  with 
the  International  on  all  the  lines  of  implements  that  the  In- 
ternational makes  except  these  two  that  you  have  mentioned? 
A.  And  I  should  have  mentioned  cream  separators.  Q. 
Cream  separators.  Those  three  lines?  A.  Yes,  sir.  Q. 
On  all  the  others  you  are  in  competition?  A.  Yes,  sir.  Q. 
And  that  includes  harvesting  lines  as  well  as  tillage  tools  and 
other  implements?     A.    Yes,  sir.") 

Mr.  Grosvenor:  The  question  is  very  confusing,  because 
it  states  two  things  there. 

Q.  Now,  let  us  get  it  clear  on  the  record.  You  had  no 
competition  until  the  year  1912  with  the  International  on 
binders  in  your  territory,  and  in  1912  you  sold  only  12  bind- 
ers in  your  territory? 

A.    That  is  all  the  binders  we  sold  on  my  territory  in  1912. 

Q.     The  International  did  not  compete  with  you  on  plows? 

A.     Not  that  I  know  of. 

Q.  You  named,  first,  plows  among  your  important  lines. 
What  other  lines  do  you  make? 

A.     Cultivators — 

Q.    What  are  your  principal  lines? 

A.  Cultivators,  smoothing  harrows,  disc  harrows,  corn 
planters,  hay  loaders,  side-delivery  rakes,  mowers,  hay 
presses,  hay  stackers,  sweep  rakes,  power  corn  shellers, 
hand  corn  shellers,  grinders,  spreaders,  grain  drills,  sowers, 
wagons,  gasoline  engines,  farm  trucks,  wagon-boxes,  ensilage 
cutters.    That  is  all  I  can  think  of  right  now. 


1 


428  John  L.  Jones,  Cross-Examination. 

\       Q.    What  is  the  name  of  the  company  of  which  you  are 
the  manager? 

A.     John  Deere  Plow  Company  of  Moline,  Illinois. 

Q.    Is  that  an  Illinois  corporation! 

A.    Yes,  sir. 

Q.    And  all  the  stock  is  owned  by  what  other  company? 

A.    Why,  I  could  not  answer  that  question. 

Q.  Well,  that  is  not  the  manufacturing  company  of  which 
you  are  manager? 

A.    No,  sir. 

Q.    It  is  not  John  Deere  &  Company? 
2      A.    It  is  not  Deere  &  Company, 

Q.  It  is  one  of  the  distributing  or  jobbing  houses  of  Deere 
&  Company;  is  that  right? 

A.    Yes,  sir. 

Q.    Who  is  president  of  your  company? 

A.  I  can  not  say  positively,  but  I  believe  it  is  William 
Butterworth. 

Q.    He  is  the  president  of  Deere  &  Company,  is  he  not? 

A.    Yes,  sir. 

Mr.  McHugh:    Q.    How  did  you  find  the  competition  with 
the  International  in  your  territory,  as  to  whether  it  was  fair 
^  and  businesslike,  or  not? 

A.    I  have  always  found  it  fair. 

Q.    Do  you  make  twine? 

A.    No,  sir. 

Q.    Do  you  sell  twine? 

A.    No,  sir. 

Q.  That  is  another  article  which  you  should  have  named 
as  being  one  with  which  you  are  not  in  competition  with  the 
International  Harvester  Company,  is  it  not? 

A.    It  is  an  article  they  sell.    Of  course  I  did  not  mention 
A  that  as  an  agricultural  implement. 

Q.  The  sales  of  it  are  very  much  larger  than  the  sales  of 
a  great  many  agricultural  implements,  are  they  not? 

A.     I  should  say  so,  yes. 

Q.    It  goes  to  the  same  dealers,  doesn't  it? 

A.    Yes,  sir. 
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CHARLES  C.  JONES,  being  duly  sworn  as  a  witness  on  be- 
lialf  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Jones,  you  live  at  Sandwich,  Illinois? 

A.    Yes,  sir, 

Q.    What  is  your  business? 

A.  I  am  general  manager  of  the  Sandwich  Manufactur- 
ing Company. 

Q.  And  what  is  the  business  of  the  Sandwich  Manufactur- 
ing Company? 

A.    The  manufacture  of  agricultural  machinery. 

Q.  How  long  have  you  been  connected  with  the  Sandwich 
Manufacturing  Company? 

A.    35  years. 

Q.    You  have  been  its  general  manager  how  long? 

A.    For  the  past  nine  years. 

Q.  Over  what  territory  do  you  sell  the  implements  that 
your  company  manufactures? 

A.  We  sell  in  every  state  in  the  Union,  but  our  largest 
trade,  the  most  important  trade,  is  with  the  corn  belt  states 
or  exporting  states. 

Q.  In  the  manufacture  and  sale  of  the  implements  are  you 
in  competition  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    And  have  been  in  competition  with  it? 

A.    Yes,  sir. 

Q.  Is  it  the  fact  that  everything  which  the  Sandwich 
Manufacturing  Company  manufactures  and  sells  is  manu- 
factured and  sold  in  competition  with  the  International  Har- 
vester Company? 

A.  Sold  by  the  International  Harvester  Company;  not  all 
manufactured. 

Q.  Then,  the  International  Harvester  Company  sells 
throughout  the  United  States  all  the  kinds  of  -  implements 
that  the  Sandwich  Manufacturing  Company  manufactures 
and  sells? 

A,    Yes,  sir. 
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Q.  So  that  your  entire  business  is  competitive  with  the  In- 
ternational Harvester  Company  in  the  sales? 

A.    Yes,  sir. 

Q.  How  have  yon  found  the  competition  of  the  Interna- 
tional Harvester  Company,  whether  it  is  fair,  reasonable, 
and  businesslike,  or  otherwise? 

A.    I  would  characterize  it  as  fair  competition: 

Q.    And  how  has  your  business  been? 

A.    Our  business  is  growing. 

Q.  You  sell  to  the  dealers  who  handle  the  International 
Harvester  Company's  harvesting  machinery? 

A.    Yes,  sir. 

Q.  Have  you  found  the  fact  that  the  dealers  were  handling 
the  International  Harvester  Company's  harvesting  machin- 
ery an  obstacle  to  your  selling  to  them  the  implements  that 
you  manufacture  and  sell? 

A.     No,  sir. 

Gross-Examination  by  Mr.  Grosvenor. 

Q.  Your  company  does  not  make  any  binders? 

A.  No,  sir. 

Q.  It  does  not  sell  any  twine? 

A.  No,  sir. 

Q.  It  does  not  sell  any  mowers? 

A.  No,  sir. 

Q.  It  does  not  sell  any  rakes? 

A,  Side-delivery  rakes. 

Q.  It  does  not  sell  any  sulky  rakes,  does  it? 

A.  No,  sir,  no  sulky  rakes. 

Q.  Those  are  some  of  the  principal  lines  of  the  Interna- 
tional, are  they? 

A.  Yes,  sir. 

Q.  I  show  you  the  Implement  Blue  Book  for  1912,  page 
89,  and  ask  if  that  is  an  advertisement  of  your  company? 

A.  Yes,  sir. 

Q.  That  is  an  advertisement  of  what  is  known  as  "The 
Everlasting  Sandwich  Cypress  Farm  Elevator,"  is  it  not? 

A.  Yes,  sir. 

Q.  It  is  a  half-page  advertisement  of  that  article? 

A.  Yes,  sir. 

Q.  With  a  picture  of  it? 

A.  Yes,  sir. 
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Mr.  Grrosvenor:    I  ask  that  the  advertisement  he  copied     1 
into  the  record. 

The  advertisement  is  as  follows : 


THE    EVERUSTING    SANDWICH    CYPRESS    FARM    ELEVATOR 


MooDteJ  OB  Truck*  or  Without. 
THtiog  or  Swiociiw  Keceiviot  Hoppcri, 


Corn  Cleanins  Grate  or  Screen,  for  screening  out  shelled  com. 
CtHb  Conveyor*  fn  air  lengths.    SWIVEL  GRAIN  SPOUTS.     Horse  Power*  and  Gas- 
oline   Engines,    all   sizes. 
We  etnploy-the  OVERHEAD  DUMP  JACK — The  Simplest  and  Strongest  on  the  mar- 
ket. .  A  descriptive  Catalog,-  together  with  quotations,  sent  on  application. 
We  also  make  Sandwich  Corn  Shellers,  Spring  and  Cylinder; 

Sandwich    Hay   Presses,    Horse   and    Belt   Power; 
Sandwich   Horse  Powers,   Feed   Mills,   Etc. 

Sandwich  Manufacturing  Company/  •  Sandwich,  HI. 

branch  Houses:    Council  Bluffs,  la.    Peoria,  III.    Cedar  Rapids,  la.    Kansas  City,  Mo. 

Q.     Does  the  International  make  those  elevators? 

A.    No,  sir ;  they  buy  and  job  those  of  another  make. 

Q.    What  type  do  they  job? 

A.  An  elevator  made  by  the  Hart- Ware  Company,  of 
Peoria,  Illinois. 

Q.    How  long  have  they  been  jobbing  those  elevators? 

A.    About  two  years.    I  think  they  commenced  in  1911. 

Q.    Are  you  sure  of  that? 

A.  Well,  only  as  we  get  those  things  in  the  trade,  reports 
from  our  men. 

Q.  Are  you  able  to  explain,  then,  why  elevators  are  not 
in  the  list  of  things  submitted  by  the  International  Harvester 
Company, — ^in  the  list  of  things  which  they  sell? 

A.     No,  sir. 

Q.     Are  you  positive  the  International  sells  those  things? 

A.     They  sold  them  last  year. 

Q.    How  many  did  they  sell? 
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A.  I  do  not  know  how  many  they  sold,  but  we  meet  them 
in  competition  at  a  number  of  different  points. 

Q.    How  many  of  those  will  you  sell  in  a  season? 

A.    We  sold  2551  last  year. 

Q.  What  was  the  first  year  the  International  started  to 
sell  those? 

A.  The  first  year  I  know  of  their  starting  to  sell  that  ma- 
chine was  in  1911. 

Q.  Can  you  state  approximately  in  how  many  different 
places  they  have  been  sold  by  the  International? 

A.    No,  sir,  I  have  no  means  of  knowing  that. 

Q.  Here  is  another  advertisement,  at  page  212.  Is  that 
an  advertisement  of  your  company? 

A.    Yes,  sir. 

Mr.  Grosvenor:  I  ask  that  that  advertisement  be  copied 
into  the  record. 

The  advertisement  is  as  follows : 

SANDWICH  SOLID  STEEL  MOTOR  PRESS. 


A  FvLL  Gkown  Business  Baling  Outfit.    A  Money  Makes 
FOR  Jobbing  Work. 
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M 


The  Press:  The  "Sandwich  Solid  Steel. 

The  strongest  steel  frame  press  made.  Very  Simple.  The 
famous  Elliptic  Gear  Power  Compounders.  Large  Feed 
Opening.  Perfect  Self-Feeder;  Simple  Block  Dropper.  Chain 
driven  with  Friction  Clutch  Sprocket  on  Press— no  belt 
troubles. 

The  Engine:  "Chanticleer"  4-5-7  or  9  h.  p.  Simple, 
Hopper-Cooled ;  High  Grade.  Equipped  with  both  Batteries 
and  Dynamo.  Securely  mounted,  with  Seat  for  driver.  _  This 
Engine  is  a  standard,  low  speed,  up-to-date  motor,  built  for 
long  life  at  heavy  work.    Send  for  catalogue  and  prices. 
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Sandwich  Manufacturing  Company Sandwich,  III.  ] 

Branch   Houses:     Council   Bluffs,   la.    Peoria,   111.     Cedar 
Rapids,  la.    Kansas  City,  Mo. 


Q.  This  is  an  advertisement  of  the  Sandwich  Solid  Steel 
Motor  Press.  What  type  of  press  does  the  International  sell 
in  competition  with  that  press? 

A.  A  press  of  steel  construction,  somewhat  heavier  than 
ours,  with  a  motor  mounted  differently. 

Q.  The  sale  of  those  presses  is  very  limited  in  comparison 
with  the  sale  of  binders  and  mowers,  is  it  not? 

A.     Oh,  yes,  sir. 

Q.  I  show  you  another  statement,  on  page  347.  Will  you 
state  whether  or  not  that  is  an  accurate  statement  of  the  of- 
ficers of  your  company  and  of  the  implements  it  sells  ? 

A.  Sweep  horse  powers  should  be  added  to  this.  I  think 
of  no  other. 

Mr.  Grosvenor :  I  ask  that  the  advertisement  be  copied  in- 
to the  record. 

The  same  is  as  follows: 

"SANDWICH  MFG.  CO.  Established  1854.  Incorporated  1867. 
Capital  $500,000.  President,  F.  S.  Mosher;  Vice-Presi- 
dent, H.  A.  Adams;  Secretary  and  Treasurer,  C.  C. 
Jones. — Spring  and  Cylinder  Power  Corn  Shellers,  Horse 
and  Belt  Power  Hay  Presses,  Portable  Farm  Grain 
Elevators,  Clean  Sweep  Hay  Loaders,  Side  Delivery  Hay 
Bakes,  Feed  Mills,  Hand  Carts,  etc. ' ' 

Q.  The  first  article  named  here  is  spring  and  cylinder 
power  corn  shellers.  Does  the  International  sell  those  power 
corn  shellers? 

A.  They  sell  the  shellers  of  the  spring  or  picker  wheel 
type. 

Q.  They  are  not  a  large  factor  in  that  part  of  the  busi- 
ness, are  they? 

A.    I  do  not  so  consider  them. 

Q.     How  many  have  they  sold?    Have  you  any  idea? 

A.     No,  I  have  not. 
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Q.  Another  of  your  makes  is  portable  farm  grain  eleva- 
tors. Does  the  International  sell  those? 

A.  That  is  the  one  you  inquired  about,  and  I  answered 
you  regarding  it. 

Q.  That  is  the  same  thing  under  another  name,  is  it? 

A.  Yes,  sir. 


ERASTUS  ENGRAM,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Engram,  you  live  at  Plainwell,  Michigan? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  Buying  produce  of  the  farmers,  selling  agricultural 
implements,  and  so  forth. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $100,000. 

Q.    How  much  business  do  you  do  in  farm  implements? 

A.    Probably  $35,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    In  the  neighborhood  of  $12,000. 

Q.  About  a  third,  or  probably  more,  of  your  implement 
business  would  be  with  the  International  Harvester  Com- 
pany? 

A.    I  should  think  so. 

Q.    What  line  of  binders  do  you  handle? 

A.    We  handle  the  Deering  and  the  Johnston. 

Q.    What  line  of  sulky  hay  rakes? 

A,    We  handle  the  Johnston  and  the  Deering. 

Q,    What  line  of  mowers  do  you  handle? 

A.  We  handle  the  Deering,  the  Johnston,  the  Crown  mow- 
er, and  the  Standard. 

Q.  How  long  have  you  handled  the  Johnston  line  of  har- 
vesting machinery? 

A.    I  should  think  7  or  8  years. 

Q.    You  handle  the  Johnston  com  binder? 

A.    Yes,  sir. 

Q.    How  long  have  you  handled  the  Crown  mower? 

A.     Probably  4  or  5  years. 

Q.    How  long  have  you  handled  the  Standard  mower? 
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A.    For  about  the  same  length  of  time,  4  or  5  years. 

Q.    How  long  have  you  handled  the  Deering  line? 

A.  Ever  since  we  have  been  in  business  there,  probably 
15  or  16  years. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.     We  try  to,  yes,  sir. 

Q.  And  do  you  handle  general  lines  of  farm  implements 
other  than  harvesting  machinery  made  by  other,  companies 
and  sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    In  what? 

Q.     In  tillage  tools,  wagons,  and  so  forth. 

A.  The  Bucher  &  Gibbs,  and  the  John  Deere  Plow  Com- 
pany. 

Mr.  Grosvenor;  Are  you  reading  articles  from  the  memo- 
randum you  have  before  you,  or  stating  articles  that  you  have 
in  your  shop? 

The  Witness :  Things  we  have  in  the  shop.  I  thought  like 
enough  that  question  might  come  up,  and  I  made  a  memoran- 
dum. Also  handle  Studebaker  wagons,  Belknap  wagons, 
Weber  wagons. 

Q.  Mr.  Engram,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston  line  of 
harvesters  or  the  Crown  mower  or  the  Emerson  mower? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  bought  more  goods  of  that  company? 

A."   No. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  on  you  the  condition  that  you  could  not 
handle  their  harvesting  machinery  at  all  unless  you  did  cease 
doing  business  with  the  Johnston  line  of  harvesters,  or  the 
Crown  mower,  or  the  Emerson  mower,  or  unless  you  would 
increase  your  purchases  from  the  International  by  buying 
this  and  that  or  the  other  implement  in  their  long  line,  what 
would  the  result  be  in  your  case  ? 

A.  It  seems  to  me  that  a  fellow  would  feel  like  telling  them 
to  take  them  and  get  out. 

Q.  That  is  your  judgment  of  what  would  happen  if  they 
imposed  that  condition  and  insisted  on  it? 

A.     Well,  yes.    A  fellow  likes  to  run  his  own  business. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Standard  mowers  did  you  sell  in  1912  ? 

A.  In  1912,  about  five. 

Q.  How  manj^  Crown  mowers? 

A.  About  the  same  number. 

Q.  How  many  Deering? 

A.  I  could  not  just  say  that,  but  I  would  think  perhaps  12 
or  15. 

Q.  How  many  Johnston  grain  binders  did  you  sell? 

A.  Three  or  four. 

Q.  How  many  Deering? 

A.  Probably  ten. 

Q.  How  many  Deering  corn  binders? 

A.  One  or  two. 

Q.  Any  Johnston? 

A.  Yes ;  five  or  six. 
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A.  PATTERSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Patterson,  you  are  in  business  at  Martin,  Michi- 
gan? 

A.    Yes,  sir. 

Q.    What  is  your  business  ? 

A.     My  business  is  handling  hardware  and  agricultural 
implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    In  the  neighborhood  of  about  $25,000. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    I  should  think  about  half. 

Q.    About  $12,500? 

A.    Yes. 

Q.     How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     In  the  neighborhood  of  $4,500. 

Q.    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     We  handle  the  Deering  binder  and  the  Deering  mower. 

Q,    And  the  Deering  sulky  rake? 
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A.    Yes,  sir.  i 

Q.     Do  you  sell  many  side-delivery  rakes'? 

A.    I  sell  some,  yes. 

Q.  Do  you  sell  more  sulky  rakes  or  side-delivery  rakes  in 
your  territory? 

A.    No,  we  sell  more  side-delivery  rakes. 

Q.     What  side-delivery  rakes  do  you  handle? 

A.     The  Keystone. 

Q.     That  is  International? 

A.     Yes,  sir, 

Q.     Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in  2 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Gale  goods,  manufactured  by  the  Gale 
Manufacturing  Company,  the  Gibbs  goods,  and  some  of  the 
John  Deere  goods. 

Q.  Has  the  International  Harvester  Company,  Mr.  Pat- 
terson, ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  them? 

A.     No,  sir,  not  under  any  circumstances.  o 

Q.     They  have  never  said  that  to  you? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting  ma- 
chinery at  all  unless  you  did  buy  more  goods  of  them,  unless 
you  did  buy  this  and  that  or  the  other  of  their  long  line  of 
implements,  what  would  be  the  effect  of  that,  Mr.  Patterson, 
in  your  case? 

A.  The  effect  would  be  that  they  could  take  their  goods 
and  go. 

Q.     Is  the  Johnston  or  the  Walter  A.  Wood  line  of  harvest-  4 
ing  machinery  handled  in  any  town  round  about  Martin  where 
you  meet  it  in  competition? 

A.  The  Johnston,  I  guess,  is  handled,  or  was  handled,  at 
Wayland. 

Q,    How  far  is  that? 

A.  Ten  miles,  and  I  believe  it  has  been  handled  at  Plain- 
well. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Martin? 

A.  In  the  implement  and  hardware  business  only  my  son 
and  myself;  we  are  together. 

Q.    Then,  there  is  only  one  firm  there? 

A.    Yes. 

Q.  The  only  harvesting  implements  you  care  to  sell  are 
those  of  the  International? 

A.    Well,  we  started  in  with  them. 

Q.    I  beg  pardon? 

A.  I  say  we  started  in  with  them  a  good  many  years  ago, 
and  they  have  always  used  us  right,  and  we  are  going  to  stay 
by  them. 

Q.  You  handled  the  McCormick  long  before  the  Interna- 
tional was  organized? 

A.     Oh,  yes. 

Q.  I  suppose  the  McCormick  and  the  Deering  machines 
are  the  leading  machines  in  your  territory? 

A.    Yes,  the  McCormick  and  the  Deering. 

Q.  What  were  the  other  binders  that  were  being  sold  in 
your  territory,  which  were  known  around  there  at  the  time 
the  International  was  organized  in  1901? 

A.    What  other  kind? 

Q.     Yes.    Were  the  Pianos  there? 

A.    Yes,  I  think  Mr.  Russell  handled  the  Piano  one  season. 

Q.     And  were  the  Champions  well  known  there? 

'A.  The  Champion  was  handled  at  Shelbyville,  a  town 
four  miles  north  of  us,  and  at  Plainwell,  six  miles  and  a  half 
south. 

Q.  Were  any  Osbornes  or  Milwaukees  sold  in  your  terri- 
tory before  the  International  was  organized? 

A.     Yes,  sir. 

Q.  Can  you  think  of  any  other  machines  that  were  sold  in 
your  territory  in  1901  and  1902? 

A.  In  1901 — I  do  not  know  as  there  were  any,  only  some 
of  the  Champions  and  two  or  tliree  of  thr;  McCormicks  sold. 

(j).  What  per  cent,  of  tlio  binders  sold  in  your  territory 
today  aro  International,  which  of  course  includes  the  McCor- 
mick, the  Dcfring,  the  Piano,  the  Champion,  the  Milwaukee, 
and  the  Osborne? 

A.  Well,  sir,  I  can  tell  you  it  would  take  about  pretty 
n<'?ir  all  of  Ihcrri. 

Q.     About  !)9  per  cent,  would  be  International? 
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A.    Well,  there  are  a  few  others  sold  there.  1 

Q.    Well,  95  per  cent,  would  be  a  conservative  estimate? 

A.    Yes,  sir. 

Q.    And  would  95  per  cent,  be  a  conservative  estimate  of 
the  mowers  that  are  International? 

A.     I  think  so";  around  in  that  neighborhood. 

Q.    And  the  same  per  cent,  would  apply  to  the  sulky  rakes  ? 

A.    You  mean  the  side-delivery  rakes? 

Q.     There  are  some  sulky  rakes  sold,  are  there  not? 

A.     Yes,  but  very  few. 

Q.     Well,  let  us  leave  them  out.  What  per  cent,  of  the  side- 
delivery  rakes  are  International?  2 

A.    As  to  that  I  could  not  tell.    I  can  tell  what  we  sell. 

Q.    What  do  you  sell? 

A.    We  sold  about  20  last  year. 

Q.     20  side-delivery  rakes? 

A.     That  is,  side-deliveries  and  loaders. 

Q.    Were  those  all  International? 

A.    Yes,  sir. 

Q.    Then,  so  far  as  you  know,  it  is  100  per  cent.  Interna- 
tional? 

A.    Not  100  per  cent.;  there  are  some  John  Deere  sold  in  q 
there.  "^ 

Q.    Would  90  per  cent,  be  a  conservative  estimate?    Can't 
you  give  me  an  estimate? 
A.     No,  sir,  I  can  not. 
Q.     Do  you  sell  twine? 
A.    Yes,  sir. 
Q.     International  twine? 

A.     We  sell  International  twine,  and  we  sell  the  Plymouth 
twine  also. 

Q.     Does  the  International  have  half  the  business  in  twine 
in  your  territory?  ^ 

A.     Yes,  sir. 

Q'.    How  much  does  it  have? 
A.    It  has  more  than  half. 
Q.     75  per  cent.? 
A.    Just  about. 

Q.     Are  any  corn  binders  sold  around  there? 
A.    Very  few. 
Q.    Many  tedders? 

A.     Once  in  a  great  while  a  tedder  is  sold. 
Q.     Are  many  spreaders  sold  there? 
A.    Yes. 
Q.     Do  you  sell  International  spreaders? 
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A.    Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.  "We  sell  International — what  we  have  sold.  "We  have 
sold  only  one  outside  of  the  International  this'  season,  and 
that  was  a  John  Deere. 

Q.     Then,  at  least  70  or  80  per  cent,  of  it  is  International? 

A.    Yes,  sir. 


J.  S.  REISINGER,  being  duly  sworn  as  a  witness  on  behalf 
^      of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Reisinger,  you  are  in  business  at  "Woodland,  Michi- 
gan? 

A.  Yes,  sir. 

Q.  And  in  the  farm  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

3  A.  From  $20,000  to  $50,000. 

Q.    A  fair  average  would  be  about  $35,000? 

A.     Yes,  sir. 

Q.  How  much  business  do  you  do  on  a  like  fair  average 
with  the  International  Harvester  Company? 

A.     From  $3,000  to  $10,000. 

Q.  That  is  a  pretty  wide  range.  Then  we  will  say  $7,000 
would  be  a  fair  average? 

A.    Yes. 

Q.  About  one-fifth  of  your  business  would  run  with  the 
International? 

4  A.    Yes. 

Q.  "What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    I  handle  the  McCormick. 

Q.  What  lines  of  implements  other  than  harvesting  ma- 
chinery do  you  handle  that  compete  with  like  implements  of 
the  International? 

A.  The  Superior,  the  Sandwich  Manufacturing  Company, 
the  Studebaker,  and  the  Ohio  Rake  Company. 

Q.     The  Gale  goods? 

A.     The  Gale  Manufacturing  Company. 

Q.     Has  the  International  Harvester  Company  ever  said 
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to  you,  Mr.  Eeisinger,  that  you  could  not  handle  their  har-  i 
vesting  machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  Suppose  the  International  should  come  to  you  and  im- 
pose as  a  condition  to  the  handling  of  their  harvesting  lines 
that  you  could  not  handle  them  at  all  unless  you  did  increase 
your  purchases  from  the  company,  by  buying  this,  and  that, 
or  the  other  of  their  other  line  of  implements,  what  would  2 
the  result  be  in  your  case? 

A.  I  think  I  would  tell  them  that  I  am  running  this  end 
of  it. 

Q.     And  if  they  insisted  on  that  condition — 

A.    Why,  I  would  quit  them. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Woodland,  Mr.  Eeis- 
inger? 3 

A.    I  am  the  only  one. 

Q.  So  that  in  your  town  the  only  harvesting  implements 
sold  are  the  International? 

A.    Yes,  sir. 

Q.  I  suppose  their  binders  and  mowers  are  the  leading 
binders  and  mowers  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  International? 

A.    I  should  judge  about  three-quarters. 

Q.    75  per  cent.?  4 

A.    Yes. 

Q,    What  per  cent,  of  the  corn  binders  are  International? 

A.     Probably  the  same. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    When  it  comes  to  mowers,  I  think  it  is  more  than  that. 

Q.    Would  it  be  85  per  cent.? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.     I  do  not  sell  many  hay  rakes. 

Q.     You  sell  side-delivery  rakes? 
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A.  They  are  all  side-delivery  rakes,  yes,  sir. 

Q.  WKat  per  cent,  of  them  is  International? 

A.  They  get  about  25  per  cent,  in  my  territory. 

Q.  "What  per  cent,  of  the  twine  is  International? 

A.  About  three-quarters. 

Q.  75  per  cent.    Do  you  sell  International  spreaders? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.    75  to  80  per  cent. 

Q.    Are  there  any  tedders  sold  around  there? 

A.    No,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No,  sir. 

Mr.  McHugh:  Q.  The  other  binders  sold  are  the  Wood 
and  the  Johnston? 

A.    Yes,  sir. 


W.  H.  GILTNE'E,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Giltner,  you  are  in  business  at  Ottumwa,  Iowa? 

A.    Yes,  sir. 

Q.    What  is  you  business? 

A.     Implements  and  buggies  and  harness. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    I  don't  know  as  I  could  tell  exactly. 

Q.    I  count  the  vehicles  in;  not  automobiles. 

A.     No.    Well,  it  would  be  about  $35,000  or  $37,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     About  $4,500. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    I  handle  the  McCormick. 

Q.    What  twine  do  you  handle? 

A.    The  Deering. 

Q.  What  line  of  implements  do  you  handle  other  than  har- 
vesting machinery  made  by  other  companies  and  sold  in  com- 
petition with  implements  of  the  International?  Do  you  han- 
dle the  Parlin  &  Orendorff  goods? 
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A,    I  have  handled  the  Parliu  &  Orendorff  plow,  and  the  , 
Tower  cultivator. 

Q.    What  disc  harrow's? 

A.  I  handle  the  Parlin  &  Orendorff  disc  harrows,  and  the 
Keystone  made  by  the  International. 

Q.    What  drills? 

A.     The  Peoria. 

Q.    What  planters? 

A.     The  Hayes  mostly;  some  P.  &  0. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  the  company?         2 

A.    No,  sir,  they  never  have. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  buy  more  goods 
of  the  International,  buying  this,  and  that,  or  the,  other  of 
their  other  line  of  implements,  what  would  the  result  be  in 
your  case  ? 

A.  The  result  would  be  I  would  tell  them  I  would  not  buy 
any;  I  would  buy  what  I  want  to.  They  could  not  force  me 
to  buy  anything. 

Q.    Is  the  new  John  Deere  binder  on  sale  this  year  at  Ot-  <i 
tumwa? 

A.    Yes,  sir. 

Q.  And  is  the  Acme  line  of  harvesting  machinery  on  sale 
at  any  points  near  Ottumwa? 

A.  I  believe  the  Acme  is  handled  at  Agency,  Iowa,  about 
seven  miles.  It  was  handled  there  last  year,  and  I  think  it  is 
handled  there  this  year. 

Q.     It  was  handled  there  last  year? 

A.     Yes,  sir. 

4 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  The  name  of  your  company  is  the  Ottumwa  Buggy 
Company? 

A.     Yes,  sir. 

Q.  How  many  dealers  are  there  in  Ottumwa  handling  agri- 
cultural implements? 

A.    Four  with  myself;  three  besides  myself. 

Q.     Does  one  of  the  other  dealers  handle  the  Deering  lines  ? 

A.     Yes,  sir. 

Q.     What  harvesting  lines  do  the  other  two  dealers  handle? 
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A.     One  of  them  does  not  handle  anything  in  harvesting 
lines ;  the  other  one  handles  the  John  Deering  and  the  Dain. 

Q.    What  binders  does  he  sell? 

A.    He  has  got  the  John  Deere  there  this  year. 

Q.  Were  you  here  when  Mr.  Jones,  of  Deere  &  Company, 
testified? 

A.    Yes,  sir. 

Q.    Do  you  come  within  his  agency? 

A.    I  am  in  the  same  territory,  I  think. 

Q.  Then,  the  dealer  there  is  going  to  get  some  of  those 
100  binders  he  was  talking  about? 

As    I  suppose  so.    He  has  one. 

Q.    Did  he  have  any  last  year? 

A.    Last  year  he  was  not  in  business  there. 

Q.  Then,  this  is  the  first  year  that  any  binders  have  been 
sold  in  your  town  other  than  the  Deering  and  the  McCor- 
mick? 

A.     There  have  been  some  Pianos  and  some  Milwaukees. 

Q.    But  those  are  International? 

A.    All  International,  except  this  year. 

Q.  This  year  the  season  for  binders  has  not  opened  yet, 
has  it? 

A.    It  has  not  with  us. 

Q.  Then,  let  us  take  the  year  1912.  What  per  cent,  of 
the  binders  sold  in  your  territory  in  1912  were  International, 
that  is,  Deering,  McCormick,  Piano,  Milwaukee,  Champion, 
and  Osborne? 

A.    I  could  not  say,  95  per  cent.,  perhaps. 

Q.  What  per  cent,  of  the  mowers  were  International  at  the 
same  time? 

A.  That  I  could  not  answer.  Quite  a  lot  of  the  Dain  mow- 
ers were  sold — the  John  Deere  now.  We  handled  them  last 
year. 

Q.    You  handled  what  last  year? 

A.     The  Dain ;  the  Dain  with  the  McCormick. 

Q.     How  many  Dain  mowers  did  you  sell  last  year? 
A.    I  sold  seven. 

Q.     How  many  McCormick? 
A.    I  think  nine. 

Q.  What  per  cent,  of  the  corn  binders  around  there  are 
International  ? 

A.    I  could  not  say,  but  most  of  them,  I  think. 

Q.     95  per  cent? 

A.     Yes,  95  per  cent. 

Q.    What  per  cent,  of  the  twine  is  International  ? 
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A.  That  I  could  not  say. 

Q.  More  than  half  of  it? 

A.  I  would  say  half,  anyway. 

Q.  Do  you  sell  International  spreaders? 

A.  I  have  sold  a  few ;  I  have  not  sold  many. 


E.  H.  SPENCE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Spence,  you  are  in  business  at  Fairfield,  Iowa? 

A.  Fairfield,  Iowa,  and  also  at  East  Pleasant  Plain,  Iowa. 
We  started  a  branch  there  the  first  of  January,  this  year. 

Q.     You  are  in  the  farm  implement  business  ? 

A.    Farm  implements  and  buggies. 

Q.  You  have  not  yet  developed  very  much  business  at  the 
new  store? 

A,    Not  yet,  no. 

Q.  Have  you  done  any  farm  implement  business  in  your 
store  at  Fairfield? 

A.  Including  implements  and  buggies,  my  business  is  right 
around  $35,000  a  year. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  My  business  with  them  for  the  last  three  years,  when 
I  footed  it  up,  if  mv  memory  serves  me  right,  averaged  about 
$5,400. 

Q.  So,  less!  than  one-sixth  of  your  business  is  with  the 
International? 

A.    Yes,  sir;  about  one-sixth. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  McCormick. 

Q.    What  line  of  sulky  hay  rakes  ? 

A.     The  McCormick. 

Q.    What  line  of  mowers? 

A.     The  McCormick  and  the  Dain. 

Q.    Do  you  sell  many  side-delivery  rakes  in  your  country? 

A.  We  sell  a  few;  runs  anywhere  from  half  a  dozen  to  a 
dozen  a  season. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.    I  handle  the  one  made  by  the  LaCrosse  Plow  Company ; 
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the  C.  B.  &  Q.,  Decatur,  Illinois,  a  few  of  the  International, 
and  a  few  Dain. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  In  the  farm  machinery  line  I  handle  the  P.  &  0.,  the 
John  Deere,  the  Hayes  corn  planter,  and  the  Tower  surface 
cultivator. 

Q.    What  harrows? 

A.    The  Eoderick  Lean. 

Q.    What  wagons? 

A.    The  Charter  Oak,  made  at  Fairfield. 

Q.  Has  the  International  Harvester  Company,  Mr.  Spence, 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  the  company? 

A.     They  have  not. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  increase  your  pur- 
chases from  the  company,  by  buying  this  and  that  or  the  other 
of  their  other  line  of  implements,  what  would  the  result  be 
in  your  case  ? 

A.    T  would  refuse  to  buy  their  line. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Fairfield? 

A.     This  year  they  have  the  Acme  and  the  Adriance-Platt. 

Q.  The  Adriance-Platt  is  put  in  by  the  Moline  Plow  Com- 
pany? 

A.    Yes,  sir. 

Q.    Was  the  Acme  handled  there  last  year? 

A.    Yes,  sir. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.     They  have  not  sold  any  Adriance-Platt  yet,  have  they? 

A.    I  could  not  answer  that  question. 

Q.  So  far  as  you  know,  no  Adriance-Platt  machines  have 
been  sold  around  there? 

A.  Not  to  my  knowledge,  unless  they  have  taken  orders  for 
this  coming  harvest. 

Q.      A.  T.  Brum  is  the  man  who  sells  the  Adriance? 

A.    Yes,  sir. 
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Q.    How  many  dealers  are  there  in  your  town?  1 

A.    Just  us  two. 

Q.    He  has  not  been  in  business  very  long,  has  he? 

A.    He  bought  out  Spratt  &  Son,  I  think,  in  1910  or  1911 ; 
I  am  not  positive  which  year. 

Q.     Does  he  handle  any  International  harvesting  lines? 

A.     Not  that  I  know  of. 

Q.    What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.     The  McCormick ;  that  is  what  the  farmers  call  for  there. 

Q.    It  has  been  sold  there  for  a  great  many  years  ? 

A.    Yes,  sir.  2 

Q.    Are  a  good  many  Deerings  sold  there? 

A.     There  are  some  few  Deerings. 

Q.     Any  Pianos  and  Champions? 

A.    Not  since  I  have  been  there,  that  I  know  of. 

Q.     Or  Osbornes  or  Milwaukees? 

A.     The  Milwaukee  has  been  sold  there  for  two  or  three 
years. 

Q.    What  per  cent,  of  the  binders  in  your  territory  is  of 
International  make? 

A.    I  could  not  name  the  per  cent.    The  larger  per  cent,  is  g 
International. 

Q.    It  would  be  80  per  cent,  anyway,  wouldn't  it? 

A.    I  should  judge  so. 

Q.     The  same  thing  is  true  of  mowers  ? 

A.    I  could  not  say  as  to  mowers. 

Q.     All  the  corn  binders  are  International,  are  they  not? 

A.     Since  I  have  been  doing  business  at  Fairfield  they  have 
all  been  International. 

Q.    Do  you  sell  International  spreaders? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  spreader  business  is  Interna-  4 
tional? 

A.    With  me  the  per  cent,  is  very  small.    The  spreaders  I 
sell  principally  are  the  John  Deere  and  the  Success. 

Q.    What  per  cent,  of  the  twine  business  is  International? 

A.     So  far  as  my  business  is  concerned  it  has  all  been  In- 
ternational. 

Q.    What  twine  does  the  other  dealer  handle? 

A.    I  don't  know. 

Q.    Would  75  per  cent,  of  the  twine  in  your  territory  be 
International?    Would  that  be  a  conservative  estimate? 

A.     It  would  be  all  guess  work  on  my  part. 
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Q.  Well,  you  sell  to  the  farmers  and  see  what  the  other 
dealer  sells  and  see  what  is  going  into  the  territory,  don't 
you? 

A.  All  I  can  say  is  out  of  Fairfield.  It  keeps  me  busy 
looking  after  my  own  business.  I  do  not  pry  into  the  other 
fellow's  business  much. 

Q.  In  order  to  determine  how  much  twine  you  have  got  to 
order  from  the  factory  and  to  keep  there,  and  how  much  the 
farmers  want,  haven't  you  got  to  find  out  what  else  is  being 
sold  around  there?  You  have  got  to  keep  wide  awake,  haven't 
you? 

A.    I  keep  wide  awake. 

Q.  Now,  keeping  wide  awake,  can't  you  give  what  per- 
centage of  the  twine  sold  there  is  International?  If  you  can't, 
say  so. 

A.     I  can't  answer  it. 


H.  NASH,  being  duly  sworn  as  a  witness  on  behalf  of  the  de- 
fendants, testified  as  follows: 

3  Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Nash,  you  are  in  business  at  Lowell,  Michigan? 
A.    Yes,  sir. 

Q.     And  in  the  farm  implement  business? 
A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 
A.     Oh,  $15,000. 

Q.    How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 
A.    I  should  think  about  $2,000. 

4  Q.     So,  less  than  one-seventh  of  your  business  is  with  the 
International? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick. 

Q.    What  twine  do  you  handle? 

A.     The  McCormick. 

Q.  What  lines  of  implements  do  you  handle,  other  than 
harvesting  machinery,  that  compete  with  like  implements  of 
the  International? 

A.    I  handle  the  Oliver,  the  Wyard,  the  Syracuse. 
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Q.    What  harrows? 

A.     The  Aberdeen. 

Q.    What  wagons? 

A.    The  Studebaker. 

Q.    What  drills? 

A.    The  Superior. 

Q.  Mr.  Nash,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors? 

A.    They  never  have. 

Q.  If  they  should  come  to  you  and  put  that  as  a  condition 
they  were  going  to  enforce,  that  you  would  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  pur- 
chases, buy  this  and  that  or  the  other  of  their  implements, 
what  would  the  result  be  in  your  case? 

A.  I  have  never  allowed  anybody  to  dictate  in  my  busi- 
ness, and  I  should  probably  say,  "You  can  go  somewhere  else 
if  you  want  to." 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  handled  the  McCormick 
lines  ? 

A.     Continuously  since  1886. 

Q.  Would  you  not  be  reluctant  to  let  the  McCormick  lines 
go  out  of  your  house  after  you  have  handled  them  so  many 
years? 

A.  Yes,  sir.  If  I  sold  any  machine  I  should  prefer  to  sell 
the  McCormick. 

Q.    How  many  dealers  are  there  in  Lowell,  Mr.  Nash? 

A.    At  present  there  are  three. 

Q.     Does  one  of  the  other  dealers  handle  the  Deering? 

A.    Yes,  sir. 

Q.    What  does  the  third  dealer  handle? 

A.  Whatever  he  can  get.  He  handled  a  few  Walter  A. 
Wood  last  summer. 

Q.  I  suppose  the  McCormick  and  the  Deering  lines  are 
the  principal  lines  in  your  territory? 

A.     Yes,  sir. 

Q.     What  per  cent,  of  the  binders  sold  in  your  territory 
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are  of  International  make?  That,  of  course,  includes  the 
iJeenng,  the  McCormick,  and  the  four  other  makes  which  you 
are  no  doubt  acquainted  with. 

A.  I  do  not  recollect  any  except  two  or  three  that  were 
sold  last  season,  except  the  Deering  and  the  McCormick. 

Q.  It  would  be  safe  to  say,  then,  that  95  per  cent,  of  the 
binder  business  in  the  last  four  or  five  years  has  been  of 
International  makes? 

A.    Yes,  sir. 

Q.  Would  95  per  cent,  be  also  a  conservative  estimate  of 
the  percentage  of  the  mower  business  in  International  makes 
in  the  last  five  or  six  years? 

A.    I  should  think  so. 

Q.    Would  the  same  apply  to  the  sulky  hay  rakes? 

A.    I  could  not  say  as  to  that. 

Q.  Is  there  more  competition  in  sulky  hay  rakes,  or  are 
not  many  sold? 

A.    No,  sir,  there  are  not  many  sold. 

Q.    Is  it  the  side-delivery  rake  that  is  common  there? 

A.  The  side-delivery  rake  is  mostly  sold  now,  including  a 
few  of  the  common  rakes. 

Q.  What  per  cent,  of  the  side-delivery  rakes  are  Interna- 
tional? 

A.    I  should  say  two-thirds  of  them. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  About  95, 1  should  think ;  there  are  very  few  but  Inter- 
national sold. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  I  could  not  tell.  Since  the  State  of  Michigan  started 
making  twine  the  farmers  have  principally  bought  their  twine 
of  the  State. 

Q.     They  get  it  cheaper,  do  they? 

A.    Yes,  sir,  they  get  it  cheaper. 

Q.    The  dealers  do  not  like  that,  do  they? 

A.     No. 

Q.    Do  you  sell  International  spreaders? 

A.     I  did  not  sell  any  the  last  year. 
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1 
W.  A.  HALL,  being  duly  sworn  as  a  witness  oif  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Hall,  you  are  in  business  in  Hastings,  Michigan? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year?  2 

A.    I  think  it  will  average  about  $30,000. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine? 

A.  In  farm  implements,  twine,  and  carriages,  from  $18,- 
000  to  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    I  should  think  an  average  of  about  $6,000. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  McCormick. 

Q.    What  line  of  sulky  hay  rakes?  ^ 

A.    The  McCormick. 

Q.    What  line  of  mowers? 

A.  The  McCormick.  We  sell  the  Walter  A.  Wood  mower 
and  the  Walter  A.  Wood  rake.  We  sell  the  Walter  A.  Wood 
binder,  too. 

Q.  How  long  have  you  handled  the  Walter  A.  Wood  binder, 
mower,  and  rake? 

A.    I  think  four  seasons. 

Q.    Did  you  sell  any  of  them? 

A.    Yes,  sir,  ^ 

Q.    Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.  We  sell  the  Ohio  Rake  Company,  and  the  Keystone — 
International. 

Q.    What  wagons  do  you  handle? 

A.    At  present  we  are  selling  the  Weber  and  the  Pekin. 

Q.  What  lines  do  you  buy  generally?  What  lines  of  im- 
plements do  you  handle  outside  of  harvesting  lines? 

A.  We  buy  almost  a  complete  line  of  the  Ohio  Eake  Com- 
pany, that  is,  side-delivery  rakes,  loaders,  cultivators,  steel 
frame  harrows,  wood  frame  harrows,  and  tedders. 
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Q.    What  manure  spreaders  do  you  handle? 

A.    Sell  the  International. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Wood  line? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  quit  handling  the 
Wood  line,  or  unless  you  did  increase  your  purchases  from  the 
International  by  buying  this  and  that  or  the  other  of  their 
implements,  what  would  the  result  be  in  your  case? 

A.  As  I  feel  about  it  now  I  think  I  would  discontinue  their 
line. 

Q.    That  is  your  judgment  on  it? 

A.    Yes. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  has  the  Wood  line  been  sold  around 
there? 

A.  I  think  four  seasons. 

Q.  How  many  Wood  machines  in  the  binder  line  did  you 
sell  last  year? 

A.  One. 

Q.  How  many  McCormick? 

A.  I  think  six. 

Q.  How  many  Wood  mowers? 

A.  Did  not  sell  any  last  year, 

Q.  How  many  McCormick? 

A.  We  sold  in  the  neighborhood  of  20. 

Q.  You  are  not  a  very  live  Wood  agent,  are  you? 

A.  No,  I  am  not. 

Q.  How  many  Wood  binders  did  you  sell  in  1911  ? 

A.  I  think  two. 

Q.  How  many  Wood  mowers? 

A.  Possibly  five  or  six. 

Q.  Are  the  McCormick  and  the  Deering  lines  the  principal 

lines  of  binders  and  mowers  in  your  territory? 

A.  At  present  they  are. 
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Q.  What  per  cent,  of  the  binders  sold  are  of  International 
make,  which  includes,  besides  the  two  I  have  named,  the  Deer- 
ing  and  the  McCormick,  also  the  Milwaukee,  the  Piano,  the 
Champion,  and  the  Osborne? 

A.  Just  at  the  present  time  I  think  it  would  run  possibly 
75  to  85  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    It  would  run  about  the  same,  I  think. 

Q.    What  per  cent,  of  the  corn  binders? 

A.  I  do  not  know  of  any  corn  binder  being  sold  there  now 
except  International. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.  We  are  close  to  the  State  Prison  factory  there,  and  I 
think  a  heavy  per  cent,  of  the  twine  is  State  twine. 

Q.    Do  you  sell  any  of  the  International  side-delivery  rakes? 

A.    Yes,  sir;  Keystone. 

Q.  What  per  cent,  of  the  side-delivery  rakes  is  Interna- 
tional? 

A.    A  very  small  percentage. 

Q.    You  sell  more  of  this  Ohio  Company,  do  you? 

A.    Yes. 


J.  L.  PURCHASE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Purchase,  you  are  in  business  at  Grand  Eapids, 
Michigan? 

A.    Yes,  sir. 

Q.    In  the  farm  implement  business? 

A.    Yes,  sir.  4 

Q.    What  is  the  annual  volume  of  your  business? 

A.    About  $12,000  a  year, 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    I  should  think  about  $4,000. 

Q.    About  a  third  of  your  business  ? 

A.    Just  about,  I  guess. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handle  the  Milwaukee  binders  and  mowers,  and  the 
Keystone  side-delivery  rakes  and  hay  loaders. 


^54  J.  L.  Purchase,  Cross-Examination. 

Q.    What  wagons  do  you  handle? 

A.  We  handle  the  Grand  Rapids  wagon,  the  Tiffin  wagon, 
the  Belknap  wagon,  and  some  Weber  wagons. 

Q.    What  cultivators  do  you  handle? 

A.    We  handle  the  Roderick  Lean  cultivator, 

Q.    What  gasoline  engines? 

A.    We  handle  the  Stover  engines. 

Q.    What  harrows? 

A.  The  Oliver;  we  handle  some  of  the  Oliver  harrows, 
made  by  the  Oliver  Plow  Company.  We  handle  their  line  of 
plows,  too. 

Q.  Mr.  Purchase,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  the 
company? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  that  was  the  condition  under  which  you 
could  handle  their  harvesting  machine  lines,  that  you  had  to 
increase  your  purchases  from  the  company  by  buying  this, 
and  that,  or  the  other  of  their  line  of  implements,  what  would 
the  result  be  in  your  case  ? 

A.  If  I  felt  then  the  way  I  do  now,  I  would  not  buy  any- 
thing of  them. 

Q.    That  is  your  judgment? 

A.    Yes,  sir.    I  also  handle  the  Empire  separator. 

Q.    Is  the  Johnston  line  of  harvesting  machinery  sold  at 
Grand  Rapids? 
A      "yps    sir 

Q.    And  the  Walter  A.  Wood? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  large  a  city  is  Grand  Rapids? 

A.    It  is  about  120,000  now. 

Q.  Most  of  the  farming  in  the  vicinity  of  Grand  Rapids 
is  truck  gardening,  isn't  it? 

A.    Well,  right  close  to  the  city,  within  a  few  miles. 

Q.  I  do  not  suppose  you  sell  many  binders  in  the  course 
of  a  year,  do  you? 

A.    We  sell  probably  4,  or  5,  or  6  binders. 

Q.    Is  there  a  Deering  agent  at  Grand  Rapids? 

A.    Yes,  sir. 
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Q.  And  is  there  a  McCormick  agent?  1 

A.  I  think  so,  yes,  sir. 

Q.  Different  men,  I  suppose? 

A.  Yes,  sir. 

Q.  Is  there  a  Champion  agent? 

A.  A  Champion,  yes,  sir. 

Q.  And  still  another,  an  agent  different  from  these  three 
whom  you  have  named?    Do  you  understand  my  question! 

•     A.  No,  I  don't  catch  that. 

Q.  I  did  not  make  it  very  clear.    How  many  dealers  are 

there  in  Grand  Eapids? 

A.  I  think  there  are  7,  if  I  remember  right ;  7  or  8.  2 

Q.  Now,  one  of  those  is  yourself,  handling  the  Milwaukee  ? 

A.  Yes,  sir. 

Q.  Another  dealer  handles  the  Deering? 

A.  Yes,  sir. 

Q.  Another  dealer  handles  the  McCormick? 

A.  Yes,  sir. 

Q.  And  another  one  handles  the  Champion? 

A.  Yes,  sir. 

Q.  Does  another  one  handle  the  Oshorne? 

A.  I  think  J.  H.  Benton  handles  the  Osborne.  « 

Q.  And  is  there  a  Piano  agent  there?  ^ 

A.  I  do  not  think  so ;  not  that  I  know  of. 

Q.  That  leaves  two  others.    What  do  they  handle? 

A.  The  Johnston ;  one  is  handling  the  Johnston. 

Q.  And  you  do  not  know  what  the  seventh  man  handles? 

A.  No,  sir;  I  could  not  tell  you  that. 


WILLIAM  DANNENBERG,  being  duly  sworn  as  a  witness 
on  behalf  of  the  defendants,  testified  as  follows : 

4 
Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Dannenberg,  you  are  in  business  at  Allegan,  Michi- 
gan? 

A.  Yes,  sir. 

Q.  And  in  the  agricultural  implement  business  ? 

A.  Yes,  sir,  only. 

Q.  How  much  business  do  you  do  a  year? 

A.  In  1911  we  did  a  little  over  $46,000  worth  of  business, 
and  in  1912,  $57,000  worth. 
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1       Q.    How  much  business  do  you  do  with  the  International 
Harvester  Company?    How  much  did  you  do  last  year? 
414  on  ^  *^^°^  ^^^*  ^^^^  $21,000;  two  years  ago  a  little  over 

Q.    What  line  of  binders  do  you  handle! 

A.    The  McCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.  Up  until  last  year  we  handled  the  McCormick;  last 
year  we  handled  the  Thomas. 

Q.    And  the  McCormick? 

A.    Well,  we  did  not  buy  any  McCormick  last  year;  I  do 
^  not  think  we  did;  we  had  two  or  three  left  over. 

Q.    What  mowers  did  you  handle? 

A.  The  McCormick  mostly.  We  have  sold  probably  half 
a  dozen,  or  eight,  or  10  Thomas  mowers. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.  Last  year  we  sold  16,  I  think,  Dayton  side-delivery 
rakes  and  two  Keystone.  Well,  we  did  not  sell  10;  I  guess 
about  6.    The  balance  we  had  to  keep  over,  still  unsold. 

Q.    What  line  of  wagons  do  you  handle? 

A.     The  Studebaker.    We  had  the  Columbus  this  last  year. 
r.  This  year  we  have  got  the  Studebaker  altogether. 

Q.    What  cream  separators? 

A.    The  DeLaval. 

Q.    What  harrows? 

A.    The  McCormick;  the  spring- tooth  harrow. 

Q.     The  International  spring- tooth  harrow? 

A.  Yes.  We  have  handled  the  Bucher  &  Gibbs  and  the 
Roderick  Lean  up  until  this  year.  We  have  never  sold  any 
McCormicks.  We  have  got  some  on  hand,  though,  but  have 
not  sold  any. 

Q.     AVliat  discs  do  you  handle? 
4      A.    Bucher  &  Gibbs  and  McCormick.    We  have  had  some 
Roderick  Lean,  too. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Thomas  rakes  and  mowers? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever_  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  of  them? 

A.     No,  sir. 

Q.  If  the  Internationa]  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  quit  handling  the  Thomas  rake  and  the 


William  Dannenberg,  Cross-Examination.  457 

Thomas  mower,  or  unless  you  did  increase  your  purchases  i 
from  the  International,  by  buying  this,  and  that,  or  the  other 
of  their  implements,  what  would  the  result  be  in  your  case? 

A.    Well,  I  could  tell  that  better  when  the  time  comes. 

Q.  I  have  no  doubt  you  could  tell  them  better  if  they  did 
it,  but  just  for  the  sake  of  the  record  what  in  your  judgment 
would  be  the  result  of  that? 

(No  response.) 

Q.  Do  you  think  you  would  submit  to  that  condition  or 
not?    That  is  the  question. 

A.    I  would  have  to  quit  handling  the  mowers  and  binders, 
of  course,  because  I  do  not  think  in  our  territory  we  could  2 
sell  anything  else  satisfactorily. 

Mr.  Grosvenor:  You  mean  you  would  have  to  quit  han- 
dling any  binders  or  mowers?  I  did  not  understand  what 
your  answer  was. 

Q.  Well,  that  is  the  question;  would  you  submit  to  the  con- 
dition that  they  would  impose  on  you,  or  would  you  not? 

A.  If  they  would  not  let  us  have  the  goods,  of  course  we 
would  have  to  quit  handling  them.  The  goods  are  theirs;  of 
course  we  can't  make  them  sell  them  to  us. 

Q.     Is  any  line  of  harvesting  machinery  other  than  of  In-  ., 
ternational  make  sold  at  Allegan,  outside  of  these  Thomas 
rakes  and  mowers? 

A.    There  have  been  a  few  Johnstons  sold  there. 

Q.    Is  any  Walter  A.  Wood  sold  there? 

A.    I  do  not  think  so,  not  to  my  knowledge. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  The  leading  binders  and  mowers  are  those  of  the  In- 
ternational make,  are  they  not?  . 

A.    Yes,  sir.  * 

Q.  And  I  suppose,  as  you  sell  the  McCormick,  those  have 
become  the  leading  types  of  binders? 

A.  About  all  that  have  been  sold  are  McCormick  and 
Deering. 

Q.    McCormick  and  Deering? 

A.    And  Osborne. 

Q.  What  per  cent,  of  the  binders  sold  there  are  McCor- 
mick, Deering,  and  Osborne,  and  whatever  else  makes  up  the 
International? 

A.     The  last  couple  of  years  I  should  judge  about  60  per 
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1  cent,  was  McCormieks,  and  the  balance  Osbornes.    The  John- 
ston people  never  tried  to  sell  any  of  the  others,  either. 
Q.    It  has  been  100  per  cent.  International,  then? 
A.    Yes. 

Q.    What  per  cent,  of  the  mowers  has  been  International? 

A.    Mostly  International. 

Q.    95  per  cent.? 

A.    Yes,  I  should  judge  so. 

Q.    What  per  cent,  of  the  corn  binders? 

A.    There  were  a  few  Johnston  corn  binders  sold,  I  guess, 
up  until  three  or  four  years  ago. 
^      Q.    In  the  last  three  or  four  years  it  has  been  100  per  cent. 
International  ? 

A.  Well,  no.  There  have  not  been  many  corn  harvesters 
sold.  There  have  been  a  couple  of  Johnstons  sold;  probably 
3,  or  4,  or  5  International  each  year. 

Q.     Do  you  sell  International  twine? 

A.    Yes. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.     Oh,  a  small  percentage. 

Q.    You  are  near  the  State  Prison,  are  you? 
o       A.    Yes — not  so  very  near. 

Mr.  McHugh:    You  are  on  the  outside  of  the  gates? 

The  Witness :    We  are  probably  150  miles  from  there. 

Q.    Do  you  sell  International  spreaders? 

A.     Some.    We  sell  mostly  New  Idea  spreaders. 

Q.  Are  the  harvesting  lines  of  binders  and  mowers  very 
important  in  your  part  of  the  country?  Do  you  sell  a  good 
many  of  them  each  season? 

A.    About  30  or  35. 

Q.    Binders? 

A.    Binders. 
4      Q.    And  how  many  mowers  ? 

A.    Probably  20. 


LOUIS  S.  WINDLAND,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Lowes. 

Q.     Mr.  Windland,  you  live  at  Middletown,  Iowa? 

A.     Yes,  sir. 

Q.    And  you  are  a  farmer? 
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A,    Yes,  sir.  1 

Q.    How  many  acres  in  your  farmi 

A.    160. 

Q.    How  long  liave  you  been  farming? 

A.    Practically  all  my  life. 

Q.    What  crops  do  you  raise  on  that  farm? 

A.  We  raise  corn,  oats,  hay,  and  once  in  a  while  a  little 
wheat. 

Q.    Do  you  use  grain  binders  on  your  farm? 

A.    Yes,  sir. 

Q.     When  did  you  buy  your  last  binder? 

A.    I  believe  it  was  in  1907.  2 

Q.    And  had  you  been  using  a  binder  prior  to  1907? 

A.    Yes,  sir. 

Q.    What  binder  had  you  been  using  prior  to  1907? 

A.     The  last  binder  I  used  prior  to  that  was  a  McCormick. 

Q.    What  was  the  make  of  the  last  binder  you  bought? 

A.     The  Champion. 

Q.  How  did  the  Champion  that  you  bought  in  1907  work 
and  how  was  the  operation  of  it,  the  draft,  and  so  forth,  in 
comparison  with  the  binder  that  you  used  before  the  1907 
binder?    '  „ 

A.    I  think  it  was  easier  to  operate,  and  I  believe  the  light-  ^ 
est  draft  machine  I  ever  hitched  to. 

Q.  Lighter  than  the  binder  you  had  used  prior  to  that 
time? 

A.    Yes,  sir. 

Q.  Did  you  have  occasion  to  buy  repairs  for  your  farm 
machinery  prior  to  1902? 

A.    Yes,  sir. 

Q.  Have  you  had  occasion  to  buy  repairs  for  farm  ma- 
chinery since  1902? 

A.    Yes,  sir.  4 

Q.  State  what  the  condition  of  the  repair  service  since 
1902  has  been  as  compared  with  the  repair  service  as  you 
found  it  prior  to  1902. 

A.    It  is  better. 

Q.  I  hand  you  here  a  list,  and  will  ask  you  if  that  is  a  list 
of  the  farm  tools  that  you  use  in  operating  your  farm  of  160 
acres,  together  with  the  cost  price  of  such  tools. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  by  the  list  I  have  handed 
you  and  state  the  tools  that  you  use  on  your  farm,  together 
with  the  cost  price  of  the  same. 

A.     The  list  is  as  follows : 
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Louis  S.  Windland,  Cross-Examination. 


1  List  of  Farm  Tools  Used  by  Louis  Windland,  Middletown, 
la.,  on  His  Farm  of  160  Acres. 

Purchase 
Price. 
$110.00 
22.00 
65.00 
155.00 
175.00 
26.00 
35.00 
56.00 
22.00 
40.00 
38.00 
45.00 
77.00 
13.00 
120.00 
118.00 
37.00 
55.00 
55.00 
15.00 
85.00 
100.00 
37.75 
6.50 
50.00 


Farm  Wagons,  Moline,  Berg 

Farm  Truck 

Spring  Wagon 

Buggies 

Carriage 

Walking  Plows,  Moline,  Janesville 

Sulky  Plow,  Case 

Gang  Plow,  Case 

Disc  Harrow,  Rock  Island 

Peg  Harrows,  Case 

Corn  Planter,  Case 

Corn  Cultivators,  Deere,  Case 

Grain  Drill,  Deere 

Endgate  Seeder 

Grain  Binder,  Champion 

Corn  Binder,  McCormick 

Mowing  Machine,  Champion 

Hay  Loader,  L  H.  C. 

Side  Del.  Eake,  I.  H.  C. 

Hay  Eacks 

Manure  Spreader,  I.  H.  C. 

Gasoline  Engine,  I.  H.  C. 

Cream  Separator,  American 

Corn  Sheller,  Sandwich 


Small  Tools— hoes,  shovels,  wheelbarrows,  etc. 


$1,571.25 


Cross-Examination  hy  Mr.  Grosvenor. 

Q.  What  did  you  pay  for  your  manure  spreader? 

A.  I  paid  $85. 

Q.  Was  that  first  hand? 

A.  Yes,  sir. 

Q.  How  many  cattle  have  you  on  your  place? 

A.  At  the  present  time? 

Q.  Yes. 

A.  I  have  4  head. 

Q.  Do  you  generally  have  more  than  that? 

A.  Yes,  sir. 
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Q.    You  are  in  the  dairy  business  somewhat?  1 

A.    Well,  nothing  to  speak  of ;  we  keep  4  cows. 

Q.  Do  you  use  your  cream  separator  when  you  have  only 
4  cows? 

A.    Yes,  sir ;  would  use  it  if  we  have  only  one. 

Q.  Does  every  farmer  in  your  neighborhood  with  only  4 
cows  have  a  cream  separator? 

A.    Practically  every  farmer  there  has  a  separator. 

Q.    And  do  they  all  have  gasoline  engines? 

A.  Well,  I  could  not  say  that  they  all  have,  but  they  have 
either  a  gasoline  engine  or  a  wind-mill — nearly  all  of  them. 

Q.    You  never  had  any  trouble  in  getting  repairs,  had  you?  2 

A.    None  to  speak  of. 

Q.    And  you  are  speaking  now  of  the  last  20  years? 

A.  Well,  I  can  get  repairs  now  a  good  deal  quicker  and  a 
good  deal  handier  than  I  could  10  or  15  years  ago. 

Q.  I  didn't  ask  you  to  compare  the  two  periods.  I  said 
did  you  ever  have  any  trouble  getting  repairs. 

A.    I  have  had. 

Q.    When? 

A.    Back  in  about  1898  and  1897 — along  there. 

Q.    Of  whom  did  you  buy  your  repairs  ?  _ 

A.    At  that  time?  ^ 

Q.    Yes. 

A.    I  bought  them  of  Burns  &  Kelly,  of  Farmington,  Iowa. 

Q.    What  was  there  that  you  could  not  get? 

A.    The  repairs  that  I  could  not  get? 

Q.    Yes.    What  was  it  you  could  not  get? 

A,    Well,  it  was  binder  repairs  then. 

Q.    What  binder  repairs? 

A.    McCormick. 

Q.    Well,  what  on  the  machine? 

A.    The  knotter.  ^ 

Q.    What  was  the  trouble  that  he  could  not  give  it  to  you? 

A.  Well,  he  did  not  have  them  in  stock  and  he  could  not 
get  them.  He  got  them,  but  then  I  think  he  was  two  days  and 
a  half  getting  them. 

Q.    Were  you  ever  in  Chicago  before  this  trip? 

A.    Well,  yes,  a  time  or  two. 

Q.    When  were  you  last  here? 

A.    Three  weeks  ago, 

Q.     Did  you  come  up  in  connection  with  this  case? 

A.    No,  sir;  I  came  with  a  load  of  cattle. 

Q.    You  came  up  to  sell  cattle,  did  you? 

A.    I  shipped  a  load  of  cattle  here  and  came  up. 
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^^^  Colon  Lillie,  Direct  Examination. 

Q.  How  many  cattle  did  you  have?  Were  they  cattle  that 
you  raised  ? 

A.    No,  sir. 

Q.    Not  raised  on  this  farm? 

A.    No,  sir. 

COLON  LILLIE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Lowes. 

Q.  Where  do  you  live,  Mr.  Lillie? 

A.  I  live  in  Coopersville,  Michigan. 

Q.  And  your  occupation  is  what? 

A.  Farmer,  and  so  forth. 

Q.  You  are  engaged  in  farming  there,  are  you? 

A.  Yes,  sir. 

Q.  How  many  acres  do  you  farm? 

A.  400. 

Q.  Have  you  had  occasion  since  1902  to  buy  a  binder? 

A.  Yes,  sir, 

Q.  What  kind  of  a  binder  did  you  buy? 

A.  A  McCormick. 

Q.  When  did  you  buy  it? 

A.  About  four  or  five  years  ago. 

Q.  Had  you  ever  had  occasion  to  use  binders  before  your 
last  binder? 

A.  I  had. 

Q.  And  were  you  able  to  judge  as  between  the  binder  that 
you  bought  in  1908  and  the  one  you  had  used  previously,  as 
to  which  was  the  better  binder? 

A.  Yes,  sir. 

Q.  And  which  was  the  better  of  the  two? 

A.  The  one  I  bought  last. 

Q.  Have  you  been  using  mowers  during  the  last  few 
years? 

A.  Yes,  sir. 

Q.  When  did  you  buy  your  last  mower? 

A.  Three  or  four  years  ago;  I  don't  just  remember. 

Q.  What  make  of  mower  did  you  buy  ? 

A.  I  bought  a  McCormick. 

Q.  And  had  you  used  a  mower  prior  to  that  time? 

A.  I  had. 
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Q.    What  kind?  1 

A.    Deering  and  Buckeye, 

Q.  Were  you  able  to  judge  as  to  whether  the  last  mower 
you  bought  was  a  better  mower  than  your  other  mower? 

A.    I  do  not  think  there  was  very  much  difference. 

Q.    Did  it  run  as  well  or  better  than  the  other? 

A.  I  say  I  do  not  think  there  was  much  difference ;  I  never 
noticed  any  particular  difference. 

Q.  When  you  bought  your  last  binder  could  you  have 
bought  a  make  of  binder  other  than  those  made  by  the  Inter- 
national? 

A.    I  could.  2 

Q.    What  make  of  binder  could  you  have  bought? 

A.    I  could  have  bought  a  Walter  A.  Wood. 

Q.    Was  that  true  of  the  mower? 

A.    Yes,  sir. 

Q.  And  you  bought  the  McCormick  binder  and  the  McCor- 
mick  mower  as  a  matter  of  choice,  and  not  because  you  could 
not  get  any  other? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosrvenor.  3 

Q.    You  said  that  you  were  a  farmer  ' '  and  so  forth. ' ' 

A.     Yes,  sir. 

Q.    What  does  "and  so  forth"  stand  for? 

A.    It  stands  for  two  or  three  different  things. 

Q.  Well,  I  am  asking  what  those  two  or  three  different 
things  are. 

A.    I  sell  fertilizers. 

Q.    You  are  in  business,  then,  are  you? 

A.    Yes,  sir.  ^ 

Q.    And  what  else,? 

A.    I  teach  zootechnics. 

Q.    Is  that  akin  to  this  new  science  of  eugenics? 

A.     No,  sir.    I  teach  zoogenics  in  the  Veterinary  College. 

Mr.  Grosvenor:  Did  you  put  in  a  list  prepared  by  this 
gentleman? 

Mr.  Lowes :    I  have  a  list,  but  I  did  not  put  it  in. 

The  Witness:  I  am  also  correspondent  for  an  agricul- 
tural paper,  and  get  pay  for  it. 

Q.  You  have  used  or  been  familiar  with  binders  how  many 
years? 

A.    All  my  life. 


464  MarfAn  Otto,  Direct  Examination. 

Q.  You  can  recall  the  binders  that  were  being  used  in  1885, 
or  1881,  can  you? 

A.    Yes,  sir. 

Q.  There  has  been  ever  since  that  time,  since  the  first 
knotter  came  in,  in  the  early  eighties,  constant  improvement 
made  in  all  binders;  has  there  not? 

A.  The  last  few  years  there  has  not  been  so  much;  they 
are  now  almost  perfect. 

Q.  There  have  not  been  so  many  improvements  in  the  last 
few  years? 

A.    No. 

Q.  The  reason  for  that  is  that  the  binder  was  developed 
and  reached  perfection,  so  to  speak,  some  years  ago? 

A.    Yes,  sir. 

Q.  And  it  was  pretty  well  standardized  in  1901  and  1902, 
wasn't  it? 

A.    Yes. 

Q.    What  is  zootechnics? 

A.    The  science  of  breeding  and  feeding. 

Q.  That  is  the  same  thing  applied  to  live  stock  as  eugenics, 
is  it  not? 

A.    Yes,  but  it  is  broader  than  that. 


MARTIN  OTTO,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Lowes. 

Q.  You  are  a  farmer,  and  you  live  at  Jamestown,  Michi- 
gan? 

A.  Yes,  sir.  . 

Q.  How  many  acres  have  you  m  your  farm  S 

A.  80  acres. 

Q.  How  long  have  you  been  farming? 

A.  I  have  always  farmed ;  I  was  born  at  it. 

Q.  Do  you  use  a  binder  on  your  farm? 

A.  Yes,  sir. 

Q.  When  did  you  buy  your  last  binder? 

A.  Two  vears  ago,  or  three  years  ago  this  fall. 

\^.  Had  you  used  a  binder  prior  to  this  last  binder? 

Q.'    What  was  the  name  of  the  last  binder  you  bought? 

A.     The  last  one  was  the  McCormick. 

Q.    What  was  the  binder  you  used  prior  to  that? 


Martin  Otto,  Direct  Examination.  465 

A.    The  Buckeye.  1 

Q.  When  you  bought  the  McCormick  binder  could  you 
have  bought  a  binder  other  than  of  International  Harvester 
Company  make? 

A.     Yes,  sir, 

Q,    Wliat  binder  could  you  have  bought  I 

A.    I  could  have  bought  the  Wood. 

Q.  Were  you  canvassed  by  any  person  to  sell  you  a  Wood 
binder? 

A.     Yes,  sir, 

Q.  And  you  bought  your  McCormick  binder  as  a  matter 
of  choice,  and  not  as  a  matter  of  necessity?  2 

A.    A  matter  of  choice, 

Q,  Had  you  had  occasion  to  buy  repairs  for  your  farm  im- 
plements prior  to  1902? 

A,    Yes,  sir. 

Q,  Have  you  had  occasion  to  buy  repairs  for  farm  imple- 
ments since  19021 

A.    Yes,  sir. 

Q.  State  what  the  fact  is  as  to  whether  the  repair  service 
is  better  now  than  it  was  before  1902. 

A.    It  has  improved  a  great  deal,  it  seems  to  me.  o 

Q.    It  is  a  great  deal  better? 

A.    It  is  a  great  deal  better. 

Q.  I  hand  you  a  list  and  ask  you  if  that  is  a  list  of  the  im- 
plements you  use  on  your  farm  of  80  acres,  with  the  cost  price 
of  the  same. 

A.    That  is  right. 

Q.  You  may  aid  your  recollection  by  the  list  you  have  in 
your  hand  and  state  the  implements  you  use  on  your  farm, 
and  the  cost  of  the  same. 

A.     The  list  is  as  follows: 


List  of  Farm  Tools  Used  by  Martin  Otto,  Hudsonville  (also 
near  Jamestown),  on  His  Farm  of  80  Acres. 

Purchase 
Price. 

1  Farm  Wagon,  Belknap  $55.00 

2  Spring  Wagons  170.00 
2  Walking  Plows,  Bryan  and  Gale  30.00 
1  Spring  Tooth  Harrow) 

)  27.00 

1  Peg  Harrow  ) 

2  Corn  Cultivators,  Gale  and  Planet,  Jr.  40.00 
1  Grain  Drill,  Buckeye                                                         90.00 
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466  Martin  Otto,  Cross-Examination. 

1  Grain  Binder,  McCormick  125  00 

1  Corn  Binder,  Osborne  125  00 

1  Mowing  Machine,  Deering  45^00 

1  May  Kake,  Thomas  22  00 

1  Hay  Loader,  Deere  55_"oo 

1  Hay  Rack,  Hand-made  10  OO 

1  Manure  Spreader,  Corn  King  125*00 

1  Corn  Sheller,  Eagle  7  on 

1  Stalk  Cutter,  I.  H.  C.  5  OO 

1  Land  Eoller,  Hand-made  lo]oO 

Small  Tools— hoes,  shovels,  wheelbarrows,  etc.  100.00 


$1,041.00 


Cross-Examination  by  Mr.  Grosvenor. 


Q.    Do  you  have  a  side-delivery  rake? 

A,    No,  sir. 

Q.    Or  sweep  rake? 

A.    I  have  a  sulky  rake. 

Q.  Practically  every  farmer  in  your  vicinity  with  a  farm 
of  80  acres  has  a  grain  binder,  has  he  not? 

A.    Yes,  sir. 

Q.    And  most  of  them  have  corn  binders? 

A.  Well,  not  very  many  have  corn  binders  except  those 
who  have  silos. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    I  have  got  10. 

Q.    Do  you  raise  stock? 

A.     Some. 

Q.    How  much  twine  do  you  use  per  acre? 

A.  Well,  that  depends;  some  years  I  use  a  pound  to  the 
acre,  and  again  I  use  2  or  3  pounds. 

Q.    Do  you  recall  what  your  twine  bill  was  last  year? 

A.  I  could  not  tell  you  exactly.  I  know  it  is  a  little  higher 
this  year.  I  bought  the  Prison  twine,  and  I  know  it  is  some- 
what higher  this  year,  but  I  could  not  tell  you  just  what. 

Q.    How  many  pounds  did  you  use  last  year? 

A.     100  pounds. 


Charles  Harris,  Direct  Examination.  467 

OHAELES  HARRIS,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Lowes. 

Q.  Mr.  Harris,  you  are  a  farmer  and  live  at  Alto,  Michi- 
gan? 

A.    Yes,  sir. 

Q.    How  many  acres  have  you  in  your  farm? 

A.    80  acres. 

Q.    How  long  have  you  been  farming?  2 

A.     Practically  all  my  life. 

Q.  I  hand  you  a  list  and  will  ask  you  if  this  is  a  list  of  the 
implements  you  own  and  use  in  farming  your  farm  of  80 
acres,  together  with  the  prices  of  the  same. 

A.     That  is  right. 

Q.  You  may  refresh  your  memory  from  the  list  and  state 
the  implements  you  have  and  use  on  your  farm,  together  with 
the  cost  price  of  the  same. 

A.     The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  Charles  Harris,  Alto,  Michigan,  3 
on  His  Farm  of  80  Acres. 

Purchase 
Price. 
3  Farm  Wagons,  1  Columbus, 
1  Built  over, 
1  Harrison  $80.00 

1  Buggy,  Buckboard,  2nd  hand  200.00 

2  "Walking  Plows,  Oliver  and  Baron  20.00 
1  Sulky  Plow,  Oliver  24.00 
1  Spring-tooth  Harrow,  Standard                                       26.00 

1  Corn  Planter,  John  Deere  30.00  4 

1  Corn  Cultivator,  Moline  24.00 

1  Grain  Drill,  Farmers  Favorite  50.00 

1  Grain  Binder,  Milwaukee  (took  from  stock)  125.00 

1  Corn  Binder,  Champion  125.00 

1  Mowing  Machine,  Milwaukee  45.00 

1  Hay  Rake  (old)  24.00 
(Only  needs  one  mower) 

3  Hay  Racks,  Hand-made  24.00 
1  Manure  Spreader,  I.  H.  C.  100.00 
1  Cream  Separator,  U.  S.  50.00 
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1  1  Corn  Sheller,  Appleton  gOO 

1  Ensilage  Cutter,  Dunham  4O.*00 

Small  Tools— hoes,  shovels,  wheelbarrows,  etc.  10o!oO 

$1,086.00 

Q.  Do  the  farmers  in  your  vicinity  usually  have  about  the 
same  amount  of  implements  on  their  farms  that  you  have  in 
this  list? 

A.  I  think  it  will  average  that,  probably;  some  have  more 
than  others. 

Q.    Some  may  have  a  little  more? 
A.    Yes. 

Q.  That  is  a  fair  average  of  an  80-acre  farm  in  your 
county? 

A.  I  have  not  got  any  more  than  I  need  at  certain  times, 
but  I  have  got  more  than  some  have,  and  others  may  have 
more  than  I  have. 

Cross-Examination  by  Mr.  Grosvenor. 

3      Q.    You  used  to  be  in  business? 

A.    I  was  for  a  while,  yes,  sir. 

Q.    "What  business  were  you  in? 

A.    I  was  in  the  lumber  and  implement  business. 

Q.  Did  you  carry  over  some  of  those  implements,  so  as  to 
use  them  on  your  farm? 

A.  A  few  of  them.  Of  course,  the  binder  and  the  mower  I 
had  in  the  first  start. 

Q.    Every  farmer  with  a  farm  of  80  acres  has  a  grain 
binder,  has  he  not? 
.       A,    As  a  rule.    I  have  neighbors  who  do  not  have  a  grain 
binder. 

Q.    How  large  farms  have  they? 

A.    80  acres. 

Q.    They  are  the  exception,  are  they  not? 

A.    Yes,  sir. 

Q.    They  do  not  all  have  corn  binders,  do  they? 

A.    No,  they  do  not,  in  our  part  of  the  country. 

Q.     Do  they  all  have  manure  spreaders? 

A.     No,  sir ;  but  the  majority  of  them  do  now. 

Q.  You  have  diversified  farming  in  that  part  of  the  coun- 
try, do  you  not?  You  have  some  cattle  and  corn  and  wheat 
and  oats? 
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A.  I  don't  run  to  a  certain  thing,  dairying  and  that  kind, 
I  farm  generally. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    8  head. 

Q.    Do  you  recall  what  your  twine  bill  was  for  last  season  ? 

A.    I  bought  100  pounds,  but  I  did  not  use  it  all. 

Mr.  McHugh :     That  is  all. 

Mr.  Grosvenor :  I  understand  this  concludes  the  calling  of 
witnesses  from  the  list  of  732  witnesses  which  was  submitted 
for  the  Chicago  hearing.  Of  the  732  witnesses  about  220  were 
called.  I  think,  therefore,  if  you  intend  to  call  any  more  of 
the  witnesses  on  the  original  list  at  the  next  Chicago  hearing, 
we  should  have  a  separate  list.  .  I  mean  this :  for  instance,  we 
had  a  list  at  Saint  Paul  of  500,  approximately,  of  whom  two 
hundred  odd  were  called.  So  that  we  have  on  the  list  now 
nearly  a  thousand  names  of  witnesses  who  have  not  been 
called.  In  order  that  there  shall  be  the  requisite  ten  days' 
notice,  I  think  I  ought  to  have  a  separate  list  of  the  witnesses 
to  be  called  at  the  next  Chicago  hearing. 

Mr.  McHugh:  I  agree  with  you,  and  when  you  spoke  to 
me  about  that  the  other  day  I  said  we  would  give  you  a  list  of 
the  witnesses  whose  names  were  on  previous  lists  that  we 
expect  to  call. 

Mr.  Grrosvenor:  Then,  I  can  disregard  these  lists  which  I 
have  so  far  had,  and  all  the  witnesses  to  be  called  will  be  on 
the  new  list? 

Mr.  McHugh :    Yes,  except  in  the  case  of  some  emergency. 

Mr.  Grosvenor :  Yes,  of  course ;  which  we  have  in  the  past 
been  able  to  take  care  of. 

Mr.  McHugh :  There  will  be  good  faith  in  giving  you  a  list 
of  all  the  witnesses  we  expect  to  call  at  the  next  Chicago 
hearing.  That  list  I  expect  to  have  ready  by  Friday  or  Satur- 
"day. 

Mr.  Grosvenor:    I  can  throw  aside  the  old  lists? 

Mr.  McHugh:  Yes.  Where  will  you  be  Saturday  to  give 
you  the  list? 

Mr.  Grosvenor :  I  will  be  at  the  LaSalle  Hotel,  in  Chicago. 
Have  you  given  us  all  the  names  for  the  Pittsburgh  hearing? 

Mr.  McHugh:    I  think  so. 

(The  hearing  was  thereupon  adjourned  until  the  afternoon 
of  Monday,  June  2,  1913,  at  2  o'clock,  at  the  Fort  Pitt  Hotel, 
Pittsburgh,  Pa.) 


*^^  Hearing  of  June  2,  1913. 


Room  728,  Fort  Pitt  Hotel,  Pittsburgh,  Pa., 
Monday,  June  2,  1913,  11:00  A.  M. 

tjT^^^^o^^^"^  ^^^  resumed  before  the  Special  Examiner, 
Itobert  S.  Taylor,  on  the  date  and  at  the  place  above  men- 
tioned, and  at  request  of  counsel  for  defendants,  in  order  to 
accommodate  certain  witnesses,  at  11:00  A.  M.,  instead  of  at 
2:00  o'clock  P.  M.,  as  per  the  adjournment. 

2  Present: 

On  behalf  of  the  petitioner :  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
seph R.  Darling,  Esq. 

On  behalf  of  the  defendants :  Edgar  A.  Bancroft,  Esq., 
Victor  A.  Eemy,  Esq.,  and  F.  M.  Lowes,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 

Mr.  Grosvenor :  Before  we  proceed  I  want  to  make  a  state- 
„  ment.  I  received  notice  about  an  hour  ago  that  the  defendants 
^  desired  to  proceed  this  morning  instead  of  at  2 :00  o'clock  this 
afternoon,  I  am  glad  to  cooperate  with  counsel  for  the  de- 
fendants and  to  meet  earlier  than  the  time  appointed.  How- 
ever, I  make  objection  to  the  place  of  hearing,  as  we  are 
stowed  away  here  in  a  hotel,  which  is  not  a  public  place  or  a 
proper  place  for  the  heading,  and  I  desire  a  ruling  by  the  Ex- 
aminer as  to  whether  we  shall  proceed  here.  I  think,  myself, 
that  we  should  adjourn  and  meet  at  2:00  o'clock  in  the  Fed- 
eral Building,  where  a  court-room  is  ready  for  us.  All  the 
hearings  in  this  case  have  been  held  in  a  courthouse  when  a 
4  room  therein  was  available,  the  only  hearings  at  hotels  haying 
been  when  no  courtroom  could  be  had.  That  the  hearings 
should  be  held  in  such  a  place  has  been  the  understanding 
throughout  the  proceedings.  I  understand,  and  am  surprised 
to  find  it  to  be  the  fact,  that  the  defendants  made  no  attempt 
to  obtain  a  courtroom  for  the  Pittsburgh  hearing.  In  a  case 
of  so  great  importance,  in  which  many  are  interested,  and 
which  a  number  of  persons  desire  to  attend,  I  am  unwilling 
to  have  these  proceedings,  which  will  last  a  week  in  this  city, 
held  on  the  seventh  floor  of  a  hotel,  where  no  one  can  find 
them.  Therefore  I  ask  the  ruling  of  the  Examiner  as  to 
whether  or  not  we  shall  proceed  here.  I  am  advised  the  record 
shows  we  adjourned  to  this  place.    How  that  occurred  I  do 
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not  understand,  as  I  did  not  hear  Judge  McHugh  mention 
the  hotel.  If  he  did  my  attention  must  have  been  directed 
elsewhere.  In  any  event,  counsel  for  the  defendants  know  full 
well  my  attitude  in  this  matter  and  what  it  has  been  through- 
out the  proceedings  in  this  case,  namely,  that  the  hearings 
shall  be  held  in  a  public  place.  The  point  has  come  up  before, 
repeatedly,  with  them  and  has  always  been  with  the  result 
that  the  hearings  were  held  in  a  courtroom.  My  first  intima- 
tion that  they  desired  or  intended  to  come  to  this  place  was 
on  Saturday,  and  I  at  once  telephoned  to  the  office  of  the  de- 
fendants and  left  word  for  Mr.  Bancroft,  who  was  out  at  the 
time,  and  later  also  told  Mr.  Stilwell,  that  I  should  object 
to  proceeding  here,  as  I  had  been  advised  by  the  District  At- 
torney that  a  room  was  ready  for  us  at  the  courthouse. 

The  Examiner:  Do  you  desire  to  say  anything  in  regard 
to  the  matter,  Mr.  Bancroft? 

Mr.  Bancroft :  At  the  adjournment  it  was  expressly  stated 
that  the  next  hearing  would  be  held  at  the  Fort  Pitt  Hotel, 
Pittsburgh,  and  I  understand  the  record  so  shows.  The  de- 
fendants have  no  control  over  public  places  of  meeting,  and 
have  made  the  best  arrangement  possible.  In  this  particular 
instance  they  provided  a  room  which  is  about  three  or  four 
times  as  large  as  the  room  in  which  the  hearings  were  held  in 
the  city  of  Chicago,  at  the  LaSalle  Hotel,  when  the  Govern- 
ment was  taking  its  evidence.  The  room  in  which  we  are  now 
meeting,  Eoom  728  Fort  Pitt  Hotel,  provides  ample  space  for 
such  members  of  the  public  who,  seeing  the  announcement  of 
the  Government  counsel  in  the  morning  press,  may  desire  to 
attend.  I  myself  have  not  seen  that  announcement.  Of  course, 
it  was  not  known  to  the  defendants  that  the  counsel  to  the  Gov- 
ernment were  making  an  announcement  as  to  the  hearing  in 
order  to  attract  public  attention;  but  ample  facilities  will  be 
provided  in  this  room  for  such  of  the  public  as  may  desire  to 
attend.  So  far  as  the  past  hearings  are  concerned,  facilities 
were  provided  to  accommodate  such  of  the  public  as  have 
been  interested  in  the  hearings.  Counsel  for  the  defendants 
received  no  word  that  counsel  for  the  Government  objected 
to  meeting  at  the  place  named  in  the  order  of  adjournment — 
the  Fort  Pitt  Hotel.  They  simply  left  word,  late  on  Saturday, 
that  arrangements  could  be  made  to  hold  the  hearings  else- 
where. That  was  after  arrangements  for  the  hearing  at  this 
place  had  been  completed,  and  it  was  not  then  convenient  to 
make  the  change.  Otherwise,  of  course,  the  desire  of  counsel 
for  the  Government  would  have  been  complied  with,  and  will 
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gladly  yet  be  done,  beginning  tomorrow  morning,  if  they  de- 
sire.   It  would  be  inconvenient  to  make  the  change  now. 

The  Examiner:  Of  course,  gentlemen,  it  is  always  better 
that  these  hearings  be  held  in  a  federal  courtroom  when  pos- 
sible. On  several  occasions  it  was  not  possible  to  obtain  such 
quarters.  Last  December,  when  the  Government  was  intro- 
ducing its  testimony  in  Chicago,  no  court-room  in  the  Federal 
Building  was  available,  and  for  about  a  week,  as  I  recall,  the 
hearings  were  held  in  a  room  in  the  LaSalle  Hotel.  I  under- 
stand that  the  defendants,  when  about  to  begin  the  taking  of 
testimony  at  Kansas  City,  tried  to  get  a  room  in  the  Federal 
Building  in  that  city,  but  none  was  available,  and  during  a 
period  of  two  weeks  or  more  it  was  necessary  to  hold  the  hear- 
ings in  the  Coates  House.  During  the  past  two  weeks,  when 
taking  testimony  in  the  Federal  Building  in  Chicago,  there 
was  much  uncertainty  as  to  when  or  how  long  we  could  oc- 
cupy any  room,  and  on  two  different  occasions,  without  prev- 
ious notice,  we  were  compelled  to  seek  other  quarters.  Under 
these  circumstances  the  defendants  might  have  felt  justified 
in  seeking  a  place  for  the  hearing  in  this  city  which  we  could 
occupy  without  interruption,  but  it  would  have  been  better  if 
counsel  for  both  sides  had  taken  up  the  matter  and  ascertained 
whether  in  fact  a  room  could  be  obtained  in  the  Federal  Build- 
ing here.  When  we  concluded  the  taking  of  testimony  in 
Chicago  and  the  adjournment  to  this  date  and  this  city  was 
announced,  I  asked  Judge  McHugh,  counsel  for  the  Govern- 
ment being  present  at  the  time,  at  what  place  in  Pittsburgh 
the  testimony  would  be  taken.  He  said  at  the  Fort  Pitt  Hotel. 
No  objection  was  then  made  to  the  place  of  hearing  named, 
and  an  adjournment  to  this  place  was  accordingly  noted.  Mr. 
Grosvenor  says  he  did  not  hear  the  announcement  of  the 
place.  We  are  now  assembled  to  take  the  testimony  here 
pursuant  to  the  adjournment  entered  of  record,  and  as  I  can 
conceive  of  no  injustice  being  done  to  either  party  under  the 
circumstances,  we  shall  proceed  in  this  room  during  the  re- 
maining hour  of  the  morning  session  and  will  also  have  a  ses- 
sion here  from  2  o'clock  until  4  o'clock  this  afternoon.  If  a 
roogi  can  be  obtained  in  the  Federal  Building  for  the  hearing 
tomorrow  and  for  the  remaining  days  of  the  hearing  in  this 
city,  the  hearings  will  be  held  at  that  place.  I  shall  ask  coun- 
sel for  the  Government  to  interview  those  in  charge  of  the 
Federal  Building  in  regard  to  the  matter  and  to  advise  the 
Examiner  some  time  during  the  day  what  room  will  be  set 
apart  for  our  purposes. 

Mr.  Grosvenor:    I  want  a  ruling  for  the  future.    I  want  it 
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understood  that  when  we  have  the  hearings  on  our  return  to  j 
Chicago  they  shall  be  in  a  public  court-room,  at  the  Court- 
House  Building,  and  I  have  been  assured  by  the  superin- 
tendent of  the  building  and  also  by  District  Attorney  Wilker- 
son  that  rooms  will  be  available  there  next  week. 

Mr.  Bancroft:  If  the  Government  has  any  special  desire 
at  any  time  as  to  where  the  hearings  shall  be  held,  it  is  only 
necessary  for  the  Government  counsel  to  indicate  that  wish 
upon  the  record  and  to  make  such  arrangements  as  the  Ex- 
aminer has  just  indicated  are  necessary  to  secure  a  proper 
place  in  a  public  building  for  the  hearings.  It  is  only  be- 
cause that  has  not  been  done  by  the  Government  that  the  de-  2 
fendants  have  made  the  best  arrangements  they  were  able  to 
make  under  the  circumstances.  There  has  been  no  departure 
from  any  rule,  because  there  has  been  no  rule.  The  hearings 
have  been  held  on  both  sides  at  other  places  than  the  public 
court-house. 

The  Examiner:    You  may  proceed  with  the  examination, 
gentlemen. 


A.  B.  FAEQUHAR,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows :  " 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Mr.  Farquhar,  you  live  at  York,  Pennsylvania? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  Manufacturer  of  agricultural  implements  and  machin- 
ery. 

Q.    Under  what  commercial  or  firm  name? 

A.    A.  B.  Farquhar  Company,  Limited.  4 

Q,  How  many  years  have  you  been  engaged  in  the  manu- 
facture of  agricultural  implements? 

A.    57th  year  on  the  7th  of  last  April,  in  York. 

Q.     At  York,  Pennsylvania? 

A.    Yes,  sir. 

Q.  What  agricultural  implements  does  your  company 
manufacture  ? 

A.  A  full  line  of  plows,  cultivators,  drills,  harrows,  and  of 
course  steam  engines,  threshing  machines,  and  so  forth. 

Q.    Any  planting  machines? 

A.    Yes,  sir. 

Q.     Corn  planters  and  seeders? 
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1  A.    Yes ;  broadcast  seeders. 
Q.    Tillage  implements? 

A.    Yes. 
Q.    Engines! 
A.    Yes. 
Q.    Tractors? 

A.    Tractors ;  oil  and  steam ;  threshing  machines. 
Q.    Howbroadly  and  generally  are  those  products  soldi 
A.    I  might  say  they  are  sold  throughout  the  world.     1 
know  hardly  a  country  in  which  we  have  not  sold  them. 
Q.    And  the  business  has  been  of  this  general  character  for 

2  a  great  many  years? 

A.    A  great  many  years ;  yes,  sir. 

Q.  Do  you  come  in  competition  with  the  International 
Harvester  Company,  both  in  the  domestic  and  the  foreign 
trade? 

A.    Yes,  naturally. 

Q.  And  you  have  during  the  years  it  has  been  in  business, 
making  the  lines  which  you  make? 

A.    Yes. 

Q.    Are  you  familiar  with  its  methods  of  doing  business 
and  the  way  its  selling  in  the  United  States  and  abroad  is 
**  carried  on? 

A.  Oh,  yes,  just  as  familiar  as  an  outsider  could  be  from 
watching  those  methods. 

Q.  And  you  are  its  competitor  in  both  fields  in  a  number 
of  these  machines? 

A.    Yes. 

Q.  Are  its  methods  of  competition  fair,  businesslike,  and 
normal  in  the  United  States  and  abroad,  as  you  have  found 
them? 

A     Ygs  *  strikinfiflv  so. 
4      Q.     How  long  have  you  been  engaged  in  the  foreign  trade? 

A.  Oh,  I  must  say  50  years ;  I  think  I  was  a  pioneer  in  the 
export  trade.  .  i  •     i 

Q.  In  the  export  of  American-made  agricultural  imple- 
ments? 

A      "Vps   sir 

Q.  And  you  sell  your  products  in  competition  with  the  In- 
ternational Harvester  Company's  products  generally,  in  the 
foreign  trade? 

A.    I  do. 

Q.  What  are  the  principal  lines  that  you  export?  What 
were  the  first  things  you  began  to  export,  and  when  did  you 
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A.    Plows,  followed  by  corn  shellers.  1 

Q.    And  you  began  in  the  export  trade  what  year! 

A.    I  might  say  in  1863  or  1864. 

Q.    And  they  were  followed  by  what  lines! 
_  A.    A  general  line — threshing  machines,  engines,  sawmills, 
tillage  implements,  broadcast  seeders,  drills,  and  so  forth. 

Q.  Are  you  familiar  with  the  business  methods  and  the 
effect  and  development  of  the  foreign  trade  by  the  Interna- 
tional! 

A.    Yes,  through  my  agents  and  also  from  observation. 

Q.  What  effect  on  the  foreign  trade  has  the  foreign  trade 
of  the  International  Harvester  Company  had!  2 

A.  I  would  say  unqualifiedly  it  has  been  a  beneficial  effect, 
because  the  products  of  the  International  have  a  high  repu- 
tation, as  has  also  its  manner  of  business,  and  it  has  in- 
creased the  sale  of  American  implements  in  other  lines 
abroad,  because  it  is  looked  upon  as  a  leading  American 
manufacturer.    I  have  noticed  several  instances  of  that. 

Q.  Do  you  know  whether  the  development  of  the  foreign 
trade  by  the  International  has  helped  or  hurt  its  competitors 
in  the  foreign  trade! 

A.     I  think  it  has  assisted  them.  o 

Q.    How  has  it  been  in  your  case! 

A.    It  has  certainly  assisted  in  my  case. 

Q.  What  has  been  the  course  of  your  foreign  trade  dur- 
ing the  past  ten  years! 

A.  It  has  increased  from  year  to  year,  with  some  excep- 
tions when  there  were  failures  of  crops. 

Q.    But  the  general  course  has  been  improved! 

A.     Oh,  yes ;  a  decided  advance. 

Cross-Examination  by  Mr.  Grosvenor.  . 

Q.    Mr.  Farquhar,  what  are  your  principal  lines! 

A.  Do  you  mean  for  export,  or  generally  speaking!  I 
suppose  we  make  more  value  of  engines  than  any  other  arti- 
cle.   We  both  export  and  sell  at  home. 

Q.    What  type  of  engines? 

A.  We  make  traction  engines,  portable  engines,  and  also 
the  oil  or  gasoline  engines. 

Q.  What  is  the  gross  amount,  in  dollars  and  cents,  of  the 
business  of  vour  company  in  the  United  States! 

A.     About  $750,000. 

Q.    How  much  of  that  is  in  cultivaitors  and  harrows! 
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1       n"    mi,^^°"^^  ^^y  ^^°"*  $100,000. 

y.    Then,  $650,000  is  in  plows,  drills,  and  engines? 
-ti,     X  Gs,  Sir, 

Q.    And  corn  planters? 

quUe  a^lar  e°Une^^^^*^^^'  ^"*^  ^^^^^^^  other  engines;  we  make 

Q.    You  do  not  have  any  competition  with  the  Interna- 
tional on  plows,  do  you? 
A.    No,  i  think  no  direct  competition  in  plows. 

+1,  V  w.      ^?^  ^^^^  ^^y  competition,  direct  or  indirect,  with 
the  International  on  plows? 

2  A.  I  can't  say  that  we  do.  I  do  not  recollect  that  we  have 
ever  had  any  direct  competition  with  them  on  plows. 

Q.  I  am  not  asking  you  whether  you  recollect  or  not.  Can 
you  state  as  a  fact  whether  or  not  you  do  have  any  competi- 
tion with  the  International,  direct  or  indirect,  on  plows? 

A.  No,  I  could  not,  without  consulting  my  sales  agents 
and  the  books. 

Q.    Don't  you  know  that  the  International  does  not  make 
plows  ? 
A.    They  may  be  connected  with  some  plow  factory,  for 
,  all  I  know.    No,  I  do  not  know  it.    I  do  not  think  they  make 
them,  but  they  may  have  connection  with  other  factories. 

Q.    You  do  not  know  whether  you  have  had  any  competi- 
tion with  the  International  on  plows? 
A.    I  do  not  know,  certainly. 

Q.     Then,  you  can  not  characterize  any  competition  of  the 
International  on  plows  as  good,  bad,  or  indifferent,  can  you? 
A.     Not  on  plows,  no. 
Q.     And  the  same  thing  is  true  of  drills? 
A,     No,  we  make  drills,  and  they  do,  too. 
Q.    How  long  has  the  International  been  making  drills? 
A.     I  can 't  tell  you  how  long  they  have  been  making  drills. 
Q.     Don 't  you  know  that  until  the  last  year  they  have  had 
no  output  of  drills  in  the  United  States? 

A.     Oh,  I  have  understood  that  drills  were  sold  through 
the  International  Harvester  Company  quite  largely. 

Q.     Do  you  know  that  the  International  Harvester  Com- 
pany output  of  drills  in  the  year  1911  was  only  2,000? 
A.     I  was  not  aware  of  that ;  no. 

Q.    You  have  not  had  much  competition  on  drills  with  the 
International  Harvester  Company  until  the  last  year,  have 
you? 
A.    I  have  not  noticed  it  until  the  last  year  or  two,  no. 
0.     Then,  in  describing  or  characterizing  the  competition 
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of  the  International  with  your  company  you  did  not  have  1 
reference  to  drills? 

A.    Not  especially,  no ;  only  as  one  of  the  features. 

Q.     Corn  shellers:  are  they  an  important  line  of  yours! 

A.    Yes ;  we  make  thousands  of  corn  shellers. 

Q.    How  many  does  the  International  make? 

A.     I  can't  tell;  I  don't  know. 

Q.  It  is  a  very  small  factor  in  the  corn  sheller  business, 
is  it  not? 

A.    I  can't  tell  you;  I  don't  know. 

Q.    If  you  do  not  know,  then  you  did  not  intend  to  charac- 
terize the  competition  of  the  International  in  respect  to  corn  2 
shellers? 

A.  Yes,  they  do  sell  corn  shellers,  and  there  is  naturally 
some  competition. 

Q.  They  are  not  your  largest  competitors  in  corn  shellers, 
are  they? 

A.  I  am  not  able  to  say  whether  they  are  or  not.  I  do  not 
know  the  number  they  make.  They  may  have  been  originally. 
I  may  say  just  here  that  my  time  is  nearly  all  taken  up  in 
various  other  pursuits.  I  give  an  hour  a  day  to  my  business, 
between  7  and  8,  and  all  the  rest  is  devoted  to  eleemosynary  r, 
matters,  conservation,  and  other  things;  so  I  am  not  as  well 
posted  in  the  business  as  I  was  years  ago. 

Q.  How  long  have  you  been  giving  only  an  hour  or  two  to 
business? 

A.  In  the  last  two  years,  but  I  have  always  given  a  great 
deal  of  time  to  writing  articles  on  political  economy  and  vari- 
ous other  things.  I  was  always  interested  in  various  other 
matters  as  well  as  my  business. 

Q.  You  do  not  know  a  great  deal  about  the  sales  of  your 
company  in  the  last  few  years? 

A.    In  the  last  two  or  three  years  I  have  only  a  general  4 
idea,  but  they  keep  me  posted  of  course. 

Q.  So  it  is  only  from  your  general  idea  that  you  are  an- 
swering these  questions  as  to  the  character  of  the  competition 
with  the  International? 

A.  Well,  in  consulting  with  my  chief  salesmen.  "We  have 
consultations  usually  about  once  a  week. 

Q.    How  many  threshing  machines  do  you  sell? 

A.    About  400. 

Q.    In  the  United  States? 

A.     No,  all  together. 

Q.    How  many  in  the  United  States? 

A,    I  should  say  about  300.    It  is  not  a  very  large  item. 
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1  We  are  not,  indeed,  a  very  large  concern.  We  are  a  very  old 
concern,  but  I  have  always  been  conservative. 

ri  ^:  j^^x  ^^^  ^^^  Sross  amount  of  your  business  in  the 
United  States  in  1911! 

A.    About  $750,000  in  the  United  States. 

Q.    The  same  as  for  1912? 
,A'    }^  1912  it  was  very  nearly  the  same.    There  was  a 
slight  increase,  I  think,  in  1912. 

Q.  Will  you  look  at  this  advertisement  in  the  Implement 
Blue  Book  for  1912,  at  page  105? 

A.    You  will  have  to  read  it  to  me ;  I  can't  see  it. 
^       Q.     Can't  you  see  any  of  that  picture?    State  whether  that 
is  the  advertisement  of  your  company,  and  whether  it  is— 

A.  Oh,  yes,  I  can  see  that  it  is  an  advertisement  of  our 
company ;  yes. 

Q.  Is  that  an  accurate  description  of  the  principal  lines 
of  your  company?  It  says:  "IMPLEMENTS:  Potato  Dig- 
gers, Grain  Drills,  Corn  Planters,  Harrows,  Cultivators." 

A.  Well,  it  would  not  be  the  principal  lines  as  a  whole,  be- 
cause this  might  be  advertising  only  a  certain  implement. 

Q.    "MACHINERY:    Engines,  boilers,  sawmills,  thresh- 
„  ers,  road  engines." 

^  A.  They  would  be  the  largest  items.  We  do  not  sell  very 
many  plows  in  this  market.  They  are  almost  entirely  sold  in 
the  export  trade. 

Q.    You  do  not  make  any  harvesting  machinery? 

A.  Not  now.  We  used  to  make  horse  rakes  and  mowers. 
We  gave  up  mowers  about  12  years  ago. 

Q.  You  gave  up  mowers  about  the  time  the  International 
was  organized? 

A.    Yes;  I  think  a  little  before  that,  because  people  who 
made  a  specialty  of  them  could  make  them  cheaper  and  to  bet- 
4  ter  advantage.    The  larger  the  amount  made  the  cheaper  it 
can  be  made. 

Mr.  Grosvenor :     That  is  all. 

The  Witness :  Thank  you.  That  enables  me  to  make  my 
train.    Much  obliged. 
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1 
GEORGE  H.  SIMONS,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Bancroft. 

Q.    "Where  do  you  live,  Mr.  Simons? 

A.    Niagara  Falls,  New  York. 

Q.    What  is  your  business? 

A.    Real  estate,  insurance,  and  investment  broker. 

Q.    How  long  have  you  been  thus  employed  in  Niagara  ^ 
Falls?  2 

A.     Since  the  fall  of  1912. 

Q.  What  was  your  employment  or  business  between  1903 
and  last  fall? 

A.    I  was  in  the  harvesting  machine  business. 

Q.    Where? 

A.  At  various  places ;  I  was  with  the  Warder,  Bushnell  & 
Glessner  Company  at  Chicago,  the  Deering  Harvester  Com- 
pany of  Chicago — do  you  want  the  periods  ? 

Q.    Yes,  if  you  please. 

A.    I  was  with  the  Warder,  Bushnell  &  Glessner  Company  g 
about  seven  years. 

Q.    Between  what  years? 

A.  1881  or  1882,  I  should  think;  from  that  time  on  for 
seven  years,  until  1890.  From  1890  to  1891 1  was  with  Phelps, 
Dodge  &  Farmer  Company;  a  boot  and  shoe  house,  as  their 
credit  man.  Following  that,  for  two  years,  I  was  with  King- 
man &  Company,  Peoria,  an  implement  jobbing  house.  Fol- 
lowing that  I  was  with  the  Deering  Harvester  Company,  for 
about  nine  years., 

Q.    Between  what  years? 

A.     That  would  be  1892  or  1893,  until  1900.  4 

Q.    Then,  from  1900  what  was  your  employment? 

A.  I  was  with  the  Piano  Manufacturing  Company,  and  the 
Piano  Division  of  the  International  for  two  years. 

Q.    What  was  your  next  employment? 

A.  I  was  with  Adriance-Platt  Company,  of  Poughkeepsie, 
New  York. 

Q.     For  what  period? 

A.    From  1903  until  1912. 

Q.    Until  last  fall? 

A.    Until  last  fall,  yes. 

Q.  What  was  your  position  with  Adriance,  Piatt  &  Com- 
pany? 
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1  A.    Domestic  sales  manager. 
Q.    During  all  that  time! 
A.    During  all  that  time,  yes. 

Q.  In  what  territory,  during  that  time,  was  Adriance- 
Platt  Company  selling  its  products? 

A.  In  Ohio  and  territory  east  of  that,  and  as  far  south  as. 
and  including  Virginia. 

Q.  It  then  did  not  operate  in  the  central  western  grain- 
growing  region  to  any  considerable  extent? 

A.  Only  in  a  jobbing  way.  They  had  two  jobbing  connec- 
tions on  the  coast,  and  they  were  doing  business  through  a 

2  jobber  in  St.  Louis,  in  a  limited  way. 

Q.  What  of  their  business  during  that  period  was  in  bind- 
ers ?  It  has  appeared  from  the  testimony  already  taken  that 
the  trade  in  binders  and  mowers,  while  it  had  increased,  had 
not  increased  very  largely  between  1902  and  1911  or  1912. 
What  was  the  reason,  if  reason  there  was,  for  the  lack  of  ex- 
pansion and  development  of  the  business  of  Adriance-Platt 
in  these  harvester  lines? 

A.  There  were  two  or  three  reasons.  In  the  first  place, 
my  recollection  is  that  1902  was  an  exceptionally  heavy  year 
q  in  the  sale  of  harvesting  machinery.  AH  companies  had  a 
very  large  trade  that  year.  Adriance-Platt  Company,  I  think, 
sold  something  over  6,000  mowers  in  1902,  which  was  a  very 
large  sale  for  them.  The  lack  of  increase  in  sales  was  due  to 
the  fact  that  their  machine,  their  binder,  was  not  adapted  to 
the  country  where  they  would  naturally  look  for  their  in- 
creased trade. 

Q.    In  what  respect  was  it  not  adapted? 

A.  Their  machine  was  a  right-hand  binder,  and  the  Ohio 
and  western  trade,  and  some  parts  of  the  east,  required  a 
left-hand  binder.  They  afterwards  built  a  left-hand  binder, 
4  but  it  took  several  years  to  develop  it. 

Q.  When  did  they  complete  the  development  of  their  left- 
hand  binder? 

A.  It  was  put  on  the  market  for  four  or  five  years  in  a 
limited  way,  but  it  was  hardly  perfected  until  about  two  years 
ago. 

Q.  What  was  the  objection  to  the  right-hand  binder,  or 
what  was  the  reason  for  the  trade  requiring  a  left-hand  bind- 
er, if  you  know? 

A.  As  a  matter  of  binder  history,  the  McCormick  and  the 
Deering  companies  had  a  very — 

Mr.  Grosvenor:    I  object  to  this  as  lumbering  up  the  rec- 
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Q.    Continue,  Mr.  Simons. 

A.  The  Deering  and  the  McCormick  companies  had  a  trade 
war  on  the  question  of  right-  and  left-hand  binder,  McCormick 
trying  to  push  the  right-hand  binder  and  the  Deering  the  left- 
hand  binder.  The  result  was,  when  they  got  through,  the 
trade  had  settled  upon  the  left-hand  binder,  especially  in  the 
west. 

Q.    That  was  what  the  trade  demanded? 

A.    That  was  what  the  trade  demanded. 

Q.  And  thereafter  there  was  not  much  demand  or  chance 
for  sale  of  the  right-hand  binder? 

A.    It  was  difficult  to  sell  the  right-hand  binder. 

Q.  How  long  had  you,  as  sales  manager  of  the  Adriance- 
Platt,  recognized  that  fact? 

A.    During  all  the  time  I  was  with  them. 

Q.  And  that  was  the  reason,  was  it,  for  the  development 
of  the  left-hand  binder? 

A.    It  was. 

Q.  What  other  reason  was  there  for  the  failure  of  the  Adri- 
ance-Platt  business  in  the  harvesting  lines  to  expand  more 
rapidly  and  satisfactorily? 

A.  In  1907,  I  think  it  was,  they  quite  materially  cut  down 
their  selling  expense.  I  have  forgotten  the  figures,  but  I 
should  say  about  30  per  cent. 

Q.    You  mean  their  appropriations  for  pushing  sales? 

A.    Yes. 

Q.    That  was  in  the  panic  year  of  1907? 

A.    That  was  in  the.  panic  years. 

Q.  And  that  naturally  limited  and  curtailed  the  extent  of 
their  sales,  did  it? 

A.    Yes. 

Q.    Was  there  any  other  reason? 

A.  Their  prices  were  usually  a  little  higher  than  the  In- 
ternational. 

Q.  How  had  their  business  grown  in  binder  twine  during 
the  time  you  were  sales  manager? 

A.    It  practically  doubled. 

Q.    What  binder  twine  did  you  sell? 

A.    Plymouth. 

Q.  You  were  familiar  with  the  conditions  in  the  harvester 
trade  through  which  the  Adriance-Platt  product  was  sold, 
from  1903  to  the  fall  of  1912,  were  you? 

A.    In  a  general  way,  yes. 

Q.  How  was  your  product  marketed?  What  was  your 
selling  method? 
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A.  Except  in  the  west,  where  we  had  jobbing  connections, 
we  did  a  commission  business  largely ;  that  is,  our  goods  were 
sold  through  local  agents  under  the  commission  form  of  con- 
tract. 

Q.  That  has  been  the  custdm  in  the  harvester  trade  since 
you  have  known  it,  since  1882? 

A.    With  most  companies,  yes. 

Q.    That  is  the  general  rule? 

A.    With  most  companies,  yes. 

Q.  On  the  Pacific  coast  the  rule  has  been  the  other  way, 
with  most  of  them,  has  it  not? 

A.    I  am  not  familiar  with  the  Pacific  coast. 

Q.    You  are  not  familiar  with  that? 

A.    No. 

Q.  During  the  time  you  were  connected  with  the  Adriance- 
Platt  Company,  in  the  territory  over  which  you  presided, 
were  you  familiar  with  the  competitive  methods  and  prac- 
tices of  the  International  Harvester  Company? 

A.    In  a  general  way,  yes. 

Q.  I  wish  you  would  state  whether  they  were  fair  and 
usual  and  businesslike,  or  otherwise. 

A.  It  was  very  keen,  sharp  competition,  but  I  think  it  was 
businesslike. 

Q.    State  whether  it  was  fair,  or  otherwise. 

A.    I  think  it  was  fair,  yes. 

Q.  Was  the  limitation  of  the  territory  in  which  the  Adri- 
ance-Platt  machines  were  sold  due  to  the  policy  of  the  com- 
pany, or  to  some  other  cause  or  causes.? 

A.  It  was  due  to  the  policy  of  the  company.  The  policy 
was  not  a  policy  of  expansion.  That  was  due  to  the  fact  that 
they  had  a  growing  foreign  trade,  and  their  capital  was  lim- 
ited. 

Q.  From  your  acquaintance  of  the  business  conditions 
from  1903  to  the  end  of  1912,  you  may  state  whether  or  not 
the  Adriance-Platt  Company  could  have  very  largely  in- 
creased their  business,  their  domestic  trade,  in  their  lines,  if 
they  had  adopted  the  policy  of  expansion  and  had  larger 
financial  resources  which  could  have  been  devoted  to  it. 

Mr.  Grosvenor :  I  object  to  this  as  hypothetical— as  to  what 
might  have  been  and  was  not;  it  is  lumbering  up  the  record. 

A.    I  think  it  could  have  been  increased. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Simons,  the  Adriance-Platt  was  not  doing  any  bind- 
er or  mower  business  in  the  central  west? 

A.    No,  except  through  a  jobbing  house  in  St.  Louis. 

Q.  The  sale  of  binders  and  mowers  by  the  Adriance-Platt 
Company  in  those  states  was  very  small  indeed,  was  it  not? 

A.  Very  small;  practically  nothing  on  binders;  very  little 
on  mowers. 

Q.  Those  are  the  states  where  there  is  the  greatest  sale 
of  binders? 

A.    Yes. 

Q.    And  also  of  mowers? 

A.    Yes. 

Q.  You  were  familiar,  were  you  not,  while  you  were  with 
the  Deerings,  and  then  with  the  Piano  Company,  and  then 
with  the  Piano  division  of  the  International  Harvester  Com- 
pany, with  the  names  of  the  manufacturers  doing  business  in 
those  central  states? 

A.    Yes. 

Q.  The  Walter  A.  Wood  Company  did  practically  no  busi- 
ness in  the  same  territory,  did  it? 

A.    You  mean  in  the  east  or  in  the  central  west? 

Q.    I  mean  in  the  central  west. 

A.  I  think  their  trade  was  small.  I  am  not  as  familiar  with 
that,  however,  as  I  would  be  with  their  trade  further  east. 

Q.  What  were  the  largest  companies  doing  business  in  har- 
vesting implements  in  the  central  west,  that  is,  in  the  states 
of  Minnesota,  North  and  South  Dakota,  Iowa,  Illinois,  Michi- 
gan, Wisconsin,  Kansas,  Oklahoma,  and  Missouri,  in  the 
years  1901  and  1902? 

A.    Just  prior  to  the  International? 

Q.    Yes. 

A.    The  Deering  and  the  McCormick  were  the  leaders. 

Q.    And  after  those— 

A.  And  after  those  would  come  the  Johnston  Harvester 
Company ;  the  Champion  probably  would  come  third,  and  the 
Milwaukee  Harvester  Company. 

Q.    That  would  come  fourth,  or  would  the  Piano  be  fourth? 

A.  The  Piano  and  the  Milwaukee  were  about  the  same,  I 
should  think. 

Q.    Then  the  Osborne? 

A.  Osborne,  yes;  and  the  Johnston  Harvester  Company 
and  the  Acme. 
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Q.  Most  of  the  business  was  done  by  the  six  companies 
you  named  first,  was  it  not— McCormick,  Deering,  Osborne 
Piano,  Champion,  and  Milwaukee?  ' 

A.    They  were  the  leaders,  yes. 

Q.  Practically  all  the  business  was  done  by  those  com- 
panies ? 

A.    I  would  not  say  all  the  business. 

Q.    I  say  practically  all  of  it. 

A.    Well,  a  large  part  of  it. 
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H.  W.  HOBART,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Mr.  Hobart,  you  live  at  Pemberville,  Ohio  ? 

A.    Yes,  sir. 

Q.    What  business  ar^e  you  engaged  in? 

A.    General  merchandise. 

Q.    Do  you  sell  agricultural  implements? 

A.  The  firm  started  nearly  40  years  ago ;  started  in  a  small 
line  of  plows,  and  gradually  increased. 

Q.  And  have  been  engaged  in  the  agricultural  implement 
business  ever  since? 

A.    Yes. 

Q.    The  firm  has? 

A.    Yes. 

Q.    What  is  the  name  of  the  firm? 

A.    The  Hobart-Bowlus  Company. 

Q.    What  is  the  average  total  annual  business  of  your  firm? 

A.    The  business  started  in — 

Q.  Say  the  last  five  or  six  years,  without  going  back  forty 
years. 

A.    Probably  $100,000. 

Q.  What  is  the  amount  of  the  business  you  now  do  in 
agricultural  implements,  including  wagons,  vehicles,  farm  ve- 
hicles, tractors,  and  twine? 

A.    I  should  judge  about  from  $10,000  to  $15,000. 

Q.  And  what  amount  of  business  do  you  do  in  the  Inter- 
national linos? 

A.    $5,000  to  $6,000  or  $7,000,  something  like  that. 

Q.    What  binders  and  mowers  do  you  sell? 

A.    The  Milwaukee  and  the  Deering.  i. 
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Q.    What  twine?  1 

A.    The  Deering. 

Q.  What  other  binders  and  mowers  and  twine  are  handled 
in  your  neighborhood,  your  town  or  vicinity? 

A.  McCormick,  Champion,  Piano — I  am  not  positive 
whether  it  is  the  Piano,  and  the  Walter  A.  Wood,  and  the 
Johnston. 

Q.    Where  is  the  Johnston  sold? 

A.    At  New  Rochester. 

Q.    How  far  is  that  from  Pemberville? 

A.    Four  miles. 

Q.    And  where  is  the  Wood  sold?  2 

A.    At  Lucky,  about  three  miles  and  a  half. 

Q.    From  Pemberville? 

A.    Yes. 

Q.    What  wagons  do  you  handle? 

A.    The  TurnbuU  and  the  Weber. 

Q.    What  manure  spreaders? 

A.    The  Corn  King. 

Q.    What  cream  separators? 

A.    The  Sharpies. 

Q.    What  cultivators?  o 

A.    The  John  Deere,  the  Kraus,  and  the  Oliver. 

Q.    What  engines? 

A.    The  Stover  and  the  International. 

Q.    What  harrows? 

A.    The  Brown-Manly  Plow  Company. 

Q.    What  disc  harrows? 

A.    The  John  Deere  and  the  International. 

Q.    Did  you  sell  corn  planters? 

A.    Yes,  sir. 

Q.    And  drills? 

A.    Yes,  sir.  4 

Q.    Whose? 

A.  The  John  Deere  planter,  and  the  American  Seeding 
Machine  Company's  drill — the  Farmer's  Favorite. 

Q.  How  long  have  you — your  firm — sold  any  goods  of  the 
International  Harvester  Company  make? 

A.    Since  their  organization. 

Q.    Since  the  organization  of  the  International? 

A.    Yes,,  sir. 

Q.  Has  the  International  during  that  time  endeavored  to 
compel  you  to  handle  other  lines  as  a  condition  of  your  han- 
dling any  of  the  harvester  lines? 
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A.    No,  sir. 

Q.  Or  attempted  to  coerce  your  purchases  of  its  goods  or 
to  control  your  purchases  of  goods  of  any  others? 

A.    No,  sir. 

Q.  If  it  had  attempted  any  such  scheme,  or  had  made  to 
you  any  such  proposition,  that  you  could  not  handle  its  har- 
vester lines,  or  any  of  its  harvester  lines,  unless  you  bought 
more  of  its  other  goods,  or  less  of  somebody  else's  goods, 
what  would  have  been  the  result? 

A.    We  would  tell  them  to  go  to. 

Q.  Who  fixes  the  prices  at  which  you  sell  the  goods  you 
buy,  of  International  make? 

A.  Why,  we  do.  They  have  suggested  at  times  the  price 
they  thought  we  ought  to  get  on  certain  lines,  somewhere 
near ;  they  never  made  any  fixed  price  to  us. 

Q.  When  were  prices  suggested,  by  whom,  and  on  what 
lines  ? 

A.  The  canvassers  there  sometimes  say  we  ought  to  get 
so-and-so. 

Q.  And  in  regard  to  any  particular  lines  or  at  any  particu- 
lar time? 

A.    No. 

Q.     Have  those  suggestions  controlled  you  in  any  way? 

A.    Not  at  all. 

Q.     The  price  has  heen  what  you  thought  fit  to  make  it? 

A.    What  we  decide  on. 

Q.     Do  you  sell  threshers? 

A.    No. 

Q.    You  have  not  handled  those? 

A.    We  have,  but  not  in  the  last  few  years. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Do  you  have  a  general  department  store,  Mr.  Hobart? 

A.  Yes,  sir. 

Q.  And  what  do  you  sell  besides  implements? 

A.  Nearly  everything  but  booze,  I  guess. 

Q.  You  sell  groceries? 

A.  Oh,  yes. 

Q.  Tobacco? 

A.  Yes,  sir. 

Q.  Oil? 

A.  Yes,  sir. 

Q.  Sugar? 
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A,    Yes,  sir.  1 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.     The  Milwaukee,  the  Deering,  and  the  MeCormick. 

Q.     So  that  most  of  the  business  is  in  those  lines'? 

A.     Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make,  that  is  to  say,  Milwaukee,  Deering, 
Champion,  MeCormick,  Piano,  and  Osborne? 

A.  I  do  not  like  to  say,  but  it  is  a  very  large  per  cent ;  about 
90  per  cent. 

Q.    Why  don't  you  like  to  say?  2 

A.  Well,  it  is  guessing  off-hand.  I  should  judge  about  90 
per  cent.;  somewhere  along  there. 

Q.     And  would  the  same  per  cent,  apply  to  the  mowers  ? 

A.     Yes,  I  think  it  would. 

Q.  And  would  the  same  per  cent,  apply  to  the  sulky  hay 
rakes  ? 

A.     No,  I  do  not  think  it  would. 

Q.     There  is  more  competition  there,  is  there? 

A.     Yes. 

Q.     What  per  cent,  of  the  sulky  hay  rakes  is  in  the  Inter-  q 
national  makes? 

A.  Of  course  you  understand  this  is  a  guess  now;  this  is 
my  judgment. 

Q.     You  follow  the  sales  in  your  territory,  do  you  not? 

A.  I  follow  our  own,  in  our  own  town,  but  you  see  there 
are  little  towns  around  us,  three  or  four  miles  away.  But  I 
should  judge  about  60  per  cent. 

Q.     Is  there  any  corn  binder  business  in  your  territory? 

A.     Yes,  sir. 

Q.     What  per  cent,  of  that  is  International? 

A.    About  the  same  as  grain  binders.  4 

Q.     It  is  90  per  cent.? 

A.    Yes. 

Q.  Is  most  of  the  twine  sold  around  there  International 
twine  ? 

A.     No,  it  is  not. 

Q.  Your  company  was  doing  business  in  1901  and  1902, 
before  the  International  was  organized? 

A.    Yes,  sir. 

Q.  What  were  the  different  types  of  binders  and  mowers 
that  were  being  sold  there  and  were  known  to  the  farmers 
before  the  International  was  organized? 
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1  A.     The  same  lines,  except  I  think  the  Osborne  was  6ot 
handled  at  that  time. 

Q.     That  is,  the  Champion  and  the  Piano — 

A.  The  Champion,  yes,  and  the  Deering,  and  the  Mc- 
Cormick,  and  the  Johnston, 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  hay  rakes,  tedders,  discs,  manure 
spireaders,  and  engines. 

Q.    Wagons? 

A.    Wagons. 

2  Q.     Twine? 
A.     Twine. 

Q.     Cream  separators? 

A.  We  handle  the  Sharpies.  I  have  handled  two  or  three 
of  the  International  in  time,  but  have  handled  400  or  500 
Sharpies. 

Q.    Are  there  many  tedders  sold  around  there? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  tedder  business  is  International? 

A.     I  should  say  60  per  cent. 
o      Q.    What  per  cent,  of  the  spreader  business  is  Interna- 
^  tional? 

A.     Say  70  per  cent. 

Q.    How  many  dealers  are  there  at  Pemberville? 

A.  Four ;  one  is  very  light,  though ;  you  would  hardly  call 
him  a  dealer  any  more. 

Q.    There  are  three  regular  dealers? 

A.    Yes. 

Q.  Does  one  of  those  three  regular  dealers  handle  the  Mc- 
Cormick  lines? 

A.    Yes,  sir. 
4      Q.    What  does  the  third  dealer  handle  ? 

A.     The  Osborne. 

Q.    What  does  the  "light"  man  handle? 

A.     The  Champion. 

Q.  So  that  the  International  has  even  a  "light"  man  in 
their  list? 

A.    Yes. 

Re-direct  Examination  btf  Mr.  Bancroft. 

Q.  What  other  corn  binder  is  sold  in  your  territory  or  in 
your  town? 
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A.     The  same  as  the  grain  binders  right  through;  that  is,  i 
the  McCormick,  Johnston,  Deering. 

Q.  Do  any  of  the  four  dealers  in  your  town  handle  goods 
other  than  International,  in  the  harvesting  lines? 

A.     Oh,  yes. 

Q.     What  do  they  handle? 

A.  Well,  it  is  a  mix-up;  some  of  them  handle  some  Yale 
goods. 

Q.  In  the  binder  line  do  any  of  them  handle  goods  other 
than  International? 

A.    Yes.    Oh,  in  the  binder? 

Q.     Yes,  in  the  binder  and  mower.  2 

A.     No,  not  in  the  binder  and  mower. 

Q.    Do  you  handle  hardware? 

A.    Yes,  sir. 

Q.    And  the  whole  general  line? 

A.    Yes,  sir. 

Q.  Is  there  any  more  difference  in  the  matter  of  prices 
with  respect  to  agricultural  implements  than  there  is  on  hard- 
ware or  other  lines  of  trade  in  which  there  are  price  lists  ? 

A.     No,  sir. 

Mr.  Grosvenor :  I  object  to  that  question  as  assuming  some- 
thing not  proven.  3 

Q.    You  have  regular  prices  on  hardware? 

A.    We  have  some  fixed  prices,  at  which  we  have  to  sell. 

Q.     And  others,  that  are  simply  suggested  prices? 

A.    Yes,  sir. 

Q.    In  certain  lines  that  is  a  custom  of  the  trade,  is  it? 

A.    Yes. 

Mr.  Grosvenor:    I  object  to  this. 

Mr.  Grosvenor:    Q.    As  I  understand  you,  the  only  har- 
vesting lines— binders  and  mowers — sold  in  Pemberville  are 
by  these  four  dealers,  each  of  whom  handles  harvesting  lines  a 
of  the  International? 

A.  Yes,  sir.  As  I  understand,  the  Osborne  is  a  part  of  the 
International. 


WILLIAM  SCHLECT,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Mr.  Schlect,  you  live  at  Perrysburg,  Ohio? 
A.    Perrysburg,  Ohio. 
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I       Q.    You  are  engaged  in  what  business? 

A.    I  am  in  the  agricultural  implement  business,  harness, 
and  buggies. 

Q.    How  long  have  you  been  engaged  in  that  business  at 
Perrysburg,  Ohio? 
A.    I  have  been  in  the  business  42  years. 
Q.    What  is  the  total  amount  of  your  business  now? 
A.    It  averages  about  $25,000. 

Q.    How  much  does  the  implement  side  of  it  amount  to- 
agricultural  implements,  vehicles,  and  twine? 
A.    We  do  not  keep  it  separate. 
I       Q.    You  do  not  keep  a  separate  account? 
A.    No ;  but  I  should  judge  about  $8,000. 
Q.    What  business,  on  the  average,  do  you:  do  in  Interna- 
tional goods? 
A.    Around  $3,000, 

Q.    What  International  goods  do  you  sell? 
A.    We  sell  the  McCormick  binder,  mower,  rake,  and  gas 
engine,  some  of  their  twine,  tedders,  spring-tooth  harrows, 
disc  harrows,  and  spike-tooth  harrows. 
Q.    What  wagons  do  you  handle? 

A.    We  handle  the  Turnbull,  the  Milburn,  and  the  Weber. 
Q.    What  manure  spreaders? 

A.    We  handle  the  Clover  Leaf,  also  some  New  Idea  and 
Rude. 
Q.    What  cream  separators? 
A.    The  DeLaval. 

Q.    In  the  tillage  implement  line,  plows,  cultivators,  and  so 
on,  what  do  you  handle? 

A.    We  handle  the  Oliver  line,  the  Moline,  the  John  Deere, 
the  Crestline  Burch,  made  at  Crestline,  Ohio. 
Q.    What  do  you  handle  in  engines? 
A.    The  International,  the  Waterloo  Boy,  and  the  United. 
Q.    Where  is  the  United  made? 

A.    It  is  jobbed  out  of  Lransing,  Michigan ;  I  think  it  is  made 
at  Waterloo,  Iowa. 

The  Examiner :    Do  you  mean  the  United  or  the  Associated 
Manufacturers  ? 

Q.    Is  it  the  United  or  the  Associated  Manufacturers  of 
Waterloo,  Iowa? 

A.    We  buy  it  through  a  jobber  of  Lansing,  Michigan- 
Sprinkler. 
Q.    What  rakes  do  you  handle  7 
A.    I  have  the  Ohio  rake  and  the  International. 
Q.    What  harrows? 
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A.  I  have  the  International  and  the  Ohio  rakes,  and  buy 
some  of  Bueher  &  Gibbs. 

Q.  Do  you  also  buy  from  the  Fremont,  Ohio,  manufactur- 
ers'?   What  is  their  name? 

A.    We  buy  cultivators  from  them,  and  some  drag  harrows. 

Q.    In  disc  harrows  whose  goods  do  you  handle? 

A.  The  Ohio  Rake,  the  Bueher  &  Gibbs,  and  the  Interna- 
tional. 

Mr.  Grosvenor:  I  object  to  this  as  repetition.  This  is  the 
third  time  the  witness  has  been  asked  to  state  that  he  han- 
dles the  International  harrows.    It  is  a  waste  of  time. 

Q.    What  planters? 

A.  We  have  the  D.  M.  Sechler  planter,  and  also  have  a  few 
Molines. 

Q.    What  drills? 

A.  I  handle  the  Superior  and  the  American.  The  Amer- 
ican is  jobbed  by  the  Walter  A.  Wood  people. 

Q.    Who  fixes  the  prices  at  which  you  sell  your  goods  ? 

A.    We  fix  our  own  price. 

Q.  Is  there  any  difference  in  that  respect  between  the 
prices  on  International  goods  and  those  of  other  manufac- 
turers? 

Mr.  Grosvenor:  I  object  to  that  as  immaterial — whether 
other  manufacturers  are  or  are  not  violating  the  law,  as  hav- 
ing no  bearing  on  whether  the  International  is  or  is  not. 

A.    We  buy  where  we  can  buy  the  cheapest. 

Q.    You  fix:  your  prices  on  all  goods  alike,  do  you? 

A.    We  fix  our  own  prices. 

Q.  How  have  the  prices  of  binders  and  mowers  been  in  the 
last  10  or  15  years?    What,  if  any,  changes  have  there  been? 

A.  Practically  there  have  not  been  any  changes ;  probably 
two  or  three  dollars  difference  in  the  binder,  and  maybe  a 
dollar  or  so  in  the  mower. 

Q.  What  has  been  the  course  of  prices  in  the  last  10  or  12 
years  on  other  agricultural  implements? 

A.    They  have  all  advanced. 

Q.  What  per  cent,  in  plows  and  steel  goods  generally— till- 
age implements? 

Mr.  Grosvenor :    I  object  to  this  also  as  immaterial. 

Mr.  Bancroft:  Counsel  has  made  objection  to  this  ques- 
tion now  about  forty  times,  and  I  suggest  that  it  be  recognized 
as  always  made.  In  the  opening  of  the  examination  this  ob- 
jection was  made,  and  counsel  will  save  the  time  of  the  Ex- 
aminer and  of  all  concerned  if  that  objection  may  be  under- 
stood as  being  made  whenever  he  wishes  it  to  be  regarded  as 
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made.  It  is  stipulated  by  the  defendants  that  it  will  be  so 
considered— that  an  objection  once  made  to  a  question  need 
not  be  repeated  every  time  the  question  is  asked,  but  will 
stand.    Will  you  read  the  question,  please,  Mr.  Examiner? 

(The  last  question  was  read  by  the  Examiner.) 

Mr.  Bancroft :    I  mean  in  the  last  10  to  20  years. 

A.    From  10  to  20  per  cent. 

Q.    And  in  wagons  what  has  been  the  change? 

A.  The  wagon  has  advanced  at  least  20  per  cent,  in  the 
last  10  years. 

Q.  How  are  the  binders  and  mowers  that  you  have  been 
purchasing  from  the  International  during  the  past  ten  years 
compared  with  similar  machines  purchased  prior  to  that 
time?  Have  they  grown  better  or  worse,  or  have  they  been 
unchanged,  in  your  observation? 

A.  I  used  to  have  an  army  of  men  to  take  care  of  our 
binders,  and  we  hardly  go  out  to  look  at  a  binder  any  more; 
they  are  nearly  perfect  now — every  binder  we  send  out. 

Q.    Whenever  you  require  expert  service  do  you  get  it? 

A.    We  do  when  we  need  it,  but  we  hardly  ever  need  it. 

Q.    You  do  not  need  it? 

A.    No. 

Q.    The  machines  have  been  improved,  have  they? 

A.  Yes,  sir;  they  tie  well  and  run  lighter  than  they  used 
to. 

Q.  Has  the  International  at  any  time  endeavored  to  con- 
trol the  amount  of  goods  you  should  purchase  from  it  or 
from  its  competitors? 

A.    They  have  not. 

Q.  If  it  should  endeavor  to  force  you  to  buy  more  of  its 
goods,  or  less  of  their  competitors'  goods  in  any  way,  as  a 
condition  to  your  handling  its  harvesting  lines  or  handling 
any  other  of  its  lines,  what  would  be  the  result  with  you? 

A.    I  think  we  have  been  in  business  long  enough  to  run  it. 

Q.    You  would  not  permit  any  such  interference? 

A.    I  guess  not. 

Q.    Has  it  ever  attempted  to  control  you  in  any  way? 

A.    It  never  has. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.    You  say  you  have  been  in  business  40  years? 

A.    42  years. 

Q.    How  many  years  have  you  been  handling  binders? 
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A.    I  should  judge  about  23  or  24  or  25  or  30  years — ever  1 
since  they  were  made. 

Q.  There  have  been  improvements  made  in  binders  from 
time  to  time  ever  since  they  were  first  made? 

A.    Yes,  sir. 

Q.  The  improvements  were  not  begun,  or  binders  did  not 
first  begin  to  be  improved,  when  the  International  was  or- 
ganized? 

A.    They  were  improved  some  then,  yes. 

Q.  But  I  say  manufacturers  were  improving  binders  be- 
fore the  International  was  organized? 

A.    Oh,  yes,  right  along,  to  a  certain  extent. 

Q.    What  did  you  pay  for  the  first  binder  that  you  bought? 

A.    I  think  $130  or  $133  or  $134,  somewhere  along  there. 

Q.    How  many  dealers  are  there  in  your  town  ? 

A.    Two. 

Q.    What  harvesting  lines  does  the  other  dealer  handle? 

A.    The  Champion. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.  The  Champion,  the  McCormick,  the  Deering,  and  a  few 
Osbornes,  and  the  Johnston.  3 

Q.    The  leading  types  are  those  of  International  make  ? 

A.    Those  are  the  leading  machines. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make,  that  is,  McCormick,  Champion,  Os- 
borne, Deering,  Piano,  Milwaukee? 

A.  There  have  not  been  very  many  sold,  but  last  year  the 
Johnston  got  in  and  got  a  good  deal  of  business  on  their  ma- 
chine ;  they  had  a  special  man. 

Q.  Was  last  year  the  first  vear  the  Johnston  has  been  sold 
there? 

A.    No,  it  has  been  sold  right  along,  but  they  did  more  busi-  4 
ness  last  year  than  in  ten  years  before. 

Q.  Take  it  in  the  last  four  or  five  years ;  what  per  cent,  of 
the  business  has  been  International? 

A.    I  should  judge  about  70  per  cent. 

Q.  You  mean  to  say  that  the  Johnston  has  done  30  per 
cent,  of  the  business  in  the  last  four  or  five  years,  in  your 
territory? 

A.  Not  the  Johnston,  but  the  Johnston  and  the  Walter  A. 
Wood;  the  Walter  A.  Wood  has  been  pushed  there.  There 
are  agents  close  by  who  handle  the  Walter  A.  Wood. 

Q.    Does  the  International  hold  any  of  your  notes? 
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A.    No,  nor  they  never  will. 

Q.    Why? 

A.    I  have  got  the  money  to  pay  theni — all  of  them. 

Q.  Do  you  think  it  gives  the  manufacturer  control  of  the 
dealer  when  the  manufacturers  hold  any  of  his  notes? 

A.  I  do  not  know.  They  never  did  whenever  they  did  have 
my  notes,  and  they  have  had  $8,000  worth  of  them  already, 
or  they  had  at  one  time.  That  is,  I  do  not  mean  to  say  now 
that  the  International  did,  but  when  they  were  separated  the 
Champion  people  had  at  one  time  my  name  on  $8,000  worth 
of  paper.    They  used  to  keep  me  busy  collecting  it,  too. 

Q.  What  per  cent,  of  the  mowers  sold  in  your  territory  are 
International  ? 

A.    About  70  per  cent,  I  should  judge. 

Q.    What  per  cent,  of  the  corn  binders? 

A.  I  should  think  the  corn  binders  would  be  about  80  per 
cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    About  80  per  cent. 

Q.    What  per  cent,  of  the  tedders  are  International? 

A.  Last  year  we  sold  as  many  Johnstons  as  we  did  any- 
thing else.     This  year  I  do  not  know  as  we  will  sell  any. 

Q.    You  do  not  know  as  you  will  sell  any  what? 

A.     Any  Johnstons  this  year. 

Q.  Do  you  sell  more  International  wagons  than  of  any 
other  type  of  wagons? 

A.    We  do  not.    We  do  not  sell  half  as  many. 

Re-direct  Examination  by  Mr.  Bancroft. 

Q.  The  extent  of  your  sale  in  any  particular  line  depends 
upon  the  goods  and  the  taste  and  the  preference  of  the  farmer, 
does  it  not? 

A.  If  a  man  wants  a  TurnbuU  wagon  we  sell  him  a  Turn- 
bull  ;  if  he  wants  a  Milburn,  that  is  what  he  gets;  if  be  wants 
a  Weber,  we  sell  him  a  Weber. 

^  Q.  And  there  is  an  opportunity  in  your  neighborhood  for 
the  farmers  to  buy  other  binders,  and  other  mowers,  and  other 
rakes,  and  other  wagons  than  of  International  make,  if  they 
wish? 

A.  Toledo  is  only  9  miles  off,  and  the  machines  are  all 
represented  there,  or  close  by.  Within  a  radius  of  8  or  10 
miles  they  are  all  represented. 
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Q.    What  types  of  binders  were  being  sold  in  your  territory  1 
just  before  the  organization  of  the  International'? 

A.     The  Champion  and  the  McCormick ;  those  were  the  only 
things  sold  in  our  town. 

Q.    What  other  binders  were  well  known  around  there? 

A.    The  Deering  and  the  Osborne. 

(A  recess  was  here  taken  until  2:00  o'clock  P.  M.) 


THOMAS  SKILLITER,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows:  2 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Where  do  you  reside,  Mr.  Skilliter  ? 

A.    At  Genoa,  Ohio. 

Q.    What  is  your  business? 

A.     Hardware  and  implements. 

Q.    How  long  have  you  been  engaged  in  handling  agricul- 
tural implements  at  Genoa? 

A.    22  years. 

Q.     What  is  the  total  amount  of  your  business  per  year  in  3 
all  articles? 

A.    About  $35,000. 

Q.    What  portion  of  that  is  in  agricultural  implements,  in- 
cluding vehicles  and  twine? 

A.    Possibly  $20,000. 

Q.    Do  you  buy  agricultural  implements  of  the  Interna- 
tional Harvester  Company  of  America? 

A.    Yes,  sir. 

Q.    About  what  amount  annually? 

A.    About  $5,000,  I  think.  . 

Q.    What  lines  of  harvesting  machinery,  binders,  mowers, 
and  rakes,  do  you  sell? 

A.    We  sell  the  McCormick. 

Q.    What  twine? 

A.     The  McCormick  twine,  and  some  Champion — it  is  the 
same  thing,  I  presume. 

Q.    What  wagons  do  you  sell? 

A.     The  TumbuU  and  the  Milburn. 

Q.    What  manure  spreaders  ? 

A.     The  International. 

Q.    Do  you  sell  cream  separators? 

A.    No ;  not  now ;  we  used  to  sell  the  Empire. 
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1       Q.     You  do  not  now  handle  any? 

A.     No,  sir. 

Q.    How  many  years  did  you  handle  the  Empire? 

A.    I  think  about  four  years. 

Q.    What  lines  of  plows  and  cultivators  do  you  handle? 

A.  We  handle  the  Oliver,  the  Gale,  Toledo  Burch,  and 
Bryan. 

Q.     Do  you  handle  engines? 

A.    Yes. 

Q.    What  line? 

A.    We  have  handled  some  of  the  Baker ;  that  is,  the  Baker 
^  Wind  Mill  Co.  carries  them;  and  also  some  of  the  Intema- 
iional. 

Q.     What  lines  of  harrows? 

A.     The  Gale  and  the  Brown-Manly. 

Q.     What  disc  harrows? 

A.  We  handle  the  Gale  and  the  Toledo  Burch  Plow  Works, 
and  also  the  Lehr  of  Fremont. 

Q.    What  corn  planters? 

A.     Sure  Drop ;  it  is  the  Gale. 

Q.     Made  by  the  Gale  Manufacturing  Company? 
o      A.    Yes,  sir. 

Q.    What  line  of  drills? 

A.    We  handle  the  Thomas  and  the  Peoria. 

Q.  How  many  years  have  you  sold  any  of  the  implements 
manufactured  by  the  International  Company? 

A.     22  years. 

Q.  Lines  that  have  been  manufactured  by  the  International 
since  it  was  organized? 

A.  Yes,  sir,  with  the  exception  of  one  year;  one  year  we 
took  the  Walter  A.  Wood. 

Q.    Binders,  mowers,  and  rakes? 
4      A.    Yes. 

Q.    What  year  was  that? 

A.    I  think  1902,  or  1903 ;  I  am  not  certain. 

Q.  During  the  past  10  years  have  the  International's  repre- 
sentatives, or  any  of  them,  intimated  to  you  that  you  could 
not  handle  their  harvester  lines,  or  any  of  them,  if  you  handled 
any  competitive  goods,  or  anything  of  that  sort? 

A.    I  never  heard  of  any  such  thing. 

Q.  Has  the  International  or  any  of  its  representatives  ever 
endeavored  to  coerce  you  into  buying  more  of  its  goods  or 
less  of  some  competitor's  goods? 

A.    No,  sir. 

Q.    If  any  attempt  to  control  your  purchases  of  agricul- 
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tural  implements  had  been  made  by  the  International  Har-  i 
vester  Company  representative,  what  would  have  been  the 
result  with  respect  to  your  handling  International  lines? 

A.  We  certainly  would  have  dropped  them.  We  handle 
the  goods  that  we  think  are  the  best  and  that  sell  the  best. 

Q.  Has  the  International,  or  anybody  representing  it,  at- 
tempted to  control  your  prices,  at  which  you  sell  the  goods 
manufactured  by  the  International? 

A.    No,  sir.    We  make  our  own  prices. 

Q.  You  make  your  prices  on  International  goods  precise- 
ly as  you  do  on  all  the  other  goods  you  handle,  do  you? 

A.    Just  the  same ;  we  liave  one  price,  and  when  the  Inter-  2 
national  men  come  there  we  give  them  our  price. 

Q.  If  the  canvassers  attempt  to  sell  your  goods  or  assist 
in  selling  your  goods,  you  give  them  the  price  at  which  they 
shall  take  orders? 

A.  Yes,  sir,  we  give  them  the  price,  and  they  sell  at  that 
price  or  they  don't  sell  for  us. 

Q.  How  have  the  prices  of  binders  and  mowers  been  in  the 
last  12  or  15  years — of  the  lines  you  have  handled,  as  to  in- 
crease or  decrease? 

A.     I  do  not  think  there  has  been  very  much  variation;  o 
probably  a  very  little  advance. 

Q.  How  has  the  advance  been  in  other  farm  implements? 
Has  it  been  more  or  less  than  in  the  harvesting  lines  which 
you  handle? 

A.    Oh,  I  should  say  more. 

Q.  About  what  per  cent,  in  wagons  and  plows  during  the 
last  ten  years? 

Mr.  Grosvenor:  I  object  to  this  as  immaterial,  and  par- 
ticularly the  subject  of  plows.  The  International  are  not 
making  any  plows. 

Mr.  Bancroft:     As  I  said  this  morning,  any  objection  to   4 
the  materiality  or  relevancy  of  any  evidence  having  been  once 
made  need  not  be  repeated. 

Mr.  Grosvenor:    Unless  it  is  desired. 

Mr.  Bancroft:  Advantage  may  be  taken  of  it  without  re- 
peating. Therefore  if  made,  it  must  be  made  for  the  pur- 
pose of  cumbering  the  record. 

A.  In  wagons  I  should  say  there  has  been  40  per  cent,  in- 
crease in  ten  years. 

Q.    And  in  steel  goods  generally? 

A.    Oh,  possibly  15  per  cent. 

Q.    Have  you  noticed  any  changes  in  the  efficiency  of  the 
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binder  and  the  mower  which  you  have  handled,  in  the  last 
ten  years,  as  to  whether  they  have  been  improved  or  not? 

A.  Oh,  yes,  I  think  they  have  been  improved  considerably, 
because  last  year  we  put  out  somewhere  about  20  and  we  never 
went  to  one  of  them,  and  we  used  to  have  to  do  lots  of  that 
years  ago. 

Q.  Do  you  know  of  any  other  farm  implement  that  has  been 
in  use  as  a  staple  for  the  past  20  years  that  has  improved  any 
more  in  quality  or  has  increased  as  little  in  price  as  the 
binder? 

A.  I  do  not  think  any  has  improved  more  in  quality,  but  I 
think  there  has  been  more  increase  in  price  in  most  all  other 
small  machinery  than  in  the  binders  and  mowers. 

Cross-Examvnation  by  Mr.  Grosvenor. 

Q.    The  International  makes  wagons,  does  it  not? 

A.    Yes,  sir. 

Q.  So  that  these  advances  in  prices  have  in  part  related 
to  International  goods,  such  as  harrows,  wagons? 

A.  Well,  I  presume  they  are  the  same,  so  far  as  I  know ; 
we  do  not  handle  the  International  wagons. 

Q.    How  many  dealers  are  there  in  your  town  ? 

A.    Just  two  implement  dealers. 

Q.    What  harvesting  lines  does  the  other  dealer  handle? 

A.     I  think  he  handles  the  Deering. 

Q.  So  that  the  only  two  dealers  in  your  town  handle  only 
International  harvesting  lines,  you  handling  the  McCormick 
and  the  other  man  the  Deering? 

A.    Yes,  sir. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.    The  Deering  and  the  McCormick. 

Q.    And  they  have  been  the  leaders  for  many  years? 

A.    Oh,  yes ;  I  think  so. 

Q.  Mr.  Skilliter,  what  per  cent,  of  the  binders  sold  in  your 
territory  are  of  International  make,  which  includes  not  only 
the  Deering  and  the  McCormick,  but  the  Piano,  the  Cham- 
pion, the  Milwaukee,  and  the  Osborne? 

A.    I  should  think  70  or  80  per  cent. 

Q.    It  is  over  80  per  cent.,  isn't  it? 

A.  I  would  not  be  certain  about  that.  We  have  quite  a 
good  Johnston  business;  they  sell  quite  a  number;  and  only 
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three  miles  from  us,  at  Clay  Center,  the  "Wood ;  they  sell  quite 
a  number,  but  how  many  I  do  not  know. 

Q.  Are  there  International  agents  at  both  of  the  places 
you  have  last  named? 

A.    No. 

Q.    What  per  cent,  of  the  mower  business  is  International? 

A.    I  should  think  about  the  same  as  the  harvester. 

Q.    About  80  per  cent.? 

A.    In  that  neighborhood. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  In  our  immediate  vicinity  I  think  the  Johnston  has  got 
the  lead.  The  Johnston  sells  more  than  the  International 
does,  in  our  immediate  neighborhood. 

Q.  In  your  entire  territory  does  the  Johnston  do  most  of 
the  business? 

A.  For  the  last  two  or  three  years  I  think  they  have,  in 
the  corn  binder. 

Q.  How  many  corn  binders  are  sold  in  your  territory  in  a 
season  ? 

A.    That  I  could  not  say. 

Q.  Is  it  the  leading  machine,  or  are  more  grain  binders 
sold? 

A.  I  think  there  are  more  grain  binders  of  the  McCor- 
mick  and  the  Deering  in  our  territory. 

Q.  Try  to  address  yourself  to  the  question.  Are  there 
more  grain  binders  or  more  com  binders  sold  in  your  terri- 
tory?    That  is,  which  is  the  leading  implement  sold  there? 

A.     As  I  told  you,  in  our  immediate  vicinity — 

Q.  I  am  not  talking  about  manufacturers;  I  am  talking 
about  the  type  of  machine.  Are  there  more  grain  binders 
used  there,  for  the  small  grain,  or  is  it  a  country  where  a  lot 
of  com  binders  are  used? 

A.  There  are  quite  a  lot  of  corn  binders.  Ours  is  quite  a 
corn  section. 

Q.    That  is  what  I  wanted  to  know. 

A.  The  Johnston  has  the  lead  in  our  territory,  I  think,  of 
all  the  corn  binders. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     No,  sir. 

Q.     Do  they  hold  any  of  your  notes  which  are  not  yet  due? 
A.     No,  sir. 

Q.     Or  notes  given  last  year  at  settlement  time? 
A.     I  think  not.     I  think  we  cashed  all  of  those  notes.     We 
try  to  discount  all  of  our  goods. 
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Q.    You  are  not  positive  about  that? 

A.  No,  I  am  not.  There  might  be.  If  there  is,  it  is  very 
few. 

Q.  Isn't  it  a  fact  that  the  International  does  hold  some  of 
your  notes,  which  you  gave  at  settlement  time  last  fall? 

A.  My  son  keeps  the  books  and  I  could  not  say,  but  I  do 
not  think  they  do.  A  year  ago  I  know  we  took  up  all  the 
notes,  but  I  am  not  positive  that  we  did  this  last  year.  They 
may  possibly  hold  two  or  three;  now  I  would  not  say.  But 
the  year  before  we  took  all  the  notes  ourselves,  and  we  always 
do— 

Q.     The  year  before? 

A.    Yes — if  we  can  spare  the  money. 

Q.  But  this  year  you  think  you  did  give  them  some  of  your 
notes — or  last  fall? 

A.     I  would  not  say  whether  we  did  or  whether  we  did  not. 

Q.     Can't  you  say  you  did  or  did  not,  one  or  the  other? 

A.     Well,  no ;  no,  I  could  not. 

Q.  How  does  it  happen  you  remember  what  you  did  in  1911 
and  do  not  remember  what  you  did  in  1912  ? 

A.  Because  I  know  we  took  them  up.  I  am  not  positive 
whether  they  hold  notes  against  us  for  this  last  fall  or  not.  I 
would  not  say  positive  either  way. 

Q.  Did  you  talk  with  anybody  about  this  subject  of  per- 
cents  before  you  went  on  the  stand  ? 

A.     Percents? 

Q.  Yes;  about  the  per  cent,  of  the  business  done  by  the 
International  in  binders  and  mowers  in  your  territory. 

A.  No,  not  the  per  cent,  of  the  business.  They  talked  about 
this  business  here,  but  I  do  not  think  the  per  cent,  was  men- 
tioned. I  do  not  think  anything  about  the  per  cent,  of  business 
was  mentioned. 

Mr.  Bancroft:  Q.  What  is  your  best  judgment  or  recol- 
lection as  to  whether  the  International  holds  any  of  your  notes 
or  not? 

A.    I  would  not  be  positive,  but  I  do  not  think  they  do. 


HARVEY  BEOBST,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Bancroft. 


Q.    In  what  business  are  you  engaged? 
A.     Hardware  and  implements. 
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Q.  How  many  years  have  you  been  engaged  in  that  busi- 
ness? 

A.  I  have  been  connected  with  the  store  since  1901,  and 
for  three  years  I  have  been  a  partner  in  the  business. 

Q.     Under  what  firm  name  is  the  business  carried  on? 

A.     The  present  firm  is  the  Brobst-Eckhardt  Company. 

Q.    AtFindlay,  Ohio? 

A.    Yes,  sir. 

Q.  What  is  the  average  annual  business  done  by  your  com- 
pany? 

A.    It  runs  between  $60,000  and  $70,000. 

Q.  How  much  is  its  annual  business  in  agricultural  imple- 
ments, vehicles  and  twine? 

A.    From  $45,000  to  $50,000. 

Q.  How  much  of  that  is  in  goods  manufactured  by  the  In- 
ternational Harvester  ComiDany? 

A.     It  will  run  about  $20';000. 

Q.  How  long  have  you  been  handling  International  ma- 
chines, or  any  of  them? 

A.  The  firm  has  handled  the  binders  and  mowers,  through 
its  different  changes,  since  1898. 

Q.  What  lines  of  binders  and  mowers  has  it  handled  during 
that  time? 

A.    The  McCormick. 

Q.  What  other  binders  and  mowers  are  handled  at  Find- 
lay? 

A.  During  the  last  three  or  four  years  the  Adriance-Platt 
have  had  an  agency  there,  and  the  Johnston  people,  and  the 
Walter  A.  Wood  people,  and  for  several  years  the  Farmers 
Cooperative  had  sold  machines  there,  but  they  have  not  any 
agency  there  now. 

Q.    What  line  did  they  handle? 

A.  It  was  handled  by  a  dealer;  it  was  the  Manufacturers 
line,  made  by  the  Whitely  people  at  Springfield. 

Q'.     That  is  the  old  Seiberling? 

A.     I  could  not  tell  you,  I  do  not  know. 

Q.    What  line  of  wagons  does  your  firm  handle  ? 

A.     The  TurnbuU  and  the  Weber. 

Q.    What  manure  spreaders? 

A.     The  Corn  King  and  the  Success. 

Q.    Who  makes  the  Success? 

A.     The  John  Deere  Plow  Company. 

O.     What  cream  separators  do  you  handle? 

A.     The  Blue  Bell  and  the  Sharpies. 
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Q.     What  cultivators? 

A.  We  handle  several  makes,  made  by  the  John  Deere, 
the  Ohio  Eake  Company,  and  Brown.  I  think  those  are  the 
leading  ones. 

Q.     Any  other  tillage  implements? 

A.  Spring-tooth  harrows  made  by  the  Ohio  Kake  Company 
Bucher  &  Gibbs  Plow  Company,  and  the  John  Deere  Plow 
Company.  I  think  that  is  about  all.  In  disc  harrows  we  han- 
dle some  of  those  made  by  the  John  Deere  Plow  Company, 
the  Bucher  &  Gibbs  Plow  Company,  and  the  McCormick. 

Q.     What  rakes  do  you  handle? 

A.  We  handle  the  Dain  and  the  International  side-deliv- 
ery.   We  sell  but  very  few  of  the  common  hay  rakes. 

Q.    What  engines? 

A.     The  Cushman  and  the  International. 

Q.    Do  you  sell  corn  planters? 

A.     Yes,  sir;  we  sell  the  John  Deere  and  the  Hoosier. 

Q.    And  what  line  of  drills? 

A.     The  Hoosier. 

Q.  During  the  years  that  you  have  been  doing  business 
with  the  International,  has  any  representative  of  that  com- 
pany endeavored  to  coerce  your  purchases  from  it  or  from 
any  of  its  competitors,  in  any  way? 

A.     No,  sir. 

Q.  You  have  bought  according  to  what  you  regarded  to  be 
to  your  interest  all  the  time? 

A.    We  bought  according  to  our  needs. 

Q.  You  bought  from  the  International  precisely  as  from 
other  manufacturers? 

A.    Yes,  sir. 

Q.  Who  fixes  the  prices  at  which  you  sell  your  agricultural 
implements  ? 

A.  We  fix  those  ourselves.  We  have  had  prices  suggested 
by  the  International,  and  some  other  companies,  too,  but  we 
got  at  our  interests  in  that  regard.  If  the  price  suggested 
did  not  suit  us,  we  sold  at  our  own  price ;  if  it  suited  us  and 
was  what  we  thought  was  a  reasonable  profit  and  was  satis- 
factory, we  used  the  suggested  price. 

Q.  But  you  followed  your  own  wish  and  interest  in  that 
matter  ? 

A.    Yes,  sir ;  our  own  judgment. 

Q.  Has  any  attempt  ever  been  made  to  control  or  coerce 
you  in  any  way  with  respect  to  the  price  at  which  you  would 
sell  any  of  these  harvesting  machines? 
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A,    No,  sir. 

Q.  If  the  International  or  its  representatives  had  at  any 
time  attempted  to  control  or  coerce  you  concerning  the 
amount  of  goods  of  their  lines,  or  of  the  lines  of  competitors, 
that  you  should  btiy,  what  would  have  been  the  result? 

A.  We  would  have  changed  our  line  of  goods,  as  soon  as 
we  could,  to  a  line  that  would  not— 

Q.     And  whose  line  would  have  gone  out? 

A.  The  International,  or  the  one  that  forced  us  to  buy 
their  goods.  The  Oliver  Plow  Company  tried  that  with  us  one 
year,  and  we  changed  plows  for  them. 

Q.  Have  you  noticed  whether  the  binders  and  mowers  you 
have  been  handling  have  been  improved  in  the  last  ten  years ! 

A.     They  have;  quite  materially. 

Q.  Is  there  any  other  farm  implement,  that  you  know  of, 
that  has  been  in  general  use  in  the  last  twenty  years,  that  has 
been  improved  more  than  the  International  binders  in  the  last 
ten  years  ? 

A.     No ;  I  do  not  know  of  any. 

Q.  Is  there  any  such  farm  implement  that  has  increased 
in  price  less  than  the  International  binders  and  mowers  in 
the  last  ten  years  ? 

A.  Most  implements  have  increased  more  than  binders 
and  mowers. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Brobst,  the  name  of  your  firm  is  the  Brobst-Eck- 
hardt  Company? 

A.    Yes,  sir. 

Q.  And  you  say  about  one-half  of  your  implement  business 
is  with  the  International? 

A.    Very  nearly  so. 

Q.  Does  the  International  hold  any  of  your  notes,  or  the 
notes  of  your  company? 

A.     They  hold  notes  of  the  company. 

Q.     They  do  hold  notes  of  your  company? 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  that  you  buy  from  the  Inter- 
national. 

A.  We  have  their  binders,  mowers,  corn  binders,  side-der 
livery  rakes,  gasoline  engines,  disc  harrows,  peg-tooth  har- 
rows, spring-tooth  harrows,  twine. 

Q.     Spreaders  ? 
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A.    Yes,  sir,  spreaders, 

Q.     Wagons? 

A.    Wagons,  and  cream  separators. 

Q.     Drills? 

A.  We  have  the  drills  this  year;  we  have  taken  the 
Hoosier. 

Q.     Corn  planters? 

A.     No,  sir. 

Q.    You  buy  about  everything  the  International  makes? 

A.  Well,  I  don't  know;  I  don't  know  all  that  they  make. 
That  is  our  main  line,  that  we  have. 

Q.    How  many  dealers  are  there  in  Findlay,  Ohio? 

A.    There  are  six;  one  of  them  is  not  doing  much. 

Q.     Does  one  of  the  other  agents  handle  the  Deering  lines? 

A.    Yes,  sir. 

Q.    And  does  another  handle  the  Champion  lines? 

A.    Yes,  sir. 

Q.  .And  does  another  one  handle  the  McCormick  or  the 
Osborne  lines? 

A.  In  regard  to  that  Champion,  I  might  say  they  have  not 
had  a  contract  there  until  this  year.  That  started  in  this 
year.    I  understood  this  man  had  a  contract  for  this  summer. 

Q.  Does  another  dealer  carry  the  Osborne  or  the  Milwau- 
kee? 

A.  The  Milwaukee  is  handled  but  the  Osborne  is  not.  The 
Osborne  has  been  handled  but  it  is  not  at  the  present  time. 

Q.  So  that  four  different  dealers  handle  different  harvest- 
ing lines  made  by  the  International? 

A.    Yes,  sir. 

Q.    What  do  the  other  two  dealers  handle? 

A.  Well,  it  would  be  the  McCormick ;  that  would  give  the 
fifth.  The  other  dealer  does  not  handle  any  harvesting  ma- 
chinery at  present. 

Q.  Each  of  the  five  dealers  there  handles  the  International 
harvesting  lines? 

A.  They  have  been  represented.  The  dealer  who  handled 
the  Osborne  does  not  handle  binders  and  mowers  at  all;  he 
quit  the  binders  and  mowers ;  so  that  leaves  four  at  the  present 
time  who  have  contracts  with  them. 

Q.     Each  having  a  contract  with  the  International? 

A.    Yes,  sir. 

Q.  Then,  the  International  makes  of  binders  and  mowera 
are  the  leading  binders  and  mowers  in  your  territory? 

A.     They  are,  yes,  sir. 
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Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are  1 
of  International  make  ? 

A.  I  should  judge  probably  from  80  to  85  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  International? 

A.  Practically  the  same. 

Q.  What  per  cent,  of  the  corn  binders  ? 

A.  They  would  run  possibly  75  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  I  do  not  know ;  I  do  not  know  how  many — - 

Q.  Are  the  side-delivery  rakes  sold  there  more  largely? 

A.  Side-deliveries  are ;  very  few  sulkies.  ^ 

Q.  What  percentage  of  the  side-delivery  rakes  are  Inter- 
national ? 

A.  I  do  not  know.  Quite  a  few  makes  are  sold  there,  but  I 
do  not  know  how  many;  I  do  not  know  what  the  others  have 
sold. 

Q.  Does  the  International  sell  half  the  twine? 

A.  Just  about  half. 

Q.  Do  you  sell  tedders? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  tedders  are  International?  g 

A.  From  what  we  sell,  there  is  probably  very  nearly  one- 
half. 

Q.  What  per  cent,  of  the  spreaders  are  International? 

A.  They  will  run  close  to  one-half, 

Re-^irect  Examination  hy  Mr.  Bancroft. 

Q.  These  notes  of  yours  which  the  International  holds: 
are  they  due  ? 

A.    No,  sir.  4 

Q.     Were  they  taken  in  the  regular  course  of  business? 

A.     They  were,  yes,  sir. 

Q.  For  goods  not  yet  sold,  or  not  sold  when  the  notes  were 
taken? 

A.  Some  of  them  were  not  sold  at  the  time  of  settlement. 
Part  of  them  was  for  spreaders  that  we  settled  for  at  the 
time  of  settlement,  but  we  were  to  have  dating,  the  price  on 
a  carload  was  divided  into  payments,  and  we  gave  the  notes 
for  the  payments  that  were  not  due  within  the  current  year 
that  we  bought  them. 

Q.    What  other  lines  of  binders  and  mowers  are  sold  in 
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your  territory  or  in  your  town  beside  those  of  the  Interna- 
tional concerning  which  you  have  just  testified? 

A.  The  Adriance-Platt  have  had  an  agency  there  and  sold 
several ;  and  the  Wood  people  have  sold  some,  and,  as  I  men- 
tioned, that  Farmers  Cooperative  concern  sold  quite  a  few. 

Q.    And  the  Johnston  also? 

A.     The  Johnston  have  sold  a  few,  but  not  many. 


S.  P.  SHELLY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Bancroft. 

Q.     Mr.  Shelly,  where  do  you  live  ? 

A.     Toledo,  Ohio. 

Q.    What  is  your  business? 

A.  Farming  and  manufacturing.  My  attention  is  mostly 
given  to  farming. 

Q.     How  large  a  farm  do  you  operate? 

A.     1,100  acres. 

Q.     Do  you  own  it? 

A.  Yes,  sir.  Now,  hold  on.  180  acres  of  it  my  son  owns. 
We  kind  of  work  together.  I  have  only  the  one  son,  and  we 
kind  of  put  that  together.    I  paid  for  it. 

Mr.  Grosvenor:    How  many  acres  did  you  say? 

The  Witness:     1,100  acres. 

Mr.  G-rosvenor:    In  the  state  of  Ohio? 

The  Witness:    Yes;  in  Henry  county. 
,  Q.    What  manufacturing  business  are  you  interested  in? 

A.  I  am  interested  in  the  Tiffin  Wagon  Company,  of  Tif- 
fin, Ohio. 

Q.  How  long  have  you  been  interested  in  the  Tiffin  Wagon 
Company? 

A.     Between  11  and  12  years. 

Q.    What  does  it  manufacture  ? 

A.  Wagons,  some  corn  shellers,  a  few  bob-sleds,  sprin- 
klers, flushers,  and  carts. 

Q.  Are  your  wagons  sold  in  competition  with  Interna- 
tional wagons? 

A.    Yes,  in  many  places. 

Q.     Through  what  territory? 

Mr.  Grosvenor:  I  want  to  make  a  suggestion — that  coun- 
sel show  what  connection  Mr.  Shelly  has  with  this  company. 
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whether  he  is  a  stockholder,  or  an  officer,  or  sales  manager. 

The  Witness:     Stockholder. 

Mr.  Bancroft :  If  you  will  just  be  patient  you  will  get  the 
information,  I  hope.  If  not,  you  can  cross-examine,  which  is 
the  usual  way. 

Mr.  Grosvenor :  You  were  going  into  the  question  of  com- 
petition, and  it  is  generally  customary  to  show  knowledge  on 
the  part  of  the  witness  before  entering  upon  the  subject.  So 
I  want  to  make  my  objection. 

Mr.  Bancroft:     What  is  your  objection? 

Mr.  Grrosvenor :     It  is  on  the  record. 

Q.     What  is  the  extent  of  your  manufacture  of  wagons  T 

A.     We  are  making  between  3,000  and  4,000  wagons  a  year. 

Q.  How  many  were  you  making  when  you  first  became 
connected  with  that  company,  about  9  or  10  years  ago  1 

A.     The  first  year  we  did  not  make  over  1,000  or  1,500. 

Q.     And  how  has  the  business  been  during  those  10  years? 

A,     It  has  been  growing. 

Q.    You  are  acquainted  with  its  conduct,  are  you? 

A.     Oh,  yes ;  yes,  sir. 

Q.  What  relation  do  you  hold  to  the  Tiffin  Wagon  Com- 
pany? 

A.    I  am  quite  a  heavy  stockholder  there. 

Q.  So  that  you  know  what  the  company  is  doing  and  what 
its  business  operations  are? 

A.     Oh,  yes ;  I  get  statements. 

Q.  Are  the  wagons  that  your  company  manufactures  sold 
in  competition  with  those  sold  by  the  International? 

A.     Oh,  yes. 

Q.     Through  what  territory? 

A.  I  suppose  we  would  strike  them  in  most  all  territories. 
We  sell  in  New  York  State,  Pennsylvania,  Ohio,  Indiana, 
southern  Michigan,  Illinois,  and  some  through  the  West. 

Q.     Is  that  business  fair  and  businesslike,  or  otherwise? 

Mr.  Grosvenor :  I  object  on  the  ground  that  the  witness  has 
not  been  shown  to  have  any  connection  with  the  sales  depart- 
ment of  the  company.  You  have  shown  only  that  he  is  a  stock- 
holder; you  have  not  shown  any  knowledge,  and  therefore  I 
object  on  the  ground  that  the  witness  is  not  qualified. 

A.    Yes,  sir,  I  have  always  understood  it  was. 

Q.     Fair  and  businesslike  ? 

A.    Yes,  sir. 

Q.  Counsel  for  the  Government  is  afraid  you  do  not  know 
anything  about  the  business  of  your  company.  Will  you  please 
tell  us  what  knowledge  you  have  of  the  conduct  of  the  Tiffin 
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[  Wagon  Company's  business ;  just  how  you  are  in  touch  with  it. 
A.  I  go  over  there  once  in  a  while — not  very  often,  as  it  is 
not  necessary.  I  talk  to  my  cousin ;  my  cousin  runs  it ;  he  is 
the  general  manager,  and  we  talk  matters  over,  and  he  has 
told  me  a  great  many  things.  While  I  do  not  sell  any  of  the 
wagons  nowadays,  I  am  in  close  touch  with  it.  I  own  ahout  a 
third  of  the  company.  I  know  pretty  well  what  we  are  doing. 
Q.    Are  you  a  director  of  the  company  ? 

A.     Yes,  sir,  certainly. 
Q.    Are  you  an  officer? 

A.    Yes,  sir. 
!      Q.    What  office  do  you  hold? 

A.  I  am  treasurer,  but  I  do  not  give  my  attention  to  it ;  my 
cousin  does  all  the  business. 

Q.     On  the  financial  side. 

A.  I  have  been  elected  treasurer.  It  is  a  close  corporation. 
Three  of  us  own  it. 

Q.  When  were  you  in  charge  of  the  business  operations  of 
the  company,  if  at  any  time?  Did  you  ever  sell  the  goods  of 
the  company  or  have  charge  of  the  goods  at  any  time? 

A.  The  first  year  I  sold  some  of  the  wagons.  That  was  be- 
tween 11  and  12  years  ago,  when  we  first  started.  I  sold  a 
few ;  that  is,  when  I  had  time  away  from  my  other  business.  I 
have  been  out  and  sold  some  of  the  wagons.  I  was  in  much 
closer  touch  with  the  business  then  than  I  am  nowadays,  be- 
cause I  don't  want  to  work  so  hard,  and  I  am  giving  my  at- 
tention to  my  farm. 

Q.    But  you  do  keep  in  touch  with  the  business? 

A.     Oh,  certainly ;  I  know  what  is  going  on. 

Q.  You  look  after  your  interests,  in  consultation  with  your 
cousin? 

A.  Yes.  My  son  goes  down  there ;  he  has  been  going  down 
there  every  month ;  I  talk  to  him  about  it. 

Q.  Now  turning  to  the  question  of  farming.  Have  you 
made  a  list  of  the  implements  used  on  your  farm? 

A.    Yes. 

Q.    And  the  purchase  price  of  them? 

A.    Yes,  sir. 

Q.    Is  the  list  I  show  you  the  one  you  prepared? 

A.     Yes,  sir ;  that  is  the  list. 

Q.  That  correctly  represents  the  implements  in  general  use 
on  your  farm? 

A.    Yes,  sir. 

Q.  And  their  use  is  necessary  for  the  proper  operation  of 
the  farm,  is  it? 
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A.    Yes,  sir,  every  one  of  them. 

Mr.  Bancroft :    I  offer  the  list  in  evidence. 

The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  S.  P.  Shelly,  Toledo,  Ohio,  on  His 
Farm  of  1,100  Acres. 

Purchase 

Price. 

8  Farm_  Wagons,  Tiffin  $600.00 

2  Buggies  or  Surreys,  Moyer  and  Auburn  150.00 

15  Walking  Plows,  Oliver  225.00 

2  Gang  Plows,  1  Moline,  1  Gale  120.00 

1  Disc  Harrow  25.00 
6  Peg  Harrows  60.00 
5  Corn  Planters,  4  Blackhawk,  1  Deering                       180.00 

20  Corn  Cultivators  400.00 

4  Grain  Drills,  2  Sup.,  1  McS.,  1  Hoosier  215.00 

3  Grain  Binders,  2  Deering,  1  Johnston  395.00 

2  Mowing  Machines,  Deering,  McCormick  90.00 
■  1  Hay  Eake  25.00 

1  Tedder,  Johnston  35.00 

2  Hay  Loaders,  Bowling  Green  95.00 
8  Hay  Racks,  (home-made)  80.00 

5  Manure  Spreaders,  I.  H.  C.  575.00 
5  Gasoline  Engines  140.00 
1  Traction  Engine,  Mogul,  and  gang 

Plows  2,750.00 

1  Feed  Grinder,  Bowsher  125.00 

2  Corn  Shellers,  Small,  Hocking  Valley  12.00 
1  Land  Roller  25.00 

Small  Tools  200.00 

Q.  What  are  the  principal  crops  which  you  raise  on  your 
farm? 

A.  Oats,  corn,  a  little  barley,  and  hay — ^mostly  clover ;  that 
is  about  all. 

Q.    What  binders  have  you  in  use  on  your  farm? 

A.     The  Johnston  and  the  Deering. 

Q.    What  size  are  they? 

A.  I  have  a  Johnston  and  a  Deering,  both  the  same  size; 
they  are  7-ft.  cut,  I  guess ;  either  7  or  7i/^. 

Q.    How  long  have  they  been  in  use  on  your  farm? 

A.  I  think  one  of  them  has  been  in  use  now  three  years,  and 
the  other  one  four  years.  I  think  perhaps  the  Johnston  has 
been  in  use  four  years  and  the  Deering  three  years.    One  of 
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1  my  Deerings,  the  smaller  one,  has  been  in  use  for,  oh,  10  or 
12  years. 

Q.    What  mowers  do  you  use? 

A.    I  have  a  Deering  and  a  MeConnick. 

Q.    How  long  have  you  used  those? 

A.    I  should  say  perhaps  7  or  8  years. 

Q.  What  other  lines  of  binders  and  mowers  are  offered 
for  sale  in  the  neighborhood  of  your  farm,  besides  the  Deering 
and  the  Johnston? 

A.  The  Deering  and  the  Johnston,  and  the  McCormick  is 
also  offered  there. 

2  Q.    Any  other? 

A.  I  don't  know  whether  the  Walter  A.  Wood  is  sold  there 
or  not ;  I  am  not  sure  about  that.  But  I  rather  think  it  is.  I 
would  not  be  positive  about  that. 

Q.    How  far  is  your  farm  from  Toledo,  Ohio  ? 

A.    42  miles. 

Q.    What  is  your  nearest  town? 

A.    Holgate,  Ohio. 

Q.    AATien  did  you  begin  farming? 

A.  I  should  think  about  15  years  ago  when  I  commenced; 
Q  maybe  20  that  we  commenced  farming.  We  commenced  there 
in  the  woods,  and  as  we  got  rid  of  the  stumps  we  commenced 
farming.  We  did  not  farm  so  heavy  until  within  the  last  ten 
years.  Within  the  last  ten  years  we  have  been  farming  pretty 
heavy ;  got  our  land  all  cleared  and  farming  all  of  it. 

Q.  What  do  you  say  as  to  the  improvements  in  the  binders 
and  mowers  of  International  make  during  the  last  ten  years? 

A.     There  have  been  a  great  many  improvements. 

Q.    How  about  the  service  which  you  are  able  to  obtain,  in 
respect  to  repairs  and  experting,  on  your  farm,  if  needed,  dur- 
ing the  past  ten  years? 
4      A.     As  to  what  service  we  would  get  if  we  needed  any?  Is 
that  what  you  mean? 

Q.     Yes;  have  you  needed  it  during  the  past  ten  years? 

A.  Oh.  yes,  we  often  need  repairs  and  need  some  one  to 
help  us  out  in  some  cases. 

Mr.  Grosvenor:  What  are  you  talking  about — ^your  engines 
or  your  binders  ? 

The  Witness :    The  binders. 

Mr.  Bancroft:  Has  an  engine  been  mentioned?  I  suggest 
on  the  record  that  counsel  do  not  interrupt,  but  wait  for  his 
opportimity  to  cross-examine,  and  then  exercise  his  privileges 
with  entire  freedom. 
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Mr.  Grosvenor :    I  am  going  to  interrupt  any  time  that  I  do  1 
not  understand. 

Mr.  Bancroft:  No  engine  lias  yet  been  mentioned,  and  if 
counsel  would  pay  attention  lie  would  know  it. 

Mr.  Grosvenor:  Here  is  an  engine  on  this  list  costing 
$2,700,  the  list  has  already  been  put  in  evidence,  respecting 
which  implement  the  witness  has  testified. 

Mr.  Bancroft:  No  mention  has  yet  been  made  of  the  en- 
gine in  any  question,  as  counsel  well  knows. 

Mr.  Grosvenor:    Has  the  list  been  offered  in  evidence? 

The  Examiner:    Yes. 

Mr.  Grosvenor:    Well,  it  does  have  engines  and  a  lot  of  2 
other  things  on  it. 

Mr.  Bancroft :  But  the  witness  has  not  been  asked  concern- 
ing engines. 

Mr.  Grosvenor:     Go  ahead,  go  ahead. 

Q.  What  has  been  the  service  during  the  last  ten  years 
with  respect  to  repairs  and  experting  on  harvesting  lines  used 
on  your  farm? 

A.  It  has  been  good.  It  is  convenient  to  get  our  repairs, 
much  more  so  than  it  formerly  was. 

Q.    What  repairs  do  you  refer  to.  o 

A.  Repairs  to  our  harvesters  and  anything  that  we  might 
use  from  the  International  people. 

Q.  The  International  facilities  for  repairs,  and  so  forth, 
are  better  than  they  were  ten  years  ago? 

A.  Are  better  than  those  of  any  one  else,  and  handier — ^bet- 
ter than  they  were  in  prior  years,  because  prior  to  that  time 
the  small  dealer  would  not  keep  those  things  and  we  had  to 
send  to  Chicago  for  them,  or  where  they  were  manufactured, 
which  took  lots  of  time.  Now,  by  telephoning,  we  can  have  it 
the  same  day,  which  is  very  convenient. 

Q.    Do  you  have  a  manure  spreader  on  your  farm?  4 

A.    Yes,  sir. 

Q.  What  in  your  observation  has  been  the  course  of  de- 
velopment of  the  use  of  the  manure  spreader  in  the  last  ten 
years? 

A.  Oh,  they  have  made  a  great  effort  to  sell  them,  and  the 
development  among  the  farmers  is  great.  They  are  buying 
a  great  many  of  them. 

Q.    Is  that  a  benefit  to  the  farmer? 

A.  Oh,  certainly.  The  farmer  should  not  get  along  without 
it.    I  don't  see  how  he  can,  if  he  farms  right. 

Q.  Other  lines  of  manure  spreaders  besides  the  Interna- 
tional are  sold? 
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A.     Yes,  sir. 

Q.  State  whether  or  not  the  work  done  by  the  Interna- 
tional Harvester  Company  in  making  known  the  uses  of  the 
manure  spreader  has  opened  the  market  for  the  manure 
spreader  of  other  makes  in  your  country. 

A.    Yes,  sir,  I  think  it  has. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Shelly,  leaving  out  your  wagon  business  for  the 
moment,  the  fact  is  you  are  an  exceptionally  well-to-do  farm- 
er, for  the  state  of  Ohio;  is  not  that  the  fact? 

A.  I  perhaps  have  a  little  more  land  than  the  average  of 
them,  yes. 

Q.  Are  you  familiar  with  the  figures  of  the  Census  relat- 
ing to  the  size  of  farms  in  the  state  of  Ohio? 

A.     No,  I  am  not. 

Q.  I  want  to  ask  you  some  questions  about  these  figures, 
and  ask  whether  they  represent  about  the  proportionate  size 
of  farms  in  your  territory.  The  Census  shows  that  in  the 
state  of  Ohio  there  are  272,000  farms.  Of  those  272,000  farms 
there  are  only  112  farms  in  the  state  of  Ohio  which  have  a 
thousand  acres  or  more. 

A.     I  supposed  there  were  more  than  that. 

Q.  That  is  to  say,  only  one  farm  in  2,000  in  the  state  of 
Ohio  belongs  to  or  will  come  in  the  class  to  which  your  farm 
belongs,  in  size,  namely  1,100  acres.  Would  that  be  about  the 
proportion  in  your  territory,  in  your  part  of  the  state. 

A.  Of  the  general  Census?  I  see  what  you  are  getting  at. 
I  thought  you  meant  the  machinery  I  use,  and  so  forth,  on 
that  farm. 

Q.     No. 

A.  I  understand  what  you  mean  now.  There  are  only  two 
farms  anywhere  in  our  vicinity  having  as  much  land  as  that 
in  one  name  and  farmed  by  one  man. 

Q.  So  that  proportion,  of  about  one  farm  of  that  size  out 
of  every  two  thousand  farms,  is  approximately  true  of  your 
vicinity? 

A.  Yes,  sir ;  that  would  be  true  of  our  vicinity  there.  Yes, 
sir,  I  think  it  would. 

Q.  The  figures  also  show  that  the  average  sized  farm  in 
the  state  of  Ohio  is  88  acres,  whereas  your  farm  is  1,100 
acres. 
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A.    Yes. 

Q.  Would  you  say  that  88  acres  is  the  average  sized  farm 
in  your  section  of  the  country? 

A.  No;  I  should  say  the  average  would  he  a  little  over 
that.    Now,  I  might  be  a  little  mistaken. 

Q.     Would  it  be  less  than  a  quarter-section? 

A.  Yes;  there  are  a  great  many  people  there  that  own  a 
quarter-section.  Still,  there  may  be  enough  people  who  own 
only  40  acres  to  balance  that.  I  would  not  be  able  to  say. 
That  is  a  question  I  never  thought  of. 

Q.  Eeferring  to  this  list  of  implements  which  counsel  has 
introduced  in  evidence,  it  is  true  that  you  have  on  this  list 
many  implements  which  will  be  found  on  a  large  farm  such  as 
yours,  but  will  not  be  found  on  the  small  farm  of  88  or  160 
acres? 

A.     That  is  true. 

Q.  For  instance,  a  traction  engine  costing  $2,750  will 
never  be  found  on  a  small  average  farm,  will  it? 

A.  No,  sir,  not  unless  he  is  a  threshing  man.  There  are 
men  in  our  section  there  who  will  own  a  farm  and  own  an  en- 
gine for  threshing— do  threshing,  you  know.  A  farmer  would 
own  an  engine  and  do  threshing.    He  would  not  use  it  as  I  do. 

Q.  He  owns  an  engine  because  he  is  a  contractor  and  not 
because  he  is  a  farmer,  in  that  case  ? 

A.    Yes,  sir,  that  is  true. 

Q.  The  average  farmer  having  from  88  to  160  acres  will 
not  have  five  manure  spreaders? 

A.     No,  indeed. 

Q.     He  is  lucky  if  he  has  one,  isn't  he? 

A.  Well,  he  can  easily  have  it  if  he  wants  to.  I  do  not 
think  they  do  have  on  an  average  one  to  every  farm  of  80 
acres  in  our  section  there,  but  it  won't  be  long  until  they  will. 

Q.  Yes,  but  talking  about  conditions  as  they  exist  today, 
what  per  cent,  of  the  farmers  having  the  average  size  of  farm, 
80  acres,  has  a  manure  spreader? 

A, .  Well,  that  is  quite  a  question  for  me  to  answer,  be- 
cause I  am  not  in  the  implement  business  and  do  not  go 
around  selling  them,  but  I  don't  suppose  over  25  per  cent, 
have  them ;  maybe  I  have  got  that  too  high. 

Q.  In  other  words,  your  farm,  neither  in  size  (1,100  acres), 
nor  in  the  cost  of  the  implements  found  on  it,  is  typical  of  the 
average  sized  farm  in  the  state  of  Ohio,  is  it? 

A.  Do  you  mean  I  don't  have  as  much  machinery,  or  have 
more  machinery,  than  the  average? 
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Q.  I  mean  you  have  more  machinery  and  your  farm  is  a 
great  deal  larger  than  the  average  farm. 

A,  Oh,  yes,  larger  than  the  average  farm ;  oh,  yes,  sure, 
sure,  and  more  machinery;  but  I  don't  think  I  have  any  more 
machinery,  perhaps — if  you  cut  that  up  into  the  average 
farms  I  would  not  have  as  much  for  each  farm  as  the  other 
farms  have. 

Q.  You  will  find  on  a  farm  of  80  acres  a  grain  binder,  will 
you  not? 

A.     Sure ;  and  a  mower. 

Q.    And  a  mower! 

A.    Yes ;  and  plows. 

Q.    You  won't  find  this  manure  spreader? 

A.    Not  on  all  of  them,  no. 

Q.    You  will  find  a  hay  rake,  too,  generally,  will  you  not? 

A.     Sure;  in  many  cases  hay  loaders  and  all  those  things. 

Q.  Now,  Mr.  Shelly,  who  is  the  active  man  in  charge  of 
this  Tifiin  Wagon  Company,  who  has  direct  management  of 
the  sales? 

A.    W.  K.  Shelly. 

Q.  He  would  be  better  qualified  than  you  in  respect  to  the 
competitive  methods  of  other  companies,  would  he  not? 

A.  Well,  I  expect  he  would,  yes,  sir ;  he  is  right  there  daily 
and  knows  all  about  it,  of  course,  more  than  I  do,  although  I 
know  considerable  about  it,  but  then  I  don't  give  it  attention 
the  way  he  does. 

Q.    How  many  wagons  did  you  sell  in  1912  ? 

A.    I  think  between  3,000  and  4,000. 

Q.     Can  you  give  me  the  exact  figure,  nearer  than  that? 

A.    No,  I  can't. 

Q.    How  many  did  you  sell  in  1911  ? 

A.  Well,  they  did  not  sell  as  many.  I  imagine  perhaps 
they  must  have  sold  less  in  1911  than  they  did  in  1912.  I  go 
more  by  the  statement  of  the  amount  of  money,  you  know, 
than  I  do  the  other. 


Re-direct  Examination  by  Mr.  Bancroft. 

Q.    A  farm  of  90  or  100  acres  would  have  a  farm  wagon  or 
two,  wouldn't  it? 
A.     Oh,  yes. 

Q.    And  a  truck  or  hay  wagon? 
A.     How  is  that? 
Q.    Have  a  farm  wagon  or  hay  wagon? 
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A.  Well,  that  we  call  a  farm  wagon,  you  know.  A  farm 
of  90  or  100  acres  would  have  from  one  to  two  wagons, 
whether  it  was  a  truck  wagon  or  high.  There  are  very  few 
high- wheeled  wagons  used  now.  They  might  call  them  trucks ; 
they  can  haul  logs  if  they  want  to,  or  use  it  for  any  other  pur- 
pose on  the  farm. 

Q.  They  would  have  a  buggy  and  a  spring  wagon  or  sur- 
rey? 

A.    Yes ;  two  or  three  of  them. 

Q.     How  about  plows  ? 

A.    They  all  have  plows. 

Q.     Several  plows  on  80  acres  f 

A.     Oh,  yes;  two  to  three  plows. 

Q.    And  disc  harrows? 

A.     Yes,  sir ;  all  those  tools. 

Q.     Peg  harrows? 

A.    Yes,  sir. 

Q.    Corn  planters? 

A.    Yes,  sir. 

Q.     Cultivators? 

A.    Yes,  sir. 

Q.     One  or  two  or  three? 

A.    Yes,  two  or  three;  they  would  have  to  have. 

Q.    A  grain  drill  or  two? 

A.    Well,  one  would  be  plenty. 

Q.     One  grain  drill? 

A.     One  would  be  plenty. 

Q.    He  would  have  a  cream  separator,  wouldn't  he? 

A.    Well— 

Q.     The  majority  of  them  would  have? 

A.  The  majority  would  have,  I  guess,  yes.  They  don't 
like  to  work  very  well  in  our  country  there.  They  do  not  keep 
so  many  cows.    It  is  not  much  of  a  dairy  country. 

Q.    And  a  corn  sheller? 

A.  Yes,  nearly  every  man  would  have  a  small  corn 
sheller. 

Q.     Feed  grinder? 

A.     No,  he  would  not  have  those. 

Q.    Would  he  have  a  gasoline  engine? 

A.    Yes,  either  small  or  large. 

Q.     Some  size? 

A.     Some  size;  nearly  every  one  has  one  nowadays. 

Q.     A  stalk  cutter? 

A.     Not  very  many  of  them  would  have  that. 
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Q.    And  then  lie  would  have  a  lot  of  small  tools! 

A.     Oh,  yes,  lots  of  them. 

Q.  So  that  on  a  farm  of  100  acres — 80  to  100  acres — a  man 
would  have  more  farm,  implements  in  proportion  than  on  a 
farm  of  1,100  acres,  like  yours? 

A.  More  money  invested,  yes,  sir ;  he  would  have  to  have 
more  implements. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  This  engine  costing  $2,750  is  an  International  engine, 
isn't  it? 

A.    Yes,  sir. 

Q.    Is  that  paid  for  in  full? 

A.  Yes,  sir.  That  includes  plows.  I  think  it  says  that 
there,  doesn't  it?  It  includes  a  gang  plow,  which  is  worth 
close  on  to  $300,  you  know. 

Q.    Yes. 

A.  That  is  not  the  engine  alone.  I  don't  want  you  to  think 
that  I  let  them  put  it  over  on  me. 


CHARLES  E.  BANFIELD,  being  duly  sworn  as  a  witness 
on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Mr.  Banfield,  where  do  you  live? 

A.     Olean,  New  York. 

Q.    What  is  your  business? 

A.  Dealing  in  farm  implements  and  supplies,  carriages, 
wagons,  and  harness. 

Q.    At  Olean,  New  York? 

A.    Yes,  sir. 

Q.  How  long  have  you  been  engaged  in  that  business 
there  ? 

A.    About  10  years. 

Q.  What  is  the  amount  annually  of  your  business,  all  to- 
gether? 

A.    About  $25,000, 1  should  judge. 

Q.  How  much  of  that  is  in  farm  implements,  vehicles,  and 
binder  twine? 

A.    $18,000  to  $20,000. 

Q.     How  much  business  do  you  do  annually  in  harvester 
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goods  that  3^ou  buy  from  the  International  Harvester  Com-  i 
pany  of  America? 

A.     On  an  average  of  each  year! 

Q.     On  an  average,  yes;  aboijt  how  muchi 

A.    $6,000  or  $7,000. 

Q.    What  amount  of  business  do  you  do  annually  in  bind- 
ers, mowers,  and  rakes?    About  how  does  it  run? 

A.    About  $2,000,  I  should  judge ;  possibly  $2,200. 

Q.    What  lines  of  binders,  mowers,  and  reapers  have  you 
handled  while  you  have  been  in  business  there? 

A.     Deering,  McCormick,  Milwaukee,  Walter  A.  Wood,  and 
the  John  Deere.    I  do  not  think  I  ever  sold  any  John  Deere  2 
binders. 

Q.    What  lines  of  John  Deere  have  you  sold? 

A.     Mowing  machines  and  horse  dump  rakes. 

Q.    What  lines  of  twine  have  you  sold? 

A.     The  Deering,  the  Adriance,  and  the  Wood. 

Q.     The  Adriance  is  the  Plymouth  twine,  is  it? 

A.    Yes. 

Q.    What  lines  of  wagons? 

A.    Lansing,  Stoughton,  Birdsell,  Weber. 

Q.    What  lines  of  manure  spreaders  ?  o 

A.     Success,  New  Idea,  Deere,  and  Corn  King. 

Q.    What  cream  separators? 

A.     Sharpies  and  Dairy  Maid. 

Q.     What  cultivators? 

A.     The  John  Deere,  Planet  Junior — 

Q.    Who  makes  that? 

A.     S.  L.  Allen  &  Company,  of  Philadelphia.    And  also  the 
Deering. 

Q.    What  lines  of  rakes? 

A.    The  John  Deere,  the  Wood,  and  the  Deering. 

Q.    What  harrows?  4 

A.    The  same  line. 

Q.    Wood  and  International  and  Deere? 

A.    Yes. 

Q.    And  disc  harrows  the  same? 

A.    Yes,  sir. 

Q.    What  corn  planters? 

A.     The  International. 

Q.    Any  others? 

A.    Yes-;  we  have  sold  some  others,  made  by  the  American 
Seeding  Machine  Company. 

Q.    What  drills? 

A.     The  Superior,  the  Farmers'  Favorite,  and  the  Empire. 
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1  Q.     Who  makes  the  Superior? 

A.  The  American  Seeding  Machine  Company. 

Q.  And  the  Empire? 

A.  That  is  handled  now  by  the  International  Harvester 
Company. 

Q.  And  the  Farmers'  Favorite? 

A.  The  American  Seeding  Machine  Company. 

Q.  Do  you  sell  corn  shellers? 

A.  No. 

Q.  Feed  grinders  or  ensilage  cutters :  do  you  handle  those? 

A.  Yes. 

2  Q.  ^Vhat  lines? 

A.  Oxir  sales  are  very  small  on  them.  What  we  have  sold 
have  been  International  mostly. 

Q.    What  other  lines  have  you  had  for  sale? 

A.  Appleton,  and  another  line  that  I  can't  remember  the 
name  of,  that  we  get  from  a  jobbing  house.  The  Martin  I 
think  it  is. 

Q.     Has  any  representative  of  the  International  Harvester 
Company  attempted  to  coerce  you  into  buying  more  of  its 
goods  or  less  of  some  competitor's  goods,  while  you  have  been 
handling  International  lines? 
^      A.     No,  sir. 

Q.  If  any  attempt  of  that  kind  were  made  what  would  be 
the  result? 

A.  Why,  if  they  should  force  us  to  buy  all  their  line  and 
nobody  else's,  we  would  have  to  discontinue  buying  them. 

Q.  If  they  undertook  to  compel  you  to  buy  their  line,  what 
would  you  do  ?  Would  you  buy  their  line,  or  buy  none  of  their 
line? 

A.    Buy  none ;  buy  the  other. 

Q.    Who  fixes  the  prices  at  which  you  sell  your  goods? 
4      A.    We  do. 

Q.  Has  the  International  ever  tried  to  control  your  selling 
prices,  of  any  of  the  lines  of  its  manufacture? 

A.    No,  sir. 

Q.    You  have  been  in  business  only  ten  years? 

A.    Yes,  sir. 

Q.  Did  you  know  about  the  prices,  before  you  went  into 
business,  on  binders  and  mowers? 

A.     Not  very  much. 

Q.  During  the  ten  years  you  have  been  in  business,  what, 
if  any,  increase  has  there  been  in  the  binder  and  mower  lines 
which  you  buy  of  them? 

A.    I  think  three  or  four  years  ago  the  prices  of  the  binders 


Charles  E.  Banfield,  Cross-Examination.  519 

and  mowers  were  some  higher,  possibly  10  per  cent. ;  but  at 
the  present  time  they  are  about  the  same  as  they  were  eight  or 
ten  years  ago. 

Q.  And  how  are  the  prices  of  other  farm  implements? 
How  are  they  today  as  compared  with  when  you  first  went  into 
business  ? 

A.     They  have  advanced  some. 

Q.  About  what  amount  in  steel  goods — plows,  tillage  im- 
plements, and  so  forth? 

A.  I  do  not  think  the  steel  goods  have  advanced  so  much 
as  wagons. 

Q.  How  much  have  the  steel  goods  advanced  and  how  much 
have  the  wagons  advanced  in  the  last  ten  years  ? 

A.  I  presume  the  wagons  have  advanced  in  the  neighbor- 
hood of  15  per  cent.  I  could  not  say  what  the  steel  goods  have 
advanced ;  possibly  5  per  cent.,  or  something  like  that. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Do  you  buy  International  wagons? 

A.    Not  very  many. 

Q.  How  much  did  you  say  of  your  business  is  with  the  In- 
ternational?   $10,000  to  $15,000? 

A.    No. 

Q.    I  did  not  hear  you. 

A.     On  an  average  of  about  $6,000  or  $7,000  a  year. 

Q.     That  is,  about  one-third  of  your  implement  business  ? 

A.    I  should  judge  so. 

Q.    How  many  dealers  are  there  in  Olean? 

A,  In  the  territory  that  we  work,  just  right  close  to  Olean, 
it  is  not  a  very  good  farming  section  until  you  get  out  eight  or 
ten  miles.    I  think  there  are  seven  or  eight  other  agents. 

Q.     You  say  Olean  is  not  a  very  good  territory? 

A.  Eight  close  by  Olean  is  not  very  good  farming  territory, 
as  a  whole. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.     Deering,  McCormick,  Johnston. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.     Just  for  one  year,  or  for  ten  years? 

Q.  No,  for  the  last  six  or  seven  years,  or  ten  years  if  you 
prefer  to  give  it  for  that  period. 

A.    I  never  stopped  to  think  of  that  question  very  seriously 
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until  I  came  into  this  room,  but  I  would  say  about  60  or  65 
per  cent. 

Q.    Is  that  a  section  in  which  the  Johnston  is  pretty  strong? 

A.  The  Johnston  has  three  agents  within  five  or  six  miles 
of  ns. 

Q.    Where  is  the  Johnston  binder  made? 

A.    At  Batavia,  New  York. 

Q.     How  far  is  Batavia  from  your  place? 

A.    I  expect  85  or  90  miles. 


J.  C,  VAN  DEVENTER,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Where  do  you  live,  Mr.  VanDeventer? 

A.     Tuscarora,  New  York. 

Q.     What  is  your  business? 

A.  Farm  implements,  farmers'  hardware,  horses,  automo- 
biles, fertilizer. 

Q.  How  long  have  you  been  engaged  in  that  business  in 
Tuscarora? 

A.  I  have  been  there  15  years.  I  have  not  handled  imple- 
ments all  that  time.  I  have  handled  binders  and  mowers  and 
rakes  for  14  years. 

Q.    And  the  general  line  of  implements  how  long? 

A.     8  years. 

Q.  What  is  the  average  amount  of  your  total  business  an- 
nually? 

A.    The  total  business  is  about  $90,000. 

Q.     And  in  implements,  vehicles,  and  twine? 

A.    By  vehicles  you  mean  buggies  and  wagons? 

Q.    Yes. 

A.     About  $10,000,  I  should  say. 

Q.  In  all  agricultural  implements,  of  every  kind,  including 
vehicles  and  twine? 

A.    Yes  sir. 

Q.     About  $10,000  per  annum? 

A.  I  should  think  so.  Possibly  it  is  more  than  that.  I 
have  never  figured  it  up  exactly,  just  in  that  way. 

Q.  How  much  is  the  amount  of  your  business  in  Interna- 
tional Harvester  goods? 

A.     About  $5,000  or  $6,000. 
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Q.  What  is  the  total  annual  business  in  binders  and  mow- 
ers and  rakes  ? 

A.    Binders  and  mowers  and  rakes :  I  think  about  $2,000. 

Q.  You  handle  a  full  line  of  agricultural  implements,  do 
you? 

A.    Yes,  sir. 

Q.  What  other  lines  besides  the  International,  in  a  general 
way? 

A.    You  mean — 

Q.     In  agricultural  implements. 

A.  We  handle  Success  spreaders,  Iron  Age  cultivators, 
Studebaker  wagons,  Lansing  wagons,  Studebaker  buggies, 
Emerson  buggies,  Missouri  drills.    I  don't  just  remember. 

Q.  You  handle  a  number  of  lines  of  agricultural  imple- 
ments that  are  made  in  competition  with  the  International 
lines  ? 

A.    Yes,  sir. 

Q.  Has  the  International  ever  tried  to  coerce  you  with  re- 
spect to  the  amount  of  its  goods,  or  of  anybody  else's  goods, 
you  should  buy? 

A.     No,  sir. 

Q.  If  it  should  attempt  to  do  such  a  thing,  what  would  the 
result  be? 

A.     I  would  not  do  it. 

Q.  What  would  you  do  with  respect  to  your  purchases  from 
it  if  it.attempted  to  control  your  purchases  from  others? 

A.  They  never  attempted  it ;  so  I  don't  know  what  I  would 
do.    I  imagine  I  would — 

Q.     Could  they  succeed  in  controlling  your  business? 

A.     They  could  not  succeed ;  no,  sir. 

Q.  Who  fixes  the  prices  at  which  you  sell  the  International 
lines  of  goods  which  you  handle? 

A.    We  do,  absolutely. 

Q.     Ever  any  attempt  made  to  control  your  price  in  any 


A.     No ;  in  no  way  whatever. 

Q.  Are  other  harvesters  besides  International  lines  sold  in 
your  neighborhood  in  competition  with  the  lines  you  handle? 

A.    Yes,  sir. 

Q.  How  is  the  service  furnished  to  the  farmer  and  fur- 
nished to  the  dealer  with  respect  to  International  harvester 
lines? 

A.  It  is  very  prompt,  with  the  exception  of  the  Empire  drill 
extras,  that  they  have  recently  taken  over.    We  have  had  some 
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1  delay  in  getting  some  of  the  parts  of  tlie  Empire  drills  re- 
cently. 

Q.  In  the  harvesting  line  how  has  it  been  in  the  past  ten 
years  compared  with  the  prior  four  years,  when  you  were  in 
business? 

A.    It  is  very  good,  very  prompt. 

Q.  Have  there  been  improvements,  that  you  have  noticed, 
in  the  International  binders  and  mowers  ? 

A.    Yes,  sir. 

Q.    How  have  the  prices  been  in  the  last  ten  years! 

A.     On  what? 

2  Q.     On  the  binders  and  mowers  which  you  have  handled. 
Have  they  changed,  or  been  about  the  same? 

A.  I  think  their  binders  are  about  the  same  price  they  were 
ten  years  ago;  the  mowers  are  a  little  bit  cheaper — ^the  cash 
price. 

Q.  What  is  the  rule  in  regard  to  agricultural  implements 
generally?  Has  the  price  in  the  last  ten  years  increased  or  de- 
creased? 

A.    In  most  lines  it  has  increased — in  all  lines  it  has  in- 
creased some. 
q      Q.    How  about  wagons! 

A.  Wagons  have  increased,  I  should  say;  I  think  just  20 
per  cent. 

Gross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  VanDeventer,  are  you  any  relation  to  the  Justice 
of  the  United  States  Supreme  Court  whose  name  and  yours 
are  the  same? 

A.    Not  that  I  know  of. 

Q.  You  have  handled  the  Empire  drills  for  many  years? 
4      A.    Yes,  sir. 

Q.  And  you  never  had  any  trouble  in  those  years  in  get- 
ting repairs  for  them? 

A.    Yes,  to  a  certain  extent. 

Q.  So  that  the  trouble  you  have  now,  since  the  Interna- 
tional has  taken  on  the  drill,  is  trouble  which  had  occurred  in 
the  past,  is  it? 

A.  Well,  just  about  the  same,  I  guess ;  there  does  not  seem 
to  be  very  much  difference. 

Q.  So,  you  have  not  found  any  very  great  improvement 
there? 

A.    Not  in  that  particular  instance.    I  think  one  reason  is, 
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it  is  a  new  line  with  the  International  people.  I  will  give  them 
credit  for  that  portion  of  it. 

Q.  More  than  half  of  your  implement  business  is  with  the 
International,  is  it  not? 

A.    Yes,  I  think  so. 

Q.  So  that  it  has  not  been  necessary  for  the  International 
to  coerce  you  or  attempt  any  of  the  methods  named  by  Mr. 
Bancroft  in  order  to  induce  you  to  take  on  their  lines,  in  view 
of  the  fact  that  you  have  anyway,  whatever  be  the  cause,  taken 
on  their  lines,  so  that  today  all  the  things  you  buy  from  them 
make  up  more  than  half  of  your  implement  business? 

A.  From  the  fact  that  I  have  bought  the  majority  of  my 
goods  from  the  International  they  have  never,  for  that  rea- 
son, tried  to  make  me  handle  the  other  goods. 

Q.  You  explain  the  reason  that  they  have  never  tried  to 
coerce  you  by  the  fact  that  you  have  always  handled  most  of 
their  goods ;  is  that  the  way  I  am  to  understand  your  answer  7 

A.    Yes. 

Q.     How  many  dealers  are  there  in  Tuscarora? 

A.     In  the  village? 

Q.    Yes. 

A.    Two. 

Q.    What  harvesting  lines  does  the  other  dealer  handle? 

A.     The  Adriance-Platt. 

Q.     How  far  are  you  from  Batavia? 

A.    In  a  direct  line,  about  35  miles. 

Q.  And  how  near  are  you  to  the  factory  of  the  Adriance- 
Platt  Company? 

A.    About  300, 1  should  say. 


C.  D.  ROBINSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows:  4 

Direct  Examination  by  Mr.  Bancroft. 

Q.  You  live  at  Waterport,  New  York? 

A.  Yes,  sir. 

Q.  Your  business  is  agricultural  implements  and  vehicles? 

A.  Yes,  and  harness  and  farming, 

Q.  How  long  have  you  been  in  that  business  at  Water- 
port? 

A.  This  is  the  14th  year. 

Q.  What  is  the  total  of  your  annual  business? 
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A.    It  is  averaging  now  about  $30,000. 

Q.  And  in  agricultural  implements,  wagons  and  twine 
how  much? 

A.    About  $25,000,  I  should  say. 

Q.    How  much  do  you  do  a  year  of  the  International  goods? 

A.    Between  $10,000  and  $11,000. 

Q.  What  is  your  annual  business  on  an  average  in  bind- 
ers and  mowers  and  rakes — the  harvesting  line  ? 

A.    About  $1,600. 

Q.    What  line  of  binders,  mowers,  and  rakes  do  you  handle? 

A.  The  McCormick  and  the  Deering  binders,  and  the  Mc- 
Cormick  and  the  Deering  mowers,  and  the  McCormick  and  the 
Johnston  rakes. 

Q.    What  twine? 

A.     The  McCormick. 

Q.  What  other  binders,  mowers,  rakes  or  twine  are  sold 
in  your  town? 

A.    The  Adriance-Platt  and  the  Johnston. 

Q.  Do  you  handle  a  general  line  of  agricultural  imple- 
ments of  all  kinds? 

A.    Yes,  sir. 

Q.     Of  other  makes  than  International?  ' 

A.     Yes,  sir. 

Q.  How  have  the  prices  of  binders  and  mowers  which  you 
have  handled  in  the  past  ten  years,  compared  in  price  with 
other  farm  implements  during  the  same  period,  as  to  increase 
or  decrease? 

A.  They  have  not  increased  as  much  as  the  other  stuff 
has. 

Q.  Have  you  noticed  whether  there  have  been  any  im- 
provements in  the  binders  and  mowers  which  you  have  han- 
dled in  the  last  ten  years? 

A.  There  has  been  a  decided  improvement  in  the  binders. 
In  the  mowers  it  is  not  so  great — about  the  same,  with  the 
exception  of  the  Deering,  in  which  there  has  been  quite  a 
change. 

Q.  Has  any  other  farm  implement  which  has  been  in  use 
for  the  past  20  years,  that  you  know  of,  been  improved  more 
in  the  last  10  years  than  the  binders  which  you  have  sold? 

A.     I  do  not  know  of  any. 

Q.  Who  fixes  the  prices  at  which  you  sell  the  International 
lines? 

A.    I  do  myself. 

Q.  Has  there  ever  been  any  attempt  to  fix  those  prices  for 
you  by  any  one  else? 
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A.    No,  sir. 

Q.  Has  the  International  or  any  representative  ever  at- 
tempted to  control  the  extent  of  your  purchases  of  Interna- 
tional lines  or  of  lines  of  competitors? 

A.  The  only  way:  they  have  tried  to  sell  me  more,  that 
is  all. 

Q.  Have  they  ever  said  to  you  or  intimated  to  you  that  you 
could  not  handle  the  harvesting  lines  unless  you  handled  more 
of  their  goods  and  less  of  any  competitor's  goods? 

A.     They  never  have. 

Q.  If  any  attempt  of  that  kind  had  been  made,  what  would 
have  been  the  result,  or  what  would  be  the  result  if  they  un- 
dertook to  coerce  your  purchases'? 

A.     I  would  quit  them. 

Q.  How  is  the  service  furnished  the  farmer  with  respect 
to  repairs,  exporting,  and  so  forth,  in  your  neighborhood,  on 
International  lines,  in  the  last  ten  years,  compared  with  the 
service  on  those  lines  prior  to  the  organization  of  the  Inter- 
national?   Is  it  better,  or  worse,  or  the  same? 

A.  A  decided  improvement — ^at  least  the  farmers  say  so 
themselves. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  say  that  from  40  to  50  per  cent,  of  your  implement 
business  is  with  the  International? 

A.  I  did  not  say  that.  I  said  I  had  sold  about  from  $10,- 
000  to  $11,000  on  the  average. 

Q.     Out  of  $25,000? 

A.     Out  of  $25,000,  yes. 

Q.  How  much  does  that  make  of  your  implement  business 
with  the  International? 

Mr.  Bancroft:  I  suggest  that  counsel  make  his  own  com- 
putation, it  being  purely  an  arithmetical  one. 

Q.  Your  annual  business  in  implements  varies  from  year 
to  year,  doesn't  it? 

A.    It  has  not  varied  much  in  the  last  two  or  three  years. 

Q.  Do  you  have  as  large  an  account  with  any  other  imple- 
ment maker  as  you  do  with  the  International? 

A.    No,  sir. 

Q.  Then,  whatever  be  the  character  of  the  methods  of  the 
International,  it  has  succeeded  to  the  extent  that  the  largest 
account  you  have  is  with  them? 

A.    Yes,  sir. 
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Q.  I  understood  you  to  say  on  direct  examination  that 
they  try  pretty  hard  to  sell  you  goods. 

A.     I  say  they  try  to  sell  me  more ;  that  is  their  business. 

Q.  That  is,  they  try  to  sell  you  more  than  this  $10,000  or 
$11,000  worth  that  you  buy? 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  I  couldn't  without  a  record  of  it.  I  buy  all  my  extras 
for  those  machines;  I  buy  the  McCormict  and  the  Deering 
grain  binders  and  corn  binders. 

Q.    And  mowers  ? 

A.    And  the  mowers. 

Q.     And  rakes? 

A.     And  the  McCormick  rake. 

Q.    Do  you  buy  spreaders  from  them? 

A.    The  Corn  King  spreader  and  the  Low  Lift  spreader. 

Q.     Cream  separators? 

A.     Cream  separators. 

Q.    Wagons? 

A.    Buckeye  wagons. 

Q.    Is  that  an  International  wagon? 

A.  It  is.  And  the  McCormick  peg  and  spring-tooth  liar- 
rows,  and  McCormick  disc  harrows. 

Q.    Twine? 

A.     Twine. 

Q.    Tedders? 

A.    I  have  not  had  any  of  them  for  three  years. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.    They  do. 

Q.     Given  at  settlement  time,  last  fall? 

A.  They  were  given  for  stuff  purchased  since  settlement 
time  last  fall,  for  this  year's  business. 

Q.  How  many  dealers  are  there  in  Waterport  handling 
agricultural  implements? 

A.    In  the  immediate  village  there  is  only  one. 

Q.    That  is  yourself? 

A.     One  besides  myself. 

Q.    What  harvesting  lines  does  he  handle? 

A.    The  Johnston. 

Q.    How  far  are  you  from  Batavia? 

A.    About  28  miles. 
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Re-direct  Examination  hy  Mr.  Bancroft. 


1 


Q.  The  notes  whieli  you  have  given  were  in  the  usual 
course  of  business,  were  they? 

A.    Yes,  sir. 

Q.  Have  you  bought  of  International  lines  any  goods  that 
you  did  not  wish  to  buy,  on  account  of  their  attempt  to  sell 
you,  or  has  your  own  wish  and  preference  in  the  matter  de- 
termined all  your  purchases? 

A.     They  have  never  sold  me  anything  that  I  did  not  want. 

Q.     What  other  lines  are  sold  in  your  neighborhood  be-  2 
sides  International,  in  binders  and  mowers? 

A.    Adriance-Platt  and  the  Johnston  harvester. 

Q.    Where  are  they  sold  beside  Waterport? 

A.     The  Adriance-Platt  agent  is  located  at  Carlton. 

Q.     How  far  is  that  from  Waterport? 

A.     Three  miles. 

Q.    And  where  is  the  Johnston  sold? 

A.     One  at  Albion  and  one  at  Lyndonville. 

Q.    How  far  is  Lyndonville  from  Waterport? 

A.    Eight  miles. 

Q.    And  Albion?  3 

A.    Eight  miles. 

Q.    And  the  Johnston  line  is  also  sold  i»  Waterport? 

A.     Sold  next  neighbor  to  me. 

Q.    Next  neighbor  to  you? 

A.    Yes. 


J.  W.  STOCK  WELL,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Exammation  hy  Mr.  Bancroft. 

Q.    You  live  at  Fillmore,  New  York? 

A.    Yes,  sir. 

Q.    And  are  engaged  in  the  general  implement  business? 

A.    Yes,  sir;  produce,  coal,  builders'  supplies. 

Q.  What  is  the  amount  of  your  annual  business,  on  the 
average  ? 

A.    I  should  estimate  it  between  $60,000  and  $75,000. 

Q.  How  much  is  your  business  annually  in  agricultural 
implements,  including  vehicles  and  twine? 

A.    About  $15,000,  I  think. 
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Q.  How  mucli  business  annually  do  you  do  in  International 
harvester  goods? 

A.  For  the  last  four  or  five  years  I  think  it  would  average 
about  $4,000. 

Q.  Do  you  handle  a  general  line  of  agricultural  imple- 
ments? 

A.    Yes,  sir. 

Q.     Sold  in  competition  with  the  International  ? 

A.    Yes,  sir. 

Q.  Whose  are  the  principal  lines  that  you  handle  besides 
the  International? 

A.  We  handle  quite  a  lot  of  John  Deere  goods,  some  Eod- 
erick  Lean,  and  quite  a  number  of  smaller  concerns. 

Q.  Are  other  lines  of  binders  and  mowers  and  rakes  and 
twine  sold  in  your  neighborhood? 

A.  In  the  territory  we  canvass  there  are  the  Buckeye  and 
the  Johnston. 

Q.     The  Buckeye  is  the  Adriance-Platt,  is  it? 

A.     The  Adriance-PIatt,  yes,  sir. 

Q.     Who  fixes  the  prices  at  which  you  sell  your  goods? 

A.    I  do. 

Q.  Has  the  International  ever  tried  to  control  your  retail 
price  on  its  lines? 

A.     No,  sir. 

Q.  Has  it  ever  tried  to  compel  you  to  buy  more  of  its  lines 
on  a  threat  that  you  could  not  handle  their  harvesting  lines, 
or  anything  of  that  kind? 

A.     Never. 

Q.  Or  to  compel  you  to  buy  less  of  some  competitor's 
goods  ? 

A.    Never  has  been  mentioned. 

Q.  If  it  should  attempt  anything  of  that  kind,  what  would 
be  the  result?  - 

A.  I  should  handle  the  other  lines,  and  they  could  keep 
theirs  if  they  wanted  to. 

Q.    You  would  throw  the  International  out? 

A.    I  would  have  to  do  it. 

Q.    Which  brand  of  binders  and  mowers  do  you  handle? 

A.    Which  of  the  binders  we  sell  the  more? 

Q.     Of  the  International,  yes. 

A.  The  McCormick  and  the  Deering,  and  have  sold  a  few 
Milwaukees. 

Q.    And  mowers,  too? 

A.  Principally  the  Milwaukee  mowers,  and  a  few  Deerings 
and  a  few  MoCormicks.    There  were  one  or  two  years  they 
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had  a  Deering  agency  and  of  course  we  could  not  handle  them  1 
then. 

Q.  How  have  the  International  binders  and  mowers  in  the 
last  ten  years  been  as  to  improvements?    Have  you  noticed? 

A.  The  McGormick  binder  has  been  improved  very  much ;. 
there  has  been  but  very  little  change  in  the  mowers,  except, 
the  Deering — that  has  been  improved  quite  a  bit. 

Q.  How  about  the  service  for  the  repairs  and  expert 
work  in  the  last  ten  years? 

A.  It  has  been  excellent ;  they  have  been  very  prompt  with 
their  repairs. 

Q.    In  your  town  have  sections  and  other  repairs  for  In-  2 
ternational  binders  been  sold,  of  makes  other  than  the  Inter- 
national? 

A.  Yes,  sir,  all  the  hardwares,  and  I  have  had  some  of 
them  myself. 

Q.  Those  competitive  repairs  and  parts  are  made  by 
whom? 

A.  The  Henry  &  Allen  is  sold,  the  Wood  is  sold,  and  Whit- 
man &  Barnes  is  sold. 

Q.     So  that  the  full  field  in  harvesting  lines  is  competitive, 
precisely  as  in  other  lines  ?    The  farmer  gets  what  he  desires,  o 
does  he?  ^ 

A.    Yes,  sir. 

Q.    And  the  dealer  buys  what  he  wishes  ? 

A.    I  buy  the  best  sellers,  as  nearly  as  I  can  figure  it  out. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  Have  you  handled  any  harvesting  implements  since  the 
International  was  organized,  other  than  those  of  International 
make  ?  . 

A.    I  have  had  the  Dain  mower.    I  never  had  any  binders.  '* 

Q.    ~\Vhen  did  you  sell  the  Dain  mower? 

A.    I  got  some  in  this  year. 

Q.    How  many  did  you  sell  last  year? 

A.    We  did  not  sell  any. 

Q.    Have  you  sold  any  this  year  ? 

A.    I  have  sold  one. 

Q.  Other  than  this  one  Dain  mower  have  you  sold  any 
harvesting  implements  that  were  not  of  international  make, 
since  the  International  was  organized? 

A.    No,  sir. 

Q.     Then,  for  ten  years  you  have  been  an  exclusive  agent  of 
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the  International  so  far  as  harvesting  implements  are  con- 
cerned'? 

A.    Yes,  sir. 

Q.  It  has  not  been  necessary,  then,  for  the  International 
to  coerce  or  restrain  you  to  compel  you  to  use  their  harvesting 
implements,  as  in  any  event  you  have  heen  willing  to  do  so 
during  that  period! 

A.  There  has  been  a  demand  for  their  machinery  and  of 
course  I  would  sell  it. 

Q.    And  you  have  been  willing  to  sell  it? 

A.     Certainly.    I  sell  what  the  people  call  for. 

Q.    How  many  dealers  are  there  in  Fillmore? 

A.  Eight  in  Fillmore — ^it  is  a  very  small  town.  We  can- 
vass for  about  10  miles. 

Q.  Now  let  us  take  not  the  territory  you  canvass.  In  Pill- 
more  how  many  dealers  are  there? 

A.  Until  this  year  there  has  been  a  Johnston  agent  there. 
They  have  none  this  year.  There  is  an  Osborne  agent  there, 
and  there  was  a  Johnston  until  this  year. 

Q.    How  many  dealers  are  there  in  Fillmore  today? 

A.    Two — ^myself  and  the  Osborne. 

Q.    And  each  of  those  is  an  International  agent? 

A.     Yes,  sir. 

Q.  So  that  the  only  harvesting  machinery  sold  in  your 
town  is  that  of  the  International? 

A.    Well,  there  is  none  sold  in  the  town. 

Q.    What  is  that? 

A.  There  is  none  sold  right  there  in  the  town.  We  go  out 
in  the  country  and  sell  them.  We  sell  to  the  farmers.  There 
are  no  farmers  who  live  right  in  town. 

Q.  The  only  two  stores  in  your  town  that  sell  harvesting 
machinery  belong  to  the  International,  don't  they? 

A.    Yes,  sir. 

Q.  You  say  the  leading  types  of  binders  and  mowers  ia 
your  territory  are  those  of  International  make? 

A.  I  think  the  leading  binder  is  the  MeCormick,  and  I  think 
the  Johnston  is  next. 

Q.    What  is  the  leading  mower? 

A.    I  would  say  the  Milwaukee. 

Q.  You  are  quite  close  to  the  Batavia  plant  of  the  Johnston 
Company,  are  you  not? 

A.    I  think  about  30  miles. 

Q.  Does  the  International  hold  any  of  your  notesf  or  the 
notes  of  J.  W.  Stockwell  &  Company? 

A.    Yes,  sir. 
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1 
E.  D.  EVERTS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants  testified  as  follows : 

Direct  Examination  hy  Mr.  Bancroft. 

Q.    Where  do  you  live,  Mr.  Everts? 

A.    At  Warren,  Pennsylvania. 

Q.  You  are  engaged,  in  the  agricultural  implement  busi- 
ness? 

A.    In  the  hardware  and  agricultural  implement  business. 

Q.    And  you  have  been  engaged  in  that  business  how  long?  ^ 

A.    Personally  I  have  been  engaged  in  it  20  years. 

Q.     What  is  the  name  of  your  firm  or  company? 

A.     E.  D.  Everts  Hardware  Company,  Limited. 

Q.    How  much,  annually,  is  your  business  ? 

A.    About  $60,000. 

Q.  What  business  do  you  do  annually  in  agricultural  imple- 
ments? 

A.    About  $25,000. 

Q.  And  what  is  the  amount  of  the  business  you  do  annually 
in  International  Harvester  Company  goods?  o 

A.    About  $2,250. 

Q.  What  lines  of  binders,  mowers,  rakes  and  twine  do  you 
handle? 

A.     The  McCormick. 

Q,  And  have  handled  them  how  long?  How  long  have  you 
handled  that  brand? 

A.    About  15  years. 

Q.    What  other  harvesting  lines  are  handled  in  your  town? 

A.    In  the  harvesting  machinery? 

Q.    Yes. 

A.     The  Osborne  and  the  Adriance-Platt.  4 

Q.  What  are  handled  in  your  vicinity  besides  these  you 
have  named  ? 

A.  Those  three  of  the  independent — the  Walter  A.  Wood, 
the  Johnston,  and  the  Adriance-Platt. 

Q.  You  handle  a  general  line  of  agricultural  implements, 
do  you? 

A,    Yes,  sir. 

Q.  Do  you  handle  lines  of  agricultural  implements  that  are 
sold  in  competition  with  goods  made  by  the  International? 

A.    I  do. 
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Q.  What  are  the  principal  lines,  other  than  the  Interna- 
tional, which  you  handle? 

A.    Cream  separators. 

Q.    I  know,  but  whose  make? 

A.  The  DeLaval  Separator  Company  and  the  John  Deere 
Plow  Company. 

Q.     The  John  Deere  tillage  implements  ? 

A.    Yes,  and  the  Planet  Junior  cultivators. 

Q.    In  engines  do  you  also  handle  competitive  goods? 

A.    Yes. 

Q.    Harrows  also? 

A.    Yes. 

Q.     Com  planters  and  drills? 

A.  I  do  not  handle  any  corn  planters  and  drills  of  the  In- 
ternational. 

Q.    They  are  all  competitive? 

A.    Yes. 

Q.  Has  the  International  at  any  time  said  to  you  that  you 
could  not  handle  its  harvesting  lines  unless  you  bought  more 
of  its  other  goods? 

A.    No,  they  have  never  said  that  to  me. 

Q.     Or  bought  less  of  some  other  manufacturer's  goods? 

A.    No,  sir. 

Q.     Or  anything  of  that  kind? 

A.    No,  nothing. 

Q.  Suppose  it  did  attempt  to  control  your  action  in  the 
purchase  of  agricultural  implements,  what  would  be  the  re- 
sult? 

A.    I  would  not  be  controlled ;  I  should  change  the  line. 

Q.    You  would  throw  out  the  International,  would  you? 

A.    Yes,  sir. 

Q.  Who  fixes  the  prices  on  the  harvesting  lines  which  you 
sell? 

A.    I  do. 

Q.  Any  difference  as  to  who  fixes  the  price  on  harvester 
lines  than  on  plows  or  anything  else  that  you  sell? 

A.    No ;  no  difference. 

Q.  Have  you  noticed  whether  there  have  been  any  im- 
provements in  the  harvester  lines  of  the  International  since  it 
was  organized? 

A.    Yes,  I  have. 

Q.  How  have  the  prices  in  the  last  ten  years  been  on  the 
International  harvester  lines?  Has  the  change  in  them  been 
more  or  less  than  the  change  in  agricultural  implements? 

A.    Less. 
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Q.     What  change,  if  any,  has  there  been  in  the  last  ten  l 
years  in  the  service  furnished  to  the  farmer  in  the  matter  of 
repairs,  expert  help,  and  so  forth? 

A.     There  has  been  a  decided  improvement,  in  my  estima- 
tion of  it. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Warren  f 

A.     Two. 

Q.    What  harvester  lines  does  the  other  dealer  carry? 

A.     The  one  across  the  road,  Mr.  Hertzell,  I  couldn't  say  2 
that  he  carries  the  goods  in  the  store,  but  he  handles  the  Os- 
borne. 

Q.    Are  there  many  binders  and  mowers  sold  in  your  part 
of  the  country? 

A.    Yes,  a  good  many. 

Q.    What  is  the  principal  crop  there? 

A.     The  principal  crop  I  would  say  was  potatoes,  in  my 
country, 

Q.    You  do  not  use  many  binders  or  mowers  to  haul  in 
potatoes?  3 

A.     No. 

Q.     Then,  are  there  many  binders  and  mowers  sold  in  your 
country? 

A.    Well,  yes,  quite  a  good  many. 

Q.  Of  the  binders  and  mowers  sold,  what  is  the  principal 
make? 

A.     The  McCormick. 

Q.  And  have  the  McCormick  makes  been  the  leaders 
throughout  the  period  you  have  been  doing  business  there  I 

A.    Yes,  sir. 

Q.     How  long  have  you  been  familiar  with  harvesting  ma-  4 
chinery — ^20  years? 

A.     20  years. 

Q.  Improvements  have  been  made  in  harvesting  machin- 
ery throughout  that  period? 

A.    I  should  say  so ;  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make,  which  includes  McCormick,  Os- 
borne, Deering,  Milwaukee,  Champion,  and  Piano? 

A.     I  would  judge  75  per  cent. 
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Re-direct  Examination  by  Mr.  Bancroft. 

Q.  In  towns  near  to  Warren,  what  other  binders  and  mow- 
ers are  offered  for  sale  in  competition  with  the  International 
lines? 

A.  The  Wood  people  have  an  agent  at  Tidioute,  a  man  by 
the  name  of  McCormick. 

Q.     And  how  far  is  that  town  from  yours  ? 

A.     Oh,  that  is  10  or  12  miles. 

Q.    What  others? 

A.    There  is  a  man  at  Sheffield  who  sells  the  Johnston. 

Q.    How  far  is  SheflSeld? 

A.  Sheffield  is  about  15  or  16  miles.  P.  J.  Swain  is  his 
name. 

Q.  Any  other  places  where  there  are  dealers  who  compete 
with  you  in  the  sale  of  harvesting  machines? 

A.  Yes,  there  is  a  man  by  the  name  of  Roy  Putman  in 
Farmington  township. 

Q.     How  far  is  that  from  Warren? 

A.     10  miles. 

Q.     What  line  does  he  handle? 

A.     The  Johnston. 

Q.     And  is  there  also  an  agent  at  ScandiaT 

A.    Yes. 

Q.     What  line  does  he  handle? 

A.    He  handles  the  Adriance. 

Q.     How  far  is  he  from  you? 

A.     8  miles. 

Q.    They  all  compete  with  you  in  the  harvesting  lines? 

A.     Yes,  sir. 

Mr.  Grosvenor :  Q.  At  each  of  the  other  places  you  have 
named  there  are  other  agents  of  the  International,  are  there 
not? 

A.  Well,  I  can't  say  that  there  is  at  Eussell  or  near  Farm- 
ington. There  is  a  Mr.  Hale  at  Russell  who  is  agent  for  the 
Acme,  and  I  think  the  International  has  an  agent  at  Tidioute, 
but  there  is  none  at  Sheffield  or  Scandia  yet. 


H.  F.  Snyder,  Direct  Examination.  535 

.  1 

H.  F.  SNYDER,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Bancroft. 

Q.    Where  do  you  live,  Mr.  Snyder  t 

A.     Churchville,  New  York. 

Q.    What  is  your  business? 

A.     Produce  and  implements. 

Q.    How  long  have  you  been  engaged  there  in  that  busi- 
ness? ■^ 

A.     11  years. 

Q.     About  what  is  the  average  amount  of  your  business 
annually? 

A.    Last  year  it  was  $80,000. 

Q.     And  what  portion  of  it  was  in  agricultural  implements  ? 

A.     Agricultural    implements    and    vehicles    and    wagons 
alone,  $10,000  to  $12,000. 

Q.     How  much  was  it  in  goods  made  by  the  International? 

A.     I  should  say  from  $2,000  to  $3,000. 

Q.     What  lines  of  harvesting  implements,  machines,  have  3 
you  been  handling? 

A.    I  handle  the  Adriance-Platt,  the  International,  and  the 
Deering  lines. 

Q.    How  long  have  you  handled  those  lines? 

A.     This  is  the  third  year  on  the  Adriance,  and  I  have  han- 
dled the  Deering  for  11  years. 

Q.     And  do  you  handle  the  binders  and  mowers  of  both 
lines? 

A.    Yes,  sir;  and  their  binding  twine. 

Q.     And  their  binding  twine? 

A.    Yes,  sir.  ,  4 

Q.     What  other  line  of  harvesting  machinery  is  handled  at 
Churchville  besides  the  two  you  handle  ? 

A.     The  Johnston  and  the  McCormick. 

Q.     Are  binders  and  mowers  other  than  International  han- 
dled in  competition  with  you  in  other  towns  near  yours  ? 
A.    Yes,  sir. 

Q.    Where,  and  what  lines? 

A.     At  Chili,  the  Adrianee-Platt  and  the  Johnston. 

Q.     How  far  is  it  from  Churchville? 

A.    4  miles. 

Q.    What  other  lines,  if  any? 


536  H.  F.  Snyder,  Direct  Examination. 

1  A.     And  at  Coldwater  the  Adriance-Platt  is  handled. 
Q.     Is  the  Wood  handled  in  any  of  those  towns'? 

A.  And  the  Wood  is  handled.  I  meant  to  say  the  Wood 
at  Coldwater  instead  of  the  Adriance-Platt. 

Q.  Do  you  handle  lines  of  farm  implements  that  compete 
with  the  International  Harvester  Company,  in  other  lines 
than  the  binders  and  mowers  concerning  which  I  have  asked 
you? 

A.    Yes,  sir. 

Q.  Has  the  International  ever  objected  to  your  handling 
those  competitive  lines  or  attempted  to  prevent  it  in  any  way? 

2  A.     No,  sir. 

Q.  Or  to  compel  you  to  buy  more  goods,  or  put  you  under 
pressure  of  any  kind? 

A.     No,  sir. 

Q.  If  any  attempt  to  coerce  your  purchases,  either  to  pre- 
vent the  purchase  of  competitive  goods  or  to  compel  larger 
purchases  of  International  goods,  were  made  by  Interna- 
tional representatives,  what  would  be  the  result?  What 
would  you  do? 

A.    I  would  have  to  throw  them  out. 
Q       Q.    You  would  throw  out  the  International  goods? 

A.     Yes,  sir. 

Q.  Who  fixes  the  prices  at  which  you  sell  International 
goods  ? 

A.    I  do  myself. 

Q.  Is  there  any  difference  with  respect  to  International 
goods  and  any  of  these  other  competitive  lines  that  you  han- 
dle in  the  fixing  of  prices?    Do  you  fix  them  all? 

A.     We  fix  them  all,  yes,  sir. 

Q.    Has  any  attempt  ever  been  made  by  any  International 
representative  to  control  the  price  at  which  you  sell  its  goods? 
4      A.    No,  sir. 

Q.  Do  you  know  of  any  line  of  implements  of  general  use, 
that  have  been  in  use  for  the  past  20  years,  as  binders  and 
mowers  have,  that  have  advanced  in  price  less  in  the  last  10 
years  than  the  binders  and  mowers  of  the  International  line 
which  you  sell? 

A.    I  don 't  catch  that  question  just  exactly. 

Q.     It  is  a  long  question ;  I  will  break  it  up. 

Q.  How  have  the  prices  on  International  binders  and 
mowers  been  in  the  last  10  years? 

A.  At  one  time  they  were  a  little  bit  higher,  but  now  I 
think  they  are  as  cheap  as  any  time  we  bought  them. 
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Q.     Now  take  lines  other  than  binders  and  mowers,  during  1 
the  last  10  years:  how  have  those  prices  been? 

A.  Wagons  are  considerably  higher;  plow  extras  and 
extras  of  all  kinds  are  higher,  and  harrows  are  probably  a 
small  percentage  higher, 

Cross-Examvnation  by  Mr.  Grosvenor. 

Q.    How  many  Adriance-Platt  binders  did  you  sell  in  1912? 

A.     One. 

Q.     How  many  Deering?  2 

A.     Not  any. 

Q.    Did  you  sell  any  International  binders  in  1912  ? 

A.     No,  sir. 

Q.  There  is  not  much  business  in  binders  in  your  country, 
is  there? 

A.    Yes,  sir. 

Q.  "Was  last  year  a  bad  season,  or  did  the  other  dealers 
get  it? 

A.  Last  year  was  an  off  year;  we  had  a  failure  in  the 
wheat  crop. 

Q.    How  many  Adriance  mowers  did  you  sell  last  year?        3 

A.    I  sold  two. 

Q.    How  many  Deering? 

A.     Three. 

Q.    How  far  is  Churchville  from  Batavia? 

A.    18  miles. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.    Deering    mowers,    Deering    binders,    Deering    rakes, 
Deering  binding  twine.    I  buy  disc  harrows,  cultivators,  and 
common  harrows,  spring-tooth  harrows,  peg-tooth  harrows,  a 
and  cream  separators. 

Q.  Are  these  harrows  and  cultivators  called  the  Deering 
harrows  and  the  Deering  cultivators? 

A.    Yes,  sir. 

■Q.  And  the  name  "Deering"  is  applied  to  both  the  discs 
and  the  spring-tooth? 

A.    Yes,  sir. 

Q.  That  is,  they  are  sold  on  trade  names,  just  like  the 
binders  and  mowers  are  sold? 

A.    Yes ;  we  sell  the  Deering  harrow  and  the  Deering  disc. 
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1 
JOSEPH  IRELAND,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Bancroft. 

Q.  Your  business,  Mr.  Ireland,  is  agricultural  imple- 
ments? 

A.    Yes,  sir. 

Q.  How  long  have  you  been  engaged  in  that  business  at 
^  Perry,  New  York? 

A.    Five  years. 

Q.  How  long  have  you  been  engaged  in  the  agricultural 
implement  business  anywhere? 

A.     Only  five  years. 

Q.    What  is  the  amount  of  your  business  annually? 

A.    About  $50,000. 

Q.  And  how  much  of  it  is  in  agricultural  implements, 
vehicles  and  twine? 

A.    About  $40,000. 

Q.    What  is  the  extent  of  your  purchases  of  International 

3  Harvester  goods  annually? 

A.    $10,000. 

Q.  And  about  what  is  the  amount  of  your  business  an- 
nually in  binders  and  mowers  and  rakes? 

A.    All  kinds? 

Q.    Yes. 

A.  All  of  them  together,  probably  between  $3,000  and 
$4,000. 

Q.  And  how  much  in  the  International  binders,  mowers, 
and  rakes? 

A.    About  $2,000,  I  should  think. 

4  Q.    What  lines  of  harvesting  machinery  do  you  handle? 
A.    I  handle  the  Walter  A.  Wood  and  the  John  Deere  and 

the  International. 

Q.  Do  you  handle  the  binders  of  each— those  three  lines  of 
bmders? 

A.  I  do  not  handle  the  Deering,  but  I  do  handle  the  Walter 
A.  Wood  binder. 

Q.    What  mowers  do  you  handle? 

A,    The  Wood  mower  and  the  Milwaukee  mower. 

Q.    Wliat  rakes? 

A.     The  Dain  rake,  and  the  International,  and  the  Wood. 
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Q.  What  other  harvesting  lines  are  sold  in  your  town  than 
those  you  have  just  mentioned? 

A.     The  Johnston  and  the  Osborne. 

Q.  What  line  is  sold  in  competition  with  you  in  your  neigh- 
borhood! 

A.     The  Johnston,  the  Osborne,  the  Adriance-Platt. 

Q.  I  mean  is  there  any  other  line  of  harvesting  machinery 
sold  at  adjacent  towns,  that  compete  with  you  and  at  Perry  7 
Perry  is  the  town  where  you  live? 

A.    Yes. 

Q.  Now,  is  there  any  other  town  near  there  that  com- 
petes with  you? 

A.    Yes,  at  Perry  Center,  two  miles  away. 

Q.     What  line  is  sold  there? 

A.     They  handle  the  John  Deere  and  the  Johnston. 

Q.  Do  you  handle  other  agricultural  implements  than  those 
made  by  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  That  are  sold  in  competition  with  the  International's 
make? 

A.    Yes,  sir. 

Q.  And  you  have  done  so  during  the  past  8  or  10  years,  have 
you? 

A.    5  years. 

Q.  The  past  five  years.  During  that  time  has  the  Inter- 
national undertaken  in  any  way  to  coerce  your  purchases  of 
its  goods  or  to  prevent  you  from  buying  competitive  goods 
in  any  way? 

A.    No,  sir. 

Q.  Either  to  increase  your  purchases  of  its  goods  or  to  les- 
sen the  purchases  of  competitive  goods? 

A.    No,  sir. 

Q.  If  any  attempt  of  that  kind,  to  coerce  you,  were  made, 
what  would  be  the  result? 

A.    I  would  not  take  them. 

Q.    You  would  throw  out  the  International  lines? 

A.    Certainly. 

Q.  Who  fixes  the  prices  at  which  you  sell  the  Interna- 
tional lines? 

A.    I  do. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  Wood  binders  did  you  sell  in  1912? 
A.     Two. 


540  Joseph  Ireland,  Cross-Examination. 

Q.    How  many  of  International  make? 

A.     I  think  it  was  12. 

Q.    And  how  many  Deere  binders  did  you  sell? 

A.    No  Deere  binders. 

Q.     Then,  practically  all  your  binders  were  of  Interna- 
tional make? 

A.    All. 

Q.    How  many  Wood  binders  did  you  sell  in  1911 T 
.  A.     Sold  two  in  1911. 

Q.    How  many  International  ? 

A.    I  think  it  was  12  or  14,  somewheres  there. 

Q.    It  has  not  been  necessary  for  the  International  to 
coerce  you  to  sell  only  their  or  mostly  their  binders,  has  it? 

A.   .  That  sells  the  best. 

Q.    I  say  it  has  not  been  necessary  for  them  to  coerce  you. 
You  testified  they  did  not  coerce  you. 

A.    No,  sir. 

Q.    As  a  matter  of  fact  you  have  sold  practically  only  In- 
ternational? 

A.    Yes. 

Q.    And  is  the  same  thing  true  of  the  mowers? 

A.    We  sell  pretty  near  even  up— the  Walter  A.  Wood  and 
the  International— on  the  mowers. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  sir. 

Q.    When  were  those  notes  given? 

A.    Last  settlement  time. 

Q.    Last  fall? 

A.    Yes,  sir. 

Q.    On  what  sort  of  goods? 

A.     On  goods  on  hand,  that  were  carried  over. 

Q.    You  got  more  goods  from  the  International  last  year 
than  you  could  sell? 

A.     Some  little  more  than  we  sold  out. 

Q.    Was  that  on  wagons  or  spreaders? 

A.    No,. it  was  on  wagons. 

Q.    What  were  you — ^overloaded  with  goods? 

A.    I  had  a  few  more  of  them,  and  I  had  lots  of  the  Mil- 
burn  and  the  Auburn  line,  too. 

Q.    How  many  dealers  are  there  in  Perry? 

A.    Four. 

Q.    How  many  of  those  four  dealers  carry  International 
hai-vesting  lines? 

A.    Two. 
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Re-direct  EooamAnation  hy  Mr.  Bancroft. 

Q.    The  notes  were  given  in  the  usual  course  of  business  I 

A.    Yes,  sir. 

Q.    Precisely  as  with  other  dealers? 

A.    Just  the  same. 

Q.     Or  other  manufacturers? 

A.    Yes,  sir. 

Q.    And  it  is  customary  to  give  notes  on  fall  purchases? 

A.    Yes,  sir. 

Q.    And  carried-over  goods? 

A.    Yes,  sir. 

Q.  Not  only  with  the  International  but  with  other  manu- 
facturers ? 

A.     Yes,  sir;  we  have  them  just  the  same  with  John  Deere. 

Q.  The  question  of  how  many  you  sell  of  the  Walter  A. 
Wood  or  the  McCormick  in  your  business  depends  on  what? 
What  determines  that  you  sell  twelve  McOormick  and  only 
two  Wood? 

A.  Upon  what  they  want.  If  a  farmer  wants  a  MbCor- 
mick  we  sell  him  a  McCormick;  if  he  wants  a  Wood  we  sell 
him  a  Wood. 

Q.  If  you  could  sell  twelve  Wood  just  as  easily  as  twelve 
McCormick,  you  would  sell  the  twelve  Wood,  wouldn't  you? 

A.     Certainly. 

Q.  In  other  words,  your  customers  determine  what  it  is 
they  shall  buy — ^not  you? 

A.  They  determine  what  they  want.  If  they  want  a  Wal- 
ter A.  Wood,  the  get  it. 

Mr.  Grosvenor:   Q.  How  near  is  Perry  to  Batavia? 

A.    22  miles. 

(The  hearing  was  here  adjourned  imtil  the  morning  of 
Tuesday,  June  3,  1913,  at  10:00  o'clock,  at  Room  309,  Federal 
Building,  Pittsburgh,  Pa.) 
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